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How you can have a 
better typewriting 
supply department 


and save money! 


OUR success in business depends chiefly on two fac- 
7 tors—your ability to give better service to your cus- 
tomers, and make a larger net profit. 

That’s exactly what this Simplified Webster Plan will 
do. Simplification of a compact, complete line of carbon 
papers and typewriter ribbons into ONE LINE that com- 
prises three price fields—here is a long-needed innova- 
tion that stationers have been waiting for. 

Whatever your customers’ needs, you can satisfy 
them completely and economically with these Webster 


numbers. Full information mailed on request. 


rr. S. WEBSTER COMPANY, INC. 


(ESTABLISHED IN 1889) 
335-338 CONGRESS STREET, BOSTON 


Branch Warehouses 
PITTSBURGH SAN FRANCISCO 
MILAN 


PHILADELPHIA 
LONDON 





CHICAGO NEW YORK 








PARIS 








1. MULTIKOPY: The world’s top- 
notch carbon paper; absolutely su- 
preme quality; advertised for 40 years; 
custom-built; “A Kind for Every Pur- 
pose”;a builder of good will and profits. 
All colors, finishes and weights. Win- 
ner No. 1. 


u. STAR-DEFENDER: For the mid- 
dle-price field; represents utmost value 
possible forthe price; full line of colors 
and weights. Winner No. 2. 


11. BATTLESHIP: Anextremely well- 
made low-price carbon; will wear well 
and give good satisfaction. All standard 
colors and weights. Winner No. 3. 


Simplification also includes Webster's Ty pewriter Ribbons 
three numbers—STAR, O. K. and HUB. Complete in- 
formation mailed gladly on request 
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PROGRAM 


TWENTY-SIXTH ANNUAL NATIONAL BUSINESS SHOW 
Grand Central Palace, Lexington Avenue, 46th and 47th Streets 
NEW YORK 


a: 


Special Days 








Monday —of interest to Treasurers and Government 
Tuesday—of interest to Executives 

Wednesday—of interest to Sales and Office Managers 
Thursday—of interest to Executives 

Friday—of interest to Office Workers 


Saturday—of interest to Retail People 


October 21st to 26th, Inclusive, 1929 








19209 New York Business Show 

















I IBERTY Collapsible Storage Files have long been 
eaders in their field. Banks, Trust Companies, 
Industrial Firms, Commercial Firms, Public Utilities, 
Public Ofhces, more than 30,000 business organiza 
tions use and prefer LIBERTY Files. Many of 
largest banks and firms in the United States 


the 


selected LIBERTY Files for their storage filing 
work after careful test This is proof of the 


superiority of these files 





DISTRIBUTORS--- 


Order Early for Your Transfer 
Season Needs 


Z \ HE most important storage filing time is the transfer period at 
“d FACTS ABOUT ‘ the end of the year. At this time the demand for LIBERTY 
LIBERTY FILES 











Files bounds upward, so much so in fact that it is necessary to 
run the factory day and night throughout the entire winter 
months. This tip to you, therefore, is simply to enable you to 
protect your own customers. Get your stock orders in early so 


1 They are ighest in quality 
ire I re ¢ mom il 
2 
Under test they prove 
1 _< 
3 ri shipments can be made on the date you specify. 
4 They ire preterred by large 


Another suggestion is that the transfer time is the very best sea- 





hae ion so son to go out after new accounts. We have some valuable ad- 
ere ote 5 gree Mins vertising helps you can use. Firms that used our helps last year 
7 They bring steady repeat found them decidedly helpful. If you have not already done so, 
“Sy 7 f write for our cooperative plan. During the next twelve months 
m ~ — it will, we believe, at least double your LIBERTY sales. 





Our new direct advertising folders will be coming off the press in a few 
days. We would like te have every LIBERTY Distributor to cover his list 


with this folder. Samples sent on request. 


BANKERS BOX COMPANY. INC. 


RAND MSNALLY BUILDING © CHICAGO, ILL. 


























Easiest, Quickest, Simplest 


correction device ever conceived 








LVTANVAN \{| 
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A flick of the key to the 
right says “End of letter’ 
éo your secretary. 


ay ae: 


A tap to the \eft says “Lis- 
ten here before typing.” 





‘ 





The NEW Dictaphone Automatic- Indicator 





HERE’S a NEW WAY to make 
changes on The Dictaphone— 
Flick your finger across the little 
key right in front of you. A little 
silver stylus makes a mark on the 
sensitized slip which says to your 
secretary, “Listen here before you 
type.” 

THAT’S ABSOLUTELY ALL 
YOU DO—no pencil—no guide to 
mark against—no pointer to locate 
or scales to match. 


Just flick the key and say to your 


Dictaphone just what you'd say if your 
secretary were sitting at your desk. 

The same key says, “‘End of letter,” 
too, when you flick it the other way. 


Of course you want to see it. Just 
phone your local Dictaphone Branch 
Office or mail this coupon. 

* + * 


Dictaphone Sales Corporation 
Graybar Building, New York, N. Y. 

I'd like to see the New Dictaphone Correc- 
tion Device work. No obligation, of course. 


AMGEGNB s < 4 600 0080560sed aE OS stk 
O.P.+11 











THE DIC TAPAUNE 


doubles your ability to get things done 


The word DICTAPHONE is the registered Trade-Mark of Dictaphone Corporation, 
Makers of Dictating Machines and Accessories to which said Trade-Mark is Applied 
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Announcing... 
the FOX Improved 


Office 


FOX 


Chair Cushion 





This Will Be Your Biggest Seller 


NEW principle in office chair cushions. The 

cushion body consists of finely tempered 
coil steel springs which give it unusual resiliency, 
strength and long life. 


Large crosswire air channels are provided, and 
currents of cooling air are forced through the 
cushion with each movement of the user. The 
cushion will not heat, even in the most uncom 
fortable weather. 


Guaranteed not to pack, crumble nor sag. 


The tension of the central springs is distributed so 
evenly that the surface resiliency of the cushion 
causes it to yield comfortably and easily to the 
lightest weight. Yet it will support the heaviest 
user without undue yielding. It forms a restful 


’ 


and supremely comfortable seat at all times, and 
will add greatly to the efhciency of the desk worker 
because it aids in keeping him at his best. 


Furnished in leather or velour, to match any ofhce 
furniture. Colors, brown, blue, green or maroon. 


Reasonably priced. 


Write for complete description, prices and our 
catalog showing hundreds of other office specialties. 





GEO. E. FOX @ CO. 
325 W. Ohio Street Chicago, III. 


1. H. Denny, Ine... 356 Broadway, New Vork 
Eastern Wholesale Distributor 
Western Wholesale Stationers, Ltd. 228 8S. Los Angeles St., 
Los Angeles, Cal... Pacific Coast Distributor 
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{ battery of the most popular standard height Columbia files 


To Distributors of 
Office Furniture 


To you as a distributor interested in the best 
sources of supply. Columbia offers: 


Ex port 


Situated in Philadelphia and 
only ninety miles from New 
York, Columbia is remark- 
ably well equipped to supply 
the export trade. Inquiries 
are invited. 





{ typical stack of Columbia 
wide sections 


Ny 


A line of. steel equipment in- 
cluding vertical files of five 
drawer. standard. counter and 
desk height: wide and_ half 
sections: ledger desks: posting 
travs: card indexes: transfer 
cases. ete. for every standard 
filing need. 


A line of such staunch con- 
struction, efficiency in actual 
usage, and excellent appearance 
that it will win the approval of 
your most exacting customers 
and assure you repeat orders. 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 





ie ee ie 





1 battery of the most popular counter height Columbia files 


— wo nusually prompt delivery service by reason of a fortun- 
ate location at Philadelphia with its many steamship, 
rail and motor freight lines running in every direction. 


L. Personal assistance in the handling of large or difficult 
installations. and dealer-aids in the form of catalogs, 
folders and leaflets furnished with your imprint. 


Large numbers of dealers are handling the 
Columbia line with increasing _ satisfaction. 
They find Columbia products and service an 
assured way of stimulating their sales and 
profits. Columbia can serve you with equal 


SUCCESS. 


Would you therefore like to 
obtain further information 
about Columbia steel equip- 
ment? If so our latest catalog 
and price list will be sent 
upon request. 





Columbia Steel .quipment Company 


Office and Showroom P. O. Box 2244 ; : : 
: ; oe ; { typical stack of Columbia 
Chestnut Street at 18th Philadelphia, Pa. half sections 
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CANODE INK 





& OFFICE SUPPLY CO., Inc. 


mmm 3()()5-17 Carroll Avenue, CHICAGO 


The Canode company was established and has grown on the 
iron-clad policy of “satisfaction or money refunded.” Long 
known for its inks of superior grade, the Canode line is now 
augmented by items such as ribbons, carbon papers, pastes, 
typewriter brushes, and the nationally advertised Dur-O-Lite 
pencil. 


A Complete Line of Inks 


Canode duplicating inks need no introduction. Users every- 
where are familiar with them and know the quality is unsur- 
passed. Likewise, the inks for postage permit machines, 
adding machines, check protectors, etc., have been tried and 
proved by customers in every part of the country. 


New fields are now open to dealers in selling Canode lumber 
marking ink, a product which penetrates, dries instantly, and 
stands up under heat and cold. 


Dealers who standardize on Canode inks are reaping a de- 
cidedly profitable harvest. Because, if ink is needed, there 
is a Canode ink for the purpose. Full details and prices on 
request. Write us now. 


to any made. 
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Cunede carbon papers. while made in a limited 
number of weights, are of exceptional quality. 
Dheuters tind « good sale for these. 







Canode typewriter ribbons are 
made of finest fabrics and inks fo 
made by ourselves for this 7 Widaagts ETT he 
special use. They are equal yt) pbeesst | iit? 










For ten years we have concen- 
trated our efforts on a line of 
super quality inks and office 
supplies. Suitable discounts and 
cooperative sales effort result in 


satisfied dealers and customers. 





The Canode type- 
writer brush is a 
big favorite with 
atenographers. It 
does a good job 
of cleaning, eas- 
ily and quickly. 
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Appearance and 





Quality Unsurpassed 


In the new 900 line, we have made 
sure of appearance and quality — then 
price. 


In the first point, Orpin is unsurpassed ; 
in the second, it sets a new standard. Gen- 
uine mahogany and walnut throughout. 
Every joint is fitted, every part cut with 
precision. The result is worthy of the 
finest business office; just how a business 
man’s desk should appear. 


Surface appearance sells many desks. 
Orpin adds the support of solid quality 


() rpin 
DESK CO. 


121 Medford Street 
Charlestown, Mass. 





and the price makes possible a good 
volurne. 


The Sesamee lock controlling all draw- 
ers adds tremendously to the ease of oper- 
ation—no trouble with lost or mislaid keys 
—just flick the wheels to your number and 
the desk is unlocked. 


To dealers, the Orpin line affords a se- 
cure foundation for a profitable furniture 
department. Low freight rates to many of 
the most prosperous markets. 
for details. 


Write us 



















































OTHING can be so important as quality. 

Long experience in manufacturing, faith- 
: ful industry, and a determination to excel will 
pers ae produce an article of quality. It is rare, how- 
ever, to find an instance where a reputation for 
quality has continued through the entire history 
of a business—where the excellence and honesty 
of its product have never been questioned. 

Those who know say that doubt has never 
been expressed concerning COLONIAL qual- 
ity. The maintenance of the very highest stand- 
ards as one of the first principles of production 
phas been constantly our aim. 

The COLONIAL organization 
knows to a man that quality is 
the end and the aim of its 
whole activity. That determina- 
tion which has existed for more 
than a quarter of a century in 
this organization is continued 
with renewed vigor. 

That is why the COLONIAL 
guarantee of satisfaction can be 
made so broad—and why dealers 
always find that COLONIAL 
chairs give complete satisfaction. 
The dealer who sells chairs of 
COLONIAL quality cannot help 
but succeed. That is why they 
have made this slogan for us 
“Once a COLONIAL dealer, 


always one.” 


COLONIAL CHAIR COMPANY 


CHICAGO, ILLINOIS 


J \ 


Note the beauty of 
these chairs of new 
design, now being 
offered for the first 
time. They are 
made in solid wal- 
nut, but finished in 
either walnut or 
mahogany. The 
arm chair is our 
No. 321, the re- 
volving chair No. 
322. They are rea- 
sonably priced. 











COLONIAL CHAIR COMPANY, 
1740 N. Maplewood Ave., 
Chicago, Ill. 
Gentlemen : 

Without any obligation, please send cata- 
log and advise whether the franchise for 
the sale of your chairs is open in our city. 


I n+ a 
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MAIN OFFICE AND FACTORY: 


30 S. JEFFERSON ST., CHICAGO 


SEALS—RUBBER STAMPS—STENCILS 
and other Marking Devices 

















The 
alter the 


attachment 


on the 
appearance of 


base does not 


the Sea 


It is 


«so well concealed that it is 
hardly noticeable 





















\! 


but 


Ik SOME 


“ALUMINUM” 
Perce « eee 


Combination Pocket and Desk Style 


The attachment is at the point most 
needed when used as a desk 


cases it 


The 


Now Supplied 


is ditheult 

















it takes 
~ position 
seal. 


to gel 


method and in these cases the attachment should be 


sufficient 


but an i 
of the 


mstant to « 


attachment, 
Seal all the 


advantages 


desk press 


Ls¢ 


pressure 


by 


“dl. 


-hange 


the 
giving the 
of a 


Most users of seals preter to use them as they would a ticket punch 


this 


When ordering specify the “Aluminum” Pocket Seal, combination style 








Rubber Stamps, Steel Stamps, Notarial and 


Corporation Seals, Stencils, 


Badges, 


letal 


Checks, and other articles illustrated on this 








METAL 


page, represent only a few of our products. 


Write for Catalogue, showing complete line. 


STENCILS 
FOR ALL PURPOSES 
































Your letters are callers .. . 





say it to the Ediphone! 





HEN correspondence arrives at the desks of your 

executives, an Ediphone enables them to give the same 
immediate attention to each letter that they would a personal 
call. Replies are dictated at first reading when the answer is 
on the tip of the tongue. No buzz—no wait. An Ediphone is 
a secretary always ready for dictation. 


Busy executives gain a month a year speaking their minds 
anytime to an Ediphone. They write better letters. Their 
mail is re ady for signature in half the time. 


Our National Service will prove this at your desk and guas- 
antee the continued satisfaction of your entire office. Hundreds 
of our customers, nearby, will tell you so. Telephone “The 
Ediphone”, your city, or write for our book, “Getting Action”. 





Ask for Travel Service 
THOMAS A. EDISON, INC. 
Laboratory and General Offices 
ORANGE, N. J. 


World-Wide Service in All Principal Cities 


Edison’ aa New Dictating Machine LONDON OFFICE: Victoria House, Southampton Row 


See the Ediphone Exhibit 


Space 93-94, New York Business Show, Oct. 21-26 
Space 113, Chicago Business Show, Nov. 11-16 
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ie iF A RUBBER STAMP 
fea = =SS COULD SBEAK 


) VbK MASS 
| AVE Fe uOse [ am just a little rubber stamp but I am very proud. 


LEB 312.1052 The first thing in the morning I am brought out of my 
home and every few minutes my master picks me up, 





makes a neat little impression and goes on about his 
business. 

I've frequently heard my user say that he couldn't get 
along without me I save so much time. I repay my 





original cost, which is very low, over and over again. 





Sometimes even in a single day I have not only saved 

























enough to pay for me but made a handsome profit besides. 


I am just one of many hundreds of little stamps and 
dating machines. Of course, | think | am more important 
than the others, but each serves a useful purpose and 
many ofhces have many styles and varieties. Any 
dealer can well afford to know more about us by asking 
for a catalog 


qs beat il ¢ jj ‘ (cynfro “ 











PORATEE. 
80 Duane Street New York, N. Y. 
Selling Agents for the B. G. Volger Mfg. Co. 
i of Passaic, N. J. 





For more than forty years we have 
specialized in a complete line of 
rubber stamps, stamp pads and dating 
mac hines Whatever your needs, we 
can supply what is wanted either from 






stoc k or trom our spec ial order 





department 
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COMBINED. , 


VINK CAN’? 
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THE EXHIBITS 





ACE MAIL ADVERTISING, INC., 61 Whitehall 


street, 


New York, N. Y -Booth 208. 

Showing samples of their work ncluding eographing 
mail advertising service 

Miss L. E. Hauser is in charges 


Forty-sec- 


ADDOMETER SALES COMPANY, 55 West 
ond street, New York, N. Y.—Booth 350 


Showing Addometer portable adding machines in three models; 
ete., special emphasis being placed on the direct bridge adders, 
something brand new for adding bridge scores, the general 
make-up taken from Ve—-Po-Ad; Ve-—-Po—-Ads, vest pocket adding 
machines 
Bills is in charge of this exhibit 


ADDRESSOGRAPH COMPANY, Chicago, Ll, and 329 
Fifth avenue, New York, N. Y.—Booths 60, 61, 62, 74, 75. 


Exhibiting hand operated, electrical and automatic Speedau- 
mats; hand operated, electrical and automatic Dupligraphs; 
hand operated, electrical and keyboard Graphotypes. Featured 
especially is the Model A4 automatic check writing and signing 


Manager Clarence ID 


Addressograph with check register attachment, which fills in 
amount, the name, dividend number, date and number of a 
check on the check as well as on the stub, through a two 


colored ribbon At the same operation it signs the check with 
an ink signature. Another machine is the Model F5 order and 
production scheduling machine, a single plate machine used in 
making out production and order scheduling forms. All Ad- 
dressograph products are now finished in a new morocco green. 
E. J. Ferris, Eastern manager New York branch 
manager, is in charge 
ALLSTEEL SCALE COMPANY, INC., 25 West Broad- 
way, New York, N. Y.—Booth 367. 
This exhibit consists of Triner scales as follows: Four-pound 
allmail with air mail rates; three-pound candy; seventy-—pound 


automatic parce! post; 10l1—pound beam parcel post and express; 
nine—ounce beam letter. and automatic hardware scale. 


President H. C. Mitchell is in charge, assisted by J. W. Wilkes, 
Cc. P. Monroe, E. J. Vanderhoff and G. V. Johnson 
ALUMINUM COMPANY OF AMERICA, Pittsburgh, 
Penna., and 230 Park avenue, New York, N. Y.—Booths 
36, 37. 


sales and 


Showing their line of strong aluminum alloy office chairs 


F. C. Shoupe of the home office is in charge 


AMBERG FILE & INDEX COMPANY, Chicago, IIL, 
and 79-81 Duane street, New York, N. Y.—Booths 79, 87. 


Amberg indexing, demonstrating, alphabetical, geographical 
and subject filing with special indexing set-ups; filing supplies 
of blank guides, metal window guides, card index guides, folders 
in manila and colors, gummed town labels, gummed labels. cross 
reference sheets, out cards and record cards in colors; steel 
‘ffice furniture displaying filing cabinets of the various grades, 
office safes, roll top, flat top and typewriter desks in green, wal- 
nut and mahogany are shown. 

Paul G. Amberg, Eastern division manager, is in charge 


AMERICAN MULTIGRAPH SALES COMPANY, 
THE, Cleveland, Ohio, and 419 Fourth avenue, New York, 
N. ¥.—Booths 91, 92, 110, 111. 


Exhibiting all models, which comprise the Multigraph line 
including several models of the Addressing Multigraph, which 
prints a letter, signs it with pen and ink, dates it, fills in the 
name, address and salutation and addresses the envelope, all 
in one operation; the keyboard and lever Compotypes for com- 
posing letters and address plates; new items, including the Set 
O-Type, which sets type from a typewriter keyboard as fast 
as the average typist can operate a typewriter; folding ma 
chine which employs new principle in handling paper; new ink 
ing attachment for the No. 66 Multigraph, which makes it pos 
sible to print almost any form regardless of the amount of ink 
required. Featured especially is the bigger and better Multi 
graph which handles paper up to 17 inches in width and is ca 
pable of printing letters, letter-heads or forms, two up ona li 
by 11 sheet 

W. T. Hagelin, manager of the mechanical and supply division 


assisted by Walter Strain, New York division manager and 
New York sales force, is in charge Also in attendance are 
W. C. Dunlop, vice-president in charge of sales; R. M. Winger, 


charge of advertising, and several 


heads 


assistant sales director in 
other home office department 


AMERICAN PERFORATOR COMPANY, THE, 27 
[Thames street, New York, N. Y.—Booth 272 
Showing perforating devices of all kinds 


AMERICAN SALES BOOK COMPANY, LIMITED, 
Elmira, New York, and 310 Fifth avenue, New York, N. Y. 
—Booths 355, 356, 357, 358, 359, 360 

Featuring Rediform products, including sales books. manifold 
books, carbon and m.scellaneous, registers, register supplies 
and accessories; interleaved forms: interfolded forms and zig 
Zag single forms, not iaterleaved, for speeding operations where 
carbons are not needea 

This exhibit is under the direction of Tim Thrift, assistant 
sales manager, with New York Manager A. H. Phillips in local 
charge 


AMERICAN TELEPHONE & TELEGRAPH COM- 
PANY, New York, N. Y 
New York Telephone Company.) 


ARLAC DRY STENCIL CORPORATION, Pittsburgh, 


Penna 
(See Rapid Stencil Corporation.) 


ART STEEL COMPANY, 401 East Twenty-third street, 
New York, N. Y.—Booth 354. 


Showing steel office equipment, including one, two, three and 
four drawer letter files; Deskhi stationery storage cabinet; one 
drawer steel transfer file; steel card drawer cabinets for 3x5, 
4x6, 5x8 and 6x9 cards; in single and double units; waste paper 
baskets; steel counters and shelving; their regular line of steel 
cash, bond, office card index and security boxes; document cases 
and letter files, as well as a full line of bank teller equipment. 

Irving M. Levy is in charge, assisted by William I. Lampel 
and Gerard LD. White, metropolitan representatives. 


AUTOCALL COMPANY, THE, Shelby, Ohio, and 70 
East Forty-fifth street, New York, N. Y.—Booth 280. 


This is the formal introduction of the Autocall paging system 


(See 


to the office appliance field. The company is showing their 
various types of automatic calling centrals and their latest 
chime signals. 


New York Manager H. R. Kirkland is in charge, assisted by 
F. C. Thomas, W. C. Michael and J. G. Earl of the New York 
office. Also in attendance is John Warden, sales manager, from 
the home office. 


AUTOMATIC FILE & INDEX COMPANY, Green Bay, 
Wisc., and 230 Park avenue, New York, N. Y.—Booths 338, 
339, 340. 


Displaying 
including the 
grade V-expanding file know 
grade known as the Commonwealth. 
eight leg type desks. 

Henry A. Van Houten, manager of the eastern district, is in 
charge, assisted by the staff of sales engineers. Also in attend- 
ance is D. A. Beeler, general sales manager, from the home 
office 


BARR-MORSE CORPORATION, Ithaca, N. Y.—Booths 
24, 25. 

Showing for the first time the new portable long carriage type- 
writer. The wide carriage machine has a fifteen inch carriage 
and all the other features are practically the same as the regu- 
lar Barr typewriter. 

In charge of this exhibit are Sales Manager W. E. 
and General Manager Jerome A. Fried. 


BILTWELL PENCIL COMPANY, 1140 Broadway, New 
York, N. Y.—Booths 214, 279. 


Displaying the Biltwell mechanical pencil in two grades, one 
in assorted colors and the other having a barrel in the new 
black and pearl shade. Both models have gold plated tip, cap 
and clip and a propel, repel and expel mechanism. 


E. R. Rodriguez is in charge. 


BIRCHER COMPANY, INC., THE, Rochester, N. Y.., 
and 387 Broadway, New York, N. Y.—Booth 29. 


Exhibiting Lightning letter openers, both power and hand 
operated, opening mail at the rate of 500 pieces per minute; 
Lightning sealing machines, power and hand operated, and a 
general line of mail sorting equipment. 

This display is in charge of Sales Manager R. U. Reed of the 
home office and R. J. Ludlow, metropolitan district representa- 
tive 


BURROUGHS ADDING MACHINE COMPANY, De- 
troit, Mich., and 1 Park avenue, New York, N. Y.—Booths 
76, 77, 78, 88, 89, 90. 


Displaying a complete line of portable adding and subtracting 
machines, statement machines, utility billing machines, type- 
writer—billing machines, distribution machines, electric calcu- 
lators and special banking and financial machines. Demon- 
strations will include various methods for handling accounts 
receivable, accounts payable, purchase and payment records, 
ete \ general accounting plan for the small or average office 
is also demonstrated. 

T. F. Ellis of the headquarters sales department of Detroit 
is in charge. He is assisted by a staff of specialists and dem- 
onstrators from the New York agency. 


BUSHNELL COMPANY, ALVAH, Philadelphia, Penna., 
and 311 Broadway, New York, N. Y.—Booths 19, 20. 


Rope fibre ‘“‘Paperoid’’ wallets are being shown, as are also 
Vertex” filing pockets. An innovation is the use of automatic 
electric devices for displaying these products. 

New York Manager H. C. Landon is in charge, assisted by 
Nelson Bushnell of the home office and sales representatives of 
the New York office, A. F. Bushnell and F. Lawrence. 


three lines of Automatic steel filing cabinets. 
first grade known as the Autocrat; commercial 
as International, and their third 
Also shown are four and 


Barnard 
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National Business Show Display 


More than 60 different items 


LA 








No Tol Period Style Waste Basket Oak 
Mahogany, Walnut 





Polar Accessories complete the modern office 





N 200 F Fabrikoid, 300 L Leather Interlaced hair cushions 
Brown, Green, Maroon, Black 





New 26 B Letter Tray, Mahogany, Wa!nut 


Nee ¥ 





Neon Shine Chair Pads--three grades five sizes Oak Brown, 
Walnut Brown, Green, Maroon. 


le lit, Ait 
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Exquisite screens in a variety of patterns Battleship Linoleum Desk Pads plain and embossed 


Write for a catalogue 


Polar Manufacturing Company ___ 123 North 4th St., Philadelphia, Pa. 

























Insist On Insist On 


ENGLEWOOD 
a 





ANNOUNCING 


We wish to announce to the trade the completion of 
our new and larger factory at Chicago. The increased 
quarters will enable us to give better service and serve 


additional dealers. 


The new ENGLEWOOD Line is one of exceptional 
merit—desks that are constructed stronger and finished 
better. ENGILE\WOOD Service means prompt shipment 
via package cars, assuring you delivery to your city with- 


out delay. The line is priced to assure you rapid turnover. 


The policy of exclusive dealers will be continued, 
enabling the ENGILEW OOD dealer to sell a line of desks 


on the basis of merit and getting the repeat business. 


We solicit your consideration of _.KNGLEWOOD 
DISKS tor your moderate priced desk line on the basis 
of quality, service, and value. Write for the ENGLE- 
\VOOD exclusive dealer’s proposition. 


E\NGLEwoopd ])esx [Company 





58th & Lowe Avenue 
CHICAGO 













Insist On 


ENGLEWOOD 


CHICA 


Insist On 
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... The 1O0-POINT Line —~— 
a Sales Opportunity You've Been Waiting For! 


Vertical Adjustment: 


Easily Portable: 

Design: 

Wide Range of Uses 

Top and Base Construction: 
Base: Cold Rolled Steel Tubing 
Top: 


Casters: 


Rubber Feet: 





D rop Leaves: 


No. 500 HANDISTAND 


No. 700 HANDISTAND 










Adjustable height, 24 
to 2Y inches. Drop 
le i | ] . es 16 \ 
16 inches Weight 
No. 600 HANDISTAND No. 700 HANDISTAND 





Send literature, prices and discounts on Harter Handistands. 





age: HARTER CORPORATION, Sturgis, ad 


Name 





Address 


City State 
































TRANSFER TIME 


is coming 


The new year is just around the cor 
ner and offices everywhere will be 
busy transferring records. The 
Bentson transfer case of steel is ad- 
mirably suited for the job to be per 


formed. Its strong construction, easy 





Bentson cash service counter unit No and quick assembly and operation and 
540 A specialty inviting profitable 5 


ee convenient use, make the cases highly 


favored. Attractive olive green, ma- 





hogany and walnut finishes. 
Bentson 544 combination unit. A neat, com- 
pact cabinet, with features appealing to a 
large group of business people. 


The Bentson line of steel cabinets, 
both in the four drawer and counter 
height units, are increasing in popu- 
larity. Stationers interested in a good 
grade of steel files, selling at a mod- 
erate price, should write for descrip- 


tive matter, prices and discounts. 





The Bentson Mfg. Co. 


Aurora, Illinois 





Eastern Wholesale Distributors Michigan, Ohio and Pittsburgh, Bentson 800 counter height file 


ea: Pa., Representative cabinet; this grade also includes 
Bentson 604 file cabinet The last A. H. DENNY, Ine. aia ee three correspondence drawers in 
word in reinforced construction—with 356 Broadway, near Leonard St FRED C. FUNKE counter height, and four drawer 
roller bearing progressive slide New York P. O. Box 244, Detroit, Mich. height. 
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Prederiw r/4 00k Lp sdon August 23, 1929. 


Seo relary 


Mr. F.W.Rathbone, 

Old Town Ribbon & Carbon Co.,Inc. 
Johnson & Prince Streets, 
Brooklyn, New York. 

Dear Sir:- 

This is to inform you that the Old Town brand 
black record typewriter ribbon of which a sample was 
submitted to this department, has passed successfully the 
customary test of this office and is hereby approved for 
use upon the public records of this commonwealth. 

The name of this ribbon will appear on the next 
list of approved ribbons issued from this office. In the 
meantime you are at liberty to show this letter to 


intending purchasers as evidence of its acceptance. 


Very truly yours, 


FERS Sao, 


»bAL.P./9.5.8. Secretary. 





“Old 
Town” 
GarbonPaper 


. Quality s: 
| . = a“ hich NSires 


CQnfiden 
OV J L1AC7LC 
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CANADAY COOLER COMPANY, 2 Park avenue, New 
York, N y —Booths 349. 366 
\ drinking fountain providing electrically operated refrigera 


tion and scientific filtering is exhibited 


R. H. Canaday is ir harge. assisted by J. L. Reuben, sales 
director W D. Bayley, construction chief; George Anderson 
head field inspector ind Eugene J Benson ffice chief of 


CLARK & GIBBY, INC., 358 Broadwa New York, 


N. \ Booths 235, 236, 241, 242 

Sh ng the desks the National Dx (‘on ! the office 

t ! Stow & D Furniture Com, d the Sikes 
( tler ) k Compal lite is well as the new Sikes posture 
chai 

| I Dp re ssisted I (jeor W Searies 

N r Desk F. J. Bloet ot of Ss s—Cutler 

L) itiv s > s Fur 
COLLIER & SON Dist RIBUTING CORPORATION, 
P. F 250 | iT i ind 1560 Br oa i Ne York. 
N. \ I ths 219 220. 

I I I I ‘ | d 
H \ ( s 

] N he N } ! vi 


COLUMBIA RIBBON 2. CARBON MANUFACTUR- 


ING COMPANY, INC., Glen Cove, L. I. N. Y., and 69 
Wooster strect, Ne Yor] . \ Bo 
sl \ | rhor i I t r ribbons 
ipplic nd stencil ink 
Hi \1 lrowert > ! re 


COXHEAD CORPORATION, RALPH C., 22 Park plac: 


New Y ork N \ Booth 30 
{ new nd impr i Super—Mercedes calculating machi 
being show One f the features of e new machine 
ow kevboard, wl permits the opera I pl ise 
Stu t | ( x he charge 
DANDY SEALER CORPORATION, 319 Third avenue 
Pittsburgh. Penn Booths 306, 307 
Showing the Dar ! lope seale 
DAYTON SCALE COMPANY. 
See International Business Machines Corporation 
DEFIANCE MANUFACTURING COMPANY, Orang 
| Booths 63, 64, 72, 73 
(See Monroe Cak Machine Company.) 
DICK COMPANY, INC., A. B., Chicago, IIL, and 395 


Broadway New York, N. ¥ Booths 21, 22, 23 
Exhibiting a 1 of Mimeographs ncluding cessory eq 
I ] s stands, t \utoslip, the M eoscope t 
New York Manager P. A ennett is ir irge 


ssau 


DICTAPHONE SALES CORPORATION, 154 Na 


tree New York N \ Be voths 98, YY, 100 1O1. 
\ complete ine of Dictaphone equipment ! iding dictating 
s bing da nits as wel s numer Is accessories 
r } g si Ww 
‘ R Fox, manage f he dow! V 1 charge 
ssist ! y N J W x ind members the es orce 
DITTO, INCORPORATED, Chicago, LIL, and 118 East 
[wentv-fifth street, New York, N. \ Booths 221, 222, 223 
= 2 ! of Ditt hit t iditi t 
She i ma s | ( Il the n is rod 
bs rly I ling dev Ss 
I I G daker ree 
DO; MORE a COMPANY, Elkhart, Ind d 334 
I ive York, N. \ Booth 329 
Z ’ \ put on the n eet 
( t r VW ‘ ' 
EDIPHONE, THE, Orange. N. J 
See Thomas A. Edison, Inc.) 
EDISON, INC., THOMAS A., Orange, N. J., and 250 Fiit 
nue, Ne York, N. ¥ Booths 93, 94 
| | ‘ t 
‘ The n 
IX iS ret \ 
r J f ‘ I t 
2 I I ied pt t) 
: \ Sn “y ‘ ‘ \ ' 
by ] \V\ S } ; oe «*)} ff reg 
tior Vi Preside! Ni ( Durand tenda 
ELBE FILE & BINDER COMPANY, INC., 215 Green 
Street, New York, N \ Booth 212 4 
S)} wing Ook eaf binds t “ I l hanisms in 
standard qualities of nding. as \ l s s in articles 
used in effices, n ther mitatior clotl ind 
- . r Cooper and Ernest Barnett ar 


ELLIOTT ADDRESSING MACHINE COMPANY, 


Cambridge, _Mass., and 117 Leonard street, New York, 


N. ¥ Booths 32, 33, 34. 

Several new machines are being shown, including the Model 
125 hand automatic envelope feed addressing machine, equipped 
with posteard printing attachment; automatic envelope feed 
hand addressing machine equipped to handle 3x5 cards and 
their model 350 power automatic envelope feed addressing ma 
hine; a special machine called the Progressograph by which 
the address from a metal plate can be transferred to an Elliott 
stencil There is also a new wrapper addresser and cutting 
machine The wrapper attachment can be added to any model 
00 power machine Creating especial interest is the Harmon 
Elliott Public Service Bill Printer, Addresser and Cutting ma- 
chine, which prints a bill from a blank roll of paper with one 
r more stubs and cuts it to length at a great speed. The G10 
card record control machine for department stores and mail 
order houses is also shown, as are LBiliott hand operated ma 

nes and power machines in various models 

New York General Manager Burleigh E. Smart is in charge, 
ssisted by Hugo Cederholm, assistant manager; Brooklyn Man 
izer William A. Boyd, Newark Manager Harold R. Eustis and 
t Lles force 


ELLIOTT-FISHER COMPANY. 
Equipment Corporation.) 


Little Falls, N. Y., and 19 Park place, 


General Oftece 


ERROR-NO, INC., 


(Sec 


New York, N. Y.—Booths 343, 344 
The Error—No copyholder is shown in various models 
Harper, president, is in charge, assisted by Walter E 
Bret, S. Chilupsa, J. J. Bannon, J. M. Rice, A. L. Johnson and 


Miss Esther A. Lloyd of the New York offices 


E-Z PUBLISHING COMPANY, 50 Broad street, New 
York, N. Y.—Booth 322. 
The E-Z Telephone Directory of Brokers and Banks is shown 


which is on display, as well as 


The first was issued in 1927 
Subsequent numbers, showing its development 
|. W. James and Manager P. G. Taylor are in charge 


FELT & TARRANT MANUFACTURING COMPANY, 


Chicago, Ill., and 299 Broadway, New York, N. Y.—Booths 
0, 7 
\ new, specially built, twenty—column Statistical Comptometer 


is shown. Dem 
accounting rou 


for distribution and analysis of figure records, 


onstrations of simplified accounting methods, 
tines and accounting forms are also given. 


New York Manager M. E. O’Brien is in charge 
~ and members of the local office staff. 
FINDEX COMPANY, THE, 475 Fifth avenue, 
N. ¥ -Booth 271 


Several types of mechanical record systems are displayed, 
ples of bank and corporation records using this service 


Charles W. Wall, Jr., East« is in charge. 
FORBES PUBLISHING COMPANY, B. C., 120 
avenue, New York, N. Y.—Booths 312, 313. 


Magazine and Forbes Business Library are 


assisted by 
Hess 


New York, 


also san 
‘rn division manager, 
Fifth 
Forbes on display 

Yr. a 
FORCE & COMPANY, INC., WILLIAM 4A., 
street, New York, N. Y Booth 361. 


Showing the various models of the Force 
ind featuring a testing apparatus for testing 
chines in actual operation 


H. G. Bi 
GARDNER COMPANY, 280 Broadway, 


Booth 278 


Hauser, personne! director, is in charge. 


105 Worth 


numbering machine 
numbering ma 


in charge 


New 


1umann and R. H. Oakley are 


York, N. Y. 


adding and listing ma 
Gardner Duplex nine- 
with direct subtraction, 
add in either 


Gardner nine—column 
hine with direct subtraction and the 
column adding and listing machine 

with which machine it is now possible to 


Featuring the 


idd in both counters at the same time; add in one counter 
ind subtract from the other counter at the same time and sub- 
tract in both counters at the same time 

Kk. P. Radigan and C, S. Wandling are in charge, assisted by 
T. J. Coyle and Miss M. Thim 


GENERAL ELECTRIC COMPANY, 1 River road, Sche- 
nectady, N. Y.—Booths 248, 249, 250, 251. 


Showing various manufacturers’ business and office machines 


quipped with General Electric motors, as well as some frac 
tional horsepower motors adaptable in the business world 
In attendance at this exhibit are B. R. MeClure and J. H 
Staak of the Fort Wayne works: W. A. Gluesing of Schenec- 
dy and W. H. Tucker of New York 


GENERAL OFFICE i gg ga Soe ar ae 


343 Madison avenue, New York, N. Sooths 81, 82, & 
84, 85 
Exhibiting all the newest models of Elliett-Fisher accounting. 


well as Sunstrand 


eash registers 


writing and billing machines, #s adding, 
figuring, bookkeeping machines and 


«<. H. Reed. New 
GRAFF COMPANY, GEORGE B.., 
Cambridge, Mass.—Booth 316 


office 
cloth 


York district manager, is in chargé 


54 Washburn 


avenue, 


including vise signals, viz signals. 
index tabs, vise paper clips and 


devices 


tabs, vise 


Showing 
map tacks, 
thumb tacks 

Charles W. Lipman is in charge, 
President George B. Graff is also in 


1929 New 


Graff. 


assisted by Leland 8S 
attendance 
York Business 


Show XX]1 


counter; * 








Attention! 


STATIONERS AND 
TYPEWRITER 
SUPPLY DEALERS 








The three (3) most difficult items to make in the Ribbon and 
Carbon line are Hecktograph Carbon Paper, Autographic Register 
Rolls, and Semi-Inked Ribbons. We excel in these items for the 


following reasons:— 


Our Hecktograph Carbon Paper will give more impres- 
sions from one writing than any other Hecktograph Car- 
bon made—this is an open challenge. 


Our Autographic Register Roll is the cleanest manu- 
factured,— being medium finish NOT SOFT, does not 


tack and will wear as long as any soft sheet. 


Our Semi-Inked Ribbons are made by a new process. 

You will know instantly the uncoated from the coated 

side, and advantage that users will appreciate. 

Our Tab-Edged Carbon Paper is a new feature patented that 
will immediately give you an audience with your prospect. We 
believe the day will come when all carbon paper will be used 
this way. 

We will be glad to send any dealer or stationer samples of the 


above and our catalogue quoting prices. 


It would be to your interest to compare our line with your 
present one. Let us prove to you that we can increase your patron- 
age in the ribbon and carbon field. 


Phillips 


RIBBON & CARBON COMPANY, INC. 








GENERAL SALES OFFICE FACTORY 
82 WEST BROADWAY 61 HALSTEAD STREET 
NEW YORK CITY ROCHESTER, N. Y. 
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611 Griffith Street 













Also the 






Company 








Address 





This coupon brings you full information regarding a brand 
new A-S-E cabinet, which all offices operating Tabulating 
Machines need. And these are the kind of offices that make 
the largest and most profitable accounts 

Using this new cabinet as a leader gives you an opportunity 
to get in and talk—to sell where you've never sold before 
For the A-S-E Steel Tabulating Machine Card Filing Cabi- 
net is something entirely new for offices 

It has the new style drawer with bias lever compressor 
which packs the cards tightly and prevents warping. It 
files and protects approximately 85,000 cards under Yale 
lock. It is fire-resistant—vermin and dust-proof 

ing the cards 


- And it 
provides a handsome work table for writing or hand sort- 


An explanation of the above advantages has proven to result 
in a high percentage of profitable sales 


Repeat orders come 
in automatically. And you have a good re-entry for selling 
other up-to-date A-S-E office equipment 
Mail the coupon today 


611 Griffith Avenue 


ALL-STEEL-EQUIP COMPANY 


Aurora, Illinois 
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ALL-STEEL-EQUIP COMPANY 


Aurora, Illinois 


Please send me detailed information and complete sales 
data on the new A-S-E Tabulating Machine Card Filing 
Cabinet. : “A- 

ment Catalog.’ 


A-S-E Factory and Office Equip- 
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ae Doors 
that have always been closed 





A-S-E steel storage 
cabinets, filing cabi- 
nets, card 


cabinets, 
transfer cases, utility 
shelving, wardrobes 
and lockers carry an 


unqualified guarantee 
with good discounts— 
complete stocks — 


prompt shipments 
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Matching 


with: 
Desk Pads and 
Leather Covered 
Waste Baskets, 
Letter Trays, 
Calendar Stands, 
Rocker Blotters. 


Correspondence 
Folders, 


Letter Openers. 


Beautifying the Office 





\ 


“Beautifying The 
Office” is the title 
of our new illus- 
trated catalog in 
colors It is areal 
sales builder that 
will offer you a 
keener insight into 
this growing mar- 
ket. Just off the 
press it is yours for 
the asking Write 
for it. 


Ne yy, 





SAINBERG & CO... 


77 E. 130th St. 


NEW YORK, 


SQ? truly do the furnishings of the office reflect 
the character of the organization that the 
rich. beautiful and artistic business 


demand for 


surroundings is daily more apparent. 


In Elsane products is exemplified the finesse of 
artistic beauty of office appointments. Rich. not 
gaudy, they lend to that expression of refinement 


and character instantly appreciated and approved. 


This grow ing appreciation of the commercial value 
of beauty and decorum opens new opportunities, 
increased sales and greater profits to the dealer 


who handles Elsane Products. 


INC. +: 


CHICAGO, 8 S. Dearborn St. 





YAIV New } } Ruswmess 


Show 1929 


Office 
Furniture Suites 


GRAND RAPIDS a LEAF BINDER COMPANY, 


Grand RR; ipids, Bich tl 328 
s a ce é ! ders ! S s 
t I ding | le i 2 ue binders na f r 
ge Photosta rds atest improved 1 ne 
attendance at this | t ire G. D. Hicks and R. H. Kieffer 
New Yor ffi H. M. Durand from the home office 


GRIP-FIX COMPANY, INC., 39-41 Cortland street, New 


York N \ Booth TSA 
Ss wing Grip-—Fix \ 5 thes s i 
é \ T ! t I don 
| W Ker s 
GROLIER SOCIETY, THE, 2 West Forty-fifth street 
\ York \ I 262 
Dis £ ! \ rl I Ss 
es pple é ‘ el 
‘ ie! interest v ng th 
Ww 
MS Det 1 New Y d t sales manager harge 


HALL-WELTER COMPANY, INC., 


nd 299 Broadway Ne« \ York, N \ Boot} 211 
Sy d \ I rious « I nbinatior ire 
wW es} y I De Lux nished in 
s—I yce | li and eq | \ W lor 
, = ntersigi ! r and viding 
‘ I 
Ma pk 2.2 hare \ a 
= W ! 1 genet! ! £ = 2 I 
I . t les 1 NS ! h 


HEDMAN MANUFACTURING COMPANY, Chicago 
1 


See Weg Sales ( t ) 

HOLES S ELECTRIC PROTECTIVE COMPANY, 370 

sevent enue, New York, N. \ Booths 332. 333 334. 
For tl purpose « y , tra ne there S placed on the doors 
d windows a ne room protective equir ent nd at 
t entral office sw hboard unit 
ed par s I ul \ i the root! contain instruments 
upp inces used ' different tvpes f pr tective service 

J r. Q es pron ree 


HOOVEN LETTERS, INCORPORATED, 352 Fourth 


nue Ne \\ Yor k N \ Booths 256 
s ving H itor t typewriter ! tant oper 
Presid t Hor H n charge 
HUSH. A-PHONE CORPORATION, 43 West Sixteenth 
treet, New York, N Booth 253 
The Hu A~ Phone heretofore sold s display but 
tured espe ’ > model Hush-A-Phone of striking 
d j fulness idapted to the French or 
ndset telephone 
President H. C¢. Tuttl s in charge 


INK-OUT MANUFACTURING COMPANY, 
Label street, My it N \ Booth 213 


INC., 15 


The company’s prod neluding Ink—Out, single fluid ink 
é dicator; Eradopens and Eradovials; Cardinell fountain pens 
Cardinell Nev Tip bottle support and Cleopatra cigarette hold 
ers il show! 

Richard J. Peer ! harge issisted by Theodore Reichard 
New York City representative Also in attendance is John D 
ape ne 


il 


INSTOGRAPH, LIMITED, Oakland, Calif., and 9-15 Park 
place, New York, N. ¥ Booth 365 


Showing some new models, including straight line stamps 
perated fror telechron motor when the operation is from 
AC current, a straight line stamp operated by the self—winding 

k movements whe the current is DC, split minute stamps 
thers of the same type which embody an automatic numbering 
evice in connection with tl stamp Another new development 

fine secondary to be operated from a master clock 


j H. Walker, preside f the G. A. Murmann 

tior eastern epresentative is in charges 
INTERNATIONAL mrtg MACHINES CORPO- 
RATION, 50 Bri and 310 Fifth avenue, New York, 


vad stree 


= Booths, 43, 44, 45, 46, 47, 55, 56, 57, 58, 59 


Sales Organi 


; 





Devices from all three of the company’s divisions are shown 
uding hand and electric punches, electric duplicating key 
cl 1utomat key pu lectric sorting machine, Standard 
t! t l lating rn I ! electric iccounting 1 ichine elec 
pr 4 rd r ma gang unch for columr 

I I I ling attachmer for tric i 

g hir sig g dicating record devices 
mat ichir self-regulating tin 
vl l ghting power Daytor Money 

FS ne | vton ¢ ft« rY Is t } ppers 

s s \ v1 is the ! 1) Kasvread 

\ t I Six pric Ss per por d an ! Day 
Mag Ir l Internat Ra Yield 
‘ I l ! rtabl sutton ~ le re show? 

I I 1 tir \I ( mi > ~ } oe 
I x manager ! New York offi he super 

Ss \ Hi. Lak 

The |! t I R rding ¢ I I ! s per 

sed | Sale M | Ford. w \\ r O'Donnel! 
New York sales Tice i | A. Bus l I divis 
nager n charg 

Dayton Scale Compat i. sion is supervised by S. M. Ter 

pleton, vice-president and sales manager. with H. Jacksor 
nag f the New Yor s le division office ! hares 

The Industrial Seale D sion is under the supervisio1 f Sales 

Manager F. J. B 


INTERNATIONAL POSTAL SUPPLY COMPANY OF 
NEW YORK, THE, 634 Prospect place, Brooklyn, N. Y. 
Booth 39 


Showing check endorsers, metered mailing machines and post 


office stamp canceling models 

Jack Spelman is in charge, assisted by 
acher, Schneider. Yule, Book, Byrnes 
and Glesner 
INTERNATIONAL TELEPHONE AND TELE- 
GRAPH CORPORATION, 67 Broad street, New York, 
N \ Booth 38 

This is a joint telegraph, cable and radio communications ex 
hibit The la test automatic devices for dispatching messages 
and specimens of photograms, etc., are shown 
Thornbu a. . is in charge 


INTERNATIONAL TIME RECORDING COMPANY. 


See International Business Machines Corporation.) 


INTERNATIONAL VISIBLE SYSTEMS CORPORA- 
TION, Cincinnati, Ohio, and 230 Park avenue, New York, 


Messrs, Zahn, Reoch, 
MacDermeid, Schroeder 


N. ¥ Jooths 231, 245, 246 
Showing a complete line of International visible cabinets in 
which may be seen setups of interesting business record appli 


ations. One of the new models is the Executive Control unit, 
which is a two-tray cabinet designed so that an executive may 
have within easy reach on his desk a graphic picture of the 
key facts" of his business Brooks Visualizers are also dis 
played in an interesting manner. 

KE. C. Norrington, regional director of the New York district, 
is in charge Also in attendance are Stanley B. Freiberg, pres 
ident; C. F. McKee, field director, and B. L. Stringer 
technical sales director, from the home office. 


INVINCIBLE METAL FURNITURE 
Manitowoc, Wisc 


Orthwine. ) 


JARRETT TYPE CLEANER, INC,, 118 
ighth street, New York, N. \ Booth 216. 
Demonstrating the Jarrett type cleaner for typewriters and 

office machine type, addressograph plates, check writers, rollers 


t 
ete 


KEE-LOX MANUFACTURING COMPANY, Rochester, 
N. Y., and 438 Broadway, New York, N. Y.—Booths 3, 4. 


Showing a full line of all kinds of correspondence 


sales 


COMPANY, 


(See R 


East Twenty- 


carbons 


billing carbons, all kinds of carbon rolls and inked ribbons for 
every purpose 
Manager John A Noonan and Assistant Manager E R 


Foudy are in charge 


LUDLOW & COMPANY, R. J., JR., 
York, N Y.—Booth 29 


See The Bircher Company.) 


MARCHANT CALCULATING MACHINE COMPANY, 
Oakland, Calif.. and 2 Park avenue, New York, N. Y.— 
Booths 48, 49, 53, 54. 

Showing all models of Marchant calculating machines. A new 
feature is a carriage that shifts automatically when the multi 
plication keys are depressed and a semi-automatic division 
we feature, eliminating manual effort on a machine not 


New 


Broadway, 


equipped with full automatic division feature. 
District Manager William V. Black is in charge, assisted by 
J. M. Reid 


MARR DUPLICATOR COMPANY, San Francisco, Calif., 
and 53 Park place, New York, N. Y.—Booths 203, 204. 

Showing Ellams duplicating max both 
hand driven models, also supplies 

Theodore Fiala of the New York office is in charge 
McCASKEY REGISTER COMPANY, THE, Alliance, 
Ohio, and 1133 Broadway, New York, N. ¥.—Booths 15, 
16, 17, 18 

Three divisions of the 
cial, consisting of cash 
general merchandise systems; the 
to systems for handling the 


‘hines in electrical and 


company are represented: the commer 
account and credit account systems; 
professional division devoted 
financial and clinical records of the 


doctor and dentist; the industrial division, including controlling 
stock, perpetual inventory, costs, production, planning, routing 
and dispatching, tool check and tool inventory, order control 
machine control: carbon backed factory and office forms. 


Tenth ave- 


McGRAW-HILL PUBLISHING COMPANY, 


ue at Thirty-stxth, New York, N. Y.—Booth 364. 
Showing the magazine “‘System" and other publications. 
Irving Fellner, J. Marshall Mayes, Sherman Jones, S. EB. Ms 


Keown and Port Wylie, Jr., are in charge 


MERCEDES CALCULATING MACHINE COMPANY. 


(See Ralph C. Coxhead Corporation.) 


MONROE CALCULATING MACHINE COMPANY, 
{ ing N. J.. and 9-15 Park place, New York, N. Y.- 
J00 ths 63, 64, 72. 73 


high-speed idding calculators 
Series models, including the full 
hines. Also displayed is the newest model, the 
pact. portable adding calculator, 
ind a half pounds with a standard flexible keyboard 

R. Trego, district manager of Newark, N. J., is in charge 
of the exhibit and is assisted by the personnel of the four met 
ropolitan district offices. Associated with him are District Man 
igers Lt. H. Halmage of Uptown New York: W. H tvan of 
Downtown New York, and F. M. Zelinski of Brooklyn 


New 


Exhibiting principally the 


automatic and KAS ma 
Executive Mon 
weighing but seven 


roe i cor 
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Recent Display of 
Leatheroid Envelopes 


Horder 
PACK 


in one of the 


windows The 


ACE OF 10 ts prominent 


the toreground 





























ce 
th 
ul ! 
; ab lere 
in cl L re 
: i extra 
LD i 
la 
CHICAGO WARE 
HOUSE DEALER 
SERVICE 





leading dealers 
everywhere sell 


| the PACKAGE 0/10 


EATHEROWD 
WALLETS 


the handy unit to buy! 


It is convenient to the 


\ customer to buv the 
"ACKAGE of 10. In his stationery supply cal 
inet, the box keeps envelopes in order and cleat 
[he Leatheroid line provides a_ better 
structed envelope for every business need 
Leading dealers everywhere feature Leather 


envelopes in the handy package of 10 for th 


customer? 


Ss convenience, 





FACTORY: WAREHOUSE: 
Midway 162 N. Franklin Street 
ST. PAUL, MINN CHICAGO 
The QUALITY PARK ENVELOPE COMPANY ts one unit 
manufacturin rganization totaling 20 muillion dollar resources 
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This model possesses the most important 
development in seating since the advent of 
the Do/More idea~ a back that permits 








This magnificent Do/ More, with aluminum 
base, steel supports and finest leather up- 








quick changes without sacrificing that 
rigidity of adjustment so necessary 
to perfect results 





holstery, has caused a sensation among 
million dollar executives who welcome it 
for its fine combination of Do/More 
postural qualities and exquisite beauty. 


What the Investigation Revealed 


about Posture Seating 


z= IMPARTIAL survey, made by a leading 
national publisher among the presidents 
of representative million dollar corporations, 
reveals that Do/More far outstrips the entire 
posture seating field. The percentages of 
favorable citations for Do/More, and every 
competitor mentioned, are listed above. 


It could not be otherwise. Do/More 
not only has pioneered the field, 
but, having dedicated itself wholly 
to the task of relieving American 
Business from great waste, through 
correct seated posture, has achieved 
an idea of posture seating that 


, j 

is workable. DO/MORE 
posture promotes 

Evidence that the Do/More Idea health and mn- 

is the sound idea of correct seated <reases efficiency. 


DO/ 


IDEA 








IRIE 


OF SEATING 


posture is to be found in the following facts: 


1. The big volume of Do/More business comes from sources 
where the posture idea is thoroughly studied by highest ex- 
ecutives and their consulting physicians. 


2. Since the beginning of our business there never has been 
a time that this volume has not materially increased. 


3. Almost without exception, those who try the Do/More 
Idea of Seating repeat with their orders until their entire 
organizations are Do/More equipped. 


4. We receive more congratulatory endorse- 
ments from our clients than is customary 
in business—with repeated pronouncements 
that Do/More Seating increases production, 
betters the morale among employees, les- 
sens turnover, makes happier workers and 
in general lifts Business out of the clutch 
of wasteful, needless fatigue. 





Those who are interested may have detailed 
information on Do/More Seating by writing 


DO/MORE CHAIR COMPANY 
1014 Do/More Block Elkhart, Indiana. 


INCORRECT 
posture breeds 
fatigue and slows 


up work. 


Concerning DEALER Franchises 


There are certain territories in which the Do/More 
franchise is open to such dealers as are qualified 
to give the type of service in which the Do/More 
Idea has its foundation. Particulars given upon re- 
quest to reputable firms. Address Do/More Chair 
Company, 1014 Do/More Block, Elkhart, Indiana. 
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BUSHNELL ENVELOPES 


Do Not Vary in Quality 








nywhere, anytime — pick up 
a BUSHNELL ENVELOPE 
and you will always find 
it the same . . . No ups and no 
downs with the paper market and 
no scaling down in quality to meet 
momentary competition. 





Our policy in this respect 
approaches its 54th year. 








ALVAH BUSHNELL COMPANY 
13TH AND WOOD STREETS 
PHILADELPHIA 

















MOSLER SAFE COMPANY, THE, Hamilton, Ohio, and 
373-375 Broadway, New York, N. ¥ 40 
Exhibiting a full line of Underwriters’ “A” and “B” label 
safes. which also bear the T-20 burglary label; chain store safes; 
sate deposit boxes: hotel safes, ete 
New York Manager L. B. Morris is in charge 
New 


MULTIPOST SALES AGENCY, 32 Union Square, 
York, N. ¥ Booth 3 


Exhibiting postage stamp affixing machines 
ind envelope sealing machine 


parcel past post 
visters 


“uke re 
Nathat lL. Caro is in charge 


MULTISTAMP COMPANY, THE, INC., Norfolk, Va., 
and 105 \W Fortieth street, New York, N y Booth 275B. 
Showing various types of Multistz amp in different 
pecially featured is a new model, No. 7, shown for the 
P. H. Mason, vice seahiinnn and general sales manager 


charge 


MUN-KEE PRODUCTS CORPORATION, 54 
Booth 348. 


sizes Es 
first time 
is in 


Clinton 


street, Newark, N J 

Demonstrating the Mun—Kee Silent stamp pad rubber base 
s W N Hunter is in charge, assisted by Miss C 
Weinstell 
MURMANN SALES CORPORATION, G. A., 9-15 Park 
place, New York, N. ¥ Booth 365 
(See Instograph, Ltd 
NATIONAL CASH REGISTER COMPANY, Dayton. 
Ohio, and 205 East Forty-second street, New York, N. Y.— 


Booths 95, 96, 97, 105 106. 107. 

4 complete line of National Cash Register equipment is shown 
4 National Cash Register for every line of business is displayed 
and there are also exhibited the newer developments of the 
ndustry, including bus and transportation machines, bank post 
ing and accounting registers, sales analysis and other types of 
machines Also being shown are what were formerly known as 
the Ellis adding typewriters 

Special representatives of the 
onstrate and explain the line 


NATIONAL DESK COMPANY, 
Jooths 235, 236, 241, 242 


Clark & Gibby, Inc.) 
NEW YORK TELEPHONE COMPANY, 140 


company are on hand to dem 
Herkimer, N. 


(See 


West 


street, New York, N. \ Booths 8, 9, 10, 11, 12, 13, 14. 50, 
58, Se 

Telephone typewriter service is the feature of this display 
Wiring plans, private branch exchanges and other modern con 


veniences for large or small business institutions are shown A 


large electrical map is being shown also 


G. J. Lyons, division sales manager, Eastern divisior is in 
charge 
NORTH LIGHT CORPORATION, 32 West Fifteenth 
street, New York, N. ¥ Booth 225. 

\ full line of office daylight portable lamps, as well as semi- 


units designed 


ndirect overhead units for office lighting and the 
for the art and color trade are shown 
John B. Sublath is in charge 


OFFICE APPLIANCE COMPANY, THE, Chicago, IIl., 
and 100 East Forty-second street, New York, \. ’y 
Booth B 


Explaining Office Appliances, the news and technical trade 
ourna ind its services to readers 

In charge of this display is C. H. Everly. vice-president and 
Eastern manager, assisted by George C. Wheele! Also in at 
tendance is Joh A. Gilbert secretary 


wa a ge APPLIANCE & EQUIPMENT COMPANY, 
19 Park place, New York, N. Y. 


{Sec ell No Inc.) 


OHMER FARE REGISTER COMPANY, Dayton, Ohio. 
and 146 West Sixty third street New York N \ Booths 
310, 311, 324, 325 
g Oh for I \ busi 
"s etal na NI COnmet! in irge SSIs i } I ‘ 
I ft New York | 
ORTHWINE, R., 344 West Thirty-fourth street, New 
York, N. ¥ Booths 108, 109 
I ' t c me! ' Pom 
A s ft w d special 
l ! ! 
ZA \ ] Hi H I Brev iT il 
DUIS 5 gaping & CARBON COMPANY, INC., 
ster N d 82 West Broadway, N York, N. Y. 
= wing fu ribbons nd bn papers 
and mar spec tie ! 1ding Carbo—Gra} arbor binders 
ribbor packed in the P! Hu idor, Tab—Edge carbo Handy 
Pack carbo itograp!) register and billing machine rolls 
full and ser nked Hech graph and duplicating machine rib 
bons ‘ 1 as ] | ’ ‘ 
Presic in me. 9 Presid G. F. Ya vy ar 


PLECHNER, M. M. 


(See Standard Mailing Machines Company.) 


POLAR MANUFACTURING COMPANY, 119-125 
North Fourth street, Philadelphia, Penna——Booths 226, 227, 
228. 

including desk 
telephone 


specialties, 


Showing the company’s line of office 
desk tops, 


pads of all kinds, calendars, ash trays, 
screens, chair pads, etc. 

President M. R. Landes is in charge. Also in attendance is 
W. R. Talbot, sales manager, and several of the salesmen of the 
company. 


PONTON COMPANY, INC., THE W. S., 
avenue, New York, N. Y.—Booths 201, 202. 
Displaying material used in the compilation of mailing lists, 
addressing and multigraphing. 
In charge of this exhibit are J. W. Baxter, manager of the 
analytical service department, and L. B. Wescott, assistant 
manager of the analytical service department. 


POSTAGE METER COMPANY, THE, Stamford, Conn., 
and 11 West Forty-second street, New York, N. Y.—Booths 
80, 86. 

Exhibiting the new Model “H" Multi-Denomination Postage 
Meter machine, as well as a full line of Postage Meter mailing 
machines, stamp affixing machines, mail tables, etc. 

S. W. Sells, New York branch manager, is in charge 


PURO FILTER CORPORATION OF AMERICA, 440 
Lafayette street, New York, N. Y.—Booths 229, 230. 


Showing a full line of filter—purifiers and drinking water cab- 
inets, as well as ice—using cabinets and a new model using elec-— 
tric refrigeration. 

P. C. Stone, director of sales, is in charge. 


RAPID STENCIL CORPORATION, 16 


635-639 Sixth 


Hudson street, 


New York, N. Y¥Y.—Booths 362, 363. 
Showing Arlac dry stencils for all types of duplicating work. 
R. C. A. COMMUNICATIONS, 64 Broad street, New 


York, N. Y.—Booths 335, 336, 337. 


RECTIGRAPH COMPANY, THE, Rochester, N. Y., and 
114 Liberty street, New York, N. Y -—Booths 217, 218 


Showing the Suied Rectigraph, a photographic copying ma- 
chine which washes and dries prints automatically. 

4. A. Krieg is in charge. 
REINER’S ROTAPRINT, INC., 1 Park avenue, New 
York, N. Y.—Booths 1, 2 

Showing the sheet feed machine; the standard machine, 


printing from a roll, also with an auxiliary sheet feed attach- 
ment; duplex machine, printing from a roll, also with an aux- 
iliary sheet feed attachment. Displayed for the first time is 
a new development in the Rotaprint line, the air suction sheet 
feed attachment for the duplex machine. 

This exhibit is in charge of Gilbert F. Farmer, 
metropolitan sales manager; Charles Wetter, J. 
Matthews, D. LaRossa, E. Barker, W. Harold, F., 
Roy Aberle 


RITEALL CHECKWRITER CORPORATION, 112 
North Water street, Rochester, N. Y.—Booths 308, 309. 


(See Sampson Permagraph Company.) 


ROYAL TYPEWRITER COMPANY, INC., 316 Broad- 
way, New York, N. Y.—Booths 237, 238, 239, 240. 


This exhibit is directed at dealers primarily, emphasizing the 
Royal Portable typewriters in various colors. The exhibit takes 
the form of an attractive store in miniature. All inquiries will 
be turned over to dealers and all sales made at the booth will 
be credited to dealers—each sale to the dealer nearest the 
address of the purchaser The exhibit is elaborate and inter- 
esting. The booth is in charge of W. Franz, assistant to W. J. 
Montgomery, manager of the Portable Division of the Royal 
Typewriter Company 


RUSSO, INCORPORATED, F. A., 230 Park avenue, New 
York, N. Y.—Booth 206. 


samples of photostat 
Russo, John Barrett and 


treasurer 
Harris, L. 
Jark 


and 


and 


prints. 
Charles 


exhibiting 
Frank A 
charge 
RUXTON MULTI-VIDER CORPORATION, 
avenue, New York, N. Y.—Booth 345. 
Showing the Multi-Vider, a 
plies, divides, works percentages, 
In charge of this display are J. R. 
iger; Virgil Frank, Gordon Willson, T 
nd Mr. Yoder 


SAMPSON PERMAGRAPH COMPANY, INC., Roch- 
ester, N. Y., and 132 Nassau street, New York, N. Y.— 


Booths 308, 309. 


McNally are in 


420 Lex- 


ington 
mechanical pencil which multi- 
proportions, etc., instantly. 

Busk, general sales man-— 
Magee, O. 8S. Baldwin 


will demonstrate the Sampson Permagraph 
illustrated on another page. 
company, and inventor 


Here the company 
checkwriter, described and 
Charles H. Sampson, president of the 
f the Permagraph, with several assistants, will be in charge 


SELECTOGRAPH COMPANY, 3126 West Fifty-first 
street, Chicago, Ill.—Booths 299, 300, 301, 302. 


Exhibiting a complete line of addressing machines, cabinets, 


trays, stencils and supplies Several power machine models are 
shown, operating at a speed of 8,000 per hour for automatic 
selective addressing, also three small versatile hand machines 
for the small user 

K. Von Ladau is in charge 
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PERE 8 TRE ANSWERY 


Another job done taster—-Another minute saved 
Another dollar in the year’s profits. Such are the 
accomplishments of the modern business tool. 


Speed Fasteners are ideal modern business tools 


They are built for speed but inherent in their make 
up is perfection of mechanical skill and inception. 
They are built for speed but at no sacrifice of 
accuracy and dependability. 


The new Model 5 with the new safety staple guide 

for either permanent or temporary fastening; The 
Babe, the light, speedy and handy desk model; Model 
2 or 213 with a stapling margin of 11 inches; Model 
13 the only hand-operated stapler that penetrates 120 
sheets of 16 lb paper or equivalent with 1" staples 


= and so on. A special model for each special job. 
: Here is the answer to all stapling problems. Learn 








more about them. Drop us a line now! 


PARROT SPEED FASTENER CO. 


<¢ 388 BROADWAY 
\) - ~— > NEW YORK, N. Y. 








Models A, B and C 
are equipped with 
automatic inkers, 
compensating plat- 
en that enables you 
to address a single 
sheet or a booklet 
45 inch thick; direct 
“from-tray” load- 
ing magazine and 
direct “into-tray” 
ejector. Speed 8000 
stencils per hour. 


If you'll send the coupon attached 
to your letterhead, we will show 
you how the Selectograph can save 
you time and money in your own 
business. No obligation, of course. 


3126-30 West 51st Street, Chicago, Illinois 


The uses and time sav- 
ing possibilities of the 
Selectograph are un- 
limited. In your own 
business there are 
chances for saving time 
and labor on address- 
ing, billing, pay roll 
sheets, vouchers, order 
sheets, etc. 

























HERE is no other addressing machine just like 
the Selectograph. No other addressing machine 
has the speed, the versatility, the time and labor 

saving effectiveness of the Selectograph. 


For selective, automatic addressing you must use a 
Selectograph. Modern time saving and accounting 
methods demand it! 


You will cut your usual addressing time in half and at 
the same time handle your mailings and the mailing 
list as accurately as your accounts receivable. 


It uses paper stencils that can be cut on any typewriter 
no special machine needed. 


Speed —It handles up to 8,000 stencils per hour. 
Selectivity—It permits of 110 individual classifications of 
your stencils. 


Flexibility —It addresses anything from a sheet of paper to a half- 
inch book. 


Visibility — The printing is visible, right before your eyes. 
Versatile—It selects and addresses any number of classifications 
up to 110. 


Automatic—It enables you to automatically separate and key 
your mailings. 

UpteDate—It enables you to remove obsolete stencils from 
your files. 


Accounting — It will count and carry a separate total 

of the number of envelopes addressed. 

Ie will count and carry a separate total of the A! r 4 
number of obsolete stencils removed. sy € 


Results—It will count and carry separate we? 
totals of classifications that are not ad- 

dressed, which, with the total number Ns 

of stencils addressed, gives the total > ¢ 

number of stencils in your files. Mail 


4 
Today~Youoweit - yourself gs ¢ your 
to secure further informa- , sine ite 


o” piv nie 
3126-30 W. 5ist St. 


nr” Chicago, Illinois 


tion about the Selecto- 


graph. F a linand mail cS 
coupon. It places 

you under noob- & 
ligation. 


Please send us descriptive 
@ literature and detailed infor- 
¢ mation as to how we can cut our 
oe addressing cost. 
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| Graffco | 


“lighten office cares”’ 





Hundreds of businesses have kept clear of dangerous shoals—such as inattention to 
stock or shipments, failure to follow up prospective business, neglect of credit and col- 
lections—through use of Graffco Vise and Viz Signals, the chief products of the George 
B. Graff Co. These Signals are recognized by dealers as being the finest made and the 
easiest sold. 


the neater paper clip with 
for loose leaf and bound 
and charts — a superior 
devices of various kinds. 


Other Graffco Products include Vise Clips, 
the strong inner tongue. 
books. <> Maptacks, for 
pencil . ) Sharpener — 





To lighten office #) care, and profit from the use or sale of fine 
prod- ucts, specify “Graffco”. Catalog upon request. 


GEORGE B. GRAFF COMPANY 


64 Washburn Ave. Cambridge, Mass. 














\ 


\ 
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26, 2/7, 


Mich., 
Booths 


SHAW-WALKER COMPANY, Muskegon 
East Forty-second street, New York, N. ¥ 


102, 103, 104 


Introducing the 
showing visible card 


company’s new line of business furniture and 
record equipment and modern bank equip 


ment The furniture features the new Skyscraper desk, with 
a new roll-edge working top with drawers ‘organized for 
work; its companion pieces, the secretarial desk, the stenog 
rapher's desk, the Skyscraper Junior 45, a single pedestal desk 
for clerical workers and salesmen, and the office work table 
Vertical visible card record display includes two drawer steel 
cabinets, mahogany desk units, cross-—file steel posting units 
varied types of card ord equipment for all purposes are also 
showtr 
\ W Swain is ir Narge 


SIKES-CUTLER DESK COMPANY, Philadelphia 


Penna Booths 235, 236. 241. 242 
(See ( lark & Gibby, Inc.) 
SIMPLEX TIME RECORDER COMPANY, Gardner, 
Mass., and 72 Cortland street, New York, N. \ Booth 207 

\ nhote _ { ivroll and cost time ré ders both spring 
1 tr i Vv ariver il snow! 

| t G. W Nox N. Salomor ‘ Mitchell and E 
H. Keld ! £ 
SNYDE R BULTIFORE CORPORATION, ll West 
For et street New York N \ Be s 209 210 

Ky biting the S ler Multiforn ey \ I ndles 
SORTER-GRAF COMPANY, Detroit, Mich., and 11 West 
Forty-second street, New York, N. ¥Y.—Booth 215 

Sorting devi nd rting systen ’ displa 

H H. Vacheror New York genera ! ings 
elec prong KEY MANUFACTURING COMPANY, Co 

ict Brook! \ N \ Box t} 35 

~ y ~ tic s} ! educe! 
a ; ! devices f i pewriters 
ce re | knob twirlers for ‘ ind adding 

Herbert E peeing ; retar tre ire I t inaget 
. ree ssisted by A. W. Lockwood 
SPEEDRITE SALES COMPANY, 299 Hroadw New 


York, N. \ Booth 211 
(See Hall-Welter Company, Inc.) 
STANDARD ae net 2 INC., 371-373 Pa 


cific street, Brook] \ 00th 323 

Showing Models Né ind F coin counting mas nes 

> & VicM hargs 
STANDARD woeT ING MACHINES COMPANY, Ever 
ett Ma and 15 ore street New York N Y = ~Rooth 
4? 

Ih strating the Standard postal permit ichine: all mod-— 

Standard enve r ealers; new Standard Junior envelope 

sealer nd Standard stamp affixers Shown f the first time 
s the new Standard copyholder, as well as the new Standard 
Rotar duplicator to be placed on the market after the first 
of tl ear 

Marcus M. Plechner, New York manager, is in charge, assisted 
by Joseph Gowa F. W. Storck, general manager, and A. W 
Vanderhoof, sales manager from the home office, are also in 
ittendar 


Dayton, Ohio 


STANDARD REGISTER COMPANY, 


and 15 Park row, New York, N. Y.—Booths 259, 260. 

Showing Standard itographic Kant Slip registers, flat and 
roll printing for registers and all types of typewriter billing 
machines ~y displayed is the new Standard aligner unit for 
Elliott F ishe b illing machines In addition to desk electric 
registers oan h can be counter-—sunk in tables, desks or counters 
the company is featuring two new types f registers imely 
the Standard Rotary desk electric register and the Standard 
In-A—-Drawer register 

New York Manage R M. Henry and P. I Schneider, office 
manager at Deytor " ! harge 


STATIONERS LOOSE LEAF COMPANY, Milwaukee, 


Wisk . and 174 W ox ster street, New Yor k, N \ Booths 
317, 318 

Showing Flexipost binders, visible record equipment, machine 
posting ledgers, ring books and a complete line of loose leaf 
items 

Ir harge of this exhil ire George C. Pohnke and James J 
McNeely 


Grand 


STOW & DAVIS FURNITURE COMPANY, 
Rapids, Mich Booths 235, 236, 241, 242 


(See Clark & Gibby Inc.) 


SUNDSTRAND ADDING MACHINE COMPANY. 
(See Ceneral 


Office | pment Corporati 


TABULATING MACHINE COMPANY, THE. 
(See International Business Machines Corporation.) 
TICKETOGRAPH COMPANY. 


International Business Machines Corporation.) 


N. Y., and 217 


(See 


TODD COMPANY, THE, Rochester, 
Broadway, New York, N. Y.—Booth 5. 
Showing Protectograph checkwriters in 
signers and Greenbac checks, 
Julius Mentzel, New York manager, 


UNDERWOOD TYPEWRITER COMPANY, 342 Madi- 
New York, N. Y.—Booths 65, 66, 67, 69, 70, 71. 


full line of standard typewriters, portables, 
and speed writers of prominence 


various models, check 


is in charge. 


son avenue, 
Demonstrating the 
etc. Competent demonstrators 
are active at these booths 
VARITYPER INCORPORATED, 2 


Lafayette street, 


New York, N. Y.—Booths 342, 353. 

Displaying the newest models of non-—motor and motor Vari 
tyvpers 

Miss Mae Lennon and H. A. Bingham are in charge. 


Conn., 


INCORPORATED, Hartford, 
New York, N. ¥.—Booth 224. 
iachines for recording the production 
keystroke counters for various makes 
billing machines. 
Assistant Sales Manager D. J. Post, Jr., is in charge, assisted 
\. E. Kallinich, field sales manager; J. T. Quinlan and D. J 
Ogilvie of the New York office 


VICTOR ADDING MACHINE COMPANY, Chicago 
Ill., and 225 West Thirty-fourth street, New York, N. Y.— 
Booths 304, 305, 330, 331 


VEEDER-ROOT, 


id 1775 Broadway, 


Exhibiting counting n 
of office workers, chiefly 
of typewriters and a few 


Showing in addition to the regular six and eight column ma 
chines previously displayed the new eight column director sub- 
tracter and ten column direct subtracter, as well as two new 
models constructed for counter use as a checkout 


retail store 
machine especially adaptable to chain store usage. 

New York Manager J. B. Tompkins is in charge 
VISIBLE RECORDS EQUIPMENT COMPANY, Chi- 
cago, Ill. and 230 Park avenue, New York, N. Y.—Booths 
346. 347. 368, 369 

Showing Flex-—Site visible units in Multiple Unit stand and 
also in the desk organizer 

Manager R. W. Brown is in charge 
VIVID, INCORPORATED, Chicago, Ill., and 9 West 
Nineteenth street, New York, N. Y.—Booths 340, 341. 

Showing a complete line of gelatin duplicating machines for 


use on order and invoice systems, pencil order systems, insur- 
ance card records, statistical and financial records. All models 
have the new patented features, automatic roll conveyor, moist 
eninge device roller bearing carriage and frames welded to 
gether and screened for protection. Shown for the first time 
are duplicators finished in colors to match office furniture. 

New York Manager C. R. Watkins is in charge, assisted by 
N. G. Wilson, C. M. Jaffer, Emil Fink and Mr. McCormack. 
Also in attendance is E. EF. MeNally, general sales manager, 
from the home office 


WOLCOTT-TAYLOR COMPANY, Fourth 


INC., 334 


avenue, New York, N. Y.—Booth 329. 
(See Do/More Chair Company.) 
WATERMAN COMPANY, L. E., 191 Broadway, New 
York, N. Y.—Booth 31. 
Showing No. 7 pen, gyro sheath desk sets, the Signograph, 


Jr.. a small, compact machine for signing several checks at one 


time 


Ee. J. Kastner is in charge 


WEIG SALES CORPORATION, 154 Nassau street, New 
York, N. Y.—Booths 243, 244 


models of the F & E Lightning checkwriter, 
model hand operated Series 500 for writing 
Premier model Series 700 hand oper-— 
ited for writing checks in single form and the Voucher model 
Series 700 for writing any type of check and also checks in 
sheet form. There is also an electrically operated machine, as 
well as all models of the F & E Lightning coin changers. 


oO. E. and S. O. Weig are in charge. 


WESTERN UNION TELEGRAPH COMPANY, INC., 
195 Broadway, New York, N. Y.—Booth 28. 


Demonstrating continuously a type of printing telegraph 
known as the Simplex, which is an automatic transmitting type— 
writer. Messages are prepared for transmission on a machine 
resembling a standard typewriter. At the distant terminal 
telegrams are automatically typed in Roman letters on a pre- 
gummed tape which is affixed to telegraph blanks ready for 
delivery to the addressee. Also displayed are clocks in different 
colored woods, which are rented to subscribers. 


Robert Powell is in charge 


Displaying all 
including standard 
checks in single form; the 
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WITHOUT 
THE 
BOTHER 


Bandless Document Filing Envelopes 


No Obligation for Free Sample to Any Part of the World 


























7 FEDERBUSH BROTHERS 
LOOSE LEAF BINDERS 


Federbush Brothers Loose Leaf Co., Inc., operating the largest Loose 
Leaf manufacturing plant in the east, place at your disposal their instantly 
available stocks of standard Loose Leaf Binders, and the unequalled flexi- 
bility of their factory equipment for the production of special Loose Leaf 
devices to your individual specifications. 

The profit possibilities and rapid turnover of a complete stock of Loose 
Leaf devices, require no commendation to the wide-awake stationer — and 
Federbush Brothers products are made to stay sold and sell others. 

Executives of such companies as: General Electric, National Biscuit, 
Montgomery Ward, Western Electric and many others have been quick to 
realize the integrity of Federbush Brothers Loose Leaf products in adopt- 
ing them for office equipment, salesmen’s portfolios, advertising presenta- 
tions, and a host of other requirements. 

A new indexed catalogue of Federbush Brothers Loose Leaf equipment 
is just off the press—send for it today. 


Federbush Bros. Loose Leaf Co., Inc. 
160 Varick Street New York, N. Y. ° 








A copy of this new %-page 





catalogue for your desk will 

prove unusually helpful — the ae 
. : . - 

coupon will bring it to you <4: .* 





at once. 
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Rudor, Bin-Divider-Shelf- 


pen Suse and Price _— Merchandise 
older, opening } ery and Price Card 
Holder 


Lowest 
Priced 
Rack 
on the 
Market | 

















PRICE 


—_—4 



















Card Holder 
for Books, 
Boxes, Shoes, 
Etc. 










Price Card ~ >. SZ 
and Merchandise \ 
Display Holder 


Your Customer 


—is ever in the market for Dis- 
play Items and Fixtures. So that 
you may supply his needs we have 
catalogued and priced a complete 
line for your convenience. Write 
today for Display Fixture Catalog, 
also our circular featuring special 
items. 


The Adjustit Display 
Specialty Co. 
R. ORTHWINE 
344 West 34th Street 
Cap and Hat New York 
Display Hangers 


A Line That 


Display and Price 


Card Stand Helps Sell 
Your Staples 






DISPLAY 

CABINETS 
COUNTERS 
and 


TABLES 


Display Tables with or without shelf and bargain rail, The Adjustit Display Cabinet and 
any size, also 7 long to accommodate the Adjustit Counter. Steel thruout. 


Cabinet. Wood thruout. 











§ OFFICE APPLIANCES 
is u news and technical trade 
journal, serving the entire 
industry of officeequipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, cffice devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Itscompre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige It serves a clientele 
composed of managers and 
agent ¢ for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


* SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


OFFICE 


APPLIANCES 


PUBLISHED ON THE FIRST DAY OF EVERY MONTH 


The Office Appliance Co. 


417 S. Dearborn St. 


fe 


Chicago 
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EVAN JOHNSON, President 
OHN 


Cc. F. MALHOIT, Treasurer 


A. Sa Secretary 


J 
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Cc. H. EVERLY. Eastern Mer. 
1601 Pershing Square Building, 100 


G. C. WHEELER, Asst. Mgr. 


East 42nd Street, New York 


Phone Ashland 8319 
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Ww 


by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss ali sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. _ It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
ageisenclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


§ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
BD. Cc. 


{ COPYRIGHT. Contents 
covered by Copyright, 1929, 
by The Office Appliance 
Company. 
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American Loose-Leaf Corp.100 General Office Eqpt. Corp.257 Mittag & Volger, Inc. Shaw-Walker Co. —— 
Amer. Multigraph 8. Co...133 General Pencil Co 168 Mon Bureau : Sheaffer, W. A., Pen Co... 97 
Amer. No. Machine Co 206 pees, Oo. Bh, Giicosiccs 150 
Amer. Writing Mach. Co 50 Sherman-Manson Mfg. Co.235 
Shipman-Ward Mfg. Co...109 





Ames Safety Envelope Co..245 

Ames Supply CO... ADVERTISEMENTS _ fff sx 20 tte. cons: 

Argus Mfg. Ci Sikes Co..... bivesaeebus 48 

Art Metal Construction Co.161 a Ge GiAwsctenéeeece uae 245 

Atlas Staty. Corp 139 These advertisements present the products of Silverglo Lamps, Inc. — 199 
Simonson, R. A., & Co.....249 


Ault & Wiborge Co The. .118 


Aurora Metal Cabinet Wks.255 Smead Manufacturing Co.. 76 


the leading manufacturers in each division of 
Smith, L. C., Corona Tws.193 

















Auto. File & Index Co 111 . . : 
Auto. Pencil Sharpener Co.. 86 the industry. Because of the ground for honest Smith Noise & Shk. Elimr.246 
Autopoint Co 155 a . +s —— ”™ Smith Tw. Sales Corp.....221 
Seem: Sietieene Gin 249 differences of opinion the publishers obviously Snyder Multiform .........230 
; ~saeali > ae one 
cannot undertake to guarantee transactions be- Speed Key Mfg. Co........250 
Baltimore Index Mfg. Co 245 : Sponge Rubber Prod. Co 201 
Bankers Box Co 52 tween advertisers and customers. They do, Staedtier, J. S., Inc.......250 
Barkley, C. L.. & Co 215 . ‘ ™ - Standard Mailing Mach. Co.145 
Barr-Morse Corp 106 however, offer their service in resolving any. Star Paper Fastener Co....: 
lassi ‘o 2 fas . Stationers’ L'’se Leaf Co 
— -_ ~ disagreements between advertisers and cus- Ste > Bound * saefl an 
tates “ Co 62 stee ( 3 ‘ : 
Beach Publishing Co 247 tomers, which result from relations established Steel Equipment Corp..... 
Bentley & Gerwig 131 : Stewart, R. A., & Ce 
Bentson Mfe. Co 24 through the journal. Stiffel-Freeman Safe Co... 
Berger Mfg. Co 93 St. Johns Table Co......... 
Berger (Van Dorn Div.)..146 Storms, H. M., Co TTT 
Boorum & Pease Co 214 Sturgis Posture Chair Co. 
Boyle Smoker Co 9° General Typewr. Exch 233 Monroe Calculating Mach Stylograph Corp. ........ 
Bridgeport Pen Co., The. .218 Gies, Walter G., Co 249 Co, . , 134 Sundstrand Add. Machine. 
Bristow, Stanley R 251 Globe-Wernicke Co.87, 8, 9, 90 Moore Push-Pin Co . .229 Sun Rubber Co., The.. 39 
British Stationer 253 Goes Lithographing Co 205 Multipost Co ..149 Superior Tape & Sealer Co.243 
Brower Furniture Co 182 Graff, Geo. B., Co. 238 Munson Supply Co 72 Swan Pencil Co., In« nae 
Buckeye Rib. & Carb. Co..132 Grand Rapids L. L. Bdr Co.226 Mutschler Bros. Co 77 i : T . 
Bump Paper Fastener Co..232 Gunlocke, W. H., Chair Co.204 Myrtle Desk Co... 258 Tell City Desk Co.......... 214 
Buro-Bedarf-Rundschau 953 Gunn Furniture Co 198 MunKee Products Cp 59 Terrell's Equip. Co......... 181 
B et Add. Mac} ‘9. 260 Guth, Henry L., Assoc 56 N Thayer Telkee Corp....... 180 
surroughs ae Jtacn ('o. 261 . H Nardi Mfe Co 158 Therman Lthr Gds Co 216 
Bushnell Alvah Co 954 . = . ° . - — é sth rds ~— 
- Hahn, Arthur W 250 Natl. Brief Case Mfg. Co...225 Theta Dry Stencil Corp...246 
Cc le Ink Om. 8 . Hall-Welter Co 225 Natl. Business Show Co....156 Thompson Time Stamp Co.25 
pee oe = — ene rg ~ Hanson Scale Co 251 Natl Cash Register Co 94 Tip Top Mfg. Co..... 247 
arpenter, E Mfg. Co.25 wt “mae — : oe . S . 
Harter (¢ orp n bb Nat! Fiberstok Env Co 167 rodd Co rhe .105 
aaaiien ee . T inc. 60 245 Harvey, Fred W Co 248 Natl Vuk Fibre Co . 225 Toledo Metal Furniture Co.128 
ee ae - Hellesoe, Hans H 249 Neidich Process Co. 252 Trussell Mfg. Co : 85 
Clemetse oO T 4 . " 107 «81 wn . ‘ - 
pe awe ay ane Heyer Duplicator Co 122 Neva-Clog Prod., Inc..187, 219 [Tybon Corp a eee 245 
—— : remake eae “ae Heywood- Wakefield 232 New Indiana Chair Co 65 U 
Columb! Rib. ° Cc rb. C 188 Higgins, Chas. M., & Co...224 N. Y. Silicate Bk. Slate Co.249 Underwood Elliott-Fisher 
: : . oo ~oclag Hoffman, L 226 ce) CA . ...257, Back Cover 
pe Sra lg or ny - Hoge Mfg. Co 213 = Town Rib. & Carb. Co * Underwood Tw. - a 
- pas rt OrkKs. . 100 , ' . or Olse a & 2. ta. 246 Jack Cover 
‘ not . Hoosier Desk Co 5 en, . “ 6ucwees be : a over 
Colytt Labor ~wahe ” Phe. .251 Horn, W. C., Bro. & Co...251 Onken, The Oscar, Co 248 Union Ribbon & Carb. Co..247 
Conklin Pen ¢ 13 Hotchkiss Sales Co 179 Orpin Desk Co..... 178 U. S. Envelope Co....... ..101 
Conrad s Mfg. Co 22 Hunt, C. Howard. Pen Co. .207 Orthwine, R. ..... ee 215 U. S. Lace Paper Wks . .230 
ps age aa —_ “— ae Hutcheon Bros 217 Oxford Filing a Co 153, 4 ~ S hag -: Denes .241 
‘00 ‘ 83 I wae ; - 2 R Ss w. Ribbon Mfg. Co.248 
pe ae —€ Machine I. D. L. Mfg. Corp 224 eng ( _ . Rib. Co 171 Universal Fixture Corp....229 
orona ypewriter 93 Ideal Linoleum Top Co 248 *arrot Speec ‘fastener Cp.170 Vv 
Corry-Jamestown Mfg. Co.242 Ideal School Supply Co 212 Peerless Key Co., Inc. 147 Van Dorn Metal Furn.....146 
Crocker Chair Co 212 Imperial Desk Co 116 Peerless Wire Goods Co.. .226 Van Valkenburg, L. D., Co.250 
Crown Ribbon & Carb. Co.220 Imperial Mfg. Co 233 Pe louze Mfg. Co : 247 Varityper, Incorporated ...218 
Currier Mfg. Co 239 Imperial Methods Co 50 Phillips Rib. & Carb. Co 51 Velvet Edge Mfg. ae 238 
Dahlke § , Mie C m Imperial Steel Cabinet Co. .222 Pierce, S. K., & Son Co....231 Vernon, S. E. & M., Inc... 54 
ahike Stat’'y & Mfg. Co...246 Imprvd. Boehner Binder Co.247 Polar Mfg. Co...... Ltscaee Se Victor Adding Machine Co. 71 
Davenport-Taylor Mfe. Co.216 “= . “ > . 94¢ Tin . & —- . 
. a Indiana Desk Co 64 Polk, R. L., & Co... ‘ 248 Victor Safe & Eqp. Co..143, 4 
" hs . . ‘ 997 . . , . _ , > . ‘ 2° 
— — ' co ology seg = Ink-Out Mfg. Co 225 Portable Adding Mach. Co.173  Volger, B. G Mig. Co... ..203 
peer glee vary —— - ‘ible Met: - (o.189 Postindex Co., Inc.... .160 , 
Detroit Metal Spec. Co 92 a r _— ; Wabash Cabinet Co... 117 
Dick, A. B Co 63 Jamestown Metal Desk (o.186 Quality Park Envelope Co..152 Wagemaker Co............. 44 
Diebold Safe & Lock Co.107, 8 hate ¢ one Queen Ribbon & Carb. Co.234 Wark-Beacon Sl. Furn. €o.239 
Jasper Chair Co 255 R, 
Diemer, John F., Co 233 Jasper Desk Co 2! Quigley Furniture Co — |. Weber Costello Co i<ahee 
Dietz, J. F., Co 1S4 Jasper Office Furn. Co : . R . . Webster, F. S., Co...... . 
Downey, The C. L., Co.....246 Joslin, A. D., Mfg. Co.....208 Rand McNally & Co 83. Weeks, Frank A., Mfg. Co.242 
Dunleavy Co., The 234 : Vey , K . Ravenswood Office Spec. Co.172 Weis Mfg. Co....67, 68, 69, 70 
. . E Kalamazoo Stationery Co..110 Readeasy Copyholder 246 Western Furniture Co......217 
Eaton, Crane & Pik« 229 Kay-Dee Co en Rede Co. ..... 246 Weston, Byron, Co.........248 
Economy Products Cp 192 Kihn Bros 23] Regal Typewriter Co. 241 Wholesale Typewriter Co..206 
sdison, Thos. A., In 6] Kobler & Co 249 «=. Reiner’s Rotaprint, Inc....202 Wiggins, John B., Co......236 


I 
Elliott Address. Mach. Co..185 Kohlhaas Co.. The 102 Reliable Tw. & A. M. C .247 Wilson-Jones Co. ......74 5 
Elliott-Fisher Co 257 L Remington Rand Bus. Sve. 46 Woodstock Typewriter (Co.261 
Emerson Electric Mfg. Co..211 Lamb, Geo. L 210 Roberts Num. Mach. Co..200 Worcester Felt Pad Corp. .218 
Englewood Desk Co 55 Leopold Desk Co 125. 6 Roberts, Weldon, Rub. Co.209 Worcester Wire Nov. Co..23 
Error-No, In 218 Lincoln Rubber Key Co...220 tockwell-Barnes Co. 205 Wrenn Paper Co 6dnsuee 
Esterbrook Steel Pen Co 79 Listo Pencil Corp 250 Rohrer, A. R.... 244 Y 

l 37 Yankee Paper & Spec. Co.241 
I 37 Yawman & Erbe. — 


Svansville Desk Co 222 Lloyd, W. G., Co 142 toss-Gould Co 9 
“veready Mfg. Co 230 Loose Leaf Metals Co 238 Rotospeed Co 2 
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Adding Machines 
Allen-Wales Corp. 
Burroughs Adding Mach. Co. .260 
Corona Adding Machine...... 173 
Elliott-Fisher Co. 


General Office Equip ‘Co..... 257 
Marchant Cale. Machine Co...159 
Monroe Cale. Mach. Co...... 134 
Portable Adding Machine Co. .173 
Sundstrand Add. Mach....... 257 
Vietor Add. Machine Co...... 71 
Adding Machine Rolls and Paper 
Rockwell-Barnes Co. ........ 205 
U. S. Lace Paper Works...... 230 


Yankee Paper & Spec. Go... 1241 
Adding Typewriters 


Burroughs Adding Mach. Co. .26¢ 

Elliott-Fisher Co. ........++. 257 

Underwood Elliott-Fisher _ 

(eo senecesen 257, Back ‘Cover 

Addressing Machines 

Addressograph Co. ........... 49 

Elliott Address Mach. Co....185 

Selectograph Co. ....+.ssee5. 165 
Adhesive Tape 

Quality Park Env. Co........ 152 

Seymour Products Co......... 230 

Superior Tape & Sealer Co....243 
Adhesives 

(See Inks, Adhesives, etc.) 
Arch and Clipboards 

Free Hand Binder Co....... 228 


Globe-Wernicke (Co.87, 88, 89, 90 

Rockwell-Barnes Co. ........ 205 
Bankers’ Note Cases 

General Fireproofing Co..136, 7 

Globe-Wernicke Co.87, 88, 89, 90 

Ravenswood Off. Spec. Co....172 

Van Dorn Metal Furniture....146 
Billing Machines 

Burroughs Adding Mach. Co. .260 


Elliott-Fisher Co 206 t0ee6ane 
General Office Equip. a 


Underwood Typewriter Co... 
Back Cover 


Binders, Catalog and wostediant 
Aigner, G. J., Cc 2M) 
American Clip Co peocececs -» 6 


Blackboards (Framed) 


N. Y. Silicate Book Slate Co.249 

Weber Cee GA ccccensecs 75 
Blank Books 

Boorum & Pease ...........214 

Rockwell-Barnes Co ST 

Vernon, 8S. BE. & M., Inc..... 4 


Blanks for Bonds and Stocks 


Goes Lithographing Co. ....205 

Pe TOE, Secscuvcconsccue 23 
Blotters 

Wrenn Paper Co. .113 
Blue Print and Plan File Cabinets 

All-Steel-Equip. Co. .. . 157 

Art Metal Construction Co. .161 

Berger Mfg. Co. pis aie 


General Fireproofing. Co. 136, 7 
Globe-Wernicke Co.87, 88, 89, 90 
Lyon Metal Products, Inc 73 
Van Dorn Metal Furniture... .146 
Yawman & Erbe 
Bond Boxes 
Corry-Jamestown Mfg. Corp. .242 
Genera! Fireproofing Co..136, 7 
Globe-Wernicke Co.87, 88, 89, 90 


Steel Equipment Corp. ...... 81 
Book Cases 

All-Steel-Equip. Co. ........157 

Globe-Wernicke (Co.87, 88, 89, 90 

Gunn Furniture Co. ........ 198 

Mac Oe Gi - skates sdccds 104 


Van Dorn Metal Furniture. | -146 


Weis Mfg. Co. .67. 68, 69. 70 

Yawman & | yieeredieediers 141 
Bookholders 

American Clip Co. svevese 

American Blectric Co. .......211 
Book Rings 


Carpenter, E. W., Mfg. Co. .251 
Bookkeeping Machines 
Burroughs Adding Mach. Co. .260 


Elliott-Fisher Co. ........... 257 
General Office Equip Co.....257 
Underwood Typewriter Co.... 
22negseccenswe -Back Cover 
Box Files 


General 
Globe-Wernicke 
Brief Cases 


Fireproofing Co..136, 7 
Co.87, 88, 89, 90 


Natl. Brief Case Mfg. Co...225 

Therman Leather Goods Co..216 
Buildings 

Merchandise Mart ...........197 
Bulletin Boards 

New York Silicate Bk. Slate 

 . setubeasanke , . . -249 

Universal Fixture Corp.......229 

Weber Costello Co. ..........175 
Business Shows 

National Business Show (Co..156 


Busses 
General Fireproofing Co..136, 7 
Macey Co., The .. seseeeue 
Toledo Metal Furn. Co . 128 
Calculating Devices 


Meilicke Systems a . .243 

Reliable Tw. & A. M. C....247 
Calculating Machines 

Allen-Wales Corp. ....... .129 


Burroughs Adding Mach. Co. .260 
Marchant Cale. Machine Co..159 
Monroe Cale. Machine Co....134 
Portable Adding Machine Co..173 
Calendar Pads and Stands 


Columbian Art Works ...163, 4 
Defiance Sales Corp. .++-219 
Weeks, Frank A., Mfg. Co...242 





Carbon Papers 
(See Ribbons and Carbons.) 
Card Cases, Pocket 
Gardner, P. A., Leather Wks.251 
Improved Boehner Binder Co.247 
Wiggins, The John B., Co. .236 
Cash Registers 
Nat'l Cash Register Co., The. 94 
Portable Add. Machine Co...173 
Casters, Chair, Ete. 


Bassick Co. ........ 112 
Chair Irons 
Collier-Keyworth Co. ........218 
Chair Pads and Cushions 
Continental Felt Co. ........ 237 
Economy Products Corp. ..... 192 
Fox, Geo. B., & Co.....se0s. 148 
Penne Beem, GR cccececedecess 7 
Sainberg & Co. 12 


Sponge Rubber Products Co. .201 
Sun Rubber Co, . 1 

Velvet Edge Mfg. Co. 
Worcester Felt Pad Corp....218 


Desk Calendars 


Columbian Art Works 163, 4 
Defiance Sales Corp. ......... 219 
Desk Lam 
Faries Mtg. GR. accdosccvvse 233 
Silverglo Lamps, Ime. ....... 1") 
Desk Pads, Blotter 
Boorum & Pease Co. ......... 214 
poem, Gen. Bh, @ Ga scccses 148 
Meee, Fe. ccccstcsvesscvss 22 
Sainberg & Co, ......... .120 
Silver GE wodwessc cd 245 
Sun Rubber Co. .......... 138 
Desk Pads, Glass 
Fox, Geo. E., & Co.......-.-. 148 
Polar Mig. God. ..cccccesseces i 
Ravenswood Office Spec. Co...172 
<A Ot Ok .conttundnrsce 120 
Desk P. Linoleum 
Fox, Gee. Mig GW sicconss 148 
Ideal Linoleum Top Co...... 248 
Peeee Ts GO. cccevascccces 47 
Satebers S Ga. .ccccccccosees 120 
Wagemaker Co, ......-+s0055 44 





represented. 


here, 


information will 
furnished by 


advertised are here classified. 
requirements of the modern business office are 
Should subscribers be interested 
in any article of office equipment not listed 
they are cordially 
cate with the service bureau, through which the 
be promptly and cheerfully 


CLASSIFICATIONS 


For the benefit of the subscribers the lines 


Many of the 


invited to communi- 


letter, without obligation. 





Chairs 
Brower Furniture Co. ....... 182 
Colonial Chair Co. ........... 177 
Conrades Mfg. Co. .......++.- 227 
Crocker Chair Co. ........+5. 212 
Fritz-Cross Co. .... css eenee 121 
Guniocke, W. H.. “Chair Co...204 
Heywood. Wakefield suewecatna 232 
Jasper Chair Co. ..........56. 55 
Lamb, Geo. Li. ...cccccscsees 210 
Marble & Shattuck ......... 217 
Milwaukee Chair Co. ........ 57 
New Indiana Chair Co. ...... 65 
Pierce, S. K., & Son......... 231 
Royal Metal Mfg. GR. cocoons 198 
BeOS GO, cccccccvcssepecetes 48 
Sturgis Posture Chair Co. ...140 


Toledo Metal Furniture Co...128 
Wark-Beacon Steel Furn. Co. .239 


Check Protectors and Writers, 
frs. of 
BiaM-Welter O80... ccccccsecses 225 
Safe-Guard Ck. Writer Co....127 
, 0 eee eee 105 


Check Protectors and Writers, Used 
Check Writer Co., Inc...60, 248 


Reliable Tw. & A. M. 6.6 247 
Check Sorters 
Memthees Ge.. The .xccocccces 102 


Checks, Stamped Metal 
Meyer & Wenthe ...........234 
Stewart, R. A., 
Clips, Paper 
(See Paper Clips) 
Coin Bags, a a Wuagoets 
Downey, C 246 


Copy Cards jeune. Index) 
Stylograph Co. ...... 250 
Copyholders 
American Clip (Co........... 66 
American Electric Co. .-211 
Brrem-Ne, Ime. .ccscccecs — 
mentor G&G GR cccccccse 249 
Readeasy Copyholder ........ 246 
Standard Mail. Mchs. Co..... 145 
Copying Devices and Supplies 
Yawman & Erbe .......... 41 
Costumers 
Conrades Mfg. Co. ..... ~~ 
Furnas Furniture Co. ........204 
Globe-Wernicke (Co.87, 88, 89, 90 
Jamestown Metal Desk Co...1S88 
Ramee, Gee. Ba ciccsccsss .210 
Sanymetal Products Corp. a 
Crayon 
American Crayon Co. ...... 1 
Weber Costello Co. ....... 175 
Cuspidors 
Detroit Metal Spec. Corp..... G2 
.. S . SSeS 223 
Cutters, Paper and Card 
Ideal School Supply Co......212 
Dating Stamps 
Amer. Numbering Mach Cc. .206 
Fulton Specialty Co. ........244 
Meyer & Wenthe..... ocecen 
Stewart, R. A., & Co.. ...203 


Desk Pending-Letters Holders 
American Clip Oo.........-: 66 

Desk Signs and Tablets 
Davenport-Taylor Mfg. Co. ..216 


Desk Trays 
American Electric Co. ...... 211 
Berger Mfg. Co. ....+...+0+. 93 
Dem, Geo. Bi, B Gieccocececs 148 
General Fireproofing Co..136, 7 
Globe-Wernicke Co.87, 88, 88, 90 
Imperial Methods Co. ....... 50 
Jamestown Metal Desk Co...186 
Macey Co., The ........csee% 104 


Metal Office Furniture Co... .169 
Sainberg & Co. 2 
Weis Mfg. Co.... 
Worcester Wire Novelty Co...234 


Desk Work Distributors 


Bristow, Stanley R. ......... 251 
Fox, Geo. E., & Co........- 148 
Globe-W ernicke, ~. %”. 87, 88, 89, 90 
Horn, W. C., Bro. & Co...... 251 
Sainberg & _— se6cceseesees 20 
Sliver B Co, .ncsscccesveces wr 
Victor Safe & Equip Co..14 4 
Desks 
Alma Furniture Co. .........226 


Art Metal Construction Co...161 


Bentley & Gerwig Furn. Co..121 
mereee Tee, GA occccstocsede 03 
Coemecenem . GR cacuskeccssesxs 5g 
Corry-Jamestown Mfg. Corp. .242 
Dietz, J. F GA . ebascose ows 4 
Englewood Desk Co. ee 
Evansville Desk Co. ........ 222 
General Fireproofing Co..136, 7 
Globe-Wernicke Co.87, 88, 89, 90 
Gunn Furniture Co. ........ 198 
Hoosier Desk Co. .......... 95 
Imperial Desk Co. .........+. 116 
Indiana Desk Co. ........... 64 
Invincible Metal Furn. Co....189 
Jamestown Metal Desk Co...186 
Jasper Desk Co. ........4«0. 255 
Jasper Office Furniture Co... .190 
Leopold Desk Co. ...... 125, 6 
Dome Ge. Fee sestacevesee 104 
Metal Office Furn. Co........ 169 
Myrtle Desk Co, ............ 258 
Ga, GG Bie Gow cce tested 246 
Geman Desk Ga ccisccvisvcns 178 
Quigley Furniture Co. ...... 217 
Shaw-Walker Co, ............ 123 
Steel Equipment Corp. ...... Si 
ween Oop Wee Ge ads cuccks 214 


Van Dorn Metal Furniture. ..146 
Wagemaker Co. 44 


Weis Mfg. Co. . .67, 68, 69, se 

Western Furniture Co. .....2 

Yawman & Erbe ........ oooh 
Dictation Machines 

Edison, Thos. A., Inc. ...... ol 


Directory Boards 
Davenport-Taylor Mfg. Co....216 


Display Fixtures 
All-Steel-Equip. Co........... 157 
Deeper Bees. “OO cess ccuceds 93 
Onken, The Oscar, Co..... 248 
Queens, DB. seco ceciccvivced 215 
Universal gixtese Gee vo vced 229 

Duplicating Machi ‘? 
Sane SS ane ethheees 49 
Amer, Mult graph Sales Co...133 
ea, Gis Mis Wh. ntocessiees 6s 


Heyer Du alee Ge, occ. sean 
Marr Duplicator Co, 


Reiner's Rotaprint, Inc. - 202 
Rotospeed Co. .......cceeees 237 
Duplicat ey Pw, a 
Canode Ink & O. 8. Co...... 115 
Dick, A. at. i beaeeteceesee 63 
Heyer Duplicator  eanaene 122 
Marr Dugtenter Gk, ep cavesce 240 
Oe eee 237 
Theta Dry ‘Stencil Ge ceccacs 246 
Easels 
Weber — GO. ccscvesdes 175 
Electrio Moto: 


Emerson Electric Mfg. Co....211 
Envelope Sealers 

Argus wy = 

Rede Co., 

Standard "Mailing Machines Co.145 
Envelopes 

Ames Safety Envelope Co... 


Bushnell, Alvah, Co. ....... 

Diemer, John F., Co. ...... 

Globe-Wernicke Co.87, 88, 89, 90 

Nat'l Fiberstok Env. Co..... 167 

Quality Park Envelope Co....152 

Smead Mfg. Co...........++. 76 

U. S&S. Buveleope Ce........00 101 
Envelopes, Celluloid 

Be GO. cdicgec cenceavece 247 
Erasers (Blackboard) 

N. Y. Silicate Book Slate Co. 4 

Weber Costello Co. .......... 
Erasers (Chemical) 

Ink-Out Mfg. Co...........+:. 225 
Erasers (Rubber) 

American Lead Pencil Co. 82 

Argus Mfg. Co. ......2.5555 244 

Faber, Eberhard ............ 

Keene Weldon, Rubber Co. 200 
Exhibit 

Nat'l pectpess Show Co...... 156 
igetee © Books 

ach Publishing Co. ....... 247 

Defiance Sales Corp. ........ 219 

Harvey, Fred so GBiecsive 248 

I. D. Ea Mog. Cotp..cscesces 224 
Fans, Electric 


Emerson Electric Mfg. Co....211 
File Boxes, Collapsible 


Bankers Box Co. .........+. 52 

BaD ‘Th exesendeee coves 60 

Steel Bound Box Co.......... 238 
File Boxes, Metal 

Auto. File & Index Oo...... 111 

Rockwell-Barnes Co. ........ 205 
Fil ling a, Partitions on 


Schra The, Co. 

Filing Cabinets, "Cloth Covered 
Diemer, John F., Co. 233 
Globe- eee Co. 87, 88, 89, 90 
Hoffman, L. 226 


Imperial Methods (Oo. ....... 50 

mnsey Ga, Bee covciccsoncs 104 

tee ck SS OOS 120 
Fi binets, Metal 

All Steel-Equip. Co. ......... 157 


Art Metal Construction Co...161 
Aurora Metal Cabinet Works. sry 


Auto. File & Index Co....... lll 
Bentson Mfg. Co. ........... 124 
Berger Mfg. ae i, Se 93 


Columbia Steel Equip. Co... .250 
Corry-Jamestown Mfg. Oorp..242 
General Fireproofing Co..136, 7 
Globe-Wernicke Co.87, 88, 89, 90 
Imperial Steel Cabinet Co. ..222 
Invincible Metal Furn. Co...18Q 
Jamestown Metal Desk Co... .186 


ef =  yeepereaee, = 
Metal Office Furn, Co........ 

Service Steel Prod. Oo. .210, 387 
Shaw-Walker Co. ........... 123 
Steel Equipment Corp. ...... 81 
Terrell’s Equipment Co. ..... 181 


Van Dorn Metal Furniture... .146 
Yawman & Erbe 41 
Filing Cabinets, Wood 


Avto. File & Index Co...... 111 
Globe-Wernicke Co.87, 88, 89, 90 
Imperial Methods Co. ....... hw 
Renee Geis Tee “sacenscsssss 104 
Shaw-Walker Sh “cdeodbuenn es 123 
Wagemaker Co. .........++. 44 
Weis Mfg. Co..... 67, 68, 69, 70 
Yawman & Erbe ........... 141 
Filing Supplies 
pv 8 Se OP 250 
American Clip Co.........++ 66 
Balto. Index hie Ge stioven 245 
Barkley, C. L., GOe ccisecé 215 
Dunleavy Co., The ositetant 234 


Filing Equipment Bureau... .130 
General Fireproofing Co..136, 7 
Globe-Wernicke Co.87, 88, 89, 90 
Imperial Methods Co. 
Invincible Metal Furn. Co. = 
Macey Co., The 

Nat'l Fiberstok Envelope Co. “ie? 
Oxford .Filing Supply Co. —_, 


Quality Park Env. Co....... 
Rockwell-Barnes Co. ........ 
Gimensem, B.. Mis’ GOnceecrveia 249 
Smead Manufacturing Co..... 76 
Steel Equipment Corp. ...... 81 
Wabash Cebinet Co. ........ 117 
Weis Mfg. Co ..... 67, 68, 69, 70 
Yawman & Erbe ........... 1 
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OCTOBER, 1929 





» WANTS AND FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 





among dealers in the 
Pacific Coast territory would like to represent one eastern 
manufacturer on salary and expense basis. Formerly carried 
several non-—competing lines on commission and more recently 
out of the field Ready to take up new duties on short notice. 
Best of references from dealers in the west and manufacturers 
in the east. Address W-62, care Office Appliances, Chicago. 


SALESMAN with wide experience 





public accountant, one 
year selling adding and calculating machines is available for 
new connection preferably where he can make use of past 
experience. Interested particularly in adding, calculating and 
bookkeeping machines or loose leaf, but will be glad to look 
into any specialty proposition. Prefers middle west location, 


but that is not essential. Address G-—85, care Office Appliances, 
Chicago. 


YOUNG MAN with experience as 





s seeking a connection with live printing and 
stationery firm in the southwest. With present firm three 
years Experienced in steel furniture, and am capable of 
handling large contract jobs Age 24, married, perfect health. 
References from former employers, banker and pastor. Will 
welcome further correspondence and would appreciate a per- 
sonal interview. Write Z-99, care Office Appliances, Chicago. 


YOUNG MAN 





STORE SALESMAN and buyer for prom- 
stationer seeks new connection in Chicago. 
two companies Can furnish a 
Address X-149, care 


EXPERIENCED 
inent commercial 
Eleven years experience with 
record of experience which will convince 
Office Appliances, Chicago. 











SALESMAN with three years’ experience in New York selling 
commercial stationery and office equipment, both in the store 
and on the street, seeks similar connection in some other city. 
Age 30. Will be glad to consider opening in any part of the 
country. Address B-150, care Office Appliances, Chicago. 





SALESMAN WANTED 








SALESMAN WANTED—Position open for a real high grade 
office furniture salesman; one accustomed to selling com-— 
plete bank and office equipment, including floor coverings, 


drapes and decorating. 

Our store is equipped with the finest display offices in the 
country, giving a real live wire every possible assistance 

We have exclusive sale of one of the most popular nationally 
advertised suite lines obtainable. 

Application is to be made by correspondence, giving com- 
plete information concerning yourself. This is a golden op- 
portunity for a real producer. Address J-62, care Office Ap-— 
pliances, Chicago. 





AN OLD ESTABLISHED office equipment corporation lo- 
cated in New York, at present expanding its selling organi- 
zation, requires district managers for centers east of the 


Mississippi. A thorough knowledge of visible records, loose 
leaf equipment and machine bookkeeping supplies required. We 
seek high type men with a proven sales record and sufficient 
executive training to organize and develop a selling force. 
An unusual opportunity for capable men accustomed to earn- 
ing $5,000 to $10,000 a year. Liberal commission plan. Draw- 
ing account only to men with established record in this line 
State experience fully Address N-82, care Office Appliances, 
Chicago 





SALESMAN—Experienced typewriter salesman to take charge 
of and build up country territory. Good thing for a good type- 
writer man, as we handle the Shaw Walker line of filing 
equipment and safes, Sundstrand Adding Machines, Reming-— 
ton Cash Registers, Dictaphones and other specialties, such as 
Royal Typewriter A real go getter has a chance to work 
into part ownership in the business, with bonuses on the side. 
Address R-58, care Office Appliances, Chicago 





ENVELOPE SEALER. Seals 3,000 envelopes hour! Sells $4.50; 


guaranteed 5 years Tremendous market—Offices, banks, 
municipal, state governments buy large quantities on sight! 
Massachusetts, New Jersey. states bought several hun- 


dred. Closed contract with U. S. Government; on Government 
general supply schedule 30 city governments big users now. 
Genuine opportunity to earn $7,500 yearly organizing salesmen 
exclusive territories Exporters’ proposition also. Write quick 
for free trial offer. President 22-D, Winthrop Building, Boston. 








LEADING MANUFACTURER of typewriter ribbons and 
carbon paper has an opening for a capable salesman to sell 
the line in Chicago This is a big proposition for some one 
who knows ribbons and carbons and has the necessary sales 
ability Products have been well known for many years. 
Send complete information to H-65, care Office Appliances, 
Chicago. 





SALESMEN WANTED—In Metropolitan District by well es- 
tablished steel furniture distributor. Excellent opportunity for 
experienced men with successful record. We have several 
splendid, open territories in both contract and stock goods 
departments. Men with personality and ambition will find 
pleasant, remunerative and permanent employment. Equip- 


ment & Supply Co., 51 Madison Ave., New York City. 


SALESMEN WANTED 





SALESMAN WANTED by prominent loose leaf and _ visible 
record manufacturer selling to the consumer. A good work- 
ing knowledge of product and its application necessary. Ex- 
cellent opportunity to make a good income on profit-sharing 
basis. Several Eastern territories available. Limited drawing 
account until properly established. Address P-77, care Office 
Appliances, Chicago. 


OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe- 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade. Territories are being allotted now. 
Write for details and selling plans. Address A-59, care Office 
Appliances, Chicago. 








WONDERFUL NEW SIDELINE—Big commission with order; 
sell printing for every business at half price; copyrighted illus— 
trations free; just take order, we do the rest. Pocket outfit free. 
Merchants’ Ass'n. Insurance Center Bldg., Chicago. 





SALESMEN WANTED for New York City to sell one of lead- 
ing makes of steel furniture. If you are not entirely satisfied 
with your present income and opportunity, get in touch with us 
at once. Address V-60, care Office Appliances, 1601 Pershing 
Square Bldg., New York. 





WANTED—Experienced typewriter salesman. Have opening 
for one of the best city territories in the United States. Royal 
agency, also Multigraphs, Dictaphones and Victor Adding Ma- 
chines. Well established. Apply F. B. White Typewriter Co., 
Inc., El Paso, Texas. 








DISTRICT MANAGERS and salesmen experienced in the visible 
index field to sell “Visiblex,’’ a visible loose leaf equipment. 
Exceptional opportunity for experienced men with an old, estab-— 
lished company. Henry Conolly Company, Rochester, N. Y 





YOUNG MEN to sell window and regular envelopes. Every 
office a prospect. Protection, experience unnecessary; full or 
part time. Transo Envelope Co., 3520 Kimball Ave., Chicago. 





WANTED—Salesmen for fast selling new ink eradicator to 
handle as side line. Write for information. Good commis-— 
sions. Write John Godart, 27 West 55th St., New York City. 








TYPEWRITER MECHANICS WANTED 


SEVERAL MECHANICS thoroughly familiar with Underwood 
or Royal typewriters wanted for eastern rebuilding establish— 
ment. Write D-61, care Office Appliances, Chicago. 


MECHANIC WANTED—Experienced on Elliott-Fisher, Sund- 
strand, and all makes of typewriters. To take charge of and 
act as foreman of shop. Address S—96, care Office Appliances, 
Chicago. 














WANTED. FACTORY REPRESENTATIVE 


PROMINENT STEEL OFFICE EQUIPMENT manufacturer 
needs high grade man to take over well-established Chicago 
territory. Write L-65, care Office Appliances, Chicago. 











LINES WANTED 





WANTED for Minnesota and N. W. territory, manufacturer 
lines or specialty articles to sell to office and school supply 
dealers. Many years’ experience in office supply and furniture 
business. Best references as to character and ability. Address 
E-205, care Office Appliances, Chicago. 





STATE AGENCY for Texas—have been in printing and office 
supply business for self. Want to establish state agency for 
any good line. References. Address F-82, care Office Ap- 
pliances, Chicago. 





PACIFIC COAST REPRESENTATIVE is open for two good 
lines of merit on a strict commission basis. Highest of ref- 
erences. Well known with the trade. Address N-82, care Of- 
fice Appliances, Chicago. 








DISTRIBUTORS OR DEALERS WANTED. 





SALES ORGANIZATIONS now functioning on office specialties 
wanted to handle line of permit postmarking machinery. Ex- 
clusive territory. Canadian connection desired, Write, giving 
full particulars, Columbia Postal Supply Co., Silver Creek, 
= oF 





ESTABLISHED MANUFACTURER offers exclusive territorial 
arrangement to responsible aggressive distributors or sales or- 
ganizations now selling or who will organize a selling force to 
solicit business direct from the user. The product is very 
attractive and reasonably priced. Sells on sight, to offices, 
stores, factories. Address K-57, care Office Appliances, Chi-— 
cago. 

SELL O K A Instant Typewriter Type Cleaner and Rubber 


Platen Renewer. Liberal discount. Write Victor H. Tibbs Co., 
$21 Market St., San Francisco, Calif. 








WANTS AND FOR SALE—Continued on next page 








WANTS AND FOR SALE—Continued from preceding page 
BUSINESS OPPORTUNITIES. 





Printing plant and office supply 
store in fast growing city of 10,00 population. Only office supply 
store within radius of 100 miles Well equipped job plant 
Gross business last year $26 000 Will sell for $19,000, or might 





FOR SALE IN EAST TEXAS 


consider partner Address ©O-95, care Office Appliances, Chi 
cago 
DO YOU WANT to come to California? A stationery and 


established in same location for 25 years, one of the 
largest in Northern California for sale Owner desires to 
retire You should have $15,000 Address M-63, care Office 
Appliances, Chicago 


book store 


Dealers for standard 
Thriving city 

Ill health 
Appliances, 





TYPEWRITER BUSINESS FOR SALE 
make typewriters, portables and adding machines. 
population ol about 90,000 Will consider $1,000 cash 
reason for selling Address Y-6l, care Office 
Chicago 


FOR SALE AND WANTED TO BUY 


ind bookkeeping machines, bought 
Dearborn St., Chicago 


billing 
Gilmore Co., 508 S$ 


FISHER 
Maloney 


ELLIOTT 
and sold 


OFFICE APPLIANCES 


A SLIGHTLY USED Model No. 1, Style D, Serial No. 751 
Rapid Addressing machine is offered for sale by a dealer in 
Cheyenne, Wyo. This machine was listed when new at $235.00 
Will be sold for $65.00 F. O. B. Cheyenne The machine is 
in good condition and complete except for an electric motor 
Inquiries should be addressed to T-64, care of Office Appliances, 
Chicago 

Elliott—Fishers 
Abbit, 348 


MIMEOGRAPHS, Multigraphs, Comptometers 
and all office machines bought, sold and exported 
Canal St a a 











ALL MODELS ELLIOTT-FISHER billing and bookkeeping ma- 
chines bought and sold Robert Novak & Co., 537 S. Dearborn 
St., Chicago. 

NATIONAL CASH REGISTERS, all styles, sizes, bought, sold 
and exchanged. We can save you money Henry Kass, Inc., 
Cash Register Systems Experts, 640 Broadway, corner Van 
Tromp St., Albany, N q 





ELLIOTT-—FISHER machines bought, sold and rebuilt. Teeter 
Warsh Co., Plankinton Arcade, Milwaukee, Wis 
ELLIOTT-FISHER BILLING AND BOOKKEEPING machines 
bought, sold and rebuilt W. J. Crowley Co., 631 Caswell Block, 
Milwaukee, Wis 











723,263 


Mechanical cashier, adding 
and listing machine Nelson White, Wil- 
liam S. Overlin and Frank A. Bullington, 
Portiand, Oreg. (assignors by mesne as-— 
signments to Remington Arms Company, 
Inc., New York, N. Y., a corporation of 
Delaware) Filed June 7, 1912. Granted 
August 6, 1929. Serial No. 702,164 

1,723,286. Key case Charles Lorber, 
Bloomfield, N. J Filed September 7, 1928. 
Granted August 6, 1929 Serial No 
304,554 

1,73 
closing desk element. 
Oak Park, Ill. (assignor to y 
Wheeler, Chicago, Ill.) Filed July 23, 1,723,891. 
1927. Granted August 6, 1929. Serial No. 

208,007 3, 
No. 210,390. 
1,724,060 
typewriters 
George J 
signors to 
pany, Woodstock, 


check. 





32 Folding and automatically- 7 

Joseph R. Blaine, Granted 

Clem KE. 312,795 
» 


1,723,499 Transfer device for account- 
ing machines James W. Bryce, Bloom- 
fleld, N. J. (assignor to The Tabulating 
Machine Company. Endicott, N. Y., a cor- 
poration of New Jersey) Filed June 21, 
1924 Granted August 6, 1929 Serial No 





——— 
RECENT PATENTS 


Copies of patents herein listed can be ob- 
tained from the Commissioner of Patents, 
Washington, D. C., for ten cents each in 
cash, postofice money orders or certified 
Stamps and personal checks not 





accepted. 


August 6 


Accounting machine. 
Schneider, Mailand, Italy. 


1927 Granted August 6, 1929 


Letter-spacing mechanism for 

Conrad 
Rundblad, Woodstock, Jl (as- 
Woodstock Typewriter Com 
Ill., a 


Virginia) Filed Sept. 5, 1925. Granted 
August 13, 1929. Serial No. 54,750 
1,724,245. Tip for mechanical pencils 
Alfred Woelm, Berlin, Germany (assign- 
or by mesne assignments to Pencil Mech- 
anism Corporation, a corporation of New 


York). Filed Aug. 7, 1926. Renewed Jan 
11, 1929. Granted Aug. 13, 1929. Serial No 
127,850. 
,724,329. Loose-leaf binder. Richard M 
Watson, Detroit, Mich Filed July 25, 
1927. Granted August 13, 1929. Serial No 
208,133. 
1929. Serial No. 1,724,407. Ring binder. Adolph G. Lot 
- C 


ter, Milwaukee, Wis. (assignor to H. 
Miller Company, Milwaukee, Wis., a cor- 
poration of Wisconsin) Filed March 7 
1927. Granted August 13, 1929. Serial No 
173,560 

1,724,412 Mechanical pencil 
Pollak, Far Rockaway, N. Y. (assignor to 
Pencil Mechanism Corporation, New 
York, N. Y., a corporation of New York) 
Filed Jan. 20, 1927. Granted August 13 
1929. Serial No. 162,272 


Emil 
Filed August 
Serial 
Abraham 


D. Youngberg and 


corporation of 


721,504 lllinois) Filed Dec 19, 1924 Granted 
panes . an we ~. eee OO ne iknteiahitens msthten a 
. — te Rechargeable pencil. Charles A oe t = a ge rial No. acto , ‘ Bo a ie ag lags — en “ 7. — 
P oebler, Austin, Tex. (assignor to Per- .724,07 and stamp machine. Chas. whe hn Pa ge — ~ “a 
Sumner DuBelle, Williamsport, Penna. ‘“'8nor to Remington Typewriter Com- 


fect Point Pencil Corporation, New York, 
N. ¥ 1 corporation of Delaware) Filed Filed Feb. 10, 1927 
June 30, 1921 Serial No. 481,466 Re- 1929. Serial No 
newed October 20, 1928 Granted August 1.724.080 
6, 1929 

1,723,640 Limited check 
Wright, Brookline, Mass 
ber 19, 1924 Granted 
Serial No. 738,588 

1,723,648 Record card 
Hawes, Bridgeport, Conn 


Charles H. 
Filed Septem-— J 
August 6. 1929 Ontario) Filed 
August 13, 1929 
E 1,724,085 


George : . 
Hauer, West View, 


Filed Novem-— 


ber 1, 1926. Granted August 6, 1929. Serial] 1928. Granted August 13, 1929 
No. 145,437 274,764 
1,723,663. Typewriting machine. Jesse 1,724,106 Cartridge 


A. B. Smith, Stamford, Conn, (assignor Pollock, 
to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela- 


ware) Filed September 3, 1926. Granted ++ 
August 6, 1929. Serial No. 133,343 009,094 
1,723,668 Adding machine and the like 1.724,107. Fountain pen 
lock, Boston, Mass 


Arthur 8S. Trew. Detroit, Mich. (assignor 


to Burroughs Adding Machine Company, 


2 tion of Delaware) 


Granted August 13, 
167,249 
Manifolding 
Greig, Niagara Falls, N , 
American Sales Book Company, Ltd., To— 
ronto, Ontario, Canada, a corporation of 
i Nov. 
Serial No 
Marking machine 
Penna 


Cambridge, Mass 
Pollock Pen Company, 
corporation of Delaware) 
1921. Granted August 


(assignor to Pollock 
Pen Company, Boston, 
Filed Feb. 17, 1923 


pany, Ilion, N. Y., a corporation of New 
York). Filed May 2, 1928. Granted Aug 
ust 13, 1929. Serial No. 274,631 

1,724,557. Inkwell. George Lee Bremer, 
Wheeling, W. Va Filed June 23, 1926 
Granted August 13, 1929. Serial No. 118, 
052. 
750.517 1,724,615. Line-spacing mechanism for 
er typewriters. Frank B. Powers, Spring 
Leon C, field, Mass. Filed June 23, 1924. Granted 
Filed May 3, August 13, 1929. Serial No. 721,906. 
Serial No 1,724,698 Manifolding attachment for 
- typewriters. Frank Doverspike, Chicago, 
pen Robert T Il. Filed Jan. 29, 1923. Granted August 
Serial No. 615,647 


pad Walter 
r. (assignor to 


18, 1924 Granted 


(assignor to 13, 1929 

: Mass., : we os a aes , 
moma, —y “4 “ae 1,724,936 Typewriting machine. Al- 
Serial No’ phonse E. Imbus, Cincinnati, Ohio (as- 
: =? signor to Underwood Elliott Fisher Com- 
pany, New York, N ’.. a corporation of 
Delaware). Filed March 10, 1925. Granted 
August 20, 1929. Serial No. 14,379. 

1,725,064. Attachment for fountain pens. 
Arthur W. Easton, Buffalo, N { Filed 


13, 1929 
Robert T. Pol- 


Mass., a corpora— 


a corporation of Michigan) Filed July 3, . 4 4 " 4 : : 
1934 "Gennted August 6. 1929. Serial No Granted August 13, 1929 gonial No. 619,.- Nov. 16. 1926. Granted August 20, 1929 
724.086 624 a oh Dec ih 2 - Serial No. 148.718 

723.672. Tyne : » mac . , , 1,724,120. Autographic register m 1,725,231 Pocket typewriter. John B 
Alle n ‘Avery ee eS. = J Wiswall, Portland, Ore (assignor _to Underwood, Grass Valley, Cal. Filed Jan 
mesne assignments to L. C. Smith & American Sales Book Company, Ltd., To- 6, 1928. Granted August 20, 1929. Serial 
Corona Typewriters Inc., Syracuse, N. Y ronto, Canada, a corporation of Ontario, No. 244,882 

nanan +i an Oe : “1. * eg Canada) Filed Nov. 15, 1924 Granted 1.725.253. Cash register. Thomas Car- 
a corporation of New York) Filed No @ 10% eo Fen Ae » (69.8 ; : 
vember 13, 1926. Granted August 6, 1929 August 13, 1929. Serial No. 750,020 roll, Dayton, Ohio (assignor by mesne as— 
Serial No. 148.253 1,724,163 Typewriter Conrad D signments to The National Cash Register 

1,723,685. Card case. Lee Norman Dun- Youngberg, Woodstock, Ill. (assignor to Company, Dayton, Ohio a. Se | 
can. Oklahoma City. Okla. Filed May 13 Woodstock Typewriter Company, Wood- Maryland) Filed April 30, 1921. Granted 
‘ ‘ . ' ‘ ee, °, stock, Ill., a corporation of Illinois). Filed August 20, 1929. Serial No. 465,755 


1927. Granted August 6, 1929. Serial No Nov. 28. 1924 


191,102 Serial No. 752.506. 
1,723,725 Key action for typewriters ae ne “- 

ind other machines Orville U. Desha, Rg 

Fort Collins, Colo. (assignor of one-fifth : 

to The Desha Typelex Trust Estate, Fort cornorati oO ) 

Collins, Colo.) Filed January 27, 1928 - erperation of _ 





Granted August 13, 1929 
pe neil 
Yoder Pencil Company, Cleveland, Ohio, 


Granted August 


1.725.400. Visible—card-feeding mechan- 
ism. James Last, Kingston, Penna. (as 
signor by mesne assignments to Reming 
ton Rand, Inc., New York, N. Y., a cor- 
poration of Delaware) Filed June 25, 
1926. Granted August 20, 1929. Serial No 
118,510. 


1,725,422 


Bernard C 
(assignor to The 


Filed July 11, 
13, 1929. Serial No Magazine and book rack. Jo- 





Granted August 6 1929 Serial No g . 
249,876 S 931 a oe eine) tate — Ray Ay pusventes ie ene 
799 7O7 _ +f "hs . 1,724,283 Ade ze eco ; ma-~ nik, Cedar Rapids, and Merrill } lack 
- l es ws. Ph vonage Rome : - em gy ‘thine. Oscar J Sundstrand, Rockford burn, Davenport, lowa (said Blackburn 
1926. Granted August 6. 1929. Serial No ill. (assignor by mesne assignments to  assignor to said Roushar and said Kout 
96.975. > > . apelin Sundstrand Corporation, W ilmington, nik). Filed Jan. 25, 1928 Granted Aug 
“ Del., a corporation Delaware). Filed ust 20, 1929. Serial No. 249,234 
1,723,808 Pad holder. Charles T. Ras— June 16, 1924. Granted August 13, 1929 1,725,542. Typewriting machine Josef 
chick, St. Paul, Minn Filed July 28 Renewed Nov. 5, 1928. Serial No. 720,187 Cc . Schneider, New York, N. Y. (as 
1922. Granted August 6, 1929 Serial No 1.724.242. Machine for making copies on signor to Underwood Elliott Fisher Com 
578,279 the hectograph. William Erastus Will- pany, New York, N. Y., a corporation of 
1,723,822. Filing device. Mary H. Teele iams, Wilmette. Ill. (assignor to Ditto Delaware). Filed Aug. 28, 1926. Granted 
Silver Spring, Md Filed October 16, 1928 Inc., Chicago, I., corporation of West Aug. 20, 1929. Serial No. 132,114 


OCTOBER, 1929 


1,725,572. Holding device for index and 
like cards. Christopher Henry Ellis, Lon- 
don, England (assignor to Carter—Parratt, 
Ltd., Westminster, England). Filed Nov. 
7, 1927. and in Great Britain Feb. 11, 
1927. Granted August 20, 1929. Serial No. 
231,676. 

1,725,585. Mechanical pencil. Robert H. 
Ingersoll, New York, N. Y., Charles §S. 
Smith, Lansing, Mich., and Frederic C. 
Leubuscher, Essex Falls, N. J., execu- 
tors of said Robert H. Ingersoll, deceased 
(assignors to Robt. H. Ingersoll, Inc., 
New York, N. Y., a corporation of New 
York). Filed May 1, 1926. Granted Aug- 
ust 20, 1929. Serial No. 106,022. 

1,725,586. Autographic register. Louis 
Jensen and Chas. L. Winter, Chicago, Il. 
(assignors to United Autographic Regis— 
ter Company, Chicago, Illl., a corporation 
of Illinois). Filed Jan. 25, 1926. Granted 
August 20, 1929. Serial No. 83,624. 

1,725,754. Index or file. William H. Day, 
East Haven, and Clifford R. Thomas, West 
Haven, Conn. (assignors by mesne as- 
signments to Remington Rand, Inc., New 
York, N. Y., a corporation of Delaware). 


9 


inal application filed May 23, 1919. Divided 1926. Granted Sept. 3, 1929. Serial No. 
and this application filed March 12, 1927. 105,748. 


Granted August 27, 1929. Serial No. 174,- 1,726,664. Display cabinet. Hubert Har- 

858. ry Harshman, Toronto, Ontario, Canada. 
1,725,973. Fountain pen. Duryea Ben- Filed May 7, 1928. Granted Sept. 3, 1929. 

-“ = i Pe. N. Y. (assignor to Lge Serial No. 275,890. 

Jemuth & Company, a corporation o 1,726,775. Cash register. Oscar J. 

New York). Filed June 3, 1927. Granted Sundstrand, Rockford. Ill. (assignor by 

August 27, 1929. Serial No. 196,198. mesne assignments to Sundstrand Corpor- 


1,726,003. Method of attaching fasteners ation, Wilmington, Del., a corporation of 
to envelopes, ete. George C. Snyder, Delaware). Filed Oct. 3, 1921. Granted 
Long Island City, N. Y. (assignor to Sept. 3, 1929. Serial No. 505,095. 


cae N ac , Boo = 

oe ae ay A ay EO 1J:726.810, Looseleaf binder. James C. 
Y "“ L. J ‘ 9: . Jawson, Webster Groves. Mo. (assignor 
ork). Filed Aug. 18, 1923. Renewed Elma N. Dawson, We Groves, 


Mare 929. G st 27, 1929. to 
etal Ma. 6B OTS ns NUsust 27, 1929. Mo). Filed Dec. 28, 1926, Granted Sept. 


d Se No. 157 . 
1,726,011, Pencil. Charles D. Ziegler, * 1929. Serial No. 157,466 
Minneapolis, Minn. (assignor to Brown & 1,726,857. Card index. Benjamin G. 
Bigelow, St. Paul, Minn., a corporation of Rand, North Tonawanda, N. Y. (assignor 
Minnesota). Filed Dec. 3, 1923. Granted +0 Remington Rand, Inc., Buffalo, N. Y.). 
August 27, 1929. Serial No. 678,180. Filed May 16, 1924. Granted Sept. 3, 
" 1929. Serial No. 713,762. 


1,726,121. Foot for filing cabinets. Ber-— 
nard L. Polkosnik, Greenwich, Conn. 1,727,000. Typewriter desk. John Wald- 
Filed Nov. 16. 1927. Granted August Zi, heim, Elizabeth, N. J. (assignor to Un- 
1929. Serial No. 233,658. derwood Elliott Fisher Company, New 
1,726,138. Duplex envelope. Walter J. York, N. Y., a corporation of Delaware). 


















































1,767,731 
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No. 1,717,435—Check book; patented June 18, 1929, by George and Edwin Cormack Bender, Sydney, New South Wales, Aus- 
W. Cocks, Manasquan, N. J. Serial number 113,679. tralia. Serial number 218,082. 

No. 1,718,404—Memorandum apparatus; patented June 25, 1929, No. 1,715,770—Pencil; patented June 4, 1929, by John P. Lynn, 
by William W. Bonnell, Bellevue, Pa., assignor to Joseph O. Chicago, III., assignor to Dur-O-Lite Pencil Company, Chicago, 


Ladd, Ambridge, Pa. Serial number 251,043 


ill., a corporation of Illinois. Serial number 199,238. 


No. 1,716,560—Autographic register; patented June 11, 1929, No. 1,718,315—Card holder; patented June 25, 1929, by Frances _ 
by George J. Neth, Dayton, Ohio, assignor to The Egry Register P. Slosser, Washington, lowa. Serial number 273,955. 
Company, Dayton, Ohio, a corporation of Ohio. Serial number No. 1,716,642—Self-inking stamp; patented June 11, 1929, by 
238,637. Karl Klein, St. Louis, Mo. Serial number 149,830. 

No. 1,717,731—Fountain pen; patented June 18. 1929, by John No. 1,715,404—Manifolding sales book; patented June 4, 1929, 
P. Nikonow, New York, N. Y. Serial number 263,916. by Edward Kirby Bottle, Eimira, N. Y., assignor to American 


No. 1,718,887—Fountain mathematical drawing pen for india Sales Book Company, Ltd., Toronto, Ontario, Canada, a corpora- 
ink; patented June 25, 1929, by Frederick George Leslie Allen tion of Ontario, Canada. Serial number 533,771. 


Filed Oct. 5, 1921 Granted August 27, 
1929. Serial No. 505,656 
1,725,823. Filing tray. Enoch Ohn- 


strand, Mohawk, N Y. (assignor by 
mesne assignments to Remington Rand, 
Inc., New York, N. Y., a corporation of 
Delaware). Filed May 26, 1925. Granted 
August 27, 1929. Serial No. 32,933. 

1,725,854. Cash register. Erwin J. Da- 
muth and William S. Roux, Dayton, Ohio 
(assignors by mesne assignments to The 
National Cash Register Company, Day- 
ton, Ohio, a corporation of Maryland). 
Filed May 8, 1919. Granted August 27, 
1929. Serial No. 295,600. 

1,725,855. Index or file. William H. Day, 
East Haven, Conn. (assignor by mesne 
assignment to Remington Rand, Inc., New 
York, N. Y., a corporation of Delaware). 
Filed June 29, 1925. Granted August 27, 
1929. Serial No. 40,320 

1,725,859. Cash register. Frederick L. 
Fuller, lion, N. Y. (assignor to The Na- 
tional Cash Register Company, Dayton, 
Ohio, a corporation of Maryland). Orig- 


Binder, Fort Thomas, Ky. (assignor to Filed Oct. 18, 1924. Granted Sept. 3, 1929. 


Specialty Company, Newport, Ky., a cor- Serial No. 744,319. 

poration of Kentucky). Filed June 24, 1,727,108. Loose-leaf binder. Harold W. 
1927. Granted August 27, 1929. Serial No. Julius, Chicago, Il. (assignor to Edward 
201,244. J. Joyce, Chicago, Il.). Filed Nov. 30, 


1,726,420. Fountain pen. Frank M. Ash- ¥9se. _ Granted Sept. 3, 1929. Serial No. 
ley. Brooklyn, N. Y. Filed Dec. 1, 1928. 322,825. 


Granted August 27, 1929. Serial No. 322,- 1,727,120. Check-—book attachment. Har- 
996. ry S. Williams, Houston, Tex. (assignor 
ee 7 . " to Bankers Supply Company, Houston, 
1.726,432. Fountain pen. George Wash-  ‘Tex., a corporation of Texas). Filed Mar. 


ington Gilman, Janesville, Wis. (assignor 27, 1926. Granted Sept. 3, 1929. Serial 
to Corona Pen Co., Inc., Janesville. Wis., No, 97,837. 


1 corporation of Wisconsin). Filed Nov. eae . 

27, 1926. Granted August 27, 1929. Serial, 1-727,189. Fen and pencil holder. Clyde 

Eve. 58,2. 9. 1928. Granted Sept. 3, 1929. Serial No. 
1,726,539. Rotary alphabet-—printing tab- 311,358. 

ulator. Fred M. Carroll, Yonkers, N. Y. 1,727,252. Dual typewriting mechanism 


(assignor to ‘The Tabulating Machine and desk structure. Cinostee Santilli, 
Company, Endicott, N. Y., a corporation Astoria, N. Y. Filed May 11, 1928. Grant- 
of New Jersey). Filed April 22, 1927. ed Sept. 3, 1929. Serial No. 276,917. 


Granted September 3, 1929. Serial No. 1.727.332. Bulletin board. Frank Smith 
185,711. Blue, Carthage, N. C. Filed June 14, 1928. 

1,726,569. Pendant key case. Frieda M. Granted Sept. 10, 1929. Serial No. 285,470. 
Kasting, Detroit, Mich. Filed April 30, 1,727,357. Typewriting machine. Arthur 
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OFFICE APPLIANCES 





G Reimers, Milwaukee, Wis (assignor to 1,727,679. Envelope opening and sealing Manufacturing Company, Harrisburg, 
Underwood Elliott Fisher Company, New machine Anson A Thacker, Kansas Penna., a corporation of Pennsylvania) 
York, N , a corporation of Delaware) City, Mo. (assignor to Paragon Mailing Filed November 10, 1926. Granted Sep- 
a er hn eee Sept. 10, Machine Company, Kansas City, Mo.). tember 17, 1929. Serial No. 147,598. 

92s Serial No. ; olf * 1997 irs ' 36 = ae 

797 2977 — e ; a serial N i Sept. 10, 1,728,447. Indicating attachment for 

1,727,377 rypewriting machin Otto pape napa vO ated typewriters. John Schleinzer, Rochester, 
J. Meinecke, New York, (assignor _ 1,727,765 Calculating machine John N. Y. Filed March 28, 1928. Granted Sep- 
$9 t yanweer ay Fisher ‘ ompeny, Emil William Greve and Aibert Max tember 17, 1929. Serial No. 265,455. 

New rk, ! » 4 ~orporation of eli .laar ; itz rer } “ile P 792 £2 . 

aaah, ited Wien G8 100n Cheemtad fm Klaar, Chemnitz, Germany. Filed April 1,728,638. Desk tray set. Frederick L. 
ware) lled May 25, 192 iranted Sept 22, 1925. and in Germany Jun« 1924 . = -- . - 

10, 1929. Serial No. 280,413 iranted Sept. 10, 192 Serial N 25 O4 G. Straubel, Green Bay, Wis. (assignor to 
’ . ums . . . — " 0 ‘ys . ' t .t ‘ De t ©) 7) 4 er > > . 
, - . _ < . The Automatic File & Index Company, 

1,727,402. Typewriter—paper finger. Max “97 7 , : : ’ . Tie 
. . , ae 1,727,870. Machine for applying labels Green Bay, Wis., a corporation of Wis-— 
yee Nl enna. an Caamener to V . ts Oscar Elsner Pully-Lausanne, Switzer consin). Filed October 12, 1928. Granted 
“y c —. onthe ~ge | ineis)? e led = ;” land Filed Feb. 9, 1928. Granted Sept September 17, 1929. Serial No. 311.985 
i co ori mo iinois rile x . ‘ ann ted ore -~ ne me . , » 
1927. Granted Sept. 10, 1929. Serial No av 1929 Serial No, 253,136 1,728,672. Visible card record Albion N 
09.671 1.727.926 Filing case. Joseph Bellis. Doe, Jackson Heights, Leland S. Briggs, 

1,727,43 Macl for aff } St. Paul, Minn. (assignor to The Shaw ouglaston, N. Y., and John W. Donald 

(ai, de ichine for affixing adhesive Walker Company Muskegor Mich a son, Irvington—on—Hudson, N Be end 
labels Ashiey Seigbert MacLeat Wen A ’ Bernard I Polkosnil Cire icl Cc 
bl BP. k Ene rd Filed At 1 16 19298 corporation if Michigan) Filed June 14 os lard ae i mik, a1 enwich, onn 
ey ark ng ian Bret Pil 20, 20960, 1927. Granted Sept. 10, 1929. Serial No Filed November 17, 1925. Granted Sep 
ind in Great Britain Feb. 28, 1928 (rant 198 gra 7 —s . : P tember 17, 1929 Serial No. 69.670 
ed Sept 0, 1929 Serial No 4 ve. . a + "oo 7 > ot * 

1 797.4 Cara ind nen Seaiiieel 1,728,128. Pencil sheat! Nobyoshi H 1,728,711. Pencil. Tadao Yoshimatsu, 
Rerlin- Tempelhof. Germany Filed. Dec KOdama, White Plains, N. Y. Filed Nov Azabu-Ku, Tokyo-Shi, Japan. Filed June 
seriin—empeihot, Germany ae os 1, 1928. Granted Sept. 10, 1929. Serial No 23, 1927. Granted September 17, 1929 
oi 19 ind in Germany Dex -* 192¢ ti , ‘ ; . r Serial No. 200,964 
Granted Sept. 10, 1929. Serial No. 242,90 . 790 9 : : 1,728,741. Card holder. Thomas  E 

LAL stencil ecel er } a) » . . * 

1,7 ?. 7 e-leaf binder. Adolph G metioss” Wataréanurn a pe ™ Harmon I Wykes, Jr., Grand Rapids, Mich. Filed 
Lotter, Milwauke« Wis. (assignor by 1997 Mertown, Mass. Filed January May 31, 1927. Granted September 17, 1929 
mesne issignments to The Stationers S , \ = awiyy september! cod Serial No. 195,218. 

se Pal ‘ ] - edad . " 
Loose Leaf Company, Milwaukee, Wis., a . ‘ts “ - <4 1,728,774. Combined pencil holder and 
corporation of Wisconsin) Filed Feb. 23, 1,728,327 Counting and tabbing appa sharpener Jacob M. Stone El Dorado, 
1928. Granted Sept. 10, 1929. Serial No ratus Albert Broadmeye: Harrisburg Ark Filed December 11, 1928. Granted 
ae Penna. (assignor to The W. O. Hickok September 17, 1929. Serial No. 325,239 
San Jose, Calif.—Hill’'s Book Store is expanding its lines to 
include all types of office equipment, office furniture—including 
r filing cabinets, et« The management of this store was taken 
3 hh over recently by William Bostwick. formerly with the Melvin 
Roberts & Howarth store, San Jose H vould like to receive 
of Office Appliances is maintained for the exclusive use of manufactur rs’ catalogues as soon as possible aed 
a= - sales re Zatio me being cle é ) > oO “rr 
subscribers and advertisers In the execution of its the — h, p iti ularly "Te x .s, is t the sere ‘ : of manutacter- 
various commissions this bureau calls upon practically ers of stationerv items cr ntas t can be ade by addressing 
every member of the staff. It answers by personal SEM 18, care of Office Appliances, 417 South Dearborn street, 
- Chicago ll 


letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
ment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in nearly every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this bureau; 
manufacturers in every section of the field have had 
evidence of the service. Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 
to leading manufacturers 
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TRADE OPPORTUNITIES 


The detailed inquiries which follow have been received direct 
from readers Office Appliances They are tangible business 
opportunities which are well worth following. 
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Wanted Here at Home 


An experienced commercial stationery 
with wide acquaintance among the trade in the middle west 
open for a new connection He has made a good record in 
selling fountain pens, and in furnish references Although 
this prospect prefers to remain in the midwestern territory 
r would consider other locations if the opportunity warranted 
Address SEM of Office Appliances, 417 South Dearborn 


street, ( ic 


Chicago, Ill salesman 
is 


‘ 
ci 
*hicago, Ill 
been received regarding 
stationery business at 
individual be the chief stockholder and 
business to receive catalogues and dis- 
mercial stationery of ali kinds, fine papers and 
leaf items, ribbons and carbons, filing cabinets 
and office furniture We cannot reveal the 
f nquiry at Catalogues or correspond- 
be forwarded Address, SEM 19, care of Office Appli- 
South Dearborn street, Chicago, Ill 


E. DuPlessis, 1465 West Thirty-third 
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Minneapolis, Minn. tay 


street, desires to represent one or two good commercial sta- 
tionery lines in the Northwest For a number of years he was 
a salesman for the Automatic Pencil Sharpener Company The 
past seven years he has been operating an automobile business 
which he sold recently He is a good salesman and can give a 
good account of himself in selling to the trade any line of 
commercial stationery or office furniture 
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Commerce Department Trade Opportunities. 


to NX 


the U 


Recognized 


Department from represen- 
establishments can secure 


Commerce 


Inquiries sent 


tatives abroad business 


names and address on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
o-operative offices, mentioning the file number of the trade 
opportunities wanted. 

Appliances, office, Winnipeg, Canada No. 50,5404 agency de- 
sired 

Cabinets, filing, and desks, steel office Milan, Italy No. 
40,539; purchase contemplated 

Devices, labor saving, for office, and novelties, Montevideo, 


Uruguay No. 40,632; purchase or agency contemplated. 


Equipment, modern office, Milan, Italy No. 40,834; agency 
desired 

Equipment, office, Johannesburg, South Africa.—No. 40,542; 
agency desired. 

Erasers, rubber, Amsterdam, Netherlands No. 40,681; pur- 
chase or agency contemplated 

Machines, adding and calculating, Hamburg, Germany No 
10.835; agency desired. 

Machines, adding, and office equipment Dusseldorf, Ger- 
many No. 40,543; agency desirec 

Machines, bookkeeping, and other office mechanisms, Dussel- 
dorf, Germany.—No. 40,797; agency desired 

Machines, bookkeeping, Hamburg, Germany No. 40,835; agen- 
cy desired 

Machines, postal permit, and a combined enveloping machine 
for folding enclosures, sealing envelopes and franking them, 
electrically driven, Port Elizabeth, South Africa No. 40,925; 
purchase or agency desired 

Machines, typewriter Addis Ababa Ethiopia.—No $0,735; 
purchase and agency contemplated 

Nibs, pen, of steel, Hamburg, Germany No. 40,544; agency 
desired 

Pads, calendar, Manila, P. I.—No. 40,988; agency desired 

Paper, bank note for currency, and paper for letterheads, 
Mukden, China No. 40,010; purchase or agency contemplated 

Pens, fountain, and pencils, Brussels, Belgium No. 40,683; 
purchase and agency contemplated 

Pens, fountain, and stand, Melbourne Australia No. 40,684; 
agency desired. 

Specialties, office small, Christchurcl New Zealand No 
40,836; agency desired. 

Stationery, Dusseldorf, Germany No. 40,797; agency desired 

Supplies, office, Dusseldorf, Germany N 10,797; agency 
desired 

Supplies stationery, Milan, Italy No $0,987: purchase and 
agency contemplated 

——_<g>—_—__— 


Living Expenses for Americans Abroad 


The division of regional informatior United States Bureau 
of Foreign and Domestic Commerce, Washington, D. C has 
issued several new mimeographed bulletins on costs of living 
for Americans abroad “hese bulletins indicate hotel and 
residence accommodations, costs of foodstuffs, clothing, pro- 
fessional attention, office rent and personnel, and other factors 
to be considered by Americans intending a foreign trip, or 
residence in any of the countries covered by the bulletins 
under discussion. 

Special Circular No. 179—Bolivia 

Special Circular No. 181—France 

Special Circular No. 176—Venezuela 

Special Circular No. 183—Cuba 

Special Circular No. 180—Colombia 

Special Circular No. 185—Norway 




























MINTINGS 


A Page Dedicated to Progress 


Principle 1s defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“I simply try to aid in letting the light of 
historical truth into that decaying mass of out- 
worn thought which attaches the modern world 
to mediaeval conceptions of Christianity, and 
which still lingers among us—a most serious 
barrier to religion and morals, and a menace 
to the whole normal evolution of society. 

“For behind this barrier the flood is rapidly 
rising—the flood of increased knowledge and 
true thought; and this barrier though honey- 
combed and in many places thin, creates a dan- 
ger—danger of a sudden breaking away, dis- 
tressing and calamitous, sweeping before it not 
only out worn creeds and noxious dogmas, but 
cherished principles and ideals, and even 
wrenching out most precious religious and 
moral foundations of the whole social and 
political fabric. 

“My hope is to aid—even if it be but a little 

in the gradual and half full dissolving away 
of this mass of unreason, that the stream of 
‘religion pure and undefiled’ may flow on broad 
and clear, a blessing to humanity.” 

(From the Introduction to “A History of the 
Warfare of Science with Theology in Christendom” 
hy that scholarly and Christian man—the late Andrew 
D. White, for twenty years president of Cornell Uni- 
versity, and Professor of History there; United 
States Minister to Germany in 1879; United States 
Minister to Russia in 1892 and many times since with 
commissions on special service for- his country. The 
“Warfare” is the outstanding and exhaustive work 
upon the subject treated. In two volumes, published 
by D. Appleton & Company.) 


* * * 


“As the nobleman of cultivated taste sur- 
rounds himself with whatever conduces to his 
culture—genius—learning—wit—books—paint- 
ings—statuary — music — philosophical instru- 
ments, and the like; so let the village do—not 
stop short at a pedagogue, a parson, a sexton, 
a parish library, and three selectmen, because 
our pilgrim forefathers got through a cold win- 
ter once on a bleak rock with these. Instead 
of noblemen, let us have noble villages of men. 
If it is necessary, omit one bridge over the 
river, go round a little there—and throw one 
arch at least over the darker gulf of ignorance 
which surround us.” * * * The best books 
are not read even by those who are called 
good readers. Most men do not know that 
any nation but the Hebrews have had a 
Scripture. A man, any man, will go consid- 
erably out of his way to pick up a silver dol- 
lar; but here are golden words, which the 


wisest men of antiquity have uttered, and 
whose worth the wise of every succeeding age 
have assured us of; and yet we learn to read 
only as far as Easy Reading, the primers and 
class books, and when we leave school, the 
Little Reading, and story books which are for 
boys and beginners ; and our reading, our con- 
versation and thinking, are all on a very low 
level, worthy only of pygmies and manikins.”— 
Thoreau. 
* 6 * 

“Not big minds, but little minds are cynical. 
Those who think that science has destroyed 
religion get their science from the Sunday sup- 
plements. The great scientists exercise their 
souls by wonder, fill their spiritual lungs with 
the atmosphere of awe, and make new discov- 
eries on their knees.”—Bruce Barton in “What 
Can a Man Believe?” 

*x * * 


“When we are able to attune ourselves to the 
divine law, the result is abundant success. 
Within the divine law is love; love is success. 
Outside the divine law is hate; hate is failure. 
Within the divine law is harmony; harmony is 
success. Outside the divine law is discord; dis- 
cord is failure. Within the divine law is life; 
outside the divine law is death ; death is failure. 
Within the divine law is peace; outside the di- 
vine law is war; war is failure. All the funda- 
mentals of success are found in the God qual- 
ities.”—Unity. 

* * * 

“When a man stupid becomes a man in- 
spired, when one and the same man passes out 
of the torpid into the perceiving state, leaves 
the din of trifles, the stupor of the senses, to 
enter into the quasi-omniscience of high 
thought, up and down, around, all limits dis- 
appear. No horizon shuts down. He sees 
things in their causes, all facts in their connec- 
tion.” —Emerson. 

* * * 

“When will men learn that God is the God 
of the living, not of the dead? When will they 
learn that the eternal ages are in his hand? 
When will they discover that the mighty laws 
and forces by which the world moves onto its 
great destiny are his? When will they be wise 
enough to cease fighting or fearing the great 
new revelation of his truth in nature and in 
man, by which he is rolling the world on into 
the light ?’”—Sunderland in “The Spark in the 
Clod.” 





, 
" 
x 
x 
3 
3 


























Cc. M. MARSHALL A. J. WALKER 
President Third Vice—President 
Cc. M. CONGER 
First Vice—President 











W. E. SMITH 
Fourth Vice—President 





B. A. TUTTLE 
Second Vice-President 





FLETCHER B. GIBBS Cc. P. GARVIN M. W. BYERS 
Auditor General Manager Secretary and Counsel 





Executives of the 
National Stationers’ Association 
1928 = 1929 


Cc —_____ - enna ' — 





& 








13 


OFFICE 
ADPBPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 
OFFICE EQUIPMENT 


THE ASSOCIATION AND THE 
MONTREAL CONVENTION 


Suggestions on the Growing Value of the Organization and 


Influence of the 


Pn ISE is the necessary antecedent to intel- 
ligent action. Without purpose there is no reason for 
action. It is aimless and futile. The better analyzed 
the reason, the more effective the resulting action, for 
with a clear goal, the means of achieving it remains 
the only problem. 

What does the National Stationers Association want 
to do? In its opening paragraph the constitution of 
the Association says: 

“In order to create and foster a permanent feeling 
of friendship and fraternity between the manufacturers 
and dealers in stationers’ goods throughout the United 
States ; to promote friendliness of spirit, between com- 
petition; to prevent trade antagonisms; and through 
united action, promoted by good fellowship and mutual 
respect, to strive for aims and purposes which may be 
for our mutual advantage, we form ourselves into an 
association.” 

The foregoing is a carefully worded statement which, 
however, leaves much to the conjecture of the reader. 
A more definite statement of purpose might have been 
open to misunderstanding or criticism and objects more 
particularly defined in 1904 might not be valid a quar- 
ter century later. 

We believe it was Thomas Paine, who, in his ad- 
mirable essay on “The Rights of Man,” denied the right 
of any generation to legislate for succeeding genera- 
tions, pointing out that, as man is certain of nothing 
but change, no man can tell under what conditions his 
children and grandchildren will live, or what will be 
the problems they will have to face and solve. When 
Ulysses carried aboard his ship a hogshead of wine for 
a certain memorable voyage, he little realized it would 
be the means of his escape from death at the hands 
of the Cyclops. 

Inasmuch, therefore, as the gift of prophecy is very 
narrowly confined, if it exists at all, it behovees asso- 
ciations to be circumspect, lest, in voicing a lawful aim 
today, they may find it unlawful tomorrow, or out of 
tune with the harmony of events. 

If our logic is valid, it follows that the leaders in 
association affairs, all thoughtful men, should not 
shrink from a restatement of principles from time to 
time. To meet changing conditions, one should have 


Montreal Meeting 


a certain plasticity of mind. Probably we are all too 
prone not to give up opinions once expressed, thinking 
ourselves consistent when we are only stubborn. There 
is, we believe, an infinitude of mind as there is an 
infinity of space. 

Nobody need shrink from acknowledging a changed 
opinion, for change is the law of the universe and con- 
ditions today are never quite like they were yesterday. 

We have worked out during the past quarter century 
a series of definite things for which the association ex- 
ists, discarding some of the ideas earlier held that 
were found to be destructive. For instance, it has 
been discovered that, even if price control could legally 
be brought about, it would not be practical in a country 
that covers half a continent. It is not even certain that 
it would always be locally beneficial, since no two 
stores can have the same expense with relation to sales. 
Determining a price to suit everyone would be a diffi- 
cult problem. 

National associations have practically discarded the 
idea of price control. A certain general uniformity 
may come about as a result of better knowledge of 
business principles; and the prime purpose of an asso-. 
ciation is to bring about a general understanding among 
members of how to conduct their businesses so as to 
enjoy a reasonable profit each year. This involves an 
intensive study which goes into every detail of buying, 
office and store management and sales problems. The 
National Stationers Association has been peculiarly 
fortunate in having been able to enlist the services of 
some of the most successful men in the stationery field. 
Now, as a result of intensive work at regional and 
national conventions, the publication of papers and 
addresses, sales meetings, etc., the average stationer 
has become a rather well-informed man, and his sales- 
men are increasing their understanding of the business 
with a growing knowledge of the essential importance 
of greater sales. 

The Association has promoted another essential serv- 
ice by creating a spirit of good fellowship and con- 
fidence among its members. Today the stationers of 
the United States and Canada know each other. Even 
if not personally acquainted in all cases, they know the 
names of individuals and concerns. There is a well- 
defined sense of good will and true fraternal spirit 
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pervading the field, which makes it easier to advance 
and disseminate ideas throughout the trade everywhere. 
The Convention in Canada. 

This month for the first time in the history of the 
association the national convention will be held outside 
the United States, for Montreal is the scene of the 
event, and stationers from both sides of the line will 
make it a matter of national pride to put over a meet- 
ing which will stand out in association annals as one of 
the best the organization has ever held. Problems of 
Canadian stationers will be met at first hand, and the 
way the Canadians manage them may suggest valuable 
ideas to their fellow stationers south of the line. 

The broadening influence of the Montreal convention 
will be considerable. Everyone who attends will in 
some measure widen the horizon of his mind by con- 
tact with others in places remote from the locus of the 
meeting. Among those present will be T. Owen Jacob- 
sen, president of the Stationers Association of Great 
Britain and Ireland, who will have something of inter- 
est to say to the dealers on this side of the world. 

Dealers from every part of Canada will be there, 
and, we hope, from every section of the United States. 
Hotel reservations indicate a large attendance. A pro- 
gram of exceptional interest has been prepared and the 
feature events will also be ably handled. 

The local events will be handled by an able commit- 
who have made every possible arrangement to carry 
This committee 


tee 
out an unusual program of events. 
consists of W. S. Pennycook, Thomas V. Bell, Ltd., 
chairman; William F. Dawson, Charles F. Dawson, 
Ltd., secretary-treasurer ; J. S. Luckett, Luckett Loose 
Leaf Company; P. G. Grand, Grand & Toy; E. J. 
Kastner, L. E. Waterman Company, Ltd.; H. L. 
Brooks, The Carter’s Ink Company; E. T. Reynolds, 
McFarlane Son & Hodgson; Paul Granger, Granger 
Freres; G. N. Dalton, Office Specialty Manufacturing 
Company ; W. Crites, Crites & Riddell. 

The Reception Committee (men) will leave nothing 
undone to make everyone acquainted. That commit- 
tee is as follows: Charles F. Dawson, Charles F. Daw- 
son, Ltd., chairman; Thomas V. Bell, Thomas V. Bell, 
Ltd.; W. E. Dawson, Dawson Brothers; Robert For- 
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tier, Joseph Fortier, Ltd.; O. W. Barwick, Barwick’s, 
Ltd.; George A. Savoy, Dominion Blank Book Com- 
pany ; Harold G. Dawson, W. V. Dawson, Ltd. ; Clem- 
ent McFarlane, McFarlane Son & Hodgson, Ltd.; 
J. S. Luckett, Luckett Loose Leaf Company; P. F. 
Grand, Grand & Toy; Norman Brown, Brown Broth- 
ers, Ltd.; James Sutherland, Charles F. Dawson, Ltd. ; 
J. Alf. Guay, La Cie Alf. Guay Limitee. 

And we have also among the local committees these 
men who will handle the Information Department: 
E. B. Abraham, Latter Bros., Ltd., chairman; O. H. 
Manning, O. H. Manning Company ; Herbert W. Daw- 
son, Charles F. Dawson, Ltd.; F. G. Abraham, Latter 
Bros., Ltd.; F. Dawson, Dawson Bros., Ltd.; R. G. 
Briggs, L. E. Waterman Company, Ltd. 

That the ladies will not be neglected is proved by the 
personnel of the Canadian Ladies Reception Commit- 
tee, which consists of Mesdames Charles F. Dawson, 
chairman ; W. S. Pennycook, William F. Dawson, J. S. 
Luckett, P. F. Grand, E. i. Kastner, H. L. Brooks, 
Paul Granger, G. N. Dalton, Thomas V. Bell, W. E. 
Dawson, Robert Fortier, George A. Savoy, J. Alf. 
Guay, James Sutherland, E. B. Abraham, O. H. Man- 
ning, Herbert W. Dawson, F. G. Abraham, F. Dawson, 
R. L. Warner, Harold G. Dawson, W. P. Crites, and 
Miss May Barwick. 

Convention Railroad Tickets 

When purchasing railroad transportation to Mon- 
treal for the convention, members of the association 
and others who attend are requested to give to the 
railroad ticket agent the name of the association and 
the date of the meeting. He will have a record of it. 
Then he should be requested to furnish with each ticket 
a round trip identification convention certificate. This 
certificate is to be deposited by the purchaser of the 
ticket or tickets on registration at the convention head- 
quarters. A receipt will be taken in return and will 
entitle the holder of the receipt to purchase a ticket for 
the return trip by way of the same route at one-half 
the regular fare. 

It is necessary, in order that this plan can be put 
over, that 150 such certificates are deposited at regis- 
tration headquarters in Montreal. 
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**FDUCATING THE SALESMAR”’ 


A Retail Stationery Salesman Expresses Some Views 


By “Retail Salesman” 


NOTE. 
several years. 
special information about the more technical articles. 


The writer of this article has been in the employ of a well known retail stationery company for 
He is well informed upon the general lines carried by his company and he has accumulated 
He has enterprise and initiative. 


As the “common gar- 


den variety of salesmen” he may not properly. classify himself, but he knows the capacity and inclination of 


jus salesmen associates. 


Office Appliances is an ardent advocate of all sound ways and means for helping salesmen to increase 
their knowledge, to promote imterest in and develop enthusiasm for the stationery business, but it agrees with 


what the writer of the article brings out—that the term 


“educate the salesman” has been so frequently used 


without point recently and in such a way as to make it lose flavor. A less frequent and more appropriate use 


of the term 1s desirable. 


| AM A retail stationery salesman. One of the 
“common garden variety.” Like most members of the 
group to which I| belong | have enough common sense to 
handle the transactions of the day to the advantage of 
the firm which employs me and to the satisfaction of the 
customers | contact. Like everyone else I may at 
times fail to do or say the proper thing to make the 
most of the opportunity. But it is not because I am 
slow witted. It is because, like with all others, there 
are occasional lapses when things don’t check in just 
right. If there is a man who never has had that 
experience [ would like to have a look at him. 

[ like this stationery business and expect to continue 
in it unless some big opportunity in another line comes 
my way. Like the average man in my position I want 
to learn anything that will be of help to me in the sale 
of any goods handled in our store. I have enough 
initiative to tap the available sources of information 
and I am always glad to increase my knowledge of the 
lines 

Because I am like the majority of stationery sales- 
men I speak for many when I express resentment 
against the idea that appears to be held by several: that 
the salesman’s lack of “education” is responsible for 
many of the troubles in the stationery business. 

The loose talk about “educate the salesman” would 
make it appear that stationery salesmen are without 
wit or initiative. At a convention a few years ago a 
speaker did make some such intimation and there was 
reprinted in Office Appliances an article criticizing 
the speaker for his insinuation that stationery salesmen 
were “dumb-bells.” The writer of the article compli- 
mented the salesman in the stationery field. 

It would be hard to find a dealer who would in this 
day of progress, with free high schools, state colleges 
and excellent night schools available, deliberately hire 
uneducated men who are in no way qualified to enter 
our line of business. 

Now—there is much to be learned about the items 
which compose a stationery stock and every enter- 
prising salesman tries to inform himself about them. 
If the manufacturer can increase his information the 
salesman will be glad. Several manufacturers do have 
very comprehensive programs of value. If the manu- 
facturers’ traveling representatives have anything to 
impart they will find the salesman receptive. If organ 
izations have worked out something helpful salesmen 
will welcome it 

BUT 
let it be offered under some other term than “educating 
the salesman” and in a way that does not imply con- 


descension. There are so many who are talking about 
“educating” the group to which I belong. Not long 
ago a number of us were brought together to be 
enlightened. Several representatives of manufactur- 
ers were to give us something “educational” about 
their lines. There was just one of the talkers who was 
qualified to speak upon the subject of selling. What 
he said was interesting and to the point. Not another 
speaker had anything original or helpful. They simply 
advertised their lines. They were all good fellows and 
most of them friends of the writer. They were all 
right as road salesmen but as “educators” they were 
failures in several respects. 

Manufacturers who present a real sales program and 
a well planned advertising campaign for their goods do 
not need to talk about “educating the salesmen.” 
Otten I have suspicioned that such talk is sometimes a 
camouflage for the lack of ability to do so. 

My protest is against the loose and patronizing use of 
the term “educating the retail salesman.” I would like 
to see -some of these “educators” on the job in a retail 
store. 

Che history of the stationery business would seem 


to show that retail stationery salesmen have been 
enterprising and progressive. I could name twenty 
heads of great stores who started as salesmen. Prob- 


ably 80 per cent of the present owners had that experi- 
ence in the beginning and the salesman of today is no 
less enterprising. 

\ short time ago I noticed in Office Appliances a 
statement by a prominent and widely known stationer 
whose identity we were privileged to guess at. He said 
that the young men of today are many of them better 
educated than he was at their age, that they had more 
schooling, that they now know more and even that some 
of them know more about the business than he knows. 
While he did not resent the notion of educating the 
retail salesman, he was inclined to laugh at the sugges- 
tion because he said that even the green salesman needs 
not so much education as he needs information and the 
enthusiasm that will lead him to acquire it. He con- 
tinued his remarks by saying that many young men are 
not going to be content to be subordinate during most 
of their lives, but are preparing themselves to open 
stores of their own. In most large cities population 
is growing and outlying districts are becoming business 
centers in themselves. This is true almost everywhere 
we go—and it follows necessarily that well informed 
young stationery clerks are going to start modest busi- 
nesses in suitable localities and grow with the growth 
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of the towns and suburbs or districts in which they 
start. The only way, continued this gentleman, that 
we can hold them is to convert our organization into 
a stock company and give them a stock interest in the 
main business. 

In a recent issue of Office Appliances Mr. Harry 
Horder of Horders Inc., Chicago, is quoted as saying 
that in the average stationery store the specialist is not 
needed. That any man with enthusiasm and sound 
sense can become sufficiently well informed on every- 
thing in the stationery store to sell the goods. He 
said that hardly a man on their floor would fail to reg- 
ister a mark of ninety per cent if examined on his 
knowledge of the stock and many of them would go 
higher than that. This is a fine compliment to retail 
stationery salesmen in general and the Horder staff in 
particular. As the Horder Company handles an all 
embracing stock of stationery and office equipment 
items upon which its salesmen are well informed one 
may be sure that Horder Company has its own method 
of imparting information which the salesmen of the 
organization are sufficiently educated to understand and 
apply. 
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To conclude this plea, I want to quote from a note 
which preceded an article in the July issue of Office 
Appliances, repeating again the words of the prominent 
stationer first quoted. 

“Young men today are as aggressive, ambitious and 
intelligent as we were, if not more so. As a rule, they 
are better educated. They work their way up in our 
stores ; they learn all that we know and more besides.” 


The Governor of one of our regional districts has a 
different idea about “educating the salesmen,” for in 
the four or five regional meetings held this year under 
his direction retail stationery salesmen were called in 
conference to help along the work of making our in- 
dustry better. We appreciate this spirit which de- 
mands that we too shall help, and in helping, receive. 

Every alert, intelligent stationery salesman wants to 
learn all that he can to make himself more valuable to 
his employer and thereby enlarge his own prospects. 
But a lot of us are surfeited with this “Educate the 
salesman” stuff that has been coming from so many 
quarters. Some of-those who talk loudest about it are 
the worst equipped as “educators.” 


IF THE POSTAGE RATE IS RAISED 


Written Expressly for Office Appliances 
By Waldon Fawcett 


W ERE IT not for the fact that the office equip- 
ment community is so deeply concerned,— doubly 
involved, one might say,— its members might 
be tempted to disregard the latest alarm on postal rate 
revision. There is no question but what the threat 
of a shake-up of the postage rate structure has become 
a perennial bogey. It rises with each new Federal 
administration, and each successive Congress, to 
frighten business men. And when it happens to come 
coincident with that other upsetting influence, a general 
revision of the tariff, the effect is more or less dis- 
quieting. 

If he yielded to impulse, the average marketer of 
office equipment would turn a deaf ear to the fresh 
revival of the old disturbance. He would be as cal- 
lous as the folk in the proverb who gradually came to 
pay no heed to the cry of “Wolf.” There have been, 
in the past, so many false alarms of postage rate revo- 
lution. And, when the warning did prove warranted, 
the rate boost was so comparatively short-lived. “Just 
politics,” the business man says with respect to the 
resuscitation of the old issue. And he would like to 
believe it. Only, there is so much at stake. 

In the office equipment field, in particular, fate may 
be tempered by the state of the postage price list. 
Here, as has been said, the contact is two-fold. On the 
one hand, the office equipment man is affected, as is 
every other business man, in his own purchases of 
postal service. A drastic change in rates may require 
rearrangement of his business policies in order that 
his overhead may be kept within the scope of his 
budget. On the other hand, and unlike operators in 
a majority of other commodity lines, the marketers 
of business equipment are likely to feel in their sales 
volume a reaction to postage rate realignment. The 
reflection of postage costs and postage conditions is not 
confined to stationery. There is a sympathetic connec- 


tion between the scale of postal fares and the whole 
range of mechanisms devoted to the mechanical or 
automatic preparation and dispatch of mail. 

Given this dual dependency, and the office equipment 
group is bound to inquire what are the chances of a re- 
deal of postage rates, and ask what will be the effect 
if it comes to pass. Before so much as speculating 
on the future, it may be desirable to get a broad per- 
spective on the background against which the current 
postage drama is being staged. In so doing we may 
gain insight how it is that the flukes of the past are 
no guaranty against realization of the present ambition 
for postage rate reform. 

The bald fact is that there is more behind the cur- 
rent movement than was back of any preceding at- 
tempt. More of necessity, and more of Federal admin- 
istrative ambition. First, take the necessity. The in- 
centive of every successive attempt to increase the 
postal revenue is the annual deficit in the operating 
expenses of the Post Office Department. That is the 
urge in the present instance. Only, this time, the 
deficit is much larger than usual, or than normal. So 
much larger, indeed, that it has made official Wash- 
ington exceptionally restless. 

Alarmists in official circles are, admittedly, taking 
this paper deficit at its face value. A challenge of 
authenticity has not been authoritatively answered. The 
challenge comes from individuals and from organiza- 
tions such as the National Council of Business Mail 
Users, that hold that the bona-fide operating deficit 
is no larger than usual. These skeptics insist that a 
big slice of the shortage is attributable to new buildings 
which are properly chargeable to capital investment 
and not to operating expense. And that another big 
slice represents disbursement of back pay to the rail- 
roads. However sound this reasoning, Washington 
seems bent on looking gloomily at the red ink entries as 
a whole, not admitting any extenuating circumstances. 








18 


Now for the other reason why the collapse of the 
former adyenture in postage rate-raising does not pre- 
clude a repetition in different form. The prospective 
overhauling of the postage rate card is the first pro- 
gram of this kind which has had whole-heartedly be- 
hind it a national administration, using that term in the 
larger sense. All previous projects,—including the 
disastrous penalization of third class mail a few years 
ago, and the attendant fiasco of private mailing cards 

have been inspired by the Post Office Department, 
aided by a few kindred spirits in Congress. Not nec- 
essarily by the Postmaster General, either, but rather 
by the veteran bureaucrats in the Department who 
have, for years, nursed the desire to make Department 
finances break even, without charging off the millions 
of dollars of service which Uncle Sam gives himself 
under the uneconomic franking system. 

Behold the contrast of the present status. No more 
is the Post Office Department’s permanent staff the in- 
stigator. The primary trouble-shooter is none other 
than President Herbert Hoover. All the Department 
personnel has quickly dropped into step, of course. 
\nd, to make the team play the smoother, there is, in 
active command, Postmaster General Brown, a protege 
of President Hoover, thoroughly familiar and thorough- 
ly in sympathy with his chief’s economic ideals. At 
his right hand, is Third Assistant Postmaster General 
ilton, recognized as one of the country’s leading certi- 
fied public accountants and therefore well qualified to 
evolve, at last, an official and arbitrary version for the 
dubious set-up of Post Office bookkeeping which has 
always come under heavy fire whenever an attempt has 
been made to fix blame for a revenue void. 

lo men of affairs, who know President Hoover as a 
trained engineer and a methodical business executive, 
there should be nothing surprising in his reported am- 
bition to render the postal service self-supporting or 
self-sustaining. It carries to a logical conclusion this 
fundamental idea, if effort is made to have each branch 
of the postal service,—each mail,—earn its 
keep. At the same time it is just this last-mentioned 
phase which holds the chief shock-giver of the present 
program, i.e., the contemplation of an advance, by say 
50 per cent, of the existing rate on letter post or first- 


class of 


class mail. 

In the passing years there has grown up a legend 
that whatever violent hands 
might be laid on the other classes. This tradition has 
been based, first, upon the general impression that first- 
class is the one class in the four which pays its way, 

actually earns a profit, as hearsay has had it. Sec- 
ondly, and conducive to the same immunity, was the 
theory that first class mail compensated in income for 
whatever of rate concessions or subsidies were ac- 
corded large users of the second and third classes. In 
short, the tradition has been that first class rates must 
stand undisturbed save in an emergency such as war 
when a surtax might be placed temporarily solely as a 
revenue measure. 

Needless to say, the current proposal to mark up the 
rate of letter postage to 2% or 3 cents is not excused 
by any strain on the U. S. Treasury. Rather is it 
merely the most startling exemplification of the tenta- 
tive policy of “departmentizing” the mail traffic and 
requiring that income match outgo in each department. 
The sensation is supplied by the doctrine that first-class 
mail has not the clean economic record which has been 
attributed to it. The Postmaster General has let it be 
known that he is suspicious of the whole system of 
accounting which has credited first class mail with a 
profit. If, wpon investigation, he finds that Uncle Sam 


first-class mail is sacred, 


OFFICE APPLIANCES 
has, unbeknown, been losing money on first class, he 
will stand for an upward revision in this class regard- 
less of what readjustments may be deemed necessary 
in the other classes. 

There is no gainsaying that it is a troublesome “If” 
which confronts postal patrons and equippers of mail- 
users. But there is just this much comfort, that time 
will be allowed for reconciliation to whatever upset 
is in store. It will be a matter of some months—sev- 
eral quarters maybe, ere price changes, if ordered, will 
go into effect. No recommendations will be made to 
Congress until the Post Office Department has put 
into effect its new accounting system and derived there- 
from its calculations of income and disbursement. Not 
before the early part of 1930 will these figures be 
ready. After that there will, presumably, be public 
hearings before committees of Congress before a new 
rate schedule is voted on in the national legislature. 

However distant the day of readjustment, it is, per- 
haps, not too early for the office equipment forces to 
reckon with its consequences favorable or unfavorable. 
One, optimistic school of thought holds that an increase 
in the first-class rate would, on the score of sales, prove 
a boon to certain branches of the business equipment 
trade. The reasoning is that with carriage charges 
boosted, mailers must bend every effort to cut costs 
in other directions and that the application of this doc- 
trine of conservation means an increased demand for 
envelope sealing machines, postal meters, and all other 
time- and labor-saving paraphernalia of mailing. 

Students of changes in postal fashions insist, further- 
more, that, with higher fares in force, mail users will 
be keener than ever to take full advantage of the weight 
allowances for which they pay. The effect of this 
should be to increase the use of envelope stuffers and 
advertising in any form suitable for bringing each 
first-class unit up to the weight limit. By the same 
sign, mail users can the less afford to affix extra stamps 
on the chance that a letter is overweight, and the de- 
sire to dodge this leak should improve the market for 
postal scales. 

As to the effect of a postage mark-up on direct ad- 
vertising and salesmanship via letter, there are two 
divergent theories of which the reader may take his 
choice. One appraisal of probabilities holds that a 
higher first class rate will exert an influence in behalf of 
higher standards of quality in form letter production 
and other mediums of circularization by mail. The 
assumption is that the necessity of watching postal 
pennies more carefully would serve as a tonic for mail- 
ing lists and mechanical methods of canvassing the 
names on the lists. A higher per capita charge pre- 
scribes the exercise of greater care in making up a 
mailing list and in revising the list to restrict it to live 
names. By the same logic, the higher standards of 
mailing list administration would demand the use of 
high-grade stationery, flawless typing, etc. 

The alternative theory is that an advance in first- 
class rates will compel many users of the mails for 
advertising purposes to turn from sealed communica- 
tions to unsealed. This shift would, presumably, have 
the effect of bringing into the market for duplicating 
and typewriting reproductive equipment a number of 
erstwhile users on a large scale of individually-typed 
letters. Yet another consistent result would be to de- 
centralize and turn over to branch offices, sales agents 
and retailers, so much of the business correspondence 
of a large corporation as might be mailable locally at 
the drop letter rate. 

Some of the consequences of postage rate revision 
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cannot be hazarded until it is known whether there will 
be a horizontal increase on all classes or whether the 
threatened increase on first-class will, in any sense, put 
that class out of line with, say, third class. The extent 
of the mark-up will, in great measure, determine also 
whether direct advertisers may be tempted to turn to 
house-to-house distribution, as being cheaper than the 
mails. Perhaps it is merely because mergers and con- 
solidations are so much in fashion at the moment but a 
few imaginative students of the situation have sug- 
gested that if postage rates are sharply and permanently 
advanced we may see efforts on the part of mail users 
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to combine or cooperate for joint mailings on any basis 
that might prove economical. 

One of the most interesting subjects for conjecture 
which the proposal of the Postmaster General has 
opened, is the effect of a first class rate increase upon 
Business Reply Postage. The Reply rate is predicated 
upon the regular first class rate and presumably would 
advance in proportion. Yet would there be presented 
the spectacle of an increase in the cost of a service, 
while that service was in the introductory stage and 
before most of the users of the new service have had 
opportunity to determine conclusively how well it pays. 











PRESENTING THE EVIDENCE.—At the 
N. (“Pop’’) Kim- 


right is a likeness of J 


ball, International Typewriting Contest 


manager, with a piscatorial prize. ‘“‘Pop’’ 
reports that fishing at Block Island was 
as good this season as ever. But he is 
particularly proud of this catch; it 
weighed twenty-five pounds, measured 
forty-two inches from tail to gill, and 
took forty minutes to land with a light 
tackle Some fish—and some fisherman! 


Andy Cerruti says, ““The one without the 


cap is the fish” 





THIS ONE DIDN’T GET AWAY.—At the 
left we have a 29%—pound “‘cavalla”’ fish 
caught early last month by EB. Y. Horder 
while fishing from his 26-foot cabin cruis— 
er, 
Mr. 
the 
gaff could be used. 
fish 
and 1,600 pounds of lead ballast on board. 


“Oak Parker,”’ in Mobile bay. It took 
Horder twenty-five minutes to get 
fish near enough to the boat so the 
In the meantime the 


pulled the cruiser with seven men 




















YOU AND YOUR COMPETITOR 
There appeared in “The Independent” some time ago an article which pur- 
ported to comprise diary entries under the heading, “A Business Man in the 


Garden.” I noted one item as follows: 


“I heard the old hen go ‘Cr-r-r! as the shadow of a cloud glided over the 
poultry yard. After all, she did only what a million merchants do mentally when 


a competitor walks past.” 


It seems to be human nature to feel differently toward a competitor from the 


way one feels toward anybody else. 


I think conditions in that respect have bettered very much in the last two or 
three decades. Business men have learned that the other fellow may be struggling 
to get as much business as possible in his line while yet doing nothing unfair. 

A great organization, Kiwanis International, has been built up on the basis 
of bringing together once a week groups comprising two competitors in each line 
of business. There are bound to be good results from such practice. 

Outstanding instances show that business men are not afraid to let competi- 
tors see the inside of their affairs. “Roxy,” the great theatrical manager, welcomes 
competing directors to his rehearsals where they may observe his plans for the 
betterment of performances. He is willing to do that because he believes tt to be 
constructive work, leading to the general advancement of the profession. 

The other fellow can teach you things and he will if you are willing that he 
should learn from you. Interchange of ideas makes more business for all and 
makes life pleasanter for everyone concerned, 

(Frank Farrington’s Business Talks) 


(All rights reserved) 











NEW STORE OF THE FIELD 
STATIONERY COMPANY, 508 
SOUTH MAIN STREET, TULSA, 
OKLA This well appointed store 
is a credit to the Southwest 
Office furniture is displayed in the 
basement, where a temperature 
of seventy degrees is maintained 
by means of a thermostatic heat 
control system. On the main floor 
a complete line of-office stationery 
and equipment is carried The 
second floor is used for displaying 
fixtures and school supplies. The 
business office is at the rear on 
this floor 
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WINDOW DISPLAY BY J 
MEYERS STATIONERY & 
PRINTING COMPANY, INC., 
NEW YORK CITY, FEATUR- 
ING THE IDEA OF GUILD 
PRODUCTS FOR HOME AND 
SCHOOL This is a capital 
window, attractively arranged, 
showing a central idea and tell- 
ing a story. The “school house” 
and the “J. Meyers Stationery 
& Printing Company, Inc.” store 
used in the display were built 
on the premises by one of the 


company’s employees (But— 
whadja mean “best merchan- 
dise"’?) 








BACKGROUND OF A DIS 
PLAY IN THE WINDOW OF 
THE RUSSIA CEMENT 
COMPANY, GLOUCESTER, 
MASS This display was 
used during the Fishermen's 
Races, held in Gloucester, 
August 31 and September 1 
ind 2. The background rep-— 
resented a racing scene with 
different styles of mucilage 
containers as boats. LePage’s 
Grip-spreader” is shown 
crossing the finishing line 
tuhead of all competitors. 
More detail are given in an 
item appearing on page 117 
of this issue 
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EDITORIAL 





Salesmanship Training in the Schools 


@& © On another page is an outline of a proposi- 
tion submitted by Gustave Fischer of Hartford, Conn., 
to the education committee of the Hartford Chamber 
of Commerce, of which Chamber he is an active and 
influential member. His suggestion is that the busi- 
ness course provided in the high schools of Hartford 
be extended to include elementary instruction in the 
art and practice of salesmanship. At present the course 
is purely clerical, including stenography and typing, 
bookkeeping, etc. 

A department of salesmanship in a high school 
would be an innovation, but Office Appliances is in- 
clined to agree that it could be made of much prac- 
tical advantage to students intending to go into com- 
mercial pursuits. A considerable percentage of college 
graduates become salesmen. Some go in_ without 
knowledge of the accepted principles, while others 
have received in business administration courses some 
grounding in the art. But all of them have to learn 
a great deal that colleges do not teach—learning in 
schools established by the companies who employ them, 
or more slowly and expensively in the hard and dis- 
couraging school of experience. It is likely that pre- 
liminary high school training in salesmanship would 
help the student who goes on to college, and even 
more likely that such a course would be of advantage 
to those who cannot carry their formal education be- 
yond the high school. 

Nobody can take a book on salesmanship and from 
it learn to become a salesman; but he can learn from 
teaching and from reading certain fundamentals which 
will help him to exercise his individual capacity in a 
manner most likely to bring the results he seeks. 

Without presuming to indicate all that a general 
salesmanship course should include, perhaps we may 
be permitted to restate a few of the fundamentals that 
should not be overlooked, such as— 

Pleasing personal appearance marked by clean linen 
and clean and well-pressed clothing of conservative 
style, not forgetting other attributes of the well- 
groomed individual. 

Practice in stating propositions clearly and con- 
vincingly, without excess of words. 

Teach the importance of character and sincerity as 
the foundation of confidence. 

The desirability of the well-informed mind, so as 
to meet the prospect on some common ground outside 
the transaction immediately in hand. 

Desirability of continuing education in the sense of 
training, whereby intellectual power is enhanced and 
taught to flow through useful channels. 

Teaching calculated to develop confidence, faith, per- 
sistency, enthusiasm, energy and initiative. 

Teaching to emphasize importance of self-control, 
tact and patience. 

Importance of physical health and good habits, of 
good manners and attention to the usual conventions 
of good breeding. 

The approach and introduction; the statement; par- 
rying objections ; conclusion of sale. 

Such are some of the veriest and most obvious fun- 
damentals. We recommend teaching by the case 
method, as followed in most law schools. This pro- 
vides knowledge of how actual sales were made, while 
something akin to a moot court gives the student a 


chance to get practice before instructors and fellow 
students—a rather terrifying experience at first, but in 
the end vastly stimulating. 
<*> 
America’s Efficiency Exposition 

@ @ The twenty-sixth annual National Business 
Show to be held from the twenty-first to the twenty- 
sixth of this month at the Grand Central Palace in 
the City of New York is among the important 
events of the year in the office equipment field. The 
National Business Show Company has gotten up 
some terse and attractive advertising announce- 
ments to be presented in the daily papers before and 
during show week. The show this year will equal 
if not surpass previous expositions in the number 
and variety of articles exhibited. Here the visitor 
will see the old and efficient methods and equipment 
for handling business problems as well as the new- 
est ways of expediting business routine. 

President Frank E. Tupper and Secretary Edwin 
QO. Tupper will be in charge as usual. 

<0 > 


Good and Bad in Buying Associations 

@& © In Printers’ Ink for September 12 an interest- 
ing article appears on Buying Associations by D. H. 
Steele, sales manager of Wilson Brothers. Mr. Steele 
mentions some apparently valid objections in the opera- 
tion of buying associations, but at the same time puts 
the seal of approval on them provided the objections 
are removed. These objections as outlined by Mr. 
Steele are, first, that the buying association as such can 
not hope to command the support of manufacturers and 
wholesalers until these associations extend their ser- 
vice to their members by broadening its scope to aid 
members in disposing of more merchandise at standard 
prices. 

Mr. Steele makes the argument that the buying asso- 
ciation does not increase the ability of the merchant 
to dispose of goods; that it no way makes him a better 
merchant, but simply takes away some of the revenue 
of the wholesaler and manufacturer to add it to the 
profits of the retailer who is little benefited thereby. 
Furthermore, that the buying association tempts its 
members to overbuy and thus acts as a deterrent on 
trade generally. Mr. Steele says that what the dealer 
needs and must have is expert help on the selling end. 
The buying association, he says, is formed for the sole 
object of securing lower prices, sometimes resulting 
in trading down and in buying substandard or uniden- 
tified lines, and is seldom successful in securing con- 
cessions from nationally known houses. Buying asso- 
ciations do not see the necessity of giving their mem- 
bers a full selling service. Lack of contact between 
headquarters organization and members causes interest 
to wane. However, there are jealousies and internal 
politics and discouragement because results are not 
more quickly forthcoming. All these things tend to 
break down buying associations. This writer believes 
such associations can not achieve true ends until they 
perform a real economic service in lowering the cost 
or advancing the services of distribution. 

Office Appliances believes that buying associations 
have their place in some instances, but that the troubles 
of the dealers, such as they are, are not quite so simple 
as to be covered by any one movement. Many factors 
besides buying and selling enter into the conduct of 
business. 
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HOW A NEW SERVICE MADE A SMALL 
BUSINESS Lic 


Transcript of the Extemporaneous Remarks of James L. Watkins, The 
Inspection Company, Toledo, Before the Fourth Annual Meeting of 


National Association of Typewriter Dealers, August 20, 


dawned on me that it would be a 


something in the way of a service 


N MAY 5, 192], it 
good idea to start 


that would be a little different from that which the average 
customer was enjoying at that time So | doped out a 
plan whereby we would send a first-class mechanic around 
once a month to brush out their machines, oil them up 


make any 


new 


and adjustments that were necessary, such as 


putting on ribbons, and charge $1.25 per machine 
the last day of that 


Well, the answer 


was that after we had been operating a few weeks the tele 


| started out on the: fifth and on 


month we had signed up 1,300 machines 


phone rang three-fourths of the time with people wanting 
to know if we rented typewriters. Our business had grown 
so fast that we had to send out a letter to the customers 
saying that we had reduced the price to one dollar on 
account of the business that the were giving us indi 
rectly from the inspections Chat pleased them very, very 
much, and that increased the business just that mucl 
more. 

We then started to figure out how we were going t 


handle the business on the finances that we had, so | went 


down to talk to the bank officers I showed, them what 
was going on and the bank in Toledo lent us $2,000 when 
we had only $2. We kept building up and building up 
We started in an office building upstairs, paying $22.50 a 
montl [ delivered rentals at night and did my own bill 
ing 1 told the customers that the deliveryman was so 
busy on many of the days that we had to deliver the ma 
‘ it ght ( Laughter.) 

We then got an opportunity to rent a very small st 
down on Madison avenue, so we moved out of the office 
yuild e were then occupving At that time we had 
two mechanics. Today we have five stores and thirty-on 
em es th a payroll of $6,100 a month 

As I have said to you fellows, it isn’t only the inspect 
on which we have made the money; it has been on the 
‘ t é é id with the customers Che call us 
for everyt f In signing up the customers on the insp 
tic isis | explained to them that their cylinders would 
have to be changed every so often I told them I didn’t 
want the mechanic trying to sell them something all the 
time, s suggested that we let the mechanic change the 
platen as he found it necessary to do so, with the under 
standing that he did not change the cylinder for one year 

That satished all of them, so in that way we had 1,300 

I le rs sold i advance eacl year at three dollars aprect 
When we started in this we took on the overhauling of 
typewriters We told the customer that the price was 
$22.50 tow und $27.50 out of town [hat is the price 
we have always maintained, and we can go out and get all 
the overhauling jobs we want We alwavs have thirt r 
more ahead of us at that pric« 


with rentals We charge four dollars a 


mont We give the people first-class service, and at the 
present time we have over 400 out. We guarantee the cus 
tomers that they will have a mechanic thirty minutes after 
thev call from the city and one hour after they call from 
the ntrv 

We have boys in the shop who are rebuilding the ma- 
chines all the time, but the minute we get a call from one 


ly pewriter 
ee he 
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ot our inspection customers one of the oys drops every 


thing and makes the call immediately. 


[The answer is, then, that the customer feels it is a 
pleasure to give us every possible help he can to pay us 
yack for the service we have been giving him. 

[ had a customer a short time ago who, after seven 
years, discontinued the inspection. He thought he would 
try it a while without it After ninety days he called 
me up and said, “Watkins, do you still have that gang 
taking care of typewriters?” 

I said, “Yes.” 

“Well,” he said, “if you don't give us the ha! ha! you 


can check us up again.” 
1,300 


twenty 


Out of the machines we have been inspecting we 


have lost only one machines in eight years’ time. 


A short time ago I discovered that we had several custom 


ers that had crept into our inspection service and who 
had only one or two typewriters. We felt that it would 
ve lost motion to have a man go over to take care of one 
typewriter, so this is the way we handled that matter. We 
sent out a letter saying: “Effective at once, where there 
are less than three typewriters the cost will be $1.25 per 
machine.” The joke was on me; out of the fifty-one ma 


chines, we lost one, so we should have said $1.50 


( Laughter.) 


But I don’t know that I can say anything that will heip 
vou fellows. I only know how we have put it over, but 
the inspection business is a very, very serious proposition. 
lt is one thing that you certainly cannot play with. You 
have got to back it up with real honest-to-goodness busi- 


ness methods, and you have to do it every day and every 


lay, and you can’t employ any kids to go out to make 
those inspections. I have some ten or eleven mechanics 
it the present time, and they draw all the way from forty- 
ve dollars to sixty-five dollars a week We keep them 
ippy in their homes, and in that way they are not 
changing around all the time Chey are tickled to death 


ith their jobs and they are always glad to sell anything 


they possibly can any time and any place. We have one 
mechanic who does nothing but answer calls all day long 
He has plenty on his books all the time He brings in 
enough overhaul jobs to keep three mechanics busy all 
the time, and on top of that he sells from ten to a dozen 
L. C. Smiths every month. So that shows what an honest 
to-goodness mechanic can do. 

We have all our boys fully understand that they must 
come to work with a clean shirt on, that they must wear a 
collar and tie, and that they must keep themselves dressed 
very nicely while they are before the public. When they 
walk into a customer’s place they understand that they 
re to take off their hats. They are not to argue with any 


stenographer; the stenographer is always right. I know if 


show to you, you would easily 


[ had all of them here to 


see what it means to hire a bunch of fellows who can take 


their work in a high-class way 


care ot 


business this year in volume will run pretty close 


We built it up 
[I have not done it myself 


Uur 


to $200,000 entirely in eight years’ tim 


It is my employees who have 


put it over, not I; all I have done is to pick them out. 
At the present time we control the L. C. Smith and 
Corona for two hundred miles, and we have opened up 


OCTOBER, 1929 


stores all down the line so we could give the people first- 
class service, and the big idea in the typewriter business 
seems to be to give the people service. 

The trouble I see with the average typewriter man in 
the average town is that he has spoiled the typewriter busi- 
ness by giving something away all the time. A man comes 
into our office and buys a typewriter from us, and when 
he says to me, “Do you give us a rubber cover?” I say, 
“No, siree, we are not making any presents. You get one 
because it goes with the machine, but we are not giving 
anything away.” 

But that is the with typewriter 
dealers, especially in the matter of I know if 
you boys in each town would get together and have it 
understood that your rental rate was to be four dollars a 
month, you would get it. We a residence rate of 
eight dollars a month, and four dollars a month to a place 


trouble many of the 


rentals. 


have 


of business. 

Our inspection contract calls for a new typewriter rib- 
bon, which the mechanic puts on at the time he makes the 
inspection. We give them real honest-to-goodness rib- 
bons so there can’t be any come-back that the ribbon was 


not so-and-so, but we find that at the price for which 
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we can procure the ribbons in the quantity in which we 
use them enables us to furnish only good ribbons. Of 
course, there are a lot of our inspection machines that are 
used very, very little, but we change the ribbon every 
month just the same, and naturally we get back a lot of 
ribbons each month that are only partly used, and those 
are the ribbons that we use on our rental typewriters. We 
never use a new ribbon on our rentals. 

We return our ribbon spools each year. We get a cent 
apiece for the Remington and Underwood, two cents for 
the Royal and three cents for the L. C. Smith. Last year 
we got back a check for $99 for the ribbon spools that we 
sent in. Of course, the ribbon people say, “Well, we will 
have to send these spools back to you because they might 
be damaged.” 

I say, “That is all right to me, shoot them back. I will 
shoot them right back to you next year.” (Laughter.) But 
I bet a lot of them went to California, but it goes to show 
you what a little saving I can make there. We have a lot 
of Catholic schools around Toledo to which we make a 
present of a lot of those salvaged ribbons. They are glad 
to get them and our doing so builds up a good friendship 
with the schools. 


JUVENILE 


JINGLES 


By C. M. Littlejohn 


EVISED nursery rhymes are the medium for creating 

new interest in the typewriters and supplies of the 
Johnson Typewriter & Equipment Service, located at 16 
South Mission St., Wenatchee, Wash. Offering prizes to 
children for helping to write the new “Mother Goose” 
anent their store, the Johnson company reaches parents in 
a most effective manner—through their child—and builds 
a lasting good will among the children themselves, while 
affording an introduction of precocious children to the 
Wenatchee residents. 

In the fertile apple valley where the Johnson people have 
cast their lot to develop business among the thriving apple 
growers where a big city is now developing, much atten- 
tion is being directed to the “Kiddies in Jingleland” series 
of revised rhymes of Jack Horner, and Mary, Mary, Quite 
Contrary, to say nothing of the typewriter in Modern 
Mother Hubbard’s Cupboard. 

One of the little jingle advertisements for which a prize 
for the last line was accorded to Helen Zoe Aatterberg, a 
youngster of 921 Methow street, in Wenatchee, was as 
follows: 

Three dollars a month is our rental fee, 
The amount is small, as you will agree 
To have a typewriter in your home 

Should make it easy for letters to roam 


J 





| Dad Hooker says a fust rate way t make 
| hard times is to send out some o'them 
high-power sales men to unload the firm's 
| mistakes onto the customers. 
angs aint the only things that come 
back t'make trouble, 


Versatility in creating verses and rhymes is inculcated 
in this interesting new advertising and rhyming game which 
in their vacation days many of the Wenatchee wee ones 
have been participating. A simple bit of doggerel with a 
catchy end line, of the ever-popular Limerick nature, gives 
ample scope for the advertising of different points about 
the Johnson Typewriter & Equipment Service. 

Only nominal prizes are offered, about a dollar for the 
last line, and yet many of the kiddies have been anxious 
to earn the dollar with a few words. Once a week a new 
rhyme appears, and some different angle of the business or 
of the products stocked may be featured, as in the recent 
verse: 

“Style in Typewriters, Yes, indeed, 

The Remington Colors will meet any need, 
There’s orchid and green and Romany Red, 
For teacher, or student, or fair co-ed.” 

Little Jean McClelland of 615 North Wenatchee street 
finished off this rhyme with the snappy ending which 
showed three of the different classes which may be reached 
by the stylish new machines. 

Each week as the dollar won by the little student of 
advertising is exhibited among friends new recruits for the 
interesting game of rhyming ads for the typewriter retailers 
are developed, and interest and sales grow apace. 
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JUST A BIT OF HISTORY 


Being the Result of an % 
Under 


EK HEAR these days everywhere we go about the 
installation of period suites in offices, but there is com- 


paratively little understanding of what is meant by period 
designs There is a notion that these designs refer to 
different definite periods of history and that they follow 
each its separate period with clearly defined demarkations 
We doubt if this is precisely true, nor could it well be so, 
inasmuch as the art of furniture manufacture has been one 
of slow development through many hundreds of years 

[he application of period ideas, we might almost say, of 
classical designs, to furniture for the office is of quit 
recent dat This is not to say that beautiful furniture 
was not used in offices in the time of Washington or that 
the offices of kings and potentates were not gorgeously 
outfitted But in this country, at least, the office as dis 
tinguished from the home has had a separate development 
while abroad this is not quite the case. The office of the 
king was in his palace where he had his inlaid desk, his 
ink receptacles, his ornate and high-backed chair and all 


the other which considered necessary at 


the time In 


accessories were 


most places the office was in reality a library 


or some room set apart in the home for the performance 


of office work [his being the case, the furniture of the 
early office was of the same style as the home furniture 

In the early feudal times there were no offices. Very 
little writing was done and few records were kept; in fact, 
furniture was made of solid construction, so that it could 
be removed from place to place with as little loss as pos 
sible. Conditions were uncertain. The feudal castle was 
not impregnable and the retainers, even of position, were 


inclined to burden themselves with as little impedimenta 
as possible. We that 
bronze in the feudal times, 


even find there were metal chairs of 


iron or early made to fold into 


small compass 


In the British Isles and on the Continent of Europ: 
making had made 
but fol 
numbers of men 
Near-Eastern 
ornate effect, 


the knights and 


before the Crusades the art of furniture 


little prog and designs were crude and plain, 


‘ress 


lowing the Crusades, which acquainted 


inner of hfe in what are now 
take on a more 


back by 


with the n 
styles began to 
out the brought 


countries, 


following ideas 


barons. In Spain, the influence was toward the Moorish 
styles brought over by the Moors from Africa These 
styles, after the expulsion of the Moors, continued, but 


modified by the influence of Italian artists who in turn 


mane 
Roman 
tables, 
Roman 
Greek 


architectural designs of early 
Fluted 


no doubt from fluted columns of early 


were influenced by the 


temples and palaces legs, for instance, on 
were derived 
in turn had been influenced by the 
still 


western countries has commence 
it has been under 


structures, which 


architectural designs of a earlier age 
Ever since “d 


te take 


furniture in 


yn lines of beauty and symmetry, 


Vé NIN: g 


Library Lamp 


Spent in the Big Chair 


the influence of architectural design, so that furniture and 


architecture in a sense go hand hand 


Che kind of 


furniture 


wood available also had its influence upon 


office styles. In Switzerland, for instance, pine 
wood which was chiefly most available so that types 
and the harder woods 
pines. This 
On the other hand, 
lends itself 
Here the 
fine arts 
before the days 
Louis XIV, 
influence on the development 
British royalty 
as she is in 


was the 


of ornamentation suited to ebony 


were not employed on the softer resulted in 


a different type of furniture design. 


Italy, available, a wood which 


tools of the 


walnut 
ideally to the 
making 


was 


almost wood carver. 


art of furniture early became one of the 


influence was felt in France even 
Grand Monarch. 
XVI had no 


styles in the 
so frankly a 


and its 
Indeed, the styles of 
little 


luxurious 


of the 
XV and 
of British days of 


before Britain became democracy 
our times. 

In the luxurious days of the French kings nothing was 
too good for royalty. The royal desk was a truly gorgeous 
affair inlaid with different rare woods and sometimes with 
On tables and cabinets, 
beautiful carving 
mythological 
later they 
genius of the 


gold, ivory and even fine porcelain. 
intricate and 


fanciful 


chairs, etc., there was 


representing fruits, cherubs and 
[he earlier styles were solid and heavy; 
became light and Apparently the 
artist was exhausted when he had expressed his conceptions 
of beauty, for it is difficult to the users of 


such furniture could derive much comfort from it. 


hgures. 
slender 


imagine how 


Could we travel backward along the ribbon of time we 


would see many curious things. Alighting somewhere in 


England, for instance, at about the time Richard of the 
Lion Heart set out for the Crusades we would visit a 
medieval castle. The times were difficult. Thousands of 


knights and squires, archers and crossbowmen had joined 
the holy The king had hardly set sail before politi- 
cal intrigue began to undermine the government. On the 
The castles were undermanned and 


cause. 


roads was little safety. 


almost everyone lived in dread. 


Slipping across the drawbridge when it was lowered for 
the retainers at eve we conceal ourselves in the great hall 
The uncarpeted floor is strewn with rushes; the walls of 
rough-hewn stone are partially concealed by tapestries or 
the skins of animals with here and there a curtained recess 
The ceiling is high and beamed with roughly hewn timbers 
The light is dim, for the 
narrow and the sun is low. Soon a 
alight the floating wicks in 
the oil receptacles along the walls 
Even then the light will be dim except for a narrow area 
before the great fireplace at the end of the 
In the 


darkened by age and smoke. 
unglazed windows are 
servant bearing a torch will set 
that rest in sconces 
immediately 


hall where servants are preparing the evening meal. 
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midst of the hall is a great table with benches alongside 
Here the guests and family eat, arranging themselves in a 
rough The which we 
regard as necessary hardly existed in the Middle Ages. 
Beds and couches were primitive, as were tables and chairs. 
The scribe carried his supplies with him. He made his own 
ink and fashioned the quill pens with which he wrote the 
Men of the ecclesiastical brother- 
hoods were regarded with superstitious awe. Few people 
except the monks could read or write. Power and honor 
resided in the prowess of the man with the sword. The 
development of social life really began for the people with 
the growing power of the cities and the expansion of com- 


sort of precedence. conveniences 


queer English of his day. 


merce which has wrought the world we live in today. 
It will 
office furniture is going to have certain difficulties in de- 


be seen from the foregoing that the student of 


fining on sight the period to which a given piece of furni- 
ture It is possible that it will partake of two 
or more periods and that it will not follow out fully the 


belongs. 


characteristics of any one, but will take its name from the 


design which is most in evidence. It is to be 


THRE 


type or 


TO 
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noted that in modern period designs there is an absence 
of that riot of ornamentation which characterized furniture 
in the sixteenth, seventeenth and eighteenth centuries. 

We suggest that the office furniture salesmen who finds 
himself confronted with the duty of selling period furniture 
will find it profitable to acquaint himself with some definite 
information regarding the development of the different 
styles. If he will consult any good encyclopedia, he will be 
able to gain a start and by obtaining some of the works 
referred to in the encyclopedia, ‘hee will be able no doubt 
to continue along certain definite’ lines. He can obtain 
from his encyclopedia also very definite ideas on the crafts- 
manship of Heppelwhite, Sheraton, Adam and others and 
he will find the pursuit of these studies not only profitable 
but intensely interesting. 

It is not even suggested that the salesman should deliver 
a lecture on period designs to every customer who enters 
the store, but when one goes hunting, it is customary to 
have the gun loaded, which is to say that the man who 
can answer questions with authority will be likely to be 
the one who gets the order. 


OFFICE FURSITURE sSALESMAN== 


PREPARE? 


A Suggestion Advanced with Due Modesty as a Brief 
Restatement of the Obvious 


will prepare, and maybe my 
said the youthful Abraham Lin- 


No need to repeat history—the libraries are full of 


study and I 


6¢7 WILL 

| chance will come,” 
coln. 
it. The biographers have pointed out many things about 
the Great Emancipator, but, so far as we recall, they have 
never shown us how inevitable that the 
would and did come to the Lincoln who was ready for it. 
Other might have given a different twist 
Lincoln might not have President—but 
his “chance’’ would have found him somehow, because there 


it was “chance” 
circumstances 
to events. been 
is no need without fulfillment for those who are ready for 
responsibility. 

If young men and women would but realize that prep- 
study and prepare 
superstition. No 


aration is not wasted—if they will 


chance will come This is not 


theorem ever worked out with more 


their 
Euclidian 

He who prepares to be a thief eventually goes to jail, 
The path on 


exactitude. 
for such is the logical end of his course. 
which he has set out leads to that place. The proposition 


is unbeatable. On the other hand, the man who makes 
himself master of all the knowledge he can obtain about 
office furniture or any other type of goods and about the 
art of selling in general, will certainly find a market for 
his abilities somewhere. As long as his brain will func- 
tion and his feet will carry him he is safe from the “house 
over the hill.” 


The 


as carefully to 


office furniture salesman should prepare himself 


meet the opposition of prospects as the 
lawyer prepares his case for presentation to judge or jury. 
The lawyer knows he is going to meet opposition—that 
shrewd, alert minds will try to impeach his facts, over- 
throw the statements of his witnesses and generally shat- 
Therefore he gets ready for them. He 
except that his opponent is 
going to do all that he would do if he were on the other 
The When the court 
“Gentlemen, are you ready?” he can answer, “Yes, 
secure in the belief that he has done every- 


ter his arguments. 


can safely assume nothing 


side. wise lawyer is the worker. 
asks, 
your Honor,” 
thing possible to enable him to present a winning case. 
should the 


Thus also salesman prepare himself, for only 


on thorough preparation can he base that confidence which 
is the essence of good selling. Let nobody confuse con- 
fidence with brass, which depends upon many plausible 
words which are as “tinkling cymbals.” Confidence, on 
the other hand, is based on information. Its superstructure 
is built upon a rock that reaches down to the eternal veri- 
ties and cannot be shaken. 

If the salesman will take care of the selling—if he will 
see that the desks and the files and the tables and the 
supplies leave the store and get into the hands of well- 
satished customers at prices that are profitable for his 
employers, he can be sure that those who buy the goods 
for him to sell will take care of their end of the proposi- 
tion. The dealer’s problem is not one of buying, for never 
before has the office furniture man had so wide an oppor- 
tunity for the exercise of taste and judgment. His prob- 
lem is to move the goods—to turn his stock, and on each 
turn to make a certain pre-determined profit. Without 
good selling the dealer finds himself with a large invest- 
ment and a small outlet. With good salesmen who take 
pains to know the lines—men who can meet every situa- 
tion, even to laying out any kind of an office—who can 
impart confidence and give a service the house can back 
up—it makes little difference how great the investment as 
long as the outlet remains in proportion. 

It requires more than eloquence to succeed as an office 
furniture salesman. It takes wit, intelligence and under- 
standing. It demands that the salesman shall know not 
only what the customer thinks he wants, but also what 
he ought to have. The two propositions are not always 
the same. Here artfulness—perfectly justifiable—steps in 
where argument fails, as it most often does. The goods 
themselves, rightly arranged, cry out their merits, and he 
who wants the cheapest desk he can get in the beginning 
most likely will find himself discontented with his decision 
when he is almost unconsciously induced to compare the 
cheapest with something better. 

While customers vary even as the stars in their courses, 
the good old law of suggestion, blandly applied, will still 
more often than otherwise bring quite astonishing results. 
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W. A. Sheaffer Optimistic About Future 


In the September 15, 1929, issue of Forbes, under the 


department head, “What Business Leaders Say,” appeared 
Walter A. Sheaffer, president 


the text of an interview with 





of the W. A. Sheaffer Pen Company, Fort Madison, Ia. 
WALTER A. SHEAFFER 

Mr. Sheaffer believes that general business prospects are 

bright. He says, “Naturally, with a very substantial in 

crease in our own business, we feel optimistic 


all over the United States, and in most foreign 


Business 


countries, is in splendid condition There is a little un 
easiness among independent retail merchants over chain 
store developments, but good, live, wide-awake distributors 
need have no fear of such competition. Better merchat 

dising methods will prevail The ambitious independent 
dealer of today has a greater chance for success than at 
anv other time in his history It is only those who do not 


realize the changed conditions who will have to retire 


“The basis of prosperity is the producing classes. For 
tunately, the United States, as a whole, has raised very fins 
crops, and live stock is in generous enough supply The 
agricultural section and the producers will tare better this 


year than they have for some time past 


that is drawing entirely 
the 


“There is an era of speculation 


financial centers 
The higher prices of the 
buy them on margin, the greater the strain on the 
Fortunately, however, there 


too large a percentage of money to 


stocks in general, and more the 


people 


credit situation of the country. 


is plenty for legitimate business 
We see nothing but prosperity and general expansion 
for legitimate business of all kinds.” 


—_—>_—_. 
Wagoner Says European Outlook Good 
Mr. and Mrs. Philip D 


tember 13, on the Berengaria after spending three months 


Wagoner returned Friday, Sep 


in Europe on a combined business and pleasure trip 
Mr. Wagoner, who is president of the Underwood Elliott 
Fisher Company, on arrival said 


“IT have been greatly impressed with the generally healthy 
conditions of business existing in England and on the Con 
prosperous condition. 
Now that the 


confident of 


tinent France is in a particularly 


England is is improving 


fF +) 


sound and business 
idoption Plan 1s 
+} 


he continued satisfactory development of industry 


e Young assured I am 


through 


. 
luding Germany, 


out Europe, in« who still must solve, how 
ever, the important problem of working capital. 

These generally improved conditions are being reflected 
in the satisfactory expansion of our export trade in labor- 
saving office appliances throughout Continental Europe 
The prosperity of our American industries is so definitely 
dependent upon the ability of foreign countries to purchase 
our products and this ability in turn is so definitely de- 
pendent upon foreign countries being in position to sell 


OFFICE APPLIANCES 
their product to purchasers in the United States that I am 
sure The Congress, which is so vitally interested in the 
prosperity of our country, will not be unmindful of this 
fundamental basis of our prosperity at home when deter- 
mining the details of our new tariff law, so that the present 
prosperous condition of our home, as evi- 
denced by the reports which I have been receiving while 


industries at 


abroad, may continue unchecked.” 

The Wall Street Journal of September 
Wagoner as follows: 

“The generally 
reflected in the expansion of the company’s export trade in 
Underwood's export 
of annual sales, 


13 quotes Mr. 


improved conditions abroad are being 


labor office and 


business, which comprises forty per cent 


saving appliances, 
is continuing to show a steady and consistent gain. 

Elliott Fisher was 
our volume of 


“The domestic outlook of Underwood 
never better,” he this time 
business is running substantially ahead of the like period 
a year ago. For the 1929 we earned 
$4.57 a share against $6.45 a common share for the full year 
1928, with the last half of the year, which is generally the 


said, “and at 


first six months of 


best in volume and net, still ahead 


No Merger with N. C. R. 





Commenting upon the rumor of Underwood merging 
with National Cash Register, Mr. Wagoner said: “There 
PHILIP D. WAGONER 
is absolutely nothing in such a report at this time. Should 
we even attempt such a merger, it would undoubtedly be 


hampered by the Clayton anti-trust law.” 
=> —— 


Outside Selling 





By Arthur J. Walker, Vice-president of the Farnham Print- 

ing & Stationery Company, Minneapolis, Minn., and Third 

Vice-president of the National Stationers’ Association. 

Reprinted from the September 1929 issue of the Lyon 

Standard, published by Lyon Metal Products, Inc., Aurora, 
Illinois 

more 


outfitters are realizing 


it is to 


stationers and 


FFICE 
O and more clearly 
side force to get 
develop their business in office equipment and appliances. 
and prepare 


how essential have an out- 


; 


sales volume in office supplies and to 

It has paid us well to select men carefully 
them properly for this type of selling. 

My experience has been that dividing the business into 
two distinct parts—one retail stationery and the other office 
outfitting—not only brings immediate returns, but provides 
manufacturers of office equipment and business machines 
with the type of distributing facilities they must have to 
cover their market. It is generally true that the profitable 
selling franchises naturally gravitate to those best able to 


do a real job with them. 
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One trouble that has beset the stationer is the stiff com- 
petition for the office supply business of his largest cus- 
Outside salesmen are a means of learning what 
which 


tomers 
policies are necessary to retain this volume business 
volume enables the stationer to buy at best prices for his 
retail end as well. 

This 
on the following basis 
to this class of buyer according to the actual cost of quan- 


} 


business can be retained by organizing to get it 


(1) Price the goods sold in quantity 


tity selling through outside salesmen; (2) render an office 


methods improvement service to these customers based 


on equipment manufacturers’ sales helps and our own spe 
cialized experience; (3) maintain emergency stocks of sup- 
plies for quick delivery; (4) train all salesmen in the qual 
ity points of merchandise and how to use them effectively; 
(5) keep customers constantly conscious of the value of 
this personal service and of the fact that these economical 
volume selling methods keep prices down. 


With 


suggested 


a well-functioning sales organization based on the 
outfitter 
business houses and knows 


above, the stationer and office 


with his local 


aims 
enjoys prestige 


their real equipment needs better than firms competing 
from a distant point 

Keeping in mind that new cost-reducing business equip 
ment is being developed each year, and that equipment 


manufacturers would like to depend more universally on 


the office outfitter to contact the large office as well as the 


small office, we can certainly better our position by devel 


oping our outside selling 
ae See 
Office Equipment Company Opens New Premises 
in Youngstown 
Youngstown, Ohio, early 
Wood 


The com- 


James Calvin-Weaver, Inc., of 


last month opened new quarters at 22 West street, 
next to the premises of the Board of Education. 
pany is agent for The General Fireproofing Company, and 
besides the GF lines carries a wide variety of other goods, 


including lamps, chairs, showcases and other office neces- 


sities. On the floor of this new store one will find execu 
tive type GF Allsteel desks, aluminum chairs upholstered in 
green and red, also made by The General Fireproofing 


Company, counter filing cabinets, safes, storage cupboards, 
steel shelving, filing equipment and specialty lines. 

The members of the firm are Fred James, John Calvin 
and Robert Weaver, incorporated the 
March, 1929. All of these men are specialists in their line 
capable of analyzing the requirements of business men. 


who business in 


Following are sketches of the individuals who compose 
the firm 
president, a well known Youngstown man, 
Allsteel 


He was formerly with 


Fred James, 


has been connected with the sale of GF office 


equipment for the past eight years. 
the Glenn Office Company, going 
partnership with Ted Bray, forming the Bray-James Com- 


Equipment later into 


pany and later the James-Calvin Company. Recently the 
firm of James-Calvin-Weaver, Inc., was formed to continue 
representing Allsteel in this valley. Mr. James especially 
likes to analyze storage problems and show how, by the 
use of GF Allsteel shelving, space and time can be saved. 
He is an active member of the Rotary Club. 


Jack Calvin, secretary and treasurer, is well known in 
Youngstown, being a member of the Kiwanis and other 
local organizations. Calvin was with The General Fire- 


proofing Company from 1903 to 1913, when he was trans- 
ferred to Salt Lake City. 
Company and in 1917, 


In 1917, he joined the Trus-Con 
formed the Calvin Office Furniture 
Company. In August, 1927, the company, known as James 
Calvin, Inc., 


the name of James-Calvin-Weaver, Inc. 
experience with The General Fireproofing Company’s equip- 


was formed and later re-incorporated under 
Through his long 
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ment, he is capable of handling problems and making 
suggestions as to how an office should be planned and the 
best method of obtaining results through the use of proper 
filing devices. 

Bob Weaver, the junior member of the firm, is a gradu- 
ate of Ohio State University and has been connected with 
The since 1923, until he 


General Fireproofing Company 
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NEW HOME OF JAMES-CALVIN-WEAVER, INC., 
YOUNGSTOWN, OHIO.—This new store is located at 
22 West Wood street, next to the Board of Educa 
tion building. The picture shows the store front 
and a view of the office furniture department. In the 
latter are seen a number of bouquets presented on 
the occasion of the opening of the establishment 





joined the firm of James-Calvin, Inc., in March, 1929, being 
His valuable 
factory experience has helped many Youngstown business 
men to solve their problems. He is an enthusiast and 
predicts a great future for the new aluminum chair which 
will be manufactured by The General Fireproofing Com- 


elected vice-president of the present concern. 


pany shortly after the first of the year 

Arthur Thomas is office manager and has been with the 
company since July. His pleasing personality and willing- 
ness to oblige has made him a very valuable member of the 
organization. 

Although the Allsteel 
line includes practically every type of filing device required 
by modern business, desks, tables, safes, storage cabinets, 
etc., the James-Calvin-Weaver, Inc., handle subsidiary lines 
include B. L. Marble chairs; Do/More factory 
chairs; Angle Steel Stool equipment, which includes 
benches, stools, steel chairs; telephone brackets, cuspidors, 
costumers, lamps, desk trays and in fact “everything for the 


General Fireproofing Company’s 


which 


office.” 
The formal opening was held September 4 from 8:30 a. 
m. until 10:00 p. m. A business show was conducted and 


everybody was invited. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 


this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 


at the branch in charge of C. H. Everly at 1601 Pershing Sauare Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore's knowledge of the office equipment business 


and its possibilities in 


counsel valuable to 
cultivate the British 


Great Britain makes his 


those desiring to 


Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 


APPLIANCES in the British Isles. 


New subscriptions should be sent to Mr. Shore. 


Renewal orders should be 


sent to OrFicE APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, September 8. 


Stationers’ Association of Great Britain and Ire- 


HI 
‘Bisa is nota 
and kicking It is always on the move, but never back- 
It is like its secretary, Herbert R. Marsh, always a 


stationary body! It is very much alive 


wards. 
go-ahead. It is like its president, Owen Jacobsen, always 
looking and pushing ahead. But I need not tell you much 


about the last named: you will be meeting him at Montreal 


He is the British delegate to the U. S. A. Stationers’ Con- 
vention, which for the first time meets on British territory 
They will have such a fine time that they will never want 


to meet at home again This happens because Montreal 


Never waste time 


Nor am | 


to throw bouquets at President Jacobsen, who has retired 


it I need not tell you about that! 


' 
1s ) 


telling a man what he knows already! going 


from active participation in business and is devoting his 
time, energy, experience and brains to the British Asso- 
ciation’s work. I will tell you this only, which you will 
soon know for yourself, you will be right glad to meet 


and to know him 


One of his presidential ambitions is to add a thousand 
new members to the association. It looks as if he will 
achieve his aim, with the assistance of the chairman of the 
a rattling good trio of pushers 
They 


members and to 


counci! and the secretary 


Our picture shows them discussing and laying plans 
are stirring up the retailers to secure new 


enroll the enthusiasm of their salesmen; they are calling 


on the jobbers to do their bit; they are organizing trade 


conventions all up and down the land, similar to your own 


regional meetings; special literature is being gotten out 


and put out; and so on! That thousand will soon be march- 


ing up! Tramp, tramp, tramp, the boys are marching!” 


[The association is always very busy. Always striving 


dignity and increase the efficiency of the sta- 
Assistants 
should be 


to raise the 


tioner; always out to help him in every way. 


are being trained and in the near future none 


allowed to get employment by members of the association 
has not worked for and won the association’s diploma. 
; 


C_ood 


W ho 


If not all, at least many of the problems which the sta- 
tioner here has to face are those up against which you are. 
Ever heard of it? Protected profits? What 
Here is what the British asso- 


Price cutting! 
are you doing about them? 


ciation says: 
“A protected price, altogether good in itself, may leave 
out of account the question whether the profit allowed 


to the retailer is adequate for him to obtain a livelihood. 
It is 
been secured to the stationer by the work of the association. 
The benefits of 


stant 


a protected profit and an adequate profit that has 


the protected list are maintained by con- 
Often 
offenses occur. No 


sometimes 
without 


vigilance. through innocence, 


through malice, week passes 
bringing to light some instances of underselling, which are 
always dealt with promptly, vigorously and effectively. How 
successful this protective policy has proved is shown by 
the fact that, although hundreds of instances of undersell- 
ing have been settled, in no single case since the year 1908 
has it been necessary to take the extreme measure of issu- 


ing a ‘stop list’ against an offending stationer.” 

You have got a fairly (?) good (?) journal in the publi- 
cation called “OFFICE APPLIANCES,” which has a won- 
London, England! We have a 


sritish Sta- 


derful 
really progressive and splendid journal, “The 
tioner,” which you should all read and learn from! (Enough 


correspondent in 


of this! Evan Johnson.) 
But you do know 

Yes, sirs. But it 

what our association is doing in that line: 

Sometimes the flood of circum- 

its stroke 


as much about benevolence as we do! 


may interest you to know a bit about 

“Some fall by the way 
stantial misfortune is overwhelming. 
there is no insurance except the deep-welled BENEVO- 


LENCE and reveals, 


Against 


which exalts our common nature, 


n 


it 
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THE PRESIDENT AND THE 
CHAIRMAN OF THE COUN- 
CcCIL OF THE STATIONERS’ 
ASSOCIATION OF GREAT 
BRITAIN AND IRELAND VIS- 
ITS THE GENERAL SECRE- 
TARY AT HIS HOME.—Left to 
right: Herbert R. Marsh, gen- 
eral secretary; Walter Shaw, 
chairman of the council, and T. 
Owen Jacobsen, president 


though it needs must travel through mundane surroundings, 
out of what community of purposes and ideals the human 
spirit has adventured. Without active benevolence we can- 
not live. Most organizations, especially of the English- 
speaking race, are remarked by some side of their work 
which gives practical expression to the most powerful of 
human motives, THE WILL TO DO GOOD. The year 
1926 will be notable in the history of the stationers’ asso- 
ciation for the institution of its Benevolent Fund. Over 
£1,000 was forthcoming from the first appeal, together 
with numerous promises of annual subscriptions. Besides 
this, a portion of every retail member’s subscription is allo- 
cated to this fund, the necessity for which has been shown 
to be real. To the counsels of those at the center of the 
association’s work are known instances not a few, espe- 
cially among the associate members, where the succour of 
a benevolent fund has been an urgent need. Thus a fund 
has been founded, for the purpose of helping “the sick, the 
needy, the distressed” within the stationery trade, so that 
none in genuine distress may find the door of appeal closed 
or the storehouse bare.” 

So, when you meet President Jacobsen, there will be 
much for you to say to him and much for him to say to 
you. Good luck to you and THE Convention. I wish 
you had asked me to attend as representing myself! 

a 
A Widely Known Swedish House 


Aktiebolaget Atvidabergs Industrier of Atvidabergs, 
Sweden, is one of the leading houses in the office equip- 











ment field in that kingdom. Among other lines they han- 
dle the Dalton adding and bookkeeping machines for the 
entire country. The accompanying illustration pictures a 
convention they held recently in Atvidabergs. 

The house is said to be the largest manufacturer in 
Sweden of office furniture. In their factory at Atvidabergs 
they employ over 700 people in the office furniture depart- 
ment alone and it is said that they do a large percentage of 
the business of the country in these lines. They also 
manufacture the Swedish Facit calculating machine and 
hold the Swedish agency for the Royal Typewriter. They 
maintain branches in Stockholm, Gothenburg, Malmo, 
Sundsvall and agencies in the smaller cities. 

Elof Ericsson is general manager and is responsible for 
much of the success which the company has attained 
throughout Sweden. The general sales manager is Folke 
Stenbeck, one of the ablest men in such a situation in 
Sweden. Superintending exclusively the Dalton bookkeep- 
ing machine is Bertil Stenbeck, who spent several months 
with the Dalton organization in the United States to famil- 
iarize himself with the business. He has made a gratifying 
success. O. Althini was Dalton sales agent in the Middle 
West states of the United States for a number of years, 
but the urge to return to his homeland caused him to go 
back to Sweden and we now find him in charge of Dalton 
sales in the city of Stockholm, working in collaboration 
with the house at Atvidabergs. 

The foregoing information comes from William Moss, 
director of foreign sales of the Dalton Adding Machine 
Sales Company, who was recently in Sweden. 





RECENT CONVENTION OF ATVIDABERGS INDUSTRIER, ATVIDABERG, SWEDEN. — This concern is the 
general agent in Sweden for the Dalton line of adding and bookkeeping machines 
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AN AIRPLANE VIEW 
Australia—Land of Marvels 
On the occasion Of a visit to Office Appliances last month 
Sydney Stott of the house of Stott & Underwood, Sydney 
and Melbourne, Australia, spoke most interestingly of con- 
ditions in that continent, where, despite a population of less 
than seven millions, one finds everything up to date and 
the 
users of office equipment machines and devices, 
that 
tre- 


the country advancing rapidly. Considering number 


oT possible 


there better market anywhere than is found in 


to 


1s 


no 


continent, and its possibilities in years come are 


mendous 
To 

developm¢ nt oft 

left little 


history 


with the 
Mr. Stott 
illustrated, 
account of its 
The _ book, 
which is more interesting than many works of fiction, was 

G. § srowne, of 
College From this book we take 
fF the 


ourselves fully 
the latter 


profusely 


to 
Australia 
book of 
of that 


production 


enable us more 


acquaint 


in years 


us a 272 pages, 


giving a continent and an 


resources, and social conditions. 


Melbourne 
the 


written by vice-principal 


Teachers’ barest 


outline of of more impressive facts about 


Australia. 
In 


the 


some 


size the continent is practically equivalent to the area 
United States of Alaska and 
It is oblong in shape, its greatest length being 


of exclusive insular pos 


sessions 


from west to east. The Tropic of Capricorn passes slightly 


north of the center 


Australia is therefore, situated in two the Torrid 


and South 


zones, 
lemperate, and its climate offers every variation 
to those 
oldest 


been 


found in 

the 
has 
the 

mountains 


of 


zones 
the 


condition be 


the 


and 
that 
for 


of temperature 


It is believed land is of in 


that 


one 
l it 


carved 


world and millions of years swept 


by and 


Aus- 


cut 


have surface 


hills 
for 


and rains which 
down the 
land 


the 


winds 


worn contours of and 


tralia which has been millions ars 


off from 


is a ye 


evolutionary development of other continents 


OF 


SYDNEY, AUSTRALIA 

Animals are to be found there which have no counterpart 
in other portions of the world. The usual conception of 
Australia is of a land mostly barren, the more fertile por- 
tions of which are devoted to stock raising and the cultiva- 
tion of grain. This true, although of late 
years much variety has been introduced into the agricul- 


is measurably 
tural parts of the continent by reason of the erection of 
extensive irrigation works fostered by the government. At 
one time the most valuable output of Australia was gold, 
the discovery of which was first heralded in 1850. Incred- 
ible quantities of gold were mined and mining is still an 
important industry, but in Australia, as in California, peo- 
ple are discovering that the greatest wealth of the country 
lies in the products of the soil—the greatest dairy prod- 


ucts, the sheep and wool, fruits and the vegetables. There 
cultivation—vast 


of 
the 


s still much land which is incapable of 


which today are crossed by caravans 


but it 
land, it is found to be richly productive. 


stretches even 


camels, wherever is possible to get water on 


It is interesting to note that there is now nearing com- 


pletion a huge dam on the Murrumbidgee river, which 


will form a vast lake with three arms, each twenty miles 


long and will provide 200,000 acres with pure and suffi- 
cient water for all purposes. This is but one of the sev- 
eral projects either completed or looked forward to. In 
fact, the magnitude of the engineering works being carried 
out in Australia is amazing. One is prepared to see the 


huge wheat farms, but hardly for such a project as the 


Sydney harbor bridge, which is now being built. The 
central span is to be 1,650 feet long, 650 feet longer than 
any other arch bridge in the world. It will be 172 feet 


above water at high tide and will be 160 feet wide, allow- 
ing for four heavy electric railway tracks, a road and two 
The the 


approach will be nearly 


foot-paths length of bridge from approach to 


a mile All the steel for this struc- 


ES 


ist 
of 


he 


m- 
ch 
les 


ffi- 


In 
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he 
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ture is being manufactured in New South Wales and the 
granite was quarried in that state. The cement is also 
made locally. The bridge will be opened in 1930 and the 
opening will be celebrated by a great British Empire exhi- 
bition in Sydney. 

The cities are models of modern business and home archi- 
tecture, sanitation and good government. Sydney has 
great natural advantages in its beautiful harbor, the many 
arms of which radiate into all parts of the city. Its popu- 
lation numbers nearly 1,100,000. It is the fifth port and the 
third city in the British Empire. The city has everything 
to cater to the amusement and pleasure of its inhabitants. 

The city of Melbourne had originally few natural advan 
tages, but has created beautiful streets and parks, the work 
having been carried out for many years with great skill 
and foresight. The city covers an area nearly as large as 
London. Its Great Central station is used by thirteen 
million passengers in a year, and the electric service is said 
to be so efficient that it is being copied by the Illinois 
Central Railroad. There are stores and shops in both cities 
of every kind, not even excepting immense department 
stores which carry stocks as varied as those of stores in 
any part of the world. Even in the rural districts people 
will find hundreds of miles inland, stores able to supply all 
their needs or willing to secure items at short notice from 
the city. 

[here is much more to be said about Australia, but it 
will perhaps be well to conclude here with a paragraph in 
the introduction to Mr. Browne’s book 

“It is perhaps interesting to know,” he says, “that Aus- 
tralia is the only continent peopled by one nation and one 
race; the only continent wherein the British flag flies with- 
out a rival from coast to coast in every direction; the only 
continent into which the horrors of war have never pene- 
trated and the only continent which still is able to provide 
large areas for future settlement by the white races.” 

_ ef - 

Woodstock European Headquarters at London 

European headquarters have been opened by the Wood- 
stock at 46 Kingsway, London, W. C. 2. The offices are 
in charge of C. S. McAlister, European sales director, who 
has secured a central location in the heart of the newer 
business district of the metropolis. 

Dealers of the Woodstock Typewriter Company in 
Europe are invited to make the new officers their head- 
quarters while in London. Mr. McAllister is prepared to 
render them every assistance in their sales work. 

a 
Another Stationer Made Mayor of London 


In September Sir William Waterlow, a stationer and 





printer of London, was chosen Lord Mayor of the city. 











ARCH BRIDGE ACROSS THE HARBOR AT SYDNEY, 
AUSTRALIA 








After the big orders for typewriters Turkey placed at the 
end of last year and the beginning of the present year some 
smaller lots have recently been ordered. It is stated that’ 
Turkey has purchased one hundred Torpedo typewriters, 
and that orders were recently placed for two hundred fifty 
Ideal typewriters.—E. R. B. 

——— 
We Correct an Error 
Mont Blanc Fountain Pen of German Manufacture 


The well known German house, the Simplo Fiillfeder- 
gesellschaft of Hamburg, Germany, calls our attention to 
an unfortunate error which occurred in an item published 
on page 29 of the August issue of Office Appliances. It 
was there stated—referring to fountain pens—that “The 
Mont Blanc is of Parker manufacture.” This statement is 
erroneous. The Mont Blanc pen, sold in many countries, 
is made by the Simplo Fillfeder-gesellschaft, an organiza- 
tion which has been in existence for more than twenty 
years and which has developed itself to an enviable posi- 
tion in the front ranks of German fountain pen manufac- 
turers. 

Our error was due to a misinterpretation of an item for- 
warded by a correspondent in Germany. In the light of 
the information supplied by the Simplo Fillfeder-gesell- 
schaft the meaning of our correspondent becomes clear, 
viz., that the Mont Blanc pen and the Parker pen are 
among the leaders in Germany. We regret the error and 
take this, the first opportunity of setting the matter right. 

(Additional Other Lands items on Page -68) 








STOTT & UNDERWOOD HEADQUARTERS SALES STAFF, SYDNEY, AUSTRALIA.—This group is exclusive 


of the large number of Stott & Underwood 


employees who operate schools in Australia 





























“Skyscraper” Desk and Table Line 


Che Shaw-Walker Company, Muskegon, Mich., is mar- 


keting its “Skyscraper” line of office desks and tables, in 
which numerous new features have been introduced into 
steel desk construction. The line includes executive type 





NEW LINE OF 

TABLES MADE BY THE SHAW- 

MUSKEGON, MICH.—The desk illus- 

finish and is known by the catalogue 
No. 6034 


“SKYSCRAPER” 


, MEMBER OF THE 
STEBL DESKS AND 
WALKER COMPANY, 
trated has a walnut 


desks in three lengths, two sizes of tables, typewriter desk 


with “Clemco” device in either pedestal, a double pedestal 
drop head typewriter desk and a single pedestal desk for 
salesmen and clerks. 

An imnovation is the desk top, which is “Duralinum,” of 
the linoleum type, which sweeps over the edge of the writ 
ing bed, covering it entirely, and eliminating contact with 
metal at any point, as there is no metal binding, except for 
solid Bakelite 
The foundation furniture 
“Built 
hard to 


bronze corners The drawer pulls are of 
steel, 


baked 


provided 


structure is of high grade 
The 


sliding 


Like a Skyscraper.” enamel finish is 


resist scratching All parts are 


with a novel system of shock absorbers, affording noiseless 
operation 


desk 


Greece 


originated in the 
desks and 


olive green. 


The design of the “Skyscraper” 


architecture of ancient These 


classic 


tables are finished in mahogany, walnut or 


lo facilitate desk organization by the executive several 


yptions are provided For users of the continental or 


“grabphone,” a fixture is provided in the middle left hand 


drawer, which is provided with concealed wiring for tele 


phones, lighting and push button circuits. The lower left 


wastebasket, a wooden box 


hand drawer can be used as a 
The upper right drawer 
letter file 


installed in 


being provided for this function. 
I letter trays A 


can be personal 
indexing system, can be 


equipped as 
with comprehensive 
the lower right drawer. A card index insert can be placed 
upper left drawer, equipped with guides that cover 
range ot personal records 
— 
An Improved Lettering Pen 


The Bridgeport- Pen Company, 239 John street, Bridge- 


the whole 


port, Conn, manufacturers of Coit’s ball bearing lettering 


pens, have just brought out an improved product which 


they claim will do even better work than the original. It 


is stated that the new pen will do more work by nearly a 


third than the old with only one dip of the pen. The manu 


facturers also claim that the new pen will save almost a 


third of the ink formerly used and that the usefulness of 


the instrument before wearing out is considerably 
The method of production of these pens has been 


noted 


pro- 


longed. 


altered so as to make possible the improvement 


above. 


——__—_<——_—_—— 
Power Seal Press for Corporate Instruments 
The American Seal & Stamp Company, 120 South Clark 


street, Chicago, Ill, has developed a seal press for authen- 


ticating corporation stock shares, warrants and other docu- 


ments where issues are made in large quantities. The cor- 


porate seal, of steel, with a hardened copper counter, is 


mounted in a press driven by electric motor. It produces 
fifty 
documents of 


impressions a minute. As seals are impressed on 


standard size, a fixed gauge is provided, to 


which the operator feeds the forms. If required, an adjust- 
able gauge can be furnished 

The stamping head is operated through belts from the 
motor, and all belts are guarded to protect the operator 
A lock is provided to secure the corporation against unau- 
thorized use of the seal. 

As the machine is designed for quantity production, the 
stroke of the head is set to emboss the die impression on 
The 
impress single sheets if so ordered. 


While the 


two sheets fed simultaneously. head can be set to 


limited, dealers in 


for this device is 


market 

















AMERICAN POWER CORPORATE SEAL PRESS 
touch with large corporations may find opportunity to save 
time and labor for their customers by offering this device 


for consideration 
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Globe-Wernicke’s New Commercial Posting Desk 

Among the new items described in the new Globe-Wer- 
nicke Steel Catalog No. 429, will be found the Globe- 
Wernicke commercial posting desk, for use in banks. The 
construction of this unit has been built to the specifica- 
tions of bankers themselves. In planning this desk, ques- 
tionna‘res were sent to many prominent bankers—and it 





GLOBE - WERNICKE COMMERCIAL 

POSTING DESK.—As_ shown here 

with sanitary base the desk is stand- 

ing height; without base, it is desk 
high. 


was in compliance with their own definite ideas that this 
new posting desk was built. 

This new posting desk requires a minimum of floor 
space, occupying less than 28 inches square of floor area. 
It allows the maximum amount of efficiency, inasmuch as 
it has immediately at hand everything needed for the book- 
keeping machine operator in the bank. Ample space is 
provided for cancelled checks, duplicate signature cards 
and supplies. A large vertical drawer is provided for trans- 
ferred or new ledger sheets. 

The Globe-Wernicke posting desk is built of four dis- 
tinct parts—top, base and two upright sections. This per- 
mits the user to assemble the desk to fit his own require- 
ments. The drawer units may be placed to operate from 
the front or back of the top, or either drawer section may 
be changed to present one to the front and one to the back, 
etc. The top is solid and of sufficient size to take care of 
bookkeeper’s requirements when sorting checks. 

Without base the Globe-Wernicke posting desk is desk- 
high—or sitting height; with the base the desk is standing 
height. This desk is supplied only in Globe art construc- 
tion with solid polished bronze hardware. The desk will 
be carried in stock in standard olive green finish and made 
to order in matched finishes. It will-be supplied with or 
without automatic locking device. 

8 
New Bottle Support 

“Neva-Tip” is the trade name of a new bottle support 

offered by the Cardinell Ink-Out Manufacturing Company, 





CARDINELL NEVA-TIP 
BOTTLE SUPPORT 











Inc., 15 Label street, Montclair, N. J. The device is pat- 
ented and the company owns the patent. 

“Neva-Tip” is made in two sizes—single and double, the 
former for one bottle and the latter for two. 
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These bottle supports are intended to prevent the over- 
turning of drawing ink bottles. They @re made to retail at 
thirty-five and fifty cents, respectively, with substantial 


discounts to the trade. 


An Interesting Displayor 

Among the more recent articles manufactured by the 
Universal Fixture Corporation, 135-137 West Twenty-third 
street, New York, N. Y., is a display fixture designed to 
speed up sales and to save floor space for retailers in prac- 
tically every line of business. This is known as the 
Universal Multi-Table Displayor. This is a novel silent 
salesman which takes its cue from the open display prin- 
ciple so successfully applied by the great five and ten 
cent stores. Like the modern skyscraper, the Multi-Table 
Displayor utilizes height to a greater extent than flat 
surface. Its four graduated tiers present a display area 
three times as great as that of an ordinary table occupying 
equal floor space, enabling the dealer to display prominently 
a great number of smaller specialties for which there is a 
genuine demand and which frequently lie unobserved 
throughout the store. 

Multi-Table Displayors are furnished in two sizes. Model 
No. 40 is 71 inches long, 51 inches high and 28 inches wide 
The smaller size, No. 45, is 54 inches long, 51 inches high 
and 21 inches wide. Both these models are built of steel 
throughout and equipped with quarter inch flanges to 
prevent merchandise from rolling off the shelves. They 





THE FOUR-LEVEL MULTI-TABLE EFFECTIVELY USED 
IN MULTIPLES AS ISLAND DISPLAYS 


have ball bearing roller casters which make them readily 
movable for cleaning purposes and for featuring specially 
priced items. The three lower shelves are adjustable for 
height—a feature of importance in displaying tall articles. 

It is also suggested that Multi-Table Displayors arranged 
in islands will add a touch of orderliness to the showroom. 
There is a choice of four distinctive finishes—olive green, 
battleship gray, mahogany and walnut. 

—__—_—_—— 
Additions to the Welty Pen Line 

The William A. Welty Company, 36 South State street, 
Chicago, Ill, offers in its No. 22 line some handsome foun- 
tain pens in pearl and black, green or blue, with pencils to 
match. These pens and pencils are made with gold trim, 
and retail at the following prices: Pens with No. 4 nib. 
$2.00: with No. 6 nib, $2.50; with No. 22 nib, $2.50; with 
No. 23 nib, $3.00. Combination sets of fountain pen and 
pencil in a handsome hinged box are $4.00, $4.50 and $5.00 
respectively. 

The company is also making a combination fountain pen 
and mechanical pencil, guaranteed against wear. These are 
made with gold trim, and are available in the following 
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colors: Oak, black and gold, black and white, and jade 

Each combination includes in a single barrel a self filling 

fountain pen and a mechanical pencil. The latter includes 

a magazine for spare leads. The price range is: With No 

22 nib, $5.00; with No. 25 nib, $6.00; with No. 28 nib, $7.00 
Qe 


The Tresoroscope 


By Special German Correspondent 
One ot the largest sate tactories in Germany has invented 
a means of protecting safes and vaults consisting of a 
vel idea in the field of modern treasury protectio1 The 
means perfected make possible a permanent control of the 
interior of a vault in a manner so simple as to make it 
ill the more remarkable. By means of the new device it is 
t necessary to open the doors of the vault to see what is 
going on within. The inventors have christened this ap 
aratus, which is an optical instrument, the Tresoroscops 
seeing eye, by means of which one may look into 
the closed treasury vault at any time of day or night and 
inspect all walls, floors and ceilings without entering Che 


eep-hole, secured by a burglar-proof and melting-proot 


lock, may be located outside the treasury wall in the hall 

control passage or may be placed in a dwelling in the 
neighborhood of the treasury [The other end of the far 
seeing eye is located in the treasure vault itself at any point 
which may be determined upon as the best place for 


Che device is easily installed and gives the observer the 
»wwer to look each way, up and down, right and left, into 
every corner of the vault 

lf the watchman of the treasury does not use the device 
regularly, this neglect may be obviated by the use of an 
iutomatic revolving counter in the treasury vault the diai 
and location of which can be cl ged dail he | 
and k n I : changed daily, the watchman 


being obliged to enter the varying figures in a book. He 


is obliged therefore to use the far-seeing eve at regular 
ntervals Che arrangement has naturally been made so 
that the observer can first look into the dark vault with 
out drawing the attention of burglars upon himscif. If 


something suspicious appears the observer can immediately 
raise an alarm without himself being noticed and the burg 
lars can be surprised and captured. If nothing suspicious 
is noticed, the watchman can switch on the electric illu 
mination in the vault, the light being automatically switched 
off when the outer armored lock is closed This new de 
Vice in be installed in old vaults and sates as well as new 

Additional particulars may be obtained from the manu 
facturers, (| Ade and J. S. Arnheim, Ltd., Berlin, N. 20, 
Badstrasse 40-4] (;,ermany | H (; 
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New Globe-Wernicke Executive Type Steel Desk 


and Table 


\ new executive type steel desk and table has been intro- 


duced by The 


Globe-Wernicke Company, of Cincinnati, 





GLOBE-W ER! 


NICKE’S NEW EXECUTIVE TYPE STEEL 
DESK 





NEW “G-W" STEEL DESK DESIGNED AS A COMPANION 


Ohio. This eq 


uipment includes all the refinements of de 


sign and construction built in other Globe-Wernicke steel 


desks and table 
tive offices whe 

Artistic pane 
beautifully higl 
ishes. This giv 
so highly desire 

Che desk ane 


ship linoleum 


s. It has been designed especially for execu 

‘re equipment of rich appearance is desired 
ls on both the desk and table are set off in 
ilighted walnut and mahogany grained fin- 
es the appearance of carved wood which is 
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1 table tops are covered with brown battle- 


and measure 66 inches long by 38 inches 


deep. There are eight drawers in the desk. A _ shallow 
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age drawe r are 



































ee box drawers are in the left pedestal \ 
. a box drawer and correspondence and stor 


in the right pedestal Che correspondencs 


THE “TRESOROSCOPE”" MADE BY C 
ADE & J. S. ARNHEIM, LTD., BERLIN 
GERMANY 














“2. OS 


$F 3 Tone 4, 


ok” ez 





OCTOBER, 1929 


drawer glides on ball bearing extension slides. A wide 
center drawer is 3 inches high. 

Each desk pedestal rests firmly on four legs and affords 
a rigid support to the writing bed. The desk legs are 
each paneled and capped by square cast bronze sockets. 
The wide knee space permits ample leg room. 

The table has one large drawer. The legs are tapered 
and paneled and set in square cast bronze sockets. A base 
stretcher affords additional rigidity to the table. 

The hardware on both the desk and table is oblong, 
knob-shaped solid polished bronze. 

mnanenetiiliiimassat 
Useful New Copyholder and Line-Finder 

J. Elliott Frank of Dallas, Texas, a man of versatile 

mind and an inventor of much promise, has perfected and 





THE NEWEST COMBINATION LINER AND COPY- 
HOLDER 


applied for a patent on the “Korrect Vision Liner and 
Reading Stand.” The device is intended to meet the re- 
quirements of typists who have to do transcribing from 
books, papers and other documents, as well as transcribing 
from the shorthand note book 

The Korrect Vision Liner is a versatile device which 
may be used with or without its stand, which has a weighted 
base. Used without the stand it may be set on the table 
beside the typist or placed in any position where the light 
is right. Used with the stand, the range of versatility is 
even greater. It is then adjustable as to height and may 
be placed anywhere the user wishes—at either side or be- 
hind the typewriting machine and at whatever distance is 
most comfortable for the eyes of the operator. 

The panel upon which the copy rests is inclined at the 
natural angle for reading; that is to say, the angle is the 
same as that in which a book is held in the hands when 
reading. The entire machine, which weighs about ten 
pounds with its base and something less than half that 
without, is made of steel neatly finished in black enamel. 

Across the face of the reading panel (transversely) are 
two finely coiled springs extending to each side and hooked 
over the edges of the plate with flat steel hooks. Tension 
holds the springs wherever they may be placed, yet they 
are easily slidable up and down and serve to hold flat 
copy, cards, book pages, etc., in place. 
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The base of the panel consists of a shelf held in place 
by a spring and a U-shaped metal designed to hold books 
when copying from them, 

The Korrect Vision Liner comes in two sizes, the larger 
size being designed to accommodate large copy such as 
heavy law books or forms of considerable width. 

The liner rule is removably attached by hooks at either 
end which engage with small continuous belt chains on each 
side of the panel. These chains are controlled by a small 
knob at the base of the machine. The rule may be removed 
when lining copy is not desired. 

The machine is reasonably priced, with liberal discount 
to the trade. 

Dealers or agents who may be interested in this device 
may obtain further information by communicating with 
R. C. Foster, care A. K. Rodgers Company, 355 West 
Ontario street, Chicago. 

—— 
The Sampson Permagraph 

This machine which was described in connection with 
an announcement of the organization of the company a few 
months ago has a number of interesting features which 
are declared to be unique in check protecting devices. The 
machine was invented and developed by Charles H. Samp- 
son of Rochester, N. Y., and is declared to represent a 
new art, somewhere between the typewriter and the check- 
writer, but embodying principles making it a departure from 
previous practice in the typewriter as well as the check- 
writer art. 

The machine resembles an electric typewriter, but it 
writes with a grooved type of hardened bronze, the grooves 
meshing with great precision into corresponding grooves 
in a metal platen of distinctive form. The product result- 
ing is shredded typewriting, each letter, character and fig- 
ure being shredded through the paper and the shreds being 
impregnated with indelible ink forced into the fibers under 
a pressure so as to prevent erasure or alteration. 

The Permagraph writes the entire body of the document 
on which it is used, including description, names, amounts, 
items of any kind as in letters of credit, bills of lading, con- 
tracts, agreements, etc., or it is adapted to write only in 
designated portion of the instrument as in checks, drafts, 
receipts, stock certificates and similar forms. Its field in- 
cludes trades acceptances, warehouse receipts, insurance 
policies and even wills. 

According to the inventor of the Permagraph the pro- 
verbial law suit that hinges upon the wronged orphan con- 
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THE SAMPSON “PERMAGRAPH”" CHECK-WRITER 


testing a will on the strength of a disputed word or figure 
is guarded against when the instrument is written on the 
(Continued on page 180.) 
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in Every Section of the Field. 


now York Paper Says Big Holding Co. poner 


‘ ng the like wd of the formation at an earl 
ate ta g holding company in the office equipment feld 
W il Street lourt il ot September 3 said 
It is probable that the large holding company tor 

nging about greater mutualization in the office ap] yliance 

fhe will be operation within the next few weeks It is 
bel‘eved that the strength of several of the ofhce apphance 
stocks during the last two or three weeks has been due t 
i irge extent to accummulation by interests who are 
engaged in bringing together this large holding company 
I woul seem that Remingt Rand, Underwood Elliott 
sie i 1 Nat nal Cas Register stocks would be the 
nes especially accumulated by this holding company It 
\ ‘ t \ that Ret ot R ind’s sales have held up 
gw the ummer n ths and the lower:ng in operating 

t tw proba le t t the company vill earn better 

t S4 ~ ire of! the mmol stock the ns il ve 
1 Mar $1, 1930 Ka gs on the common tor t 
yust « led ver $1.15 a share o1 the com 
I t iN | t s tl ght will during cor £ 
t . ut I T eC dels 11 iri 5 lit es d 
t ‘ elp ear gs eat ext v« Phe ik 
| . | il s] a egin t rea ippre 
the itent agreement that Underwood FE lhott 
( e wit ermitting Underwood t put 
if é es under Kemington patents 


Error-No Purchases New Factory Building 


No, Inc., former] 


Late in September, | 
55 At itus treet Rochester N i» purchased a large fa 
! building at Little Fall N. ¥ [The building has 
/ ljoins the main line of the 
York Central railroad, close to the station at Littl 


build'ng is of brick and is well laid out tor 


neral manutacturing 
e new plant is considerably larger than the present 
icturing requirements of Error-No demand, but judg 


from the rapidity with which the business of the com 


has developed in the past several months, it is ex 

ected that in the no ery far distant future, the entir« 

‘ ilized for the purpose of making Error 

Noa \ ra 1utomat | holders In the meat 

time the sed space will be rented t other firm or 
manutacturit \ and rage yurposes 


Recause of the inadequacy of the factorv on Arbutus 
> j ; ‘ 1 + ] ] 

Rochester, a remova © larger quarters was neces 
, 


Falls was immediately avai 


able, it was purchased and all the manufacturing equipment 
Little Falls 

Error-No, Inc., reports a fine increase in its 
ness \ to the effect 


company 


rushed to 
export bus 


further intimation is made that the 


might manufacture some other office appliances 


addition to its line of copy holders 


oe 
Collier-Keyworth Acquires Bettcher Chair Iron 


Business 


Company 


1 ' 


he Collier-Keyworth 


urchased all the tools, dies, 


Mass ° has 


patents and good will of the 


Gardner 


chair iron branch of The Bettcher Stamping & Manufac 
turing Company, Cleveland, Ohio Che deal was consum 
mated early in September 


Because the general business of The Bettcher 
Stamping & 
increasing rapidly within the past few years, it was deemed 
to the Collier 


making that 


stamping 


business has been 


i] 


Manufacturing Company 


visable to dispose of the chair tron branch 


Keyworth Company, which specializes type 


equipment. Phe chair rol busi ess ot the Collie r-Key 

th ¢ mpany has cle velo ed ste idily ror several years. 

Che tak ver of the Bettcher chair iron branch gives it 
utstanding position the industr 

Temporarily the Collier-Keyworth Company will be able 

to supp customers with all models of Bettcher irons. At 

present it is uncertain whether or not the complete Bettcher 


line will b mntinued e informed as soon 


Orthwine Buys Western Furniture Company 


R. Orthwine has bought the Western Furniture Com 
Blair avenue at Palm street, St. Louis, Mo It i 


stated that Mr. Orthwine’s plans are not yet complete, but 


plant and 


tends to increase the tacilities of the 


to advance the quality of the prod o somewhat higher 


stand irds in the commer ial rraqc¢ 


Consolidation in Continuous Form Field 
News reports September 27 indicated the merging of the 
Manifold Company, Benton Harbor, Mich., and 

Fanform ( Cleveland, Ohio The 
consolidation is to take the ‘Bonnar-Vawter Fan 
William A. Vawter, II. is slated 


Bonnar, president of the American 


Vawter 


the American mpany, 


name 


form Company as presi- 


dent, and H. O Fan 


form Company, is to be vice president and general manager 


Both companies produce continuous fanfold forms. The 


new company is to have a capitalization of $750,000 in pre- 


ferred stock. and 10,000 shares of no par common 
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Burroughs Reports Important Advance in Earnings 

The New York Herald-Tribune of September 14 prints 
the following resumé of the first six months’ business 
for the present year reported by the Burrough’s Adding 
Machine Company of Detroit 

“The semi-annual statement of Burroughs Adding Ma- 
chine Company for the sx months ended June 30 shows 
a net profit of $5,2 
other charges, being at the rate of $5.23 a share on 1,000,000 


35,032 after depreciation, taxes and all 


shares of non-par value stock then outstanding. This com- 
pares with earnings of $3.85 a share on the same number 
of shares for the first half of 1928. By a stock split-up of five 
for one, distributed August 1, the company increased its 
outstanding capital to 5,000,000 shares, upon which the 
earnings for the first half of 1929 indicated an annual rate of 
$2.09 a share 

“Cash on hand at the close of business June 30 totaled 
$5.973.418 and government securities $15,542,513. Together 
these items represent an increase of $1,453,862 over the fig- 
ures for December 31, 1928. Inventories on June 30 stood 
at $9,019,990. Total current assets on June 30 were $34,- 
541,091 and current liabilities $4,259,687, of which latter 
figure $1,000,000 represents a regular quarterly dividend 


9. The ratio 


declared June 10 and payable September 10, 1929 


is more than eight to one.” 
: — 
Heywood Wakefield Dividends 

The Wall Street Journal of August 29 stated that Hey 
wood Wakefield Company declared its regular semi-annual 
dividends of $3.50 on both first and second preferred, both 
payable September 3 to stock of record August 27. 

Company officials state that both dividends are being paid 


from surplus 
> —— 


National Cash Register Earnings 

A New York evening paper of Septeniber 16 presented 
the following report of the earnings of The National Cash 
Register Company, Dayton, Ohio: 

“Earnings of The National Cash Register Company, for 
which annual gross of business of $200,000,000 is predicted 
within the next few years, are expected to be around $6.50 
a common share with the outlook for an increase to $9 or 
$10 a share in 1930, according to an analysis prepared by 
M. J. Meehan & Company, members of the New York 
Stock Exchange 

“These figures compare with gross sales last year of 
$48,978,286 or $5.21 on outstanding stock. First half net 
earnings this year were twenty-one per cent ahead of the 
same period last year, being $4,406,670 after depreciation 
Federal taxes, etc., equivalent under the participating pro- 
visions to $2.77 a share in the present outstanding ‘A’ 
and ‘B’ shares 

The company, which is the leading concern of its kind 
in the world, makes over six hundred varieties of cash 
registers and its product is known in every civilized country. 
Foreign sales represent more than a third of total business 
and are growing at a faster rate than domestic.” 

om >— " 
Rem-Rand Chairman Predicts Big Gains 

The Wall Street Journal of August 28 said: 

“Remington Rand's sales have held up extraordinarily 
well during the summer months when ordinarily office 
appliance sales decline appreciably. This is true regarding 
Remington Rand's foreign as well as domestic business. 
Company has also reduced operating costs appreciably. 

“James H. Rand, Jr., chairman of board, when asked 
regarding Remington Rand, stated that in view of the re- 
markable showing of the company in June, July and 
August, both as to sales volume and reduction in operating 
costs, he bel-eved that earnings on the common stock for 
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the fiscal year ended March 31, 1930, would be more than 
200 per cent greater, instead of 100 per cent greater as 
he had estimated earlier, than for the fiscal year ended 
March 31. In the last fiscal year Remington Rand showed 
earnings of $1.15 a share on the 1,334,043 shares of com- 
mon stock outstanding.” 


— - i  — -- 
Extra Sheaffer Dividend 
The Wall Street Journal of August 29 stated that the 
W. A. Sheaffer Pen Company declared usual extra dividend 
of fifty cents and regular semi-annual of $1.00 on common, 
both payable September 15 to stock of record August 26 
_— > 
New Arlac Stencil Suit to Be Tried 
On July 27, 1929, the A. B. Dick Company, Chicago, 
filed suit against the Arlac Dry Stencil Corporation at 
Pittsburgh, alleging infringement of United States Patent 
No. 1,526,982 to Hill. On July 30, the Dick Company 
brought a motion for a preliminary injunction, which was 
refused by the Court. At the hearing on this motion, it 
appeared that a suit under the same patent is still pending 
in the Court of Appeals at New York, both parties to that 
suit having filed petitions for rehearing. 
The suit against Arlac Dry Stencil Corporation has been 





set for early trial at Pittsburgh. 
a >_> a 

New Office Equipment Store at Quincy, Illinois. 

The Artkraft Office Supply Company, Inc., of Quincy, 
Illinois, has moved into its new location at 729 Maine street, 
where, in the heart of the city, they have a more spacious 
plant as well as a salesroom especially adapted to the sale 
of office supplies and office furniture. Here the company has 
established one of the best office equipment stores to be found 
in a hundred-mile radius, they believe. The latest designs 
of steel counters, showcases and shelving have been in- 
stalled and arranged with a view to convenience and at- 
tractiveness. 

The Artkraft Bindery, predecessor of the present com- 
pany, was started at 331 Hampshire, Quincy, Illinois, by 
Oscar H. Brinks in 1920. Soon afterward a local printing 
plant was bought and occupied, and the name of the busi- 
ness was changed to the Artkraft Press. 

On May 1, 1929, the company was incorporated under 
Illinois laws as Artkraft Office Supply Company, Inc. 
Oscar H. Brinks was made president and manager; Charles 
Ullman, vice-president, and Leroy Brod, secretary. 

SR 


Excuse Us, Please! 


Mr. Rivers Files Mild Objection 
Without the least idea of uttering anything in disparage- 
ment of the city of Jacksonville, Fla., or the fine and hos- 
pitable people thereof, C. H. Rivers, who represents the 
W. A. Sheaffer Pen Company in Florida, objects when 
Office Appliances thoughtlessly transfers his domicile from 
Miami to the city first above named. We did that in an 





item on page 101 of the September issue. 

Mr. Rivers says that he has had to do a bit of explaining 
to merchants in Miami who subscribe to Office Appliances. 
His headquarters are at Miami—676 N. W. Forty-seventh 
street. Miami, says Mr. Rivers, has been very good to 
him, having been the means of his restoration to perfect 
health. The climate is fine and the people are finer, and he 
is content with the city of his choice. 

a —— 
Premature News Release on Fall River Business 

An item on page 113 of this issue, headed “Fall River 
Business Secures New Location” reports the removal of 
the Smith Office Equipment Company, Fall River, Mass. 
Later information indicates that the change was not made 
as reported. The Smith Office Equipment Company con- 
tinues to operate as heretofore, at 37 North Main street. 








OFFICE APPLIANCES 








Attractive Window Features Ingenious Locks 
August, 


During Pierce, Inc., of Hartford, Conn., showed 
in their window a realistic and interesting display, arranged 
to represent the office of a modern executive. The articles 
in the display were all equipped with Sesamee, “the mod- 
ern lock that needs no key,” all the locks operating with 
one number which the owner may select and set himself. 

distributor for Doten-Dunton executive 
the lock, Mr. 
Pierce’s idea to bring out the fact that the executive who 
desks, 


other 


Pierce, Inc., is 


furniture which uses Sesamee and it was 


files or cabinets so equipped can also procure 
fitted the lock 
operate them all with a number instead of a bunch of keys. 


uses 


various articles with Sesamee and 


Che turniture in the display was the new Art Moderne 
Che other articles included a Bell & Howell Filmo 


70 camera case on which Sesamee is regularly furnished; a 


Reed & the 


pattern 


Barton beverage set, chest of which has 


Sesamee as standard equipment; a Schell brief case; Boyle 
Leather Goods Company suitcase and kit-bag; “Allied” 
golf bag; Metal Products Company security box; Wood- 


bury Products Company cigar humidor. Those articles not 
regularly stocked by Pierce, Inc., were loaned by local 
retail stores and due recognition was given to both the 
manufacturers and dealers on a card placed in the fore- 


ground of the window. So much local interest was aroused 


yy this display that Mr. Pierce continued it much longer 
than he originally intended 

Pierce, Inc., are also distributors of The General Fire- 
proofing Company products and handle a wide variety of 
office equipment. They are qualified to furnish completely 


a suite f offices even to the rugs, hangings, electric fix 


res and other details 


The Sesamee Company, who manufacture the Sesamee 
lock, are also building locks for the Rolls-Royce and Mar- 
yn automobiles, Chance Vought and Boeing airplanes, 
Lyon steel lockers and other quality products that require 
1 Se re ( venient lock All Sesamee locks operate on 
the sa ciple and the user can set the same secret 
ymbination on all of them if he wishes. This will reducé 
t ne, two or three keys, if any at all. 
- - — 
I. S. M. A. Moves to Chicago 
The general offices of the International Stamp Manufac 
turers’ Association will be located on and after October | 
1929, at 431 South Dearborn street, Chicago. The asso- 
ciati s general headquarters were formerly in Pittsburg] 
Pa Manag Secretary James O. Corbett will remain 
charge during the present month, but will turn over the 
duties of the office on November 1 to the new secretary 


members of the 


association. 


STRIKING WINDOW DISPLAY 


BY PIERCE, INC., OF HART- 
FORD, CONN., SHOWING 
VARIOUS ARTICLES ON 
WHICH SESAMEE LOCKS 
ARE SUCCESSFULLY USED 

Among the Sesamee equipped 
products are golf bag, hand bag, 
suit case, camera case, bever- 
age set, security box, humidor, 


desk and table 


Addressograph International Offers Stock 
September 26 the N. W. Harris Company, H. M. Bylles- 
by & Company and Otis & Company, brokers, Chicago, 
offered to the public 120,000 shares of no par common stock 
of the Addressograph International Corporation at $33.50 
per share. 

The corporation owns eighty-eight per cent of the com- 
mon stock of the Addressograph Company of Chicago and 
owns or controls all of stocks of Addresso- 
graph, Ltd., Toronto, a Canadian corporation; Speedaumat 


the common 
Manufacturing Company, Chicago, Addressograph, Limited, 
a British corporation, London, England; and Addressator 
A. G 


panies. 


and Addressograph G. M. B. H., two German com- 
Provisions which are deemed adequate have been 
made for the acquisition in the near future by the corpora- 
stock of Addressograph 


Bonds and preferred and common stock of the 


tion of the remaining common 


Company. 
Canadian Company and the Speedaumat Company, having 


an aggregate value of $515,629, are not owned by the 


corporation 
Canada, manufac- 


Addressograph Company, Limited, of 


Toronto, and acts 
as distributing the 


Addressograph, Limited, the British company, 


tures machine supplies at its factory in 


agent in Canada for Addressograph 
Company. 
manufactures certain machines and supplies and distributes 
“Addressograph” products through agents, dealers and 
branches in all parts of the British Isles and in Continental 
Europe except Germany, and in Germany through its sub- 
and Addressograph, G. M. B 


manufactures 


sidiaries, Addressator A. G., 
H. Speedaumat Manufacturing Company 


addressing machines and supplies for use by newspapers 


publishers and periodicals. 

After giving effect to this financing and the application of 
the proceeds thereof there will be outstanding 520,000 shares 
of common stock (no par value) of a total authorized issue 


of 750,000 shares. 


The combined net sales for 1928 were $8,373,002 and 
net earnings, after depreciation and Federal income taxes at 
present rates, without deducting interest and amortization 
on the debentures which are being retired and other non 


$195,737) were $1,045,246, 


per share on the 570.000 shares of com 


recurring items (amounting to 


equivalent to $2.01 
mon stock to be 


net sales for 1929 of over $10,000,000 and net earn 


outstanding. The results so far this year 
indicate 


over $1,500,000, equivalent to $2.88 per share. 


mo ; 
' 
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New Allisteel Representatives at Raleigh, N. C. 


The 


Ohio, 


General Fireproofing Company of Youngstown, 


Edwards and Brough- 
Raleigh, N. C 


announces the appointment of 


ton as GF Allsteel repre 


sentatives at 


G2 


7 ow 
- i 
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Fellows and Ward Win Addressograph Promotions 

August 28, 1929, R. N. Fellows was elected vice-presi- 
dent and general manager of the Addressograph Company, 
Limited, of Canada. On the same day, J. B. Ward was 
appointed general sales manager of the Addressograph 
Company, succeeding Mr. Fellows. 

Mr. Fellows joined the Addressograph organization in 
1910 as assistant advertising manager. From 1910 until 
1918, much of his time was spent in the field, covering 
“open” territory and aiding territory managers and sales- 
men on special deals. When not in the field, he con- 
ducted sales schools and worked out new sales and adver- 
tising policies 

In 1918 he was promoted to advertising-sales manager, 
a position which he filled with great success until July, 1927, 
when he was promoted to general sales manager. 

Mr. Fellows’ merchandising and advertising accomplish- 
ments have received wide recognition. His knowledge of 
direct mail advertising fundamentals and practices and his 
achievements with this particular phase of advertising and 
merchandising have gained him recognition as a direct mail 
authority. 

During his years of Addressograph service, Mr. Fellows 
has been closely identified with the Association of National 
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R. N. FELLOWS J. B. WARD 








Advertisers and the Office Equipment Manufacturers’ In- 
stitute. He was one of the founders of the latter organi- 
zation—contributing generously of his experience and abil- 
ity to its success and the growth of the office appliance 
industry 
Mr. Fellows’ broad sales and general business ex- 
perience qualifies him highly for the important position as 
head of the Addressograph organization in Canada 
J. B. Ward Becomes General Sales Manager 
Mr. Ward’s promotion to the general sales managership 
of the Addressograph Company came as the result of his 
splendid record in the field. Seventeen years ago he joined 


the Addressograph organization as a cub salesman. He 
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was soon made a senior salesman and began breaking sales 
records. 

As Cincinnati sales agent he continued to break records. 
His broad field selling experience will aid him greatly in 
successfully discharging the duties of his new position. 

a 


Rorick Takes Charge at Cincinnati for Royal 


F. O. Rorick, who had been manager at Dayton, Ohio, 
for the Royal Typewriter Company, Inc., took charge of 
the Cincinnati branch September 1. He had been at Day- 
ton two years. 

Mr. Rorick has been a Royal man throughout his type- 
writer career. He joined the organization at the Kansas 
City branch—which has been prolific as a source of mana- 
gerial timber for the company. From Kansas City he 
went to Dayton. Previous to entering the Royal service 
Mr. Rorick had been in charge of direct mail sales for a 
large Kansas City firm. In that connection he used the 
Royal machine. During his service overseas with the 
A. E. F., Mr. Rorick had a Royal in his outfit. So he was 
attuned to the Royal wave length when he went into the 
typewriter sales field. 

_—_—  - 
Kruse and Shaw in Larger Quarters 

The A. J. Kruse Service Company and the Shaw Type- 
writer Renewing Company, who have offices together on 
the eighth floor, Finance building, Cleveland, Ohio, have 
moved to larger quarters in room 816 the same building. 
Mr. Shaw is secretary of the local typewriter dealers’ asso- 
ciation —A. E. D. 

<< 
Jasper Seating Company’s New Plant Completed 

October 1, 1929, the Jasper Seating Company, Jasper, 
Ind., began manufacturing in its splendid new factory. The 
building is of brick and concrete construction and is: gen- 
erously equipped with window glass, insuring good daylight 
working conditions for employees. The total floor space 
is about 120,000 square feet. In the lumber storage room, 
over a million feet of lumber can be stacked. All the ma- 
chinery in the plant is highly efficient. It was chosen 
from the “Lightning Line” of the Yates-American Machine 
Company. Electricity is used throughout in powering these 
machines. A modern sprinkler system protects the factory 
against fire losses. 

Before installing any manufacturing equipment, the offi- 
cers of the company, all well known men who have had 
a long experience in the office furniture manufacturing 
business, studied carefully the existing types of machines 
for the purpose. 

The officers of the company are L. P. Joseph, president; 
George R. Wilson, vice-president; L. T. Koerner, treasurer, 
and Leo. C. Jahn, secretary. Leo. A. Salb, Alva Elliott 
and John L. Eckert are directors. 


The Jasper Seating Company line includes chairs for 
offices, schools and libraries. A strict policy of distribution 
through dealers only has been adopted. Inquiries for fur- 
ther information concerning the line are invited. 





LARGE. MODERN FACTORY 

RECENTLY COMPLETED BY 

THE JASPER SEATING COM- 
PANY, JASPER, INDIANA 
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Meetings--Conventions--Dinners 

















QUALITY PARK ENVELOPE COMPANY AT WILDWOOD PARK, 
MINNESOTA 


PICTURE TAKEN AT THE ANNUAL PICNIC OF THE 


Office Equipment Manufacturers’ Institute Meets Company, and J. W. Dozier of The National Cash Register 


Che annual meeting of the Office Equipment Manufa: Compan) 
turers’ Institute was held at the Hotel Ambassador. Atlantic The next subject was “What Type of Arrangement with 
Cit N. J... September 19 and 20. an Advertising Agency Has Proved Most Effective in Your 
Fie officers for 1008 and 1000 wets fo-claceed fer thx Business?" F 4H Bloom ot The Todd Compan) and 
Ganiiee wane. ond ‘UW, Th Mi. Gees Ut the Uleteswene = * lement Ehret of the International Business Machines Cor 
poration led this discussion. “Reducing the Non-Produc 


lypewr:ter Company; F. H. Bloom ot The Todd Company 
and W. H. Wheeler, Jr., of the Postage Meter Company 


were adde l to the board ot directors consisting of ( lement 


tive Time of Salesmen,”’ was discussed by W. C. Gookin 
of The Toledo Scale Company and W. M. Cooper ot The 


eric Sales R This c . . . 
Ehret ly ternational Bus ness Machines Corporation; L ( \merican Sait Book Company, Ltd. Lhis concluded the 


Stowell, Dictaphone Corporation; W. C. Dunlap, The Amer 
ican Multigraph Sales Company; M. S. Eylar, General At 5:00 P. M. the directors held a meeting and dinner 


principal work of the day. 


pment Corporation; W. M. Cooper, American Was served at 6:30 P. M., followed by a theater party at 
8:30 at the Apollo theater. 


Ofc. kon 


Sales Book Company, Ltd., and F. J. Yawman of Yawman 


and Erbe Manufacturing Company. Messrs. Ehret, Stowell At Friday's session the first question discussed was, 
and Merrill B. Sands ot The Dictaphone Corporation are “Activities in Associations Closely Allied to the Office 
president, vice-president and _ secretary-treasurer, respec Equipment Manufacturers’ Institute.” A—Steel Equip- 
tively ment Association, discussed by F. J. Yawman of the Yaw- 
Che meeting was called to order on Thursday morning, man and Erbe Manufacturing Company, and B—Safe Asso 
September 19, at ten o'clock. After informal greetings, roll ciation, discussed by H. A. Noble of The Deibold Safe and 
call, collection of survey cards, committee reports, intro Lock Company. The questicn, “Should We Adopt the 
duction of new members and guests, the treasurer’s report CThirteen-Month Year?” was deemed of such importance 
was read and the annual election was held that specially prepared papers are to be read and discussed 
[. J. Price of the Burroughs Adding Machine Company; at the next meeting. The next question, “Should the Insti- 
Fr. L. Wassell of the Remington Rand Business Service tute Sponsor the Organization of Local Chapters Com 
Inc. and W. C. Dunlap of The American Multigraph Sales prised of District or Branch Managers of Member Com- 
Company led the discuss‘on of “What Research Activity panies?” was discussed by F. L. Wassell, Remington Rand 
Does Your Company Conduct?” This question was divided Business Service, Inc., and L. C. Stowell, Dictaphone 
under the sub-heads, Development of New Markets, and Corporation. 
Development of New Products The attendance was excellent and for this much credit is 
Luncheon was enjoyed at the Ambassador hotel at 12:30 due to the efforts of the chairman of the attendance com- 
P. M., where Irving Fellner of the McGraw-Hill Publish m'ttee, W. D. M. Simmons. 
ing Company made an interesting talk The Institute also is grateful to the entertainment com 
In the afternoon, several discussions were taken up, the mittee, headed by W. H. Wheeler, Jr 
first one being “What Types of Sales Promotion Can Be Che next meeting will be held at Chicago during Business 
Used Advantageously in This Industry Other Than Pub Show Week, November 14 and 15 
lication Advertising and Direct Ma‘l?” The discussion was The meeting was attended by the following: W. C. 
led by M. S. Evlar of the General Office Equipment Cor Dunlap, vice-president in charge of sales, The American 
poration; V. H. Davidson, L. C. Smith and Corona Type Multigraph Sales Company; W. M. Cooper, sales manager, 
writers, In ( K. Hellebush, Kee-Lox Manufacturing American Sales Book Company, Ltd.; L. C. Stowell, pres: 





"ERENCE OF FIELD 
UTIVES OF THE SUND 
ND DIVISION OF THE 
RAL OFFICE KBQUIP- 
eI CORPORATION AT 
sLAS, TEX This confer- 
included all of the South- 
western District 
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FAREWELL DINNER TO A 
M. SIMPSON TENDERED BY 


THE SAN FRANCISCO 


BRANCH OF THE L. ¢ 
SMITH & CORONA TYPE 
WRITERS, INC.—Mr. Simpson 


from inager of 
the Sar Francisco branch to 
sales manager in Zone N¢ 2. 
The dinner wa served in the 
Enelish rt m of the Palace Ho 
te Sar Francisco Mi Ss Dp 
son is at tl head of the table 
At his r t is ¢ H. Billington 
wl has wceeded Mr. Simpso: 
s mal er of the San Fran 

brane} 
det LD tap ne ( | tiol 
dent Dictograph Products C« 
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W. E. Snodgrass, vice-presi 


rporation 


Diebold Safe & Lock Company; M. C. Stern, Egry Regis- 


ter ( any M » Eylar, 
Equipment Corporation; Clen 
ternational Business Machine 


H Wheeler I Vic 


ager, Postage Meter Company: 


| 1 
ger, accounting machine daivisk 


Service, Inc.; | L. Wassell, 


vice-president, General Office 


rent Ehret, vice-president, In 


s Corporation; W. R. Cum 


ce-president, Monroe Calculating Machine Com 


‘ 1 
e preside and general man 


lr. J. Sheridan, sales mana 
mn, Remington Rand Business 


sales manager, systems divi 


sion, Remington Rand Business Service, Inc.; F. H. Bloom, 
director of sales, The Todd Company; W. C. Gookin, vice 
president, The Toledo Scale Company; W. D. M. Simmons 
advertis.ng manager, Underwood Typewriter Company; 


president, 
turing Company; T. J. Price, 
Company; F. R. Nich Day 
International Business Machi 
Motte, Tabulating Machine di 
Machines ( orporatiol J \ 


Yawman and Erbe Manufac 
Burroughs Adding Machine 
ton Scale Company division, 
nes Corporation; L. C. La 
vision, International Business 


Mittnacht, New York mana 


H. A. Noble, The 


ger, The Diebold Safe & Lock Company; W. Titus, Tabu- 
lating Machine Division, International Business Machines 
Corporation; Irving Fellner, publishing director, McGraw- 
Hill Publishing Company. 
aw 
Stationers Golf Association of New York 

The tenth tournament was held on September 24 at the 
Glen Oaks Golf and Country Club, Little Neck, Long 
Island. The host for the day was Joe Epstein. 

The previous tournament was held at Yountakah. The 
tournament at the Rye Country Club was canceled because 
two of the greens were under repair. 

The final tournament and annual meeting will be held 
at the Richmond Country Club, October 22. 

i. 
Ribbon and Carbon Meet at San Francisco 

The September meeting of the San Francisco Carbon and 
Ribbon Dealers’ Association took the form of a dinner 
at the States Restaurant Thursday, the twelfth of the month 
\. L. Shiermeyer, president of the association, presided. 








LUNCHEON GIVEN AT THE RECENT CONVENTION OF THE NATIONAL ASSOCIATION OF TYPEWRITER DEALERS AT 
CHICAGO BY THE REGAL TYPEWRITER COMPANY OF NEW YORK AND CHICAGO 








Seattle Typewriter Association Activities 
The weekly meetings of the Typewriter Dealers’ Asso- 
ciation of Seattle, Wash., 


in September following the close of the vacation season. 


showed an increase in attendance 


During one of the summer meetings Mr. Hoyt, manager 
of the Seattle office of the Underwood Typewriter Com- 
pany, gave a review of some of his experiences during his 
five and a half years as special salesman for the company 
in Latin America. 

At the meeting of August 27 Mr. Leonard, district man- 
Business Service, Inc.; Mr. 
American Writing Ma- 
Hall, Inc., 


ager of the Remington Rand 


Gregory, district manager of the 
chine Company, and Mr. Roper of E. W. were 
among the visitors present 

H. O. Harvey, 


chairman of a committee to review the achievements of the 


first president of the association, and 


association, and D. H. Johnson, second president of the 


organization, read a joint report which was in substance 


as follows 
that 
corporations: 


Che report in repeated the question was 
asked of the president of one of the great 
Why do large corporations join so many business organiza 


maintain 


opening 


tions? These corporations are big enough to 


their research laboratories, legislative bureaus and 


the many hundred other activities that they carry on. Yet 


own 


such corporations belong to chambers of commerce and 
scores of other organizations. Why do they do it? The 
president hesitated only a moment and then he replied 


“The thing that strikes fear into the heart of every suc- 
cessful business is ignorant competition. A budget can be 


degree of certainty a course for 


But what an unintelligent 


drawn and with a fair 
the coming year can be charted 
competitor will do can not be determined.” 

An unintelligent competitor is one who does not know his 
costs; who cannot read the statistical barometer in antici- 
pating his stock requirements, and who can not foresee the 
many other items that go to make up the thing known as 
The uncertainty of what such com- 
every 


managerial foresight. 
petitors will do, lacking certain knowledge, keeps 
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other dealer in the line, large or small, constantly in fear. 

This association was formed to promote educational work 
and bring general conditions 
existing at the time of November 30, 
1926, a small group of typewriter dealers met and decided 
known as the Typewriter 
members 


about a betterment of the 


organization. On 


to form an association to be 
Dealers’ Association of Seattle. [The charter 
G. H. LeCuyer, University Book Store; D. H. John- 


were 
son, Washington Typewriter Company; George B. Pet- 
telkau, Typewriter Service Company; L. W. Walker, 


Northwest Typewriter Exchange; T. J. Devlin, Typewriter 


Exchange; H. H. Hinton, Northwest Typewriter Ex- 
change; C. R. Quellette, Typewriter Exchange; George 
E. Minor, University Mimeo Company; James C. J. Martin, 


University Typewriter Company; H. O. Harvey, Wholesale 
rypewriter Company. 

The officers elected included H. O. Harvey, Wholesale 
Typewriter Company, president; D. H. Johnson, Washing- 
ton Typewriter Company, vice-president; George B. Pit- 
telkau, Typewriter Service Company, treasurer; Edward 
N. Phelan, Seattle Chamber of Commerce, secretary. 

After the adoption of the constitution and by-laws, the 
year being the organization, 
officers were elected for the ensuing year as follows: D. H. 
Johnson, Washington Typewriter Company, president; L. 
Roper, E. W. Hall Company, vice-president; A. Johnson, 
University Book Store, treasurer; J. D. Burke, Seattle 
Chamber of Commerce, secretary. 

Officers to serve in 1928 included J. 
ent Typewriter Service Company, president; B. B. Warren, 
Typewriter Corporation of Washington, vice-president; D. 
H. Johnson, Washington Typewriter Company, treasurer; 
J. D. Burke, Seattle Chamber of Commerce, secretary. 


nearly over at the time of 


L. Dixon, Independ- 


During the last three years satisfactory agreements have 
been arrived at on rental rates, repairing and rebuilding 
costs, etc., and a better understanding has been developed 
as to what profit must be made to maintain proper returns 
in business. 

Many unethical methods have been stamped out—devel- 











PARTY GIVEN SOME WEEKS AGO BY THE TYPEWRITER INSPECTION COMPANY, TO- 


LEDO, O., 


BRATING THE CLOSE OF THE 


AT THE HOME OF HERBERT PAQUETTE, 
ANNUAL 


MICH., CELE- 
THE COM- 


PETERSBURG, 


SALES CONTEST BETWEEN 


PANY’S FIVE STORES.—The Typewriter Inspection Company is headed by James B. Wat- 
kins, whose remarks at the last annual convention of the National Association of Typewriter 


Dealers excited much interest. 
one in Lima, O., 
lll per cent of quota. 
Smith & Corona Typewriters, 
to the staff of the Findlay store; 
Toledo Typewriter Exchange of Toledo 


Inc., at 


The company has two stores in Toledo, one in Findlay and 
also one store in Fort Wayne, Ind. The Findlay store won the contest, with 
L. J. Conger attended the party from the home office of the L. C 
Syracuse, and presented the prizes. 
second to that of the Fort Wayne store, and third to The 

A special prize went to Norman Wansor, service man- 
ager at Findlay 


First prize went 


ow 


Ss 
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MITTAG & VOLGER 


INCORPORATED 
Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 





Manufacture the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


“PLENTY COPY” Typewriter Carbon Paper is reasonably priced 
and attractively packaged. It is supplied in feather weight, light 
weight and standard weight and in all finishes, making a com- 
plete line for dealers desiring one inexpensive brand, guaranteed 


to produce satisfactory results. 


“PLENTY COPY” Typewriter Ribbons are low priced and individ- 
ually packed in lithographed metal boxes, to match the Carbon 
Paper Packages. Guaranteed to give excellent service for general 
commercial work. It is also used extensively in business colleges 


for students and beginners. 


Write for new leaflet “BETTER LETTERS and COPIES” and 
complete information regarding the “M@&V" Direct-by-mail ad- 
vertising plan. 


“We Meet Every Condition: We Fill Every Requirement” 


BRANCHES FOR YOUR CONVENIENCE 
NEW YORK . CHICAGO 
261 Broadway | 205 W. Monroe Street 


CLEVELAND 
326 Erie Building 


MINNEAPOLIS 


1040 McKnight 
Building 


LOS ANGELES BOSTON 


406 So. Main St. a = ae Ee 115 Federal Street 
CARBON 


a. : 


SAN FRANCISCO 
591 Mission Street 


ST. LOUIS 
804 Pine Street 











a am sweues 
Sea ee 
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THE MANAGER 


ERSONALITY determines popularity. 
\s with people, so with that most inti- 
mate of all business associates; your 


desk 


\gain like people, desks may be cold, 


sharp, repelling or friendly, cheerful, inspir- 
ing [he Manager is that rare type of 


personality that appeals at once to anyone. 
Well rounded, genial, aristocratic with the 
pure simplicity of only the true aristocrat 

[he Manager is designed to have the largest 
general appeal. It is for the general office 
desiring more distinction and warmth and for 
the private office preferring refinement with- 
out extravagance. 


WAGEMAKER COMPANY 


GRAND RAPIDS, MICHIGAN 
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ypments which those not active in the association know 
thing about 
Satisfactory arrangement has been made with the police 
lepartment eliminating trouble heretofore had with pawn 
shops 
In order to make the association one hundred per cent 
ficient, all dealers must give it support. While we have 


ot alwavs agreed, matters have worked out satisfactorily 


n the end and today finds the situation in better condition 


before in Seattle 
thanked loyal 


advancement of association work 


nan ever 


In closing the report workers who have 


ven their time to the 


The 


cussion relative to rentals, comparisons of local rentals 


remainder of the meeting was taken up with dis 


with those of other cities of the coast, and discussion of 
the student and commercial rates. It was agreed that no 
-harge should be made in the present arrangement.—] 
io y. a 
> 

Pittsburgh Office Appliance Managers Meet 

The Office Appliance Managers’ Association of Pitts 
burgh held their first evening meeting of the fall season 





GEORGE W. LEE 


it William Penn hotel on Friday, September 20. This asso 


ciation holds regular weekly luncheons at the Chamber ot 


Commerce private rooms. It is an unique cooperative sales 


educational organization composed of the district mana 
gers representing office appliance devices such as type 
writers, adding machines, calculating machines, check 


writers and kindred lines. Its officers are H. B. Cunning 


am, president, and Philip Beese, secretary Che enter 
ta'nment committee is headed by E. H. Jones and the pro 
gram committee by C. V. Shoup 

Elaborate arrangements were made for the meeting re 


ferred to. A leading sales manager in this feld—George 
W. Lee of The Todd Company, Rochester, N. Y.—being 
he speaker of the evening Mr. Lee is not only a sales 


nanager of distinction, but he ts a writer and an orator 


chambers 
The 


proved it to be 


throughout the country by 


clubs and 


who is ‘n demand 


of commerce, advertising service clubs. 


his talk 


conspicuous 


subject ot was “Hobbes.” and he 


one of interest to sales managers, showing 


he great value to the salesman of knowing the hobbies 


f his prospects in order that he may get closer to his 
xpected customers and make more sales. 

Recently Mr. Lee delivered his talk on Hobbies to the 
Kiwanis Club of Youngstown, Ohio, and a capacity audi- 
nee yoiced its warm approval In St. Louis the members 
f the sales managers group in the Chamber of Commerce 


o whom Mr. Lee presented this address were so enthu 


wrote so many illuminating letters ex 


that Mr Lex 


sastc over it and 


rressing their own views sent the matter to 
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CARBON PAPE N PAPERS 
TYPEWRITER RIBBONS: 


**The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, cstationt2) N. Y., U. S. A. 
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This is what / call 
Real Merchandising 


JUST a year ago this New York office equipment dealer added 
Remington Portables to his line. Now, he reports that he is selling 
three Remingtons to one of any other make. 


“When you people first mentioned dealer helps | was frankly 
skeptical,” he said lately. “It had a familiar ring. But you've backed 


me up to the limit... I've satisfied myself that your promotional activ- 
ities have kept the Remingtons moving out of stock... This new mate- 
rial you've shown me...is the best vet... It’s what | call real mer- 
chandising.” 


Remington Rand offers typewriter dealers an unusual combina- 
tion. First...in the new model Remington Portable, a product that 
has already captured public approval. Secondly ...a well organized, 
intensive merchandising program that includes sales-pulling helps of 
every description. 


Dealers with an eye to turnover would do well 


to write for the Remington Portable story. 


Remington Rand 


BUSINESS SERVICE 


BUFFALO, NEW YORK 





ANCES 


! 
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be published in Printers Ink in which many of his articles 
have appeared. 

Two years ago Mr. Lee challenged the entire Protecto- 
graph sales force to beat him in a single week’s sales effort 
and then he went out and established a new world’s record 
on the sale of Todd check writers. The account of this 
exploit was published in a number of magazines devoted 
to selling and sales management. For several years Mr. 
Lee was the editor of the Todd Company’s Protectograph 
Bulletin and in that capacity he wrote many articles on 
salesmanship. 

Before coming to Pittsburgh, Mr. Lee ascertained the 
views of some of his auditors on the subject of Hobbies and 
made these opinions a part of his speech. 

—$_$< 
Chicago Office Appliance Managers Elect Officers 

The Chicago Appliance Managers’ Association held its 

annual election of officers Monday, September 16, at the 





Cc. L. HAYES WILLIAM P. HOY 


Hamilton club. The new president is C. L. Hayes, who 
for many years has been Chicago manager of the Tabu- 
lating Machine Company Division of the International Busi- 
ness Machines Corporation. The new vice-president is Ray 
B. Drum, Chicago manager of The Todd Company. Wil- 
liam P. Hoy, of Amberg File & Index Company, was re- 
elected secretary-treasurer. The officers, with A. E. Black- 
stone, district manager for Dictaphone Sales Corporation, 





RAY B. DRUM 


and outgoing president, and George W. McClellan, Chicago 


manager tor Underwood Typewriter Company, constitute 
the board of control. The new officers assumed their 
duties the first of October. 

During the past year under Mr. Blackstone’s direction 
the organization has had some very interesting and helpful 
programs. During the summer several enjoyable golf out- 
ings were held. The high percentage of attendance of 


members at the weekly meetings was quite gratifying 


















































When is an office 
well furnished? 


A beautifully matched suite, an expensive rug and 
colorful drapes—all may be in perfect harmony 
and still the office incompletely furnished. 

Then what makes a well furnished office? 

Like a home, an office must have supplementary 
articles to complete the picture. 

Exquisite desk pads with plain or tooled leather 
panels, interlaced hair cushions in leather to 
match, letter trays and waste paper baskets fur- 
nished in harmony with today’s fine suite furni- 
ture, and embossed screens in exclusive, unusual 
patterns—these are the items which complete an 
office. And these are the items which make for 
daily sales. 

Polar specializes in them. 

See the Polar representative. Write for a catalog 
in which descriptions and prices of these various 
Polar items of outstanding quality and value are 
detailed. See the complete Polar line of sixty odd 
items on display at the New York business show— 


The New York Central Palace, New York City 
October 21 st., through the 26th 


POLAR MANUFACTURING COMPANY 


123 North 4th Street 
Philadelphia, Pa. 


If it’s a Polar Product 
—QOuality is assured 
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Toronto Stationers Play Golf 

The final golf meeting of the Toronto Commercial Sta 
tioners’ Association took place on September 19 at Thistle 
down Golf and Country Club 

Che enthusiasm of these golf meetings is shown by the 
fact that at the opening meeting which was held at Weston 
on a blistering hot day, an attendance ot over thirty was 
recorded and at the final meeting, September 19, when due 
to the frigid atmosphere tweed knickers and sweaters were 
the vogue, the biggest attendance tor the season was 
recorded 

This final meeting concluded one of the most successful 
the social standpo‘nt 


by the members 


undertakings of the association trom 
The golf gatherings were the means where 
became closer friends and general regret was expressed 


that these meetings could not continue during the winter 





months 


Prize winners were as follows Che Luckett trophy, won 


Number Ten 


of a Series 


»y George E. Meyers, Office Specialty Manufacturing Com 
pany; Gordon Reed, Johann Faber Company; W. J. Seitz 
Peerless Carbon & Ribbon Company; Don Cranston, Grand 
& Toy; W_lfred Powell, Canadian |. T. S. Rubber Com 


Sikes Chairs for the || "ie wv suc oe tpi yr wt tn 


to be determined by a play-off between the four monthly 


N > y y k ( t y | R R winners who are as follows: R. M Brow: Brown Brothers; 
CW or en ra * e R & E. B. Moore, Brown Brothers 


Xoss Helwig, Grand lov: } 

and George E. Myers, Office Specialty Manufacturing Com 
Dependability is an integral part of a railroad’s pany 
creed. For not only the convenience, but the very Those attending the final meeting and the dinner fol 
safety of its patrons depends so largely upon lowing included: D. A. Balfour, James P. Cook, R. Wool 
this factor. latt, Gordon Reed, A. H. Franks, D. C. Cranston, Ernest 

J. Grand, W. H. Stainton, Malcolm Smith, S. H. Dye, R 
So when the New York Central Railroad buys C. Everett, J. S. Luckett. C. G. Easton, H. L. Brooks, 
Sikes Chairs, it does so completely confident of James Preston, R. Helwig, J. A. Campbell, W. J. Seitz, 
the fact that it is dealing with an organization S. G. Wilson, C. R. Saunders, Sydney A. Evis, G. F. Hay 
equally exacting in its standards. hurst, J. A. McConkey, H. G. Finlay, A. Daley, R. § 

Cranston, George E Meyers, P. MacDonald, D. MacLeod, 
Sikes Chairs are beautifully finished chairs. Com- J. E. Moir, W. B. Powell, R. N. Brown and N. S. Cuthbert 
fortable chairs. Sturdily constructed chairs. Chairs > 
that are distinctive in design and impressive in ap- North Eastern Pennsylvania Stationers 
pearance. Sut above all, they are dependable A regular meeting of the North Eastern Pennsylvania 
chairs and the realization of this fact, together Stationers’ Club took place at the Hotel Jermyn, Scranton 
with an appreciation of all their other qualities, on September 10 The club had the pleasure of greeting 
makes the Sikes franchise increasingly valuable to two visitors—Ira Cole, vice-president of Mittag & Volget 
dealers everywhere Inc, Park Ridge, N. J., and Robert Stark, director and 


manager of the ribbon department of the same company 


THE SIKES COMPANY \t the conclusion of the routine business of the meeting 


Mr. Cole was introduced He complimented the club on 


1: ° 
Philadelphia the fraternal spirit shown and expressed appreciation of 


the privilege of representing his company before the club 


Chairmakers for 70 years 






A complete line of matched office suites He gave a graphi. and «teresting era welieding- te 
and commercial desks is manufactured by 
the Sikes-Cutler Desk Corporation at 

Buffalo, New York 


velopment of his company’s business, the factory and the 


processes necessary in the manufacture of typewriter rib 





ns al d carbo pape rs 


- — 
Capital Districters Hold First Fall Meeting 
[he Capital District Stationers’ Assoc‘ation held its first 


meeting for the fall of this vear on Wednesday, September 





18 [he principal topic of interest was the coming Mor 
See the treal convention and it is believed that a number of men 
vers of the association will attend 
October 5th The meeting was held in Keeler’s restaurant 
> 


Stationers’ Association of New Orleans 
[The Stationers’ Association of New Orleans met at 417 


Saturday Evening 


Post Camp street, Tuesday, September 10, when the executive 
committee presented a new 1930 budget and a schedule for 
dues reductions for 1930 The recommendations were ac 








cepted as present d 
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fi SELLING 
| Addresses pes. ars and Post Cards. Fills 
ts. Hous 6 atalogs. B tins, Price 
RECORD-KEEPING 





4ny ONE of the Following Uses Makes an 4 . Cardograph — $57.50 f. o. b. 

p Addressogfaph Profitable in Your Busines ¢ Chicago. Produces 1,500 mes- 

. . j sages on post cards in an hour— 

through a ribbon. Also imprints 
standard data on forms, etc. 












| Hee sremente beeping as, Saventery 
Ec cassie ieee woe |) 

- —e—————————— Model H-3 — 
ROUTING $75. Imprints 
pee Re + mot ye~ tr ate names or data, 


Bundic tag : * News pm pom yre 

ressions an 
tees Other hand 
operated models 
from .$20 to 
$105. All prices 
f. o. b. Chicago. 


IMPRINTING 
i ts: Booklets, Blotters, Maile 
Short messages postals, Wrappers 
Folders, Swatches 





SHIPPING 
Addresses Bills of lading, Route sheets, Le 
beis, Shipping envelopes, Way bills, Tags. 


ood 





ung gongs be ill a 
COLLECTING 
F Bills, Collection letters, Follow-up notices 
1 me ' forms te ding 
forms, Pree 7m nore, P < service bills, 


DISBURSING 


I hecks, Pay checks, Pa 


oO 





SCHEDULING 


Writes F +. Progress records, Se 
R g tech R ’ 











MAILING 
Ma 


Di} OH 


P 
“ A 
A e N 





IDENTIFYING 
Embosse Meta! dire 
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ags. Crean ags 
age. Meta 





Model F-2 Electric — $365. Han- 
dles name and data writing on all 
forms thru a ribbon, 2,000 to 
3,000 an hour. Other electrically 
operated models from 
$275 up. All prices 
f. o. b. Chicago. 





LPL —— opund PRINTING 


Complete letter 


































Dupligraph — Leased at $65 
er month. Prints complete 
| arelln with name, address, sal- 


WATCH the small leaks in business! quickly, efficiently, economically!” uration, date and signature = 

y “ ; y , . ° P , ali at one operation — throug) 
When allowed to grow they carry away There is a machine that will do an im- the same ribbon. 
the hard earned profits of your business. portant part of the work in every depart- 2,000 completed 
ment of your business 10 to 50 times 


letters per hour! 
faster than hand methods without the 
possibility of an error! 


No business today, from the smallest to 
the largest, can afford the tremendous 
cost of pen and pencil methods. Office 
clerks working against time means costly Study the list above. It will disclose an 
mistakes. Typists swamped with lists of @mazing number of ways in which 
names and standard data to write means Addressographs will reduce expense, save 
delays. Operations being held up because time, eliminate errors and produce profits 
of delayed and inaccurate information im your business. 
ans high costs... Any successful busi: Mail the for helpful advice and Model Ad — 
means high costs... /iny successiu usi- al the coupon for heiptul advice an Automatic Feed 
ness heeds the slogan, “Get it done— information. — $1975. Im- 
prints an almost 
unlimited variety 
of forms, 7,500 
per hour. Other automatic 


ADDRESSOGRAPH COMPANY » 103 W. Van Buren Street, Chicago — machines from $475 to 


Canadian Head Office and Factory: Addressogray ‘h Co., Ltd., 30 Front Street W, Toronto, 2, Ont. — Reeier 


European Head Office and Factory: London, England 
Manufacturers of | Graphotype Addressograph Dupligraph | Cardograph Speedaumat 


Sales and Service agencies in the principal cities of the world. 















ADDRESSOGRAPH Co. 
903 W. Van Buren 
Street, Chicago, Illinois 


Please explain how 

Q Addressographs will increase 
7 my sales and reduce my oper 
ating expense. 
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Copyright 1929, Addressograph Co. 





5 OFFICE APPLIANCES 


Paya AMAR AT ATAMAMAT OMAN OIM IMME tl Ya\iYe\ive\ve\i’@\/@\\te\\re\ire 


SSVI @\ATO@XAYO@\AT@\17@\1/OXN1@\ A1@\NTONNTO\ ONION TON 1O\N70\) OX TYAN i YONNYa\ VOX YON ON iON /@\ TeX eNive\i/e\i/evive\ievireri 





\ 











Here is illustrated the most complete line 
of Letter Trays in size, style and finish. 










Give your customers a larger selection 
to choose from---more sales will result. 
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No. 18 Letter Size No. 16 
No. 19 Legal Size Genuine Walnut or Mahogany 





WV 


WO wi 





EXTRA DEEP TRAYS 
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bs Built up with Imperial Supports No. 145 Legal Size °| 
tS Sell the higher priced trays—you’ll make more profit. EX 
Order a dozen assortment today—specify finish. Ee 
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Have you our new pricelist just off the press? 


Imperial Methods Co. 


Forest Park, Illinois 


SCHUBERT OFFICE SPECIALTY CO. 
228 S. Los Angeles St. 580 Market Street GERARD D. WHITE 
Los Angeles San Francisco 457 E. 182nd St. New York City 


We 
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San Francisco Dealers Limit Advertising 

At their last business meeting the San Francisco Type- 
writer Dealers’ Association limited the amount of space 
each dealer should use in the city telephone directory to 
five inches. Speaking of this for Office Appliances, H. J. 
Hastings, of the San Francisco Typewriter Exchange, pres- 
ident of the association, said this marked a certain amount 
of accomplishment. When this class of advertising is un- 
limited, competition is apt to force dealers to take a page 
or more in the city telephone directory merely because 
others are doing it. Many of the dealers doubt whether 
this class of advertising leads to the results desired. 

Speaking of the police lists of typewriters and adding 
machines pawned, Lester Secor of the Guaranty Typewriter 
Company, secretary of the San Francisco Typewriter Deal- 
ers’ Association, said that in the first month three pawned 
machines had been returned to dealers as a result of the 
police letting them have the pawn lists. These police lists 
are mailed out twice a week from the office of the secre- 
tary to all the dealers. Of the three machines recovered, 
one had been rented and two taken out on trial. In each 
case, the day after the typewriter had been pawned, a 
policeman was around to look into the matter and the 
people who had feloniously pawned the machine wondered 
how the dealers worked so quickly. 

The September meeting of the San Francisco Typewriter 
Dealers’ Association was entirely social, business being 
taboo 

—— 
Connecticut Valley Stationers 

Che first fall meeting of the Connecticut Valley Station- 
ers’ Association was held on September 11 at the Hartford 
City Club, Hartford, Conn. New active members taken 
into the association included C. I. Tolles of C. I. Tolles 
& Company, Bridgeport, Conn., and Pincus Koss represent- 
ing the Columbia Manufacturing Company of New York 
City. 

President James E. Feeley was unanimously elected a 
delegate to the national convention in Montreal, October 
7, 8, 9 and 10. 

Donald D. MacDonald of Bradley & Scoville, Inc., New 
Haven, Conn., was nominated as district governor, his name 
to be presented at the national convention in Montreal. 

B. J. Allen of the Hartford Insurance Company, gave 
an interesting talk on Purchasing Agent’s Impression on 
Salesmen. 

The next regular monthly meeting will be held at the 
Hotel Kimball, Springfield, Mass., October 16. The speaker 
of the evening will be B. D. Stevens of the Aluminum 
Company of America. 

i iinet 
Cleveland Typewriter Men Meet 

The first meeting of the fall and winter series of the 
Cleveland Typewriter and Adding Machine Dealers’ Asso- 
ciation was held at the Hotel Olmsted with President Adler 
presiding. The meeting was chiefly devoted to an informal 
discussion of what the association had done the past season 
and tentative plans for the coming season. It was decided 
to hold the first social affair on October 5. This will be 
in the form of a clam bake to which the ladies will be 
invited. A similar affair held last year proved very suc- 
cessful and it is expected that this one will be likewise.— 
A. E. D 

teen 
Connecticut Valley Stationers 

The first regular Fall meeting of the Connecticut Valley 
Stationers Association for 1929 was held Wednesday, Sep- 
tember 11, at the Hartford City Club, Hartford, Conn, at 
6:30 p.m. The speaker of the evening was B. G. Allen 
of the Hartford Insurance Company, who spoke on “A 
Purchasing Agent's Impression of Salesmen.” 
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AN 
OPEN | 
BID 


for the Stationer’s 
Business of the 
United States 








In order to prove our 
worthiness, we will send upon 
request samples of HECTO- | 
GRAPH CARBON and an 
Autographic Register Roll for 
any machine. These are two | 
of the most difficult items in 
the carbon line to make suc- 
cessfully. 


Our Hectograph Carbon 
will produce from one im- | 
pression—more copies than 
any other sheet made. 


Our Autographic Register | 

Roll is the cleanest of them | 

all, and in addition will equal 

in number of copies the soft 

roll of other manufacturers. | 
| 


Let one of your valued cus’ 
tomers test these samples, and 
if they are not pronounced | 
the best ever produced in | 


every respect, we withdraw | 
our application for your busi- 
ness. 


Phillips 


RIBBON & CARBON CO. 


INCORPORATED 
General Sales Office Factory 
82 West Broadway 61 Halstead Street 
New York City Rochester, New York 



































ww 


hN 
































Reasons Why 


LIBERTY Storage Files 
ARE BETTER 
SELL FASTER 

MAKE MORE PROFIT 


1 rhey made the best materials we can buy 
the rrugated fibre board is water proofed 





nforcements are used at a 


i) 
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thod nsures the safety 


The patented sing me vl 
3 filed contents LIBERTY Files cannot fly open 





4 Lat s a i acl ind gummed labeling strips 
, irnished free 
5 LIBERTY Collapsible S'orage Files far outse all 
he similar files o1n bined 
6! IBERTY Files are consistently ind nationa 
] ert aed 
= und out dealer ooperation is helping many 
d s I ~ steadily nerease sales 
8 | ' wsed tests made |} numerous large users have 
‘ shown that LIBERTY Files are superior 
LIBERTY Files ar manufac ‘uw? “ 
I 1 by 4 substantia company / 4] af 
and users can bé ssured ot / ibe Z 
new sul es when neede a = : a 
f formity t vault a eg - : 
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BANKERS BOX CO.,INc- 


Rand McNally Bldg. 


CHICAGO, ILL. 
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Philadelphia Stationers Resume Meetings 

[Twenty-three members of the Philadelphia Stationers 
Association met at the Bellevue-Stratford hotel, Philadel 
phia, Thursday, September 12, 1929, for the initial season 
of the fall and winter period after the summer. vacation. 

Because of the unavoidable absence of Francis B. Irwin, 
Past President Frank R. Welsh presided at the meeting 
After routine business matters had received their modicum 
of attention, the nominating committee was called on fo 
a report. The following slate was suggested: for presi 
dent, Charles A. Connell, Automatic Printing & Stationery 
Company; for first vice-president, Walter F. Crap, C. F 
Decker Company; for second vice-president, Alvah Bush 
nell, Jr., Alvah Bushnell Company; for treasurer, James C. 
Lukens, Yeo & Lukens Company, and for secretary, George 
Wustner, William F. Murphy's Sons Company. The elec 
tion of officers is to be held at the annual October meeting 

The committee in charge of the annual banquet which 
is to be held in connection with the October meeting made 
a report, in which it was estimated that the attendance 
at the banquet would be about 150. An auditing committee 
consisting of R. B. Yeo, R. Altemus and J. L. Read, was 
appointed to audit the treasurer’s books and report at the 


next meeting. 


Before adjourning, a number of the members present 
made “confession” as to the manner in which they spent 
their summer vacations.—C. H. 

_> 
Carbon and Ribbon Dealers Assn. of Northern 


California 


Che Carbon and Ribbon Dealers Association of Northern 
Calitornia held their first meeting under the present admin 
istration on Thursday, September 12, with a good attend 
ance and interest shown by everyone Tentative plans 
were outlined for the coming year The program decided 
upon is an educational one that will benefit every member 
attending meetings. 

During the year the association plan to have demonstra 
tions on many of the new machines and by comparison 
demonstrate the proper kind of carbon paper needed for 
the various types of work 

The association is now in its third year and the members 
feel that they have benefited materially through their closed 
acquaintance with competitors. 

The present officers and directors include: President, A. 
L. Schirmeyer, H. & M. C. Company, Inc.; vice-president 
J. F. O’Connor, Pacific Ribbon & Carbon Company; sec- 
retary-treasurer, Myrtle LeMaitre, Service Supply Com- 
pany; directors: L. H. Chapman, Ingrim-Rutledge Com 
pany; C. H. Jenkins of C. H. Jenkins Company and M 
Scoville of the Grand Prize Ribbon Company 

— a -_ 
“G-F” District Managers Convene in Youngstown 


District managers from Maine to California, representing 
The General Fireproofing Company, Youngstown, Ohio, 
met in convention in Youngstown during the week ol 
August 25 to September | 

The managers expressed considerable surprise at the 
rapidity with which the contractors have erected the new 
building which is to be devoted to the manufacture of 
aluminum office chairs. Production mach‘nery in this new 
plant will be installed about October 15 

> 
Stationers Attend Typothetae Convention 

Frank A. Berger, secretary of the Stationers’ Associa- 
tion of New Orleans, and L. H. Baudean of Baudean, Inc., 
New Orleans, attended the annual convention of the United 
[ypothetae of America, held at Washington, D. C., Sep- 


tember 16 to 20, inclusive. 


n 
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This illustrates two important “ClemcoGlide” Typewriter Desk Features: The side panel 
has been removed to show the ample knee room for the stenographer, and the simplicity of 
the operating mechanism which brings the typewriter up into position. 






Patented Feb. 3rd Also Foreign 
and Nov. 10th, 1925 Countries 






IT SELLS ITSELF OVER AND OVER AGAIN 


When you deliver the first group of “ClemcoGlide” Typewriter Desks, you give the purchaser 
the limit in typewriter desk service—the best sales guarantee that he will come back or send 
others back. 







The multiple advantages of “ClemcoGlides” are readily understandable—therein they sell 
themselves. You point these advantages so easily. Ultra-smooth operating ball-bearing, all- 
steel mechanism guarantees easy, cushion-like action when raising or lowering the typewriter— 
that alone a tremendously important, exclusive “CLEMCO” feature. 







Add the other important exclusive features: Rigid, vibrationless platform—eliminating eye 
strain; “CLEMCO” Tie Rail keeps pedestals in alignment—eliminating binding upon the 
mechanism; Platform easy to raise and lower—you lift only the lid, not the typewriter weight. 
No expesed metal parts to tear or soil clothing. 







You Will Be Interested in Complete “ClemcoGlide” Information. Write Us. 


THE CLEMETSEN COMPANY 


3403 West Division St. Chicago, III. 


Nation-wide Service Through the Better Office Furniture Representatives 








TTT, 
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0 This~<Your Insurances 
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Genuine Red Cowhide Back and Corners % 
ledger Paper—white rag stock 

Boxed individually 

Ten Standard Numbers—2 to 36 columns 


S. E. @ M. Vernon, Inc. 


ESTABLISHED 1880 
Originators of the Carton Packing of Blank Books 
65 Duane Street @i2, New York City 
Sa 
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County Fair Prolonged for Sheaffer Picnic 

To enable the W. A. Sheaffer Pen Company to give its 
annual picnic an unusual setting, the Lee county fair at 
Fort Madison, Iowa, was continued an extra day. The 
fourth annual Sheaffer picnic was attended by over 3,000 
of the pen manufacturing “family,” who took in the attrac- 
tions of the fair, and had a “sideshow” of their own, in 
which the usual picnic attractions were offered. 

Coming during county fair week and falling on Satur- 
day, arrangements were made by Sheaffer with Lee county 
fair officials to hold their fair, which before has always 
closed on Friday, over to the next day especially for the 
Sheaffer outing. The various exhibits were left in place, 
stock displays were retained and all of the games and shows, 
acrobatic and musical features were repeated in their en- 
tirety for the picnickers. In addition several horse races 
for good stakes, two trotting and two running, were run 
off; the track record which has stood for years was lowered 
in one of the trotting races. 

While this arrangement was in large part actuated by 
self-interest by Sheaffer in the desire to provide for its 
people something a little out of the ordinary in picnic pro- 
cedure, still it was also altruistic in its effect. Adding and 
paying for the fifth day’s fair gave the Lee county fair a 
permanently higher rating with the officials of the general 
county fair association and was, therefore, responsible for 
faster races and higher class shows and amusements being 
scheduled for the usual four-day event. 

The attractions of the fair proved decidedly interesting, 
but sight was not lost by those in attendance of the purely 
Sheaffer part of the program, which included band con- 
certs, plenty of refreshments, athletic and other kinds of 
games and contest for Sheaffer employees, the winners of 
which received valuable gifts and trophies presented by the 
company and the merchants of Fort Madison 

i a 





Three Webster Sales Conventions 

The F. S. Webster Company, Inc., has just completed 
three successful sales conventions—the first in Chicago 
for all Western members of the organization; the second 
at Boston for all Eastern salesmen operating from the 
home office, and the third at Philadelphia, which brought 
together the sales organizations of its New York, Pitts- 
burgh and Philadelphia offices 

The purpose of the conventions was to bring before the 
salesmen the new problems of the industry and to present 
what the Webster Company is doing to meet them; also 
to announce other important plans of the company, and 
to set forth its 1930 advertising program. 

George F. Malcolm, general manager, was in charge of 
the entire program, and was assisted by James Quartz, 
tactory manager, who brought the discussion of new prob- 
lems before the convention, and by F. H. Caswell, who 
presented the Webster advertising program for the coming 
year. 


SS Ee 


A. J. Kruse and Family in Auto Accident 

A. J. Kruse of the A. J. Kruse Service Company, Cleve- 
land, Ohio, who has just returned from a motor trip to 
Denver and other points West on which he was accom- 
panied by his family, had a narrow escape from death, as 
did his wife and children. The party had traveled five 
thousand miles and were within a couple of hundred miles 
of home, at Angola, Ind., when the car swerved and upset, 
throwing the four occupants through the roof. Their 
small daughter and Mrs. Kruse were removed to a hospital 
where nine stitches were put in a scalp wound of the 
former. Mrs. Kruse suffered concussion of the brain, but 
Mr. Kruse and his oldest boy, while badly shaken, received 
but minor injuries—A. E. D. 




















‘““‘Satisfaction’’ 


Ask the Dealer 
who handles 


Insist On 





ENGLEWOOD DESK COMPANY 


5816-5820 South Lowe Avenue 
CHICAGO, ILLINOIS 
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Even when the demands are for or- 
dinary office tables, there is no need 
of offering anything less constructive 
or durable than the popular “Five”’ 


Series Guth Table. 


The hard usage to which this type of 
table is subjected is amply provided 
for in its sturdy under-top construc- 
tion and “Inbuilt Worth”’. 


In addition, there are such features as 
easy sliding, dust-proof drawers; taper- 
mitre-joint box legs; metal corner 
blocks; selected stock and durable 
finishes that characterize GUTH 
TABLES for every business use. 


GUTH TABLES reflect good taste, 
which your clients will recognize and 
prefer. 


If you are not acquainted with the 
GUTH LINE—particularly our new 
designs—ask for our catalog. If you 
have anything special in mind, our 
designing staff will gladly work with 
you for the presentation of plans and 
suggestions to your client. 


GUTH TABLES constitute a compre- y 
4 hensive line—from the simple square ee, 
ing leg designs to the most elaborate hand 


carved —all designed to harmonize x 
with lines of chairs as made by 


leading manufacturers. Stock sizes 
“ot from three to sixteen foot lengths, 
= 


larger sizes on special order. 


Henry L. Guth Associates 


Allentown, Pennsylvania 
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The Guest Book 


BERT L. STRINGER, International Visible Systems 
Corporation, Cincinnati, Ohio, called on Office Appliances 
on August 31. 

MILES D. FRANCE of the Safe Guard Check Writer 
Corporation, Lansdale, Penna., visited this journal on Sep- 
tember 3 

Roneo Director Calls 

Emile Klaber, a director of Roneo, Ltd., London, gave 
us a call on September the fifth He is over here on 
‘ompany business in New York and Chicago and with the 
several Roneo branches in Canada. 

Although Mr. Klaber has been on this side two or three 
times since our last visit, this was his first trip to the 
Midwest in more than twenty years. It was a pleasure to 
renew old acquaintance and interesting to observe that the 
passing vears have not reduced the vigor and enthusiasm 
Mr. Klaber expressed in his late twenties 

Commenting upon his impressions, Mr. Klaber said 
‘The Chicago of today is a new city to me. It is pulsating 
with lite and action and is destined to great developments 
Of course, I see some familiar landmarks but the physical 
growth of the downtown section is amazing. From the 
roof of the Stevens hotel I had a panoramic view of the 


op section with its magnificent towers, other architectural 


improvements, its new bridges and new thoroughfares. The 
city has made tremendous gains |! rushed in and I must 
be on my way, but wish I could tarry to see more. The 


»t 


greatest impression I am taking back is of the bigness « 


American Ife and ways—of its generous spirit and cor 


diality—its freedom from. tradition EKach country has 
something ‘big.’ And the biggest thing about England is, 
I think, a high sense of honor that permeates its national, 
civic, social and business atmosphere. It is an outstanding 
characteristic of tremendous influence. One senses it in 


various contacts.” 

Mr. Klaber is a citizen of the United States. His father 
and mother were born in England, but lived here many 
years. They returned to England when Mr. Klaber, Senior, 
established the Roneo business there thirty or more 
years ago 

FRANCISCO ARMIDA of F. Armida & Co, Mexico 
City, Mexico, spent a few minutes in the office of this 
journal on September 11 Mr. Armida was on his way 
home after a visit to New York City and other points east 
He spent a day or two in Chicago calling on manufacturers 
in whose lines he is interested He brings encouraging 
news from Mexico. Conditions there are looking up com- 
mercially with the growing prospect of political stability, 
and the outlook is very good Mr. Armida heads an 
ip-to-date and prosperous office equipment business and 
s always a welcome visitor. His comments on conditions 
ire characterized by keenness of insight and sound com- 


mor sense 


LOU. WINGERT, of Kirkwood, Missouri, knocked at 
ur door September 10. He travels in the Middle West for 
the General Pencil Company, and was in Chicago after 
working part of Minnesota and all of Wisconsin. When his 


work among the local dealers was completed Mr. Wingert 
covered some of the smaller cities in Illinois and all of 
owa before returning to his home He reports a very 
sat‘sfactory increase in business over last year 


E. X. STOLTZ, vice-president and treasurer of the West- 
ern Furniture Company, St. Louis, Mo, called on Septem- 
ber 11 during the course of a business trip 

JACK LINSKY of the Jaclin stationery Company, 388 


Broadway. New York City. called on the 2Ist 
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MILWAUKEE 
C H 


A 


AIRS 





VERYWHERE, as the growth of thousands 
E of business institutions compels removal 
to new homes or the modernizing of old 
quarters, the demand for Milwaukee Chairs 
increases. 

Big as is this market for Milwaukee dealers, 
it is multiplied by other thousands of ready 
prospects—lawyers, doctors, dentists, archi- 
tects, engineers and other professional men, 
brokers, bankers, contractors, realtors, insur- 
ance agents and many more. For all have 
come to appreciate the investment value of 
high-grade business furniture. 

Severely handicapped in competing for 
these profitable customers is the retailer 


THE 


4H 
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Executive Offices: 666 Lake Shore Drive, Chicago 


whose stock does not include a representative 
display of Milwaukee Chairs. 


In every quality by which fine ‘chairs are 
judged, Milwaukee Chairs stand alone. 


The choicest of woods and the most highly 
skilled craftsmanship known in furniture 
making give to Milwaukee Chairs a sturdiness 
unimpaired by long years of service. Simplic- 
ity of design is the secret of their incompar- 
able elegance and dignity. 

Consider the thousands of dollars’ worth 
of Milwaukee Chairs that will be sold in your 
vicinity in the next few months. Find out 
whether our exclusive franchise for your 
territory is still open. Write us today. 


MELWAUKEE CHAIR COMPANY 


Factory: Milwaukee, Wisconsin 
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SIMPLEX—Base 5 in. x 1% In. 
The desk paper fastener Fine nickel finish 
Magazine holds 100 tempered steel staples 


Car be furnished without base for tacking 


swing Doards 





NEW MODEL MIDGET 


1. Lift-spring to keep machine in position 
work 
Sloping anvi f ick insertion of 
work 
R on base to protect esk 


Neo. 1—Japanned or Nickeled 


Holds 100 staples at a charge and binds to 
& inch Equipped with anti-clogging device 
and «flat table Uses coarse or heavy wire 
staples Very effective ir inf ing knock 


ACME 


STAPLING MACHINES 








Quick! Easy! Dependable! 


Permanent! 

















The New Acme “JUNIOR” Binder. 
An ideal desk machine. Durable, 
economical, visible loading, inter- 
changeable parts. Acts accurately 
with either blow or pressure; non- 
clogging. Holds 100 No. 18-25 
staples. 

The Acme Stapling Machines are 
superior in every way. There is a 
machine made to meet almost every 
need. They are guaranteed in 
every particular. Any part needed 
can be furnished at once. 

The Acme offers a satisfactory vol- 
ume of sales from new and repeat 
business. The furnishing of sup- 
plies for the staplers is an added 
source of business. A small investment 
is sufficient to meet all demands. If 
you do not have recent literature, and 
prices, a post card will bring complete 
information. Ask for it today. 

We specialize in the adaptation of our 
various types of stapling machines to 
meet almost any requirement. 

Staples for all of the machines shown 
are packed in the new form, or “co- 
hered” type, thereby eliminating waste 
and loss of staples when loading 
machines. 


ACME STAPLE CO. 


1643-47 Haddon Avenue 
Camden, N. J. 


ESTABLISHED 1894 
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THE NEW IM- 
PROVED ACME 
TACKER 
For use in shipping 
rooms, screen frame 
work, ete Holds 


100 staples Lighter 
in weight. 





SURE SHOT—Japanned or Nickeled 


Holds 100 staples at a _ charge Binds to 
% inch Is equipped with device to pre- 
vent staples clogging Uses fine and heavy 


wire staples 


No. 6% 
Binds from % in. to ™% in. thickness of 
all kinds of paper Equipped for flat and 
saddle-back work Six different lengths of 
staple in three thicknesses of wire. Ten- 


inch reach for insertion of work. 
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of the Marr Duplicator Company, San 


JAMES MARR 


Francisco, spent a short time in this office on the 25th. 
Mr. Marr came to this country from Scotland as a youth 
nineteen years ago and has spent the last ten years in 


descendant of 
Aberdeenshire. 


the duplicating machine business. He is a 
one of the Earls of Mar, 
He recalls with amusement his initial attempt in this coun- 


whose seat is in 
try to purchase a chocolate bar and his consternation on 
finding that such delicacies cost five cents each instead of 
a “ha’penny” as in Scotland. Mr. Marr’s ideas on money 
have since considerably expanded, but he avers that he still 
retains the Scotch trait of knowing where his money goes 
and what he gets for it. 

CLARK A. THARP of Leavenworth, Kansas, 
this office on September 20. He had been on a trip through 
the eastern part of the United States and Canada and 
had also visited several western cities. He is demonstrating 
a new copyholder and arranging for Mr. 
Tharp is a court reporter and built his copyholder to meet 
Finding it practical, he tried it on 


visited 


distributors. 


his own requirements. 
the local market where it was well received, and he then 
decided to broaden his field of activity. 





SYDNEY A. STOTT 


SYDNEY A. STOTT of Stott & Underwood, Sydney, 
Australia, looked in upon us on September 20. Mr. Stott 
left Sydney in August, toured for a few days at points in 
the Pacific Northwest and spent two days in Chicago 
enroute to New York. The object of his trip is to confer 
with the Underwood Elliott Fisher Company and other 
manufacturers for whose lines the firm is agent in Australia. 
He will remain here three months. 

While the commercial conditions in Australia are not so 
flourishing at present, the low price of wool having the 
effect of temporarily slowing up the business in several 
quarters, Mr. Stott considers the outlook highly encour- 
aging. Many of the industries are thriving. National and 
municipal public improvements are in process. (In the 
department of “In Other Lands” in this number is some 
interesting comment upon Australia.) 

The spirit of progress in Australia has made it a good 
field for modern office equipment. With a total population 
of less than that of New York and environs or that of the 
three Pacific Coast states, the volume is small in compari- 
son to that of the United States. But practically all ma- 
chines and devices that afford economy and convenience 
are in use there. The first business show, held in Sydney 
last year, was a success and another will be held this year. 

—_——_——— 

Pris is the name of a new company organized at Mos- 
cow to aid in securing patents in foreign countries on in- 
ventions in Federated Soviet States. The company also 
secures for foreigners patent rights on any of the Soviet 
States —E. R. B. 
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“MUN-KEE TALES" 


No. 1 of a Series 


INKING SURFACE IS 
REVERSIBLE AND REPLACEABLE 


Did you know that the inking sur- 
face (Filler) of the “Mun-Kee” Silent 
Stamp Pad could be used on both 
sides? 

The purchaser really buys two pads 
in one, for, when one side of the filler 
wears out, he simply turns it over and 
uses it on the other . 

And when both sides are worn, in- 
stead of discarding the entire pad, he 
can buy a new Filler at a nominal 
price, insert it in the rubber base— 
and he has a brand new pad. 


RESULT 


Inexpensive— Because he gets two 


pads in one, the user is really cutting 
down the cost of stamp pads when 
he purchases the “Mun-Kee.” And 
after the filler is worn out—he can 
have an entirely new pad at one- 
half the cost of the average tin-box 
pad, because the filler can be re- 
placed at a very nominal sum. 


Reversible stamping sur- 
face—known as the filler. 

(1) This filler, when worn on 
both sides, may be re- 
placed. 


(2) Felt filled ink reservoirs, 

which hold and disperse 
the ink to the entire un- 
der-surface of the filler or 
stamping surface. 


(3) Flexible rubber base— 

guaranteed for a lifetime 
of service. This makes 
the pad noiseless and 
prevents scratching the 
desk. 


MUN-KEE PRODUCTS CORP. 


Newark, N. J. 








Look for “Mun-Kee 
Tales”—No. 2, which 
will appear here next 
month. 










For further informa- 
tion, write to us today 
at the above address. 












OFFICE APPLIANCES 





Insist on Seeing QUIK-LOKS Before You 
Again Purchase Storage Files 


So Easy to Open and Close 


LUILOK 
Golarsible SEE 


THE ONLY FILE HAVING 
1. Automatic Spring Lock; 2. Triple-Steel 
Reinforcement; 3. Heavy Three-Ply Bot- 
tom; 4. Handy Pull Strap; 5. Dust-Proof 
Top; 6. Sag-Proof Lid; 7. Bulge-Proot 
Ends; 8. All Surfaces Smooth; 9. Mois- 
ture Resisting; 10. Never-Spill Features; 
11. Unusual Durability; 12. Portability 
and Lightness. 





The 









P 








85 SIZES Specials Made to Order 
Quik-Lok Storage 


Files will keep your in 
active records clean, 
orderly and accessible for 
immediate reference at 
the lowest possible cost. 
Quik-Lok Storage 
Files should not be con 
fused with the ordinary 
storage files on the mar- 
ket today—they are dis- 
linctly different, not only 
in construction but in 
ease of operation, con 
venience and durability 
Quik-Lok Storage 
Files are distinctive in 
Convenience, Durability, 
and Appearance — yet cost 
no more than the ordinary 
fibre board files. 
Quik-Lok Storage 
Files are Guaranteed to 
assemble and fasten 
perfectly, quickly and 
easily, and to give satis- 
: factory service 
Quik-Lok Storage Files have no parts to wear, tear or tangle. All outside 
and inside surfaces are smooth—no projections to catch on the shelving and 
nothing to mar the finest furniture. Send today for your sample. 

Call up your favorite Stationer and give him your order—or write us NOW. 

TO DEALERS— Write today for literature and discounts 

Complete Stocks of Sizes Carried at New York, Pittsburgh, 
Chicage, Lincoln, New Orleans, San Francisco, Los Angeles, 

Portland, Ore. Dealers in Most of the Large Cities. 


THE KAY-DEE COMPANY 


Mfrs. Steel, Fibre and Paper Transfer and Storage Files 
3641-64 So. 36th St., Lincoln, Nebraska 





Illastrating our A-124 for Letters 
and A-93 for Cancelled Checks 

















MODEL G 
SAFE-GUARD 
CHECK -WRITERS 


NEW MACHINES 





LIST PRICE—$75.00 
That You 


Can Sell For Half List—$37.50 
and Make a Good Profit 


These are in factory sealed cartons. Brand 
new machines. (Guaranteed for two years. 
With each machine is a $10,000 check alter- 
ation policy for two years, issued by Royal 


Indemnity Company of New York. 


—NEW Check Writers that you can 
sell at HALF PRICE 


—100% Rebuilts to sell at One-Third 
of New Price 


—PARTS FOR ALL MAKES OF 
CHECK PROTECTORS 











1 
2 
3 


Send For Lists 


CheckWriter Co., Inc. 


111 Nassau St., New York, N. Y. 
Dept. OA Established 1914 
BUY MACHINES WHERE YOU CAN 
BUY PARTS 


——— cuT —— — — — HERE — — — — — 
Check List Wanted. Dept. OA. 
Print Name 11. New 
2. Rebuilt Al machines 
Parts catalogue 


Print Address 
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Your letters are callers .. . 


say it to the Ediphone! 





HEN correspondence arrives at the desks of your 

executives, an Ediphone enables them to give the same 
immediate attention to each letter that they would a personal 
call. Replies are dictated at first reading when the answer is 
on the tip of the tongue. No buzz—no wait. An Ediphone is 
a secretary always ready for dictation. 


Busy executives gain a month a year speaking their minds 
anytime to an Ediphone. They write better letters. Their 
mail is ready for signature in half the time. 


Our National Service will prove this at your desk and guar- 
antee the continued satisfaction of your entire office. Hundreds 
of our customers, nearby, will tell you so. Telephone The 
Ediphone”, your city, or write for our book, “Getting Action”. 


Ask for Travel Service 
THOMAS A. EDISON, INC, 
Laboratory and General Offices 
ORANGE, N, J. 


World-Wide Service in All Principal Cities 


Edison’ “ New Dictating Machine LONDON OFFICE: V.ctoria House, Southampton Row 


Space 93-94, New York Business Show, Oct. 21-26 
Space 113, Chicago Business Show, Nov. 11-16 








See the Ediphone Exhibit 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Charles M. Marshall, President, Atlanta, Ga.; Claude M. Conger, First 
Walker, Third Vice-President, Minneapoi 


Second Vice-President, South Bend, Ind.; Arthur J. 


Kansas City, Mo.; B. A. Tuttle, 
is, Minn.; William E. Smith, 


Vice -President, 


Fourth Vice-President, Chicago, Ill.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, lil.; 
Charles P. Garvin, General Manager, Washington, D. C. 


REGIONAL GOVERNORS 


District No. 4 John D. 
Hanson, Perry & Buck- 
ley Co., New Orleans, La. 


District Noe. 1. Samuel B. 
Groom, Thomas Groom & 
Co., Boston, Mass. 


District No. 6. Bdward L. 
Little, Wabash Cabinet 

District No. 2. F. D. Sar- Co., Wabash, Ind. 
gent, Albany, N. Y. District No. 6 Alvin R. 
Skibbe. Associated 8Sta- 


tioners Supply Co., Chi- 


cago. 

District No. 7. Cliff Cedy, 
Cc. F. Cody Co., Dubuque, 
Iowa. 


District No. 8 John G. 
Hallett, Baltimore Office 
capoly Co., Baltimore, 





REGIONAL GOVERNORS 


District No. 11. BB. J. 
Chapman, Helwig-Chap- 
man Co., Portland, Ore, 


District No. 8 Ernest R. 
Hazel, Lockwood - Hazel 
Ptg. & Staty. Co., Atchi- 
son, Kansas. 


District No. 9. EB. Clifton 
Wilson, Wilson Staty. & 
Prtg. Co., Houston, Tex. 


District No. 12. M. 8&8 
Thomas, Neuner Corp., 
Los Angeles, Calif. 


District No. 10. Fred B. District No. 18. J. 
Abernathy, C. F. Hoeckel Luckett, Vawter-Luckett, 
Blank Book @& Litho. Ltd., Toronto, Ont, 


Co., Denver, Colo. Canada. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—5235 Investment Bldg., Washington, D. C. 
Place and Time of the Next Annual Convention, ‘Montreal, Canada, October 7 to 10 inclusive. 


Montreal Committee Meets 


The local committee having in charge details for the 
twenty-fourth annual convention of The National Stationers 
Association at Montreal, met on August 30 with practically 
all of the Montreal members present. The 
meeting was presided over by W. S. Pennycook of Thomas 
V. Bell, Ltd., of chairman of the committee. 
Practically all of the Montreal members were present, 
also J. S. Luckett of Toronto, governor of the thirteenth 
district; William Charles F. Ltd., 
Montreal, and Ed. Kastner, advertising manager of the L. 
Company, New York City. Mr. Dawson 
the meeting. Plans for Canadian 


committee 


Montreal, 


Dawson of Dawson, 


E. Waterman 


acted as secretary of 


day and night entertainment were discussed ‘in detail and 


arrangements were made for carrying out the plans for 


that day \ preliminary meeting of the Canadian division 


will be held on Monday morning, October 7. It is hoped 
to have representatives from all over Canada present at 
this meeting The committee desires everyone interested 


in the industry in Canada to attend or send 


Montreal 
plan of cooperation is being worked out that will 


stationery 


representatives to these meetings. A compre 


hensive 


be of vital interest to every stationer in Canada. This plan 


will embrace the fullest cooperation with the National 
Association 
Canadians are also asked to take an active interest in 


the Canadian night entertainment which is being put on in 


honor of the American visitors. It is hoped that this will 


be an outstanding event, not only of this convention, but 
that it will stand out as an unusual convention event in the 


history of all national meetings. The committee went on 


appreciative of the tremendous 
that has been done in 


Pennycook 


being highly 
detail 


convention by Mr. 


record as 
connection 


yy Willian 


amount of work 


} 


with the and 


Dawson the secretary 


ee 
Golf at Montreal Convention 
Dawson reports that the convention golf tournament 
Club, Thurs 
10:30 on 


at 


be held at Marlborough Golf and Country 


day, October 10, leaving the hotel from 


busses 
club will take about half an hour. 


says Mr 


pleasure in telling everyone of the wonderful sup 


The drive to the golf 


hairman of the golf committee,” Dawson, 


| 


“I take 


port I have had from all I have asked to contribute prizes, 


for both the golf tournament and ladies’ bridge.” 


Marlborough is one of the newer golf clubs adjacent to 
Montreal, but the course is one that is entirely up to cham- 
pionship standard, and the clubhouse is very comfortable 
indeed. All who wish to take part in the tournament should 
enter their names with the committee in charge, not later 
than Tuesday evening, the second day of the convention, 
so that the committee will be enabled to make the pairings 
and post all starting time Wednesday afternoon. 

As well as the medal play for the prizes already men- 
tioned, the match play between the teams representing the 
Eastern and Western members will be run off the same 
time for the Eberhard Faber trophy. 

All who intend playing are again urgently asked to reg- 
ister early, in order to assist the committee. 

Fee—$2.00 each, including 
a alee 
Montreal Stationers Ready 

At the regular weekly meeting and luncheon of the Sta- 
tioners’ Association of Montreal held Wednesday, Septem- 
ber 18, all was reported to be O. K. for the National 
Convention in October. All the officers were present and 


Green lunch. 


a large gathering of local stationers and supply house 


representatives 
The Montreal dealers want to make this the biggest con- 
vention ever put over and they think they willl. Those 
attending the big event will get money-making ideas 
> 
How to Get Montreal from Chicago 
Mid-Western members of The National Stationers 


Asso- 


ciation who wish to travel with the Chicago delegation— 
they are cordially invited—will leave from the Dearborn 
Station, Chicago, Saturday evening, October 5, at five-thirty. 
Arrangements have been made with the Grand Trunk- 


Canadian railways for extra Pullman equipment to accom- 
modate all comers. 

The 
on the following evening at five o'clock. 

The train carries the most-up-to-date Pullman equipment 
There are, in addition to the regular sleepers, section, draw- 
and _ radio-equipped 


train will arrive at Bonaventure Station, Montreal, 


ing room and compartment cars, 


observation cars. 
Fare to Montreal is $29.21 If enough certificates are 
filed, the round trip rate will be reduced to $43.82. One- 


way Pullman fares are—lower berth, $9.00; upper, $7.20; 


compartment, $25.50; drawing room, $31 50 


oF 


to 
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WHAT’S BEHIND THE DOOR? 


The opening of a door is ever a romantic adventure. | 
One never knows what is on the other side. Behind the \ 


doors of most of the successful business and educational i\\\ 














institutions of America the Mimeograph does regularly its 


full day’s stint of important work. Its ability to turn out, in 








every hour of the working day, thousands of well printed 


duplicates of letters, forms, bulletins, blanks, designs, plans, 





maps, and kindred matter, has given it a clearly defined place 


in the offices of the world. If it’s mimeographed it’s well 








done—rapidly done—inexpensively done—privately done. If 





it’s mimeographed it’s the product of the A. B. Dick process. 





There is no substitute. Write A. B. Dick Company, Chicago, and 


learn what the Mimeograph is doing behind important doors. 


MiMEOG & AY 
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THE COst 8 RETURNED 
a — 


TIME AND TIME AGAIRSN 


Price is only a temporary item in consider- 


ing an Indiana desk. 


in service 


times 
after the price is forgotten an Indiana desk 


continues to serve. 
full value for the money an Indiana desk 


The cost is returned 


without number. Years 


Long 


after it has given 


continues to repay again and again. 


Indiana desks might easily 


money. They are worth it. 


sell for more 


But our policy \ 


of gin ing a little extra has prove ~d profits able 


all the way around---to the user, the dealer. 


to ourselves. 


Would you like 


to 


sell 


such 


a desk? 


INDIANA DESK COMBARNY 


JASPER 


INDIANA 


or 


OCTOBER, 1929 


“Y and E” Order of Merit 

The “Y and E” 100 Per Cent Plus Club of the Yawman 
and Erbe Manufacturing Company has announced the be- 
stowal of club emblems on a number of salesmen. Fred 
Zopfie, of the Chicago branch, is the only individual to 
receive the watch, which is the highest mark of recognition. 
Other awards were 

Second bar for diamond fob Norbert Wattel, Rochester, 
N. Y.: H. A. Long, Washington, D. C. (in three months) 

First bar for diamond fob—H. S. O’Connor, New York; 
W. H_ Isler, Pittsburgh; Harry N. Babcock, Detroit (in 
three months; award for June period). 

hird bar to plain fob—W. F. Fitzgerald, New York; E 
G. Saller, Pittsburgh (in two months). 

Second bar to plain fob—F. L. Crocker, New York. 

First bar for plain fob—C. R. Phillips, New York; award 
for March period 

Plain fob—George Dittman, New York; H. C. Von 
Schoof, New York; C. W. Schreiber, New York (in three 


months) 


-— = 
Golf Outing of Chicago Stationers 
Che Chicago Stationers’ Golf Club scheduled a golf out 
September 29, the outcome of which could not be 
reported in this issue The outing was set for Sunday 
to give everyone identified with the stationery field a 
chance to get out and to get acquainted. A galaxy of prizes 
was arranged for, although the outing was primartly for 
promoting good fellowship 
“Ollie” Stevens, chairman of the arrangement committee, 
was able to secure St. Andrews club for the stationers’ 
festival. The course is excellent, many of the holes being 
patterned after some of the most famous “feature” holes 
in this and in the old country The clubhouse facilities 
are A No. 1, and the institution has a reputation for its 
good service for the inner man. 
— > — 
Salvation Army Drive in Chicago 
[he annual home service appeal of the Salvation Army 
in Chicago runs from September 30 to October 19. The 
quota set is $349,500. John D. Swigart is chairman of the 
paper and stationery group, to whom checks should be 
mailed by Chicago stationers, made out in the name of 
John J. Mitchell, treasurer In the Chicago area the 
“Sallies” gave assistance 440,577 t'mes last year. The pres- 
ent budget aims for similar benefactions, and there is hope 
that this can be exceeded if the Chicago committee is able 


to exceed its quota. 


_— a 
Title cf Memphis Office Equipment House Changed 

W. B. Hill .& Company, 294 Madison avenue, has 
changed its name It is now operating as the Farrel-Sex- 
ton Company, Inc W. B. Hill severed his connection 
with the business August 1, 1928. The board of directors 
felt that the old name was not applicable, as management 
and sales have been.in the hands of P. D. Farrell and 
Cramer Sexton since Mr. Hill retired. So the title was 
changed to vest the business with the names of the indi- 
viduals actively engaged in its operation. 

os 
Andrus Returns to Typewriter Field 

J. F. Andrus, who has spent sixteen years in the office 
appliance field, has returtied to the typewriter.. business, 
having become manager for the Royal Typewriter Com- 
pany, Inc., 219 Medical Arts building, Fort Wayne, Ind. 
Until recently he has been with the Dictaphone Sales: Cor- 
poration at Fort Wayne. Mr. Andrus spent about twelve 
years with the Underwood Typewritér Company at Mil- 
waukee, Wis., Lima, Ohio, and Fort Wayne. 

ASSEN Se 

Knockers are always on the outside—The “Y and E” 

Idea (Yawman and Erbe Manufacturing Company) 


COMING 


A new Line 


of Office and School Chairs 


Watch these columns next 
month for an announce- 
ment of brand new lines 
of medium priced Chairs 
~ featuring the Bank of 
England type Office Chair. 
These lines will fill every 


Office and School chair 


requirement and the an- 
nouncement will be of 
interest to all office furni- 
ture dealers. 


It will pay you to wait for 
this important announce- 
ment and to read it care- 


fully. 


New Indiana Chair 


Company 


Jasper, Indiana 





‘., closely allied are ACCO Folders, Fasteners 
and Punches, that a sale of any one almost invari- | 
ably leads to a sale of all three. Try this sug: | 
gestion: See how easy it is to add two more sales 


to each initial one! 
THE FOLDER 


ACCO Binder Folders are made} 
of durable pressboard for all) 
standard sizes of correspondence 
and record sheets. When filled, | 
ACCO Folders take up less room 
than ordinary manila folders be- 
cause THE PAPERS ARE 
COMPRESSED AND BOUND) 
TIGHTLY TOGETHER! An 
integral part of the folder is the 
ACCO Holding Device with ITS 
SLIDEWAY holding. 


THE FASTENER 


The ACCO Prong Fastener con- 
sists of a base with two prongs 
and a lock compressor. Papers 
are bound tightly together by | 
compression—they cannot slip or | 
tear out. When the contents of 
folder are ready for the inactive 
file, the fastener, securely hold- | 
ing them, is slid out of its metal 
holder and a file of SAFELY 
BOUND AND INDEXED PA- 
PERS is ready to be put away. 
When filing, the compressor is 
quickly removed. The papers, 
already punched with 


THE PUNCH 


—the ACCO Punch illustrated, 

are ready to fit onto the prongs of 

the fastener. ACCO Punches are 

speedy—they have a short, pow- 

erful drive that needs only a 
[wrist action to operate the 
steel cutters. They have 
a broad, table gauge that 
supports the paper. They 
mever break, rust nor 
require servicing and are 
fully guaranteed in every 
respect. 


There is an ACCO Punch 
for every Standard Piling 
and Loose-Leaf Gauge and 
Hole! 


Let us tell you more about the unusually complete tie-up 
which the ACCO Line of Business Builders offers. Write 
for our new pocket catalog No. 128, learn specifically 
and in detail just what ACCO Builders can do for you! 


AMERICAN CLIP COMPANY | 
Beebe Ave. & Williams St. New York City | 


CANADA: EUROPE: ARGENTINA: 


Acco Canadian Company, Ltd. Acco Company, Ltd. Fred Berg & Co. | 
454 King St. W. 18 Whitefriars St. 448 Sarmiento | 
Toronto London, E. C. 4 Buenos Aires 
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ALLSTEEL MEN SPEED FRIENDS ON TRIP BY AIR 
FROM YOUNGSTOWN, O., TO SYRACUSE, N. Y.—Recently 
B. J. Bristoll of Koch Brothers, G-—F Allsteel agents at Des 
Moines, and Jack Grey of the McMillan Book Company, 
Syracuse, had occasion to go from Youngstown to Syracuse 
after having completed a visit to the plant of The General 
Fireproofing Company at the former place. To avoid the 
delay of a rail journey and its discomforts they went by 
aeroplane. The accompanying photograph was taken at 
Landsdowne Field, Youngstown, O., immediately before their 
departure. Following are the names of those in the group: 
Left to right—C. A. Wilger, Manager of Agencies, The Gen- 
eral Fireproofing Company; B. J. Bristoll, Koch Brothers, 
Des Moines; William Hoge, The General Fireproofing Com-— 
pany; Jack Grey, McMillan Book Company, and President 
George C. Brainard of The General Fireproofing Company. 








Mexico Typewriter Exchange Increases Space 

The Mexico Typewriter Exchange, Mexico, Mo., has 
moved to 213 South Jefferson street, where increased space 
has been secured. The new location is but one block from 
the railroad station and the three chief hotels. It is next 
door to the city hall and the fire department. 

The Exchange is distributor for the Victor Adding Ma- 
chine Company, and does a general office machine business 


in typewriters, adding machines, cash registers and dupli- 
cating machines of both the stencil and metal type varieties. 
Stationery, greeting cards, gift items and novelties have 
been added to the company’s stocks incident to moving to 


the larger quarters. 
a 


Snyder Multiform Represented in Germany 
The well known firm of Heinrich Zeiss, Frankfurt-on- 
the-Maine, has taken over the sole agency of Snyder Mul- 
tiform for Germany where devices of this type are making 
good progress.—E. R. B. 








NIGHT VIEW OF THE STORE OF GIBIAN & COMPANY, 
L. C. SMITH AND CORONA DEALER IN AUSTRIA 
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Following one of the most interesting Scrap Book 
announcements ever made to stationers and office 
appliance dealers, comes this new opportunity to 
increase your business—Oak Recipe Outfits in colors 
the grain in the oak and the color making a new, 
beautiful finish that will appeal and satisfy. 


Refer to the page in the Weis catalog describing 
Weis Recipe Outfits. The popular 3x5 trays holding 
250 recipe cards may now be had in Red, Blue or 
Green finish over the oak grain. The colors are 
applied by a process that retains the natural beauty 
of the wood. One hundred recipe cards and set of 
guides furnished with each tray. The advertising 
material described on the following pages will 
help you dispose of your assortment quickly—at 
a profit. 











A free window display 


We’ Card Index lrays and | 


Card Record 
Chutlits 











ee During November and December a 
table or counter display like this will 
encourage buying of Recipe Outfits for Christ- 
mas giving. The display shows the new Weis 
Recipe Outfits in colors and the special holly 
Display Card free. See 
second page following for other free helps. 


paper wrappers. 


Weis originated the campaign-a-month idea. 
The hundreds of dealers who have partic 
ipated in the preceding campaigns tell us 
that their sales have been greatly benefitted. 
As each new campaign has been offered 
it has met with an ever-widening acceptance. 


Join us in this Recipe-Card Index Tray 
campaign. Weis Card Index Trays and 
Recipe Outfits are particularly good items 
for campaigning. The Card Trays not only 
answer countless needs in business and 
professional offices, but are readily adapted 
to many uses in homes, schools, libraries, 
churches and institutions. The Recipe Out 
fits, especially those in the 3x5 size which 
are now offered in beautiful color over oak, 
will appeal to every housewife and domestit 
science student. Suggest these Outfits 
the Superintendent of your Schools. 

















Sales Making Windows D 


The a) 
Nover 
Recipe 
may bh 
with a 
displa: 
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Look i 
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colore 
holly } 
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Hl 


’ service fo help you sell 
1 New Recipe Outfits in colors 


Card Record & 
Outfits 





) 





. The approach of the Christmas season makes 

* November a most timely month to feature 

s Recipe Outfits. Any size listed in the catalog 

. may be had wrapped in holly paper and tied 

4 withaChristmas ribbon. Counter and window 

, displays featuring the gift idea in connection 
with Recipe Outfits are certain to result in 
increased sales. 





y 

! | “ “Phe yo a 

. Look into your Weis Card Index Tray and Re- easy Me ylatce 

cipe Outfit stocks today. Put in an assortment 

of the Recipe Outfits in colors and also both 

colored and natural finished trays wrapped in 
holly paper to round out your stock. We will 

' ship free with your order, or on your request 

| without — the beer cards am, wc These are the display carés furnished 
gether with instructions for installing window free to Weis dealers participating in 


. displays similar to those above. Your win- our Recipe-Card Index Tray campaign. The 
‘ dows are one of your best salesman. Weis cards are in eye-catching colors and are re- 


i i i juced by a special oil process. After use 
) W indow Display ry . proc by ' 
< pay Service eaaies you to use in the window they may be used with effect 


them most effectively. inside the store on table or counter. 
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_ newspaper ads ana® 

nvclope enclosures 
featuring Recipe 
Outtits ATIYt 
Card Index Irays-. 
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STANDING 
GUARD 


« x against an Army of Errors 





> 






the 


Sentinel of Accuracy! 
WITH every handle-pull the Victor Adding 


Machine wages war against the Army of 
Errors. And every neatly printed slip which 
it delivers is a banner of victory —an un- 
questioned proof of absolute accuracy. 
Nearly two hundred thousand Victor 
Adding Machines are engaged as Sentinels 
of Accuracy in the world’s industries. 
Victor is widely chosen and unanimously 
approved because an imposing list of 
features makes it an unsurpassed value and 
its sturdy excellence of construction gives it 
a long and useful life. A Victor may be had 


on free trial from any Victor Agency. 
VICTOR ADDING MACHINE $75 
COMPANY, 3900 North Rock- 


well Street, Chicago, Illinois. AN MORE 


6, 8 and 10 columns 
including direct sub- 
traction models. 


VICTOR 


Standard Adding Machine 








™I 
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Dependability 
In Quality 





One grade key 
only—the best 


Munson depend- 
ability in Rubber 
Typewriter Keys 
has long been an 
established fact. 


The low cost of 
owning Munson 
Rubber Keys is 
demonstrated in 
their performance, 
due to their unques- 
tioned high Quality 
of material and 
workmanship. 


A typewriter key 
is known by the 
Maker and Munson 
products are widely 
recognized for their 
Quality. 


Munson Supply Company 


The Largest Exclusive 
Manufacturers of Rubber Keys 


348 Hudson Street NEW YORK 








OFFICE APPLIANCES 


A Valuable Circular 

As a part of its regular circular campaign to dealers the 
Oxford Filing Supply Compary, 500 Driggs avenue, Brook- 
lyn, N. Y., sends out a four-pager. The first contains a 
greeting and a paragraph of talk concerning sales meetings. 
Inside the circular is a plan of procedure which the com- 
pany has worked out for these meetings. This is entitled 
Procedure of Store Sales Meetings. The objects of the 
meetings are stated as follows: 

“To get together in order that we may learn the things 
we need to do, so that all of us, including the management, 
may have a better understanding of our individual jobs. 
Co learn to use everything available to make the business 
more successful, and to create a more aggressive and co- 
operature spirit among all of us, making us all happier in 
our work and more contented with our jobs.” 

Continuing, the following subjects were presented for 
discussion: 

“Take one item or group of related items at each meet- 
ing for thorough study and discussion, using sales helps 
furnished by manufacturers for sources of information, sales 
points, etc. For items of filing supplies, the Oxford Filing 
Supply Company furnishes a correspondence course in 
tweive chapters, which makes excellent sales meeting ma- 
terial—one chapter to each meeting provides an instructive 
twelve-week course 

“Discuss merchandise that doesn’t move, reviving sales 
helps of manufacturers and deciding steps to be taken, and 
work to be done to sell this merchandise. 

“Question each one as to whether or not there are any 
products on which they feel they do not have complete 
information—as well as whether or not they have had any 
customer objections to any product which they could not 
convincingly overcome. Formulate a satisfactory answer 
to these turndowns by referring to the manufacturers’ liter- 
ature, or the manufacturers themselves 

“Discuss ‘Uses of Advertising,’ and what is being done 
what is contemplated. 

“Cover window displays for following week—what is to 
be displayed, and how, and who will do the work. Select 
a ‘push item’ from among those to be displayed and work 
up special sales talk on it. 

“Canvass the organization for suggestions on things 
that may be done to give quicker service or to make 
more satisfied customers. Under this heading ask what 
items on which the “stock on hand” should be increased. 

“Canvass the organization as to any unusual sale made 
during the previous week, obtaining an expression as to 
what it was and how accomplished. 

“Discuss cleanliness, arrangement of stock, departments, 
etc. Solicit suggestions for improvement, and impress upon 
everyone that cleanliness and orderliness are fundamentals 
of success. Ask co-operation of all to keep stock, store 
and shop in neat and clean condition at all times.” 





The foregoing is a practical way to bring about a policy 
that has been found very helpful to dealers who have con- 
scientiously used it 


a 


Some New “Polar” Salesmen 

The Polar Manufacturing Company, 119-125 North 
Fourth street, Philadelphia, presents the following informa- 
tion regarding the opening up of new territories and the 
addition of new salesmen to the company’s organization 

William B. Gormley will cover the Chicago trade as well 
as Illinois, Michigan, Wisconsin and Indiana. His head- 
quarters will be in Chicago 

“Eddie” Edwards will handle the Polar line in Missouri, 
Kansas, Nebraska, Iowa, Minnesota and North and South 
Dakota. 

C. E. O’Brion will make his first trip into New York 
State this fall. He will also handle the Polar line for Penn- 
sylvania and Ohio. 

——~s i 
Typewriter Man in Line for Judgeship 

Arthur A. Huebsch, secretary of the Reliable Typewriter 
and Adding Machine Corporation, 303 West Monroe street 
Chicago, has been nominated by the Republican party for 
a full term as judge of the Superior Court of Cook County 


ama AVY, 





everybody in their trading areas who 
wants a storage or wardrobe cabinet of 
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Bice Tags that 


are marked 





To build maximum sales volume—and 
profit— on storage cabinets you must 
have the kind of cabinets your cus- 

tomers want at prices that are satis- 
factory to them. Lyon dealers are now 
in that fortunate position. The addi- 
tion of the “Durand type” cabinets to 
the Lyon line enables them to sell 
























any kind.... These new, popular 
priced ‘‘Durand type’’ cabinets are 
made in fast-selling styles and are built 
to standards of quality that have charac- 
terized Lyon products for more than 
a quarter century. They are finished 
only in one color—Lyon green baked 
enamel. Frames are welded into rigid 
one-piece units. Doors fit snugly and 
are strongly hinged to the frame. 
Handles are T-shape, finished in rich 
black. . . . If you are not now a Lyon 
dealer it is worth your while to find out 
how you can make more money on a 
small investment— how Lyonimmediate 
shipping service supports your sales 
work—how Lyon national advertising 
and hearty sales co-operation helps you 
to write “Sold” on more price tags and 
“at a profit.” Write for information. 


LYON METAL PRODUCTS, INCORPORATED, Aurora, Illinois 


LYON 


STEEL 
CABINETS 











" The new Lyon 


Conbineten taticnt 








[Oba 


Lyon Cabinets are furnished 

in Lyon green, white, ivory 

gray and in grained walnut, 
mahogany and oak. 
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MER 


= for even higher . 
of service : 


RVING PITT Manufacturing Com. 
pany and Wilson-Jones Company are 
now merged as a single concern. 

















Thus is created the greatest organization in 
the loose leaf industry, devoted to serving 
business hand in hand with the stationer. 


6 lind sales organizations have been 
welded into one for better service to 
the dealer. 


Sales territories are now much smaller. 
Dealers have salesmen with them far more 
often and time formerly spent by Wilson- 
Jones and Irving Pitt salesmen in competing 
with each other is now devoted to helping 
the dealer. 
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Ce price lists and sample 
books are issued in the finest array 
ever offered by a manufacturer of loose 
leaf equipment. 


Catalogs and sample books are the tools of 
the loose leaf salesman. Without them he is 
helpless. Large page catalogs giving sales 
arguments, as well as smaller price lists are 
available for salesmen of Wilson-Jones 
dealers. 


ACH of the three Wilson-Jones lines 
meets every need for loose leaf de- 
vices and systems. 


De Luxe, I-P and Tatum are complete loose 
leaf lines—ledgers and postbinders, price 
books, visible records, machine bookkeep- 
ing, public record equipment and school 
supplies. 
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) D ravens mail campaigns keep up a 

barrage of selling arguments that 
stimulate the sale of loose leaf and make 
it easier for the dealer to secure results. 


Direct mail campaigns directed toward 
present and prospective customers are car- 
ried on by Wilson-Jones for all dealers. 


OW the experience of 1500 people 
in manufacturing and selling loose 
leaf is available to every dealer. 


Fifteen hundred persons work in the offices 
—on the sales force and in the factories of 
Wilson-Jones Company. Their special knowl- 
edge and experience are available in helping 
to solve the problems of every dealer. 


({wilson-JONES}) 








WILSON -J 


+ 
oS 


NEW YORK 
233 Spring Street 
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General Offices and Factory 
3300 Franklin Boulevard 
CHICAGO, ILLINOIS 


COMPANY 


KANSAS CITY, MO. 
Eighth and Locust Streets 





WILSON -JONES COMPANY 
3300 Franklin Boulevard, Chicago, III 


Please send your booklet ‘‘What Does It Mean to You” outlining the benefits to be derived by the dealer from the recent merger. 


Dealer's Nam- 
Address 
City 


State 
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HEAVY DUTY 
COURT 
FILING 















FLEXIBLE, 
AND 
PERMANENT 
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Three Seattle Stationers Departmentalize 

In order to focus public attention upon a segment of 
Fourth avenue, Seattle, as a stationery center and draw 
patronage to three separate and distinct office supply and 
stationery houses, a trio of friendly merchants are grouping 
their activities within whispering distance of each other on 
one side of this avenue near the Hotel Olympic, large com- 
munity hostelry of the metropolis of the Pacific North- 
west. 

The three houses departmentalize their activities and to- 
gether are in a position to supply the needs and fill the 
requirements of a highly diversified clientele. What one 
lacks, the merchant next door, or but one building between, 
stocks or can supply, and since they are all good friends, 
a patron may be referred for a fulfillment of his or her 
wants to the nearby store and trade held within this center 
as in a stationery department store. 

John H. Neatby is the third of the trio to center his 
activities close to the other two who recently located on 
Fourth avenue. Mr. Neatby opened his social stationery 
and printing and engraving establishment at 1111 Fourth 
avenue with a fine newly equipped and refurnished store 
in September, to be near his friend Karl Terry, head of 
the Seattle Office Equipment Company, which stocks a 
large quantity of office furniture and equipment of the 
highest category, and his other friend, the Gillam-Bird 
Company, which handles a line of office stationery and 
business supplies of a most inclusive category. 

Closely allied through their respective businesses, the 
trio is attracting new business to the district through their 
different specialties Independent, and thoroughly sov- 
ereign, in every respect, the distinctive manner of merchan- 
dising is one answer to the constant merging of business 
houses and companies into powerful combines, which some- 
times cramp the style of the individualist and frequently 
cause friction among executives who have formerly en- 
joyed more complete freedom in their plans, policies and 
decisions. 

Cooperation is afforded through the different character of 
the stationery business handled by each, and the emphasis 
placed on different departments of the business.—C. M. L. 

> 


Leslie Kerr Takes Montreal Dealership for A. B. 
Dick Company 


S. Leslie Kerr, formerly vice-president of Stephens Sales 
Limited, 1103 Bleury street, Montreal, exclusive Mimeo 
graph dealers, wishes to announce that he has purchased 
trom the Stephens Sales Limited their interest represented 
by the Montreal dealership, and that he will continue as 
the authorized dealer for A. B. Dick Mimeograph equip- 
ment and supplies 

The growth of Mimeograph business under the leadership 
of Mr. Stephens of Stephens Sales Limited, particularly in 
Toronto and the immediate surrounding territory, has been 
so rapid that Mr. Stephens felt the interests of Mimeograph 
users would be better served by limiting the territory to be 
covered by the Stephens Sales Limited to Toronto and 
the immediate vicinity 


> 


Nine-Hole Putting Clock Feature of Mitchell Chalet 

The Topeka Daily State Journal of August 24 again 
describes Chalet Beau Sejour, the rustic cabin of Mr. and 
Mrs. Charles L. Mitchell, built principally of two aban- 
doned interurban cars. This summer home is beautifully 
arranged and convenient and will accomodate a large num- 
ber of guests. It is located across from the Shawnee Golf 
Club and in the yard is a putting green for the amusement 
of guests. 

This chalet was described in a previous issue. 
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OFFICE AND DIRECTORS’ TABLES 








In Samson styles, sizes and fin- 
ishes you will find just what your 
requirements demand. American 
Walnut, Mahogany, Oak and 
Birch with a variety of finishes. 


The construction of these tables 
has been thoroughly tested both 
by factory methods and in ac- 
tual use. They have proved their 
worth. 


The makers of Samson Tables 
pride themselves as specialists in 
high grade table construction 
for offices, directors’ rooms and 
schools. Large scale production 
makes possible maximum quality 
at minimum prices. 


Write for the new Samson Catalog No. 28 


MUTSCHLER BROTHERS COMPANY 


FIVE HUNDRED FOUR MADISON STREET 


NAPPANEE, IND. 
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Just as Simple 


as using a 
Salt Cellar is 


LE PAGE’S 
GRIPSPREADER 
MUCILAGE | 














T’S a simple comparison, but illustrates how easily LePage’s Gripspreader 
works. 


When you use a salt cellar you grip it, invert it, and shake salt on just where 
you want it. 

Che same is true of LePage’s Gripspreader in pasting. You grip it, invert the 
bottle and spread Mucilage only where you want it, and the amount wanted 
you regulate by the pressure of the rubber tip on the paper. Isn't it a simple 
idea? 

Millions have been sold the past year. Packed in two sizes which retail for 10 
and 25 cents. 

The larger size is packed for 
the stationer that is inter- 
ested in quick - moving 25 
cent merchandise. 





These packages will make 
new triends tor you. Every 
home, school and office can 
use them to advantage. 


The country is switching to 
Mucilage. Make sure you 
have Gripspreader on hand 
for Fall and Winter selling. 


RUSSIA 
CEMENT COMPANY 


Laboratory and Factory 


GLOUCESTER MASS. 
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] ignienpeme Ball Bearing Paper Clips 
can now be secured in COLOR! That 
means color all over, from jaws to grip. It 
is the first real color job which has been 
done with clips. 


You know how color has swept all in- 
dustry, bringing new sales to scores of prod- 
ucts. Esterbrook has chosen the most pop- 
ular bright lacquer shades—the ones that 
catch and hold the consumer’s eye. We even 
made actual sales tests of various finishes 
and standardized on the rich, deep gloss 
that outsold all others. 


We designed new display cards to show 
off these colors to the best advantage. Each 
carries a dozen clips. Our sales test showed 
us which colors sold fastest so we picked 
the right number of each color to put on 
each card. 


Every factor has been tested and proved 
in advance! 


Esterbrook clips in color have not only 
a great novelty sales value, but a wide range 
of uses in industry which develop sales in 
volume. We will gladly furnish you with 
plans and literature outlining these uses, 
which will build volume sales for you. 
Send coupon at once for details and prices. 
Esterbrook Pen Company, Camden, New 
Jersey. 
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ESTERBOOK PEN COMPANY 


FASY TO Or 4% Camden, New Jersey 
Send me full particulars on Ball Bearing Clips in color, with 
prices, packings and sales plans. 
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ROUGH 


and 


REBUILT 
TYPEWRITER 


q EVERYTHING FOR \ 


TYPEWRITERS 


PLATENS 


RUBBER COVERS 
SUPPLIES TOOLS 


“INVINCIBLE” PLASTIC | 
TYPE CLEANER | 


RIBBONS, CARBON PAPER 


BLIC Sota 


ADDING 
MACHINES | 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave., Newark, N. J. 


and 
23 Principal Cities 


Established 
1880 
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Fountain Pen Man Back from Long Trip 

The constructive effect of the German reparations set- 
tlement is revealed, it is said, in the overseas business of 
one of the oldest Toledo industries—The Conklin Pen 
Company. A. C. Marquardt, export manager of that com- 
pany, has just returned from an extended visit to its Euro- 
pean branches He notes a buoyant and aggressive foreign 
market and believes that export business in all lines will 
show a fine expansion during the remainder of this year. 

“The growth of the export business of The Conklin Pen 
Company will make its overseas volume for 1929 much 
greater than in any previous year of the company’s his- 
tory,” says Mr. Marquardt. “In all the European trade 
centers the demand for our products is most satisfactory. 

“While the unconditional guarantee of ‘Endura’ pens has 
been in effect abroad ever since it became effective in the 
United States and other countries of the Western Hem- 
isphere, Europeans have been a bit slow to accept it at face 
value, but are now falling into line and find the guarantee 
a capital selling argument with the public.” 

Mr. Marquardt has been in Toledo less than two weeks 
since last January when he started on a tour of South 
America. Since that time he has represented that city and 
his company in three-fourths of all the civilized countries 
in the world. This winter he will make a tour of New 
Zealand, Australia and all Oriental countries, at the con- 
clusion of which he will have been literally all over the 
earth. Some of the most successful Conklin establish- 
ments are situated in Oriental countries where the public is 
eagerly adopting ultra-modern writing equipment. 

“ o— : 

New Oxford Offices for New York and Chicago 

The Oxford Filing Supply Company, 500 Driggs avenue, 
Brooklyn, N. Y., has announced that their “city service 
station” in New York City is now at 100 Worth street, 
only six doors from Broadway—a situation centrally lo- 
cated among the stockrooms of the various manufacturers 
serving the office equipment and supply dealers of that 
city. Here larger space is available and a much more 
extensive stock is carried, including a good assortment of 
the new Red Fiber file pockets and envelopes 

On October 1 the Oxford Filing Supply Company 
opened their Chicago stockroom at 323 West Polk street 
to serve more effectively the entire mid-western territory. 
Orders sent to this office will be filled at factory prices, 
f. o. b. Chicago; freight shipments will be made to all 
points in the mid-west zone, and a complete stock will at 
all times be available 

The company extends a cordial invitation to members of 
the trade to visit them at their Brooklyn factory, or at their 
New York City, Chicago or Philadelphia offices—the last 
named being at 441 Drexel building 

—_ 
San Antonio Firm in New Home 


The Maverick-Clarke Litho Company of San Antonio, 
Texas, has moved into its new home at the corner of 
Soledad street and Romana Plaza The new building. 
which was built and is owned by the company, is a three- 
story structure of fireproof construction, and has been espe- 
cially designed to promote the proper display and sale of 
business equipment 

Formal opening of the new home has been delayed for a 
few weeks in order that special equipment which has not 
yet arrived may be in place at that time. In connection 
with the opening, it is planned to have one of the mos: 
elaborate and extensive exhibits of printed forms and busi- 
ness equipment ever staged in the Southwest, one of the 
principal features being a Gutenberg Bible 

A more complete description of this new building will be 
published at that time.—B. C. R. 
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CARD DRAWER CABIN 


1929 





The improved Security Card Drawer Cabinets 
contain many new features that sell—and bring 
additional orders. 


Consider carefully the seven profit points men- 
tioned above. In these new card drawer cabinets 
are incorporated features that are certain to be 
quickly accepted by the trade. 
15}” filing depth. 
Drawer operates freely on two guides. 
Follower glides on countersunk track, 
Large, roomy drawer pull—no bolt heads 
visible. 
Recessions in tops permit perfect stacking 
alignment. 
Cabinets very attractively finished. 


These features mean sales to you. Quantit 
production makes it possible to offer these So ae 
PROVED card drawer cabinets at prices that are 
exceptionally attractive. 

Investigate this NEW Security Card Drawer Cabi- 
net today! 


Send for NEW Security General Catalog 


It contains information on the IMPROVED Card Drawer 
Cabinet andmany other new products 





STEEL EQUIPMENT CORPORAT 


Avenel, New Jersey — 


Branches: NEW YORK, NEWARK, BOSTON, PrFTsnime. WASMINGTON, 


a NEW HAVEN, PHILADELPHIA 
P RE ke. , — — * 


Available in ne ¢ nd 
nets for 3x5, 4x6 an 
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Products of the / / 
enus Pencil Fact¢ry 


Offer your customers the finest pencil value on the 
market. Feature them for easy profits 
—steady repeat business. 


us VENUS 


BLACK |) COPYING 
PENCILS | PENCILSZE y 


17 degrees The perfect 
from 6B indelible 
softest to 9H pencil for in- 
hardest — for voicing, or- 
sketching, dering, re- 
drafting, or ceipting, ete. 
writing. The Signatures 




































best known, on checks or 
best liked quality orders are legal 
pencil on the with this pencil. 
market. Make five legi- 
No. 3800 ble copies from 










Plain Ends one writing. 
No. 3820 : 
Rubber Ends No. 165 Med. 
No. 3830 No. 168 Hard 


Oversize and 20 other 


Rubber p | styles 





VELVET 
PENCILS 


Millions prefer 
this black-writing 
velvety, smooth ‘ 
favorite. It writes 
easy and wears 


NIQUE 


Thin Lead Colored 
PENCILS 
Perfect for check- 
ing, figuring, 
marking blue- 
prints, sketching, 
etc. Leads as thin 
as in ordinary 
pencils — easily 


long. 


Walnut finish, 
Blue Band and 


best quality red 





sharpened in a 
sharpener. 
20 colors 


No. 1116 Box—12 colors assorted 
Retails for $1.00 


No. 1117 Box—24 colors assorted 
Retails for $2.00 






rubber. 






Round or Hexagon 








A great 5¢ value 
Sells itself 






American Lead Pencil Co. 
500 Venus Bldg., Hoboken, N. J. 


New York Salesroom, 212 Fifth Ave., 
New York City 













Trade Marks Reg’din U. S. A. and Foreign Countries 


Copyrighted—American Lead Pencil Co., N. ¥. 1928 
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Globe-Wernicke Perfects Three New Demonsrat- 
ing Devices 

Three devices calculated greatly to increase the sale of 

Globe-Wernicke equipment by dealers have recently been 

brought out by The Globe-Wernicke Company, Cincinnati. 





GLOBE-WERN- 
| ICKE FILING 
| CABINET DEM- 
ONSTRATOR 
These sales adjuncts, known as Globe-Wernicke Filing 
Demonstrators, capitalize the fact that visual selling—sell- 
ing through appeal to the eye—is one of the most powerful 
of selling influences. 
Before announcing its demonstrators to the trade, The 
Globe-Wernicke Company spent many months in making 





GLOBE-WERNICKE “TRI-GUARD” 
DEMONSTRATOR 
them as broad in application, yet as compact and as simple 
to use as possible. 
Already the popularity of these demonstrators with office 
equipment dealers is unprecedented, and they are proving 








GLOBE-WERNICKE “CELLO CLIP” 
DEMONSTRATOR 
their practical worth in stimulating the sale of Globe-Wer- 
nicke products. 
[he most comprehensive in scope of the three new de- 
vices is known as the Tri-Guard Demonstrator filing cab- 


inet. It consists of an attractive, full size, glass topped 
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RAND M‘ NALLY 
WORLD ATLASES 
FOR 


BUSINESS 








Looking ahead! 


—to a NEW SOURCE of 
holiday profits 


OU have sold Rand M¢€Nally Maps and 

Atlases regularly. But have you ever 
tried globes? 

You'll be surprised at your customers’ in- 
terest right away. You'll wonder how you ever 
passed up this easy means of increasing profits 

particularly during the fall and holidays. 


For during fall and winter is when people 
read most. And almost everyone who loves 
books has at some time or another hoped to 
own a good globe. 


Now everyone can! For as little as $4.50 
they can have a practical globe—scien- 
tifically constructed, accurate. While other 
Rand MCNaliy models showing greater detail, 
handsomely mounted, are priced up to $150. 


On every sale you make a good profit. This 
fall and Christmas, particularly, you should 
cash in on this opportunity extra well. 


Let us send you our new folder describing 
our newest model globes and quoting liberal 
discounts on all. Write for your copy, today. 


RAND ME&NALLY & GomMPANY 


Map Headquarters 
Dept. T-34 


536 8. Clark Street 
Chicago 


559 Mission Street 
San Francisco 


70 Madison Avenue 
New York 














A High-Power, Heavy Duty 
Card and Paper Punch 


” 


A powerful punch for cutting 14” and 1% 
round holes in heavy layers of loose leaf sheets, 
ecards and pasteboard. Jaws 1” deep, with Ad- 
justable Gauge for uniformity. Size, 644”. No. 
140. Retails at $3.00. 


Our No. 160 Card Punch, punches 14” round 
holes 144” from edge of card. Size 5”. Both 
punches have spring action, parallel jaws and 


full nickel finish. No. 160. Retails at $1.50. 


RETAIL 
$3.00 


BERNARD 


TRADE MARK REG 


STATIONERS 


TOOSS 


Made by the Makers of 
TRIUMPH EYELET PUNCHES 
THE WM. SCHOLLHORN CO., NEW HAVEN, CONN. 
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four-drawer steel file, the interior of which is electrically 
lighted, so that the dealer can demonstrate every detail of 
Globe-Wernicke steel filing cabinet construction. The 
customer can actually see the interior, the bracing, roller 
bearing drawer slides and housings, non-binding steel fol- 
lower, gravity rebound stop, etc 

In addition, this cabinet enables the dealer to sell, by 
actually showing, Globe-Wernicke filing equipment, sys- 
tems and supplies. The customer sees for himself the Tri 
Guard filing principle, the Safe-Guard filing plan, the exclu- 
sive celluloid angular tab guides and folders, filing sup- 
plies, and the use in the cabinet of substitute drawer inserts 
for filing checks, vouchers and other documents. 

This demonstrator cabinet is shipped to the dealer 
knocked down, as are all Globe-Wernicke steel filing cab- 
inets. A set of supplies, and instructions in various lan- 
guages for making the demonstrations, are included with 
each cabinet. 

The second of the new Globe-Wernicke devices is known 
as the Tri-Guard Filing Principle demonstrator. It con- 
sists of a lacquered steel frame supporting three nickeled 
steel rods—the Tri-Guard “principle.” This’ skeleton 
housing carries letter size Tri-Guard guides and folders in 
the same manner that these would be held in the drawer 
of a Globe-Wernicke Tri-Guard file 

This device enables the dealer to demonstrate visually 
how the two rods at the top of drawer sides in conjunction 
with a third rod at the bottom, serve as a “sway check” 
for the guides and folders, which are prevented from re 
clining at an angle greater than 45 degrees. It also shows 
the construction that provides ample working space in the 
file at all times without frequent adjustment of the follower. 

Besides the Tri-Guard filing principle, this demonstrator 
enables the dealer to show the Safeguard filing plan, Globe- 
Wernicke angular tab guides and folders with their tabs 
set at the natural reading angle, and other Globe-Wernicke 
guides and folders. 

The demonstrator covers but little space on the dealer's 
counter or atop a filing cabinet, invariably attracting atten- 
tion and increasing the unit sale of filing supplies. 

Che third of the new demonstrators developed by Globe- 
Wernicke is known as the Cello-Clip Demonstrator It 
shows graphically the operation of the Cello-Clip map and 
plan file for filing vertically and singly suspended, the plans, 
blueprints, maps, tracings and large sheets of every descrip- 
tion used by engineering departments, architects, title and 
abstract companies, state, county and municipal govern- 
ments, and all organizations having large sheets to file. 

his demonstrator, like the Tri-Guard demonstrator just 
described, is easily portable. Contained in a small case, it 
enables the dealer to make his demonstration of the Cello- 
Clip map and plan file right in the prospect’s office. There 
he can show the prospect how the Cello-Clip file preserves 
drawings which are sometimes priceless, and how greatly 
it increases the speed of filing and finding them. 

— >_> — 
A Circular That Brought Results 

Recently Charles L. Mitchell of Crane & Company, To- 
peka, Kan., sent out a circular letter to his trade in which 
he discussed somewhat the subject of “heroes.” It struck 
a responsive chord and Mr. Mitchell says that he has had 
over six hundred replies to the letter. We take the liberty 
of quoting some of the paragraphs: 

“The war is on. Not a labor war, nor political war, nor 
a ‘dog eat dog’ war. The all absorbing topic of the hour 
is ‘what two guys can stay up in the air the longest,’ With 
all of their refueling stunts, eating stunts, sleeping stunts 
and ‘stunts’ (bet vou’ve wondered how they do some of 
them ‘stunts’—tail spins, falling leaf, etc., etc.) they are 
beat before they start. 

“IT know a lot of guys who have been ‘up in the air’ for 
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Suisse GIFT BOX LINE 
for the Holidays... and all year ’round 


G FTS that any man will be proud to own and use. Greater variety, some new bindings, new boxes. 
Each year our specialties are sold in greater quantity and in more stores. These articles are most 
fitting for man-to-man gifts, and many “quantity orders” can be secured for distribution to clients, 
customers, employees—guests at conventions and other gatherings. 





FEATHERWEIGHT Ring Memo Gift Package—thin- English tan Pigskin, Blue box grain Cowhide and Tan 
nest and lightest of all ring memo books. Ostrich, Hudson calf finish Cowhide—all of these are used for covers. 
grain Seal, Glazed Red Russia Calf, Lizard grain Goat, Gold corners and gold stamped decoration add to the 
variety of detail. One complete book and two extra re- 
fills, all with gold plated metals and gold edged sheets, 
in novelty paper boxes. Sheet sizes 2'/4 x 4" and 4'/2x 2%". 


List prices from $1.60 to $5.50 


Nearly everyone has use for a loose leaf Diary and Address Book. 
They are perpetual, for new sheets can be inserted as needed. 
Covers of Handboarded Cowhide in black or mahogany and Nut 
brown Pigskin; one piece, all leather. Metals are gold plated and 
sheets gold edged. Sheets sizes 42 x 22", 5 x 3", 6 x 3'2". 
Each book in neat fancy paper box. List $2.75 to $4.25 


Gold edge fillers can be supplied separately 
for Diary or Address also Faint Ruled. 





The ideal gift for the man ‘‘who has everything” is $ My Finances $. 
Regular edition in Handboarded mahogany Cowhide or black Fabri- 
koid binding; sheets red edged; each in plain gray ‘box. 

Deluxe edition in brown Ecrase Goat with gold stamped decoration 
or finest quality English tan Pigskin covers; lock and key on each. 
Extra supply of sheets and all sheets gold edged. Complete in fine 
hinged top box. The handsomest books and package we have ever 
offered to the trade. 





Original 
Loose Leaf 


Send for a descriptive circular of the Gift Box eal 


Line; or better still, order a sample assortment. 


TRUSSELL MFG. CO. 
23 to 29 Cottage St. 


Finance 


System 


Poughkeepsie, N. Y. REGULAR EDITION 
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What Every 
Stationer KNOWS 


That the cutters in all APSCO 
Automatic Pencil Sharpeners 
are deeply UNDERCUT ina 
way that is different from all 
other cutters—the result is 
seen in Perfect Points —no 
tearing or scraping of the 
wood. 





--and this is the 


“DANDY”’ 


““It feeds itself’’ 


There’s no chance to wiggle or 
wobble the pencil while you are 
sharpening it if you use the DANDY 
—the APSCO Model with the 
"automatic feed.” There’s no broken 
points, no unevenly sharpened pen- 
cils and no pencil waste with a 
sharpener that “feeds itself.” 


AND—OF COURSE—APSCO MAKES 
THE ONLY PENCIL SHARPENERS 
WITH AUTOMATIC FEED 


Every time you demonstrate 


a DANDY—YOU SELL IT 


Write for Catalog 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIS 
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many years and the worst part with many its the fact that 
they never will ‘come down to earth’ until they go down 
‘in it.’ 

“Some papers say these ‘stunters’ are ‘heroes.’ Ye gods!! 
Heroes!!! Drive an auto night and day until exhausted; 
dancing marathoners; cross country runners; bumping a 
croquet ball from Texas to Washington; pushing a peanut 
a mile with the nose. ‘Heroes’!! What is a ‘hero’? 

“We consider some of these people who are really 
‘working for a. living’ who are living within their means, 
who are saving a dollar for the care of their family in 
their old age, just about as much heroes as some of these 
guys who are pulling these ‘stunts... What do you think 
about it?” 

After some good old-fashioned selling talk, Mr. Mitchell 
adds the following postscript 

“Speaking of heroes, we will give one of those new 
Waterman pencils to the person giving us the best analysis 
of the word ‘hero.’ Don’t use ‘Webster’s.’ You tell us your 
definition, We will put in ‘on the air.’” 

. dpeiaitaaies 
What Those Initials Mean 

Phil M. Anderson of Newton, Kans., is president of one 
of the most important associations in this field in the 
United States. Although it is only a state organization, it 
has a wide influence. The association publishes a bulletin 
and in the last issue dated August 29, President Anderson 
points out that the initials K. B. D. A. do not identify a 
broadcasting station, but signify Kansas Book. Dealers 
Association. K. B. D. A. nevertheless is a copyright group 
of letters and indicates a group of men who are trying to 
cooperate with the Kansas schools and with each other, to 
furnish the highest quality of school tablets that can be 
produced. Their annual purchase contract amounts to more 
than $100,000 a year. There are K. B. D. A. dealers in 
most of the cities of Kansas. Once each year the members 
of the association hold a meeting in Topeka and discuss 
their problems with the state authorities. 

- 
Reliable Adds New Department 

The Reliable Typewriter and Adding Machine Corpora- 
tion of Chicago has added a new department which will 
specialize in the selling by mail of musical instruments. 
The new department will operate under the name of Ferry 
& Company, a concern which has been in existence for a 
number of years and is said to be one of the leading mail 
order distributors in the musical instrument industry. 

In addition to other development now in progress, the 
Reliable organization has largely extended its facilities for 
offering to the trade bookkeeping machines of all makes, 
particularly Burroughs and Elliott-Fisher. In line with 
the company’s policy of diversification it is offering to the 
trade the Dandy sealer, the Perfection Dry Tab sealer and 
Marten’s type cleaner. 

The Ve-Po-Ad Company, a subsidiary of the Reliable 
Typewriter and Adding Machine Corporation of Chicago, 
has sold over 600,000 vest pocket adding machines in the 
last-three years, it is stated, and they have added to their 
line a new product known as the Bridge Adder, retailing 
for $300 and designed to relieve bridge players of the 
necessity of adding their scores by pencil and paper. This 
little instrument is being marketed by mail as well as 
through department stores, gift shops, etc. 

-_ oo _ 
Heppner Appointed Secretary Pacific-Northwest 

Charles Heppner of the J. K. Gill Company, Portland, 
Ore., has been appointed secretary-treasurer of the Pacific- 
Northwest Stationers’ Association, succeeding W. A. Gil- 
lam of Seattle, who felt that it would be impossible to serve 


n that capacity this year. Mr. Gillam was elected at the 


annual meeting held last June 
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Independence Trust Co., Charlotte, 


a ‘To MAKE 
Money For 


New Globe=Wernicke 
Machine ‘Posting ‘Desk 


Every bank and trust company in the country needs 
this new Globe-Wernicke Machine Posting Desk—de- 
signed by bankers to meet the bankers’ requirements. 





The flexible arrangement features of this new desk, its 
attractive appearance, large filing capacity and mini- 
mum use of floor space sell the Machine Posting Desk 
on sight. 


This new desk is but one of many exclusive profit op- 
portunities with which Globe-Wernicke dealers are 
reaping a rich harvest. Write for particulars. 


Globe-Wernicke 
CINCINNATI 


Canadian Representative —Preston-Noelting, Ltd., Stratford, Ontario, Canada, 
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eT ast Angular Tab Guides and Folders 
a coor coer Say Globe-Wernicke Dealers Everywhere 


. Fucniture CO 
Northwestern, Se — % “50,000 Angular Tab Folders—20,000 Angular Tab 


mA . ‘ , 
ae en eases A, Ss Guides sold last year” .. . “Repeat orders are very 





much in evidence where Angular Tab sales are 
see made.” ... “It is only necessary for our salesmen 
to show Angular Tabs to sell them”.. . 





ove-wernieke SOs Mail the coupon for sample Angular Tab Guide 
— and information. 
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«0 e lost Re pectfubly ? " have noticed the tremendous increase in the Angular Teb Supplies 
| ecne Fl apy A that we have purchased, as compared with former years. While our 
woK TH rss ee company has sold Angular Tab appit rea umber of years, we, 
r] én. fla? t have been, in a measure, arpri at the increased activity 
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} aie wang ae’ ~/ n selling Angular Tab Supplies when 
\ a” - Por a great many years, the first 
to speak about Celluloid Tab 


About @ year ago, e 
: Angular Teb Supplies 
m, as well as a complete set-up in our store 
ab set-up, asked the 





ca 
furnished each sal 
to be carried wit 
displays.” When onc customer saw the Angular 
1 sked at the Vertical Tabs, it has usually been an easy 
matter for him to say "I'll take the Angular Tab” When once a 
eustomer hes purchased Anguler Ted Supplies, it is useless to try 
and sell him the ordinary kind. 











Prom s recent window display in which we featured folders of everv 
filing 


description and also the final assembly ir fling cabinet drawers with 
Globe-Wernicke Cellu- guides, we secured « great number of new Angular Teb installation, in 
l id A r | T b fact, as many after the window was taken out as wher it was in. 
oO n ular a 

one We have found it necessary to increase ur minimum stock several times 
Guides make more prof- in order to supply the increasing demanc, jelieving you will be inter- 
ts per sale—and more ested in a report of this kind, we have taken the time and opportunity 

1 of forwarding same to you. 
sales per customer. 

Mail the coupon. With best reaurds. we sre 
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cal Kmas Girt 
QUEGEESTION 


That will be welcomed by 





ere many of your prospects 

Tab 

very The Steelguard File is a genuine Globe-Wernicke 
are product that will be a live seller this Christmas 
men season. 

will It is the ideal private file for the executive, lawyer, 


doctor, teacher, student or housewife—where per- 
sonal records can be locked securely, transported 
easily, or referred to quickly. 


The Steelguard file is equipped with the exclusive 
Globe-Wernicke Celluloid Angular Tabbed fold- 
ers. The file is made of sheet steel, fitted with 
nickled hardware. Made in green crystalline, wal- 
nut or mahogany finish. 


There’s a real opportunity this Holiday season 
with this Globe-Wernicke product. The sales story 
that puts it over is worth getting—write for it today. 





Steelguard File — attrac- 
tive, compact—an Xmas 


ee Globe Wernicke 


bo CINCINNATI 
; Preston-Noelting, Ltd., Stratford, Ont., Canada, 
the Canadian Representatives for Globe-Wernicke 


“| GLOBE BOARD CLIPS 
The Nation’s Choice for Half a Century 


The constant, dependable profits made by Globe- 
Wernicke dealers for the past half century with 
Globe Board Clips is but an example of what these 
same dealers are reaping with the entire line of 
Globe-Wernicke Stationery Products. 


requé 
Every one is a time-tried, profit proven sales win- 


ner. The fact that almost every office in the whole 
United States uses some one of Globe-Wernicke 
stationery items—proves the nation-wide accep- 





tance for these profitable items. 
Globe Board Clips — one 
of the many profit mak- 
ing stationery items — 
ready to work for you. 










Write for catalog and particulars. 
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Globe-Wernicke Tri-Guard Demon- 

strator Filing Cabinet, beautifully fin- 

ished in grained walnut, ready to set 
up in your store. 


FOUR RELATED GROUPS 








Mew MARKETS » YOU 


Globe “Wernicke 


TRI-GUARD 
DEMONSTRATOR 
FILING CABINET 


ONE compact, electrically lighted, glass topped filing 
cabinet—opens new profits to Globe-Wernicke dealers. 
Thru the glass top the structural construction of Globe- 
Wernicke Steel Filing Cabinets is visually demon- 
strated. 


Each drawer is a gold mine of selling points that your 
prospect can see for himself! 


First Drawer—Contains a complete letter size set-up of 
the Safeguard Filing Plan—Celluloid Angular Tab 
Guides and Folders and the famous Tri-Guard Filing 
Principle. 


Second Drawer—Demonstrates the Safeguard Filing 
Plan for card index guides. It also shows how substi- 
tute drawer inserts are used in standard Globe- 
Wernicke filing cabinets. 


Third Drawer—Contains samples of hardware and 
steel and wood finishes—everything needed to sell the 
entire line of Globe-Wernicke Filing Cabinets. 


Fourth Drawer—The full line of Globe-Wernicke Fil- 
ing Cabinet supplies—card index guides, cards and 
forms, visible record cards and forms, are all at your 
finger tips in this drawer. 


Never before has the dealer been offered such a sales 


making unit. If you are ready to join the great progres- 
sive Globe-Wernicke family write for particulars today. 


Globe=Wernicke 


CINCINNATI 
Preston-Noelting, Ltd. 


Stratford, Ont., Canada 
Canadian Representatives for Globe-Wernicke 


OF FILING; CABINETS 


for every purse and every purpose—write for price and full particulars 














7000 Line 





E X 
GlobeArt Line 





8000 Line 9900 Line 


PRINTED (IN U.S. A. 














OCTOBER, 1929 











1X 


Tuesday morning 


Dear Bert, 

Glory be. Freddie has gotten hold of 

four tickets for the game next Soturday. 
We want you to go with us. Sally will 

be the fourth.- 

And how do you like my new Royal Portable? 
Doesn't it do fascinating work? It was a 
oresent trom Freddie on my last birthday. 
So you see, even birthdays still hove 
their compensations. 


bhittle machines 
Really 


’ * 
It s such a convenient 
Smal! enough to go on my desf. 


good tooking, in blue, to match the 

color scheme of my room. 

Then this new Vogue type. | never believed 
that type could be so different and chorm— 
ing. It makes such an-attractive looking 
page that | want to write 1s toes 

one | know just we OYA 
the 


THE SATURDAY EVENING POST 








om 


AGAIN ROYAL 
ANTICIPATES 


AND OFFERS A NEW TYPE 
.-» SMART... MODERN...FOR 
PERSONAL USE IN THIS 
DISCRIMINATING AGE 

















Vo GUE 























=u -Vogue.” Try it your- 

self. See what a distinctive page you 

can write with it. If you like things 

different — unusual, away from the 
ordinary, it was made for you! 

Should you prefer any of the stand- 
ard type faces, you can have them as 
heretofore—now and in the future, on 
this sturdy little machine. 

The Royal Portable Typewriter in 
various colors with any type you 
choose—complete with carrying case 
is $60. And as always, you can arrange 

«for monthly payments. 


Royal TYpe writer Company, Ine. 
ie gNew York City 


More than 1800 KReyal Portable: Dealers in United States 
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No. 6—BRASS CUSPIDOR 


SHOW TIME 


IS THE OCCASION 
WHEN 


OLD FRIENDS 
MEET 
AND 
NEW FRIENDS 
BECOME 
ACQUAINTED 











TO OUR MANY FRIENDS 
WE EXTEND GREETINGS 
AND BEST WISHES FOR 
A BIGGER AND BETTER 


1929-1930 SEASON 


Detroit Metal Specialty Corp. 
DETROIT 3 ee 





No. 108—STEEL CUSPIDOR 
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Columbia Obtains Larger Display Room 

Steadily increasing business recently compelled the Co- 
lumbia Steel Equipment Company of Philadelphia to seek 
larger space for its general offices and display room. The 
new address is Chestnut street at Eighteenth (second floor). 

The new Columbia display room is undoubtedly one of 
the finest, and well merits personal inspection. Large in 
area and with ample daylight, it offers a complete line of 
steel filing equipment. 

Dealers, their salesmen, and all others interested in mod- 
ern filing equipment, are invited to call any time they are 
in Philadelphia, for the purpose of becoming better ac- 
quainted with the full line of Columbia steel equipment. 























ESTERBROOK PENS SHIPPED TO GERMANY VIA THE 
GRAF ZEPPELIN.—Each of the boxes in the shipment had 
special labels printed both in German and English 








Fischer Urges Salesmanship Course in High 
Schools 


Gustave Fischer, president of The Gustave Fischer Com- 
pany, office outfitters and commercial stationers of Hart- 
ford, Conn., and a member of the Merchants’ Committee 
of the Hartford Chamber of Commerce, is the originator 
of a suggestion which is being seriously considered by the 
Educational Committee of that body. Mr. Fischer's sug- 
gestion is that a course in salesmanship be added to the 
curricula of the Hartford high schools. The two commit- 
tees have each appointed sub-committees to meet together 
and give the matter investigation, reporting their findings 
to their respective committees for such further action as 
may be deemed appropriate 

Mr. Fischer, who is known throughout the state as an 
advocate of better education, points out that pupils who 
take the commercial course in local high schools are 
grounded in bookkeeping, stenography, typewrit:ng and 
kindred subjects, which fit the graduate for office work 
almost exclusively. He says that the addition of a sales- 
manship course will give the graduate students preparation 
for positions as store salesmen, traveling salesmen, etc 
providing a groundwork which they would otherwise have 
to acquire in the school of hard knocks at the expense of 
future employers 

At the time of writing details of the proposed course 
have yet to be worked out 


— 
Lyons on Fishing Trip 

J. A. Lyons, president of the Reliable Typewriter and 
Adding Machine Corporation, Chicago, recently spent ten 
days off the shores of Long Island realizing a long hoped 
for ambition to catch tuna fish. His associates refrain 
from giving publicity to his claims as to the immense size 
of fish he is alleged to have caught. 
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that includes a// 
equipment business 


Are You Looking Ahead? 


OCTOBER, 1929 








FALL—renewed buying activity . . more busi- 
ness . . more equipment . . replacements to be 
made . . additions to be purchased . . conven 
tions, business shows . . new ideas, new incen- 
tives . . modernization . . better equipment . . 
Steel Desks , Tables , Storage Cabinets more work per unit and more units. 
" eo WINTER — end-of-the-year file clearance — 


TRANSFER TIME .. more business, more 


employees, additional lockers, new desks, safes, 
cabinets, then— 


THE NEW YEAR—inventory . . new quotas, 


BER Y new equipment budgets, more intensive selling . . 
SUPREMACY IN STEEL . : 
greater production, greater shelving and storage 
capacity. 


Are you looking ahead? Who will get this busi- 
ness? Who will be able to say, “YES” and who 
will have to say, “NO” in this ever broadening 
opportunity for the Complete Equipment Agent? 


The entire industry has its eyes on Berloy! 
Have you? 


The Berger Manufacturing Co. 


Fifteen Service Points 


Main Office, Canton, Ohio 





Steel Shelving 
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A 


(CHALLENGE 


to out-of-date accounting methods 





NATIONAL ACCOUNTING MA- 
CHINES are a challenge to older 
methods in every form of accounting. 


They have replaced pen and ink ac- 
counting and less efficient mechan- 
ical systems in thousands of large and 
small offices in every line of business. 


In many instances batteries of a hun- 
dred and more machines are required 
to handle the tremendous volume of 
transactions in large businesses. 


But in many cases one machine is 
sufficient to handle all transactions 
and to give to the office of the small 
and medium-sized business all of the 
advantages of the most modern me- 
chanical accounting. 


Department stores and other retail 
stores find this machine the fastest, 


in the large office 


and the small 


National Accounting 
Machines make old 


methods obsolete 


and most accurate and most economi- 
cal for the posting of customer’s ac- 
counts and statements. 


Banks, finance companies, building 
and loans get better results in less 
time and at lower cost with National 
Accounting Machines. 


Whatever your business may be—so 
long as it handles money or keeps 
records—there is an opportunity to 
get better accounting results more 
efficiently with National Account- 
ing Machines. 


Our office in your city will be glad 
to explain these machines in detail. 
Such an explanation may be the 
means of greatly increasing account- 
ing efficiency. It will point the way 
to better accounting at lower cost. 


The National Cash Register Company 
Dayton, Ohio 
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Hale Cadieux New Manager Globe-Wernicke Vis- 


ible Records Division 
Hale Cadieux, for many years known to the office equip- 
ment world, has recently been appointed manager of the 
Visible Record Division of The Globe-Wernicke Company, 
Cincinnati. 
Mr. Cadieux 
ence rich in intimate knowledge of their problems in the 


brings to Globe-Wernicke dealers experi- 

















HALE CADIEUX 


sale of G-W visible records. He has not only sold visible 
equipment direct, but has also worked in the field with 
dealers and their salesmen; so that his experience should 
serve as a balance in developing ideas of merchandising 
and selling that are sound and profitable. 

Systems and forms of every kind for practically every 
type of concern have been worked out by Mr. Cadieux. 

A new catalogue of Globe-Wernicke visible records will 
be off the press soon, and new ideas and plans are being 
developed which should be of interest to G-W dealers. 

ipsiddinds 
Sortergraf Active in New York 
Detroit, Mich., 
Vacheron as general manager of 


The Sortergraf Company of announce 
the appointment of H. H 
their New York office, 11 West Forty-second street. 

Mr. Vacheron comes to The Sortergraf Company with 


experience not only of value to that organization but of 











VACHERON 


H. H 


benefit to all progressive business organizations where the 


advice and experience of a competent planning engineer 
of office management is appreciated. 

Mr. Vacheron was formerly district manager for La 
Salle Extension University and district manager in charge 
of dealer organization for the May Oil Burner Corporation 
and the Wayne Tank & Pump Company. 

It is a satisfaction to welcome into this field a man of 


Mr. Vacheron’s standing and experience 
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henalion 


IS MORE THANA 


SENTIMENT 


iT 1S AN 


ECONOMIC 
NECESSITY 


Many years have passed 
since Charles Steinmetz 
put that dynamic 
thought upon paper. But 
each passing year has 
helped bring to Ameri- 
can business a clearer un- 
derstanding of its con- 
clusive worth. Intensi- 
fied competition and 
changed business condi- 
tions have made it so. 





Hoosier has always realized the importance 
of team-work, especially with regard to our 
dealers. We are making their task less 
difficult by furnishing them with the best 
office furniture that money can buy—at 
each price level. Our large diversified line 
makes it possible for them to meet every 
office requirement. And to not only meet 
but to outsell competition. 


The mailing pieces and dealers’ helps that 
we have prepared comprise but a small part 
of Hoosier’s program of dealer co-operation. 


CB560 





Our limited space permits showing but one item of the big 
Hoosier Line. There are many and our new catalog shows 
them all. May we send it to you? 


HOOSIER DESK COMPANY 
JASPER, INDIANA 
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Old Town 
Ribbon & Carbon 
Co., Ine. 

We offer exceptional facilities to 


the stationer who appreciates 
high grade ribbons and carbons. 


A CARBON FOR 
EVERY PURPOSE 


INKED RIBBONS 
FOR ALL DEVICES 


CARBON ROLLS 
ALL PLIES 


Packed in attractive lithographed 
boxes bearing your imprint. 


General Office and Factory 


Johnson and Prince Streets 
Brooklyn, New York 


So «* 
‘Y 

EW RITERL Ic 
Aya \h 

ry G het ten aes” 
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Columbia Equipment Via Graf Zeppelin 

On the return journey from Lakehurst after completing 
its epoch-making world flight, the Graf Zeppelin carried in 
its cargo space a Columbia filing cabinet made by the 
Columbia Steel Equipment Company, Chestnut street at 
Eighteenth, Philadelphia, Pa. 

The file was included in an exhibit of Philadelphia prod 
ucts placed on display in the windows of Strawbridge & 
Clothier, and later packed for the transoceanic air voyage 
to Germany. The exhibit is there being displayed by 
Wertheim’s, the largest department store in Berlin. 

Columbia is thus co-operating in the movement of the 
Philadelphia Business Progress Association to sell the 
products and port of Philadelphia to Europe. 











LOU. WINGERT AND ED. HANSEN 
CELEBRATE LABOR DAY AT THE 
MINNESOTA STATE FAIR, - Lou 
represents the General Pencil Com-— 
pany, Jersey City, N. J., and Ed. is 
buyer for the Miller-Davis Company 
of Minneapolis. Lou. insists he must 
nave a ride on the miniature railroad, 
while Ed. demands his candy-covered 
apples, without which the Fair would 
be a wash-out. Lou. makes his home 
at Kirkwood, Mo 








Allen-Wales in Larger Space 

The Allen-Wales Corporation of Chicago has removed 
from 407 South Dearborn street to quarters in the Boyce 
building, 500-510 North Dearborn street 

They have secured the services of the following sales- 
men, all well known in the office appliance industry: Omar 
Bonschbach, George Short, Robert Lytle, Paul Secor and 
David Harney 

Mr. Bonschbach has been working the down-town sec- 
tion of Chicago for many years and was formerly connected 
with the Wales, Burroughs, Sundstrand and Victor Adding 
Machine Companies. 

Mr. Short has been connected for the past ten years with 
the Sundstrand Adding Machine Company and previously 
with the Wales Adding Machine Company for ten years. 

Mr. Lytle was also connected with the Wales and Bur- 
roughs Adding Machine Companies. 

Mr. Secor has been connected with The National Cash 
Register Company, Remington bookkeeping machines and 
Burroughs Adding Machine Company 

Mr. Harney has been connected with the Marchant Cal- 
culating Machine Company. 

District Manager A. J. Bolles is enthusiastic over the 
outlook. Business is already good and is going to be better 
when the augmented staff and enlarged offices begin func- 
tioning in service to old and new customers 
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This is the new matched Three- 
piece Balanced Set, including 
Golf and Handbag Pencil. For 
Men, $18.00; for Ladies, 
$16.50. Others lower. 


It need never be replaced, 


this Lifectnie: aint Ve 


° 
‘Identify the \ 8) 
Lifetime? | 
aw wd my \ 
it ot. 
white » 


Lifetime f, 
set illus- } 
trated, with 
Benuine 
Brazilian { 
onyx e% 
base,$12 \A) /-“f) 


— others 


Through this Christmas and every comin, Christmas, a Lifetime 

A pen serves on; it is Suaranteed to perform like new for the owner's 
lifetime. Longest-lived, most useful, is this velvet-boxed set, 
tapered sracefully and Balanced for swift, easy writing. Within 
this chest are three matched Sheaffer Balanced writing, instru- 
a ments, one of them the new writin’, companion for golf and hand- 
| if bag. It’s a complete pencil with extra leads and eraser, fashioned 
~ fora firm $ripand so compact that it clips to a watch-chain or car- 

} ries unnoticed in vanity bag, knickers or dinner coat. Flanked by 

? the pen and pencil that outsell all others in America—what a pift! 









At better stores everywhere 
All fountain pens are guaranteed against defects, but Sheaffer's Lifetime® is juaranteed 
unconditionally for your life, and other Sheaffer products are forever juaranteed against 
defect in materials and workmanship. Green and black Lifetime® pens, $8.75; Ladies’, 
$7.50 and $8.25. Black and pearl De Luxe, $10.00; Ladies’, $8.50 and $9.50. Pencils, $5.00. 


HEAFFER’S__ 


PENS-PENCILS-DESK SETS-SKRIP - 
. W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. ‘ : 
~ New York . . . Chicago . . . San Francisco . 
p> W. A. Sheaffer Pen Co. of Canada, Ltd. + 169-173 Fleet Street—Toronto, Ont. 


~~ ~ i Wellington, N.Z. + Sydney, Australia . 199 Regent Street —London 
, WA © Reg. U. S. Pat. Of, 


SS eee ee 






NOSIS 


aa) 2 ee 
\ SAFETY SKRIP, ‘ ® % in eptes: e. 
©} successor to ink, SOc Ds ~ eS - ERT — Ree « — Soe 
, (Refills, 3 for 25) 1 7) } : 
IFLA S OLED AL 


© W. A. 8. P. Co., 1929 
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TURNS EXPENSE RECORDS INTO PROFIT BUILDERS 


INDUSTRY knows Acme Visible Equipment and is familiar with its demonstrated ability to create profits 
through increasing the accomplishments of records and reducing the clerical labor involved in maintaining them 
Demand is daily being made on office equipment dealers for the application of Acme \ representative dealer 
of the progressive type says 
that handling the Acme | ine has convinced our clients we are always first in the field with modern developments 
that Acme has played a larger part in earning our net profit than any other single item in our stor« 
that our clientele expects constructive recommendations based on changed conditions and expansion 
[he public looks upon the office equipment dealer as an expert in office appliances. The progressive dealer real- 
izes his obligation and is prepared to fill it. He is ready to sell and answer questions about visible equipment 
Dealers who have recognized the possibilities of Acme Equipment have found that it inevitably has become the 
leading item of their line in both sales volume and profit 
The Acme Company, the largest exclusive manufacturer of Visible Equipment, concentrating as it does on the 
Visible Idea, is prepared to co-operate on application and installation with forward looking dealers who are 
I _ api 3 
interested in greater profits through Acme Visible Equipment 
You are invited to write or visit any of our offices for 
information covering exclusive franchise arrangement 


ACME CARD SYSTEM CO. 


8 South Michigan Avenue 
Chicago, Illinois 
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Crane Folks Issue a New Catalogue 
Crane & Topeka, Kan., 
catalogue they declare is 


The house of Company, are 


making up a loose leaf which 


going to be the most complete stationery and office equip- 


ment reference book that has ever been put out. The loose 


leaf form of the catalogue enables the company to keey 
up with the price changes on established lines and to send 
additional items on new leaves for insertion. The index 
will be kept up to date also. A plan has been worked 
out for binding the catalogue whereby it will cost very 
little more to make it up in loose leaf form than to bind 
it. The book will contain 420 regular pages and in addi- 
tion will carry 34 pages of illuminated inserts supplied 
by the manufacturers whom the company represents, mak- 
ing the entire catalogue a book of 454 pages. It is the 
standard catalogue size, 11 by 8% inches. 

The company is making up about a thousand of these 


catalogues on especially good paper and indexing them for 
the use of large customers and traveling salesmen. 

This catalogue was introduced to the field on Septem- 
ber 10 
bright red cover with the paper edges tinted red. 
company the number of 
it has been in business, so that this catalogue will carry 
No. 61 


put out four years ago 


The prevailing style will be retained, namely, a 
The 
years 


numbers its catalogue by 


The company’s last previous catalogue was No. 57 


In the back of each one of the new catalogues there are 


four perforated order sheets and four addressed envelopes. 
After the big catalogue is run off, the company will imme- 
diately start printing several thousand baby catalogues, 
No. 61A, containing 96 pages of the more popular stationery 
and office equipment items. The house also reprints the 
Janitor Supply section and makes up a strictly Janitor Sup- 
ply catalogue, also a special catalogue for the legal blanks 
of Kansas and a special one for the school supplies. 


Graf Zeppelin Bears Important Pencil Order 


The American Lead Pencil Company of Hoboken, N. J., 
believes that the first pencil order to be transported from 
the Pacific to the Atlantic seaboard by way of a lighter- 


than-air machine, came to them from the Stationers’ Cor 


poration of Los Angeles on August 29, on the Graf Zeppe 
lin, then finishing its historic flight around the world. 
The airship left Angeles at 4:14 a. m 
The envelope in which the order was mailed was stamped 
the 1:30 p. m., 


Los August 27. 


on its arrival at Hoboken post office at 


August 29—a total elapsed time of 57 hours and 16 min 


utes Shortly after, the order was delivered to the general 
offices of the American Lead Pencil Company in that city 

Also on the envelope, which was mailed in Los Angeles 
by A. J. Wilson, representative of the pencil concern, was 


Airship L. Z. 127, from Los Angeles 


marked, “By German 
to Lakehurst, N. J.” 
One most interesting features of this famous order 


of the 


was that whereas the Graf Zeppelin left Los Angeles at 
4:14 in the morning, the stamps on the envelope were not 
canceled until ! later, at 10:30 a. m., 


six hours 
so that this operation must have taken place while the ship 


more than 


was soaring over the country on the last leg of its journey. 


- 


Niles Discusses Plans for Pacific-Northwest 


Meeting 
Irving I. Niles of “Pioneer,” Inc., Tacoma, Wash, presi- 
dent of the Pacific-Northwest Stationers’ Association, re- 
cently returned from a visit to Vancouver, B. C., and Port 
land, Ore., where he discussed with members and other 


Officers plans for the annual meeting of the association 
which will be held in Vancouver the latter part of next 
June. 
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SIMPLE - EFFECTIVE 


Profitable 


The Eberhard Faber Pencil- 
Selection Chart points the way 
to speedy turnover and big 
dealer profits on a “little item” 


& 


“For ordinary rapid 
writing, the Eberhard 
‘aber Pencil-Selection 
Chart recommends 
Mongol No. 2, Five 
cents, please!” 


v 


EALERS who once thought of pencils as one 
ID of their “little” items have completely 
changed their attitude since they began selling 
pencils the scientific way—by using the Eberhard 
Faber Pencil-Selection Chart. 

Instead of devoting five or ten minutes to help- 
ing a single pencil shopper select his supplies, the 
dealer now fills the shopper’s needs in a few 
seconds—and the pencils are sure to be right! 

There’s a pencil for every use in the Eberhard 
Faber line. No matter what a person’s business— 
whether he is a banker, an engineer, a salesman, a 
clerk, a school child, an artist—it makes no dif- 
ference—you can give him the exact writing tool 
to help him perform his work more efficiently. 

Send for a supply of charts today. Hang one in 
a conspicuous place in your store—give copies to 
your customers—insure your customer's reorders 
by filling their pencil needs correctly. 


EBERHARD FABER 





Look for the Eberhard 
Faber advertising in Satur- 
day Evening Post, Literary 
Digest, Time, National 
Geographic, Pencil Points, | 


Eberhard Faber Pencil Co. 0-100 | 
37 Greenpoint Ave., Brooklyn, N. Y. 


Please send m- Eberhard Faber 
Pencil-Selection Charts 


Architecture, ete. Your | 

customers are learning Name 

from this extensive adver- ae, 
tising the value of the Street 

Eberhard Faber Pencil-Se- oz 
lection Chart and the pen- City State a 








ceils it describes. 














100 











iy 
NEW 
PLANNED BUYING 
| __ SYSTEM 
ORSTATIONERS 0” ASW 
iS 9 <\ | 
” a 
27 ¢ AMERICAN LOOSE-LEAF CORPORATIO 


“F Now Read with aes 












Special 
Offer 
No.3 


RING 
BINDERS 


— Specifications — 


Like its 
heartily welcome 
predecessors—this offer 
Guarantees Lowest Unit-cost 


on Small Quantity Orders! 
SIZE 11 x 8% 


RING BINDERS — as tllustrated above — CaheseBiaseen, Bich. 


Now in the process of Mass-Manufacture Brown, Blue, Green 
at our plant me 
a Flexible Fabricoid 
Stationers’ orders on this popular item Dupont 3500 Quality 
> 


placed with us between now and October 
31st, 1929 will enjoy the lowest price per Reinforced Pocket 
ring binder in the history of a 
loose-leaf manufacture Nickel-Plated 

a Booster type Ring Metals 
Our Planned Buying Service provides ni 
for your order to be taken out in par- 
tial shipments over an extended period 


Stationer’s Name 
Gold-Stamped 
on Inside Cover 


of four months from the date pone 
of Be eran. Standardized Quality 
a Assures Identical 
; h Sugiestipe on 
As a further convenience to the stationer e-orders 





this merchandise will only be 
billed as shipped 








Write at once—Sample Ring Binder 
Gladly Submitted for cApproval 


You'll Appreciate the “Profits-Plus” ! 






AMERICAN LOOSE-LEAF CORPORATION 


VARICK STREET corner of SPRING STREET 
NEW YORK, N. Y. 
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Typewriters and Calculating Machines in Germany 


Being a Discussion of Half-Yearly Export and Import 
Figures from 1925 to 1929—Special Correspondence 
to Office Appliances. 


Recently published statistical figures show a good gain 
in Germany’s exports of typewriters and calculators. Ger- 
man exports and imports of typewriters and calculators 
in the last five years show a fluctuating tendency. Amer- 
ican-made machines of these types enjoy a good position 
in the German market. German statistical figures do not 
give the different kinds of typewriters or calculators im- 
ported or exported. To come to some conclusion, the 
average price in the different years might give a hint. The 
average price of typewriters per machine imported since 
1925, $167; 1926, $100; 1927, $110; 1928, 
$92; 1929, $60. It will be seen that the value of the single 
typewriter imported into Germany has become lower and 
lower. In the years 1925 to 1927 many bookkeeping type- 


writers were imported. They are registered under type- 
writers. But in 1928 and 1929 the imports of these highly 
priced typewriters diminished. This is on account of the 


fact that German manufacturers have put bookkeeping 
typewriters on the market. The lowering in 1928 from $92 


average price to $60 average price in 1929 again shows the 


reduced imports of high valued typewriters This, of 
course, refers mainly to the imports of American made 
typewriters imported into Germany. The conclusion is ob- 
vious that the imports of portables have increased. The 


average price can only be calculated from the number of 
typewriters imported in reference to the value. The fol- 
lowing table will show, that in 1927, 1928 and 1929 the 
value of typewriters imported into Germany was kept ona 
rather steady level. But the number of typewriters im- 
ported moved from 8,933 to 11,001 to 16,091 

The following table shows exports of typewriters from 
and imports into Germany during the first halves of the 


years from 1925 to 1929, inclusive 





1925 —— — 1926 _ 

Number Value Number Value 
[Imports 3.825 $620.000 6,370 $645,000 
Exports . race 3,384 1,262,000 37,521 1,210,000 

1927 . 1928 

Number Value Number Value 
[Imports ; 8.933 Ss 975.000 11.001 $1 000,000 
Exports soe eL0057 1,120,000 33,384 1,520,000 
~1929 — 

Number Value 
Imports . f np 16,091 $960,000 
Exports Ea ie Aa 50.845 2,500,000 


It may be observed that the export increase in numbers 
since 1925 shows a gain of about 50 per cent, but the in- 
rease of value shows a gain of about 100 per cent. 

Table showing German exports of typewriters in the last 
ve years, January-June, 1925-1929 
1925 1926 1927 1928 1929 


No No No No No. 


Austria cMewcnseobicess AHO BA 17 ha ae 
Belgium st a shane —— 545 400 1,097 1,916 
Czechoslovakia 3.425 3.297 3.608 4,584 5,353 
Denmark Q2¢ 593 502 638 
Danzig sede os oo a : ee 269 312 
CO aa See : - 100 1,887 6,542 
Great Britain , 3,936 3,617 1,257 830 1,938 
a SPCC ee 1117 1,467 1,771 72 726 
[Italy : 3.331 2.539 1,980 2.534 3,002 
jugoslavia ...... 1339 1,400 958 1,389 1,361 
ee ie ba ae 95 56 101 
Netherlands ..............1,547 1,360 1,345 1,283 2,080 
RR : Jar nS See 
Roumania .1,100 1,134 793 1,400 1,095 


Soviet Russia ..... ol a 
Sweden ss 

Switzerland ....... 
Spain . date ; 
Canary Islands .... =n a ee re 118 


i _ 539 1,490 
1 1,746 2,656 2,394 
2 2038 2.684 2,224 


52 











col 


buy 


Col 
has 
a cc 
neu 
Col 
pert 
bing 





+ er 








OCTOBER, 1929 





101 





This Envelope 


Adds Another Color 


|p mailing envelopes your 
customer uses should be as 
colorful as the merchandise he 
buys or sells. 

When you sell him Improved 
Columbian Clasp Envelopes he 
has already made a start toward 
a colorful mailing envelope. The 
neutral buff tint of the Improved 
Columbian Clasp Envelope blends 
perfectly with any color or com- 
bination of colors of printing inks. 


UNITED STATES 


It brightens colors and makes them 
sparkle. It is the plus value in color 
printing. No matter how many 
colors he uses, remember the Im- 
proved Columbian Clasp Envelope 
adds still another. 

Your regular paper merchant has 
Improved Columbian Clasp Enve- 
lopes. They come in 32 stock sizes, 
to fit practically any job without 
the expense and delay of being 
made to order. 


ENVELOPE COMPANY 


The world’s largest manufacturers of envelopes 


SPRINGFIELD, 


MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 


Improved 





Fibres: Photomicro- 
graph showing the fine- 
ly matted fibres which 
compose Improved Co- 
lumbian Clasp stock. 
The microscope is only 
one of the many precise 
instruments whose scru- 
tiny this stock must pass. 


SEVEN REASONS WHY THE 
IMPROVED COLUMBIAN CLASP 
ENVELOPE IS THE STANDARD 


1. Made from extremely tough, flexible 
stock. 


2. “Scotch seams”—they never give. 


3. Clasp of malleable metal that resists 
breaking. 


4. Clasp anchored to envelope at all points 
through double thickness of paper. 


5. Hole in flap patch-reinforced with fibre- 
tough stock. Lines up with clasp every 
time. Inspection at factory makes cer- 
tain of this. 


6. Name “Improved Columbian Clasp” 
and size number printed on lower flap 
of each envelope. 


7. Thirty-two stock sizes to fit practically 
any job without making to order. 


COLUMBIAN CLASP ENVELOPES 
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Standard 


MR. AUDITOR 


MODERN BUSINESS 


Calls for 
MODERN EQUIPMENT 


Table and pigeonhole sorting are antiquated 
and a needless waste of time and space 

An inexpensive device that breaks a series of 
1000 pieces into 10s in one sorting 


INDENES 


Numerical, Alphabetical, Geographical 
Special Wording 


Made in any size and indexed to fit your needs. 


“oi? — abe Poure ore 





On desk only when in use 


equipment for such concerns as: 


Montgomery Ward Stores 
Chicago Surface Lines 
Diamond T Motors 
General Motors 

Associated Gas & Electric 
New York Telephone 
DePinna Department Store 
Abrahams & Straus Store 


18,000 Banks all over the world 


e shall be pleased to give you the ideas we have 
thered in the fifteen years we have specialized in 
work Catalog and full details upon request. 


THE KOHLHAAS CoO. 


Manufacturers of Instant Reference Files 
183 N. Dearborn St., Chicago, Ill. 


(eee wees 
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Netherland India ......... 205  .... ae ; 656 
Turkey ane cay elec ¥ , 257 6,381 
Argentine ........ , ...1,050 6,937 1,773 1,521 1,420 
ON SPR ee 1,116 &25 630 1,179 944 
SOD on w'gis - Me - , oe 404 
Colombia . bead ; ie ath Ay 656 
ESHER ye - 238 


No Gietinetion is made between standard typewriters 
and portables. They are all included in these figures. 
Calculating Machines 
Table showing the movement of Germany’s imports and 


exports of calculators: 


1925 —1926 
Number Value Number Value 
Imports . ... 2,474 $ 600,000 1,769 $ 240,000 
Exports see OP 550,000 5,517 600,000 
-1927— . —1928 
Number Value Number Value 
Imports ....... .. 2.069 $ 400,000 6,183 $1,050,000 
Exports 6.095 620.000 6,623 790,000 


; — =e 


Number Value 
Imports . 4,765 $ 700,000 
Exports 10,296 900,000 


As there is no classification of the calculators imported 


prices will permit some conclu- 
sions to be drawn, viz.: 1925, $1,000; 1926, $550; 1927, 


$800; 1928, $700; 1929, $600. This refers mainly to the 


or exported, the average 


imports of American-made calculators, listing-adding ma- 


chines, etc. In 1929 some calculators were also imported 
from Sweden. The average figures are slowly lowering. 
They have lowered since 1925 from $1,000 to $600. This 
is on account of the fact that Germany has put on the mar- 
ket listing-adding machines But the demand for low 


priced adding machines has been covered by American- 
made types 

The average price of the exports show the following 
figures: 1925, $420; 1926, $450; 1927, $430; 1928, $470; 1929, 
$373. These figures refer in the first instance to calculators, 
not adding machines or listing-adding machines. This 
development shows the tendency to cover the great demand 
for low-priced calculators. The export number in this 
respect presents a steady increase from 5,469 calculators in 
1925 to 10,296 in 1929. 


about 100 per cent, but the value has not 


These figures demonstrate an aug- 
mentation of 
increased in like manner, for it only increased from $550,000 
to $900.000 

Table showing German exports of calculators to differ- 


ent countries January-June, 1925-1929: 


1925 1926 1927 1928 1929 

No No. No No. No. 
mmetrin. ..... ..316 201 312 478 1,112 
Belgium 299 240 330 348 603 
France 381 540 624 676 1,307 
Great Britain 240 229 288 320 
Italy ; 395 585 560 633 1,267 
Soviet Russia : 8S oe 120 44 
Roumania , 182 
Sweden ..... 634 195 706 191 434 
Switzerland 433 351 365 530 
Spain 252 a 339 273 413 
Czechoslov: akia 336 454 645 911 
Hungary 7 197 236 152 
Japan . 116 o. 
Brazil 240 = 240 240 263 
Argentine 13 
uu. & A, . 202 419 60 155 


The figures are not quite complete as they are not fully 


published for small items.—E.R.B. 


_— 
N. C. R. Sales Break Records 
The Wall Street Journal of September 6 said 


eighth consecutive month in 1929, the National Cash Reg- 


“For the 
ister Co.'s August sales exceeded the former record estab- 
lished in August of last vear. American and Canadian sales 
during August reached the record high volume of $2,740,- 
000. The company has set $5,000,000 as its October sales 


quota 7 





Co 
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AvoID 


Christmas Disappointments 


—Send in your order NOW! 








Only two more months until the big selling rush—and what a mag- 
nificent season this is going to be for the dealers who are ready with 
complete stocks of the record-breaking new Dipaday desk set line! 


We cannot guarantee to fill last minute rush orders. The smash- 
ing success of this colorful new line has kept us working at extreme 
capacity week after week, month after month, to fill the orders which 
have piled in during the traditionally slow seasons of the year. 


Get ready now for the season when the fastest moving line in desk 
set history will hang up new sales and profit records. Refer to the 
new 32-page loose leaf Sengbusch catalog No. 22. (Ask for a 
copy of this catalog for each of your salesmen.) Make up and mail 
your holiday stock order NOW. 


$9 6° 


Complete with Pen 


$4200 


Complete with Pen 









— 
No. 1880 — Emeraline Glass 
No. 1881 —Black Glass ~ 50 
No. 1882 — Portoro Marble 
No. 1883 — Genuine Onyx 
No. 1884 —Benou Jaune Marble 
No. 1885 — Bois Jourdan Marble Complete with Pen 
. Choice of any ornament — yin — Verde Green; 
No. 1870 — Emeraline Glass Police Dog — Golden Bronze; Lion — Stevens Bronze 
No. 1871 — Black Glass 
- 1872 —Portoro Marble 
. 1873—G ine Ony 
" any Soy No. 1850 — Metal — Ebony Green Finish 


No. 1874—Benou Jaune Marble 
No. 1875 — Bois Jourdan Marble No. 1851 — Metal — Statuary Bronze Finish 


Choice of any trophy — Eight statuettes Ne. eae wo? we 
— Golden Bronze or English Silver Be. 1653 — Dien — Sages Saver Mae 








SELF-CLOSING INKSTAND COMPANY 
1018 SENGBUSCH BUILDING MILWAUKEE, WIS. 
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OFFICES OF TOMORROW 


NEW YORK: 

545 FIFTH AVE. 
CHICAGO: 

610 SO. MICHIGAN AVE. 


MAt rt ¥ 
e ompany, 
GRAND RAPIDS, MICHIGAN 


WHERE NOT EXCLUSIVELY 
REPRESENTED WE ARE 
INTERESTED IN RESPONSI 
BLE CONNECTIONS. 
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Addressograph Opens New Chicago Sales Offices 
Chicago, has leased the 
West Jackson 


Chicago sales and service 


[The Addressograph Company, 


first and second floors at 215 boulevard, 


soon 


where they will open new 
offices 

[his move brings the Chicago offices of this organization 
back to Chicago’s loop, where the first factory and office 
was opened in 1893 by the inventor of the Addressograph, 


Ms. J. & 


offices were located 


At one time, the factory and general 


Union Station 


Duncan. 


where the now stands. 


More recently, however, the Chicago offices have been 
located in the Addressograph home office and factory build- 
ing at 901 West Van Buren street 

H. C. Avery, Chicago Addressograph manager, reports 
that the Chicago offices will be 
New York Addressograph offices 
Fifth 
products will be 


even more attractive than 


the recently established 


and display rooms on avenue. A complete line of 


displayed in a spacious 
exhibit the first floor, 


sales offices will be maintained on the second floor. 


Addressograph 


and demonstration room on while 
Addressograph agencies and branch offices are now lo- 


cated in all principal cities of the world. In July, the 


Chicago company purchased the Addressograph, Limited, 
the European manufacturing and distributing organization 
of Addressograph products. The acquisition of the Euro- 
pean business—which services a territory comprising all the 
British Isles and all of Europe, including Africa, India and 
Asia 
owned and operated by the Chicago parent company. 
Berlin 


completes a world-wide Addressogiaph organization 
Fac- 


tories are now located in Toronto, London, and 


Chicago. 
- —_ a —_ 
Governor Hazel Authority on Court House Ar- 
rangement 
Lockwood-Hazel Company, 


Ernest R. Hazel, of the 


Atchison, Kansas, governor of the Eighth Regional District 


of The National Stationers Association, has’ become a 
widely-recognized authority on courthouse planning and 
public office and courtroom arrangement. A news story 


about Mr. Hazel’s achievement in the field mentioned ap- 
peared in The Atchison Daily Globe of September 12. The 


what one can 


story throws an interesting sidelight on 
do by way of service in developing an office equipment 


business. We take the liberty of quoting the article 


“At the letting of the contract for the office and vault 
equipment and the court room furniture of the new Bour- 
bon county court house at Fort Scott to replace the one 
burned last January, there were four sets of plans submitted. 
The plans as drawn and arranged by Ernest Hazel of The 
Lockwood-Hazel Co., were chosen by the commissioners. 
Che order for the furnishings complete from basement to 
court room was awarded to the Fitziola Office Equipment 


Company of Fort Scott Che Art Metal agent of that 
company called in Mr. Hazel to make the lay-out on 
account of his past experience and success in court house 


furnishings. In is interesting to note that the counties of 
Phillips, Norton, Decatur, Cheyenne, Jackson, Pratt, Scott, 
Haskell, Johnson, Edwards, Finney, Gray, Sheridan, Smith 
and now Bourbon have accepted the complete furniture 
arrangement plans as drawn by Mr. Hazel. In addition to 
the list of new court houses there have been a number 
remodeled according to the plans submitted by this well 
known authority on court house arrangement 

“Mr. Hazel when asked about his success in this field 
said: ‘I suppose that the thirty years or more that I have 
spent calling on the county officials of Kansas have given 
me a knowledge of their needs in supplies and equipment 
that makes it comparatively easy to draw up a set of plans 
that comes pretty near to taking care of their every need 
for filing of records and papers as well as the arrangement 
of their desks and counters. I have also given considerable 
study to court room arrangement and all the plans sub- 


mitted cover the furnishings of the district court room. 
Surely I am proud of this record. Who wouldn’t be? 1 
hope to draw plans for a number of counties that are 
contemplating new court houses in the next year or so, 
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The New 


CENTURY 
PROTECTOGRAPH 


has won 


preference everywhere 


























USERS SAY: 


“We used our Century Protectograph every day for the past 
year and have not spoiled a single check. Before this machine 
was purchased by us, we had five or six different makes in as 
many years, and none of them gave us the satisfaction that we 
are now obtaining.” ENGLISH WOOLEN MILLS, Mil- 
waukee, Wis. 


“We have now been using the Century Protectograph for 
almost a year; we have not experienced any trouble with it 
whatsoever, and find it to be much more satisfactory than any 
check-protecting machine we have used up to the present time.” 
AMERICAN SEED COMPANY, Detroit, Michigan. 


“Your Century Protectograph, in our opinion, is the best 
check protector on the market, and we are glad to recommend 
it to anyone in need of real check protection.” ' 
BRANTLEY & COMPANY, Greensboro, N. C. 


“This new machine of yours is certainly the most complete 
and easiest operated check-writing machine we have ever 
seen.” CORINTH BANK & TRUST COMPANY, Corinth, 
Mississippi. 


Todd Expansion Creates Opportunity for 
Salesmen 


National advertising identifies the Todd name with the pro- 
tection of bank accounts—business and personal. New models 
are being made for a constantly widening market. This era 
of expansion means opportunities for men who can qualify to 
represent a progressive organization. If you are interested, 
write us at once. The Todd Company, Protectograph Divi- 
sion. (Est. 1899), 1129 University Ave., Rochester, N. Y. 
Sole makers of the Protectograph, the new Super-Satety Checks 
and Todd Greenbac Checks. 


TODD SYSTEM 
OF CHECK PROTECTION 


The Protectograph eliminates a large percentage of 
all check frauds by preventing raised amounts. 


Todd Greenbae Checks, with their patented self- 
canceling features, prevent change of payee’s name, 
date and number and “counterfeiting.” 


Standard Forgery Bonds cover the remaining check- 
fraud possibilities; namely, forgery of signature and 
forgery of endorsement. 























See the New Wide 
Carriage Barr at the 
National Business Show 





At the National Business Show in Grand Central 
Palace you'll see the new Barr Typewriter with the 


new wide carriage—latest product of the Barr- 
Morse Corporation. Provided with all the features 
that have made the compact, modern Barr the 
most talked-of typewriter of the day, this fine 
machine stands as the only wide-carriage model 
offered in a portable typewriter. Progressive mer- 
chants do not need to be told the profit possibi‘ities 
of this item. 

There will also be a complete display of standard 
model Barr Typewriters, and the Barr Typewriter 
for continuous form equipment. Dealers who see 
the Barr line for the first time will realize that here 
is the coming typewriter of the day—the one that 
offers the greatest opportunity for increased type- 
writer sales. They are the ones who will ask about 
the Barr Dealer Franchise. 

Central Palace 


Don't forget the place—Grand 


ih tober 4 | 26. 


See the Barr! 


BARR-MORSE CORPORATION 
Ithaca, New York 
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TYPEWRITER 


207 Barr Puilding 





Five 7 Oo Small enough to 
Beautiful Colors earry off—Sturdy 
to Show enough to carry on 


Wide Carriage Model $75 
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and needless to say I hope the success I have had will 
continue.’ 
“The Lockwood-Hazel Co., now has a representative in 


Missouri and has started the gospel of good vault and 
fice equipment in that state. Already a number of vaults 
n various Missouri counties have been equipped com- 
plete with Art Metal steel filing and a number 
more are considering plans for remodeling. It will be 
recalled that The Globe mentioned time ago that 
Mr. Hazel had an invitation to go to California and draw 
the plans for a new court house. The Globe wishes him 
every success and hopes that he will be able to continue 
to ‘land’ the same relative proportion of contracts from 
the counties that will build in the years to come.” 
So say we all of us! 


devices 


some 


> -- 


Walters Key Pressure Gauge Ready for Market 
E. Walters, 6141 


Paulina street, Chicago, and described some months 


The key pressure gauge invented by F 
North 
ago in these pages, is now, we are informed, ready for the 
the 
claims 


market and can be had on application to inventor at 
the Mr. Walters that the 
| key pressure for the different keys on the same machine 
will sometimes vary considerably and that this variance is 
| likely to 
He has worked out a number of interesting 


address given above 


source of the operator. 
the 
influence of uneven key pressure on typewriting machines. 


He points out that it is not difficult for the mechanic to 


become a annoyance to 


ideas on 


|} adjust the keys of a typewriter to approximately the same 
| degree of pressure at the printing point, providing the me- 
chanic has some means whereby to gauge accurately the 
pressure required and to adjust the keys accordingly. 

Mr further infor- 
} mat‘on which may be required. 
A Booklet on Better Stationery 


Britain and 


Walters will be happy to supply any 


Che Stationers’ Association of Great Ireland 


has recently issued in the form of a booklet the better sta- 
tionery recommendations of the council of the association. 
This booklet matter, but 
it is filled regarding the 
fine discusses the manner in 
the sale of better 


carry on the 


contains only six pages of type 


recommendations 
booklet 


advance 


valuable 
The 


may 


with 


sale of paper. 


which manufacturers sta- 


tionery, how the retailer may himself work 


among his customers, how consumers should be approached 


by advertising and otherwise to appreciate the importance 
of using better stat‘onery in their business correspondence. 
Some slogans are suggested for the use of dealers and de 
tickets 
made as to the appointment of better stationery 
The book that the 
Association has a few attractive and well written brochures 
It is 


scriptions are given of window and suggestions 


week and 


‘ther matters. points out Stationers’ 


outlining the arguments in favor of better stationery. 


suggested that manufacturers issue a pamphlet especially 
for sales people describing the various note papers and 
suggesting methods of approaching customers 

- - 


I. D. L.-Bell Deal Annulled 


On page 120 of the September issue of Office Appliances 


it was stated that the Bell Stationery Company of New 
York City, wholesale stationers, had purchased the stock, 
dies, etc., of the I. D. L. Manufacturing Corporation, 200 


Hudson street, that city, with the exception of the I. D. L 
Eyeletter and the I. D. L. calendar. 

Office Appliances is informed by the I. D. L. Manufac- 
turing Corporation that the deal above referred to has been 
rescinded and that the I. D. L. 


and sell all its products as heretofore 


will continue to manufacture 


> 
Wood Furniture Exports for First Six Months of 1929 
Commerce Reports] United States exports of wood offic 
furniture the first six months of 1929 showed an increase of 
thirty-five per cent over the same period last year In 1929 
| we exported $187,723 worth of wood office furniture 
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BY PUSHING AN UNKNOWN LINE ? 


/ OU may be handling an _ By selecting a nationally ad- 
unknown line of mer-  vertised line you will be liter- 
chandise, attempting toover- ally pulled up the business 
come the resistanceofaskep- incline to greater profits. 
tical public withoutsaleshelp Diebold offers a powerful 
of any kind. By years of con- helping hand to its dealers 
tinuous pushing you —public approval, 
hope to arrive at your gained thru 33,000,000 
goal—increased profits. impressions yearly in 
Why handicap yourself? D national publications. 









BURGLAR-PROOF THE COMMERCIAL THE COMMANDER 
CHESTS LINE ‘ 

Two Hour Safes carrying 

Underwriters’ Laborator- 

ies Labels “Band **T-20."" 


Carry lowest mer- Iwo sur Safes for 
cantile burglary in- the smaller business 
surance rates. office. 


The Diebold Line requires no pushing to gain = 


the peak of public approval. It has arrived—by 
the short-cut of national advertising. It is wait- 


deors on 
market. 


ing to help you up the road to greater profits. 


ACOMPLETE LINE~ NATIONALLY ADVERTISED 


this line with consistent national ad- 


DEALER who handles the Diebold 


Lineneed neverapologize.Whether — vertising in such publications as the 


selling a million dollar concern ora 


one-man office, no apologies are 


needed for not handling the proper 
unit. It is always available. 


We offer you a complete line of mod- 


ern fire-resistive safes, vault doors, 


and burglar-proof chests, with a size 
and style to meet every need. We back 


Saturday Evening Post, Nation’s Busi- 
ness and the Business Week. 

We provide valuable factory sales help 
in the way of sales analysis and de- 
scriptive material. Our complete line 
—nationally advertised, will help you 
up the road to increased profits. 


Write today for complete information. 


DIEBOLD SAFE & LOCK COMPANY,.CANTON, OHLO 


JEBOLD 


ASK YOU R 


SAFE 


BAN KLE R. 
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LET SHIPMAN-WARD SOLVE 
YOUR UNDERWOOD PROBLEMS 
WITH... 


I. 100% Rebuilt Underwoods 


The finest Rebuilts on the market today a* 


2. 90% Rebuilt Underwoods “¢ , 


(formerly Semi-Rebuilt) 









} 


| oe 
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A big money saver for the Dealer who 
can do his own Adjusting and Aligning 


3. Jim Ward’s Special 
Improved Rental Underwoods 


A High Quality, Low Priced Machine 
to Meet Mail Order Competition 


4. 100% Rebuilding Service 
5. Exchange Service 
6. Welding Service 
7. Selected 

Rough Underwoods 
8. 


Underwood Parts 


All These Features Explained in 
Our Price List. Write Today 


SHIPMAN-WARD MFG. CO. 


Export Representatives 
The Consolidated Machine & Supply Co. 
48-54 W. 25th Street, New York, N. Y. 
1777 SHIPMAN BLDG. 


4401 Ravenswood Ave. CHICAGO, ILL. 























AMERICAN 
Repeating Order Books 


Duplicating or Triplicating 


The high quality Salesmen’s 
order book line. For forty 
years the standard. 


Heavy hinged cover; stylus 
sheet; round hole perforated; 
good grade sulphite bond paper; 
white and yellow. PEN 
RULED. 
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Duplicating numbers have 75 
sets, triplicating 50 sets, of forms. 


SIX POPULAR SIZES 


OTHER PROFITABLE ITEMS 
FOR THE 
COMMERCIAL STATIONER 


American Line of Notes, Drafts, Receipts 
and Business Forms. 


WESTAB 
COLUMNAR PADS 


Every dealer should have our catalog. Free 
on request. 


Kalamazoo Stationery Co. 


DIVISION OF 
WESTERN TABLET AND 
STATIONERY CORPORATION 


Kalamazoo, Mich. 
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One Hundred Manufacturers to Show School 


Supplies 

Pians for one of the largest exhibits of school supplies 
ever to be held in connection with the convention of the 
Texas State Teachers’ Association, to take place in Dallas, 
November 28-30, were discussed at a meeting of the 
Chamber of Commerce, recently. It is planned to use 
approximately 60,000 square feet of space in the Automo- 
bile building in State Fair Park, and more than one hun- 
dred manufacturers of books, stationery, machines, supplies, 
etc., will be invited to install booths. 

The exhibit will be one of the most extensive and ambi- 
tious ever undertaken by this body. In addition to displays 
and demonstrations by manufacturers and jobbers, school 
work from different schools in the state will be shown and 
prizes awarded for meritorious efforts.—B. C. R. 

__ <-- — — 
L. E. Mittag Returns from Interesting Trip 

Lester E. Mittag, Secretary of Mittag & Volger, Inc., 
Park Ridge, N. J., who is a Past Exalted Ruler B. P. O. 
Elks No. 658, Hackensack, N. J., recently returned from 
the Grand Lodge convention held at Los Angeles, Calif. 
After doing his duty as a good Elk, Mr. Mittag made 
an extended automobile tour of the Pacific Coast, visiting 
every point of interest from Tia Juana, Mexico, to Skag- 
way, Alaska. One of his most interesting trips was over 
the famous “Trail of '98,” which is still alive with the 
history and romance of the great Klondike gold rush. Mr. 
Mittag says that after his great rush from “hot tamales” 
in Mexico to “totem poles” in Alaska, he is more convinced 
than ever that Park Ridge, N. J., is the real “Center of 
the Universe,” and that making typewriter ribbons and 
carbon papers is a good business. 

a 

Marchant Machines Compute Air Race Records 

Representatives of the Marchant Calculating Machine 
Company, Oakland, Calif., point out that the company’s 
automatic electric calculators were used exclusively in the 
computation of all official records during the 1929 national 
air races held in Cleveland August 24 to September 2. 

The use of these machines made it possible to broadcast 
through loud speakers the actual speed per lap down to the 
fraction of a second as each plane passed the judge’s 
stand. Approximately six hundred planes participated in 
the ten-day meet, and it is stated that all awards were based 
on the Marchant automatic electric calculating machine’s 
computations. 

—— 
Pacific Coast Representative Visits Columbia Plant 

Arthur T. Frazer, Pacific Coast representative of the 
Columbia Ribbon and Carbon Company, visited the plant at 
Glen Cove, N. Y., on September 3 He drove through 
from the west coast in his car. His best twenty-four hour 
run was something over 800 miles. Nevertheless he looked 
fresh and apparently will make the round trip safely. 


———— 
New Head for Zellerbach Paper Company 
H. L. Zellerbach has been elected president of the Zeller 
bach Paper Company, San Francisco, Calif., succeeding | 
Zellerbach, who has become chairman of the board. 


a 
To Attend National Stationers’ Convention 
Austin Leftwich of the Tropical Printing Company, Inc., 
New Orleans, La., will be one of the representatives of 
the New Orleans Stationers’ Association at the twenty- 
fourth annual meeting of the National Stationers’ Asso- 
ciation at Montreal October 7 to 10, inclusive. 
Sf Sa 
New Simax Branch 
The Simax Stationery Company of 43 East Forty-sixth 
street, on September 1 opened a new branch store at 26 
East Fortieth street, New York 
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demands rapid 
and accurate 


filing and finding 























FILES 


Nine extra working inches in every Auto- 
matic expanding-compressing drawer. An 
eficient, modern business machine that 
simplifies and speeds up filing routine. _/ 
Uses no more floor space than the ordin- a Le 
ary file. a 


DESKS 


Strong, efficient and inexpensive Automatic steel desks 
operate smoothly and help the user to conserve his valuable 
time. They are made in many different styles with a wide 
variety of drawer combinations. 


SYSTEMS 


Automatic filing and indexing systems also expand automatically. As the 
needs of the user grow. these flexible systems may expanded auto- 
matically by the addition of scientifically selected rouge of guides and 
folders. There is a scientifically designed Automatic filing system for 
every filing need. 


MODERN 
USINESS 


111 


Automatic Equipment 


is designed for 
speed and accuracy 


The operator locates the folder desired and 
opens it. The front of the Automatic drawer tilts 
forward and the compressor tilts backward 
automatically adding 9 inches of useable working 
space. The contents are orderly and visible, sim- 
plifying and speeding up the filing operations. 
This exclusive feature speeds up filing by 
providing generous working space, eliminating 
waste motions and giving visibility which helps 
to prevent mis-filing. 

Finding is easier because the contents of a folder 


may be examined as easily as the pages of a book, 
without removing the folder from the drawers. 
The constant, firm compression of the closed 
Automatic drawer holds the filed material up- 
right, ironing out the wrinkles and creases 
which waste so much space in the ordinary file 
drawer. 

Send the coupon below for complete informa- 
tion and prices on this line of modern, efficient 
steel files, steel desks and filing systems. 


THE AUTOMATIC FILE & INDEX CO. 
General Sales Offices 
1320 Steger Building 28 East Jackson Blvd. 
CHICAGO, ILLINOIS 
Factory: Green Bay, Wisconsin 








OA10-Gray 





112 OFFICE APPLIANCES 





EASIER SWIVELLING ~ LONGER LIFE ~ GREATER FLOOR PROTECTION 








The new “double-action”’ ball bearing | 
office chair caster, made by | 








135 "Atlas ite whee. 
Can be rec 
mended for use on 
any floor. 





fp is an increasing demand for 
a “quality ” ball bearing office chair 


caster. [he new “double-action” is Bassick’s 


answer—it will sell on sight. 


Order a set if you haven’t seen them. 
Spin the “double-action” in your fingers. 
Get the amazing feel of them. Try them 


on a chair. That’ll be proof enough. You’ll 


an 





PFGABX 2 BAS . pax 
Double 1%" Ardlasite 
>m- be heels. For super-ser- Will protect floors 
ice, extreme strength from sharp-edged 
and durability. desk legs. 


niture not 


be sending a rush order. They’re **Pre- 
cision made”—a real quality product— 


priced lower than you might expect. 


By all means, get them in stock. With the 
other Bassick items they’ll give you a com- 
plete floor-protection service—an item for 
every need. Let us send you prices and 


detailed information. 


THE BASSICK COMPANY . , 
BRIDGEPORT, CONNECTICUT 





DRIVE-ON SOCKET NoMARS GWG 
; NoMARS d To fit casters sockets. 2" “Baco” Wheel 
The ideal rest for fur- Perfect protection for with soft tread, for 
bored with rugs, linoleums, pol- quietness and floor 
caster sockets. ished floors protection. 





A COMPLETE LINE #~ «~ 


AN 


ITEM FOR EVERY NEED 


a, 
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Plant Expansion by National Blank Book Company 
The National Blank Book Company, Holyoke, Mass., has 


started construction on an addition to its plant to care for 
the growth of business. It is expected that the new building 
will be completed within four months. The structure 
will be an addition to the main factory building, five stories 
high, and will cost about $100,000. 

The addition will be at the front of the main building 
facing the Boston & Maine Railroad tracks. Each floor 
will provide 5,500 square feet of space, the addition totaling 
27,500 square feet of space. The ground floor will prob- 
ably be devoted to the leather cutting department. The 
second floor will afford increased space for the executive 
offices, cost, estimate and factory control departments 
The bindery and inspection department for both bound 
books and loose leaf books will occupy the third floor. 
The fourth floor will house the research laboratory, super- 
intendent’s office and maintenance department. The print- 
ing department will occupy the fifth floor of the addition, 
adjacent to the ruling department. In the new location 
the printing staff will have better light and greater con- 
venience, with space for future expansion. 

Ten years ago the National Blank Book Company erected 
a building for the loose leaf division. This has now been 
outgrown, necessitating the addition now under erection. 
The company is planning increased activities for the re- 
mainder of this year, and in 1930. Three experienced sales- 
men have been added to the sales staff as a part of this 
program of more intensive sales cultivation 

_— + — 


Mimeograph Field Folk Visit Factory 


\ number of dealers, their representatives and branch 
men have visited the general offices and factory of the 
A. B. Dick Company, Chicago, Ill, within recent weeks. 
These included H. M. Russell, of Russell & Cockrell, Inc., 
Amarillo, Texas, and John Oakes, of the same organization, 
who was taking training in Mimeograph technique; Charles 
Holden, of the A. H. Esch Company, Edmonton, Alta.; 
the Paxton brothers, of the Paxton Typewriter Company, 
Bloomington, Ill, Mr. Ejiff, their Mimeograph salesman, 
and two of the road men; W. H. Whitehead, of the 
Mimeograph Sales & Supply Company, Houston, Tex.; 
Mr. Gregory, the Book Shop, Joliet, IIL, taking training in 
Mimeograph technique; the following branch men—G. W. 
Farrer, Indianapolis, J. D. Griswold, St. Louis, C. P. Hansen, 
Milwaukee, C. L. Mann, Minneapolis, S. B. Shields, Kan- 
sas City, E. M. Smith, Detroit, and M. G. Walsh, Cin- 


—~- ’ 
Fall River Business Secures New Location 

The Smith Office Equipment Company, 122 South Main 
street, Fall River, Mass., has leased a store in the new 
Eagle building, 33 North Main street. This is centrally 
located and promises to effect a material expansion of the 
business 

The Smith Office Equipment Company handles Art Metal 
products, Sundstrand adding machines, Royal typewriters, 
general stationery items; in addition a circulating library is 
conducted, Eastman camera products are carried and a film 


librarv is operated. 


> - 
W. H. Buck in an Ohio Territory for Rem Rand 


W. H. Buck, who had been with the Remington Rand 
Business Service, Inc., at Wheeling, West Virginia, has 
been transferred to the Ohio territory, working in con- 
junction with the Columbus branch. He made his head- 
quarters at 217 Southard avenue, Zanesville, having full 
charge of the accounting machine division He handles 


both Remington and Dalton machines in the territory 
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There is no Profit 
in Soiled Blotters 


Customers want fresh, clean, blotters. They 
soil quickly enough when in use without hav- 
ing them soiled to begin. ‘ 

Soiled blotters eat into profit. They may 
easily produce an actual loss. 


But clean, fresh and well displayed blotters 
are worth while. Display is important from a 
selling angle. 

The Wrenn Showblott keeps blotters fresh 
and clean and shows them off to the best 
advantage. 

There is a special introductory offer whereby 
you can secure one of these display cabinets. 


Write for full details. 


The WRENN PAPER COMPANY 
Middletown Ohio 
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FABER 
ERASERS 


| —— Pencil, Inkor 
ot | Typewriting Erasures 
——— School or 
Commercial Uses 
Special numbers adapted to every type of work 


€ 
WORLD~RENOWNED 
RNR 2 RE RR ce 
= BE) ”"CASTELL” BS 
a re 


PENCILS 


for every purpose, every degree of hardness 


THIN-LEADS 


yw BEST IN THE WORLD W 
Every dealer should sell these products 


AW. FABER 


NEWARK, NEW JERSEY. 
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Brown Paper Company Establishes Valuable 
Service 


The L. L. Brown Paper Company of Adams, Mass., for 
eighty years manufacturers of fine record and correspond 
ence papers, announces a new service to users of important 
records and documents. It provides for the guaranteeing 
of such records in regard to quality, durability and perma- 
nence. In addition, it embraces the certifying of each 
L. L. Brown paper in respect to certain properties and 
to the raw materials from which it is made. 

An interesting feature of the service is that relating to 
the certification of raw materials. So that buyers may 
have exact information about the papers they purchase, 
the company is now indicating the kind of rags of which 
each of its products is made and in each instance is stating 
the precise percentage as well. So far as the company 
knows, this is the first time a paper mill has divulged such 
information about all its lines. 

In a booklet, “Certified Papers,” which has been issued 
in connection with the new service, the company describes 

The booklet explains that charters, deeds, patents, formu- 
las, the accuracy of records and even the vaults in which 
these important documents are stored are certified. It then 
points out that the most important factor of all—the paper 
of which these documents are made—is not guaranteed 
against disintegration Thus, the elaborate precautions 
taken to safeguard vital documents are largely valueless 
so long as the paper itself isn’t immune to the ravages of 
time and hard handling. 

As a matter of service to users, the L. L. Brown Paper 
Company now affixes a certificate to all its products. This 
certificate guarantees (1) that the rags from which L. L. 
Brown papers are made are none but white linen and 
cotton clippings, the percentage being clearly indicated; 
(2) that L. L. Brown products are free from destructive 
residual chemicals in either the partly finished or finished 
paper; (3) that L. L. Brown papers are wholly immune to 
disintegration; and (4) that they are of the highest qual- 
ity and value and have the greatest degree of permanency 
and durability in their respective grades. 

Distributors of the company’s product are provided with 
supplies of the certificate. In this way the label is made 
available to printers, stationers, lithographers, blank book 
manufacturers, etc., for use on printed matter and books 
produced from these papers. The purpose is to provide 
users of the concern’s lines with a means by which they 
in turn can guarantee their product to their customers and 
at the same time identify themselves with the company’s 
advertising. 

In connection with the latter, the announcement regard- 
ing the new service states that special educational work will 
be done among consumers. Its object will be to assist 
them in determining which of their records and documents 
should be certified or guaranteed as to quality, permanence 
and durability. It is pointed out that this service will 
instill a greater appreciation of the advantage of using 
quality papers for vital documents. It is felt that this 
development should inevitably create a larger market for 
quality printing and related processes, which in turn should 
mean less emphasis on price—less need of minimizing legiti- 
mate profits. In brief, the company believes that this new 
service to consumers will necessarily result in broader 
opportunities for all concerned 

The company sponsoring this service has specialized in 
the manufacture of quality record and correspondence 
papers since 1849. It is said to be the oldest manufacturer 
producing paper for permanent records. Conspicuous 
among its products is Brown’s Linen Ledger, a name which 
for generations has signified permanence and durability in 
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CANODE INK 
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& OFFICE SUPPLY CO., Inc. 


ome 3 ()()5- 17 Carroll Avenue, CHICAGO 


The Canode company was established and has grown on the 
iron-clad policy of “satisfaction or money refunded.” Long 
known for its inks of superior grade, the Canode line is now 
augmented by items such as ribbons, carbon papers, pastes, 
typewriter brushes, and the nationally advertised Dur-O-Lite 


pencil. 
A Complete Line of Inks 


Canode duplicating inks need no introduction. Users every- 
where are familiar with them and know the quality is unsur- 
passed. Likewise, the inks for postage permit machines, 
adding machines, check protectors, etc., have been tried and 
proved by customers in every part of the country. 


New fields are now open to dealers in selling Canode lumber 
marking ink, a product which penetrates, dries instantly, and 
stands up under heat and cold. 


Dealers who standardize on Canode inks are reaping a de- 
cidedly profitable harvest. Because, if ink is needed, there 
is a Canode ink for the purpose. Full details and prices on 
request. Write us now. 


to any made. 


Canode typewriter ribbons are 
made of finest fabrics and inks “Sead 
made by ourselves for this ATE 
special use. They are equal HHT 





For ten years we have concen- 
trated our efforts on a line of 
super quality inks and office 
supplies. Suitable discounts and 
cooperative sales effort result in 


satisfied dealers and customers. 








The Canode type- 
writer brush is a 
big favorite with 
stenographers. It 
does a good job 
of cleaning, eas- 
ily and quickly. 
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Canode carbon papers, while made in a limited 
number of weights, are of exceptional quality. 
Dealers find a good sale for these. 
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DESKS 


For every office use 





The private offices of the 
officials of large industrial, 
railroad and banking firms 
are being equipped with 
Imperial matched suite 
furniture. 


Paw offices of today, becomes a reality when these 


A i IFIED beauty, so much sought for in the fine 
= Imperial Desks are part of the picture. 


Refinement of design, harmony with other furnish- 
ings and a definite standard of quality assure absolute 
satisfaction from every Imperial installation. 


Experience has proved that Imperial Desks fit into 
fine offices and their exceptional values appeal to even 
the most prosperous and progressive companies. 


May we tell you more about them? 


Imperial Desk Company 


Evansville, Indiana 
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record papers. Other grades include Advance linen ledgers; 
Greylock linen ledger, Brown's fine; Brown's linen, Ad- 
vance bond and Greylock bond 

_ 


A Boat Race That Was a Boat Race 


On Saturday, Sunday and Monday, August 31 and Sep- 
tember 1 and 2, The Russia Cement Company of Glouces- 
ter, Mass., invited a number of guests to follow the 
fishermen’s races in a real, sturdy fishing schooner, “The 
Constellation,” pride of the fishing fleet, with auxiliary 
power. The company chartered her for three days so that 
its guests might enjoy the races. This race was a show- 
down event to decide the banner ship of the Atlantic’s 
fishing fleet. The company employed for the three day’s 
run a regular old “salt-banker” cook who has spent his life 
in the galley. Meal-time was all the time and everything 
eatable the markets afforded was provided for this inter- 
esting occasion. 

Five boats took part in the race, forming a beautiful 
picture as they started outward bound beyond the famous 
reef of Norman’s Woe on one side and Eastern Point on 
the other 

Office Appliances acknowledges the receipt of an invi- 
tation to this interesting event and deeply regrets the in- 
ability of any of its staff to be present. 

Crane & Company Complimented in Big Paper 

The house of Crane & Company, sixty-one years in 
business in Topeka, Kan., received mention in the fiftieth 
anniversary edition of the Topeka Daily Capital. On page 
10 of one section of this mammoth edition, the history of 
Crane & Company as the oldest printing concern in Topeka 
is given. On November 1, 1868, George W. Crane and 
J. Y. Byron formed a partnership and started a book 
bindery in the Ritchie block under the name of Crane & 
Byron. The name of Crane has ever since been contin- 
uously associated with the printing and stationery business 
in Topeka. 

Frank S. Crane is the president of the company at the 
present time. In common with nearly every other concern 
in Topeka, the house of Crane carried an important adver- 
tising announcement in the Topeka Capital’s anniversary 
number 

es 
Clever New Dictaphone Magazine 


“It’s Said and Done” is the title of a little monthly maga- 
zine for busy people which is being issued by The 
Dictaphone Sales Corporation. 

The litthe magazine is spicy and interesting. We find 
therein that the Dictaphone cuts the clock in half. There is | 
a little story about a girl who never learned shorthand but | 
knew all about the typewriter keyboard. The answer to 
her problem, of course, was the Dictaphone. Then there is 
a suggestion about shaving the cylinders and finally, a page 
of jokes. 

Anyone having contributions for “It’s Said and Done” 
should address them to the Dictaphone Sales Corporation, 
Graybar building, New York, N. Y. 

iecinnniitaaiaaas 
Belleville Stationer Moves 


The Egyptian Stationery Company, Belleville, IIL, for- 
merly located at 15 East Main street, have moved to the | 
corner of Main and First streets, occupying three floors of 
the new building. This company is one of the largest 
firms in southern Illinois 

Monroe T. Weingartner is manager; Elbert E. Lill, 
assistant manager, and Albert Steuernagel, secretary-treas- 


urer 
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FOR THE 
INSIDE MAN 


NO.7 











d 
Yana shield! 


Wuen you know you are selling the 
best Filing Supplies money can buy, price cut- 
ters do not confound you! That’s why dealers 
and salesmen who sell Supreme Quality Filing 
Supplies are building permanent, profitable 
business in ever increasing volume! 


Office supply users want service, time- 
saving, permanence, in the filing materials 
they buy ... not lowest price. You can sell 
assured satisfaction when you offer these su- 
premely fine quality products. Write today 
for samples. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 








The Wabash Cabinet Co. 
Wabash, Indiana. Date 19 


Please place my name on your list to receive new Sales Ideas, and 
tell me about your plans to help increase Supplies sales. 








Name 
Address 


Firm 
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COLOR PRODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER + PEN & PENCIL 


{ CARBON PAPERS 
REFLEX 


WRITING INKS+ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 
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THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





[he fact that our business has 
grown and developed largely. 
over a period of 50 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands nas been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
rm that surpass the A. & 

. Line. 
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New “Security” Catalogue 

The Steel Equipment Corporation of Avenel, N. J., has 
just issued a new 92-page general catalogue and price list. 
The extensive use of color and illustrations in this cata- 
logue makes it the most elaborate one ever issued by this 
company. 

Among the products included in it not shown in former 
catalogues are: Steel sectional bookcases, desk high stor- 
age cabinets, new corporation flat top desk, new check 
posting desk, removable desk drawer card trays, new 





LATEST SECURITY CATALOGUE 
bankers note case, new steel bond boxes, new sizes of card 
drawer cabinets, new high line cases. 

The section on “Planned Equipment” shows numerous 
Security installation views. These installations are the re- 
sult of years of specialized work in this field and illustrate 
the large scope of Security “Planned Equipment.” 

SS 
Some Addressograph Agency Changes 

J. A. Bailey, who was appointed Addressograph sales 
agent at Grand Rapids, Mich., in March of this year, has 
been forced to give up his work for a year because of il! 
health. F. J. Ackerman, formerly senior salesman in the 
Chicago territory has been appointed to the Grand Rapids 
agency as Mr. Bailey’s successor. 

C. M. Williams, who made a fine record as Tampa sales 
agent and as the senior salesman of the Atlanta agency, has 
been made the sales agent at New Orleans. J. F. Robbins, 
formerly Atlanta senior salesman, was promoted to Tampa 
sales agent. 

E. R. Spies has been appointed head of the Addresso- 
graph Sales & Service Agency recently established at Den- 
ver, Colo. Formerly this territory was served by the 
W. H. Kistler Stationery Company, Denver. Mr. Spies 
was promoted from the Seattle agency, where he was the 


senior salesman. 
—— 


Dahlke Heads an Air Mail Stationery Company 

Ben Dahlke of the Dahlke Stationery and Manufacturing 
Company, Buffalo, N. Y., is also president of the Air Mail 
Interests, Inc., 102-106 Carroll street, in the same city. 
The company has produced under the Dahlke patents and 
copyrights valuable air mail stationery and advertising ma- 
terials. Mr. Dahlke is well known in Buffalo and vicinity 
His company is capitalized at $100,000, and the lines in- 
clude air mail stationery, maps, advertising matter, etc., 
for which the demand is growing rapidly. 


SR Se Se 

New Orleans House Establishes Fine Show Room 
Perry & Buckley Company, New Orleans, have estab- 
lished a magnificent show room at the corner of Poydras 
and Carondelet streets as an additional sales and adver- 


tising proposition. 
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THE POSTS 
PULL DOWN 
FLUSH WITH —-—, 
THE COVER {TY The binder » 
‘ posts that 
disappear. 


The Gua 


STATIONERS LOOSE LEAF COMPANY 

Department C-10, Milwaukee, Wis. 
Is my territory open for Flexi-Post franchise? Send booklet 
and Guaranteed Bond particulars. 


teen eee n een ncwe eens sees eeee ese ee ence ee ceeees ceeeeeee ress eeeeeee 


, AOE ce crepeenrnrerprerearrerme sneer 
<< e eSSCSSSS S SF SH eB eBeees eBeEeaee eSe eee eee ee @eGgee@a-<—_<—<— 





120 OFFICE APPLIANCES 


= - a —— —— 


b utitying 
The Office 











ees Wes Tees 


Matching Oflice who are watching, modern business offices are progressing steadily 
| ture Suiles with: ' —> ; | 
eerie > scr hat: tenants towards an ideal of pertection and beauty. It is not so much that 


| eal I ede 4 
t atl r business leaders are becoming more artistic, as that they are learning 
eather overec } 
. . Pe a . ~ | 
\ ask l askels, the commercial value of beautify ing the office. | 
| eller Trays, 
( olendes Slonds. 


I. ockes c lotters, 


Thirty years ago, or even fifteen, what business man would have | 
dared to maintain an office as illustrated above. Today the spirit of 


( orrespondencé beauty is infused into even the most prosaic products. 


Folders. 
| elfer ( peners 


The growing appreciation of the commercial value of beauty on the 

. part of industrial leaders has pointed to wider opportunities, increased 
; 7 sales and greater profit for the dealers who handle Elsane Products. 

“Beaulifying Tbe Office” s | 


¢ lille of our new ilas- | 


Ecce Medea! Sainberg XK Company Salk Incorporated 


NEW YOR K - 77 East 130th Street “~« CHICAGO © @ . & Dearborn Street 
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SALMAGUNDI 
Fifteen Years Ago 











An Eyeful of the Features and News Printed 
in Office Appliances in October, 1914 


E. St. Elmo Lewis contributed “Something About Adver- 
tising.”” His observations and experience in advertising 
made Mr. Lewis’ article illuminating. 

A business show had been conducted at St. Louis in 
September under the auspices of the St. Louis Business 
Equipment Association. 

An advance story of the business show to be held at New 
York the week of October 26 promised a comprehensive 
array of exhibits. 

T. T. Malleson had been advanced to the post of export 
manager for the Royal Typewriter Company, Inc. 

Plans were announced to bring closer together the sta- 
tioners’ associations on the Pacific coast. 

The Automatic Pencil Sharpener Company had moved 
into its new factory building at Rockford, III. 

The Marchant Calculating Machine Company was pro- 
ceeding with plans for the erection of a modern factory at 
Emeryville, Calif. 

The Kohlhaas Company had been incorporated at Chi- 
cago with capital stock of $20,000. 

The Shaw-Walker Company had increased its capital 
stock from $400,000 to $500,000. 

Gleaning Typewriter Orders 

According to The Woodstock (Woodstock Typewriter 
Company) Frenk J. Seta, a salesman with the Cincinnati 
branch, doesn’t confine his sales efforts to routine lines. In 
one case he made a sale—after the situation seemed hope- 
less—by helping a woman balance her checks. In another 
instance he won an order after having helped a husband 
do the dishes when his wife was sick. 

a 
Shall We Need Water-cooled Typewriters? 

Editorial in System] The future will see office work per- 
formed in three, or shifts, 
throughout the twenty-four hours of the day. 


possibly four, extending 

A great 
economic waste exists in permitting expensive office build- 
ings, equipped with expensive machinery, to remain unpro- 
ductive seventy per cent of the time. This practice will be 
adopted, no doubt, in offices located in the congested areas 
of large cities where office space is at a premium and highly 
expensive. The program of working three or four shifts 
a day will result in other economies than the utilization 
of building equipment. The overhead, particularly that 
which represents salaries of officers and directing heads, 
can be prorated over twice or three times as many units of 
production as obtain under the present program of working 
seven or eight hours a day, according to Frank L. Rowland 
at the Tenth Annual Conference of the National Office 
Management Association. 

The possibility of general use of more than one shift 
of office workers must alter the plans every company has 
made for expansion space. Mr. Rowland tells of a com- 
pany with large offices occupying Wall street space which 
has quite definitely planned on two shifts, and then three, 
and possibly four if the hours of the working day are 
shortened. This company already has some of its depart- 
ments satisfactorily working on the two-shift plan, and 
feels confident that it is perfectly workable for more depart- 
ments. Because there is a relatively large turnover among 
the type of workers employed the company finds that 
clerks can be “promoted” to the day shift before a year is 








121 


“SIT UP” 
easily ! 
in 

EffEC 


chairs 





. oe 
This is No. 1 Stenographer’s Chair ball bearing 
(Swivel), genuine leather upholstering, 
OPTIONAL NEW SADDLE SEAT, Rubroid oil- 
less casters, standard olive green finish, height 
17” to 21%". No extra cost for mahogany, wal- 
nut or black finish. 


Individually 
Adjusted 


so that the worker is comfort- 
ably seated and supported in 
the correct posture. It 
costs no more to correctly 
seat your office or factory 
workers, and it pays big divi- 
dends in increased efficiency. 


Ef &C 
“Scientifically Correct Chair” 
— USE THIS COUPON — 


OA 


FRITZ-CROSS COMPANY, Manufacturers, 
Guardian Bldg., Saint Paul, Minn. 


Please send me your booklet, “What Under- 
lies Efficiency,” also name of local dealer. 


Name ... 


Address 














122 

















Now Even this Type of 
Buyer Will Buy 


You know this kind of chap. He belongs 
to that vast army of “close” buyers, and the 
thing that concerns him most is price. 


Ever try to sell him a duplicating ma- 
chine? Didn't fare so well, did you? Price 
was his objection, of course. Well, here’s 
a suggestion—offer him the 


HEYER ~-Rotaruy- 


- TRAOE MARK = 





AT 3 5 COMPLETE 
ONLY WITH SUPPLIES 
You'll get his order, never fear. For the 
Lettergraph, although amazingly low in 
price, produces a quality of work that is 
comparable to the best of higher-priced 
machines. It copies anything typed, writ- 
ten or drawn, in one or more colors, from 
postcard size to a 9x15 sheet, at an oper- 
ating cost of approximately 25c per 1,000 
copies. It is simply and durably con- 
structed; easy to operate; and upkeep ex- 
pense is little or nothing. 


Sounds good, doesn’t it? It is! Besides, 
dealer profit is liberal, which makes the 
Lettergraph an even better proposition 
for you. So why not stock this easy-to-sell, 
big-profit item? We have a splendid prop- 
osition to offer you. Write for it today. 


The Heyer-Duplicator Co., Inc. 


Manufacturers Since 1903 


945 W. Jackson Blvd. Chicago, III. 
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up. With this incentive it finds it possible to get clerical 
workers to work on the second shift. 

There will unquestionably be much experimenting and 
much change in our thinking about the use of more than 
one office shift before it is common practice. It is a plan 
that can be used more easily in some businesses than in 
others. But it is a development to keep in mind, especially 
in planning a new building or in making a long term lease. 


Fh 

Planning Office Buildings for Occupants 
Some ideas for the office equipment salesman were con- 
tained in an article in The Architectural Record by Harry 
Arthur Hopf. 
the Fidelity Mutual Insurance Company of Philadelphia. 
In his opinion “the factors of illumination, ventilation, heat- 


He was discussing the new home office of 


ing and noise reduction” are fundamental, and “no matter 
what else a life insurance building provides or omits, these 
four subjects should be given foremost consideration, for 
their influence upon the productivity of employees is greater 
than that of any other contributing factor.” Commenting 
on this The Insurance Field said: “Not only physical but 
psychological factors are considered by the architects and 
planning engineers. With regard to fenestration Mr. Hopf 
argues that it is ‘advantageous’ in allocating bays for pri- 
vate offices, to be guided by ‘the rank of the occupant.’ 
Just how many square feet of floor space and how many 
cubic feet of room—what color scheme and style of furni- 
ture—are conducive to most effective presidential thinking 
is not made clear. Office dimensions, however, seem to 
make it clear that a president requires, roughly, about four 
times more floor, air and opulence than a third or fourth 
vice-president. 

“Upon reflection, however, the architects and planning 
engineers probably do not consider space as affecting the 
efficiency of executive cerebration. They are likely pro- 
ceeding on the time demonstrated principle that ‘proper’ 
scenery is a powerful factor in impressing executive power 
and authority. Then, too, the more space and beauty given 
to executive offices the easier it is to get O. K.’s on bills 
of architects and planning engineers.” 

—— 
House Organ Philosophy 

Distinguished foreign visitors are welcomed with ticker 
tape. The obscure immigrant is more familiar with red 
tape.—The Coach (published co-operatively by the Boorum 
& Pease Company, Eberhard Faber Pencil Company, C. 
Howard Hunt Pen Company and Sanford Manufacturing 
Company). 

+ * 7 

Many men take pride in being called hard workers. Some 
of these hard workers really accomplish little, while some 
easy workers accomplish a great deal. Let us judge men 
by their accomplishments, not by the way they work.—The 
“VY and E” Idea (Yawman and Erbe Manufacturing Com- 
pany). 

* 7 * 

The costliness in having friends does not lie in what 
one does for them, but what, in regard for them, one refrains 
from doing.—The Office Cat (The Richmond & Backus 


Company). 
. * 7 


Be thankful for small mercies. He who expects every- 
thing is disappointed with less than the best.—Faultless 
Loose Leaf Bulletin (Stationers Loose Leaf Company). 

* ” * 

Love is like a church fair. The admittance is free, but 
it costs you something before you get out.—Common 
Sense (Corlies, Macy & Company, Inc.). 

* * * 

A lot of fellows, when you think ther’re thinkin’, are just 

smokin’.—Quality (Clarke & Courts). 











123 


OCTOBER, 1929 

















UTICA OFFICE SUPPLY CO. Ine. 


Business Man's Department Store 
Utica, N.Y. 








says President Sinisgalli of 
Utica Office Supply Co., 
who has had Shaw-Walker 
Franchise for 14 years. 








Mr. W.H. MoNiff, Sales Manager, 
Shaw-Walker Company, 
Muskegon, Michigen. 









McNiff: 





Dear Mr. 










It ie very gratifying to look back fourteen years, 
when we placed our first order with you, personally, 
for one 4-drawer Shaw-Walker Steel File, to the 

fine volume of business thet we are now enjoying on 
Shaw-Yalker Files and Syeteme, 










The euccess that we have attained is due, a great 
deal, to the cooperation and fine service that you 
have rendered, backed by the "BUILT LIKE A SKYSCRAPER" 
Files, and the most complete line of Filing Supplies 
and Systems. 







The Shaw-Walker selling franchise hase been most profit- 
able and we are very proud and happy of our connection, 












Sincerely yours, 
UTICA OFFICE SUPPLY CO.,, INC. 









President 


Charles V. Sinisgalli 


Your inquiry relative to a 
Shaw-Walker Franchise — 
admittedly the most profit- 
able and most sought-after 
in the industry—will be held 
in strict confidence. Write 
today! 


G@asSee2ee22 
1 SHAW-WALKER, Muskegon, Mich. 
— Tell me more about the exclusive Shaw-Walker Franchise and how it can bring increased business 
and profits to my store. 
¢ o) Name . , bua , asee ‘ wTTTT oe t 


Address 
She se cee ce ee A ll 
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Combination 
Counter Height 
Unit No. 544 


ts Just a good 


Feature These 
special BENTSON 


file units! 


of these counter 
have sold many 
with quan 
with 


onvenience 
displayed 
window display 
aterial stored in the cabinets and 
lrawers open, is enough 


sctness and 


ts when well 


su didn’t make a dollar on it, the sugges 
sur label on the cabinet, where office records 
stationery is stored, is worth a great deal 
unter height units have a sizable margin 


ymbination unit No 44 is especially useful in 
iffices; the top drawer will carry 3 by 5 or 4 by 
ards; the two shallow drawers are very handy 
blanks, electros, charts, etc and the stand 
r size drawers are convenient for various 
rpose s 
h ser’ e unit No 40 is adapted to many 
f retail stores and business offices where there 
ted amount of cash transactions The storage 
tment has two shelves the lower one adjust 
1} nch centers; the ompartment measures 


es wide, 20% inches deep and 28% 


inches high 


nformation of these cabinets and of our con 
with prices and discounts, on request, to 


The Bentson Mfg. Co. 





Aurora, Illinois 


A. H. DENNY, Inc. 
356 Broadway 
Leonard St. 

New York 


Eastern Wholesale 
Distributors 


near 


FRED C. FUNKE 
P. O. Box 244, Detroit 
Michigan Representative 


Cash Service 
Counter Height 
Unit No. 540 
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Plans for Typewriter Industry in Russia 

A translation furnished by the United States Department of 
Commerce from an article in Trade and Industry Gazette, of- 
ficial Soviet publication, narrates some details of the plan to 
Both Leningrad and Mos- 
cow are claimants for the factory, indicating that the newest 
republic has problems akin to those of the United States when 
there is opportunity to locate a large government project in 


manufacture typewriters in Russia, 


one of several cities. 

Some of the figures covering costs and selling prices of tvype- 
suggest that 
R. has to 


enterprise gets out 


writers as given by Trade and Industry Gazette 
the Supreme Economic Council of the R. S. F. S. 


surmount some disappointments before the 


of the red.’ 


Apparently there are doubts in the minds of the Soviet 


industrial leaders as to the practicability of organizing the 


manufacture of typewriters in Russia, because in a recent 


issue of the Trade and Industry Gazette there was pub- 


lished a plea calling for the abandonment of hesitation in 


this matter 
The most important current problem in the field of the 


precision machine-building industry is the organization of 


the first factory in Soviet Russia for mass production of 


machines. Until 
| 


typewriting and accounting the present 
1as_ been 


entirely by importation. It is estimated that | 


time the demand for these machines supplied 


yy the end 
of the five-year period the annual capacity of the Soviet 
typewriter market will be 30,000 machines At the present 


time the minimum demand for only for re 


placement of the old machines, is estimated at 10,000 ma 


typewriters, 
chines per year. The distribution of typewriters to rural 
districts is now not more than from five to seven per cent 
of the present demand for these machines. There are now 
nearly 76,000 rural councils and local executive committees 
which are potential buyers of typewriters. Moreover, the 
co-operative stores, “arteli’” (craft associations) and other 
absorb a great 
accounting 


organizations also could many 
With regard to the 


at the present time even approxti- 


country 
typewriters. demand for 
machines there are not 
mate data 

rhe problem of manufacturing typewriters has already 
been passed upon by the Chief Machine-Building Trust and 
by the Supreme Economic Council of the R. S. F. S. R., 
who have reserved for that purpose the Leningrad factory 
Max The Council of the 
Province has instructed the administration of 


named after Geltz. Economic 
Leningrad 
this factory to begin preliminary planning of typewriter 
production, which has already been started by the latter in 
close co-operation with the “Orgametal.” 

The author of the newspaper article goes on with a dis- 
cussion of the wisdom shown by selection of the factory 
location at Leningrad. He states that considerations such 
as the proximity of raw materials, the supply of fuel and 
accessibility to markets for the finished product are not 
very essential, when it comes to the problem of selection 
of the location of the typewriter factory. In order to manu- 
facture 30,000 typewriters a year it will not be necessary 
1,000 materials; the total 


finished 


tons of raw 
machines, together 
The difference in the freight 
when com- 


to use more than 
weight of the 


will be only 750 or 800 tons 


with boxing, 


for shipment of typewriters from Leningrad, 
pared with freight from other industrial centers, particu 
Thus, for instance, 
Leningrad to 
Rostov is 5.6 rubles, whereas that for shipping from Mos- 
cow to Rostov is 4.3 rubles. With the selling price of a 
typewriter estimated at approximately 400 rubles, the dif- 
ference of the freight quoted above will be only one-fourth 


larly Moscow, is practically negligible 


the cost of shipping one typewriter from 














{ ANDREW LOOMIS HERE PORTRAYS THE SENATOR SUITE BY LEOPOLD 


beautifully grained French Walnut, with inlays of Brazilian Rosewood, resulting in an office of rare charm 


Is your office in keeping with you? 


Many of America’s executives are recreat- 
ing their offices. They are replacing the out- 
of-fashion desk and chairs with an office 
assembly that makes the day after day and 
week after week work more pleasant— more 
restful—and more profitable. These modern 
offices—real creations of beauty—subtly add 
to the prestige and business of the executives 
who create them. They actually reflect the 
true personalities of their occupants. 


furniture—is the leader in the modern 
office development. Leopold furniture is 
correct in detail—in period—in style. It is 
the kind of furniture that you are proud 
to own and use. It is designed by artists 
and built by master craftsmen. 


You'll be interested in the new brochure 
“The Modern Office”— it contains detailed 
descriptions and full color reproductions of 
the Senator Suite. Gladly sent to execu- 


tives on request. 





—designers and builders of office 


THE LEOPOLD COMPANY 
BURLINGTON, IOWA 


Leopold 


1873 


aE 
Me aS pr a) 


BUILDERS OF FINE DESKS AND OFFICE FURNITURE SINCE 

















TRE LEOPOLD 
FRANCHISE 


The Leopold Dealer feels a justifiable pride in 
handling an outstanding Nationally Advertised 
product which has earned for itself full signifi- 
cance in the term ‘“‘Leopold Quality.”’ 


The Dealer who holds a Leopold Franchise gen- 
erally becomes an outstanding merchandiser in 
his community because he understands that he 
is not only merchandising a product, but also he 
is merchandising an idea, exemplified by the 
many items of Leopold Service. This enables him 
to build additional business and additional profit 


for himself. 


His experience .in the Office Furniture field gives 
him full appreciation of the completeness of the 
Leopold line in designs, patterns and sizes which 
are adapted to varying requirements of conven- 
ience, comfort and beauty, as well as being ap- 


propriate to varying price demands. 
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SELL YOUR CUSTOMERS 
THE GOOD WILL VALUE 
OF 
BUSINESS-LIKE CHECKS 


Remind them that their businesses are judged 





as they judge others—by the outward marks of 


success, alertness, up-to-the-minute methods. 


Checks written in the old-fashioned way give 
an impression that the business as a whole 
is backward, behind the times. Checks written 
on the Instant Safe-Guard Check Writer carry 
an unmistakable suggestion of modern 


methods. They help to attract business. 


This appeal will help you to close many addi- 
tional sales of Safe-Guard Check Writers. It is 
in line with today's business principles, and with 


Safe-Guard’s national educational advertising. 


SAFE-GUARD CHECK WRITER CORP. 


Lansdale Pennsylvania 














DEMONSTRATE THESE FEATURES: 


The Instant Safe-Guard moves as swiftly as this high-speed age 
in which we live. One quick stroke fills the amount line with 
big indelible figures and macerates the payee’s name — other- 


wise a vulnerable spot. 


Every Safe-Guard is equipped with an individual registered 
number or, if preferred, special name or trade-mark plate. This 
private plate not only “‘personalizes’”’ each check but provides 


additional protection against forgery. 


A $10,000 indemnity policy issued to every purchaser insures 
against loss through forgery or alteration. 























A Life Saver 


of Business Time 


Time is important in every office, par- 
ticularly stenographic time. Nothing 
handicaps efficient work so much as 
premature fatigue. 

Until recent years an office chair was 
not given much consideration. Today, 
however, in the opinion of an oper- 
ator of a typewriter, adding, calculat- 
ing, or bookkeeping machine, the or- 
dinary chair is a device of torture. 
The Uhl “Postur-Chair” changes all 
this. It is scientifically designed to 
promote correct posture. This is ac- 
complished by the special seat and the 
low back support Correct position 
assures a comfortable position. 

There is a big field for the Uhl Line. 
Every user of an ordinary chair is a 
prospect. If you are not getting the 
benefit of Uhl sales, you had better 
write us today. 


The 
Toledo Metal Furniture Co. 


1440 Hastings Street 
TOLEDO, OHIO 
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of one per cent of the selling price, which, of course, is a 
very negligible figure to be considered in the selection of 
the factory location. 

The work of the typewriter factory can be successful 
only in a highly industrialized district, where there is an 
ample supply of skilled labor and technical personnel. In 
this connection it is sufficient to say that nearly seventy 
per cent of all typewriter parts require precise and artistic 
metal stamping. Preparation of the tools necessary for 
this production requires a highly skilled engineering force 
and a considerable experience in the manufacturing of 
small precision instruments. The factory of M. Geltz is 
very suitable in this regard, because it has the necessary 
force of highly qualified engineers. During recent years 
this factory was engaged in successful mass production of 
knitting machines; it is also known for its manufacture 
of double-action cigarette machines. The construction of 
the latter type of machines is said to be so successful that 
at the present time these machines find their way into for- 
eign markets and they are beginning to drive cigarette 
machinery of German make out of foreign markets. 

If there is no hesitation in starting this new industry, 
the production of typewriters could be inaugurated as early 
as 1932. The machines of Soviet make will be constructed 
after a most successful model, which has already proven 
its suitability to the Russian requirements. The approx- 
imate cost of the new factory is estimated at 5,000,000 
rubles. The total area of the factory site is to be from 
15,000 to 16,000 square meters. Work in this factory will 
be taken care of by two work shifts, with a total number 
of workmen and employees of 2,050. The manufacturing 
cost of a typewriter is estimated at 302 rubles; the selling 
price at 400 rubles, as against 500 to 600 rubles, which is 
the present price of imported typewriters. 

The problem of manufacturing typewriters in Soviet 
Russia could be solved within the next few years, pro- 
vided that the work, which is already started, continues 
to develop satisfactorily. However, there are certain indi- 
cations of hesitation among the powers that be, possibly 
caused by the rivalry of the Moscow organizations, who 
are also eager to have the typewriter industry in their city 
The real reasons of this uncertainty are not known to the 
author, but at any rate they are contradictory to the de- 
cision of the government organizations involved. 

eS 
Boys! Boys!! 

One day last August a traveling typewriter man from 
the Central Northwest bought some supplies at the Balti- 
more store of a widely known typewriter company, special- 
izing in rebuilts. A few days later he returned to exchange 
a ribbon, which, on examination, proved not to be 
one of the company’s brands. Moreover, the manager was 
convinced that the ribbon had been used and declined to 
replace it. Then there were words, and pretty soon the 
encounter took on an even more emphatic phase. Like 
Ike Weir, the Belfast Spider of a generation ago, the 
Baltimore man is slim of build, but carries a high voltage; 
to put it in the terminology of the ring, he “packs a wallop 
in both mitts.” 

The record doesn’t disclose the immediate result of the 
contest, but one of the Baltimore daily papers said that in 
the police court the larger contestant collapsed (either from 
exertion or impact) and had to be resuscitated at a near-by 
hospital. He soon came around, however, and the charges 
were withdrawn. 

The incident isn’t important, but the moral is: Don’t 
lose your temper; but if you do, avoid fighting until you are 
cool again. Then if you and your opponent must go 
at it, get some gloves, hire a hall and charge admission. 
You won't of course; but even that would be less dan- 
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EVIDENCE THAT IS 
ALL-CONCLUSIVE 


\ HETHER your judgment be based 

upon uniformly accurate results — 
speed or ease of operation—ability to 
stand up strong and long under the 
severest hardships—or upon any other 
feature—you will declare, as so many 
users do, that this New Allen- Wales Model 
is truly *‘the wonder machine of the day.”’ 


Write for folder illustrating and de- 
scribing this and other leaders in the 
Allen-Wales line of high quality precision 
machines. Also, let us tell you about the 
sales possibilities of this popular line in 
your territory. 


ALLEN-WALES CORPORATION 
233-245 SPRING ST., NEW YORK CITY 
ELEPHONE CANAL 1155 
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FAST, SIMPLE 
—DIRECT— 
SUBTRACTION 


‘ UBTRACT just as you 

add. Depress keys, pull 
handle or strike touch bar 
the same way. The only 
extra movement is made 
with the left hand which 
pulls subtraction lever for- 
ward. That’s all there is 
to it. Lever automatically 
returns to addition. Sub- 
tracted items appear in 
red. Capacities from 
$999,999.99 to $99,999,999.99, 


Hand or electric. 








ALLENW WALES 


ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 
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La 
YOUR SALESMEN AREN’T 


MAGICIANS! 
» 


‘They can’t produce items they don’t carry—or sell something 
they can’t get! You couldn't do it, yourself! But—you can 
give them a magic Bag of Tricks from which any filing equip- 


ment need can be pulled: The F. E. Bee-Line! 


The F. E. Bee-Line is not only the most complete produced 
anywhere, but F. E. B. engineers, through continuous research 
and experimentation are constantly improving old filing equip- 
ment methods and creating new. The salesman with the F. E. 


B. Line is always two hops ahead of competition. 
> 
The New. Improved BI-FOCAL GUIDE 














We announce an improved BI-FOCAL 
GUIDE more rigidly built and capable of 
even longer service than the original BI- 
FOCAL GUIDE. A time and labor saver! 
Send for sample. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 


Fr. E. B. Building a 27 Melcher Street a Boston, Mass. 
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gerous than fighting because somebody called somebody 


Few men past thirty are trained to 
extra- 


else a variegated liar. 


fight. For such men to force their energies into 


violent exertion under pressure of anger is dangerous and 
hardly to be undertaken except in a cause for which one 
give up his life. 

on ———— 


National Chamber Poll on Calendar Change 


Recommendations looking towards international calendar 


might honorably 


sent out in Chamber of 


United 


reform were September by the 
Commerce of the States for a referendum vote 


among its member organizations. 


The proposals came from a special committee of the 


chamber, accompanied by a minority report advocating 


continuance of the present calendar. 
Che 
number, as 


recommendations of the committee are three in 


follows: 
should be so changed 


That the calendar 


as to bring about a greater comparability in business 


present 


records for periods within a year and for periods 
from year to year 
Chat the form which changes in the calendar should 


take should be determined through international con- 

ference 
That the government of the United States should 

participate in an international conference to determine 


the form of changes to be made in the calendar. 

The 
number of 
Nations, the 
International 


has been agitated for a 
abroad The 
Commerce and the 


of calendar reform 
both 


International 


subiec t 
and League of 


Chamber of 


years here 


Astronomical Union are among the organi- 


zations which have given it study. 


The report of the chamber’s committee emphasizes espe- 


cially inconveniences in business accounting arising from 


the fact that 
equal length, quoting 


months, quarters and half years are of un- 
at length from a report made to the 
League of Nations by a special committee. 

The committee reporting to the League of Nations went 
over about 200 plans for changing the calendar and recom- 
mended that attention should be centered on three funda- 
mental questions: 

1. Should the divisions of the year in the present 
that will be greater 


length and consequently better 


calendar be so changed there 


uniformity in com- 
parability? 

2. Should the weeks be fixed in their relation to the 
divisions of the year in which they occur? 

3. How should the 


mined? 


form of the changes be deter- 


Che chamber’s committee, in proposing calendar reform, 
report it 


itself puts forward no specific plan. In its says 
that a difference of opinion exists among students of the 
calendar as to what particular divisions of the year should 
be made equal. Plans of one kind undertake to make the 
year’s quarters of equal length, with the same number of 
week days in each month. The best known plan of the 
other type contemplates months of equal length, with the 
weeks fixed in each month, with the consequence that the 
number of week days would be the same in all months 
and a date within the month always would fall upon the 
same day of the week. Both types of plans provide cal- 
endars of 364 days and would utilize a “blank” day to fill 
out the ordinary year, with two “blank” days for leap year. 

Majority members of the chamber’s committee developed 
individual preferences respecting a twelve-month plan and 
a thirteen-month plan, with the thirteen-month plan receiv- 
ing most favor. 

The problem attending the wide variance year by 


attention of the chamber’s 


year 


in Easter dates received the 
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Must the Price 
Overshadow the Value? 


High price frequently looms so 


prominently that it overshadows 
the value—the buyer sees only 
the excessive cost. And this can 
happen easily in an article like 


a desk. 

Bentley & Gerwig always have 
insisted on harmony and beauty 
in color and line but not at the 
and 
A Bentley & Gerwig 


expense of convenience 
economy. 
desk is built for lifetime service 
but the price doesn’t overshadow 


the value. 


BENTLEY & GERWIG 
FURNITURE Co. 


Parkersburg 
W.Va. 


for 
lifetime 
service... 


BENTLEY & GERWIG 
DESKS 


An interest- 
ing catalog 
is yours jor 
the asking, 
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An Important 


Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 

Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 
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committee, which pointed out the inconvenience of the 
present arrangement 

The committee’s minority members frankly oppose any 
calendar changes. In their separate report they say: 

“Generally speaking, the civilized world does now pos- 
sess, or is rapidly coming to possess, a calendar enjoying 
substantial uniformity. The infliction of a new calendar 
having radical departures from the present, or attempting to 
improve it, would mean annoyance to millions of people, 
would bring great discomfiture to great sects which view 
the present calendar with religious loyalty, and would offer 
nothing of substantial value to any single business which 
that business cannot enjoy now, if it will. 

Influences Bearing on Referendum 

“The daily use of the calendar vitally concerns the inti- 
mate habits and views of vast millions of people in this 
country. The proposal to agitate a reform in the calendar 
as presented has no popular backing worth mentioning. It 
comes to this chamber with the studied support of but few 
people. A large group has been circularized and, as often 
happens with catchy ideas, a great many people, many of 
them of business prominence, are giving this proposal their 
endorsement, without deep thinking. We have not learned 
that these people are giving else but lip service towards 
the furtherance of the idea, though apparently a consid- 
erable sum of money is being spent to launch it. 

“However enthusiastic the proponents of the proposed 
change may seem to be, general business has little interest. 
Those who wish to use a system of accounting other than 
that based upon the present months are now doing so. 
Business, as such, should be careful not to intrude upon 
matters peculiarly of private concern, as well as being 
interwoven with custom of long standing, unless a change 
is of transcending importance to business itself. The 
Chamber of Commerce can well avoid taking any step to 
commit itself in this matter.” 

The following members of the committee signed the 
majority report: J. Perry Burrus, chairman, Dallas, Tex., 
president Burrus Mill & Ejievator Company; John F. 
Davies, Spokane, vice-president and general manager, In- 
terstate Utilities Company; Edwin B. Frost, Williams Bay, 
Wis, professor of astrophysics, University of Chicago, 
director Yerkes Observatory; Ralph C. Hudson, Baltimore, 
president, O'Neill & Company; J. G. Leigh, Little Rock, 
member of L. B. Leigh & Company, insurance; G. C. 
Miller, Mishawaka, Ind., president, Dodge Manufacturing 
Company; Edward Prizer, chairman of the board, Vacuum 
Oil Company, New York City (since deceased); Ernest 
A. Roden, Cincinnati, member of Roden & Weiss, account- 
ants; Sam R. Sells, Johnson City, Tenn., president, Sells 
Lumber Manufacturing Company; O. N. Solbert, Roches- 
ter, N. Y., engineer; L. F. Vosburgh, New York, traffic 
manager, New York Central Railroad; F. Edson White, 
Chicago, president, Armour & Company; John H. Wig- 
more, Chicago, dean, Northwestern University School of 
Law. 

The minority report was signed by: Stanley H. Bullard 
Bridgeport, Conn., vice-president, Bullard Machine Tool 
Company; Henry D. Sharpe, Providence, R. I., president, 
Brown & Sharpe Manufacturing Company. 

Within the operations of its own organization, The Todd 
Company, Rochester, N. Y., has put into effect a calendar 
of thirteen periods, which has simplified greatly the admin- 
istration of its sales and manufacturing departments. 

—<-__— 
Momentous Question 

Lyon Standard (Lyon Metal Products, Incorporated) ] 
Kitty Wiest, of the statistical department, wants to know 
why vitamines are put in spinach and cod liver oil instead 


of in cake and candy. 
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STOP 


where the red 


An editorial by 
W. C. “Dunlap, Vice-President 
in charge of sales 
The American Multigraph 
Sales Co. 


| A price volume?’ sales 
managers are asking these days. 
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order to start profits climbing to new 
all-time peaks; but—it has chalked 
up some interesting victories to its 
credit. Its disciples may perhaps be 
pardoned an occasional burst of en- 
thusiasm in view of certain results 
which have followed its adoption . . . 
such results, for instance, as enlarged 
net income, better earnings for sales- 
men, better collections, improved 
morale all around. 


“What price volume when we have to Do Selective selling as we have applied 
go into the red-ink markets to get it?” You Know it has involved two important steps: 

Sales effort and sales expense are Your (1) Careful market analysis to deter- 
justified when they bring back dollar Market? mine what groups of customers are 


for dollar PLUS A BONUS OF 
PROFIT BEYOND THE EXPENDI- 
TURE. And they are not justified if they 
don’t. Markets that can’t repay their cultiva- 
tion cost are plunderers instead of producers. 
They should be tagged with a red “stop” signal 
in the sales promotion program. Successful 
selling today is selective selling. 

Selective control of sales, of course, is no 
magic formula. It is no rule of thumb procedure 
which has but to be announced as a policy in 





best fitted to absorb our product with 
profit to themselves and to us; (2) The 
development of Multigraph equipment which 
has made it easy and economical to control our 
sales effort selectively. 

I shall be glad to discuss with you our 
application of selective selling methods if 
you wish to examine this policy in greater 
detail. 

Address W. C. Dunlap, 1836 East 40th St., 
Cleveland, Ohio. 


rhewis m0 MUL TIGRAPH 


for today’s new selling conditions 
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D° YOU EXPERIMENT WITH FIGURES? 


N many offices figures are 
pba de by methods al- 
most as ridiculous as this il- 
Instration shows. Errors, wor- 
ry, iost time and downright 
inadequate results are the in- 
evitable evils which follow lack 
of adequate figuring equip- 
ment. 

Monroe figure methods of 
accurate, rapid short cuts are 
saving time and tempers in 
the thousand and one busi- 
nesses which have decided 
that experimenting with fig- 


ures—the trial and error sys- 


tem—is expensive as well as 
dangerous. This nation-wide 
figure service is enabling them 
to produce the greatest num- 
ber of accurate figures at the 
lowest possible cost. 

Without prompt, accurate 
figures it is impossible for you 
to have a true picture of your 
business. Telephone or write 
your local Monroe representa- 
tive or our home office at 
Orange, New Jersey, and learn 
without obligation how you, 
too, Can quit experimenting 
with such vital things as busi- 


ness figures. 


MONROE 





HIGH SPEED ADDING-CALCULATOR. 
The Machine for Every Desk 
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SERIES 3 
MONROE 
ADDING-CALCULATOR 
with full automatic division 
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Harvest Season on for Writing Instruments 


From September to the end of the year is the season 
during which retail stationers can well afford to pay special 
attention to the merchandising of fountain pens, mechan- 
ical pencils and desk sets. Within this period the greater 
part of the sales volume on these items is rung up on 
the cash register. 

With the opening of school and the gift giving holidays 
following in the same period, fully sixty per cent of the 
annual sales volume of pens and pencils will be recorded 
during the last six months of the year, according to statis- 
That 
being the case, it behooves all retailers of writing instru 


tics kept for a long time by governmental agencies. 


ments to work every merchandising agency they have at 
their command in the way of window trim, inside displays, 
personal suggestion and general publicity, especially to tie 
up with the magazine and newspaper advertising effort 
which is emphasized by the pen manufacturers during this 
most critical part of the business year. 

Retail dealers in “Lifetime” products everywhere are re- 
ceiving particularly full advertising support during the re- 
mainder of the year from the W. A. Sheaffer Pen Com- 
pany, whose schedules as usual are in large part built 
around the standard “Lifetime” items, but also include 
many new items that have been introduced into the line 
during the past few months. Of the latter, one of the 
more important is “Safety Skrip,” the new leak proof con- 
tainer, which rot only is an important article for the trav- 
eler, but is also an essential for the home and office where 
economy of materials is desirable, and danger of breaking 
bottles and attendant damage to clothing and furnishings 
can profitably be eliminated 

Sheaffer insertions in nearly two score national maga- 
zines and all leading trade publications, as well as in 150 
metropolitan newspapers and many other da’‘lies at strate- 
gic points, will be increased considerably over the schedule 
which was run last fall, in order to keep the current adver- 
tising appropriation in step with the increase of sales which 
the company has experienced during the first six months 
of 1929 
total coverage up until magazines, newspapers and college 
publications will 256,450,629 


According to Sheaffer officials advertising support 


This fall’s space increase is in fact running the 


news reach approximately 
readers 
in magazines especially will be emphasized in the fall and 
winter program 

- _ — 


Reliable Issues New Price List 


The Reliable Typewriter & Adding Machine Corpora- 
tion of Chicago issued on September 15 a new cooperative 
wholesale price list consisting of twenty-four pages, four- 
teen of which are used by other manufacturers and whole- 
salers in bringing their products to the attention of dealers 
throughout the world. This price list contains information, 
prices, etc., on almost all sorts of office machines, supplies 


and accessories 
— —————— 
A Bed Time Story 
Berloyalist (The 
Once upon a time, in the land of Tryangetit, there lived 


Berger Manufacturing Company) |] 


a tribe of mighty hunters. Now, in those days the woods 
were full of Terrible Monsters who ate men up. But 
these big, bold hunters went fearlessly about, hunting that 
elusive animal, the kontrak. Since their lives were devoted 


to chasing kontraks, they came to be known as kon- 
traktors. 

Now, the kontrak was a very provoking animal, as many 
of you know without me telling you, for it was utterly 
worthless unless you could extract from it a precious fluid, 
called “clear gravy.” And many a mighty hunter ran him- 


self ragged to get a pretty kontrak, only to find it nary 
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THE TALK 
of 


THE TRADE 
“Sunruco’’ 


EXECUTIVE CUSHIONS 





‘‘Sunruco”’ engineers have excelled their rigid stand- 
ard for quality and workmanship in the develop- 
ment of this new, beautiful, luxurious Executive 
Chair Cushion. For comfort, it has no equal. For 
appearances, we do not hesitate to state—it is the 
most beautifully designed chair cushion ever made. 
The “Sunruco” Executive Cushion lends prestige 
and dignity to the finest office. 


It is made by secret process of a light, fluffy, por- 
ous rubber core of full 2” thickness. Completely 
housed in an attractive velour envelope. The cover 
is very artistically constructed. Unlike other cush- 
ions, it will not “pack.’’ Improves with continued 
use. Will not distort. 


Don’t do yourself an injustice by rendering a de- 
cision on this product without first seeing samples 
in each of the four striking colors :— 


Red, Blue, Green and Taupe 


Each 
No. 3 Stenographer’s, size 17°x1534”. . . .$6.00 
No. 5 Arm or swivel type, size 1834x171” 6.50 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Write for illustrated and descriptive broadside of 
“Sunruco” complete line! 
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In th irit 
HE spirit of twentieth 
century progress that in- 

spires fine office buildings 

should reflect itself inside as 


well as out. 


For business men today know 
that customers and clients gain 
their impressions of the insti- 
tution from the atmosphere 


that surrounds it. 
Many business leaders are 
achieving this air of stability, 


soundness. and self respect by 


ot today and tomorrow 








Desks, letter files, safes ani 
special filing equipment in Gl 
Allsteel are designed to mak 
work easier—to avoid needled 
motion. Drawers never war 
or bind; edges do not splinter 


and the beautiful finish is boll 





durable and easy to maintai 


It is good business econo 
to modernize your office 
You'll have a happier, mo 
efficient organization, and 


finer more respected positia 


~_ 


oe is hoi 


equipping their offices in beau- 

tiful and practical GF Allsteel. 

THE GENERAL 
Youngstown, Ohio 


—«—< ATTACH THIS COUPON TO YOUR FIRM LETTERHEAD —o— 
THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 


Office of Oklahoma National Gas Corp., GF Alisteel 
equipped by Field Stationery Company, Tulsa, 


FIREPROOFING 


Canadian Plant: Toronto 


among those you serve. 


COMPAN) 





Please send me a copy of the GF Allsteel 
Catalog. 
Name ‘ ; ——_ 
Sion wibhiniies “Serves and Survives” 
Address 
City a O. A. 


THE cO™mMPLETE LINE o F oO FFICE E@QUIPMEN! 
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Gk Ofhee K.quipment 


Is Kasier to 


Sell Because 


It's a COMPLETE LINE 


Matched beauty, matched efficiency, 
matched utility in office equipment is 
easier to sell. The GF Allsteel line is com- 
plete. Because it embraces every sort of 
office equipment demanded by today’s 
business, GF offers the progressive dealer 
opportunities for greater service and 
larger profits. 


And that isn’t all. Nationally advertised 
to the consumer, GF Allsteel is favorably 
known to executives everywhere. GF deal- 
ers receive the sort of sales promotion 
co-operation that brings results—display 
material, magazine and catalogue adver- 
tising, direct mail helps. The individual 


dealer receives individual co-operation to 
solve his own particular sales problems, 
for GF realizes that only through dealer 
good will can it prosper. 


The best office equipment made—the 
most complete line of matched units 
manufactured anywhere — enthusiastic, 
intelligent and interested sales and mer- 
chandising co-operation, liberal business 
arrangements and discounts. That’s 
what the GF Allsteel franchise means 
to any progressive dealer. Isn’t it 
worth investigating? Write for complete 
information. 


THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio 





“Serves a urvives 


(The advertisement on the opposite page is typical of the national advertising help 


the GF dealer receives. 
Literary Digest.) 


This advertisement appears in an early issue of the 








138 


OFFICE APPLIANCES 








Turn This Outstanding 
and Fast Increasing 
Popularity Into Pen and 
Pencil Profits 


a YRDING to every market 
indication more Conklin 


Kndura Supernal Pearl and Black 















pens, pencils and sets will be sold 
this season than any other number 


Conklin ever created. 


There is a tremendous and rapidly 
increasing public appreciation of 
this Pearl and Black model, that 
retains its original classic beauty, 
gives perfect writing performance 
and is covered by an unconditional 
and perpetual service guarantee 
that means what it says. Buy 


Christmas stocks now. 


The Conklin Pen Company 
Toledo. Ohio 


New York Chicago San Francisco 
148 King St... W., Toronto, Canada 








ENDURA 


ce Unconditionally (* Perpetually Guaranteed 














OCTOBER, 1929 


While there were also kontraks easy to 
awful things 


a drop of gravy 
get, that 
to the kontraktor, so the poor kontraktor could never be 
sure he wanted what he was hunting when he got it. 

The most effective weapon in kontrak hunting 


suddenly became vicious and did 


was the 
needle-point pencil, although some very great hunters de- 


called the decoy 


might be sys- 
a species of the cow family could 
bull. there 


Tryangetit a 


pended entirely on what 


tem—the kontrak being 
One day passed 
through the fluent 


little knot of kontrak hunters gathered about he spoke of 


frequently be decoyed by 


land of stranger. Toa 
ne 
wonderful things. 
“Why don’t you go out and get Volume? 
your clear gravy! Oh, boy! And straightway 


Talk about 
each one 
of them, running and shouting, started out to get himself 
a Volume. An old them 
running madly about, called to them 
fellers! The Overhead’ll get you if you don’t 
watch out!” 
“What say? What say, boy? 
Never heard of it!” 
“Well, I’m a-tellin’ yuh 
hunt and the Overhead’ll eat you clear up.” 
with your marbles, gran’pap. 


tribe, seeing 


“Keep your shirts 


wise man of the 
on, young 
Overhead? Overhead? 


You keep on that crazy Volume 


“Aw, run along and play 


They hain’t no such animal!” 
Overhead Brings Disaster 
Sure enough, one day the Overhead got them, and it 
took the shirts right off their backs, and did many things 


to them that should never be done to mighty hunters. 
Maybe it didn’t eat them up, but it sure made them look like 
nobody’s business. But when the mighty hunters returned 
to their brethren, they were hailed as heroes, for it is a 
strange custom in the land of Tryangetit to kowtow before 
him who seeks a Volume, even though he loses his shirt, 
pants and undergarments in the seeking. 

The merchants all vied for the honor of lending them 
But the old wise man only frowned 


“I’m a-tellin’ yuh 


their shirts and pants. 
and sounded another gloomy warning. 
A Bumcollection’ll get yuh if yuh don’t watch out!” Buf 
bothered to answer him, and soon the 


had gone but a mile 


this time no one 
Volume hunt was on again. They 
when they beheld a gigantic animal, the like of which they 
had never seen. 

“At last,” they cried, 
“At last we've got a Volume!” 
ment to find that it was really a great, big, nasty Bum- 
And it swallowed up the mighty Volume hunt- 
ers, borrowed shirts and pants and all! Now the Bumcol- 
lection liked the taste of kontraktor meat, and told all his 
it. And 


surrounding him and closing in. 


Imagine their embarrass- 


collection! 


friends about they soon became so bold that it 


wasn't safe to hunt a harmless little kontrak for fear of 
running into a Bumceollection, or some other Terrible 
Monster. 

Wherefore the kontraktors waxed exceedingly wroth, 


and met and talked one with another. They devised an 


ingenious scheme whereby it was possible to attach fire- 
crackers to the Bumcollection and 
to anoint his nerve centers with turpentine. And a call 


for all mighty kontrak hunters to meet at a place 


tail of each and every 


went out 
by the sea, and join in a great conclave concerning many 
matters of utmost importance, but chief of which was the 
driving out of all the Terrible Monsters from the land of 
Tryangetit 


To begin with, there was to be an ancient ceremonial 


rite very dear to all mighty hunters and for which there 
are many names, but most commonly called “Opening a 
Keg of Nails,” so that the mighty kontrak hunters from far 
and from near might “Make Big Whoopee!” 

« p--— — 
usually the master 


The man with ideas is Bramwords (The 


Bramwood Press) 
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Above: Tar Board—Wood Board—Aluminum Board. 
Below: “Klutch” Binder, pebble grain cloth cover. 


ater K i ) TC °° BINDERS 


BOARDS 


The “Klutch” Binders and Boards, with an en- 
tirely new principle, eliminating springs, levers 
and handles, fills a very definite demand for 
your school trade. 

Moved in one direction, the jaws open, and stay 
open. Moved in the other direction, the jaws 
close with a vise-like “Klutch.” Grips with 
bull-dog tenacity, one sheet or 100. 

Simple and certain in action—compact and 
pleasing in design. 

Send for full information, that you may be sure 
to have a stock to meet the coming school 
demands. 


ATLAS STATIONERY 
CORPORATION 


109-111 LEONARD STREET 
NEW YORK CITY, N. Y. 


DISTRIBUTORS FOR 
CUSHMAN & DENISON MPG. CO. 
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STURGIS 
POSTURE CHAIRS 


(Patents Pending) 


No. 450 





Sold Exclusively Through Office 
Furniture Dealers 





» 
7 ‘ 
—- 
; ‘ a SY 
L.A . OY 
WW) 
Se ~ ot i= | 
j — ——)»° \ \ 











Quick, Positive Back Adjustment in 30 
Seconds to Any Size Individual 


WITHOUT THE USE OF TOOLS 


Finish: Dupont DUCO in Mahogany, 
Walnut, Olive Green or Black. 


Upholstery: Spanish Brown or Blue 
Genuine Leather Over 
Curled Hair. 


Write For Our Dealer Proposition 


STURGIS POSTURE CHAIR COMPANY 
STURGIS, MICHIGAN 
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Well Designed Advertisement 

In a full page advertisement in The Wall Street Journal 
of September 4, The William F. Wholey Company, office 
equipment specialists, 11 East Thirty-sixth street, New 
York City, present a fine interpretation of what the office 
ought to be. The page is topped by a pencil sketch of an 
executive seated behind a desk next a window. There is 
a center table, overstuffed chair and floor lamp. The desk 
has the usual accessories, plus a large desk lamp and a 
statuette of a prowling tiger. The window has heavy 
drapes parted to admit light. 

The caption of the argument is, “Interpreting the Real 
You.” The advertiser says: “More and more it is seen 
that an office should not only be as inviting as possible, 
but that it should interpret the character of the man who 
occupies it. This calls for something more than ordinary 
ability in furnishing and decoration if a perfectly harmoni- 
ous result is to be obtained. The fact that we serve all 
types of clients, in all types of business, gives us a confi- 
dence in handling commissions that is reflected in every 
detail of the work. 

“For your guidance in deciding the type of decoration and 
furnishings that best interprets you, we have built a series 
of actual offices known as the Wholey Exhibition of Busi- 
ness Offices. It is, in fact, a review of all the notable 
trends in office decoration, including the Modern. Here you 
may advise (without obligation, of course) with one of our 
consultants on any phase of decorating work. You will 
be most agreeably surprised at the cost!” 

The Wholey Company represents Globe-Wernicke and 
other lines. 


—_ —~— - 
Interesting Faultless Caster Booklet 
In a little red covered booklet measuring about four by 
six inches and containing sixteen pages including the 
covers, the Faultless Caster Company, Evansville, Ind., 
describes “the ONE Faultless Caster in a line of seven 
thousand, especialiy recommended for office chairs.” The 
center spread of the booklet carries illustrations of the 
caster, showing its constructional features. The wheel of 
this caster is made of a material called “Rubberex” which 
will not mar floor surfaces. Dealers are invited to write 
for copies of the booklet which bears the title “Noelting 
Faultless Casters for Office Chairs.” 


ee 
A. E. Howell Injured in Automobile Accident 
Last August, A. E. Howell, owner and manager of How- 
ell’s School of Business, Muskegon, Mich., was struck down 
by an automobile. As the result of injuries sustained, he 
spent a week in a hospital and several weeks at home 
recovering. In a letter to Office Appliances, Mr. Howell 
says that he is a sort of gentleman of leisure because of 
the accident. In the matter of leisure, we would prefer, 
and we believe that Mr. Howell would agree, not to preface 
it with an accident. 


a 
A. E. Hoppe Joins M. R. Lome & Company 
A. E. Hoppe, well known in the office furniture field, has 
become manager of M. R. Lome & Company, office out- 
fitters at 408 South Dearborn street, Chicago, Ill. For six 
years Mr. Hoppe was connected with the Wagemaker 
Company as general field salesman. Previously he had 
been manager of Shaw-Walker’s retail store in St. Louis, 
Mo. His training equips him well for his new work. 
——E—— 
W. W. Austin Honored by Fraternal Order 
At a general convention of the Knights of Pythias, held 
recently in Winnipeg, Canada, Walter W. Austin, president 
of the Austin Safe & Desk Company, 1320 Fifth avenue, 
San Diego, Calif.. was elected Imperial Prince of the 
Dramatic Order of the Knights of Khorassan, a division of 
the parent organization. 
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“Countless Sales have been made 


through Assistance of “Y and E” 







Special Departments aon 
Barnett Palley 


PALLEY OFFICE SUPPLY COMPANY 
WORCESTER, MASS. 














These views shou 
part of the exterior 


/ interior of the ‘ , ; . ; 
and imei Like §~=— any firm might well be proud to sell . . . our alliance 
ply Co., Worcester, has been most satisfactory . . . pleasant relationship 
ass. « 


. . efficient service . . . numerous ways you have 
helped us . . . Countless numbers of sales have been 
made through the information and assistance re- 
ceived from these departments—the Bank Depart- 
ment, Library Department, School Department, Sys- 





Y and E”’ dealers are loyal because they like to 
represent us. They know that the franchise is profit- 





able. Mr. Palley is one of many who realized the 
advantage of representing a name like “Y and E.” 
Just read these highlights from a letter recently re- 
ceived from Mr. Palley: 

“a good portion of the success of our business was 
ilue to the fact that we held the “Y and E” franchise 

. when we secured the “Y and E” agency 
we were happy with the knowledge that we 
were starting with a line of merchandise that 








tem Department and Hospital System Department 
free at our very call, keeping us abreast at all times 
with the latest innovations in the trade . . . the pub- 
lic has come to look upon the “Y and E” line as a 
standardization of office equipment.” 


You might be interested in representing us— 
prompt attention will be given inquiries re- 
garding the requirements for exclusive “ Y 
and E” franchises. 


YAWMAN 4"? FRBE MFG.(0. 


1055 Jay Street 


Rochester, N. Y. 


Export Dept., 368 Broadway, New York, N. Y., U. S. A. Cable Address: “Yawmanerbe,” New York 
In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. 





STEEL AND WOOD FILING CABINETS 
STEEL SHELVING 


. DESKS ° . . BANK AND LIBRARY EQUIPMENT 
OFFICE SYSTEMS AND SUPPLIES ° . ° SAFES 
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The Gb) loose-leaf products of 
W. G. Lloyd Company manufacture, 
outstanding because of advanced me- 
chanical construction and design, to- 
gether with superior quality and 
workmanship, are 
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The (DCO Chain Post Binder 


Adapted also to Machine Bookkeeping) 
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Equal in quality and workmanship 
but more standard in general con- 
struction are 


Sectional Post Binders Catalog Covers 


Solid Post Binders 


Magazine Covers 
Telephone Book Covers 
Machine Bookkeeping Binders 





Prong Binders 
4 Loose Sheet Holders 


N 
i Forms, indexes and other loose leaf 
N equipment are carried in stock or 


manufactured to order. 


Blank Books, Ruling and Printing 
Also Made to Special Order 
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CADCO +295 PRODUCTS 





Complete in Line—Competitive in Price 


Individual and Alone in Quality 
and Workmanship 
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For particulars and prices address 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


I 626 SOUTH CLARK STREET, CHICAGO, ILL. 
: _. Toon 2d HED et PRODUCTS Lemme (ame ame fem Lome [em [em 
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Fine Stationery Store in Daily News Building 

The most recent addition to Chicago’s skyscrapers is 
the Daily News building at 400 East Madison street. This 
lies between the Chicago river and the Northwestern Rail- 
road terminal, with the tracks of the Chicago, Milwaukee 
& Pacific Railway underneath the News building. 

Ritzmann, Brookes & Company, stationers and printers, 
300 West Grand avenue, have located a branch stationery 
store in the arcade of the Daily News building. Complete 
stocks of commercial stationery items are carried, and also 
Corona typewriters and adding machines. Two show win- 
dows face the arcade, which leads to the elevators from 
the street, permitting showing selections of merchandise to 
the tenants of the building and others. Steel shelving is 
used throughout the store, which is stocked from the ware- 
house at 300 West Grand avenue. 

Fred W. Ritzmann, Jr., is in charge of this—the first 
branch store. A competent staff assists him in caring for 
stationery customers, as well as taking orders for printing 
jobs to be handled at the plant at Grand and Franklin. 

The Daily News building is the first structure completed 
in Chicago to utilize air rights above railroad tracks. The 
Merchandise Mart, now being built over the Northwestern 
tracks at Kinzie, Wells, Orleans streets and the river, is 
the second structure availing itself of the opportunity to do 
business above the flow of railroad tracks. The Daily 
News building cares for large numbers of commuters of 
the Chicago & Northwestern Railroad who pass from the 
concourse in the terminal building over an enclosed bridge 
to the Daily News building, and thence to the plaza facing 
the river to Madison or Washington streets. This avoids 
the necessity of going through the traffic on Canal street, 
which carries large numbers of taxicabs Some of the 
traffic over the bridge passes down through the arcade, 
giving the Ritzmann-Brookes show windows a chance to do 


some sales work 


— — 
Personnel Changes in Sheaffer Field Staff 

Changes made recently in the sales organization of the 
W. A. Sheaffer Pen Company include several transfers of 
territorial managers to broadened duties, and succession 
in their former territories by newcomers to the sales staff 

W. A. Rucker, who had called on the trade in St. Louis, 
has been attached to the McKesson & Robbins organiza- 
tion, to promote the sale of “Skrip” through that concern 
and its tributary jobbing connections in the drug trade. 
Mr. Rucker is succeeded in the St. Louis territory by Jo- 
seph Skerrett, who has traveled in that vicinity the past 
nine or ten years for other well known lines. 

W. E. Buhler, who had been a territorial manager in 
parts of Iowa, South Dakota, and Minnesota a long time, 
has been transferred to Kansas, his home state. W. F. Ott- 
man is operating in the territory from which Mr. Buhier 
was transferred 

A. F. Hornisher has joined the W. A. Sheaffer Pen 
Company as special sales representative in Chicago. He 
had been connected with the paper industry many years, 
with a large following in the central west 

N. C. Thorstenson has taken on Sheaffer sales duties 
in the states of Maine, Vermont and part of New Hamp- 
shire. James S. Lawson has been assigned duties as spe- 
cial representative, calling on dealers in Toronto and east- 
ern Canada. The past twenty years Mr. Lawson has rep- 


resented well known English firms, one of them being 
Crosse & Blackwell, food produce manufacturers. 
a ee 


Concord Equipment House Moves 
Brown & Saltmarsh, office outfitters and commercial sta- 
tioners, have moved to 61 North Main street, Concord, 
N. H. This business has been operating several years, 


| 


handling typewriters, filing equipment, stencil duplicators 


and commercial stationery 
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VICTOR CERTIFIED SAFES 
and FILING SAFES 


In a Complete New Line of Color Combinations 
to Harmonize with Every Office 


Two years ago the Victor Safe 
& Equipment Company an- 
nounced the now famous line of 
Victor Certified Safes—for pro- 
tection Extra-Ordinary. 

These Safes are constructed 
with solid, pre-cast, monolithic, 
dry insulation, reinforced 
throughout with an interlocking 
network of steel rods and wire 
mesh. 

This construction gives Victor 
Certified Safes almost unbeliev- 
able strength to resist fire and 
impact. The pre-cast, oven- 
dried insulation contains no 
“free” water to rust metal parts 
or injure contents. It cannot de- 
teriorate with age in strength, 
or in its fire resisting qualities. 

A brief certification attached 
to the inside of every Victor Safe 
door firmly states, without quib- 
bleor qualification, the minimum 
degree of protection each safe 
will afford under specific condi- 
tions of fire and impact. 

Now the Underwriters’ Lab- 
oratories have submitted these 
Victor Certified Safes to their 
own impartial tests and have ac- 
corded them the official “C” 
Label of their organization. 





VICTOR CERTIFIED FILING SAFE 
No. 52 


Finish—Brown and Tan 


Victor now announces the 
next, great forward step— 
COLOR! 


Not merely the conventional 
olive green, mahogany and walnut 
finishes to which you have been 
limited in the past, but combina- 
tions of colors and finishes that 
are practically unlimited. 


The brown and tan safe shown 
here is ideal for use with walnut 
furniture in the executive’s pri- 
vate office. Wherever attractive 
appearance is an essential con- 
sideration, this safe adds a dis- 
tinctive note in perfect harmony 
with the finest appointments. 


No longer is the safe merely a 
necessary but unlovely article of 
office equipment. Victor has 
lifted it from its traditional 
place to one of new dignity as 
the keynote to the decorative 
scheme. 


All Victor Certified Filing 
Safes are now available in the 
colors as specified below on this 
page. Standard olive green and 
hand-grained mahogany or wal- 
nut finishes are still available. 


All Victor Certified Safes and Filing Safes now bear the following 
Label of the UNDERWRITERS’ LABORA TORIGS 





The illustration on this page shows the new 
finish design for Victor Certified Filing Safes, in 
brown and tan. 

Now you can match the finest walnut office suite 
with a safe that is in perfect harmony with the 
color scheme of the office, but which also offers 
enough contrast to the stereotyped walnut graining 
to give a pleasing relief from the monotony of all 
walnut equipment. 

Dealers who specialize in high grade office suites 
and furnishings—this is of particular interest to 


See next page olo 


THE VICTOR SAFE & 


TS On 


you. You need no longer have a discordant note in 


the decorative scheme you are planning because of 
a safe that just doesn’t “fit in”. Victor will now 
give you color harmony or color contrast—as you 
wish. 

Any two colors of standard Duco can be used 
combined in the above design. There are no limi- 
tations. 

There is a real need for these new finishes in ex- 
ecutive offices, private homes, exclusive shops—be 
the first in your town to display them. Order today. 


‘500 Line”’ Safes 


EQUIPMENT COMPANY 


MARIETTA, OHIO 








New Colors That Willi Help You Sell 
Victor Certified Safes 


500 LINE 
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VICTOR CERTIFIED SAFE 
No. 516 
Finish—Standard Olive Green 


NUSUAL opportunities for more safe sales are 
offered by these Victor “500 Line” Certified 
safes in two-toned, crinkle finishes. In the executive 
office, home or better-class retail shop they add an 
attractive color contrast that is the last word in the 
modern decorative scheme—or they will blend per- 
fectly with almost any color arrangement. 
Most modern executive suites have a chair, set- 
tee, or other article of furniture in a contrasting 
note of 


color to add an additional 
the decorative arrangement. 

Now you can supply this 
color-note with Victor Certified 
Safes. Their beautiful new two- 
toned finishes open up a brand 
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VICTOR CERTIFIED SAFE 
No. 527 
Finish—Oriental 





Red 
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VICTOR CERTIFIED SAFE NO. 533 
Finish—Golden Brown 


Moss Agate. 
interest to 


Endorsed by the 
UNDERWRITERS’ LABORATORIES 





Priced to sell as low as 


$550 


AT FACTORY 
Slightly higher at more 


distant points 


The lowest price at which 
an Underwriters’ C Label 
safe has ever been offered 


5 SIZES 





VICTOR CERTIFIED SAFE 
No. 519 
Finish—Moss Agate 


new market to every dealer who will display them. 

The new Victor “crinkle” 
“500 Line” safes, has a surface of unusual richness, 
depth and beauty. The high-lighted panels blend 
harmoniously to darker shades at the outer edges. 
Interiors are finished in a smooth, solid color in har- 
mony with the outside surfaces. Choice of colors in- 
cludes Oriental Red, Jade Green, Golden Brown and 


finish, available on 


All Victor Certified Safes bear the official label of 


the Underwriters’ Labora- 
tories and the Victor Certifica- 
tion—ample and_ conclusive 
evidence of their practical pro- 
tective value. 





VICTOR CERTIFIED SAFE 
No. 521 


Finish—Jade Green 





taste. 
commonplace. 





on this and the preceding page. 


Never before have safes been offered in the practically unlimited range of colors illustrated 
Now you can offer a safe perfect in every detail—tested and certi- 
fied as to fire and impact resistance—finished to harmonize with any color scheme and to suit any 
Be the first in your territory to show these new colors and finishes. 
These brilliant colors will make people stop, look and inquire—you can’t pass them 
by. Strike while these safes are NEW—order today. 


Get out of the rut of the 
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ENVELOPE SEALERS 
STAMP AFFIXERS COPY HOLDERS 
POSTAL PERMIT MACHINES 


ht 


\s the oldest manufacturer of a complete line of mailing equip- 
ment, Standard Machines are the choice of thousands upon 
thousands of business concerns, who have modernized and sys- 
tematized their mailing to meet the economy-efliciency require- 
ments of modern business methods. 


Over a period of nineteen years, this great consumer acceptance, 
combined with progressive manufacturing and merchandising 
policies, has definitely established Standard as the dominant 
figure in the mailing equipment industry. 


\s new machines are developed, broadening an already extensive 
line in an ever-increasing market, attractive opportunities asStand- 
ard representatives are being createdfor more and more men to ob- 
tain permanent connections with a rapidly-growing organization. 


FIELD SUPERVISOR DEALERS 


An exceptional opportunity is available for All Standard Machines are so simply and 
an experienced office appliance man of durably constructed, so easy to operate, 
proven ability for the position of Field and require so little service that they can 
Supervisor. He must be capable of train- be handled very conveniently and profitably 
ing and directing Agents and Salesmen, and by Dealers. Standard Machines are guar- 
willing to travel. anteed and nationally advertised. 


DISTRICT AGENTS—SALESMEN 
The expansion of the line opens many attractive positions 
for additional District Agents in various parts of the 
country. Several Salesman positions are also available 
in established agencies. This offers a permanent connec- 
tion in a rapidly-growing organization, with opportunities 
for advancement to those who can qualify. 


Write for particulars 


STANDARD MAILING MACHINES CO. 


Revere Boulevard Everett, Mass. 
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Now .- THE TIME TO 


ORDER THE LARGEST SELLING 
TRANSFER UNIT IN THE WORLD 














By the addition of the Van Dorn-Berloy Transfer Unit to your sales 
line, you will be in a position to cash in on profits from the LARGEST 
SELLING TRANSFER UNIT IN THE WORLD. 


To provide for the seasonal volume at the first of this year, we manu- 
factured, last fall, many thousands of extra transfer units. This year, 
we plan to increase this amount of extras by fifty per cent in antici- 

pation of the increasing demand. 


We suggest that you order stipulated monthly quantities now to 
be shipped during the months of October, November, December, 
January and February in lieu of heavy demands upon your, stock 
during that period. 


This transfer unit not only opens a new field of endeavor for Van Dorn 
agents but permits an unparalleled opportunity for newjagents to 
establish a transfer volume of real cons2quence. 


Write now for full information. 


ih 








Can Born 


VAN DORN METAL FURNITURE 


DIVISION OF 


THE BERGER MANUFACTURING COMPANY 
CANTON OHIO 
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Some E. Faber Items That Are Different 
The Eberhard Faber Pencil Company of Brooklyn, N. Y., 
announces a number of new items as features in their line. 
rhe first novelty is a counter display which holds and 





“H | 99 
New “Helps 
Make Peerless Keys 
somely printed in several shades of green, holds twenty-four e e 

boxes of assorted bands and is packed one to a carton. Still Easier to Sell 


COUNTER DISPLAY OF FABER 
RUBBER BANDS 


sells individual small boxes of rubber bands. It is hand- 


. * 7 
The E. Faber Star thin leads, packed in tubes bearing 
attractive green labels, are now offered in up-to-date green () IC 
colored easels of quarter gross capacity. This easel has the NE of the reasons Peerless 
five-cent retail price conspicuously printed. dealers have always been enthusi- 
* +8 astic about the Peerless line is 
Another new E. Faber specialty is a No. 382-C round half because Peerless has always given 


length pencil with wood ball top. These pencils are made 


them more cooperation—the sort 
of cooperation that brings more 
sales and more profit. 


Now Peerless has designed a lot 
of new “‘helps” that will make the 
selling job still easier—Novel win- 
dow and counter displays to attract 
more new customers, new booklets 
for you to distribute to customers 
and prospects, new improved erasure 
shields to keep the Peerless name 
and your own in the minds of more 
typists. 


You can do a bigger business in 
Peerless Rubber Typewriter Keys, 
Rubber Feet and Rubber Twirler 
Rings than ever. We will be glad 
to send you samples of these new 
dealer helps that will pave the way 
to more sales. Write us now. 











Peerless Key Company, Inc. 


DISPLAY CARD OF “RINGTEL” 


DIAL PHONE PENCILS 176 Fulton Street New York City 


Largest seller of rubber keys through dealers. 


in bright color combinations. They have a double use as 
More than all others combined. 


pencils and as means for twirling the dials of phones. They 
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come mounted one dozen on a special card, three of each 
ot the 
tration 


four color combinations. On each card is an illus 


showing the pencil in use. They are known as 


For Your Customers’ | «": 
Well Appointed a iit om 





is declared be a quality pencil with 
Offi an eraser larger than ordinary. These pencils are con- 
ces veniently and compactly arranged on an easel. 
* * « 
Eberhard Faber has now added a square pencil with 


rounded corners. It is novel in appearance but thoroughly 


practical. 


It is colored bright yellow and each pencil has 


an adjustable square clamp eraser 


These are put up one 


dozen on a special card featuring the square clamp. 


« * 
Still another E. 


dainty, 


Faber novelty is an eyebrow pencil held 


in a slender gilt metal holder with a small cap 


studded with jewels in assorted colors. 


No 


They come one 


dozen to the card and are known as 20-C. 


number in a bridge pencil by Eberhard Faber is 


No. 34A 


gular half length pencils, one each of red, vellow, green and 


\ new 





offered known as and consisting of four trian- 


No. 1102—-Period Linoleum desk pad with em ; ie > 
bossed curved padded leather ends. Brown ot lavender mounted on a buff colored card printed in red and 
green Battleship Linoleum with end strips of . > ° . . 
vn or green o” x 36” black, Each pencil has a sliding metal trump indicator 
and E. Faber eraser. 
The No. 3046 is a tube holding a dozen leads for me- 
chanical pencils and is offered for reta‘ling at five cents. 
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No. 1108 Embossed Del xe desk pad Padded i i 
eather ends of brown or green Veal Grain Cow : 
’ } Size 24” x 38” 











No. 1107-—-Embossed padded end strips of brown MONGOL THIN LEADS ON NEW 
green, maroon or blue Spanish imitation leather DISPLAY EASEL 

Heavy flexible board base with felt bottom Sizes: 

194," x 24%", 20" x 36", 24%" x 38% 


he tube is cylindrical in shape, made of black nickel with 





a distinguishing gold band. These tubes are mounted twe 


Send for NEW CATALOG dozen on a combination display card and easel. 


* » * 





GEO. E. FOX Le CoQ. The No. 2046 is designed for the consumer. In each 
small sliding cardboard box is packed one gross of Mongol 
325 W. Ohio Street Chicago, Til. leads all of the No. 2 degree of hardness. The package 
\. H. Denny, Inc., 356 Broadway, New York consists of twelve small boxes in a neat carton. 
Fastern Wholesale Distributor 
te _ 
Schubert Office Specialty Co.. 1405 8. Hill St. 


[The man who buries himself in a single project makes a 
grave mistake.—Faultless Leaf Bulletin (Stationers 
Loose Leaf Company). 


Los Angeles, Cal.. Pacitie Coast Distributor 


Loose 
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MULTIPOST Stamp Affixer and Recorder gives full 
benefit of every penny invested in postage. Keeps an 
accurate record of stamps used, can be locked when not 
in use, protects stamps from misuse and damage. With 
MULTIPOST, beginners can affix 3,000 stamps an hour; 
experienced operators 150 a minute. Every business 
establishment should have a MULTIPOST. Our booklet, 
“HIDDEN LOSSES IN POSTAGE MONEY” tells why. 


can enjoy the profit possibili- 
ties of our unusual system of 
distribution which backs your 
efforts for our mutual bene- 
fit. Write for full details of our 
profit making plan for selling 
the Multipost Stamp Affixer 
which saves stamps, time and 
money in every business es- 
tablishment. 


The Multipost Company 
92 Oak Street, Rochester, N.Y. 
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THIS IS 

THE SEASON 
FOR 
VISIBLE 
KQUIPMENT 
SELLING! 


Visible Records are now an eco- 
nomic necessity in the conduct 
of good business. Because of 
the convenience, speed and efh- 
ciency of this type of equipment, 
Visible Record Books provide a 
tremendous sales opportunity. 
Start your fall campaign with a 
drive on Visible Books. 


THESE TWO LINES 
MEET ALL NEEDS 


Cesco Dealers, with two lines, 
one for the larger and one for the 
smaller installations, can cover 
the field completely. Both of 
the Prong construction, they are 
sturdily built, outstanding lead- 
ers in their respective grades. 


SEND FOR THIS NEW 
VISIBLE CATALOG 


The New Cesco Catalog of Vis- 
ible Equipment—28 pages, is a 
veritable hand book on Visible 
Record Keeping. Ask for your 
copy together with details of our 
dealers’ Exclusive Agency 
proposition. 


THE C. E. SHEPPARD CO. 
271 Van Alst Ave. 
Long Island City N. Y. 
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Amos Chief of Hedman Advertising 
J. B. F. Amos, until recently branch manager at New 
Orleans, La., for The Todd Company of Rochester, N. Y., 
has left that position and has become advertising manager 











J. B. F. AMOS 
of the Hedman Manutacturing Company of Chicago, 
makers of the F & E Lightning checkwriters, et« 
Mr. Amos was a distributor tor the Hedman Manufac- 





turing Company from 1919 to 1924, when he joined the 


fodd organization, remaining with that company until his 
appointment as advertising manager above mentioned. wi Dp 5 § ; NJ 


“Penocrat” is a writing fluid of the high- 
est order concentrated to a paste form 
by a most scientific method of manu- 
facture. In eliminating the water you 
reduce your expense due to lower pro- 
duction costs, as well as storage and 
transportation charges. Breakage and 
freezing are unknown with “Penocrat.” 


“Penocrat” Blue-black Writing Fluid is 
of a strong brilliant color, flows freely, 
and is absolutely free from sediment. 
Like all good writing fluids in bottles, 
it is of the iron-gall type, writing a rich 
blue changing to an intense permanent 
black. 

















VISITORS OF THE COLUMBIA RIBBON AND CARBON an <i , , 
MANUFACTURING COMPANY VIEW LONG ISLAND BY i - 
AIRPLAN B.—Frederick F. Heyman of the Zac Smith Station- Penocrat as not only &@ general pur 
ery Company, Birmingham, Ala., and Benjamin S. Calhoun of pose writing fluid, but a perfect foun- 
the Calhoun Office Supply Company, Spartanburg, S. C. (seated), tain pen ink as well 


visit the Columbia factory and enjoy trips by air to view the 


beautiful scenes on Long Island, N. Y., being entertained by . . ‘ 

H. W. A. Dixon, president; T. R. Nichols, sales manager, and Cuts your ink bill in half. 
Frank R. Weeks, Southeastern representative, all of the Colum a 

bia Ribbon and Carbon Manufacturing Company, who appear Write for free sample. 


above, standing, from left to right 


THE AMERICAN ERAYON COMPANY 


HOME OFFICE AND FACTORIES ~ 729-829 HAVES AVE SANDEL SAY ONO 
NEW YORK OFFICE 190 WEST FORTY SECOND STREET 


I D i Moves and Changes Corporate Title SAN FRANCISCO 116 NEW MONTGOMERY STREET 


DALLAS TEXAS SANTA FE BU TLOING 








rhe | D L Manufacturing Corporation has moved its ee ee a ee 
office and stock room from 200 Hudson avenue, to 50-52 American Crayon Company, 
Franklin street, New York, N. Y., and changed its name Sandusky, Ohio. 
to the | D L Manufacturing and Sales Corporation. The Yes, send complete information on “Penocrat” 
removal was made necessary by an increased business which with sample to— 
demanded larger and better manufacturing facilities. OE <n akmn 6 ts scout laiaian tte naan 

B. H. Roth is president and treasurer of the re-organized | em ee 
ompany David Gabe, formerly of the Bell Stationery Ris | 
Company, New York, N. Y., is vice-president and secre- : re 
tary. Under his supervision, a complete line of stationery seeaderan ten Ge shuck ranenite TONE 





items will be handled in addition to the regular I D L line. 
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Barr-Morse to Announce New Machine at Show 
It is stated that the outstanding feature of the Barr- 


Morse Corporation’s exhibit at the New York business 
show will be the fitst public appearance of the company’s 
new portable, long carriage typewriter They state that 








in the handy mein pot = 
work under 


package of 10 the machine has been proved by months oi 
Che machine 


normal as well as extraordinary conditions h 

has a fifteen-inch carriage and all other features are prac 

ME ETS “0 N tically the same as on the regular Barr typewriter. Officials 
HE EW of the company present at the show will include W. E 

Barnard, sales manager, and Jerome A. Fried, general man 


MERCHANDISING [J ster, whose likeness appears herewith 
NEEDS....... 


QUICKER SALES—BIGGER 
PROFITS from the envelope de- 
partment—have been the experi- 
ences of dealers adopting the 
LEATHEROID PACKAGE OF 
10 method of merchandising. THE 
PACKAGE OF 10 is already being 
presented to the customers of lead- 
ing stationery stores as the logical 
unit for buying Leatheroid. /n- 
struct your salesmen there is 
dealer-profit in pushing the PACK- 
IGE OF 10. 


Goods well dis- 
played are half a 


ld SHIPMENT OF CONKLIN PENS AND PENCILS FROM 
SO THE SAN FRANCISCO BRANCH TO THE TRADE IN 
THE HAWAIIAN ISLANDS 























Toimprove envelope sales try merchan- “- 
P P : Macon Stationers Help in Advertising Stunt 





Ty ie ens ) ’ 
. »« > > ‘ ‘ > a" . ph ar 
dising L_eatheroid in the I ackage of 10. An “Annual Fall Showing” was a unique event in which 
: -_ é 3 Macon stationers and office equipment houses co-operated 
Immediate Delivery and Low Transportation Charges a 
—% , ; on September 20. 
from Chicago Warehouse on All Stock Items ge = 
“te At 7:30 a concert was given by the famous “Right-of 
Over 3000 Package Cars Daily Way” band of the Central of Georgia railway in Third 
street park, near the business center of the city At one 
minute to eight all of the street lights in the section were 


extinguished 

And at eight o'clock, lights were turned on in all of the 
window displays, showing the latest fall goods of the dif- 
ferent merchants co-operating. 


QUALITY PARK ENV. CO. The event, which was sponsored by the Retail Merchants’ 


Bureau, received the co-operation of 50 merchants, carrying 





FACTORY: REGIONAL all classes of merchandise, and so successful was it that it 
‘ : WAREHOUSE: , 
a ae will become an annual fall event, it is predicted 
Midway, 162 N. Franklin Street Stationers co-operating were the Burke Company and 
St. Paul, Minn. Chicago ee ae —— 
McClure’s Office Equipment Company both leading 





Macon stores ] H R 
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YOUR 


direct-selling competitors are now soliciting file transfer business 
from your customers. You can get this business if you will do the 
same! Immediately following Christmas there is apparently a big 
season in folders and other items of 


FILING 


Supplies, but in reality this represents only the “leavings.” ~ It is 
perfectly logical to suggest to your customers that they order their 
transfer requirements now. Then they can “head up” their folders 
and have everything in readiness for the “big move.” © How much 
better this preparation than a last-minute rush for a 


SUPPLY 


of the necessary items, when you may not be able to give them the 
service they demand. You want this business, all you can get of 
it. And for assistance in getting it, look, as usual, to Your Filing 


SPECIALISTS 


There’s a plan prepared for YOU; write 


Supply 


FILING SUPPLY COMPANY 
“Your Filing Supply Specialists” 
500 DRIGGS AVENUE BROOKLYN, N. Y. 




















In Blue, Silver 


THE NEW OXFORD WINDOW 


and White 


DISPLAY HAS “IT”! 





- 
, = filing supply specialists have planned this 


striking display for all types of filing supply windows—windows that are 


long and shallow. narrow and high, wide and short. 


With this new wing display 
and the cards shown here. 
your windows, too, regard- 
less of size or proportions 
can exert to the utmost that 
“come hither” appeal which 
which 
into 


attracts passers-by 
turns window gazers 


buvers. 


OnXord 
RED FIBER 
FILING POCKETS 
ENVELOPES 


protection 


& 


1 
ill around 


for your important papers 








Send for these displays. Use 
them. Watch them slow up 
the passing crowd, and send 
many in to speed up your 
filing supply sales. 

Write today to Your Filing 
Supply Specialists for this 
effective “come hither” win- 
dow display. 


FILING SUPPLY COMPANY 
“Your Filing Supply Specialists” 


500 Driggs Avenue Brooklyn, N. Y. 


Onord 


TAB GUIDES 


Oxord 


INDEX CARDS 


Onord 


Quality FOLDERS 


STEEL 
und torms 


give speedy reterence have the everlasting tal 


with the “clamshell edge” 


to business facts 
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AUTOPOINT COMPANY 
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The Handy Pencil 


for use at the telephone 








eoccooceecocoojocooco, 
SOCC000. 





t°) 





"hea 





No. 11CT 


ao Autopoints fill a two-fold need—a 
reliable, smooth working pencil, and a 
handy dialer for the automatic telephone—in one 
instrument. The rotatable ball top of the Dialer 
Autopoint just fits the dialing holes. Equipped 
with chain if desired, for handy attachment to 
the telephone mouthpiece—a useful pencil for 
telephone use, whether or not automatic. 


Dialer Autopoints are made in five models— 
two with chain, Nos. 11CT and 11XCT (full 
length and short length)—two without chain, 
Nos. 11T and 11XT (full length and short 
length); No. 12T, without chain but with clip 
for attaching to pocket, has been added in re- 
sponse to an increasing demand. Each of these 


five models sells at One Dollar retail. 


All Dialer Autopoints are made of polished 
black Bakelite, with writing tip of durable nickel 
silver—all have the simple, dependable Autopoint 





Typical Dealer Easel No. 211XCT 


1801-31 Foster Avenue 





mechanism, with reserve lead in a metal cham- 


ber beneath the rotatable head. 


Whether or not your city has the automatic 
telephones, a display of Dialer Autopoints on 
the colorful Easel illustrated, will make a good 
turnover for you—everyone who uses a telephone 
will find one of these models to be just the 
pencil they’re looking for. 


The Dialer Easels will take up a minimum of 
your valuable counter space, and yet make a 
prominent and appealing display to the éasual 
purchaser in your store. Send us your order 
today for several of these Dialer Easels — you 
will be pleased with the fast turnover they make. 





The “Better Pencil” §) Made of Bakelite 


No. 11XT 





CHICAGO 
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The White Light of Publicity 


Proves worth of product and dependability 
of service. 


Enterprising manufacturers and distributors 
who believe in the merit of their product 
and the reliability of their service are ever 
ready to show what they make and how it 
can be used to advantage. 


Serving the prospect well is assurance that 
when the prospect becomes a customer the 
service will continue. 


So it is perfectly logical for good business 
people to have confidence in and to prefer 
the methods and equipment openly dis- 
played and publicly demonstrated at the 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


New York, October 21st to 26th, inclusive 
At the Grand Central Palace 


Chicago, November 11th to 16th, inclusive 
At The Stevens Hotel 


NATIONAL BUSINESS SHOW COMPANY 


Incorporated 


Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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QUALITY PARK ENVELOPE COMPANY PRODUCTS DIS 
PLAYED IN THE WINDOW OF THE McCLAIN & HEDMAN 
COMPANY MINN 


STORE, ST 


PAUL, 








Lucas Brothers Business 125 Years Old 
The or 219-225 


Baltimore 


ganization known as Lucas Bros., East 


street, Baltimore, Md., are this year celebrating 
of the found- 


the one hundred and twenty-fifth anniversary 


ing of the house In recognition of this event, they have 
sent out to their friends a handsome announcement printed 
stock, 


ind development of the 
ind of the fron 


on wedding giving information as to the founding 


firm, a steel engraving of the 


founder t of the original Lucas shop at 138 





FIELDING LUCAS, JR 


From a Steel Engraving THEODORE A 
STEINMUELLER 

Market street, now Baltimore street, Baltimore, Md., where 
the business was conducted from 1804 to 1904 

The Lucas business started with the opening of a sta- 
tionery shop at the address just given in 1804 by Fielding 
Lucas, Jr Forty-nine years later, in 1853, and one year 
before the death of Mr. Lucas, his sons, William F. Lucas, 
Edward C. Lucas and Henry A. Lucas, organized Lucas 
Bros. and took over the original business. In 1866 Wil- 
liam F. Lucas purchased the interests of his brothers and 
became sole proprietor, the house still being known as 
Lucas Bros In 1897 William F. Lucas bequeathed the 


business to his children, William F. Lucas, Jr., John Carrell 


and Bertha E 


incorporated with William F 


Lucas. In 1905 the firm of Lucas Bros. was 


Lucas, Jr., president 


The present officers of Lucas Bros., Inc., are Theodore 


\. Steinmueller, president; Jesse G. Kaufman, vice-presi- 


dent, and John Carrell Lucas, treasurer 


Likenesses are given herewith of the founder of the house 
and of the present president of the organization 
undoubtedly is one of the oldest stationery 


Lucas Bros. 


houses in the United States, having a continuous record of 
existence. 
Office 


trusts that there will be 


Appliances offers its heartiest felicitations and 


Lucases in the stationery business 


in Baltimore for many years to come 











DEFINITE SALES 
PROSPECTS 


Distinguish this New 


A-§-E CABINET 





No. 3645 
Tabulating Machine 
Card Filing Cabinet 


Tabulating Machine owners have been 
demanding a cabinet with compressor 
features which would pack the cards 
tightly and prevent them from warping. 
Sales will come easy to A-S-E dealers 
when the new style drawer with bias 
lever compressor is shown. Our sales 
data gives complete information cover- 
ing this rapidly growing field. 

Sales will repeat automatically and you 
will sell other equipment from this ini- 


tial connection. 


Write for full description and sales 
literature. 


Two complete lines—twenty-six styles 
and sizes —sales helps and literature 
comprise the A-S-E dealer set-up 


<A: SE> 


ALL-STEEL-EQUIP COMPANY 
200 Griffith Avenue :: : AURORA, ILLINOIS 
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A Thousand- Dollar 
Window Display 
FREE 


One retailer's gross profits directly 
due to six weeks use of this re- 
markable display were more than 
$1000.00. Others have made 
hundreds of dollars additional 
profits in but a few short weeks 
by using the Giant Mechanical 


NARDI 


TRI-KOLOR 
DENCIL 


It moves—attracts attention. 


Its leads change, from one 
color to another. arouses 
interest. 


It fully demonstrates the re- 
markable utility of this novel 
pencil that writes any one of 
three colors. 


It sells Nardi Tri-Kolor 
Pencils with no_ effort on 
your part. It attracts atten- 
tion to other items displayed 
in your windows, and it costs 
you nothing! 


Your busy season is near. 
Bring it closer---and lengthen 
it. Write us today. Just say 
you want us to lend you this 
effective window display. 


MARDI Mre. Co. 


CAMDEN, N. J. 
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PASSED AWAY 


Joseph Cowley Huss—An Appreciation 

On page 66 of the September issue of Office Appliances 
was a brief notice giving the sad news of the death of 
J. Cowley Huss, president of The Turner & Harrison Pen 
Manufacturing Company, Inc., of Philadelphia, Penna. At 
that time information concerning Mr. Huss’ career was 
not available. Since then his son has supplied the neces 
sary particulars of a life filled with a spirit which endeared 
him to all and supplied inspiration to many 

Mr. Huss passed away suddenly on Tuesday, August 20, 
at the Hahnemann hospital in Philadelphia, where he was 
under observation. 

Che lite of Joseph Cowley Huss exemplifies the rewards 
which come to a man who is diligent in his work. Born 
in the town of Derby, England, October 14, 1868, he came 
to the United States at the age of ten years. Shortly after 
his arrival he was hired by Mr. Turner as a helper and 
errand boy. This was but a couple of vears after the busi- 
ness was established. He worked in various departments, 
always learning and becoming capable in the manufacturing 
end of the business as well as in the office routine. On 


1 for tl 


reaching suitable age, he went on the road le company 


and covered practically the entire United States during the 
years before he became office manager 

Shortly after the company incorporated in 1904, he be 
came secretary and general manager, since which time he 
has actively managed the business. Mr. Huss became vice 
president and treasurer in 1916 and president in 1919 

He had other activities beside his connection with the 
furner and Harrison business. He organized and operated 
during his career a printing and plating business. He was 
a leader in fraternal and church work and was actively 
interested in athletics in early life and sponsored athletics 
in later years He was a member of the Philadelphia 
Rotary Club as well as of many fraternal organizations. He 
is survived by h’s wife; a son, R. S. Huss, secretary of the 
Turner & Harrison Pen Manufacturing Company, Inc., and 
two married daughters 

The passing of Mr. Huss is a loss to the industry and to 
the many people who entertained for him sentiments of 
friendship and regard 


-' + + 


Robert T. Deacon 


Believed to have committed suicide while in a condition 
of mental depression, the body of Robert T. Deacon, sixty 
three, president of the Lambert-Deacon-Hull Printing Com 
pany of St. Louis and of the Kirkwood Building and Loan 
Association, was found on September 3 on the golf links 
of the Westborough Country club There was a bullet 
iole in the right-hand side of the forehead, and a revolver 
lay on the ground nearby A note found on Mr. Deacon’s 
remains is believed to disclose suicide ‘ntent 

Funeral services for Mr. Deacon were held September 5 
in the flower garden of his home, where, according to mem- 
bers of his family, he spent much of his leisure time. 

Mr. Deacon was born in Witham, England, and came 


this country with his father in 1873 He lived in North 


to 
Carolina for two vears and then removed to Detroit where 
he was educated in the public schools. 

He began his business career as an office bov with the 
Detroit Evening News, rising to manager of the Detroit 
Times. He then went to Cleveland as advertising manager 
of the Cleveland World and later conducted the Cleveland 
Voice. 

From Cleveland he came to St. Louis, where he became 


associated with the Buxton & Skinner Stationery Company 
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You Set your ow 


n limit 








When you become a Marchant 


; income 
sales representative 7°" j2°™ 
mind by your own ability to sell and your perse- 
verance. 


Anything up to $25,000 a year (and even more) is pos- 
sible. Many of our representatives are beyond the 
$10,000 class right now. 





MARCHANT (aici; 


Five exclusive improvements that make all other calculators obsolete 


These improvements are not merely talking points, but 
actual selling points that enable you to sell the 
Marchant against the stiffest competition. And there 
are many other outstanding superiorities. 


The Marchant is advertised in the big national maga- 
zines, the business publications, and by direct mail. 
The interest aroused by this persistent and aggressive 
advertising helps you make sales. 


We also supply sales ammunition and information, and 
cooperate in every way possible. 


If you want to build a future that is practically lim- 
ited only by yourself, write me, or phone our office in 
your city for an interview and full information. 


Wally 
TT 
THT 
HT 
Wilt} 


J. M. LUND 


General Sales Manager 


Dept. 47 


Oakland California 
OFFICES in all leading cities 
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" Rubberset Company - W. F. Schrafft & Sons Corp. 4 


. + 
¢} Harvard University W. L. Douglas Shoe Co. - Reed & Barton Pp 
e James McCutcheon & Co. - Timken Roller Bearing Co. - Durant Motor Co. of Michigan ’ 


International Telephone & Telegraph Co. W. M. Crosby Flour & Grain Co. 


Ten Questions ... len Companies 


ONE ANSWER 





{ in leading firms faced per- 
plexing recording problems. 
One wanted an accurate control 
of Consignment Accounts . 

Another, a flexible and concise 
Production record ... Another, a 
speedy control of Sales Promotion. 
Yet all ten found the same answer 
to their totally different needs... 
Postindex Visible Files. This amaz- 
ing versatility of Postindex . . . its 
universal application to practically 
every type of recording . . . opens 
an unlimited market to Postindex 
dealers everywhere. A market ready 
to learn more about Postindex. 


Throughout the nation there 
are hundreds of other companies 
with similar problems . .. tell them 






4 sides to 
write on 








QUICK AND CONVENIENT, these compact Post- 

index Drawer Cabinet files combine accuracy, with 

double capacity for records. Each card has four 
sides to write on. 


the facts about Postindex Visible 
Files. Whether large or small... 
alike or different ... they want 
more efficient business control. . . 
sharper records. Postindex gives 
that ... and steadily growing prof- 
its to dealers. 


Show these companies how 
Postindex helps stop profit leaks 
. answers their vital business 
questions . . . flashes facts... needs 
but little valuable office space . . . 
cuts clerical expense. Tell them 


about the folded card . . . double 
the capacity of every other visible 
card... four sides to write on... 
the exclusive 16-inch width. . . 
record forms for special needs. It 
is not surprising that Postindex 
Visible Files almost sell themselves 
. . . give dealers fast sales . 


ready profits. 


Take advantage of this oppor- 
tunity to build sales. Write now 
to the Postindex Company, James- 
town, N. Y., for complete details 
about the franchise in your terri- 
tory. We send you the story of 
our pace-setting sales promotion 
plan, dealer helps, and national 
advertising. Postindex Company, 
Jamestown, New York. 


Sostindex 


V;sthle Files 


A Division of Art Metal Construction Co. 


Makers of the Complete Line 
of Steel Office Equipment 





Se: 


TH 
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Wie salesman 


is not on your payroll 









































Yet, like hundreds of others, he is bringing more 


business to Art Metal dealers... 


” ES, that is a good looking desk—best desk I 

bart had. Made by Art Metal, just like all the 
other equipment in my office.” Whether it is a desk, 
file, safe or any item in this complete line, owners 
are enthusiastic about the real working efficiency 
and dependability of Art Metal. 

These satisfied customers naturally choose Art 
Metal for additional office equipment. And by 
mentioning it to their friends they create new pros- 
pects for Art Metal dealers. “Self-starters” who 


come to you for further information. 


For 41 years the standard of steel office equip- 
ment, Art Metal is designed for lasting wear. Con- 
structed for unfailing operating efficiency. When 
you sell one piece it’s the beginning of a chain of 
sales for related pieces. Powerful national adver- 


tising backs the Art Metal line. The Saturday 


Evening Post, Time, Nation’s Business, System, 
and other leading business publications carry the 
Art Metal story to over 3,230,177 people every 
month. Dealer Helps and Sales Promotion help to 
sell your prospect before you see him. 

Write now for full details about the few fran- 
chises left open to responsible agents. We will send 
you complete information about this fast-selling 
line, and show you how you can build your office 


equipment business to a higher profit level. 


Address your request to the Art Metal Construc- 


tion Company, Jamestown, New York. 


Art Matal 


JAMESTOWN ~ NEW YORK 


THE WORLD'S MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 
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BATES ‘TELEPHONE INDEXES 


in the Latest Finishes 


Make the Ideal Inexpensive Christmas Gifts 


ae the standard bronze, we are offering 
for the 1929 holiday trade a beautiful 
rich holly green at the popular $2.50 list 
price. An unusual finish known as brown 
Chromax and an etched antique brass top on 
a bronze base at $3.50 each list, are the two 
deluxe finishes this season. These brass tops 
can be secured separately at $1.00 each list 
and will go with any of the other finishes. 


Bates telephone indexes at popular prices 
in these attractive new finishes have gift 
possibilities which your customers will ap- 
preciate having called to their attention. 

Bates Indexes displayed with the new 
holiday red and green Santa Claus cards will 


almost sell themselves on sight. 


Order an assortment now—we will furnish 
on request the Santa display cards and a sup- 
plyof new direct mail Christmas stuffers which 


will bring customers right into your store. 


THE BATES MFG. CO. 
Est. 1891 Orange, N. J. 
New York Office: 20 Vesey St. 


BATES NUMBERING MACHINES, INKS, 
EYELETERS AND OTHER OFFICE 
APPLIANCES 
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| He was one of the organizers of the Lambert-Deacon-Huli 
Company in 1901, the firm now being capitalized at 
$100,000. 

Mr. Deacon is survived by his widow, three sons and 


two daughters 


+ + + 
C. A. Harton 
Tuesday, September 24, 1929, C. A. Harton, a veteran 


|in the sales organization of the Underwood Typewriter 


Company, answered the last call and passed away in Phila- 
delphia. Mr. Harton had been the Underwood manager 
in Philadelphia since 1923. 

In 1902 Mr. Harton became connected with the Under 
wood organization. He commenced his work as a member 
of the Cincinnati sales force. On February 15, 1906, he 
was appointed manager at Cincinnati and on December 1 
of the following year was transferred to the Philadelphia 





THE LATE C A HARTON, 
from a photograph taken several 
years ago 

office as a salesman. He returned to Cincinnati as manager 
in June 1909, and on November 1, 1916, he was transferred 
to Cleveland to take over the duties of manager. On 
January 20, 1919, Mr. Harton was made manager at Pitts- 
burgh and in May, 1923, he was appointed manager of the 
Philadelphia office. 

Mr. Harton’s record has been consistently excellent 
For twenty-seven years he represented the Underwood 
[ypewriter Company, continually growing in the esteem 
of his business associates. He was the possessor of a gen- 
uine and friendly spirit His passing is a great loss to 
the industry and to his numerous friends. Office Appliances 
extends its deepest sympathy to the surviving family and 


associates 
+t + + 
William M. Shimmin 

William M. Shimmin, sixty-six years old, prominent in 
civic, business and church circles in Rockford, IIL, died 
after a long illness 

Mr. Shimmin had been in the book and stationery busi- 
ness since 1890, and started in business for himself in 1912 
at 414 East State street, Rockford. 

The surviving family include his wife, two daughters, 


three sisters and a brother. 


' + + 
H. J. Schulze 


H. J. Schulze of the Schulze Duplicator Company, 301 
Buder building, St. Louis, Mo., passed away on September 
3, after a long battle with cancer 

Mr. Schulze had been agent for the Beck Duplicator 
Company of New York for several years and was well 
known in the duplicator trade 


(Turn to Page 167) 














TRADE MARKS REGISTERED 


“Red Fdge DESK CALENDARS 








Series 17 


Jumbo Book Style No. 3117 Olive Green Complete 


; Protected by U. S. Patents Nos. 1,509,269 Issued Sept. 23, 1924 and 1,699,878 Issued Jan. 22, 1929 





E PERFECT CALENDAR 
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Columbian-Success—Handsomely Lacquered Bases With Lock Arches and 
Permanent Rubber Feet. No Metal Touches the Desk 





Series 13 Series 19 
Upright Style No. 3013 Satin Black Book Style No. 3219 Mahogany Brown 


All Pads Are Lithographed and. Red Edged 


Bases in Choice of We Also 
Four Colors Manufacture 
Satin Black Series 25—Upright 
Olive Green Petite Size. 
Mahogany Brown Series 27—Book Style 
Chinese Red Petite Size. 





Double Desk Style No. 3312 Chinese Red 


Columbian-Success Lithographed Red Edge Pads Are Also 
Manufactured to Fit All Standard Bases. 






JANUARY 
JANUARY 





The Only Improvement in Years in Desk 
Calendar Stand Construction. 


Columbian Tear Kleen Daily Date Wall Calendars. 












Backs of Fine Green Panel Board. Title Today Is 
Handsomely Embossed. 





WED ESDAY 


All Calendars Equipped With Green Metal Canopy 
Write for Complete Illustrated Catalogue 


Five Sizes 


. on - > ay « 


COLUMBIAN ART WORKS, INC. 1024-1032 Juneau Ave., Milwaukee, Wis. 








lied aie lc ek IEE aS SEE TT Se 


on ees 








oo 
_ 
= 
— 
—— 





























OCTOBER, 1929 








8,000 Per Hour 


Selectivity 
110 Classifications 
Visibility 
Right Before You 
Compensating 
Platen 
Enables You to 
Address a Single 


Sheet or Booklet 
Up to %-in. Thick 


No Claims Made 
That Cannot Be 
Fulfilled 



























SELECTIVE AUTOMATIC ADDRESSING 


3126-30 West 51st Street, Chicago, Illinois o 


The uses and time sav- 
i possibilities of the 
tograph are un- 
limited. In your own 
business there are 
chances for saving time 
and labor on address- 
ing, billing, pay roll 
sheets, vouchers, order 
sheets, etc. 
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iad Can Offer Them! 


Ik makes no difference whether your mailing list con- 
sists of 1,000 names — or 10,000,000 — there is a 
Selectograph designed to meet your requirements. 


There is no other addressing machine like the Selectograph. 
No other addressing machine has the speed, the versatility, 
the time and labor saving effectiveness of the Selectograph. 


For selective, automatic addressing you must use a 
Selectograph. Modern time saving and accounting 
methods demand it! 


You will cut your usual addressing time in half and at the 
same time handle your mailings and the mailing list as 
accurately as your accounts receivable. 


It uses paper stencils that can be cut on any typewriter— 
no special machine needed. 


Tell us the number of names on your mailing list and 
we will tell you about the Selectograph you need. 


: . Today—Y ou owe it to yourself 
to secure further informa- 
ag tion about the Selecto- 
gruph. Fillinand mail aa, 
¢ 


coupon. It places > 
O* ¢ 
sre,? 


you under no 
obligation. 
wo’ ¥ 
> 2° Mail 
AY ca with your 
& Se? letterhead to 
& of” Selectograph Co. 
P 3126-30 W. Sist St. 
AW,” Chicago, Illinois 
o” Please send us descriptive liter- 
ature and detailed information 
e as to how we can cut our address- 
ing cost. Our mailing list contains 





IT gifs 


aansisintcdite —_— ; names. 



















OFFICE APPLIANCES 


An Added Sales Outlet for 
Machines—_and HANDISTANDS! 


QELL more machines now through the use of HAR- 
“TER HANDISTANDS. Typewriters, calculating 
machines, adding machines—(in short, any office ma- 
chine equipment)—sell more readily via merchandising 


with HANDISTANDS. 


You make a double profit, too—one on the machine 


the other on a HANDISTAND. 


In the home they may be used with portable type- 
writers, sewing machines, as a play table, etc. Their 
grained wood Lops, finished in either 5 ply quartered 
Handistand No. 500 sawed oak, mahogany or walnut, are the match of the 
finest furniture. Tubular steel bases are finished a 
rich olive green enamel. 
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The vertical adjustment feature induces proper pos- 
ture, sitting or standing, which allows workers to 
produce more and better work, without fatigue. 


Castors on front feet permit easy mobility, while rub- 
ber-tipped rear feet insure stability and solid anchor- 
age. Drop leaves with piano hinges guarantee a 
smooth even surface when up; and either up or down, 
they lock securely in position. 


Versatile, practical, goodlooking—the new HARTER 
HANDISTANDS should be on your display floors. 





Write for literature, prices and generous profitable 


isc 8. ‘se the coupon below. 
Handistand No. 600 discounts Use — —_— 





THE HARTER CORPORATION, Sturgis, Mich. 


Send complete information, prices and dealer discount 






XY 





Name 


Address 


City —. State —— 
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William S. Hanna 

William S. Hanna, a salesman for the Chicago branch of 
[The Carter's Ink Company, passed away September 7. 
He had been connected with the Chicago branch twenty 
vears, and at the time of his passing was in charge of 
sales at Chicago, Milwaukee and the territory intervening. 
He had been with the Chicago Shipping & Receipt Book 
Company prior to joining the Carter organization; before 
that he had been with the Adams Express Company and 
the American Express Company 

Mr. Hanna was born at Chicago March 26, 1877. He 
is survived by his widow, Mrs. Louise A. Hanna; Homer 
H., a son; Miss Louise Hanna, a sister; Mrs. Sophia Hover, 
his mother-in-law He was a member of North Evanston 
Lodge No. 1060, A. F. & A. M. Interment was made 
September 10 at Oak Ridge 

“Bill” Hanna had hosts of friends in the industry, wh« 
enjoyed the visits of this wholesome, whole-hearted man. 
Good cheer attended him, and friendly intercourse was 
ever joyous in his circles Years of contact with the trade 
gave him acquaintanceship with most of the traveling men 
in his territory, who relished opportunities to chat with him 


on the bench in the outside offices of buvers, or while on 


the road. “Bill” Hanna is missed. His family has the 
deep sympathy of countless friends 
+t &- + 


E. W. Buettell 

E. W. Buettell, who had been in the stationery business 
at Dubuque, Iowa, over forty years, passed away several 
weeks ago while asleep He was president of Buettell 
Brothers, stationers, a business organized in 1892. After 
his education in the public schools of Dubuque Mr. Buettell 
joined Grosvenor & Harger, wholesale and retail stationers 
of that city. This connection continued ten years, at which 
time he was manager of the wholesale department. In 
1892 he and two brothers organized the Buettell Brothers 
Company, E. W. becoming president at the inception of 
the business, and continuing as chief executive until his 


demise 
- F + 
William S. Green 

William S. Green, a stationer and bookseller of New- 
burgh, N. Y., lost his life September 16 in an accident. A 
high tide in the Hudson river imprisoned sewer gas in the 
mains, and a series of explosions followed. Mr. Green 
was hurled from his doorway into an automobile across 
the street. He passed away that night at St. Luke’s 


hospital. 
— me —_—— 


Birthdays 


Ann Grace Neumeseter 
A daughter was born to Mr. and Mrs. Fritz Neumeseter 
on June 23. The young lady’s name is Ann Grace. 
Mr. Neumeseter is in charge of the office furniture and 
filing equipment department of McClain & Hedman Com- 


pany, St. Paul, Minn 


oe 
Miss Sarah Ruth Drum 

On Tuesday, August 6, 1929, at the St. Francis Hospital, 

Chicago, a baby daughter, Sarah Ruth, was born to Mr. 

and Mrs. R. B. Drum. The young lady is the third child 

to grace the Drum household. Mr. Drum is the Chicago 


manager for the Todd Company. 


- 
Detroit House Adds New Department 
The Office Necessities Corporation, 131 East Jefferson 
avenue, Detroit, Mich., is adding a used machine division 
to their lines They will be happy to receive advertising 


matter from concerns who are interested 
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Put Prospects In 
Touch With 
FiberstoK Quality 


TICAL FILING 
nDERS «AND 


FOI 


POC : 


Easy — VER 





Sell f= ie inte 5 


: ' i 
YAY tyr MN 
| 


You can make every customer who 
steps inside of your door a 
FiberstoK Salesman. Displav the 
complete line of FiberstoKk Enve- 
lopes in this attractive salesmaker 
cabinet and the customers will sell 
themselves. Over 1000 of these cab- 
inets are now in use. They are very 
successful because they attract 
many who are waiting or just look- 
ing around. The customers fre- 
quently examine the envelopes, read 
the sales message and have them- 
selves completely sold while sales 
clerks are busy with others. Sucha 
complete display of envelopes is 
nearly certain to suggest to the 
prospect new needs and uses for 
envelopes. 


The complete outfit can be had for 
less than net cost of the envelopes 
in it. 


Write for details or order now. 


National FiberstoK Envelope Co. 
427-447 Moyer St. Philadelphia, Pa. 


New York Office—150 Nassau Street 
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OFFICE APPLIANCES 


(In Other Lands—Continued from page 31.) 


Fountain Pens by Air 
Granger Frere Limited, one of the largest office appliance 
ionery houses in Montreal, recently inaugurated a 
new manner of merchandising in local business circles by 
receiving a shipment of Parker fountain pens by airplane 
Che shipment was brought to the city by the Parker Duo 
fold, the plane operated by the Parker Pen ( ompany. The 


shipment arrived from Toronto, the flight taking less 


than three hours.—C. T. N. B 




















PROGRESSIVE COMMERCIAL STATIONERY ESTAB- 
LISHMENT IN PANAMA CITY The Office Service Com- 
pany of Panama City, Panama, has achieved a fine record 
in the distribution of Sundstrand adding machines, Royal 
calculating machines and Art Metal 
Construction Company products. The top picture shows the 
personnel of the company grouped about the entrance to the 
store, which is strategically located on a main thoroughfare, 
idjacent to one of the large hotels of the city. The back- 
ground of the show window on the left hand side is a paint 
Ruins of Old Paramount Part of the sales floor 
ittom is the business 


typewriters, Monros 


ing of the 
is shown in the middle picture At the be 
office 








Canadian Imports 


Imports of writing paper and stationery into the Domin- 
ion of Canada during the fiscal year ended March 31, 1929, 


had a value of $363,789 as compared with $385,957 in the 
corresponding twelve months of the previous year. Of this 
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Built To Build Business 
... For You! 


Steelcase Filing Cabinets sell readily and satisfy always because 
they are planned to secure such results for Steelcase dealers. In 
their design and construction every essential feature of the best 
modern equipment has been incorporated. They “look the part” 


and live up to their looks. 


Handsome in appearance with beautiful finishes of hand- 
rubbed baked enamel, solid cast bronze hardware, each cabinet 
is a complete and efficient unit. No extra panels are required. 
Clean-cut lines and correct designs make these cabinets match 
the finest office furniture. Mahogany, American Walnut, Oak, 
and Olive Green are standard, but special finishes can be supplied. 


In the 1200” line of Steelcase Filing Cabinets shown above, 
every possible customer requirement has been carefully thought 
out and anticipated. The utmost in strength—drawers that never 
rebound—progressive roller suspension—every feature of pro- 
tection and durability—you and your customers will find them 
all in Steelcase. 

Permit us to state that present prices for Steelcase Filing 
Cabinets will surely interest you, and to suggest that a letter 
from you brings the facts from us. Will you write us today? 


METAL OFFICE FURNITURE CO., Grand Rapids, Mich. 











—found where business succeeds 
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PEED 


MORE $ 








SECONDS 
OFF TIME 


More speed—says modern business. Every 
business tool must do the job faster with 
greater accuracy and certainty. 


And, stapling machines offer no exception. 
Hence, Speed Fasteners are built for speed 
—to clip seconds off time. But not at any 
sacrifice of accuracy and dependability. 
I df The years of dependable, accurate and 
| > - speedy service Speed Fasteners will give 
I / / THE SEW your customers is an asset to your business 
MODEL ® =\—aconstant reminder of your own business 
Sagacity. 
There is a Speed Fastener specially de- 
signed for every stapling purpose. The new 
Model 5 Speed Fastener is truly the ultimate 
in stapling machines. 
Speed Fasteners guarantee satisfied cus- 
tomers. Write for more detailed information. 


> - j ©} PARROT SPEED FASTENER CO. 






































388 BROADWAY, NEW YORK 





sy 


£. ” che , 
inches high Rustproof: uses 
half-inch staples, capacity up 

2 eets (16-lb. paper) 












Sharpened Points 


nor jam in ordinary use—all Point sharpened staples in 
mm to a st 
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total, $220,994 came from the United States and $98,738 
from the United Kingdom. Imports of envelopes during 
the period had a value of $63,936, of which $51,662 came 
from the United States. Imports of labels and tags were 
valued at $359,036. 

Imports of typewriting equipment, including typewriters 
had a valuation of $1,115,982 as compared with $906,309 in 
1928 and $807,063 in 1927. During the year under review 
a total of 21,044 typewriters were imported as against 16,445 
in the previous year. Adding machines to the number of 
9,923, worth $1,269,423 were imported during the year 
During the same period of the previous year, a total of 
7.956 machines valued at $990,500 were brought into the 
country. 

Exports of typewriters during the period above men- 
tioned numbered 1,089 as compared with 930 in 1928 and 
330 in 1927 with a valuation of $54,948, $39,883 and $15,008 


respectively. Adding machines exported amounted to 4,056 
as compared with 2,307 in the previous year. The respec- 
tive values were $408,289 and $236,323.—C. T. N. B. 

_ 


Local Color in the Orient 

Che potentate of one of the native states in Afghanistan 
recently decreed that hereafter all messages of state issued 
by himself or the Grand Vizier, were to be typed in royal 
vellow on blue paper. 

Despite the august decree, no yellow typewriter ribbons 
were found in the length and breadth of the Indian 
Empire. A cable order to the Old Town Ribbon and Car- 
bon Company, of Brooklyn, New York, resulted in the 
prompt dispatch of a supply of yellow typewriter ribbons 
on the S.S. “City of Oran,” now on the high seas bound 
for Calcutta and Bombay. 

[It is hoped that the Old Town ribbons will reach the 
Far East in time to do their part in fulfilling the command 
of the native Prince, and maintaining peace and order in 
his realm 

_ - - — 

Austrian Firm Announces New Kind of Stencil 

The Frema-Works, 23-27 Flachgasse, Vienna, Austria, 
state that after many years of experiment they have suc- 
ceeded in inventing a new kind of indestructible stencil, 
so-called, patents for which have been applied for. When 
this stencil is used, they state, the writing appears during 
the typing as clearly as a typewritten letter, making it 
unnecessary to use carbon paper as a base 

The Frema-Works will be glad to supply further details 
on inquiry 


ae — 
Parker Pen to Build New Canadian Plant 


The Harbor Commissioners of Toronto, Ont., Canada, 
announce that the Parker Pen Company has completed ne- 
gotiations for a site on Fleet street, on the water front, to 
erect a new Canadian plant. Building operations are ex- 
pected to commence in the near future. 

Victor A. Smith, managing director of the Parker Pen 
Company, confirmed the report and stated that the increas- 
ing demand for the company’s products in Canada has made 
larger quarters imperative—C. T. N. B. 

“ iieniiaiae 
German Devises New Paper Pulp Making Method 

A German engineer (Dip.-Ing. R. Bohlig, Holbeinstr. 
62, Frankfurt, a. M., Germany) has invented a new method 
of producing wood pulp. This method may be used in the 
making of paper pulp. It is claimed that the new way is 
a long step in advance of the methods now and heretofore 
in use. Herr Bohlig will consider propositions for the sale 
of his patent lye apparatus in the United States. Anyone 
interested from a practical standpoint should write him at 
the address given above 
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It pays to handle 


GRAND PRIZE 
Carbons & Ribbons 


Dealers of Grand Prize Carbons and Ribbons 
are enthusiastic about this line . . . because it is 
more profitable. Customers, once converted to 
Grand Prize products, will re-order. Volume 
is built . . . and volume brings profits. 





Durable, Uniform, Clean 


Experience has shown that Grand Prize Car- 
bons are uniform. They are non-smudge, non- 
curl, and remarkable for durability and mani- 
folding qualities. 


Copies made with Grand Prize Carbons are 
always sharp and clean-cut. They are uniform 
in appearance with no faded spots, no blurs. 


Grand Prize Typewriter Ribbons are durable 
and print with uniformity. Letters are clean 
in outline and look well. Type does not fill up. 


A 
Money-Maker 


for Dealers 


If you, too, are interested 
in getting more profit from 
a line of Carbons and Rib- 


bons, you will want to 





Manufacturers of 
know more about Grand Carbon Paper since 


Prize products. We shall 1902 
be glad to send you complete details. Write 


us on your letterhead. 


The Grand Prize Tester ... a device for 
testing carbons and ribbons . .. will help 
increase sales. Let us explain how you may 
obtain it—free of cost. 


GRAND PRIZE 


_ CARBON AND RIBBONS 





Pacific Carbon & Ribbon Mfg. Co. 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane, Melbourne, Australia 
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Three Specialties 


That Sell 


THE ROSCO transparent desk pad 1s an 
ever popular number. The smooth, hard 
surface (glass) is a great favorite. The 
frame, which holds the glass, is made of 
covered with Fabrikoid, 
The glass 


hinders’ board, 
in a choice of several colors. 
can be raised easily, and memos, charts 


and references placed underneath. 


a 





THE INADRAWR is a simple container 
for holding stationery, etc. It is really 
a miniature filing cabinet and slips into 
the drawer of a desk. It is made of cold 
rolled steel and is practically everlasting. 





THE ROSCO banker’s note case is typi- 


strong, 
most 


cal of Rosco products. It is 
durable and fire-resisting. The 
valuable papers may be entrusted to it. 
comes furnished with a set 
that matter may be 


Each 
of guides, so 


classified. 


case 


For full details of these items and 


other products, send for catalog today. 


RAVENSWOOD 
OFFICE SPECIALTIES CoO. 
1800 Newport Avenue Chicago, Illinois 


See the announcement in November issue of the new 
ROSCO Desk Organizer and Folding Desk Pad 

















OFFICE APPLIANCES 
Sheaffer Export Man Abroad Again 

Fritz Pohle, a member of the export staff of the W. A. 

York aboard the 


business trip which 


Sheaffer Pen Company, sailed from New 


SS. “San Lorenzo” September 5 on a 


will keep him abroad until after the first of the new vear. 


He had returned four weeks previously from a trip through 


several of the Latin American countries. The intervening 


time was spent at the company’s plant, Fort Madison, Iowa. 
On his recent Latin American trip Mr. Pohle found busi- 


ness good in practically every country vis‘ted Chere was 


a general bright outlook for a big vear-end trade. He re- 
that the demand for the 


in the line, “Lifetime” 


merchandise 
of the call 


ports highest class 


products, was far ahead 


for lower-priced merchandise. Latin American merchants 


generally are thoroughly optimistic over business prospects 
for the long pull. 
— >. — 
Royal Typewriter Man from India Here 


H. W. Shelley, manager of the office appliance depart- 





ment of Addison & Company, Madras, India, who are 

Royal dealers for the southern part of that country, paid 
H. W. SHELLEY 

a visit to the headquarters of the Royal in New York City 


in August 
Mr. Shelley 

his stay was brief, it afforded an opportunity of becoming 

He has and 


everything 


remained for about ten days and although 


a pleasant personality 


acquainted with him. 


is keenly enthusiastic about that pertains to 
his work. 

Mr. Shelley is 
ramifications of the typewriter business and his 


the Royal 
served to further enhance this knowledg« 


unusually well informed on the many 


intensive 
study of Company’s methods and plans has 
Under his guid- 
India 


ance, the Royal has made rapid progress South 
during the past three vears. 
——— 


Dutch “Efficiency” Exhibition Held Last Month 
An “Efficiency” exposition of office machines and equip- 
ment was held in Rotterdam, Holland, from September 19 
1929, The opened by 


Veder, president of the Chamber of ( 


to 26, inclusive. exposition was 


7 
Rotterdam, on Thursday, September 19, at 


ommerce at 


v4 
o'clock 


eleven 
in the morning. 


Among the firms who exhibited their products and the 


products of the manufacturers they represent were AEG 


Schryfmachine Import, A. H. O. Handelsonderneming, J. 


Bartels’ Multigraph Onderneming, Blikman & Sartorius, 
M. C. Boas, H. Citroen, Dyckerhoff & Company, A. J. von 
Frytag Drabbe, N. V. Gestetner, Haussman & van den 
Akker, Charles Herincx, Imperial Import Company, Adr. 
Koller & van Os, H. A. Kramers & Zoon, W. Mevers, 
N. V. National Kasregisters, Original Odhner Rekenma- 
chine My., N. V. Paragon, Joh. E. Post, Ruys’ Handels- 


vereeniging, D. Treure, Veenman’s, K. I. B., and P. H. 


Vermeulen & Company. 
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CORONA ‘‘7”’ 


*60 


Retail price. Slightly higher 
in the West and in Canada. 


Dealers are Actually Selling 
Corona Adding Machines 
from Window and Store Displays 


— dollars is such an astonish- fine appearance, its simplicity of dem- 
ingly low price for a standard high onstration and operation, its standard 
grade adding machine of capacity keyboard, legible printing and easy 
$999,999.99 that Corona dealers are portability all have a strong appeal. 


finding the new Corona “7” one of the The wide field for this compact, low- 
most satisfactory and profitable arti- priced machine, the absence of real 
cles they have ever handled. competition and our liberal discount 


People accustomed to paying a great policy are most attractive to the alert 
deal more for adding machines are dealer. Inquiries invited. 




















genuinely surprised to find such a 
capable machine for so little money, a a ee ee 
while thousanit'ef Giles ofa tas COUPON FOR DEALERS 
“+9 - » lave Portable Adding Machine Co., Dept. 29-O, 
not heretofore been considered pros- | Division of L C Smith & Corona Typewriters 
. Inc 
pects are glad to buy the machine | 51 Madison Avenue, New York, N. ¥ 
> > ee 1 , - « > Gentlemen: What proposition can you 
when they see it work and find out I nn A ty ye 
how little it costs. ee aS TS 
Corona “7” (made in the L C Smith inate ¢. Pee es 
& Corona Factories) makes friends Pe 
“ > - Aadaress . . eeees eesseeseeesesese 
instantly wherever it is shown. Its ——______ _—_— = 








CORONA 
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FORCE 


Model */50 





..s STILL GOING STRONG 










oe impressions—and still going strong! That's 

the record of the Force No. 150 Automatic Num- 
berer displayed at the New York Business Show. The 
testing apparatus at the «Force” booth proves that no 


numberer at any price can outlast this sturdy machine! 


The sales for the Model No. 150 are still going strong, 
too. Selling at only $8.50 it holds the price appeal as 
well as the quality appeal. And the extra dollar profit that 


each sale brings makes it a prize winner for the dealer! 


Wm. A. Force & Company, Inc. 


105 Worth Street 180 No. Wacker Drive 573 Mission Street 
New York, N. Y. Chicago, Ill. San Francisco, Calif. 


AUTOMATIC NUMBERER 
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Belgian Centennial Exposition to Be Held in 1930 

The Belgian government is sponsoring several exposi- 
tions to be held in 1930 in connection with the celebration 
of the one hundredth anniversary of the independence of 
Belgium. One of these expositions will be held in Liege 
and will be devoted to industry, science, and their appli- 
cations 

Special attention will be given to the subject of scien- 
tific organization and the problems it presents. The for 
mation of personal groups, administrative and operating 
staffs, and professional organization will be illustrated and 
explained 

Documents, apy sratus, instructive data, diagrams, forms, 
questionnaires, etc., will be at the disposal of visitors to 
the exposition. There will also be laboratories and ap- 
paratus for making psychological examinations and tests 
to determine the fitness of employees for certain work. 

Further information with regard to the exposition may 
be obtained from Lucien Wellens, secretary of Class 94 D, 
11 Rue de Seraing, Liege, Belgium. 


>__ 
What Barrier Bars American Trade in West 
Africa? 


By Luigi J. Buckle, Therapeutist, Lecturer, Etc. 

[. IS now almost a forlorn hope among British West 
| Africans that Americans will establish large commercial 
enterprises here in British West Africa and thereby do a 
large volume of trade with the people of this country 

This hope has prevailed among the people here for many 
vears. Even among the illiterate peasantry, it has been 
almost a daily dream that is yet expected to materialize. 

British West Africa does not lack commercial products 
that America would like to purchase, in the ordinary course 
of trade. We cannot promise much of manufactured arti- 
cles. But we have raw products of high standard and are 
well known for our natural methods of production. And 
doubtless, West African commercial products have figured 
conspicuously in European and American markets for 
nearly half a century 

[The raw produce that we can let America have in large 
quantities from our country are palm oil and kernels, cocoa, 
copra, ground nuts, maize, cassava, hides, c tton, lime, 
orange, plantain, banana and ot .r products the cultivation 
of which can quickly be developed when there is commer- 
cial demand for them 

The purchasing power of British West Africans for 
European and American merchandise is simply marvelous, 
as is well known by the European firms in this country. 
All that vou need to do is to consult the trade statistics 
of British West Africa for the past quarter of a century 
to be convinced of this extraordinary purchasing power. 

The conditions that prevailed here in the dark ages have 
now passed away There is now too little or no discoun 
tenancing of European and American merchandise up to 
even tinned and bottled provisions that formerly were re 
garded here as abominable things for the human stomach 
by some of the tribes of this country. 

Now that conditions are more favorable with a lot of 
facilities now existing which formerly were absent, the 
likelihood of the West African to purchase useful articles of 
foreign manufacture, his voluntary and energetic produc- 
tion of commercial produce for the foreign buyer and the 
commercial facilities now existent, are doubtless a sub- 
stantial source of invitation to all foreign commercial per- 
sons to trade energetically with the people of this country. 

It cannot be said that American business concerns are 
entirely absent from British West Africa. There are about 
two or three of them But this number does not satisfy 


the hope among the people for wide and beneficial trade 
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New home and 
library globes— 


Special for the 
holiday trade! 


x x x 


Send today for booklet 
illustrating this unusually 
attractive, modern line! 


Before you stock globes of the world for 
the holiday trade, be sure to send for our 
handsome booklet illustrating, in colors, 
the new designs—the attractive modern 
models for both home and library. 


You will note at once the unusual appeal 
in the appearance of these globes. The 
fact that Weber Costello Globes and Maps 
have been used in schools and colleges for 
nearly 50 years—have been acknowledged 
by educators to be the finest produced—is 
proof of their accuracy and usefulness. 


Moderately priced—yet offering you a 
100°, “mark up’—these globes bring you 
a holiday opportunity for volume sales and 
extra profits. 


Mail the coupon for new booklet describ- 
ing and illustrating these new designs . . . 
and profit making details. 


Weber Costello Co. 


Dept. 4 Chicago Heights, III. 


Makers of 
Globes, Maps, Blackboards, Erasers, Crayon 





PLEASE SEND THE COUPON 


WEBER COSTELLO CO., 

Dept. 4, Chicago Heights, Ill. 

Please send me your booklet describing and illustrating 
your new home and library Globes of the World. 


Name . os — . ‘ oe ee ooo chen aes tee 





Company 


Address 
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GOOD 
SAFE 
TO SELL 


You can get an S. F. SAFE *lab- 
eled by the Underwriters’ Labora- 
tories —as to size and interior 
arrangements, to meet the needs 
of your most exacting customer. 









| THE CONSTRUCTION and fin- 
| ish of our safe is the very best— 
| 50 years of knowing how has 
| taught us this—and our PRICES 
|! are such that it allows the dealer 
a nice margin of profit. 


OUR PRODUCTS 


STEEL SAFES, A and B Label and Commercial 
STEEL RECORD CABINETS 

SAFE DEPOSIT BOXES, VAULT DOORS 

HI STEEL BANK EQUIPMENT 

STEEL FILING DEVICES 





| Write Us Today 
| Catalog and full details upon request. 
' Stiffel-Freeman Safe Co. 


Lititz, Penna. 
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by Americans with them in many essential commodities. 

You have only to visit the villagers at their plantations 
behind the scenes, to hear the question at one place and at 
another, “When are the Americans coming?” The people 
here want the best possible trade. They want you to pay 
well for what they can give you, to well remunerate the 
labor involved in production. And they will pay the full 
price of your merchandise. 

Doubtless the appearance of Americans energetically on 
the spot with a few billions* of dollars of experimental 
capital, will create substantial and durable commercial rela- 
tions between commercial America and British West 
Africa. 

What is the barrier that bars American trade in British 
West Africa? 

— een 
Austrian Office Equipment Man Celebrates 
Anniversary 

Office Appliances joins the many friends of Sigmund 

Gibian, founder of The Rex Company, Vienna, Austria, in 





SIGMUND GIBIAN 


wishes on the advent of his seventieth birthday anni 
celebrated. Office Appliances 


good 
versary, which was recently 
hopes that he will long continue to retain the health of 
body and alertness of mind which have been his throughout 
his career. 

Mr. Gibian founded The Rex Company in 1905. Before 
that he had not devoted himself to office equipment lines, 
but he soon acquainted himself with its features and began 
extending the business. Soon his firm obtained the agency 
for the L. C. Smith typewriter, followed by that of the 
Corona typewriter and Victoria copying machines, likewise 
the Edison-Dick duplicator. These valuable agencies still 
form the main supports of his business, which in the course 
of the years, has advanced in importance, always endeav 
oring to introduce the most modern and efficient office 
appliance machines into the Austrian market. 

Mr. Gibian has always insisted upon the strictest prin- 
ciples of good business and on giving the best service pos- 
sible. In the upbuilding of the firm, Mr. Gibian has been 
ably assisted by his son, Otto Gibian, and the firm enjoys 
a fine reputation not only in Austria, but in Czechoslovakia, 
where there is a branch house at Prague, founded by Sig- 


mund Gibian, and in contiguous countries. 


*Note—Friend Buckle somewhat nonchalantly refers to 
a “few billions of dollars of experimental capital,” etc We 
suspect he is having a little joke—“spoofing” us, mayhap. 
We don't happen to be acquainted with anyone who has a 
billion dollars for experimental or any other purpose. And, 
recalling that when our British cousins refer to a billion 
they are thinking of a million millions, we begin to get 
a little dizzy, as if we were entering on the computation 
f§ the number of light years between our system and 
We sincerely hope that friends in West Africa 


Betelgeuse 
on 


will modify their expectations, if their minds are fixed 
billions in whatever system of computation. 








OCTOBER, 1929 













































Note the beauty of 
these chairs of new 
design, now being 
offered for the first 
time. They are 
made in solid wal- 
nut, but finished in 
either walnut or 
mahogany. The 
arm chair is our 
No. 321, the re- 
volving chair No. 
322. They are rea- 
sonably priced. 








COLONIAL 


lua lity 


OTHING can be so important as quality. 

Long experience in manufacturing, faith- 

ful industry, and a determination to excel will 

produce an article of quality. It is rare, how- 

: ever, to find an instance where a reputation for 

bene se quality has continued through the entire history 

bs of a business—where the excellence and honesty 
of its product have never been questioned. 

Those who know say that doubt has never 
been expressed concerning COLONIAL qual- 
ity. The maintenance of the very highest stand- 
ards as one of the first principles of production 
rhas been constantly our aim. 

The COLONIAL organization 
knows to a man that quality is 
the end and the aim of its 
whole activity. That determina- 
tion which has existed for more 
than a quarter of a century in 
this organization is continued 
with renewed vigor. 

That is why the COLONIAL 
guarantee of satisfaction can be 
made so broad—and why dealers 
always find that COLONIAL 
chairs give complete satisfaction. 
The dealer who sells chairs of 
COLONIAL quality cannot help 
but succeed. That is why they 
have made this slogan for us 
“Once a COLONIAL dealer, 


always one.” 


COLONIAL CHAIR COMPANY 


CHICAGO, ILLINOIS 





COLONIAL CHAIR COMPANY, 
1740 N. Maplewood Ave., 
Chicago, Ill. 
Gentlemen: 

Without any obligation, please send cata- 
log and advise whether the franchise for 
the sale of your chairs is open in our city. 








‘| 
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Appearance and 


()rpin 


DESK CO. 
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uality Unsurpassed 


In the new 900 line, we have made 
sure of appearance and quality — then 


price. 


In the first point, Orpin is unsurpassed ; 
in the second, it sets a new standard. Gen- 
uine mahogany and walnut throughout. 
Every joint is fitted, every part cut with 
precision. The result is worthy of the 
finest business office; just how a business 
man’s desk should appear. 


Surface appearance sells many desks. 
Orpin adds the support of solid quality 


121 Medford Street 
Charlestown, Mass. 





and the price makes possible a good 
volume. 


The Sesamee lock controlling all draw- 
ers adds tremendously to the ease of oper- 
ation—no trouble with lost or mislaid keys 
—just flick the wheels to your number and 
the desk is unlocked. 


To dealers, the Orpin line affords a se- 
cure foundation for a profitable furniture 
department. Low freight rates to many of 
the most prosperous markets. Write us 
for details. 








,c le 
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Moving Stationery 


By J. B. Sinclair 


Deliberate mis-spelling laid the foundation of a San Fran 
cisco stationer’s success. 

Mr. Smith (we will call him that for the purpose of 
this story) opened his stationery store during the month 
of November a few years ago. In the December following 
his opening he decided to feature a display of diaries for 
the New Year. He completely filled his window space 
with a varied assortment of these books which he had} 
stocked and exhibited a glaring notice—“Keep a Dairy | 
Next Year.” 

In one morning over thirty people entered the store to 
inform Smith that he had mis-spelled the word “diary.” In 
each instance Smith laughed and pretended astonishment. 
But he sold twenty-one diaries to twenty-one of these 
people! 

A few days later Smith inserted another notice in his 
window bearing the curious words—“I apologise.” That 
made many people wonder what Smith had done that re- 
quired explaining. He, however, went on to explain that 
he regretted in a previous notice that he had inserted the 
word “diaries” when he meant “dairies’—but now he de- 
sired to call attention to his splendid selection of “station 
ary” goods 

Another surprise for the public and Smith as well. All 
that day people entered the store to tell Smith he had 
confused “diaries” and “dairies” again, and that “stationery” 
did not end with the letters “ary.” Expressing his regret 
to all, Smith patiently explained that he did not want his 
stationery to be stationary—he wanted it to move. 

It did move! Few of the persons who entered the store 
of the mild-mannered Mr. Smith to jibe at his spelling left 
without buying something. 

Thus Smith caught the public eye. Thereafter people 
were on the constant lookout for the latest “stunt” devel- 
oped by the astute stationer 

Smith’s methods proved that one of the secrets of suc-| 
cess is the study of human nature. When a store window 
appeals to some universal quality in human nature—curi- 
osity, or humor, or the instinct of personal superiority—it 


is bound to bring success to its owner. 
> 


Simplification of Restaurant Checks Proposed 
A general conference of manufacturers, distributors and | 


users of restaurant guest checks will be held at the Hotel | 
Roosevelt, New York, N. Y., October 3. It will be under 
the auspices of the simplified practice division of the United 
States Bureau of Standards, looking to a _ simplification 
program to cover guest checks for restaurants and cafes. 

The agenda prepared for the consideration of the con- 
ference suggests the reduction in the number of grades of 
cardboard checks from four to three, and paper checks 
from seven to four; width of cardboard checks from thir- 
teen to five, and lengths from sixteen to fourteen; and 
widths of paper checks from eleven to eight 

The reduction in variety of si.es and grades of stock 
for hotel and restaurant guest checks as proposed will be 
of material value to all concerned, in that it would tend 
to eliminate the demand from users for guest checks vary- 
ing slightly, but not materially, from the standard products. 

a 
Albany Stationer in New Location 

F. D. Sargent, prominent in the stationery trade of 
Albany, N. Y., has taken new quarters in the new 
Broadway Arcade. The store is said to be a model sta- 
tionery establishment. Mr. Sargent is an active and promi 
nent Mason, and is looked up to as a man of dependable 


judgment and business sagacity 





ERE is the nev.est and best 

in Hotchkiss Fasteners. 
Nearly forty years of experience 
in designing and manufacturing 
paper fastening devices are be- 
hind it. Every known improve- 
ment is combined in the new 
Number 1A. It is light in weight 
but with a sturdiness that will 
make it last through a lifetime of 
daily use. It is noteworthy for 
dependability. Every unneces- 
sary part has been eliminated and 
it can be operated either by strik- 
ing or pressing the plunger. All 
parts subject to wear are made of 
hardened steel. The new Num- 
ber 1A Hotchkiss is good to look 
at in its trim, stream-line neat- 
ness. We are certain it will com- 
mand attention from customers 
and will prove an item of rapid 
turnover t*, every stationer. 
Write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss 


STAPLING MACHINE 
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TELKEE is needed by 


Banks, Schools, Factories, 


Office Buildings, Apartments 
—in 
fact— 
wherever 
keys are 
used and 
misplaced 
YOU CAN 
SELL 
TELKEE 
Equipment 





Profitable success of Office Equipment 
Dealers proves conclusively that a virgin 
field of prospective TELKEE purchasers 
is waiting all around for you. Sales 
vary from a few dollars to hundreds of 
dollars! ZTELKEE, with its all-steel Key- 
board Panels, Drawer Files and Wall 
Safes, offers the only standard system 
for the identification and protection of 
keys. Filing Units range from 16 to 1200 
hook capacities. TELKEE brings order 
out of key confusion—and brings new, 
profitable business to you. Liberal dealer 
discount, national consumer advertising, 
direct leads, window displays, good litera- 
ture—offer substantial dealer cooperation. 
You need but moderate stock for display 
and demonstration. 





TelKee Mar Ker—a basic 
until of the TelKee Sys 
lem— permanently locks 
lo the key—defies de 
struction, Fibre or brass 
lag —fine wring surface 
or may be die stampe d, 


Order this Introductory Set 





Many dealers have first acquainted themselves with TEL- 
K.EE sales possibilities and profits by ordering the Dealer 

Introductory” Set of equipment shown here. Includes 
the smaller sizes of Units—adequate for display and dem- 
onstration of the TELKEE system. Check the coupon 
below for this set: less than $15.00 net, f.o.b. Los Angeles. 
Get acquainted now with TELKEE and its untouched 
field of sales and profits in your territory. 


CThayer TEL K EE Corporation 


LOS ANGELES - CALIFORNIA 


PIN THIS TO YOUR LETTERHEAD 





THAYER TELKEE CORPORATION 
656 South Los Angeles Street, Los Angeles, California 


QO Ship Dealer Set Send Complete Dealer Data (1029 
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Continued from page 35.) 


shredded 


(New Machines and Devices 
Permagraph and every letter or figure indelibly 
into the document 

It is stated that the new machine is particularly adapted 


to foreign exchange where it enjoys a number of important 


roles 
While the ink is forced through the shreds under con- 
siderable pressure by the Permagraph, the key stroke is 


This arises from an inge- 
makes the 
the same 


declared to be remarkably light. 
of the 
smooth and pleasant to the operator, at 


nious application electric drive which 


action 
time providing a degree of speed comparable to that of a 
standard typewriter. The machine is compact and sturdy 
The parts are comparatively few in 


to All 


and simply designed. 


number and are well made insure long life parts 


are interchangeable 

It is declared that the Permagraph is adapted to almost 
every size and form of document; that it is adaptable to 
the use of extra characters and symbols 


fty 


all languages by 


[he keyboard is of the standard four-bank ft character 


type, writing in capital letters only. The shift is used only 


for special characters. It has the usual means for paper 


etc., found on high grade 


Special characters and sym- 


feed, release, variable spacing, 


modern typewriting machines. 


bols, as well as complete alphabets for languages such as 
Russian, etc., are provided on special order. The machine 
may be had either with a wide or narrow carriage. The 
machine, it is interesting to note, was invented by the 
man who made the working drawings, designed all the 
tools and laid out and financed the factory. This man, 


Charles H. Sampson, is president of the company and its 


sole directing genius. He has been known for nearly a 
quarter of a century as inventor and builder of devices in 
the checkwriter field. 
— 
Combined Work Distributor and Folding Desk Pad 
Silver & Company, 133 West Lake street, Ill, 
have placed on the market a new line of combination work 


distributors and folding desk pads, in either imitation or 


Chicago, 


genuine leather. 
The imitation leather pads are embossed 
They made in 


with a gilded 


are five colors— 


lis centerpiece. 


fleur de 





DISTRIBUTOR 
CHICAGO. 


AND WORK 
COMPANY, 


COMBINATION DESK PAD 
MADE BY SILVER & 


brown, green, red, maroon, and blue. Each pad is equipped 
with two work distributors of six sections, one on each side 
of the pad. The distributors have transparent celluloid 
tabs. The pads, which have two folds like a pocket bill 
fold, backed with felt. When 
measures fifty-one by nineteen and a half inches. 
without the work distributors 


spread out, each pad 
The pads 


are 


are supplied with or as 


desired 
The 
spected cowhide finished to resemble old Spanish leather. 


genuine leather pads are made from carefully in- 


[his leather is hand crushed and is supplied in any color 


desired. The leather finishes harmonize with any decora- 


tive scheme. 
Silver & 
either genuine or imitation leather. 


Company also make individual distributors in 
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REASONS WHY 


Terrell’s Filing Cabinets 
Are A Good Buy For 
You And A Good Buy 

For Your Trade 


READ ’EM! 


|. Built around a reinforced skeleton of 
steel, spot welded into a solid unit, this 
filing cabinet cannot sag; its drawers 
will always work easily and will not 
bind. 


2. Full progressive roller suspension on 
every drawer—giving lasting satis- 
faction. 












3. Positive action compressors or “‘fol- 
lowers” operating independently of 
the index rods—holding correspon- 
dence neatly in place. 


4. Bronze plated hardware—the kind 
that will stand a lot of service and 
retain its beauty. 


5. Electrically spot-welded—nothing to 
work loose or sag. 


6. One hundred inches of filing capacity 
in the four drawers 


Drawers operate smoothly—even 
under the heaviest possible load. The 
extreme rigidity of the case eliminates 
all possibility of the drawers binding. 


8. A rounded base allows for easy mov- 
ing of the file over the finest floor 
without any damage to the floor and 
without the help of several men. 





There is a choice of four finishes—Olive Green, Mahogany, 
Oak or Walnut, which gives a range to match any office. 


Let Us Suggest That You Write For Full Information Today 


TERRELL’S EQUIPMENT CO. 


Grand Rapids Michigan 
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Executive Office furnished by Flint 
& Horner Company, New York 





A 


‘NdIrs b 
Drower 


The familiar stiff looking office chair can at last be 
replaced with a modern creation fully in keeping with 
the popular trend toward common sense beauty. 





“Chairs by Brower’ has long been an eloquent phrase 
throughout the fiirniture industry—and now at last the 
office chair is given that touch of the true furniture 
craftsman. 

Here is something with plenty of sales appeal that gets 
under the skin of the man whose “‘yes’ or ‘‘no” means 
dollars and cents. 


Exclusive dealerships are open. 


BROWER FURNITURE CO. 


Grand Rapids, Michigan 
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The “Standard” Desk Lamp 
Che Greist Manufacturing Company, New Haven, Conn., 
is putting on the market the “Standard” desk lamp—a full 
sized long shade lamp at a popular price The height is 
fourteen inches, base six inches in diameter and shade nine 
inches long The lamp is of dignified design and sturdy 
construction and is available in four attractive finishes. The 


shade is of brass, is adjustable and completely excludes 





rwo NEW DESK LAMPS IN THE GREIST MANU- 
FACTURING COMPANY LINE 


the direct light ravs from the eye. It is said that these 
lamps contribute materially to the appearance and eff- 
ciency of any office equipped with them. The four styles 
are to be had in antique brass, Venetian bronze, palm green 
and maroon. They retail at $6.00 each. 

Another type of lamp made by this company is known 
as the “Classe” desk lamp. It is rich and dignified and 
ot authentic period design. An unique scroll supporting an 
adjustable shade enhances the harmony of appearance. The 
lamp stands seventeen inches high, base seven inches square 
and shade ten and a half inches over all. It is made in 


statuary bronze and retails at $15.00 


a — 
Barr-Morse Rediform Stand 


Continuous manifold forms are rapidly replacing older 
tvpes of manifold equipment. The Barr-Morse Corpora- 
tion of Ithaca, N. Y., manufacturers of the Barr typewriter. 
have perfected a new stand called the Rediform stand and 


are now filling orders for it They state that with this 





BARR-MORSE “REDIFORM’ 
STAND IN USE 


stand and the Barr typewriter, one operator can handle 
as many as three different manifold jobs without leaving 


her seat Special shelves and a clever arrangement of 


clips make it possible for the operator to change from 


one to another without effort and provides for the neat 
storing away of work when not in use. Larger users of 
manifold forms are recommended to try the Rediform 
stand and the small efficient special metal platen Barr man 


ifolding typewriter which in many cases are paying for 


themselves in space, time and labor saving equipment. 
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Signals 
cz.—_——s@=SSeilil 
( IS Systems 
le and 


COOKS FILESIGNALS 


PATENTED 





are often preferred 
because they “stay put” 
on verticals or visibles 


Repeat bus.ness follows because Coek’s 
File Signals are specially designed and 
have exclusive features. 


Cook’ are Cook's Signals 
Ss : P é 
0% »f stain flash facts in- 
« . ¢ Sté2 - ; 
less steel and stantly in sales, 
« 


murchasing, 
durably enam- b I - 
: ' credit or pro- 


eled in twelve : : 
bright colors. — duction rec- 
ords. 


Cook distribu- 


They may be tors receive 
easily attached, Sales Display 
yet can be de- poe a No. 660, sales 


helps and en- 
joy a profitable 
stay in place turnover. 
or may be re- Cook’s Signals 
increase — sales 
of systems, 


pended upon to 


moved at will. 


22 23 24 


“HOW TO SIGNAL” 


Printed sales talks on “Signaling” are 
ready for the salesmen of business sys- 
tems. Let us know how many you 


can use, 
WRITE 


THE H.C. COOK CO., ANSONIA, CONN. 


The No. 20 con- 


struction pre- NOTE: 

vents other cards To increase sales on Visibles 
a a place samples of Cook's No. 20 
neath. Series on your demonstrators. 
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No. P60F 

i i 
y ‘) 
: DIETZ DESKS ; 
« i) 
y es ie . ¥ AY 
i) The Period Grade MK 
“ UN 
ft i 
f Desks look very much alike to the 9 
) average buyer but under the sur- A 
i face there is a difference in quality “| 
ny and materials. We know exactly ‘h 
A) what goes into Dietz Desks because Ns 
A we manufacture practically all of " 
a our own parts. ) 
i) “i 
de , , "), 
i) Dietz Desks are made in Oak, Wal- y 
) nut, Mahogany, combination Ma- “iy 
i) hogany and combination Walnut. y 
Ay Drawers are dovetailed on all cor- 

6 ners, framed in at the back and 


have adjustable partitions. Every 
desk can be taken apart to pass 
through narrow doorways. 


— + © 
a 


oS 
—_ 


The J. F. Dietz Company is centrally 
located. Direct rail connections with 
most markets—freight and time saved 
are added profits. 
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No. P60T 
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id 

Makers of Good Desks Since 1881 ’; 
Write for Catalogue and Price List ‘i 

Na 

, i! 

J. F. Dietz Company i 
Cincinnati, Ohio t 

i! 


<>. 9, <>. 0 <m, & <>. 6 <>. 8 <>. 8 <8 <e 
= SS 8 = es wi! 
— —>s >. 


— = ee es ae 





























, Se te ee 
ae ax x ee a a a a 














OFFICE APPLIANCES 
New Back Adjustment on Fritz-Cross Chairs 
The Fritz-Cross Company, Guardian building, St. Paul, 

Minn., has equipped all of its new line of swivel chairs, as 

well as the regular lines, with adjustable backs that have a 





J _ : > 
: “aes ag nao 
> * Te 


“Brey ye 





FRITZ-CROSS CHAIR WITH SPECIAL 


NEW 


BACK ADJUSTMENT FEATURE 


new type of adjusting mechanism designed on the ball and 
socket principle. The back can be adjusted to any position 
thirty seconds Adjustments can 


without tools in about 


be made while the occupant is seated, making correct posi- 


tioning of the back possible. 


In addition to the special back adjustment, the new 
swivel chairs are furnished with ball-bearing swivels. The 
new chairs, like all the chairs in the “Eff & C” line, are 
distributed exclusively through dealers. The manutacturet 


invites inquiries for further information. 
ee 
Decimal Equivalent Keys on New Marchant 
A time-saving feature in the form of decimal equiva- 
lent keys has been incorporated in calculators 
made by the Marchant Calculating Machine Company, Oak 
Seven additional keys enable the user to regis 


the new 


land, Calit 





MARCHANT CALCULATOR EQUIPPED 
DECIMAL EQUIVALENT KEYS 


NEW 
WITH 


ter the full decimal equivalent of eighths and quarters with 
one stroke of the appropriate fraction key, entirely without 
resorting to the usual several-key method of reducing frac- 


tions to decimals. The one-eighth key registers .125, the 


375, etc. 


three-eights key registers 
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AUTOMATIC ADDRESSING 


now within the easy means of everyone! 








No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one at atime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U. S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
ploying embossed metal plates or slugs. Next, the superior efficiency + 
of a combination indexing, recording and addressing card:— /“ 
TRIPLE DUTY ina ONE PIECE unit, atLESSCOST. / 


4 


Next, the development of super-speed AUTOMATIC Aa- Fe 
dressers at popular prices, practically beyond competi- /“ Attach 


os alll this cou- 
tion. And finally the feature of visible printing and _/“ ponto your 


noiseless printing that have always been exclusive Pf letterhead and 
“Elliott” features. Pee will send 
y, you a 
/ 
If you want to have your eyes opened towhat “ FREE BOOK 
MODERN mechanical addressing equipment / 


/ : 

really is, write for a demonstration. F MPS... the subject of Direct Mail 
/ Advertising. 

/ 
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*ADVANCED: FILING: EQUIPMENT: 
- MADE - BY - METALCRAFT - SPECIALISTS - 





DMIRATION is everywhere ex- 
pressed at the beautiful finishes 
available in JoneSteel Filing Equip- 
ment. This superiority in finish is due, 
in large part, to the fact that we have 
been making and finishing interior metal 
work for years. Many of America’s larg- 
est and most important buildings are 
equipped with JoneSteel hollow metal 
enclosures, partitions 


doors, elevator 


and trim. 
In addition, many of the large installa- 
tions of metal office furniture have come 





A name that is known wherever big build- 
ings are built and metal office furnitvce 
is sold. 


JIn7stedil- 


from our factories. The finishing of 
metal, in faithful likeness to beautiful 
woods, is a widely-recognized JoneSteel 
achievement. 


Have you seen the new catalog of 
JoneSteel Filing Equipment, pointing 
out other advantages such as the DUST 
PROOF LIP and FULL BALL BEAR- 
ING ROLLER SLIDES? If not, send 
for your copy today. 


If interested in a highly profitable 
EXCLUSIVE DEALER plan, we will 
tell you about this also. 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 
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[The advantage of this new Marchant feature is evident 
for those firms whose calculating work involves much use 
of fractions. The sale and purchase departments of all 
stock and bond houses, for example, would find this frac- 
tional Marchant a time-saver in handling quotations and 
computing purchases 

Che fractional feature can be furnished with any hand 
or electrically operated Marchant calculator. There is no 
interference with the normal operation of the keyboard 


when fractions are not being used. 











NEW MACHINE FOR BINDING PARCEL POST AND EX 
PRESS PACKAGES In last month's issue page 158, was a 
description of the machine llustrated above The wire is 
looped around the package, threaded through the machine, and 
the tie is completed with one throw of a lever forward and 
back, which tensions, seals and trims the ends of the wire 
The makers, The Gerrard Company, Inc., are located at 1942 
South Fifty-second avenue, Chicago 








Color Effect in Pocket Seal Case 

Meyer & Wenthe, 24-30 South Jefferson street, Chicago, 
Ill., have provided an attractive dressing for the “Alumi- 
num” pocket seal. The leatherette case furnished for users 
has been given a touch of color. The case is of black, 
bordered with a band of persian orange. This makes the 
seal in its case stand out in a window or showcase dis 
play, 

_ = 
Goes Company’s Holiday Letterheads 

Holiday letterheads have been steadily increasing in pop- 

ularity until hundreds of thousands are used annually by 





GOES LITHO. CO.’S HOLIDAY 
LETTERHEADS. 


business concerns during the holiday season for sales mes- 
sages, greetings, letters and for general correspondence. 
In answer to the requirements of individuals, business 
concerns and professional men who would use such letter- 
heads in smaller quantities, Goes Lithographing Company 
of Chicago are offering holiday noteheads and letterheads, 
boxed—twenty-four to the box with blank envelopes to 


match. There are ten colorful and “Christmas-y” designs 
from which to choose 
: — 
New, Low Priced Silverglo Lamp 
Silverglo Lamps, Inc., 300 East Federal street, Balt:- 


more, Md., has announced a new, low priced lamp known 
as No. 240. The base of the new lamp measures five by 
ten by five inches. Its over all 


+ 


seven inches and the shad 


height is sixteen inches 
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Young People 
Go Wild Over 


NO=RING 


NOTE BOOKS 


j They are LOOSE-LEAF 
but have no rings 


a5 


yee Be 


iy 
g 
| 
F 





In one size or another, for one 
purpose or another, school 
children will want a No-Ring 


Loose-Leaf Notebook. 


Their novelty, their conven- 
ience, their practical utility and 
their low cost make them an 
ideal number for school child- 
ren. Feature No-Rings at this 
time in your windows and on 
your counters. A complete as- 
sortment of 45 books, (3 sets, 
15 sizes to a set) retails for 
$36.90. Good- looking, metal 
display rack free with every 
order of a set. Display material 
furnisned free also. Use cou- 
pon below for a sample No- 
Ring or a complete set. 


Neva-Clog Products, Inc., Dept. OA-10-29 
636 Water Street, 
Bridgeport, Connecticut 


Gentlemen: 
© Please send us for examination a free sample of your No-Ring note- 
books together with prices and discounts 


uJ 


[© rlease send a complete set of No-Ring Notebooks, together with free 


display rack and advertising material. 


Serer eee eee ee ee ee eee eee eee eee eee eee eee ee eee eee eee eee eee eee | 
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[he entire lamp, except the Silverglo bulb, is of metal 
Ihe metal shade is adjustable. Easy tipping is prevented 
by the heavy solid cast base. The lamps are finished in 





One of the largest 
and finest plants in the 
country can quickly 
and reliably care for 
your requirements in 
Typewriter, Adding 
and Billing Machine 
Ribbons and Carbon 
Paper of all descrip- 
tions. 


“Call on 


Columbia” 






RIBBON & 
CARBON MFG. CO., Inc. 
Main Office & Factory: 


Glen Cove, L. I., N. Y. 


Branches and Agencies in All Principal 
Cities of the United States; also Toronto, 
Mexico City, London, Madrid and Milan 











SILVERGLO LAMP NO. 240 


statuary bronze, antique brass, or any special toning de- 
sired. On order, the bases may be equipped with one or 
two fountain pens and sockets. 

———— 


Sheaffer Pencil for Golf or Hand Bag 
The W. A. Sheaffer Pen Company, Fort Madison, lowa, 
has brought out a mechanical pencil 2% inches long, for 
convenience of golfers, shoppers and others who desire a 
pencil shorter than the established “short.” It does not 
replace any other design of this manufacturer, but fills the 





SHEAFFER GIFT COMBINATION, THE NEW HAND BAG 
PENCIL AT RIGHT 


niche when a pencil must be carried and the conventional 
size is too long. In milady’s handbag the new “Short” can 
be used without endangering delicate shadings of linings, or 
immaculate linen. The pencil has the propel-repel-expel 
features of its elders, and the lead may be withdrawn into 
the case to avoid soiling anything. This pencil is pro- 
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Other National 
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Once a promise of the desired thing—now 
an established fact. Just as the commercial 
grades of Jackson Desks made place thru 
their merit in general offices, so the Colonial 
suite has built its reputation as particularly 
desirable for the business executive, the pro- 
fessional man—the leaders in industry. 


Its attractive appearance is in keeping with 
the convenience and quality. There is choice 
of oriental walnut or mahogany, finished with 
four coats of lacquer and fitted with English 


oo a ACLW 


7, a & Fe >. * 











par & 





antique knobs. The four drawer pedestal ar- 
rangement makes for handy reference, the 
positive locking and releasing mechanism and 
easy riding drawers and slides approach 
perfection. 


There are, in all, nine pieces: Besides the 
desk, table, waste basket and costumer illus- 
trated in part above, there are typewriter 
desks, roll top desk, telephone stand, and 
combination telephone stand and cellarette. 
Folder showing each piece in color, or cata- 
log of the full line is sent on request. 











JASPER OFFICE FURNII URE COMPANY? 
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vided with a ring, for convenience in carrying on watch 
or Sautoir chain 
is not tor con- 


afford the 


balanced pencils of standard 


rhe maker points out that this midget 


tinuous or prolonged writing, as it does not 


convenience and ease of the 


length. 
“Lifetime” a Titian pencil and 


A combination of a pen, 


the golf or handbag pencil is packed in a gift box setting. 
It sells 


what less 


at $15.50 in the black and pearl finish, or some 
black or jade green 
> — 


Sturgis High Posture Chair 


Che Sturgis Posture Chair Company, Sturgis, Mich., 


in the new 


has 
announced a new posture chair, No. 450, designed especially 
bookkeeping 


tical seat adjustment of 


for use with switchboards, high machines 


high desks, et« It has a ver fron 





CHAIR NO 


STURGIS 


POSTURE 
$50 
inches off the floor. The chair 
is of the swivel type and is equipped with foot rests. 

The back of the 
leather over curled hair. The 
Che chair is offered in mahogany. 


twenty-five to twenty-nine 


seat and new chair is of genuine 


leather is finished in either 
Spanish brown or blue 
Che regular 


walnut, olive green or black “Duco” finishes. 


Sturgis back support, which can be easily and quickly 
adjusted without the use of tools, is used on this new chair. 
— —-<&--  - - 


New Swiss Typewriter 


E. Paillard & Cie. S. A. Yverdon Switzerland, have put 


on the market a new typewriting machine of Swiss man 
ufacture. It has forty-six keys and appears to be of sturdy 
construction It has modern carriage construction, that 


is to say, no frame is used, the platen appearing quite clear 


for writing. Type bars are guided by a segment and the 


is equipped with other modern features, including 
right and left hand shift, ete—E. R. B 

—_ 
New Italian Postal Franking Machine 
Macchine Affrancatrici, Milano 128 
market. Tix 


It has received the 


machine 


back 


spacel 


[The Societa Italiana 


Italy, has put a new postal franker on the 


machine was shown at the Milan fair. 


official sanction of the Italian government which has given 


permission for its use Che name of the machine is Sima.— 


E. R. B 
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WHEN 
IS AN 
OFFICE 
TABLE 
NOT AN 
OFFICE 
TABLE? 


The very same qualities that have won for St. Johns 
business tables the preference of office and banking 
executives are demanded by storekeepers. For St. 
Johns “office” tables are indispensable auxiliary 
counters and display stands in stores of every kind. 


Use these fast selling tables to widen your mar- 
ket. Hundreds of retail merchants in your terri- 
tory who buy few if any office supplies are highly 
profitable prospects for St. Johns Business tables. 
It will pay you to solicit them. 


18 square feet of floor space is all you need for a 
complete display, requiring only a trifling investment. 
Our warehouse facilities guarantee quick shipments 
direct to yourcustomers. Write for full particulars. 


St. Johns Business Tables are made in Oak, quar- 
tered or plain; first quality Gum, mahogany finish; 
and Northern Gray Elm. The under-top construc- 
tion and mitre-joint plank edge are exceptionally 
strong and rigid; wobble-proof and squeak-proof 
through years of hard service. Dovetailed draw- 
ers with three-ply bottoms. Shipped K. D. with 


bolt construction. 


ST. JOHNS TABLE CO., Capitiac, Mica. 


ST. JOHNS 
TABLES 





192 

















When Autumn Comes 
7 Sales Begin to Mount 


With vacations over and many firms 
engaging more help, Esco chair 
cushions will be needed. 

The Esco chair cushion is the original 
felt top cushion. Since its inception, 
there have been many imitators, and 
still are, but Esco dealers never worry 
over competition. 

Esco cushions, through the satisfac- 
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friends. All are boosters. One sale 
soon leads to another. 


If your stock of Esco cushions is not 
complete, or if you have not yet 
standardized on this cushion, write us. 
| A descriptive folder and prices will 
| be sent on request. 


ECONOMY PRODUCTS CORP. 


2901 INDIANA AVE. CHICAGO 
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New Colors for Victor Safes 
Che Victor Safe & Equipment Company, Marietta, Ohio, 


has just announced a complete new line of colors and fin- 











w ¥ 


NEW VICTOR PANELED 
TWO COLOR SAFE 


ishes for its certified safes and filing safes. These new 
colors mark a decided departure from standard finishes and 
are in perfect harmony with the modern trend toward the 
use of pleasing and distinctive color effects in both the 
offices and the home. 

The new Victor safes are offered in a wide range of two- 
toned colors and two-color combinations. The paneled 
safe like the one illustrated, finished in brown and tan, ts 
made to harmonize with walnut furniture, and at the same 
time to give sufficient contrast to impart an attractive note 
of interest to the perfectly balanced decorative arrange 


ment. 














ATTRACTIVE AND AGGRESSIVE PERSONNEL OF THE 
ADAMS PRINTING COMPANY, OFFICE EQUIPMENT DEAL 
ERS AND PRINTERS AT HILLSBORO, TEX.—The picture also 
shows the front of the new store into which the company moved 


recently Those in the picture are, left to right: J. D. Adams 
P. L. Lowery, B. N. Smith, B. C. Lockerd, Miss Sarah Boyd 
ind Miss Geneva McClung. The show window contains a gen 
erous and attractive display of Columbia ribbons and carbons 








Foreign Representative Attends Acme Convention 

\ meeting of district managers of the Acme Card Sys- 
tem Company was held at the Lake Shore Athletic club, 
Chicago, September 20-21. Mr. Bengt Oldenburg, of Hel 
fors, Finland, one of the company’s foreign representa 
tives. was brought to Chicago to attend this meeting 

F. H. Johnston, president of the Acme Card System Com- 
pany, traced the history of the company from its inception 


to date. and sounded the kevnote tor expansion Each 
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TEN MILLION 
FAMILIES 


NEED AND CAN AFFORD 


CORONA 





L Cc OMITH >} LC ORONA 


Typewriters Inc 
>t Mapison Ave., N. Y. City 


s; about 


your dealer proposition on Corona, 


ADDRESS 


a sncquasngnasqussncesscocasesnnane 























| 





yet e like big talk, but figure it out. Any family 
with children needs Corona simply because of its 
amazing educational benefit. Every boy and girl in 
preparatory or high school would find Corona invalu- 
able. It is a necessity at college. There are five million 
women actively interested in club work. Every one of 
them needs Corona, 

The potential market for personal typewriters is 
enormous—and hardly scratched. We are going after 
it. Powerful Corona advertising will be read each 
month by at least ten million families—and every 
one of those families can afford Corona. 

Here is the chance for the typewriter business to 
get a big share of national prosperity. Corona is not 
an office specialty—it’s a utility of modern living 
which has satisfied a million owners during twenty 
years of success. Watch our advertising and back it 
up, make your windows pay your rent with big Corona 
displays. Write for the whole story of this far-reach- 
ing, high-pressure drive to sell the personal typewriter 
idea to America. 
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PIERCE, INCORPORATED features: 


The above window display shows how a progressive 
office equipment house takes advantage of the mer- 
chandising possibilities of Sesamee, the modern lock 
that needs no key. When Pierce Inc., of Hartford, Conn., 
received the new Doten-Dunton Art Moderne suite 
introducing Sesamee on the Doten-Dunton line, they 
used it as the basis of a display showing various Sesamee- 
protected articles which the modern executive could use 
in his daily life and protect with ore secret combination 
tnus eliminating many small, elusive keys. Sesamee 
has relieved many manufacturers, dealers, and con- 
As Mr. Pierce says, “It 


certainly eliminates the confusion resulting from mis- 


sumers of the key problem. 


placed keys which disrupt the more important activities 
of busy executives, and facilitates the sale of high grade 


” 


equipment because there are no keys. 
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SESAMEE 


THE MODERN LOCK 
THAT NEEDS NO KEY 


The Sesamee lock permits the user to 
select and set his own secret combina- 
tion some unforgettable number such 
as address, "phone, or date. The lock 
can be operated or the combination 
changed at any time only by someone 
knowing the prevailing combination. It 
can be easily operated in total darkness. 
Sesamee is also available on: tine lug 
gage, Rolls-Royce and Marmon cars, 
Chance Vought and Boeing airplanes, 
Bell & Howell camera cases, Reed & 
Barton silver chests, Lv n steel lo« kers, 
“Allied” golf bags, humidors, security 
boxes, and other articles requiring 
secure, convenient protection. 


THE SESAMEE COMPANY « HARTFORD, CONN. 
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manager present dealt with 


the various phases of visible equipment, and 


the field 


regarding 
wreater coverage oO! 


Those 


company she 


present were unanimously of the opinion that the 


uld confine its activities to visible equipment 
only 


a 


Shaw-Walker Operating in New Desk Plant 


The Shaw-Walker Company, Muskegon, Mich., is now 
in production in the new addition to its plant, which is 
devoted to the assembling and finishing of the new “Sky- 





ADDITION 
MANUFACTURING OPERATIONS.—Building at the Left. 
scraper” line of desks and tables. The new building adds 90,000 
square feet of space to the Shaw-Walker plant, bringing 
the total area of the buildings to about 500,000 square feet 
ee 


Montreal Stationers’ Annual Golf Tournament 

The annual golf tournament of the Stationers’ Associa- 
tion of Montreal was held this year at the beautiful and 
Sixteen members got 
together and had a glorious afternoon. W. Crites of Crites 
& Riddell was the big winner, his low gross giving him 
possession of the W. V. Dawson and Waterman cups. W 
Pennycook of Thos. V. Bell, Limited, won the low net and 
has possession of the: Dominion Blank Book cup. Roy 
Hubbell of Roy S. Hubbell, Limited, won the Luckett cup 
century Mr. Hodges of Charles 


picturesque Marlborough Golf Club. 


for the competition, and 


F. Dawson, Limited, won a pen set, donated by the Water- | 


Sad 


Limited, won the 


man Company, for runner up in the handicaps. to 


relate, Eugene Abraham of Latter Bros., 
booby prize, but promises to do better next year. 


a subject, previously assigned, | 








TO SHAW-WALKER PLANT TO HOUSE DESK | 
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‘Let No Man Anticipate 
UNCERTAIN PROFITS’. 


—Rambler 








If you are in business for Profit, 
play with the _profit-producing 
leaders in each line. 


THE 
“CHALE BENGE 
rYEeies 
PRESS 


leads its field in: 


Profit to the Dealer 
Satisfaction to Buyer 
Value, Dollar for Dollar 











Edw. L. Sibley Mfg. Co., Inc. 


BENNINGTON, VT. 
Send for Display Base 


= 2, 


Free 
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Quick as a flash! 


Secure as an anchor! 
Simple as abc! 





The F-B 
Loose Leaf Holder 


Is the perfect binder for holding 
loose leaf records—invoices, copies, 
receipts, bills, etc., of any size, shape 


or punching. 


Removable posts make capacity un- 
limited. Extension slides accom- 


modate any punching. 


The F-B is the lowest priced trans- 
fer binder made. Absolutely prac- 
tical and thoroughly satisfactory. 
Leading concerns use them by the 
hundreds. 


Write for sample and full infor- 
mation. 








F. B. Manufacturing Co. 


1228 Inmtervale Avenue 


New York 
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Ferris Becomes Eastern Sales Manager for Ad- 
dressograph 

Effective September 15, E. J. Ferris, New York branch 
manager of the Addressograph Company, was appointed 
eastern sales manager for that organization In coopera 
tion with General Sales Manager J]. B. Ward and the 
general sales department, Mr. Ferris will have full charge 
of the sales and service activities of the following eastern 
agencies: Boston, Mass.; Portland, Me.; Providence, R. L.; 
Hartford, Conn.; Springfield, Mass.; Albany, N. Y., and 
Newark, N. J. He will continue as New York branch man- 
ager with headquarters at the New York Fifth avenue 
Addressograph office. 

This appointment is a fine tribute to Mr. Ferris’ many 
vears of loyal service in the Addressograph organization 
He has had extensive experience, first in directing the 
efforts of the Boston office and later the New York sales 
and service organization. The greater part of his business 
life, which has been spent in the office appliance field, has 
been devoted to serving Addressograph customers and 
building Addressograph business. Twenty years ago Mr. 
Ferris sold typewriters in Michigan. Becoming acquainted 
with the Addressograph, he recommended it on every occa- 
sion, even selling equipments. In April, 1910, he joined the 
Addressograph Company as a salesman. A month later 
he was made Addressograph branch manager at Boston, the 
territory served by the Boston office then comprising all 
of the New England states. In June, 1914, he was pro- 
moted from the branch managership of the company’s then 
second largest office, to the branch manager of the largest 
office, that of New York City. Here, through his effective 
methods, the New York branch has grown from a few em- 
ployees and salesmen to its present dimensions. In 1927 


Mr. Ferris was elected a director of the Addressograph 


Company He has developed many of the company’s most 
successful sales agents and salesmen 
—_— > = — 
Chicago Stamp Men Get Quick Turnover 

Gustave Meyer and C. H. Hanson, prominent in the Chi 
cago marking device industry, played a twosome at the 
Mayo clinic in September, Rochester, Minn., and got a 
clean bill of health in quick time. Both Mr. Meyer and 
Mr. Hanson had not been at par in recent months, and 
determined to check up against the Chicago medics, who 
didn’t seem to progress with the individual cases 

Ordinarily patients at the Mayo institution are required 
to be under observation from a week to ten days before 
a professional opinion is given Through the courtesy of a 
Northwestern Railroad official Messrs. Meyer and Hanson 
were registered in advance at the clinic, and the machine 
was all ready for them. In both cases the doctors reassured 
their patients that they were in good shape, and sent them 
back to Chicago. All of which was quick turnover 

H. W. Voglesong is another Chicago stamp man who 
was fortunate in the outcome of an accident. While work- 
ing on a tree at his summer home, Wild Rose, Wis., his 
ladder collapsed, and Mr. Vogelsong fell to the ground. 
He sprained and bruised himself, and after returning to 
Chicago had a physician examine him The verdict was 
that no bones were broken, and “H. W.” is now working 
regular and full hours 

——————— 
Frank R. Weeks Married 

Frank R. Weeks, southern representative of the Colum- 

bia Ribbon and Carbon Company, Glen Cove, Long Island, 


N. Y., recently spent several weeks in the metropolis. He 
brought with him his bride, who is a native of the south. 
It is reported that Mr. Weeks has forgotten that he is a 
native of the north and now regards himself as a southerner 


for all time. 
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Fromtrading 
post to the world’s 
greatest building 


that signalt.es @ 


new €Ta in CO-oT- 
dination and co- 
operation between 


wholesale buyer 


and seller. 
MART rte 
toward @ 


new sales 
concentra- 


Provides Sales Coneentration of pre te 


ufacturers, 


the Highest Type distributors 


and import- 


. ° ° . . f 
T= principle of scattered sales and display rooms for general merchandise %7*?’ — 


is no longer workable. dise. The 
* aad . ss . : . Merchantise 
Here in Chicago at the main crossroads of the nation is ——— being completed Mart incon- 


history's outstanding example of sales concentration. It is being built to majestic s/ruct ton, 
proportions— 4,000,000 square feet of floor space—because the thousands of J¥742,1929. 
progressive distributors of merchandise will concentrate their sales efforts here. 









































The Merchandise Mart marks the definite departure from the old lost motion 
program, and the firm embracing of the New Economy. It expresses the new 
American idea of efficient presentation of merchandise to merchants from all 
parts of the country, assembled under one broad roof. It 

ind he | ak 7 ‘ f Mighty will be the 
permits the buyer to make one a instead of many, to one infaence of .The 
market instead of several; to make better selections from Merchandise Mart 


more lines, in less time and at a less cost. on the efficiency of 
merchandise distrib- 


It is a merger of functions, benefiting not only merchants but a eae 
manufacturers, distributors and the importers as well. It pro- peared July 6. 1929. 
motes the ethics of industry to a better plane and points the Below, August 1, 
way to improved allied effort. 1929 


The Merchandise Mart will house entire industries on single 
floors measuring 200,000 square feet. It will embrace the con- 
veniences of a metropolitan city, wherein the host to his vis- 
iting merchant buyers may offer complete hospitality, never 
once leaving the building. 


There are desirable spaces still available. Occupancy will be 
had in the Spring of 1930. Prompt action is urged of those 
who contemplate joining this sales concentration at the cross- 
roads of America. For blue prints and other information, 
address 215 West Wacker Drive, Chicago, Illinois. 


Stupendous beyond realization! was the attitude sometimes confronting the idea 
of a great central merchandise market. Given the backing of moral stamina of 
men who would dare depart from custom, The Merchandise Mart was conceived. 
it rapidly nears completion. A monument lo the ingenious destresof mercantile 
leaders, it will house in spacious sales and displayrooms its multitudes of manu- 
Jfacturers, distributors and importers of general merchandise early in 1930, 
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Your orders are large when 
you sell Royal folding chairs 


One Thousand Chair Orders 
Not Unusual 


Every School, College, Club, Church 
Lodge and Hall is a good prospect 


Our advertising brings hundreds of inquiries 
which are sent to territory dealers. Large pro- 
duction permits an unusual low price. Royal 
folding chairs have many features of superiority. 
They carry a ten-year guarantee, they are 
surprisingly comfortable, fold very flat and 
stack perfectly. 







Also manu- 
facturers 
of School 
Furniture 


and 
Adjustable 
Steel 
Factory 


Chairs and 


Sample sent without expense or obligation —— 


ROYAL METAL MFG. CO. 


Metal Furniture Since '97 


upholstered, 
1135 S. Michigan Blvd. CHICAGO pam ance band hapa 











/GUNN DESKS and TABLES 


WITH LINO OR WOOD TOPS 












Write for 


New Bookcase 


Catalog 







Inexpensive patterns for ordinary commercial 
use also richly figured Walnut and Mahogany We carry a large stock of Gunn Lino and 
styles where correct artistic design as well Wood Top Desks and Tables. We _ ship 
as utility is desired. promptly. Write for Catalog. 


THE GUNN FURNITURE COMPANY, Grand Rapids, Mich. 
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Expansion Program by William Burton Wilson Co. 

The William Burton Wilson Company, 52 Vanderbilt 
avenue, New York, N. Y., is understood to be planning 
to enlarge the space devoted to this office equipment, loose 
leaf house. This company is 
successor to Van Houten & Wilson, having taken it over 
in August, 1928. William Burton Wilson, the president, is 
well known in New York as a pioneer in the loose leaf and 


and visible records system 


visible records fields. The company is engaged in the man- 
ufacture and distribution of office equipment. Its specialty 
lines include the “Eff & C” scientifically correct chairs. 
Steel office equipment is handled in addition to loose leaf 
and visible records systems. 

R. B. Hays, many years district manager at New York 


for the Monroe Calculating Machine Company, Inc., 
Orange, N. J., is vice-president. He has done much to pro- 
mote the sale of scientific seating equipment. Dean An- 


drews is associated in the sale of posture chairs, operating 
in the financial section of New York. Miss D. Huether is 
company. She had been 
merly with Miss Torrance, a New York interior decorator. 
the treasurer of the William Burton Wilson 


secretary of the associated for- 
The name of 
will be announced in the near future. 

— —~»—_— 
Mullen Takes Chicago Office for Safe-Guard 
Wiase 


Company 


Mullen is the new zone sales manager at Chi- 





cago for the Safe-Guard Checkwriter Corporation of Lans- 
W. T. S. MULLEN 
dale, Penna. He has charge of a new and larger zone 


which includes twelve states. 

Mr. Mullen joined the Safe-Guard organization in 1921 
as a salesman in Cleveland, O.; in 1928 he was advanced 
to the position of manager of the company’s Detroit office, 
where he remained until his most recent advancement to 
the managership of the zone of which Chicago is the head- 
quarters. New and enlarged offices have been established 
at 716 Boyce building, 510 North Dearborn street. 

BS Ree 

Market Newspaper Praises Sheaffer Statement 

The Chicago Journal of Commerce and La Salle Street 
Journal of September 17 published a commendatory analy- 
sis of the business of the W. A. Sheaffer Pen Company. 
The growth of the business was sketched briefly, showing 
the development since 1913, when the business was estab- 
lished. The company has followed a policy of reinvesting 
earnings after paying substantial dividends to stockhold- 
ers, with a consistent increase in assets. 

Due to improved production methods substantial reduc- 
tions have been made in manufacturing costs. Because of 
this the company’s earnings have increased faster than the 
sales. 

Reference was made to the appreciation of Sheaffer stock 
several stock market realized the 
profits in the company’s shares. The stock jumped from 
$100 to $1,000, which caused a number of dealer-stockhold- 
ers to sell and take their profits, despite efforts made by 
company officials to them to hold on. A plan of 
dealer-ownership is now operative, under which authorized 
Sheaffer dealers and their employees can purchase the com- 
market, and on time 


years ago when the 


induce 


mon from the company under the 


payments if desired. 
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Where Desk Lamps are needed, sell 





An astounding new num- 
ber, at an unbelievably 
low price 





No. 240 
Base 5” x 7”; Shade 10” x 5”; Height 16” 


Heavy solid cast base, with cast 
spindle and all-metal adjustable 
shade; complete with Silverglo bulb. 


Hand-finished in Statuary Bronze, 
Antique Brass, or to match any spe- 
cial toning desired. 


May also be had equipped with one 
or two pens and sockets. 


DADA Dt Dt Ot Ot Gt Ot DS Ot Ot G+ G++ G+ Gt G+ G+ Gt G+ G+ S++ G4 G+ G+ G+ G+ G+ G+ G+ G+ G+ S++ S+S+S+S+o+ 


Silverglo Lamps, Inc. 


300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 


parts required. All parts approved by Underwriters’ 


(No replacement of glass lenses or other breakable ' 
Laboratories). 
cisibipieidleeasgotine 
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AMERICA’S LEADERS in 


alelinlel-ialatemuutereallals 
making INCREASE 


THE GREATEST DISCOUNT 
ONT eilsia In OMAN Gal IN Tas 
EVER KNOWN TO THE TRADE 














| OBERTS, the leading makers of low-priced, 
popular model numbering machines, the 
leaders in giving dealers greater discounts to as- 
sure bigger profits, now make an offer that even 
the most ultra-conservalive dealers cannot afford to 
overlook! 
\ group selling plan which necessitates the pur- 
chase of only a few sure-selling machines, which 
you may select, but with a large enough assort- 
ment to meet all demands, will quickly prove the 
BIG PROFIT ADVANTAGES of this offer. 
The investment involved is so small that it hardly 


seems possible. 


Send immediately for full details! 


ROBERTS NUMBERING MACHINE Co. 
694-710 Jamaica Ave. Brooklyn, N. Y. 
WESTERN DISTRIBUTORS: 


Che Superior Type Co., 3940 Ravenswood Ave., Chicago, Il. 





Numbering Machines 


ROBERTS 
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Vogue—The New Royal Portable Type-Face 
The Ri 


»val Typewriter Company in the Saturday Evening 


Post of September 28 announced the introduction of a 
modern type-face on Royal portables The new type 
“Vogue” is delicate and pleasing in design, combining the 


the more enduring modern type. 


best features ot 


[The present typographical popularity of the unshaded 
sans-serif letter dictated the selection of Vogue. Imported 
Germany during the last tew months, these type 
- a a ee es ~—< ~ 
IX 
Tuesdoy morning 
Dear Bert, 


Glory be. Freddie has gotten hold of 


four tickets for the gome next Saturday. 
We want you to go with use Sally will 
be the fourth. 


And how do you like my new Royal Portoabic? 


Doesn't it do fasciagting work? it wos a 
present from Freddie on my last birthdoy. 
So you see, even birthdays stil! have 
their compensations. 
it's such a convenient littie mochine. 
Smoli enough to. go on my desk. Really 
good iooking, in Blue, to motch the 
color scheme of my room. 

X : 
Then this new Vogue type. | mever believed 


that type could be so different and cherm— 
ing. tt makes such an attractive looking 

poge that | want to write tetters to every 
one | know just to show olf. - And Freddie, 
the crolty schemer, keeps borrowing it to 

write his own things. 


NEW “VOGUE” TYPE USED ON ROYAL PORT- 
ABLE TYPEWRITERS 


SAMPLE OF 


faces have become perhaps more widely used in advertising 


than any other single style of type. Following this trend, 


the Royal Typewriter Company made several experimental 
designs, and finally succeeded in creating a type-face which 


as second to none in beauty and legibility. 


they regard 


The name given this type, “Vogue,” exactly expresses its 


characteristics of modernity and smartness 

Through their research in developing this type style. 
the Royal Typewriter Company unearthed some interesting 
facts regarding the transitions of the alphabet. The non- 
serif type of letter which includes Vogue is really ancient 
On the there were no 


serifs, as these developed when words began to be engraved 


in its origin earliest alphabets, 


on stone. The rude chips of the chisel at the ends of the 


strokes were gradually refined and incorporated into the 
letters themselves and have been largely retained by the 
Romans and modern peoples. 

Thick and 


not always been used. 


letters have 


a bristle brush 


the formation of 


The employment of 


thin strokes in 


in lettering caused the down strokes to be heavy, and this 
shading later became uniform for all letters 


In introducing this new type-face, the stated purpose of 


the Royal Typewriter Company is to distinguish personal 

from business correspondence and to aid in bringing about 

the dispersal of that lingering prejudice against typewriters 

for universal home use 
- - 

Regular National Cash Register Dividends 
The National Cash 
declared a regular 
Class A stock, payable 


record September 30. 


O., 
cents a 
stock 


Register Company of Dayton, 
of 75 


15 to 


dividend 
October 


has quarterly 


share on of 
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Improved Line 
now bringing 
Volume Sales 


No. 25 


Reduces Chair Cushion Prices 30-40% 

















Cross section shows actual thickness 


Large size, 1” thick, covered in durable, ribbed corduroy 
velvet. Colors, taupe, or green. This type PRICE $300 


cushion previously sold for $5. 


UR new, patented process now brings 
quality chair cushions into the popu- 
lar price range. It cuts manufactur- 

ing costs 30-40%. As a result, cushions 
which formerly sold for $5 will now sell 
for $3. 

This is not a “cheap” cushion. Sponge: 
Seats are made with a sponge rubber base of 
improved resilience. It is the same material 
we furnish Le Baron, Murray and other 
leading custom body builders for upholster- 
ing de luxe custom-made automobiles of the 
most expensive makes. 

Unlike cushions made from hair or felt, 
Sponge-Seats never “pack”, get hard or 
lumpy with use. Unlike cushions of inferior 
sponge rubber, they do not get limp or 
flabby. They have an unmatched resilience 
that remains unchanged after years and years. 

Coverings are luxurious velour and corded 
velvet, rich looking and delightfully soft. 
This new line comprises 10 numbers, in 5 
convenient chair sizes, 4 thicknesses and 4 
smart, attractive colors. Retail prices range 
from $2.75 to $5.50 for the De Luxe model 
for executives. 

By their popular prices, Sponge-Seats cre- 
ate a mass market. They offer an oppor- 


tunity for volume sales. In the last two 
months 416 additional dealers, leading firms 
all over the country, have standardized on 
Sponge-Seats. With these firms and many 
others in the field with cushions at the new 
prices, the market is going to be small for 
higher priced seats. Before you order cush- 
ions for your fall business, be sure to see 
samples of this new line. 


Special Introductory Offer 


15 Assorted Cushions 
or 
5 Best Sellers, 1 each 
at substantial extra discounts 
We have selected a special Trial Order 
assortment comprising our 5 Best Sellers. 
To convince you of their possibilities for 
volume sales, we offer these 15 assorted 
cushions, retail value $55, at a special intro- 
ductory discount. Or we will send one 
sample each of our 5 Best Sellers, retail 
value $19, at a special discount. 
We will send them at our risk, on approval. 
If you do not agree that they are the best 
quality and the most comfortable cushions 
obtainable, regardless of price,—return them 
at our expense. 


Capable salesmen will be considered for new territory. 


The Sponge Rubber Products Co. 


Cushion Dept., Housatonic Ave. 


Derby, Conn. 
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Be Your Own 


Printer + + + 





Agenciés 


0. C. Haney Corp. . 

Mid-West Rotaprint Corp. 
Mid-West Rotaprint Corp. 
Chicago Rotaprint Agency 


Mid-West Rotaprint Corp. ...... 


N. M. Minnix Co., Ine. 


Rotapriat Co. of Canada, Ltd., 


Piedmont Rotaprint, Inc. 
0. C. Haney Corp. 


Mid-West Rotaprint Corp. .... 


Clarke and Courts 

Rochester Rotaprint Co. 
Kansas City Rotaprint Co. 
Rotaprint Co. of Wisconsin 
Rotaprint Seles Company of 


Rotaprint Tulsa Co. 
Reiner's Rotaprint, Inc. 
Mid-way Rotaprint Corp. 
0. C. Haney Corp. 


Los Angeles, Cal. 
Cleveland, Ohio 
Cincinnati, Ohio 

Chicago, Il. 

.. .-Detroit, Mich. 

Washington, D. C. 

Toronto (2), Can. 
Atlanta, Ga. 
San Francisco, Cal. 
Toledo, Ohio 
Dallas, Texas 

Rochester, N. Y. 
Kansas City, Mo. 
..Madison, Wis. 

New England 

. Worcester, Mass. 

Tulsa, Okla. 


.. Pittsburgh, Penna. 


Cheyenne, Wyo. 
Seattle, Wash. 





In the old days if good printing was wanted 
you had to go to a high priced specialist. Or 
if you were satisfied with mediocre work and 
owned a small press or duplicator you paid an 
expert operator a good salary and got the job 
out somehow, sometime. 


Nowadays there’s ROTAPRINT to do your 
printing and duplicating right in your office 
by that unsurpassed and unsurpassable method 
—lithography! With ROTAPRINT, too, you’re 
not only sure of fine results—you are sure of 
the job in double quick time and at even less 
expense than any other method you ever heard 


about. 


Best of all, ROTAPRINT is simplicity itself. 
There are no types, engravings, electros, stencils 
to bother with. A space the size of an ordinary 
office desk can be your printing department. 
And it will be as fine, as speedy, as economical 
a printing department as you'll ever want! 
Investigate ROTAPRINT now. 


There are a few good ROTAPRINT 
territories still available for men who 
know office specialty selling. 


REINER’SROTAPRINT, INC. 
One Park Avenue New York City 


with 





ofaprin 
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Life Office Management Association 

The sixth annual conference of the Life Office Manage- 
ment Association was held at the Massachusetts Mutual 
Life building, Springfield, Mass., on September 26, 27 
and 28. The object of the association is as follows: 

“The object of the association shall be to establish a 
closer acquaintance and relationship between representatives 
of legal reserve life insurance companies interested in the 
problems of home office organization and administration, 
and to encourage and make possible a free exchange of 
ideas relating thereto.” 

The membership rolls include the names of 133 life in- 
surance companies in all parts of the United States. 

A number of instructive addresses were given on office 
management in life insurance companies by experts in their 
respective fields. 

The following concerns exhibited machines and equip- 
ment in Room 467 during the convention: Aluminum Com- 
pany of America, office furniture; The American Multi- 
graph Sales Company, Multigraph equipment; The Bassick 
Company, No-Mar rests and desk cups; The Beck Dupli- 
cator Company, duplicating equipment; Burroughs Adding 
Machine Company, adding machines; Challenge Machinery 
Company, option printers, Dictaphone Sales Corporation, 
Dictaphones; Ditto, Inc., duplicating equipment; Do/More 
Chair Company, correct posture chair; Thomas A. Edison, 
Inc., Ediphones; Felt & Tarrant Manufacturing Company, 
Comptometers; Gabriel Lipman, Option-A-Graph; Interna- 
tional Business Machines Corporation, Hollerith equipment; 
Johns- Manville Corporation, acoustical material; The Lamson 
Company, pneumatic conveyors; Marchant Calculating Ma- 
chine Company, calculating machines; Monroe Calculating 
Machine Company, Inc., calculating machines; McKee 
Appliances Company, Simcondex filing system; Photostat 
Corporation, the Photostat; Postage Meter Company, post- 
age meters; Rectigraph Company, Super-Rectigraph; Rem- 
ington Rand Business Service, Inc., office appliances; The 
Todd Company, check protectors; Veeder-Root, Inc., 
Veeder meters; Vivid, Inc., duplicating equipment. 

——— 


Harvey Hutchinson Manages “G-F” Safe Sales 

Harvey Hutchinson has been appointed manager of safe 
sales by The General Fireproofing Company, Youngstown, 
Ohio. He had been with the Carey Safe Company, Buffalo, 
many years, his service there including the post of general 
manager. 

Mr. Hutchinson brings to his new position twenty years’ 
experience in the safe industry. He relieves Maurice G. 
Williams, formerly in charge of safe sales for the “G-F” 
company. Mr. Williams has assumed the responsibilities 
of national representative. 

a 
St. Paul Office Equipment Co. to Move 

St. Paul Office Equipment Company, now located at 340 
Minnesota street, St. Paul, Minn., announce their removal 
November 15 to a new location at 140 East Fourth street, 
St. Paul, Minn. All manufacturers doing business with 
them are requested to make note of the change and correct 
their mailing address accordingly, also to inform represen- 
tatives calling on them to make note of the change in 
location. 

ee ® 
German Typewriter Concern Gets Big 
Argentine Order 

In spite of strong competition, the Mercedes Bilromaschinen- 
werke A.-G., Zella—Mehlis in Thiiringen, Germany, have suc- 
ceeded in securing from the Argentine Republic a government 
order for 200 Mercedes typewriters for immediate delivery. 
Office Appliances is informed that the export business of the 
above factory has nearly doubled in the course of the last year. 
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SEAL PRESS 


All 
Business 
Needs 
Stamps 


Business would move slowly 
without rubber and metal 
stamps. Their real impor- 
tance is seldom emphasized 
and frequently overlooked 
because stamps are accepted 
as a matter of course in 
business today. 


In many offices a_ rubber 
stamp or dating machine 
pays for itself almost daily. 
They are picked up and used 
time after time with little 
thought. The convenience 
and economy of them is 
scarcely considered. 


A Complete Line 


For forty years we have 
specialized in rubber and 
metal stamps and dating ma- 
chines. We are the world’s 
largest distributors. A few 
of the better known and 
more popular items are il- 
lustrated here. The catalog, 
however, gives a complete 
list with prices. Send for it. 


80 Duane St., 
New York 


Selling Agents 


for the 
B. G. Volger 
Mfg. Co. of 


Passaic, N. J. 





The Premier 
Numbering Mechine 























Napoleon used 

furniture to 

create confi- 
dence 





The “Little Corporal,” the man of extremely 
smal! stature but of indomitable will, recognized 
the importance of office furniture. 


Napoleon surrounded himself with furniture that 
enhanced his own personality and portrayed his 
great strength. He used it to inspire the con- 
fidence of others and confidence in himself. 


All office furniture should be appropriate to the 
oceasion. This rule is observed in the manu- 
facture of Gunlocke chairs and matched suites. 
Gunlocke furniture is good for your trade. If 
you are interested, we shall be glad to send 
further information. 


THE W. H. GUNLOCKE CHAIR CO, 
WAYLAND, NEW YORK 





No. 4309% 














FEATURE COSTUMERS 
NOW 


Fall and winter bring 
out more clothes. Ad- 
ditional costumers will 
be needed. By display- 
ing them now you will 
emphasize this need 
and sales will follow 


Furnas specializes in a 
number of useful acces- 
sories. All are money 
makers 


Send for catalog 





| FURNAS FURNITURE COMPANY 


| 


Indianapolis - - - - - Indiana 
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National Cash to Spend Half Million in Advertising 
The Wall Street Journal of September 17 presents the 

following paragraph on the advertising campaign of The 

National Cash Register Company of Dayton, Ohio: 

“The National Cash Register Company will spend an 
additional $500,000 during the current year in newspaper 
advertising, featuring the new N-2000 cash register and 
the Class 3000 (Ellis model) accounting machine. This 
advertising campaign will extend over the latter part of 
September and through October and will bring cash regis- 
ter’s mewspaper advertising expenditure for 1929 to 
$1,000,000. 


a 
J. D. Welch Returns to Kansas City 

J. D. Welch, member of the “Old Guard” of the type- 
writer field, will spend the winter in Kansas City, Missouri. 
His address is 4843 Campbell street. “J. D.” has spent 
recent years on the Pacific Coast. He knows the delights 
of the climate along the two thousand miles of coast line 
and he enjoys the spirit of the westerners; but he is no 
less loyal to the old stamping ground. Kansas City, he 
says, has grown almost beyond recognition and is still 
growing and flourishing like a Green Bay Tree 

— ~e -—-- 
Turner & Harrison Elect Officers 

At a meeting of the board of directors of the Turner & 
Harrison Pen Manufacturing Company, 1211-15 Spring 
Garden street, Philadelphia, Penna., R. S. Huss was elected 
a director and to the office of president, succeeding the late 
J. C. Huss. 

The offices of vice-president and treasurer remain as be 
fore, being filled by J. M. Steers, vice-president of the 
Girard Trust Company, and Mrs. A. Malpass, respectively 

Miss Rosina Malpass was elected to the office of secre- 
tary, having been interested in the affairs of the business 
for some time 

Mrs. A. Malpass, J. M. Steere and R. S. Huss have been 
closely associated with the late J. Cowley Huss for the 
past twelve years or more and are fully informed in every 
detail of the business. It will be their endeavor to continue 


the business as before. 
2 


Office Equipment Shown at Accounting Congress 

At the International Congress on Accounting, held in 
the Hotel Commodore, New York, N. Y., the week of 
September 9, 1929, several manufacturers of office equip- 
ment exhibited their products. The official program of the 
Congress included regular daily visits to the exhibition 
booths in the foyer and the east and west ball rooms of 
the hotel. 

The concerns exhibiting were Addressograph Company; 
Che American Accountant; American Sales Book Company, 
Ltd.; American Telephone & Telegraph Company; Bur 
roughs Adding Machine Company; Dictaphone Sales Cor- 
poration; Diebold Safe & Lock Company; Ditto, Incor- 
porated; Ediphone Company; The Egry Register Company; 
Elliott-Fisher Company; Felt & Tarrant Manufacturing 
Company; International Business Machines Corporation; 
Monroe Calculating Machine Company: The Postage Meter 


Company; Postindex Company, Inc.; The Todd Company; 
Underwood Typewriter Company; Varityper, Inc., and 
Visible Records Equipment Company. A number of these 


firms have reported that exhibition at the Accounting Con 


gress was eminently worth while. 
= 


Leonhardt Recovering from Operation 
A. W. Leonhardt, well known to the stationery trade in 
Cleveland, Ohio, and a member of the Office Appliance 
club, was operated on at Lakeside hospital for the removal 
of gall stones and is reported to be getting along favorably. 
He has been manufacturing a special desk for Comp- 


tometers recently —A. E. D. 








GruGcoeKioliday Letterheads 
mboxed.. 


With En velop es to Match 


OES HOLIDAY LETTERHEADS—colorful and “Christ- 

masy”—have been steadily increasing in popularity until 
hundreds of thousands are used annually by business concerns, 
during the Holiday Season, for greeting letters, sales messages, 
and for general correspondence. 
And, now, in answer to a persistent demand by individuals, business 
concerns, and professional men who would use GOES HOLIDAY 
LETTERHEADS in smaller quantities, we are offering them in 
note or letterette size—also in Regulation Letterhead size—boxed, 
with blank envelopes to match. 


Some of the uses to which the boxed Holiday Notes and Letterheads will be put 
are here suggested — 
By individuals for— 
Acknowledgments of Christmas remembrances—General Correspondence at Christmas 
time—Invitations to Holiday functions—Personal greetings. 
By business and professional men 
Who require only a limited number of Christmas Greetings. 


> Here is another big field for sales. Why not get your share of the business? 

"&, Send us a trial order for one box each of the 10 styles today, with the un- 

ae derstanding that they may be returned within ten days for full credit 

if not wholly to your liking. You have everything to gain and noth- 
ing to lose. Mail us your order today. 


Goes 


LITHOGRAPHING COMPANY 
49 WEST 61st STREET, CHICAGO, U.S. A. 


uw 


























GOES a |} . 
Holiday Letterheads \ 


In beautiful Holiday colors, boxed 24 letter- 

or notes, with 24 blank envelopes to match. 
Minimum order, 10 boxes, which may be assort- 
ed as desired among 10 styles. A $1.00 
seller with liberal discount to dealers. 
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STEEL and WOOD 
TRANSFER STORAGE CASES 


WOOD CASES —- Substantially constructed of basswood—mahogany 
paper covered. 
LETTER — CAP — BILL sizes are stocked. 
METAL CASES — Made of heavy gauge steel—black japan finish. 
Stocked in letter size only. Other sizes to order. 
We specialize in the manufacture of METAL 
BOXES for all filing purposes. 
Place your orders NOW—for TRANSFER TIME delivery. 


VERTICAL FILE FOLDERS—New price list No. F829 and complete set of 
samples mailed promptly upon request. 


ROCKWELL-BARNES COMPANY 


1511 West 38th Street Chicago, Illinois 














206 OFFICE APPLIANCES 


MASTERGRADE: 


REMANUFACTURED 


UNDERWOODS 


To sella MASTERGRADE 
means another friend—another satisfied customer. 
Without doubts, worries, regrets or excuses, but ab- 

solute confidence in performance. 
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For nothing short of perfection through every minute 
detail of the oe remanufacturing process receives 
our approval. We know they are right when we ship them. 

Used by concerns all over the world, the MASTERGRADE 


has established a reputation for performance and durability 
that none will dispute. 








Leading dealers are concentrating their efforts on 
MASTERGRADES realizing handsome returns in Good Will 
among their customers and the resulting remuneration. 








Get full particulars immediately. They await your request. 





THE WHOLESALE TYPEWRITER COMPANY, INC. 


428-430 Broadway 
NEW YORK 
Cable Address: SALETYPE 
















$12 TWO ACE-HIGH NUM.- 
os. BERING MACHINES by 













in Canada 


$15.50 





VISIBLE 

NUMBERS 
lls 

her ate 


o— VISIBLE MODEL 41 moda te 9/50 


Model 111 
The only visible machine on the market. Saves time 6 wheels $8.50 
and errors. The finest numbering machine money 
can buy. Outside frame attractively finished in 
black background with green web overlay. High 
finish nickel trim. Chinese red handle. 6 wheel, 3 
movement—$12 retail. 


THE “S IN1” ——2». 


A 5 movement, “All Steel,” quality machine that 
retails at a very low price. Simple to operate. 
Made very strong for long life. Contains drop 
ciphers. Beautifully finished, black background with 
red web overlay. Chinese red handle. Utmost in 


value. 
VOLUME 


With the American line you can sell more number 
ing machines than you ever thought possible. The 
new American 5 in 1, especially should prove a fast 
mover for you. Write for full particulars. 






Slightly 
higher 
on the 
Pacific 
Coast 
and in 
Canada 





American Numbering Machine 







™ 
Company 
= 29 224 Shepherd Ave., Brooklyn, N. Y. 
6 ~) 4 ) k& Chicago - Los Angeles London - Paris , 
; Canadian Agents 
Impression of Figures S. S. STAFFORD & CO., 146 King St., W., Toronto | 9) 34 5 
tw @ e 





WHEELS ARE MADE OF STEEL ine Glisiis Saeenetial 
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Travelers Announce New Service 


The Northwest Travelers’ Club, headed by Bob Valleau, THE GREATEST BOOK 


president, announces a new service for the dealers of the 
“est ane abs reqpenes districts. raegeree: arene have we have ever published— 
yeen successfully held by the majority of dealers in these 
districts by and with the assistance of the members of the 
club. Now in addition to these meetings, the club offers 
and is ready to supply ideas and copy for weekly store sales 
meetings which it is suggested should be held on Monday 






1S 


just off — 
the 


Press J 





mornings. 

To those interested in holding weekly store sales meet- 
ings will be sent a series of sales messages sparkling with | 
up-to-the-minute selling ideas that can be used to increase’ | 
store sales. At the same time they embody a full course | 
in the general principles of salesmanship and store service 
that will be of value to the dealers personally as well as to 





* 


their customers. 





The sole thought of the club is to elevate the sales 


methods and morale of the sales people in each dealer 11th Edition consistently 
organization approached and to help on the steady advance- SPEEDBALL { the stationer’s , 
ment they should be making. | “best seller” 
Members of the club believe that if they can help store TEXT BOOK, 
| % 
| 
- BIGGER and BETTER 


sales people grasp the opportunity before them their work 
will have been worth while 











a 
Byers Nominated as United States Judge than ever before 
President Hoover has nominated Mortimer W. Byers, The Werk of o Lilctime pet +. peseni  aieeenca ee 
41 Park Row, New York City, as judge of the United into simplified lessons that title letterers and photogra- 
States District Court for the Eastern District of New York —- a en poy: Rg learn “ox | 
a position created by act of the last Congress. It is It appeals to both student and phase of lettering ‘cover “each | 
considered certain that the Senate will confirm the appoint- pa a+ Se ay fy is he | 






ment of Mr. Byers, who is a man of unimpeachable char- 
acter and fine legal ability. Manufacturers of SPEEDBALL Products... Pens, Inks, Testbooks 
For a number of years Mr. Byers has represented the 


National Stationers Association as secretary and counsel Eighty Pages - Cover in Four Water Colors-and Still 50c! 
He has seen the organization through its toughest contests 
and helped it to emerge on the winning side. His ability 


as a lawyer, his impeccable honesty, his wit, his talents \ 
as a speaker and his capacity as an adviser, have won the | \\ 
friendship and respect of every member of the association. — \ 
Mr. Byers is also counsel for the National Paper Trade | aa a 
| a / 


Cc. HOWARD HUNT PEN COMPANY, CAMDEN, N. J. 


























Association. Members of both organizations, rejoicing in 
the honor that has come to him, will regret the severance of 


to consider 


. ° Ml 
relations long and pleasantly entertained. your 


enor Christmas Stock of 


Best Typewriter Company Moves 


The Best Typewriter Company has moved from 60 Supe- 
rior Arcade to 153 in the same building, Cleveland, Ohio. 
location is right near the Euclid avenue entrance 


The new 


and the store has a distinctly different atmosphere than PENCIL SHARPENERS 


the average typewriter store. The salesroom is fitted with 

easy wicker chairs finished in bright colors and the entire 

room is bright and cheerful. It is not crowded with ma- All models individually 

chines, which often tend to distract customers and make wrapped in gay red and 

them undecided just what they want. There are several green holly dress when 

of each make arranged about the room on small tables. so requested. 

The bulk of the stock is kept in a rear room where repair 

work is also done. Both new and rebuilt machines are Order NOW for 

carried. The Best Typewriter Company is owned and prompt or future 

operated by F. B. Snyder, who has been in the business delivery | 


for a number of years and who is very active in the work 





of the local typewriter dealers’ association.—A. E. D. 
_— 7 

Stationers’ Hall at London Being Renovated 

Stationers’ Hall, the historic headquarters of the Station- 
ers’ Association of Great Britain and Ireland at London, is 
being renovated. The building was erected in 1671, and 
time has taken its toll. In addition to correcting struc- 
tural weaknesses the hall is being redecorated. Care is 





feature BOSTONS 
during the Holidays 
—~ they sell! 














Cc. HOWARD HUNT PEN CO., CAMDEN. N. J | 





being taken to maintain the character of the interior. ee 








TIME STAMP 






The Stamp 
With A 


Memory! 


with a good display 


created in three beautiful colors, 
® py ramiding profits for dealers the country over 


Nationally-advert which goes to over 


unconditionally 


Send the Coupon for Shipment or Detailed Data! 


eer 


nufec turing Co. 












TYPEWRITERS LAST LONGER 


When Freed 
@e*eeeeeee#e#ee?e#*® 


Typewriter dealers find a ready 
market for this new and improved 








of Shocks 


prolongs the life of any typewriter 
lessens much of i 
reduced and an all 
around improvement in typewrit- 


interesting proposi- 
tion for distributors. 


Star Paper Fastener Co., Inc. 
67 W. 44th St. 


Norwalk, Conn. 
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Seventh Burrows Brothers Store at Cleveland 

The store opened September 3 at 12 Public square, Cleve- 
land, Ohio, by The Burrows Brothers Company, is the 
seventh stationery and book store established by that 
organization. The first store, opened November 8, 1873, 
was across the square from the new store. That was the 
first retail store on Euclid avenue, which has since become 
one of the famous shopping streets of the world. The 
company has been in business fifty-five years under that 
name, and has always had a location on Euclid avenue. 

The new store is in the shadow of Cleveland’s new 
Terminal tower, adjacent to the square. The store special- 
izes in office supplies, for the convenience of the many 
office buildings facing the square. In addition many social 
stationery lines are handled, including fountain pens, sta- 
tionery, bridge supplies, etc. The stationery store occupies 
a space 21x47 feet, provided with modern fixtures and con- 
veniences. 

When the Burrows business was opened, books and 
stationery were carried. Today the company serves its 
community with seven stores and nine lending libraries. 
Today's stocks include in addition to commercial stationery 
items fountain pens, cameras, bridge supplies, artists ma- 
terials and gift novelties of every description. The Bur- 
rows Brothers Company is one of the largest organizations 
of its kind in the United States, and one of the very few 
which combines so many different lines. 

BE  - 


American Walnut an Early American Export 

One of the early exports of the American colonies was 
walnut timber. It followed in importance the shipments 
of tobacco and corn. The English cabinet makers were 
quick to appreciate its beauty, which was distinct from the 
common European species. The first shipments of Ameri- 
can walnut to the motherland were in 1629. 

Since that time exports of American walnut continually 
expanded until 1913, when about ninety per cent of the 
American walnut produced was shipped abroad. During 
the world war the use of American walnut was regulated 
by the Government, which required many millions of board 
feet for the manufacture of gunstocks and airplane pro 
pellers 

Since the war a tremendous demand for American walnut 
was developed in the United States and in Canada. At the 
same time exports have increased until in 1928 nearly 
15,000,000 feet of semimanufactured walnut lumber were 
shipped abroad. Of this a large percentage still goes to 
England, though since the war Germany has been an 1n- 
creasingly large user. 

= 
Direct Mail Advertisers Will Gather at Cleveland 

The Direct Mail Advertising Association will hold its 
1929 convention and exposition at Cleveland October 9-1] 
inclusive. The sessions and exhibition of methods and 
machines will be held at the municipal Public Auditorium. 
Che first session will be opened by Tim Thrift, president 
of the association 

aa 

Announcement of Pacific Coast Steel Concern 

An advertisement in The Los Angeles Times of Septem 
ber 16 announces the establishment of a new industry in 
that city—the Steel Furniture Manufacturing Company. 
The plant is located at Baldwin Park, a suburb of Los 
Angeles. The “Enduro” ‘ines includes steel desks, filing 


cabinets and storage cabinets. 
an 


Earnings in New York Equipment Field 
A research has been conducted by the Merchants’ Asso- 
ciation of New York into the earnings of salesmen and the 


methods used to inspire them to intensive activities ‘n devel 
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INDUSTRIOUS ITALY USES 





IS PRICE COMPETITION AFFECTING | 
YOUR RIBBON AND CARBON SALES? 


HEN sell Quality—sell Novelty —sell 
Efficiency. 


You don't have to talk Whitedge Carbon Paper 
Show it—it sells itself. 


Whitedge ‘Noiseless’ carbon paper is clean to 
handle —durable—makes clear copies. 








Stormtex Typewriter Ribbons write like print. 


Write for samples and prices. | 


H. M. STORMS COMPANY 


(THE COMPLETE LINE) 
Carbon Papers Typewriter Ribbons 


561 GRAND AVE. BROOKLYN, N. Y., U.S.A. 
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SELL as you STOCK as you SHOW 


This efficient age demands fixtures that help 
quick, favorable decisions. In store, office, or 
salesroom, displays must not merely show goods, 
but show them to best advantage. 

Your modern buyer demands, 
venience. 


Shallow Display Case 


De Luxe Model 


also, con- 


novelty, and other 
This case is 


jewelry, 
small items. 


For stationery ‘ 
stores displaying 


24” front to back, 72” long, 42” high. Heavy 
plate glass top; interior illumination. Note 
how drawers are on customer’s side of 


Salesman can show different styles, 
colors, sizes, to customer all at once, without 
handling from shelving to counter and back 


counter 


again. [his makes for easier selling and 
Saving otf time 

a ' 
| DEALERS NOTE: Why not 1 out | 
| a comp: ele 4 your customer his 

new and pr equipment departin wt? | 


EVERYTHING EXCEPT THE C ASH REG- 
! 
| ISTER! Inquire today! | 


SERVICE STEEL PRODUCTS CORPORATION 


Pioneers in the manufacture of De Luxe steel and glass show cases. 


912-918 W. North Ave. 


He gets it in SERVICE STEEL cases designed 
to hold stock, to display samples and to help 
sell them. 


In beauty of line, finish and proportion, as 
pleasing to behold as they are efficient in service. 


The drawer arrangements in SERVICE Steel cases 
are interchangeable. Any desired combination furnished. 
Smooth running, dustproof, rustproof. Smooth surface 
body; no rivets, bolts or open joints exposed. 


=e 
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are 
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Circular 


illustrating these 
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numbers in Draft and Fireplace 


in solid walnut wood, 
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also show- 


ens. 


Mail your request now for a copy 
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oping sales. Earnings as high as $20,000 a year for indi- 
vidual salesmen The 
minimum earnings reported for any salesman was $1,300 


were reported by two large firms. 
a year. The salesmen of one firm earned from $3,900 to 
$8,800, of another from $4,500 to $5,000, of another from 
$3,000 to $5,000, of another from $3,000 to $20,000, while 
other firms reported salesmen earning $5,000, $6,000 and 
$7,000 a year 


The firm reporting the largest earnings by its salesmen 


$2000 a week to those who have been 


with it for less than five years, of $25.00 a week to those 
than and com- 
2 per cent to 12% Sev- 


pays a salary of 


who have served it for more five years 


missions varying from 7} per cent. 
eral plans to increase sales have been adopted or are under 
consideration. One company is planning to make its best 
salesmen stockholders. Another holds occasional sales con- 
tests. A third offers prizes for increases over a stipu- 
lated volume of business. Another holds out the promise 
of higher ranking in the organization to successful sales- 
men, while a fifth has a prize plan going into effect for 
those who fill ‘monthly Of fourteen concerns 


canvassed, nine reported that they offered no incentive to 


quotas 


salesmen other than a straight money return. 
—— 


January-June Exports from United States 
Canada purchased more than a half-billion dollars’ worth 
of American goods in the first half of 1929, exceeding the 
rival, the United Kingdom, by 
These figures are set forth in 


purchases of her nearest 
one hundred million dollars. 


a review, “Our World Trade,” issued by the foreign com- 


merce department of the Chamber of Commerce of the 
United States. 
“The rapid expansion of the Canadian market,” the 


review states, “is shown by the fact that her purchases from 
us in the first half of this year exceeded her record pur- 
chases in the same period of 1928 by $73,739,000, a gain of 
seventeen per cent. 

“Although we find the United Kingdom, for years our 
best market, relegated to second place, her purchases of 
American goods increased $17,480,000, or 4.5 per cent. This 
decline in leadership is no doubt due, in considerable part, 
to a heavy decrease in purchases of raw cotton. 

“Exports to Japan, our fourth best customer, were some- 
what higher than in the first half of 1928, due largely to 
greatly increased purchases of raw cotton, which amounted 
to thirty-five per cent of our exports to the island empire. 

“Our sales to France, No. 5 of our leading markets, were 
among the best in recent years, amounting to $122,592,000, 
an increase of $19,457,000, or nineteen per cent, over pur- 
chases a Gasoline and refined copper figured 


year ago 


largely in this gain 
“Argentina entered the $100,000,000 class of customers 
increasing her 1928 purchases by $27,911,000, or thirty-five 
per cent 

“Other countries which improved substantially as mar- 


kets for American goods as indicated by increased pur- 
chases, included the following: Italy, increase $2,330,000, 


or three per cent; Australia, increase $10,049,000, or fifteen 


per cent; Cuba, $4,588,000, or seven per cent; China, $5,566,- 
000, or 9.6 per cent; Brazil, $15,052,000, or 32.8 per cent; 
Mexico, $3,330,000, or 5.8 per cent; Belgium, $6,091,000, or 
11.2 per cent; Philippine Islands, $7,557,000, or 20.4 per 
cent: Spain, $3,476,000, or 9.1 per cent; British South Africa, 
$5,237,000, or 19.1 per cent; Chile, $10,352,000, or 578 per 
cent; Venezuela, $9,862,000, or 65.2 per cent; Dutch East 
Indies, $8,799,000, or 54.4 per cent; Panama, $4,411,000, or 
28.9 per cent; New Zealand, $2,885,000, or 17.8 per cent; 
Uruguay, $3,093,000, or 25.5 per cent; Dutch West Indies, 


$9,080,000, or 190.7 per cent; Irish Free State, $2,703,000, or 


68.7 per cent; and Kwantung, $2,262,000, or 93.9 per cent 
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Quality-Built 


OTORS 





Experienced Office Help 


Emerson Motors are completely “at 
home” in the office appliance field. 
Each day they go to work in thou- 
sands of offices in a variety of appli- 
ances ranging from calculating ma- 
chines to automatic mailing devices. 
This wide experience in motor designing 
is at your service to simplify your prob- 
lems if you need a motor for office appli- 
ance use. Write for information. 
Special Motors for every use. AC and DC 1/30 to 2 hp. 
THE EMERSON ELECTRIC MFG. COMPANY 
2018 Washington Ave., Saint Louis 


806 W. Washington Blvd., Chicago 
50 Church Street, New York City 


EMERSON 


MOTORS 








UPS 









Copy Book Holder 


A portable device for holding 
stenographer’s notebook or 
copy. Shelf may be tilted to 
any angle. Equipped with 
adjustable line indicator and 
spring clip leaf holder. Base 
is weighted to prevent top- 
pling and has protected 
rubber ring to prevent 
marring of desk top. 


Glass Mouthpiece 


Made of clear crystal glass, with 
threaded metal section for screw- 
ing into transmitter front. Easy 
to keep clean. 





MANUFACTURED BY 


State and 64th Sts., Chicago, U.S.A. 














212 





Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 61% inch blade. No. 4. 12% inch blade. 
No. 2. 81% inch blade. No. 5. 15 inch blade. 
No. 3. 10% inch blade. No. 5'4. 18 inch blade. 


No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 


























8657-2 CE 
SWIVEL TO 
MATCH 
8657-6 CE 





CROCKER CHAIR CO. 
SHEBOYGAN, WISCONSIN 
CHICAGO NEW YORK OAKLAND 
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“Few of our most important markets showed a decline in 
their purchases, only five of the thirty-two in the 10-million 
dollar class failing to equal their 1928 figures—Germany, 
Netherlands, Russia, India, and Hong Kong. 

“Sales to Germany, third among our principal markets, 
fell far behind the total for the first half of 1928, showing 
a decline of $25,684,000, or 12.5 per cent. Decreased exports 
of raw cotton—$27,460,000, below the 1928 figure—accounted 
for the slump. Smaller purchases of raw cotton also were 
responsible for the $13,234,000 decline in our exports to 
Soviet Russia—a loss of 29.8 per cent. Declines in exports 
to other countries were negligible” 

Detailed summaries of several exports of the office 
appliances field were given. Typewriters were thirty-fifth 
in a list of fifty chief exports according to value. The 
figures for the first six months on typewriters include 
values and quantities. 

Typewriters, January-June—(1929) 22,400 machines @ 
$12,209,000; (1928) 217,000 machines @ $11,675,000; an in- 
crease of 4.6 per cent in value and 3.2 in quantity. 

Adding, calculating and accounting machines, January- 
June—(1929) 37,860 machines; (1928) 41,833 machines; a 
decrease of 9.5 per cent. 

Cash registers, January-June—(1929) 22,547 machines; 
(1928) 18,336 machines; an increase of 23.0 per cent 

—_—~> 


Sheaffer Stock Ownership Plan for Dealers 

The W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has announced a plan whereby its dealers can participate 
in manufacturing as well as merchandising profits. The 
company has been noted for its dealer protection policies. 
Now its dealers are placed in a position to participate in a 
plan which may become so far reaching as the customer 
ownership practice of many large public utilities 

The plan is that of common stock ownership by the 
25,000 Sheaffer dealers. They are offered a choice of cash 
stock purchase or may buy on a deferred payment purchase 
plan, paying ten per cent down and a very low interest 
rate. The company offers stock to Sheaffer dealers for 
$63.50 per share: which in September was below the New 
York Curb market price. There are 194,500 shares of 
Sheaffer common stock outstanding 

The company desires to have as many dealers as possible 
share in this plan, and so would prefer many orders for 
five to ten shares to relatively fewer orders for many 
shares each. No additional stock will be issued, no order 
for more than one hundred shares will be accepted, and 
none but dealers handling Sheaffer “Lifetime” products 
can participat« 

Speaking of the new plan W. A. Sheaffer, president of 
the company, said: “In this enlightened business era, the 
dealer need not regard himself as being isolated on the 
firing-line; through this new financial policy he may now 
become an integral part of the whole merchandising sys- 
tem—he may now find himself in a position of command 
in proportion to his acceptance of joint ownership and a 
proprietary interest in the merchandise he handles. 

“It has always been the Sheaffer policy to introduce the 
new ideas, the new policies, the new merchandise. We 
believe that much of the impetus and profit in the pen busi- 
ness may be laid to this spirit of progress. Now we intro- 
duce one more innovation, perhaps the most important of 
all, the broad-gauge idea of dealer participation in factory 
profit. This is our pledge of continued alertness, and con- 
tinued dealer-mindedness, and is in line with our dealer- 
protective policies. 

“We have never missed a dividend, have declared many 
extra dividends, and have the means and the will to carry 


on as in the past, and to enable everybody connected with 
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CK) Half the Comfort and 


Most of the Durability 


is in the chair iron 

















No chair, no matter how carefully con- 
structed, can outwear the iron that sup- 
ports it. And no chair is comfortable if 
the iron fails to function readily and 
smoothly. 


In selecting a line of chairs, dealers may be 
sure that if the chairs embody C-K irons, 
the manufacturer has taken every possible 
precaution to assure a quality product. If 
the balance of the chair is as good as the 
CK iron, you may be sure there is nothing 


better to be had. 


MADE UNDER OUR OWN PATENTS 


COLLIER-KEYWORTH CoO., 


GARDNER, MASS., U. S. A. 














THE HOGE TACKER 
§ Millions Depend on 


the Written Signature 





Broad and Wall Streets, New 
York City The Nation's 
Greatest Financial Center. 










Unsurpassed for tacking labels on 


“ANEORD: boxes, barrels, etc. Operation is 
« (PRUSTUS simple and rapid. Guaranteed to 


fo i /mportant Records are fasten labels securely. Write for 
speme ey Usually Written with- details. 
9 
FORD S The Hoge Manufacturing Company 
PREMIUM WRITING FLUID 23-25 East 21st Street, New York, N. Y. 








“The Ink That Has Defied Time for 70 Years’ 
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‘| | No. 734 
| | AROS Se akon LLL I LLLES 
| In Harmony with Progress and in line with Principle—may oe Tell City, ~ Ss 4 


be spoken of Tell City Desks, a varied line for every office pur 

pose (and desks for the home) of medium grade, both period and 

commercial designs. No. 734 period desk shown above is for the 

Executive office, handsomely executed in every way and accom- n 


panied by a suite of tables, typewriter desks, waste baskets, etc. 


All Tell City Desks are built under specifications that insure 
lasting good service. Read about them in our new catalog No. TELL CITY, INDIA N 
39, just off the press. 
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They will require new Books for the New Year— 
That is why these Standard B & P 


FAMILY EXPENSE RECORD BOOKS 


sell so rapidly before the Holidays ’ 
e 














Stintard| | hamarsou Expense Books are consistently used by 
i ’ a large number of housewives, and many more 
of them will make a resolution this New Year to 


start a Budget System. 
Let this Counter Display Assortment help you in 
reminding Householders that you sell the Record 











Let this iii 
willing | = bana 3 Books they want. 
ine | Miy EXPENS® ei. ; = 
nail tar FA\ RECORD The assortment consists of 1/2 dozen Family Expense 
se « ; ~ r on +}: of 
dain Books No. 1654, one dozen No. 1655, retailing at 35c, 
: 50c and 75c each. It measures 7 3” long, 11 3” high 
and 5 3” deep. Small but a powerful persuader! 
i Sa ae ee $11.70 
Ad Now is the time to order these 


Dienl: BOORUM & PEASE COMPANY 
Soe P. O. Box 272, City Hall Station, New York City 


Assortment 
349 Broadway 84 Hudson Avenue 29 Otis Street 212-214 So. 7th Street 


No. 1657 NEW YORK CITY BROOKLYN, N. Y. BOSTON, MASS. ST. LOUIS, MO. 
500-532 So. Throop St. at Harrison, CHICAGO, ILL. 


Counter 
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the manufacture and sale of Sheaffer products to realize his 
highest ambitions with these products. 

“Each member of the company’s management is now 
holding more Sheaffer stock than for years past. Not one 
dollar’s worth of that is for sale and no new stock will 
be issued. We have just declared our regular semi-annual 
dividend of $1.00 and an extra dividend of 50 cents, making 
a total of $300 per share this year, which was paid on Sep- 
tember 16, 1929. Our sales have increased consistently 
and profits likewise.” 

One hundred dollars in W. A. Sheaffer Pen Company 
stock in 1913, with dividends paid to date, would be worth 
$10,400 today. Examination of the company’s statement 
for 1929 shows that, to date, with the best part of the year 
yet to come, the company’s business is virtually three- 
quarters of a million dollars in excess of the corresponding 
period of 1928. 

—$_—_—___—_ 
On the Outside Looking In 
Current Comment on the Copy and Plans of the Manu- 


facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General interest 





Addometer Company.—Curtis F. Moss, general manager, con- 
tributed ‘‘Addometer’s Plan for Controlling Inquiry and Order 
Cost”’ to Sales Management. 

The Berger Manufacturing Company.—An article in Printers’ 
Ink, “What Is the Best Sales Appeal for Industrial Advertis— 
ing?’ was illustrated with reproductions of several types of 
advertisements. An ad of “ ‘Berloy’ Steel Shelving’ was clas— 
sified as the ‘“‘construction type,”’ attracting attention because 
of the mechanical detail shown. 

Hanson Scale Company.—Roy D. Mock, general sales manager 
of this business, contributed “Why We Are Through With 
Some Jobbers.’’ Certain jobbers in the hardware field operated 
without constructive selling plans, depending on low price te 
move merchandise on to the retailer. Other factors lessened 
the value of the jobber to his manufacturers and his dealers, 
so in certain instances the jobber was eliminated and the dealer 
trade served direct. 

Articles of General Interest 

“Should We Trade in This Typewriter” in System (Septem- 
ber) told the policy of a large business house. Machines are 
ecard indexed, showing date of purchase, department in which 
located, repairs and replacements, etc. When considering over-— 
hauling or the purchase of a new machine, the card record of 
the individual typewriter determines the procedure. 

“This Cloud Was Lined With Gold” in Management, told the 
business history of C. A. Meilicke, president of Meilicke Sys— 
tems, Inc. It is a story of ups and downs, and the rehabilitation 
of a business which suffered in the slump of 1922. “C. Se 
came back, although dangerously near a physical breakdown 
due to his unremitting efforts to restore his enterprise to its 
well-earned place. 

“Building Specialty Sales Overseas” in Printers’ Ink Monthly 
was contributed by Walter F. Wyman, general sales manager, 
The Carter’s Ink Company. He showed the need of properly 
qualified distributors in the foreign field, and creditea W. kK. 
Cummings, vice-president of the Monroe Calculating Machine 
Company, Inc., as an outstanding example of how Americans 
should conduct their business with the overseas representatives. 

An article of interest to shelving salesmen appeared in Sales 
Management, reporting on the use of steel bins for classifying 
and storing printed matter. It concerned equipment furnished 
by The National Cash Register Company to its agents, de- 
scribed in ‘‘National Cash Men Manage Their Own Mail Adver- 
tising Campaigns.’ Systematic mailing of printed matter to 
follow up salesmen’s calls is accomplished with a minimum of 
effort, mailings being made automatically on prescribed dates. 
Effective routine work is accomplished without demanding ex- 
cessive clerical duties. 

—- <g—— 
House Organ Philosophy 

The more work you do the more luck you'll have.—Quality 

(Clarke & Courts). 
> > > 

Perseverance is the mother of—miracles.—Bramwords (The 

Bramwood Printing Company). 
> > . 

Most people in asking for a candid opinion expect you to give 
a candied one.—Common Sense (Corlies, Macy & Company, 
Inc. ). 

a > . 

He hopes in vain who hopes for the best while fearing the 
worst.—Faultless Loose Leaf Bulletin (Stationers Loose Leaf 
Company). 

> . > 

It's the old customer returning to the old place who keeps our 
business moving forward.—The “Y and E” Idea (Yawman and 
Erbe Manufacturing Company). 

> > 


Avoid the braggart nor indulge in self praise Remember 
all the forces of Nature—heat, light, electricity and gravitation 
are silent. We only know they exist by the effects they pro- 
duce.—The Office Cat (The Ricnmond & Backus Company). 
> . . 


The times have certainly changed, and the reason young 
couples can’t get along together as well as in the old days, is 
not that they can’t pull well in double harness, but because 
both want to drive.—The Coach (published co-operatively by the 
Boorum & Pease Company, Eberhard Faber Pencil Company, 
Cc. Howard Hunt Pen Company and Sanford Manufacturing 
Company) 
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DISPLAY 
ITEMS 


—that are real 
Sales Aids, all 
grouped to- 
gether in a 
helpful catalog. 














and Merchandise Send for it. 


—__VISIT US 


—at the ANNUAL BUSINESS SHOW 
to be held in the Grand Central Palace, 
New York City, the week of Oct. 21. 


We have planned an interesting exhibit 
of Office and Store Equipment, includ- 
ing Desks, Chairs, Tables, etc. (Steel and 
Wood) in addition to practical Display 
Fixtures which we would like you tosee. 


Send for free admission tickets. 
































R. ORTHWINE 
344 West 34th St. N. Y. City 




















BARKLEW’S 


Embossed LEATHERETTE Report 
Folder 






Made in eight colors 


Gray— Blue — Brown — Red 
Pink—Orange—Canary 
Green 


Will accommodate one to fifty sheets 11x8% or 10'x8. 
Punched with combination holes. Standard 6 and 84, 





centers. Made ~ 
©eo Tee BaRKLEY & Co. 
MANUFACTURERS 
FILING SUPPLIES 
517 S. JEFFERSON ST. CHICAGO 


Send for. catalogue and price list. 
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More signs are needed everywhere—signs 
to indicate various departments, windows, 
lesks, etc., where different business is to 


be transacted. 


It conserves the time of visitors as well as 
employees to have signs designating such 


departments as cashier. bookkeeper, etc. 


The Davenport-Taylor line of bank and 
office specialties covers this field thoroughly. 
It is a profitable line and one in which 
there is a minimum of competition. Some 
of the items are: changeable letter signs, 
building directories, changeable calendars, 
in and out registers, electric indicator 
signs, cast bronze signs and tablets, cellu- 
oid letters, gummed paper letters, desk 
ume plates, statistical charts, electric win- 
label 


low display signs, gumme s and 


seals, and address labels 


DAVENPORT-TAYLOR MEFG. CO. 


BOSTON SAN FRANCISCO NEW YORK DETROIT 
WASHINGTON, D. C. SEATTLE, WASHINGTON 
General Office and Factory: 


412 ORLEANS STREET CHICAGO, ILL, 














_ FLASH-O-BRIEF 
Is the MODERN Brief Case 


Flash-O-Brief, because of its talon 
fastener, makes a hit with everyone 
who has a few papers and documents 
to carry. There is a size for particu- 
lar uses, such as insurance and bank- 
ing business, also one for lawyers 
The quick opening feature not only 
saves time but allows opening with 
one hand Salesmen who use the 
Flash-O-Brief have a decided advan 
tage because the opening of it com- 
| mands attention 

Catalog and prices on request. 


THERMAN 


Leather Goods Company, Inc. 
25-27 W. 30th St New York 
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STATIONERY 


Boston, Mass.—The Dennison Manufacturing Company has 
opened its second Boston store at 143 Newbury street 

Chicago, tll.—Charles E. Ryneil came on from headquarters 
of the Oxford Filing Supply Company in September to organize 
the new Chicago stock room He secured a convenient loca 
tion in a modern warehouse building at 323 West Polk street 
Ample space is provided for stock storage, together with the 
necessary office equipment 

Chicago, Il!l.—L. S. James, manager for the Quality Park En 
velope Company, is an enthusiast about the vacation facilities 
of Colorado He knew the “Silver State” before excellent roads 
had been installed by the government Then visiting the parks 
was a buckboard trip Now one can motor on cement pave- 
ments, traveling quickly and safely through the several! national 
parks He enjoyed his vacation in the mountains a great deal 

Cincinnati, Ohio.—The Office Systems Company has purchased 
the private printing plant of the Rudolph Wurlitzer Company, 
which will be merged with the O. S. C. print shop equipment. 

Concord, N. H. 
Main street 

Dayton, Ohio.—The Dayton Office Supply Company, Inc., has 
been chartered capital stock, $25,000; incorporators—Walter 
H. Lutzweit, Lillian Lutzweit and Joseph M. Kager 


trown & Saltmarsh have moved to 61 North 


Lexington, Ky.—The Wrenn & King Company has been char- 
tered to buy, sell and deal in office supplies, books and kindred 
lines; capital stock, $24,000—8,000 paid in; incorporators—E 
B. Wrenn, B. E. King and Natt Corbin 


Los Angeles, Calif.—Roy A. Swain, representative of the 


L. L. Brown Paper Company, has moved his offices from the 
Transportation building to 854 South Spring street 


Los Angeles, Calif.—The W. H. Trimm Manufacturing Com- 
pany, manutacturer of metal cash and bond boxes, has leased 
a loft adjoining the original factory at 420 South San Pedro 
street to permit increasing production 

New York, N. Y.—The Goldstein Stationery Corporation has 
been chartered; capital stock, $10,000; S. Greenbaun ; West 
Forty-second street 

New York, N. Y.—Carol & Averick, stationers, have incor- 
porated; capital stock, 100 shares common; FE. Light, charter 
representative, 27 Cedar street. 

New York, N. Y.—The Stigler Stationery Service has been 
chartered; capital stock, $10,000; <. J. Merson, charter repre- 
sentative, 256 Broadway 

New York, N. Y¥Y.—The New York General Stationers Corpo 
ration has amended its corporate charter, changing the capital- 
ization from 100 to 500 shares no par value The company has 
leased a store in the Fisk building. Broadway and Fifty-seventh 
street, for an additional unit in its chain 

Pleasantville, N. J.—The Linwood Printing House, which was 
opened recently at 1047 Shore road, handles office supplies and 
stationery in addition to doing a specialty and commercial 
printing business 

Portiand, Maine.—The Hall-Martin Company has become dis- 
tributor of Southworth typewriter papers in Maine, northern 
New Hampshire and Vermont Some time ago this company 
bought the Gould Office Supply Shop 

San Francisco, Calif.—Walter R. Furlong, who was for five 
years with Ingrim-Rutledge Company. has now become asso- 
ciated with C. H. Hyatt, representative of American Clip Com- 
pany and the Defiance Sales Corporation, according to an- 
nouncement made by Mr. Hyatt, who makes his headquarters 
at Hotel Gartland when in this city 

San Jose, Calif.—William Bostwick, formerly with Melvin 
Roberts & Howarth, of this city, has resigned from that well 
known stationery and office equipment firm and has taken over 
the management of Hill's book store They intend to handle a 
complete line of office equipment. office furniture and filing 
cabinets They will therefore be interested in catalogues Mr 
Bostwick took over the management of the store September 1 
Hill's book store, on Second street, San Jose, is one of the old 
establishments of the city Following the late Mr. Hill's death 
it was taken over by a leading Watsonville firm. dealing in 
stationery and printing supplies It is they who have placed 
Mr. Bostwick in full charge 

Seattle, Wash.—The Crescent Office Supply Company has been 
chartered; capital stock, $40,000; incorporators—M. R. Martin, 
Cc. H. Armstrong and J. H. Gonyea 

Seattle, Wash.—Trick & Murray have added a leather goods 
department, in charge of Miss Frances Smith, who is also man- 


aging the gift, stationery and engraving departments 
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Are 
M&S with 
The Inimitable 
AD-JUS-TO-FORM 
CHAIR. 


Dealers can’t afford to miss the 
profit making opportunity in 
“chairs designed for comfort 
and built to last.” 


The Marble & Shattuck Chair Co. 


“Makers of Fine 
CLEVELAND, OHIO 


cChesre 





A Turned Leg Narrow Table | 





2560 


Made in three sizes: 48x24, 60x24, 72x24. 
Four woods: Oak, Maple, Mahogany and 
Walnut. One drawer in 48 inch, two drawers 


60 and 72 inch. 


You will find this table popular and just 
righl for modern demands both for general 
use and as a reception table. 


The Quigley Furniture Company 
Whitesboro, New York 


New York Office: 130 W. 42nd St., Room 414 


Deex-S GOOD 


Rigid inspection of raw materials, to 
which is added an unvarying standard of 
workmanship, guarantees uniformly good 
desks. Such is the practice of the Viest- 
ern desk maker. 


Western desks are the kind that buyers 
of average means like to purchase. In- 
solar as service is concerned, they might 
compete with higher priced lines. For 
the price, they carry more value to a 
square inch than you will find elsewhere. 
Our catalog and supplementary informa- 
tion tells why. 


Western Furniture Company 


BLAIR AVE at PALM ST. ST. LOUIS, MO. 























































The “Viseon Duplo” pen-pencil in one 
has the attractive features of a nov- 
elty but cleverness has not been sub- 
stituted for quality. 
The “Viseon Duplo” is high grade 
in every respect. The fountain pen, 
with its self filling feature, holds 
a goodly supply of ink; while the 
pencil propels, repels, and ex- 
pels. The workmanship is of 
the best. 
The “Viseon Duplo” elim- 
inates the necessity of car- 
rying two articles. It is at- 
tractive, fully guaranteed, 
and a high favorite for gift 
purposes. For descriptive 
circular and discounts ad- 
dress 


OOTEDEON | 


241 Centre St. 


BROTHERS 


New York, N. Y. 
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| THE VARITYPER 


AN UNRESTRICTED TYPEWRITER OF 
Surpassing Excellence 








With consummate engineering skill 
our engineers have perfected a writing 
instrument that removes the usual lim- 
itations long taken for granted as inher- 
ent in the typewriter. 


Varityper Incorporated 


2 Lafayette Street 
New York 


239 John Street 


Tell the World-with 
COIT’ IMPROVED 


LETTERING PENS 








Every business street is lined with show win- 
dows, some of them telling only part of the 
story. There is the place to sell Coit’s Im- 
proved Pens, 

They make lettering easy for anyone. No 





costly training or experience required—just a 
little practice. Students, storekeepers, artists, 
agents find these pens almost indispensable. 

You can test out the sales possibilities of these 
pens at our risk. Ask for display assortment 
of twelve pens for 30 days’ sales trial, prepaid. 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN. 


Carried in stock by your jobber 

















ANY OFFICE 


can now have better typewriting 


Error-No is bringing better typing to 
offices everywhere. Copy is held correctly 
so that there is less nervous strain, and 
thus more efficient work. 


The simplicity of its construction insures 
freeiom from mechanical troubles. 


You should know more about the possi- 
bilities of sales of the Error-No. Inves- 
tigate, then decide. 


ROR- 


NOTE NEW ADDRESS . . , 
We Have Moved to Little Falls, N. Y . 





INC, 


7. 
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Seattle, Wash.—R. G. Allen has joined the A. E. Fransen 
Company as manager of the stationery and printing depart- 
ments. He had been with the Spokane Office Supply Company. 
—Conrad Kreiger, a former salesman for this organization, has 


gone into newspaper work here. 
—_—_>_—_——__. 
Market for American Typewriters in Spain 

The largest part of the typewriters sold 
in Spain is imported from the United States. In 1927, the 
latest year for which statistics are available, the Spanish cus-— 
tom figures indicate that seventy per cent by volume, of impor- 
tations of typewriters and typewriter parts was from the United 
States, while some twenty-one per cent came from Germany 
Small importations were made from Italy, France and Great 
Britain 

The greatest competition for American typewriters is derived 
from German products. Two makes of German machines are 
imported into Spain disassembled, and are assembled in the 
plants of the Spanish concessionaires. A Spanish company with 
a capital of 1,250,000 pesetas (twenty-five per cent of which is 
owned by German concerns) was established during 1929 with a 


Commerce Reports] 


plant at Eibar for the assembling of one of these machines 
The estimated sale of these machines is from 900 to 1,100 per 
year. 


A Spanish made typewriter, manufactured at Valencia, was 
put on the market, but was unsatisfactory and manufacture 
was discontinued. The Spanish firm later established a plant 
in Barcelona, but the sales have been small. 

———— 


Typewriter Papers Guarded Against Cigarette Use 

Commerce Reports] In order to avoid the use of impression 
copy book and typewriter paper for the unauthorized manu- 
facture of cigarettes the Greek government requires that thin 
papers imported into that country contain a minimum of two 
per cent of sulphur. That will render the paper unsuitable for 
use in making cigarettes. There is a government cigarette 
monopoly, and some thin papers have been used in cigarette 
production. Imports of impression copy books and thin type- 
writer paper are analyzed to determine if the minimum per- 
centage of sulphur is present. 

—_—_—— 
“Trends in Japan’s Trade and Industries” 

The United States Bureau of Foreign and Domestic Commerce 
has issued Trade Information Bulletin No. 642, ‘Trends in 
Japan's Trade and Industries.’"" The price is ten cents in coin 
or money order, remitted to the Superintendent of Public Docu- 
ments, Government Printing Office, Washington, D. C. 

This is a study of Japan's trade and industries, affording 
information of value in understanding the economic situation 
in Japan at the present time. In this survey the normal trade 
of Japan since 1923 is compared to the trade during the pre- 
war, the war, and the post-war eras. 


——SSSaaaanaaaaaSS=EH 
PENS AND PENCILS 


Arlington, N. J.—The Eclipse Fountain Pen & Pencil Com- 
pany has been chartered; capital stock, $450,000 preferred and 
1,000 shares common. 

Chicago, !l!.—The plant of The Wahl Company, 1800 Roscoe 
street, was entered September 15 and several hundred dollars’ 
worth of fountain pens and mechanical pencils taken. The 
burglars attempted to open a vault and safes in which precious 
metals were stored, but failed. 

Janesville, Wis.—W. L. Clark, sales manager for The Parker 
Pen Company, spent several weeks on the Pacific coast in Sep- 
tember. This was a vacation combined with several business 
calls. 

New York, N. Y.—The Columbia Pen & Novelty 
has leased space at 839-53 Broadway. 

San Francisco, Calif.—The Conklin Pen Company's business 
for August of this year, out of the San Francisco office, was 
far ahead of business for August, 1928, according to Norman 
L. Pearce, coast manager for the company. 

San Francisco, Calif.—Miss Violet Stange, office manager for 
The Conklin Pen Company, has returned from an enjoyable 
trip to the factory, where she was entertained by Tom Emerson 
and Mr. Mathes and also, en route home by A. M. Fountain in 
Chicago, and Leon Hewitt in Seattle. Miss Stange stopped over 
at Banff and Lake Louise 

San Francisco, Calif.—The 
attractive window display matter 
some of the other stationers are featuring 


Company 


Parker 
which 


Pen Company has some 
Wobbers, Inc., and 
The displays con- 


sist of window posters, tying up the Parker ‘‘Duofold”’ family 
with the company’s broadcasting over KPO and KGO every 
Tuesday evening at nine o’clock. There are four photographs 
of the ‘‘famiiy’’ consisting of Lady Parker, ‘“‘Duofold,’’ Parker 
Graphology Expert, Parker ‘‘Duofold,”’ Sr. and Parker ‘“Duo- 
fold,” Jr. There is also a photograph of the Parker “Duofold” 


orchestra which goes on the air in the Parker hours E. W. 
Davies is manager for The Parker Pen Company, with offices 
in the Phelan building 
— a —_ 
Show me the man who has formed the wholesome habit of 
keeping a stiff upper lip, who meets his difficulties by the exer- 


he 


cise of ingenuity, and who expects to fight for everything 
gets, and I will show you a star salesman.—‘“‘Osco” Business 
Ideas (Office Supply Company, Inc.). 
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The stationer who sells a 
Neva-Clog Stapling Plier is 
giving a great deal more for 


the money than the one who 
sells only a desk stapling machine. For a Neva-Clog can be 
used everywhere: up near the ceiling, down near the floor or 
anywhere in between. Because a Neva-Clog requires no base, 
its range of usefulness is enormously increased, likewise its 
profit possibilities. Send for a sample of the former and 
we'll tell you about the latter. 


NEVA-CLOG PRODUCTS, INC. 
DEPT. OA-10-29, BRIDGEPORT, CONN. 
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JUMBO GEM 


“a 


PERFECTION No. 60 





PERFECTION No. 70 
STANDARDIZE ON THE 
GENUINE GEM AND PERFECTION 
DESK MEMORANDUM CALENDARS 
Handsome bases of heavy, cold rolled, pressed steel 
in black enamel, statuary bronze, nickel and brush 
brass finish. Arches which tip backward and for- 


ward to facilitate mounting the pads. Rubber plugs 
to prevent scratching, etc. 


“The House of Service’’ 


DEFIANCE © 


SALES CORPORATION 





= 
Sa 
ie 
Ce 


ws. 


Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 
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Make 
Money 

with 
LINCOLN 
KEYS 














COME ON ALONG, Join the 


are Y 
broac 


1 Al 
Type 





Dealers who 


aking MONEY on their sales and have 
i S-M-I-L-E on their faces, these dealers 
L over the U.S.A. and Foreign Countries 


writer men have Joined in with them 


The size of the S-M-I-L-E depends on the Size 
his stock The Boy with the Big Ha-Ha 
ym E-a-r to E-a-r is the one who is stocked 
with the Regular Lincoln Items on his shelf 
til it Bulges Out 
These Keys are called for by his customers 
and he does not have to Hunt around to please 
the man, just hand to the customer Lincoln 
Stock off the shelf and a Satished customer 
leaves the store with A SMILE A M-I-L-E 
WIDE Send in for SPECIAL PRICES, SAM 
PLES AND PROPOSITIONS Dept. B 


LINCOLN RUBBER KEY CO. 


27A THAMES STREET 
NEW YORK CITY 




















CROWN PRODUCTS, for more 
than a quarter century, have been 
making “Good impressions.” 


From every quarter of the globe, 
those who sell our products, have 
come to associate the CROWN 
TRADEMARK with quality and 
good service. 


Responsible 


tions are desired in both domestic 
and foreign fields. 


Crown Ribbon & Carbon Mfg. Co. 
Rochester, N. Y. 


distributor connec- 


U.S.A 
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TYPEWRITERS 


Baltimore, Md.—W 
resentative here for the Royal “‘Interfold"’ machine 





F. Timme has been appointed special rep- 
He has had 


an extended experience with continuous form writing ma- 
chines 

Charlotte, N. C.—J. F. Smith, who had been with the Under- 
wood Typewriter Company at Greensboro, N. C., has been 


transferred to the local branch, 810 Kingston avenue 


Chicago, tll.—J. L. Walden has joined the local Corona sales 
staff of the L. C. Smith & Corona Typewriters Inc. 

Chicago, Il!l.—The Stack Typewriter Company, 228 North 
La Salle street, has branch at 4100 West Madison 
street. 

Chicago, Ill.—W. B. Larsen, general 
Royal Typewriter Company, Inc., had a short 
trains early in September, during which he visited the Chicago 


opened a 


manager for the 


layover between 


sales 


branch 


Chicago, Ill._—H. M. Rice, manager of the Smith Typewriter 
Sales Corporation, had a very satisfactory fishing trip in Sep- 
tember He joined congenial friends at a Wisconsin lake, and 
met with excellent sport 


Fox, 154 North Wells street, made a 
motor trip to Kentucky, returning to Chicago early in Septem- 
ber. He got as far as Lexington, and had opportunity to visit 
the training stables of several of the bright lights of the turf. 

Chicago, til.—The Shipman-Ward Manufacturing Company 
working its shop nights the greater part of Septem- 


Chicago, !l!l.—Walter H 


has been 


ber in an effort to catch up with orders. The company has 
been putting on more men, and is still seeking additional 
Underwood typewriter rebuilders. 

Chicago, !Il.—George W. McClellan, manager for the Under- 
wood Typewriter Company, enjoyed the bracing climate of 
Mackinac Island and Lake Superior on the family vacation. 


They traveled by the SS. “Western States"’ to Mackinac. From 
the island city they made side trips to Duluth and to the Snow 
Islands in Lake Huron. 

Chicago, I!|.—Miss Sue Gibson has been appointed cashier of 
the Chicago branch, Woodstock Typewriter Company She 
succeeds Miss Theresa Knight, who resigned on account of ill 
health.—Miss Rae Schwartz has been engaged as manager of 
the employment department of the Chicago branch.—Edward 
Kuhn has joined the branch service department. He has had 
years of experience in typewriter mechanics, and was formerly 
connected with the company’s factory at Woodstock, Il. 

Cincinnati, Ohio.—F. O. Rorick has been appointed manager of 
the local branch, Royal Typewriter Company, Inc. He had been 
Dayton before this promotion, and worked in the 
Kansas City territory for the Royal previously. 

Ennis, Texas.—W. H. Wheeler undertaken a 
here for the Royal Typewriter Company, Inc 

Fort Wayne, ind.—J. F. Andrus has been appointed manager 
of the local branch of the Royal Typewriter Company, Inc., 
219 Medical Arts building. Before assuming this position he 
had been with the Dictaphone Sales Corporation here. 

Galesburg, !!!.—The Ginnings Typewriter Company has been 
established at Simmons and Cherry streets. This business is 
conducted by H. P. Ginnings, who has been in the local field 
several years 

Kansas City, Mo.—Guy H been appointed 
ager of the local branch, Woodstock Typewriter Company He 


manager at 


has dealership 


Goheen has man 


had been manager of the Minnesota Twin Cities before the 
transfer to this field 
Madison, Wis.—George Biel, distributor for the Woodstock 


Typewriter Company, has moved from 20 North Carroll street 
to 611 State street. 

Madison, Wis.—Clarence W. Steinforth 
in the George Beil Typewriter Company, distributor for the 
Woodstock Typewriter Company, at 611 State street. Mr. Stein- 
forth has been in the field eight years, starting as a repair man 
with Kelley, Typewriters, the Remington Typewriter Company 
and the Brewington Typewriter Company 


Mexico, Mo.—The Mexico Typewriter Exchange has moved to 


has become a partner 


larger quarters at 213 South Jefferson street The Exchange 
sells, rents, repairs, exchanges and buys typewriters, adding 
machines, cash registers and duplicating machines It is dis 


tributor for the Victor adding machine In connection with the 
new location stationery, greeting cards, gift items and novelties 
but from the 


and door to the 


now one block 


next 


been added. This business is 
railroad station, the three 
city hall and fire department 

Minneapolis, Minn.—Dick Foster has been assigned to a live 
Woodstock Typewriter Company here He is 
having sold Woodstock machines in 


have 


main hotels, 


territory for the 

experienced in this vicinity, 

heretofore 
(Continued on Page 224.) 


this city 
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Rebuilts TN Rental 





The Outstanding Typewriter Values! 


also 


Select Rough Typewriters 


All Makes 
eee 


REBUILDING SERVICE INSTALLMENT FINANCING 
EXCHANGE SERVICE 
Write for Latest Price List and Complete Details of Our Service 














Endorsed by the Manufacturers 


mith Typewriter Sales Corporation 
\N 469 EAST OHIO STREET + «+ «+ CHICAGO, ILL. Wy 
World’s Largest Rebuilder of the L C Smith Yj 
\\ UY 














222 OFFICE APPLIANCES 


we fii 
Permanent and Profitable cece - 


The demand for built-in fur- 
niture is constantly growing. 
The dealer who is in a po- = t=) 15) 
sition to bid favorably on such bb it 
special installations is in line one 
for a good profit. With the 
Imperial Steel line, the dealer 
can confidently promise the 
quickest service and the fin- 
est installation at the lowest 
price. An immediate profit 
and a steady customer ac- 
company every Imperial in- 
stallation. It will be a pleas- 
ure to send you full particu- ; 
lars about our service. Write * 
us today. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 Fulton Street CHICAGO, ILL. 
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Just as the core of a 5-ply 
built up desk top is the sup- SSE eee 
porting layer, so is the great | : 
demand for medium priced 
oflice desks the class of trade 
most important to you. EDCO 
DESKS serve that trade in 
an eminently comprehensive 
way. The line includes the 
right desk for every require- 
ment. You can make it the 
mainstay of your furniture 
department. Catalog or 
special information sent 
promptly on request. 








EVANSVILLE DESK CO. EVANSVILLE, INDIANA 
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Chicago, !!l.—The Marshall-Jackson Company is remodeling 


its store. When the mechanics have finished some weeks kK RNIT RE SERVICE 
hence a complete installation of steel fixtures and shelving will 























be erected in the store. Link B hi R é 
Chicago, !!1.—The Englewood Desk Company has plans for The Lin etween S tipper and ecesver 
the erection of a new factory building to replace that destroyed N . . 
by fire early this year. It will be 75x125 feet, of reinforced . lerchandise Warehousing and 
concrete, sprinklered; the cost is estimated at $60,000. M. O. Distribution 
Nathan is the architect. 
Cleveland, Ohio.—A. G. Henry, who was at one time adver- ) a lied 
tising manager for The Berger Manufacturing Company, has Our organization and facilities are well pre 
joined the creative staff of The Powers-House Company, an pared to handle and distribute “Pool Cars 
SONS SE L.C.L. and Car Load lots of merchandise for 
Fall River, Mass.—The Smith Office Equipment Company, : s 
formerly at 122 South Main street, has leased a store in the Dealers, Banks, Hotels, Libraries, and other 
new Eagle building, 30 North Main street. buildings. Our system of uncrating, unpack- 


Jamestown, N. Y.—L. D. Struve, who had been manager of 


agencies for the Art Metal Construction Company, has been ing and making installation of consignments 


obliged to relinquish work because of ill health. He has retired of goods is done with the best possible service 
to a farm in Kentucky. ’ 

Lewistown, Maine—The Robert Nice Supply Company has at the lowest possible cost. Upon your request, 
opened a branch store in the Journal building. John F. Rollins we will be pleased to quote you rates and give 


is in charge He has been connected with the commercial 
stationery business in Lewistown about sixteen years. 

Los Angeles, Calif—Wm. H. Hawkes has joined the sales 
organization of the California Desk Company, 542 South Los 


Angeles street. Mr. Hawkes has had an extended experience 104 G bd 
reenwich Street 


in the Los Angeles office equipment field. 


| 

| 

| 

: 4 . 
Memphis, Tenn.—The Farrell—Sexton, Inc., has succeeded W. 

| New York, N. Y. | 


you further details. 


B. Hill & Company, Inc., 294 Madison avenue. Since August 1, 
1928, when W. B. Hill severed his connection with the business, 
the management and sales have been entirely in the hands of *Phone Whitehall 9318 
P. D. Farrell and Cramer Sexton. The board of directors made 
the change in name in view of the activity of Messrs. Farrell 
and Sexton in the operation of the business 

Mobile, Ala.—J. E. Dolbear & Company has been organized 
by J. E. Dolbear, who had been with Remington Rand Business 
Service Inc., here. The company does a general office outfitting és ee 
business, specializing on systems for accounting and filing 








work. 

New York, N. Y.—The Superfine Bar, Store & Office Fixture 
Company has been chartered; capital stock, $10,000; Immerman 
and Fireman, charter representatives, 233 Broadway. 

New York, N. Y.—The Economy Office Fixtures & Equip- 
ment Corporation has been chartered; capital stock, sixty shares 
common; G. M. Glassgold, charter represen’*tive, 1123 Broad- 
way. 

Portland, Ore.—The West-Made Desk Company shipped a 
desk by airplane a few weeks ago, to meet the urgent needs of 
a doctor at Spokane. The John W. Graham Company handled 
this order, and as rail or truck delivery were not speedy 
enough the desk went by air. 

Rockford, !i!._—Hawken Brothers, Inc., 127 East State street, 
has been chartered to manufacture and sell office and house- 
hold furniture; capital stock, $25,000; incorporators—R. L. 
Hawken, L. W. Hawken and M. L. Hawken. 

San Francisco, Calif.—C. F. Weber & Company are moving 
everything but the office furniture business from 601-609 Mis- 
sion street to a six-story building at 650 Second street, on 
which they have a fifteen-year lease. This is in the wholesale ADD-A-UNIT PARTITIONS 


district, and they will have full spur trackage facilities. At 





present the company has three warehouses, in addition to most ° h . d 4: 

of the building at Mission and Second streets. The warehouses in t @ sizes an quantities 

have spur tracks, but it is felt that assembli thei si s 4 ; 
diye am embling thelr business required—ready to ship 


under one roof, as far as possible, will facilitate business in 


many ways. In the new building there will be display rooms 
In these days of deferred buying, a situation can arise 


for the hall and theater seating, school desks and other lines : “ere h shi £ Partiti 
carried by the company. The office furniture display rooms Sor Gaal Seuunee The oom h-B. Ss — 
will remain in the business and financial district, at Second and or relatively small. In any case it is virtually certain 


that ADD-A-UNIT has the partitions you need in 


Mission streets. 
stock, ready to ship immediately. 


Stoneham, Mass.—Jas. E. Johnson, formerly manager of the 
Boston office of the S. K. Pierce & Son Company, has become In the warehouse of ADD-A-UNIT’S Chicago Plant a 
Northeastern representative of The Allen Chair Company, Con- | stock of Partitions in all sizes is constantly maintained. 
cord, and the Orpin Desk Company, Charlestown | Although the demand necessitates shipments every day, 
| 
| 








Youngstown, Ohio—Harvey Hutchinson has been appointed this stock is always kept above a certain fixed mini- 


manager of safe sales by The General Fireproofing Company. mong phew yt ° ae poe the 


























He relieves Maurice G. Williams, who has been appointed na- service and sell ADD-A-UNIT Partitions with your 
tional representative. Mr. Hutchinson had been with the Carey office equipment. 
Safe Company, Buffalo, N. Y | 
on >_> — 

Wanting a thing is the surest way to get it—only don’t get App - A- Unrr Partition Company 
confused by wanting too many.—The Coach (published co-op— 
eratively by the Boorum & Pease Company, Eberhard Faber INCORPORATED 
Pencil Company. C. Howard Hunt Pen Company and Sanford 

| 872 West North Avenue Chicago, IIL. 





Manufacturing Company) 






















Biggias Kieraal Black 
Writing Ink is sationaliy 
advertised te America’s 
leaders in bustaces aad 
tedestry. 

Details of this enaseal 
campaign apea request. 
(CHAS. M. HIGGINS & ©O. 
278 Ninth Street, Breckiys, %. ¥. 
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JET BLACK - NEVER FADES - CANNOT BE ERADICATED 
For Steel Pens & Fountain Pens 











| 
| The constant demand for the I. D. L. Eye- 
\ leter and the UPTODATE Calendar has 
taxed ow utmost manufacturing capacity. 
& 


° Ry We are now engaged solely in the produc- 


— tion of these two profit-makers 


Con For Consistent Profits 
<! on cc At ’ om -. : J emgy Spb ay yo 4 a 





nanent fastening 
SUPP  PP TTI The UPTODA TE Calendar focuses busy 
xecutive’s attention on the present date. 
The IDL Eveleter Red line cancels past dates by turn of the 
knob Furnished in DuPont Fabrikoid or 
DuPont Nemoursa; one of the most attractive 
nodels is made in combination with memo 







pad Car be furnished with annual or 
rpetual date ard 

These two specialties are real profit- 
makers Dealers and specialty men write 
for full information at once 


L. D. a, 
MFG. & SALES CORP. 
50-52 Franklin St. New York, N. Y. 
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( Typewriters—Continued from Page 220.) 

New York, N. Y.—H. Lesser, commercial stationer, has in- 
corporated with capital stock of $5,000; M. Poppon, charter rep- 
resentative, 14 Park place 

New York, N. Y.—The Vee-Bee Typewriting Company has 
amended its corporate charter, increasing the capital stock 
from 1,000 to 1,850 shares, of which 1,000 are common no par 
and 850 shares preferred at $100 

New York, N. Y.—Mr. Kuver has been promoted to the na 
tional accounts field of the local branch, Royal Typewriter Com 
pany, Inc.—George Randall has been placed in charge of “In 
terfold’’’ machines in the metropolitan territory 

Oakland, Calif. D. G Becknell has become manager here for 
the Royal Typewriter Company, Inc He has been connected 
formerly with the San Francisco branch 

Orlando, Flia.—George L. Stuart, who had been with the 
Royal Typewriter Company, Inc., Albany, Ga., has been trans- 
ferred to the local branch, 15 South Main street 

Paterson, N. J.—-The Typewriter Sales and Service has been 
chartered to deal in typewriters; capital stock, $25,000; Walter 
M. Dwyer, charter representative, Paterson. 

St. Louis, Mo.—The local sales staff of the Royal Typewriter 
Company, Inc., includes two new personalities toy T. Burns, 
who had been in the office appliance field a number of vears 
E. H. Brooks, who was formerly assistant cashier here 

St. Paul, Minn.—C. A. Challberg has been placed in charge of 
the local office of the Woodstock Typewriter Company 

San Francisco, Calif.—William Reinheimer, formerly of San 
Diego, has joined the local branch of the Woodstock Typewriter 
Company 

San Francisco, Calif.—William Rhineheim, well-known in 
typewriter circles in the West, has joined the Woodstock Type- 
writer Company's selling force in this city 

San Francisco, Calif.—The Bockholdt-Morrison Company has 
opened and are operating a typewriter and adding machine ser- 
vice at 2269 Mission street. Among the activities of the firm 
are renting, selling and repairing of typewriters and repairing 
of office machines. The store is in one of the busiest sections 
of Mission street and both partners are giving the business 
their personal attention 

San Francisco, Calif.—All the press reports of the National 
Amateur Golf Championship meet, held at Pebble Beach (Mon- 
terey County, Calif.) were written on Corona typewriters. The 
gathering of the country’s crack golfers was from August 28 
to September 9. The L. C. Smith & Corona Typewriters Inc., 
furnished the Del Monte Hotel with sixty Corona typewriters, 
which were in pretty constant use throughout the champion- 
ship tournaments These were attended by players from east 
and west, and by thousands of followers of the ancient and 
honorable game of golf. It was quite a coup to have Corona 
typewriters so much in evidence.—C. H. Billington has suc- 
ceeded A. M. Simpson as manager here, Mr. Simpson having 
been made sales manager for the company in Zone Number 2 
The manager of the L. C. Smith & Corona office here covers 
-verything from Bakersfield (Kern County, Calif.) on the south, 
to the Oregon line, as well as part of the state of Nevada. 
Prior to the departure of Mr. Simpson a banquet was given in 
his honor in the English Room at the Palace hotel. As a souve- 
nir, Mr. Simpson was presented with a leather Pullman travel- 
ing trunk. Mr. Billington made the presentation with an ap- 
propriate speech.—Mr. Billington, the new manager, was for- 
merly with the Royal Typewriter Company, Inc., in the finan- 
cial district of this city for five and one-half years. He was 
with the Remington Typewriter Company fifteen years in New 
York, St. Louis and Chicago.—The following salesmen have 
been added to the L. C. Smith & Corona sales force here: P. A 
Munshausen, who was formerly in charge of stenographic in- 
struction for the Armstrong School of Commerce; T. F. Cos- 
tello, who was formerly in business for himself in Oakland, 
Calif.—-J. N. Anderson has been made manager of city sales 
and assistant to C. H. Billington, the manager 

Seattle, Wash.—-C. P. Greaves, who had been with the Under- 
wood Typewriter Company at Salem, Ore., is now connected 
with the local branch. 

Waxahachie, Texas.—J. B. Graham has been appointed dealer 
here for the Royal Typewriter Company 

Yonkers, N. Y.—The Hudson Valley Typewriter Corporation 
has been chartered, capital stock, 100 shares common: R. E 
and A. J. Prime, charter representatives, Yonkers 

Zanesville, Ohio—W. H. Buck, 217 Southard avenue, is in 
charge of accounting machine divisions of the Remington 
tand Business Service Inc He handles both the Remington 
and the Dalton machines Mr. Buck had been operating at 
Wheeling, W Va., before taking up work in Ohio He oper- 
ates through the branch at Columbus 

—_—.—_-— 

Ask your soul what is its goal Fritz-Cross Service (The 

Fritz-Cross Company) 
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The 
Single-Fluid 
Eradicator 


ONE APPLICATION 
INSTEAD OF 3 or 4 


Indispensable in the Office—Essential in the Home 


Removes ink, fruit and medicine stains quickly and 
effectively from paper, linens, clothing, rugs, 
hands, etc 
LARGE SIZE S@c Each $5.00 per doz. 
SMALL SIZE 25c Each $2.50 per doz. 
We deliver to your door at above prices if your 
dealer cannot supply you. 
To introduce Inkout, the wonderful single fluid erad- 
icator, we will give one Eradovial Free with each 
bottle ordered at above established prices. 


mae 
Tot 


Gi 
Eradicator 


PATENTED IN USA CANADA ENGLAND FRANCE (TALY- BELGIUM JAPAN AND OTHER OT rey 


4 New and Convenient Method of Removing Ink 
and Other Stains. 


CARDINELL INKOUT MFG. CO., INC. 
MONTCLAIR, NEW JERSEY 


































kK NATIONAL 


ARYALL 


| Be sure to get sample of this marvelous new case 
| for business men—does away with necessity of 

carrying two pieces of luggage. Exceptionally ideal 
Fashioned in genuine black or 
Others in Seal, 


| for airplane travel. 
brown cowhide, to retail at $15. 


| Walrus and Buffalo Hide. 


| Write for sales literature. 
NATIONAL BRIEF CASE MFG. CO. 
= 500 So. Peoria St. - Chicago, III. 

















CHECK 
WRITER 
MEN! 


Have you seen SPEEDRITE? 


Anyway, it’s just the figure, set-up mach- 
ine you have been waiting for. Indeed, 
it makes the whole world VIRGIN terri- 
tory again! 


Striking colors—unquestionably, the most 
beautiful device in whole appliance field. 
Two color imprint with ink reservoirs. 
Novel payee name protection. Sturdy 


construction, easy quiet action. 

AND, for all its quality, beauty and 
value, SPEEDRITE carries the LOWEST 
distributor cost! 

A collect wire from any REAL check 
writer man will bring mighty interesting 
details. 


HALL-WELTER COMPANY, Inc. 
180 St. Paul St. Rochester, N. Y. 





















oie Ri 
By the numbers! 


Count off your corps of office workers; check 
the number of desks and see that each is equip- 
ped with a Vul-Cot wastebasket. Built for service 
—of genuine vulcanized fibre with solid sides 
and bottoms that will not leak 
dust or ashes. Guaranteed fora 
full five yeuse not to chip, crack 
or get out of shape. At your sta- 
tioner’s, in olive green, yo 
brown and wood grains. 


them by the dozen. 


VUL-COT 


-the national wastebasket 


National Vulcanized Fibre Co. 
Wilmington, Del. 














The chisty million seaduns al - these eniipesingl know only 
one wastebasket by name—Vul-Cot! So it’s the Vul-Cot 
dealer who gets their business. Is your store linked 
up with this advertising? If not, write us for the facts 


National Vulcanized Fibre Company, Wilmington, Del., U.S. A. 
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We invite all who attend the 
NATIONAL BUSINESS SHOW 
to be held in 
MADISON SQUARE GARDEN 
October 21 to 26, 1929 
TO VISIT OUR BOOTH NO. 328 


OUR BINDERS ARE DIFFERENT 
GRAND RAPIDS LOOSE 
LEAF BINDER COMPANY 


Successors to 
PROUDFIT LOOSE LEAF CO. 
GRAND RAPIDS, MICHIGAN 


Write us for Information 














PEERLESS SANITARY LINE 


PEERLESS 
PRODUCTS PLEASE © 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 
2720 Ferry Street 


LAFAYETTE, 
INDIANA 


PEERLESS SANITARY LINE 
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Get Your Share of Christmas Business 


with the 
ALMA Home Desk 


This new style of desk for Home use has passed 
the stage of guesswork on how it will take. Two 
years of popularity prove that home folks like 
this desk because it is practical without loss of 
beauty in keeping with other furnishings of living 
room or den. Write for prices and literature 


ALMA 
FURNITURE 
CO. 


HIGH POINT, N. C. 





BER SSS SERRE CEO 
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HOFFMAN SPECIALTIES 


Stabilize Your Balance Sheet 


e individual sale of desk pads, index cabinets, 
chair pads and cushions is apt to be 
s compared to some other products you handle 
ese are items sold day in and day out, month 
after month, making satisfied customers 


cases 


The 











Hoffman line of desk pads, filing cab- 


inets, chair pads and cushion is com- 
prehensive Each article is made right 
and is priced at a figure surprisingly 
moderate 


For 41 years Hoffman Specialt 
have proved their value as 


ness builders 


our atalog and 

of ur products v I 
vine Send for h 
tra 1 pri ist at n 


LHOFFMAN 


145 Lafayette St 
New York 


Established 1888 
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ADDING MACHINES 


Chicago, tlil.—The Marchant Calculating Machine Company, 
330 South Wells street, has joined the Chicago Association of 
Commerce 





Chicago, !!!.—Harry Shiflette, manager here for the Marchant 
Calculating Machine Company, has resigned, effective October 
15 Mr. Shiflette is considering several propositions, and his 
decision will be reported later 

Chicago, !!!.—Otto Munzer, head of the service work for 
the Adding & Calculating Machine Exchange, proved himself 
to be an equilibriationist as well as a good mechanic while his 
chief was on a long vacation trip. Mr. Munzer had charge of 
the store business while W. C. Lothrop was gadding about in 
the West, and struck a balance on his accounts every day. 
“WwW. Cc.” requires reconciliations now and then, so the service 
chief demonstrated superior accounting methods. 

Indianapolis, Ind.—The Allen-Wales Corporation, a Delaware 
charter, has been incorporated in Indianapolis, to manufacture, 
distribute and sell adding machines; capitalization represented 
in Indiana, 2,491.3 shares; charter representative, Clair Mc- 
Turnan, 1008 Odd Fellow building. 

Madison, Wis.—The Burroughs Adding Machine Company’s 
agency here will move from the Washington building to the 
second floor of the addition to the Bank of Wisconsin building. 

New York, N. Y.—The Hill Adding Machine Company, Inc., 
has been chartered; capital stock, $1,250,000; Orem T. Wharton, 
charter representative, Dover, Del. 

St. Louis, Mo.—©O. R. Clark, who had been with the “Comp- 
tometer” organization at 210 Speed building, Louisville, Ky., is 
now general soliciting agent for the Felt & Tarrant Manufac- 
turing Company, Town Club building, 1120-22 Locust street. 

San Francisco, Calif.—Louis “D"’ Smith, Pacific coast repre- 
sentative of the Victor Adding Machine Company, has moved 
his offices from the Russ building, Montgomery street, to 153 
Kearny street. The Doe building, where he is now housed at 
Suite 409, is in a very central location for the office equipment 
business. Mr. Smith, who spends a great deal of time on his 
extensive territory, was in the South in the middle of Septem- 
ber, visiting the trade. 

Seattle, Wash.—The Allen-Wales Corporation, New York, 
N. Y., has incorporated a Washington company to distribute 
its products into this state R. C. Montgomery is manager of 
the Washington territory, with headquarters at 821 Third 
avenue. 


OTHER MACHINES 


Dayton, Ohio—The Typographic Machine Company has been 
reorganized, and the name changed to that of its product, 
The Set-O-Type Company Officers elected were M. J. Gib- 
bons, president; John Q. Sherman, vice-president; F. H. Poep- 
pelmeier, second vice-president; C. L. VanDyne, treasurer. 

San Francisco, Calif.—M. A. Lauerman, of Office Accessories 
Company, 7 Front street, is putting out a new product in the 
form of the ‘‘Endura’”’ dry stencil. This is an imported stencil 
which will be assembled in San Francisco and distributed na- 
tionally, Mr. Lauerman states He will probably carry a line 
of duplicating machine papers, and also inks. 

San Francisco, Calif.—A two-day regional conference of The 
National Cash Register Company was held at the Hotel St 
Francis September 20-21 J. H. Barringer, first vice president 
and general manager of the company, came from Dayton, Ohio, 
to preside at the sessions He was accompanied by a number 
of other executives Sales representatives of The National 
Cash Register Company were in attendance from the entire Pa- 
cific coast and British Columbia New machines were displayed 
and demonstrated for the benefit of the visiting salesmen and 
those connected with the local office of the company here. The 
new machines reduce detail and save time in accounting and 











posting operations 

Topeka, Kans.—L. D. Warren, who had been with The Na- 
tional Cash Register Company at Paducah, Ky., is now sales 
agent for the company here, with headquarters at 932 Kansas 
avenue 

Opportunity for Business 

Milwaukee, Wis.—The T.-M. Service Company has been char- 
tered to conduct a letter service, advertising service and to 
own, hold, sell or otherwise acquire or dispose of stocks, etc.; 
capital stock, 500 shares with nominal or par value; incorpora- 
tors—T. M. Bitker, Elizabeth Mack and Bruno V. Bitker. 

a —_ = 

Be careful how you ask a waitress for a spoon. She may mis- 
interpret yeur request.—Fritz—Cross Service (The Fritz—Cross 
Company) 





DAVIDS 


INKS 





OM <=OmZopD 


HPs OZaePme 


Write for Catalogue and Prices 


Thaddeus Davids Ink Co., m- 


Makers of Fine Sealing Wax—Inks—Adhesives 
95-97 VANDAM ST. NEW YORK, U. S. A. 


ESTABLISHED IN 1825 











Chairs from Conrades 


for every office use 
of harmonious 
design, restful— 
enduring. Recom- 
mended by office 
equipment dealers. 


Full line displayed in catalog 
and at 1718 Washington 
Avenue, St. Louis. 







CONRADES MFG. CO. 


1942 N. Second St. 


St. Louis, Mo. 
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Chicago, !!!|.—The Illinois Copyriter Sales Company, 160 East 
Illinois street, has amended its corporate charter increasing 
the capitalization and changing stock classification from 1,000 
shares no par value to $10,000 and 1,500 shares no par value. 

New York, N. Y.—The local branch of the Shallcross Com- 
pany has been moved to 112 Reade street. This office is under 
the management of Maurice Mahoney. 

Park Ridge, N. J.—H. N. Waddington, genial southern sales- 
man of Mittag & Volger, Inc., is back in his territory, after a 
month's vacation in and about his home city, Baltimore, Md. 
Mr. Waddington reports a pleasant ten days at Virginia Beach 
with Mr. and Mrs. Moore of the Pound & Moore Company, 
well-known Charlotte, N. C., stationer 

Park Ridge, N. J.—Harold Guy, well-known eastern sales 
representative for Mittag & Volger. Inc., is back in his terri- 
tory, after having spent a month at his camp at Kemptville, 
Ont., Canada Mr. Guy reports fishing particularly good; he 
caught the largest muskalonge ever taken on a troll in the 
Rideau river. The fish weighed thirty-six pounds, eight ounces 
and was fifty-three inches long. ‘‘Harry”’ is carrying photo- 
graphs and other proof to substantiate his story 

Park Ridge, N. J.—Business has been so brisk at the Mittag 
& Volger, Inc., plant this summer that T. G. Forbes, director 
and manager of production, found it impossible to get away 
for an extended vacation Mr. Forbes made the best of the 
situation by taking week-end trips in his Packard These 
trips through New England and along the Jersey coast, have 
given him a new appreciation of motoring in nearby territory 

Scranton, Penna Ira Cole, vice-president and sales manager 
of Mittag & Volger, Inc., addressed the Northeastern Penn- 
sylvania Stationers Club meeting at the Hotel Jermyn, Tues- 
day evening, September 10. Mr. Cole's talk was both enter- 
taining and educational, as it gave the members of the asso- 
ciation and their employees useful and intimate information 
regarding the manufacture and proper selling methods of type- 
writer ribbons and carbon papers 


> =—— = ————————————— 
STAMPS-—STENCILS AND SEALS 


Chicago, !!1|.—W. Farr, manager for Wm. A. Force & Com 
pany, Inc., made a trip in September to several of the south 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


— 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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western points in his territory 
FREE HAND Chicago, !t1.—An illustrated item in the Chicago Tribune of 
September 22 called George W. Schroeder ‘‘Chicago’s oldest en- 
Reg. U. S. Pat. Of. graver.”’ The picture showed him at his bench in the shop of 
the C. H. Hanson Company before his retirement in 1924. Mr 
Schroeder is in his seventy-ninth year, and was with the C.H 
Hanson Company fifty-two years 
Cincinnati, Ohio—Gregory G. Wright is the third generation 
of that name to affiliate with the pioneer marking device firm 
of Greg. G. Wright & Sons 
Cleveland, Ohio—The Perfection Rubber Stamp Company has 


been established by Fred Sceain at 737 Prospect avenue He 
had been formerly with the Chandler & Fisher division of The 
Excelsior Stamp Works Company Mr. Sceain purchased the 


plant of The Magic City Stamp Works, Muncie, Ind., and in- 
stalled the equipment at the Prospect avenue plant 

Fond du Lac, Wis.—The Service Stamp Shop, 146 South Park 
avenue, has succeeded to the business of the late W. W. Lamb 


—————————————————H 
LOOSE LEAF 


Chicago, !!l.—Horace W. Severance, of the Chicago Binder & 
File Company, enjoyed his vacation in the mountains beyond 





Boulder, Colo., sharing the ozone and mountain joys with his 
family. 
New York, N. Y.—M. D. Drucker has become sales manager 
for the Federbush Brothers Loose Leaf Company, 160 Varick 
A id YOUR SERVICE street He had been manager of the New York office of The 
McBee Binder Company, and also with the Victor Adding 
The Free Hand Binder is always at your service Machine Company and the Burroughs Adding Machine Company. 
One hand releases the grip so that papers may be Be 
removed r inserted quick! and easily — ata 
aoioae chaste tite 66 tates shock Veta, to Directory of Commercial Associations 
voices ny loose pages are held securely by the The United States Department of Commerce has published 
Free Hand but are released instantly at a touch. the 1929 edition of “Commercial and Industrial Organizations of 


t of stock sizes the United States."" Copies can be obtained for sixty cents 
(money order or check) from the Superintendent of Documents, 


Free Han Binder Company Government Printing Oftice, Washington, D. C. The book is 


. : > . @ bound in cloth, 272 pages, listing the headquarters address, sec- 
227 Pearl Street New York, N. Y. shh trp —" e 
etc., of all trade asscciations and non-profit com-— 


retary 8 name, 
mercial organizations. 
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Ask for descr 
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NO. 45 
Height 51” 
Length 54” 
Width 21" 





Show More---Sell More 
with MULTI- TABLES! 


| ae R_ display tables in the 
space of one no wonder 
MUL TIT ABLE DISPLAYORS are 
boosting business for stationers! 
Every item from thumbtacks to 
typewriters can be shown better, 
sold faster from the adjustable 


20 DAY shelves of this efficient “silent 


salesman. 


FREE TRIAL! 
co STUMER MULTI-TABLES are ruggedly 


Write for 


OF STEEL descriptive built of steel throughout; equippe ~d 


Folder A with roller casters; available in four 
beautiful shades. 

















P-TO-DATE office furniture dealers want up-to-date 


ae. Sanymetal pm agar built steel, are the 
- . ’ i c fon’ ll lox T x r 
0. SS SS ee ee ee UNIVERSAL FIXTURE CORP. 


itselfi—and a good profit margin for you. Let us give you prices 





and discounte. 135 West 23rd St., New York, N. Y. 
THE SANYMETAL PRODUCTS COMPANY 
1695 Urbana Rd. Cleveland, O. 
























Every office 
needs these devices 


S Moore Push-Pins 
maller costs and 


To hang up charts, maps, drawings, etc. 


reduced clerical labor result when Moore Picture Hangers 
you order all your typewriter re a ee On eee 


papers at once from one house Decorative Moore Push-Pins 


Eaton, Crane & Pike Company. To fasten up important memoranda 


Berkshire papers answer every Our new Style “S” 
requirement, whether for corres- Display C 

. isplay Uase 

pondence which must be handled pia} 


fifty years from now, or for carbon shows at a glance 


12 cards, 2 sizes 





copy papers and manifold tissue. Moore Push-Pins; 
Send for our sample book. All - a a ave 
. . . p\ oO e « ~ 
items are carried in stock, ready Hangers and 8 
for immediate shipment. cards, 4 colors, 
Decorative Moore Push-Pins. Your dealer can 





promptly supply you with this handy new small case. 
Extra proht tor you, 






BERKSHIRE TYPEWRITER PAPERS 
EATON, CRANE & PIKE CO. MOORE PUSH-PIN COMPANY 
Wayne Junction, Philadelphia 

ESTABLISHED 1900 


Pittsfield, Mass. 




































“Ryco” takes 
up te 3” 


Adams Desk 














“Parsul” takes tape 
oo 





The Improved 


“Ryco and “Parsul” 
Tape Sealing Machines 


To match other standard 
equipment, “Ryco” and 
“Parsul” Machines are 
now finished in a rich 
olive green color. 


tape 


Added convenience 
a for 

Adams Desk Memo 
The popular Adams Desk 


Memo is now furnished 
with a pen and pencil 


Memo holder as an added con- 


venience for desk use. 


Full jnformation and 
prices upon request. 


The Seymour Products Co. 
SEYMOUR, CONN. 


New York Office: 
2660 Woolworth Bldg. 


OFFICE APPLIANCES 

















The SNYDER 
MULTIFORM 





Can be attached to any typewriter 


Enables the use of printed forms in 
continuous rolls or folded packs, 
with carbon interleaved. 


Printed forms used thus allow contin- 
uous typing---no stops for preparing 
the work. 


Superior carbon copies and daily out- 
put doubled. 


The 


SNYDER MULTIFORM 


11 West 42nd Street New York, U.S.A. 


Agencies are being arranged 























wok at t 
it them with 


alculatior Just 





¢ tall 








buildings-—visitors to your city look 
wonder You look at them, too with 
nsider the number of adding 

rk in them and the sales volume pos- 


tch line of adding machine roll 


yn-breaking. Why 


lintless and ne 


ow t [ S. Lace Paper Works, 163 


Brooklyn, N. Y., for full information 


~ CERTIFIED 


Adding Machine Rolls 








Automatic Stapling Machines 


“CLINCH” 


Your Papers 


WILL NOT CLOG 


LOWEST COST OF 
STAPLES 
BUILT TO 

LAST 


EASY TO 
OPERATE 


5,000 
STAPLES 
IN ONE 
LOADING 


IN COLORS: 
OLIVE GREEN, 
MAHOGANY and 


ji rie 6.00 
List Price 86 WALNUT 





with the 


MODEL “A” 


EVEREADY PAPER FASTENER 
FULLY GUARANTEED 
Write Us for Circulars and Dealer Proposition 


Eveready Mfg. Co. (OF BOSTON) 


Factory General Sales Office 
34 Southbridge St. 50 Church St. 
Worcester, Mass. New York, N. Y¥. 























OCTOBER, 1929 











3 —=> 
CATALOGUES 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 


Manufacturer 


The Wahl Company S00 Roscoe street, Chicag lll., has 
rculated it 1929-30 catalogue to the trade 

The Quality Pad & Novelty Company, 857 South San Fedro 
street, Los Angeles, Calif has issued a new catalogue of 
Qualito desk pads 

\ catalogue of L. & ¢ Hardmuth pencil products is being 
distributed by the Koh-I-Noor Pencil Compan} In 4 East 


Twenty-—third street, New York, N 
The Flint Rubber Stamp Works, 426 Buckham street, Flint 


Mich has distributed a thirty-two page catalogue of marking 
device which also shows type styles for made-to-order stamps 
The Sesamee Compan) 176 Capitol avenue Hartford, Conn 
has distributed a folder s wing the use of Sesamee combination 

locks on office furniture and other office equipm« 
Direct Mail—Manufacturer 

The Shaw-—Walker Muskegor Mich., Company mailed to its 
list a six—page folder colors telling about the new “Sky 
scrape! desk The line ncludes desks for executives, clerks 
and stenographers’ table nd includes several convenient filing 
deviees for individual records and lists 

The Oxford Filing Supply Company, 500 Driggs avenue, Brook 
ly? N. ¥ dispatched a letter to the trade offering plans to 
liver ip business as business gets its stride with the opening 
of the fall seasor \ definite plan was giver outlining the 
topics t be discussed nd digested—t the dealers sales 
meeting 


Price Revisions 
A new descriptive ric st has been sent t the trade by 
the J. G. Shaw Blank Bor Company, 72-76 Walker street, New 


Accessory Advertising Matter 


The Art Metal Construction Company provides ts dealers 
with an electric flashing sig t a moderate price This is 
adapted for us« display windows or within the store Two 
new Neograp! display cards i olor ave been added to the 
designs furnished heretofore 


oo 
Key to Government Publications 


The Spe Libraries Association, 11 Nisbet street Provi 
dence R. I has issued sevent six pag Descriptive List 
for Use ir Acquiring and Discarding Government Periodica 
Mimeographed Statements Price $1.75 

The volume of publication DS various departments and 
bureaus of the United State Government causes some difficulty 
in securing and utilizing matter pertinent t ndividuals and 
business houses Unele Sam publishes more information and 
statistics regarding the economic progress of the nation than 
any other government The difficulty experienced by most re 
search workers and economists seeking the greatest benefit of 
this vast source of information has been to know when, and 
how, it is all issued For although formal government publi 
cations always ive beer vailabl the informai but equally 
important and more up-to-date mimeographic releases are oft- 
times unknown, even to per ns interested In the subjects coy 
ered by then 

In order to provide the ‘ to this magic storehouse the 
Special Libraries Associatii has undertaken to compile its 
Descriptive List for Use ! Acquiring and Discarding United 
States Government Period i Mimeographed Statements The 
list outlines the commercia dustrial and financial releases of 
a statistical nature ssued by various governmental bureaus 
The arrangement is alphabetical, and indexed according to the 
individual issuing governmental bureaus Thus all the releases 
of the Department of Commerce are together \ subject index 
also is provided to unravel tl various departmental publica 
tions Notations accompanying each release denote frequency 


of publication, permanent form where the information can be 
found (affording opportunity for disposal of temporary releases) 
and type of information covered in each particular publication 

The subject index affords an idea of the range of material 


This includes aeronautics itomobiles, banking, bonds, ship 
ping, steel ninerals, chemicals, commerce shipping, cost of 
living, manufactures, finance, oil, and commodities of all sorts 
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HOUSE ORGANS 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 





Manufacturer 


Help Wanted—Femak was a short story in It's Said and 
Done (Dictaphone Sales Corporation) telling how one young 
lady landed a position with a brokerage firm 


Eversales (The Wahl Company) discoursed on the influence 
of the typewriter on handwriting The article concluded that 
releasing penmanship from the drudgery of writing, and con 
fining it to signatures, has permitted greater individuality of 
signature 

Bb. J. Brown, salesman with the Omaha branch of the L. C 
Smith & Corona Typewriters In« contributed “Frankness and 
Sincerity Are Good Salesmanship™’ to Smith—Corona Sales News 
This man knows how to keep his territory saturated with the 

Elsie’’ doctrine 

‘Berloy’ Week In Kingston” narrated a sales campaign by 
Williat ©’ Reilly in the New York state city It was printed 
in the Berloyalist (The Berger Manufacturing Company) and 
gave details of handling a local sales campaign which brought 
excellent results 

Art Metal Service (Art Metal Construction Company) showed 
an installation of Planfiles by the Brown-Hoist Machinery 
Company, Cleveland, Ohio, and also the filing trays which were 
displaced Space was saved by the transfer, and reference and 
filing accomplished easier and quicker. 





1830 SERVI NCE. SATISFACTION 1929 
Gone are the days of an aching 
back, 


Also chairs that comfort lack, 









The cure was wrought by skill 
and care 


In a prevent Poor Posture 
Piercecraft Chair. 


PICK PIERCECRAFT 
PEERreGc. “Fer 
PATTERNS TO 
PREVENT 
POOR POS- 
PURE, 


PROMOTE 
CLERICAL 
EFFICIENCY. 
CATALOGUE 
FURNISHED 
ON 
APPLICATION, 
50-9W. 
S. K. PIERCE & SON CO. 
GARDNER, MASSACHUSETTS 


New York Philadelphia 
Boston San Francisco 


















101 WEARS OF MANUFACTURING EXPERIENCE 


/ \ 





There is a swivel 
chair to match 


This chair is 
No. C 3004 CX 




















~ / 


STYLE AND STAMINA 


HIS modern H-W chair has the style 

that better offices demand today— 
and the stamina to serve which every 
purchasing agent seeks. Of course, it 
is guaranteed by Heywood-Wakefield 
—and, of course, it will make money 
for you. 


Heywood Wakefield 


REG. U.S. PAT. OFF 




















Baltimore, Md. 
Boston, Mass 
Buffalo, N Y 


Los Angeles, Calif. 
New York, N. Y. 
Philadelphia, Pa. 
Chicago, Il. Portland, Oregon 
Kansas City, Mo St. Louis, Mo, 

San Francisco, Calif. 
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Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 
month, and hundreds of dol- 


Sell Bump lars. They advise use of the 


. BUMP paper fastener — no 
clips, staples or pins to catch 
with every and scratch—no mucilage to 
fi] bi gum up unrelated papers. 
e cabinet 


There are two models; the 
stand machine illustrated 
here, and the hand model, 
portable ind easy for long, 


continue d use 










BUMP 

PAPER FASTENER 
CO. 

LA CROSSE, WIS. 

Eastern Representative 


Seymour Conover Company 


350 Broadway, New York 
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OFFICE APPLIANCES 


Several of the products of W. ¢ Horn Brother & Company, 
Newark, N. J., were shown and illustrated in The Du Pont Mag 
izine (E. |. du Pont de Nemours & Company) 

Key Notes (Smith Premier Typewriter Company) showed il 
lustrations in the typewriter ribbon factory, including the in 
spection of fabric, inking and spooling departments 

\ portrait of F. H. Morse decorated the frontispiece of Wood 


stock—The Typewriter (Woodstock Typewriter Company) He 
won that prominent location through the Chicago branch having 
»btained the highest percentage of commercial business the first 
eight months of 1929 

Bank tellers, according to ‘“Steel-Strong Dealers Every 
Month" (The C. L. Downey Company) operate with a minimum 


f equipment, although they are in constant contact with de 
positors This publication suggests that a Downey mechanical 
coin teller for counting coins will help the teller speed up ser 
vice to depositors and insure accurate count 

Royal School Sales Policy’ in The Royal Standard (Royal 
Typewriter Company Inc.) was contributed by \ M. Stone 
house, manager of the school department, to explain the aims 
f his sector of the sales field Suggestions were made to 

) 


help salesmen close school deals A large number of standard 
ind portable Royal machines were awarded as prizes in school 
contests the past vear, placing machines where they can help 


the salesmen working in communities in which prize type- 
writer ire operating 
Association 
Making Markets (The Sheet Steel Trade Extension Commit 


tee) described an automatic dispensing machine marketed by 
the American Cuptor Corporation, which delivers cooled orange 
uice for a nickel The body and assembly are handled by the 
Corry-—Jamestown Manufacturing Corporation 


How to Remodel the Company Letterhead” in Rags in Paper 
(Rag Content Paper Manufacturers) offered ideas on what to 


do and what not to do in modernizing the correspondence forms 
of ny old business A touch of humor helps to bring out the 
points made 
Dealer 
Some of the ittributes of a first—clas stenographer were 


listed in The Blank Book News (The Columbus Blank Book 
Manufacturing Company) 


Osco Business Ideas (Office Supply Company Inc.) an 
nounced that it had secured the exclusive sale of Steelcase 
equipment for Houston and vicinity 

Stationery Suggestions (A Carlisle & Company) published 
an “‘if’’ issue in which many items were prefaced with an “if' 


to whet the appetite for information and to engender interest 
from the buyer's standpoint 

A compliment to the Rotary clubs in Japan was paid by The 
Honolulu Item (Mercantile Printing Company, Ltd.) At Tokyo 
the club has erected an orphan asylum, with funds contributed 
by Rotarians in the United States at the time of the great Jap 
anese disaster five years ago 

The Lester Book & Stationery Company, Atlanta, Ga., pub 
ishes a house organ, ‘“‘Phunnygraphs.’’ Columns of jokes are 
printed in black, with brief paragraphs about the company’s 
various lines in red. This combination of humor and business 
is unusual, and should be effective 

Bramwords (The Bramwood Press) printed a double page list 
of office supplies ready to be checked by the buyer of stationery 
and allied items This prevents overlooking office requisites 
while the buyer is considering his needs 

faer Facts (Baers' of Canton) celebrated its twenty—fifth an 
niversary at the close of summer Publication started four 
years after the business was opened An editorial narrated 
some of the advancements made in a quarter century, in which 


the Baer Den has had its share of merchandising the devices 
that make office work quicker and easier 

Internal 
The Strathmorean (Strathmore Paper Company) reported 
that a new steam turbine of 1,500 K W. capacity was being 
installed in the mill power plant, displacing one which has 


been operating seventeen years Greater power efficiency will 
be obtained, as well as exhaust steam for heating and drying 
operations in the mills 

The Gill-O-Gram (The J. K. Gill Company) reported that 
the sales promotion department is having store employees fill 
out prospect cards, with a view to developing business These 
ecards are filled out with the names of prospects and the sort 


of merchandise they might buy The sales promotion staff 
ittends to the details of looking to sales 
> ~ 


Trade Practice Conferences of Federal Commission 


What is a Trade Practice Conference Leaders of an indus 
try realize that certain members practice methods of compe 
tition entirely unfair to a majority of members Perhaps a 
arge number indulge in these practices through “force of com 
petition 

The leaders consult the Federal Trade Commission and, rather 
than ask the commission to go to the time and expense of 
proceeding against each individual offender, request permission 
to hold a trade—practice conference 

At a conference of the industry, heid before Federal Trade 
Commissioner, rules of business practice are adopted and agreed 
to by the members present The ruies are submitted to the 


Federal Trade Commission for action All rules affirmatively 
ipproved by the commission are declared to be in effect, and 
thenceforth carry the sanction of the law 

Trade issociations, institutes the Chamber f Commerce 


of the United States, local chambers of commerce, business o1 
ganizations are adopting the principle of self-regulation of trade 
ibuses by industry, and are doing splendid work 

But it remains for the trade—practice conference procedure to 


supply an element heretofore lacking namely—enforcement 

Self-regulation without rules would be impossible, and rules 
without enforcement would in many cases make self-regulation 
a mere expensive gesture 


And because enforcement rests in an impartial, disinterested 
rovernmental body there is little necessity for exercise of sucl 


power 


More than 300 rules have been adopted by industries in trad 
practice conferences, but the power of the Federal Trade Com 
mission has not been invoked with reference to a dozen of them 


This new edition of “Trade Practice Corferences ontains 
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THE 


Gold Standard 


Remanufactured 


LIKE BASIS 
THE IN A 
NATION’S 
Gold MONEY 
Standard 





Standardizes Dealings 


IN DOMESTIC TRADE— 
IN INTERNATIONAL COMMERCE 


in Rebuilt Typewriters 


IN UNDERWOODS 
REMINGTONS AND 
ALL MAKES 


WE SUPPLY ALL 


THE WORLD’S NEED 


SOLE PRODUCERS 
WHOLESALING—EXPORTERS 


GENERAL TYPEWRITER EXCHANGE, INC. 
462-4 Broadway, New York, U. S. A. 











cAmronlite 5 


FOR BETTER 
FURNISHED 
OFFICES 


[he most correctly appointed office 
is not well furnished without a suit- 
abl desk lamp And of all desk 
lamps, Faries Amronlite is the only 
one with the interchangeable shade 
which may be removed for cleaning 
or replacement without 
unwiring 


tools or 


Amronlite is restful, dignified and 


beautiful. It is scientifically and 
economically correct. There is a 
model suitable for any office And 


any office is better furnished when 
equipped with Amronlit« 





611 Send for booklet 0-10, it gives the 
story in detail 
Faries Mf, 
aries g. Co. 
Decatur Illinois 
And--Line Dealers and J obbers 


everywhere are showing more 
and interest in Faries 
first-class, profitable line of cus- 
pidors Ask also for folder 
O-A-10 of Faries ( uspidors 


more 


8403 
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PRODUCTS 


FOR 


SATISFACTION 


AND 


SERVICE 


envelopes 


Sturdy 
for filing, mailing 
and carrying pur- 


poses, in RED 
ROPE and JUTE. 
Write for sam- 
ples and cata- 


logue No. 30. 





John F. Diemer 
Company 
519 Broadway 
New York, N. Y. 


(Est. 1869) 








Red Rope Verticle File Pockets 


TRY ry, 1S Faiensiosl 1880 
FREE OFFER 


For Your Profit — 
Sell Imperial Ribbons 


Action—Profit—for every dealer... these superior 
Imperial Ribbons are ready to make sales quickly for 
you. They give you a price range low enough to bring 
the whole popular market to you, yet retain their high 
quality leadership. 

Imperial quality leadership is built in each individual 
ribbon and reel. Imperial Ribbons are woven from the 
finest and toughest ribbon fabrics and impregnated 
with the most permanent inks obtainable, which gives 
clean-cut, non-smudging typing, and ribbons that will 
really wear. 

Step out beyond your competitor—send at once for a 
sample—get a ready profit, which Imperial Ribbons 
offer you 

Action now will bring profit dollars! 


Imperial Manufacturing Co. 
295 Washington St. Newark, N. J. 


Please send us sample typewriter ribbon (at no 
charge) for: 


Machine 
Name 


Address 


‘ 
o*) 
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Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 
Filing Hooks 
No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 


Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 








No. 00 Basket 











Exclusive Distributors W anted 


QUEEN 


TYPEWRITER RIBBONS 











CARBON PAPER 


For Every Requirement 


PRICE LIST AND SAMPLES ON REQUEST 


QUEEN RIBBON & 
CARBON CO., Inc. 


360 Furman Street Brooklyn, N. Y. 






































STANDARDIZED 


FILING +"° CARD INDEX SUPPLIES 


OF LE Xo 


Liaacuma- 
MADE FOR 




















ALL CABINETS 4x0 SYSTEMS 











LIFETIME 
STEEL TAB GUIDES 


“The Steel Tabs with the Safety Edges” 





Made to | S. Government Specifications 
No raw edge No protruding eyelets. 
No cut fingers and infection. 


legibility speed up Filing and 


Finding 





Stocked in all Standard Sizes and subdivisions 


Special sizes to order promptly. 





Filex Lifetime Steel Tab Guides increase sales 


and profits 


SEND FOR SAMPLE AND PRICES 


THE DUNLEAVY COMPANY 


MANUFACTURERS 


167 Oliver Street Boston, Mass. 


























The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER LY 


SPECIMEN IMPRESSION 


if 


Numbering 
Machines WAX SEALS 


POCKET SEALS 





Self - Inking 


Cooke 
Rotary Dater Rubber Stamps 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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the rules adopted by the following industries: Anti-hog cholera 
serum; band instruments; barn equipment; butter (Southwest); 


butter, egg. cheese and poultry (Pacific Coast); castile soap; 
cheese assemblers; correspondence schools; cottonseed oil mills: 


creamery; cut stone edible oils; engraved—effect printing; fer 

tilizer flat glass; fur gold-filled watch cases; gold—mounted 
knives: golf balls; grocery; guarantee against decline; gypsum; 
heavy sheet glass; insecticide and disinfectant; knit goods; knit 
underwear: mending cotton; millwork; motion picture; oi! (Chi 
cago and Denver); package macaroni: paint, varnish and lat 

quer: paper board petroleum (Virginia); petroleum and pe 


troleum products; publishers of periodicals; pyroxylin plastics; 
range boilers; rayon" defined; rebuilt typewriters; retail fur 
niture dealers (New York City); scrap iron and steel; Sheffield 
silver hollow-—plated ware; shirting fabrics; spice grinders; 
standard sheet musi« steel office furniture; subscription book 
publishers; wpholstery textiles; waxed paper wood turning 
(hickory handles): woodworking machinery; woolens and trim 
mings industry; and woven furniture 


This publication can be secured by remitting twenty-five 
cents cash to the Superintendent of Documents, Government 
Printing Office, Washington, D. C Do not order from the Fed 
eral Trade Commission 


> 


Stationary Standardization Move in United Kingdom 


The United States Department of Cemmerce reports that 
another important move toward the simplification of paper 
sizes was made recently when the committee appointed by the 
Junior Chamber of Commerce of Birmingham announced its 
ntention of investigating the sizes of letter headings in use 
in commercial correspondence in the United Kingdom with a 
view to effecting a reduction of the number of different sizes in 
use The committee had before it an agreement arrived at by 
the Federation of Master Printers and the National Association 
if Wholesale Stationery and Paper Merchants on the standard 


zation of paper and boards As an example of need for such 
iction, it is stated that a preliminary investigation of the files 

: commercial firm revealed that out of fifty letterheads 
examined practically no two were of the same size In the 


ommittee’s opinion, it should be possible to frame three main 
izes of letterheads, which would meet the requirements of at 
east ninety per cent of the total used If paper makers, print 
rs and stationers can agree on these three standard sizes, the 
resulting economies would be very considerable 


Annual Report of Nicaragua Administration 
The 1928 report of the collector-general of customs and high 


ommission for Nicaragua has been published at Managua. The 
idministration of these functions is controlled by the United 
States The report narrates the pacification of the Northern 
departments, and states the economic, commercial and fiscal 


conditions 

Detailed statistics are given regarding the 1928 imports and 
exports of Nicaragua The following figures are given to show 
the imports of typewriters (valuations are in cordobas, which 
ire on a parity with the United States dollar) 


United States—6.418 kilos @ 29,677.25 cordobas; Germany 
1.025 kilos @ 3,475.13 cordobas; Great Britain—2 kilos @ 5.37 
ordobas; France 44 kilos @ 186.80 cordobas; Panama—? kilos 


wv 16.70 cordobas Total imports of typewriters, 7,941 kilos @ 


161.25 cordobas. There were 683 kilos of typewriters imported 
free of duty value ’ 456.63 cordobas 
The total duties collected on typewriters in 1928 were 5,091.00 
ordobas 
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EXPORTS 
Typewriters 


United States exports of typewriters by countries during June, 1929, 
In exports under this classification where the machine is driven by ap 
tric motor, the value of the motor is included with the machine, 
Ky the Division of Statistics Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
Ne No 











i ntries No 

Austria 2s $ 25,752 05 $ 16,200 244 $ 5,965 § 180 
\ res ne 

Madeira I 23h 6 270 
Belgium i ULE 3 271 9.100 114 4$.405 
Czechoslovakia 714 2.96 so 21,6092 110 “19 
Der irk 142 7.367 “0 1.418 > wt 
Estoni +t) S37 5 180 
Finland S7 S12 1a SI iS 1.005 tt 
Fran 1.574 111,160 640 25,110 7s 20.704 1,187 
tierman On 1.252 rete 25, 168 ine 4,411 12,685 
(reece re Lom Ww mo 2 215 
Hiungarn 32 2 we MM » o> 272 6.005 DOK 
Iceland " H06 
Italy 1c 72.08 are | 25.516 122 4.182 » By - 3 
Latvia ! ew m~) Ta 6 
Lithuan 2 72 6s 
Net and mai 1 26 17 Jt $.7S1 2 362 
N vay | Pres 10, 026 167 lo4 159 
I ind Danzig Hi) 42.064 227 1 > 287 

Za 11 11.800 181 6 

Rumania S3 ee 10 6 1,504 
Soviet Russia ! 

I ‘ mn 76 7 1 
~ n vay 7.228 yew yr 4 4") os 9.24 
Sweder a71 51.146 148 6,528 ”) 0 
Sw ‘ dl G22 15.608 332 12.008 ‘ 178 
! teal King £17 6,785 1,(48 wSTO a 12,103 
Yugo. and Albania iS Ho 10 oD Ss 17 
( 1M 86.542 35 Peer Ly 16s 5.708 “114 
Cost R 1 oP lt SL 
G temala 7 2.208 9? 
Honduras 22 109 0 1,080 1 28 
Nicaragua 1 Son 10 6 1 100 180 
Panan 6 120 > 1.00 +n) TED a0 
Salvads 1 1.22 l 6 1 1 
Mexice TO 7,142 215 SSO0S mm) 1,700 1,711 
Newfound nd and 

Labrador S N74 
Rermudas 2 180 2 1 41 


Barbados ‘ "2 


235 


Lower 
Price 









Sherman-Manson Tu- 
bular Steel Stands, in 7 
Improved Models cost 
less today than ever 
before. 


Sign and mail the cou- 
pon below for further 
full particulars and 
prices. 
Style 22-A 


SHERMAN-MANSON MEG. CO. 
Chicago 








Please send folder with full information regarding your new, lower prices. 


Name 





City State. 




















Two New 
Non-Spillable 
Smokers in the 
BOYLE Smoker 
Line 







The Smoke-Rack 


[he Economy Smoker to sell for 
less than $5.00 


The SMOKO-RACK, combining 
with the Economy Smoker a 
sturdy magazine rack. 





Send for illustrated folder in 
colors showing our complete line 
of non-spillable metal smoking 
stands 






Boyle Smoker Company 


Indianapolis, Indiana 


The Economy Smoker 














The cards that detach from 
tabs with perfect edges 





Build Business With 
Book Form Cards! 


They are working for hundreds of other 


printers = why not let them work for you? 
require no binding or stitching. We will 
supply you with these leather cases, in 
different styles and grades, in which the 
cards are kept crisp and fresh. 

Profit on these cards and 
cases will average you 50 


THE PRINTER who prints nothing but 
ordinary business cards is only an ordinary 
printer—and the printer who can furnish the 
cards that detach from tabs with perfect edges 


isalong stepaheadof him. — sawrers: SPECIAL GRADE 
You can obtain these SAMPLE ASSORTMENT LOTS 


blank scored cards direct 200 Cards, Cusiness Size $1 per cent. Capitalize on the 
from us, ready for print 2 Lever “inder Cases demand for them! The field 
ing and inserting in Patent er 3 pmo ES $5 we have been cultivating 
Lever Binder Cases hold 2.500 Cards. 4Sizes - - $10 ‘°° you during the past 


ing 15 of more, which 1S Lever Binder Cases years is unlimited! 


Write today for sample assortment of cards and cases 


The John B. Wiggins Company 


Established 1857 


1152 Fullerton Avenue, CHICAGO 


WIGGINS 


P-8 26-2 











Peerless Book Form 
CARDS 





A Good Investment 
ECLIPSE 


Pneumatic 





for users 





These inkwells are 
not expensive, yet Inkwells 
are thoroughly prac 
tical, ornamental and 
will last a_ lifetime. 
[here's nothing to . d l nets 
wear out No ink ts fon eaters 
wasted, which means \ few dollars buys 
a DIF Saving an attractive § stock 


of Eclipse Pneumatic 














Inkwells—sure to sell 

rapidly ind at i 

good pront Pre 

ferred by banks, rail 

roads and othe big 
sere 








GENERAL 
ECLIPSE 
co. 
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OFFICE APPLIANCES 
tand 1, New Portal New Used & Re arts of 
Countries No N 
Jamaica 2 136 1st 
rrinidad and Tot ot 6a 
Other B. W Ind ‘ 215 1 - 
Cuba ] 1.248 "10 7.0 i” “™) DD 
Don Republi 2s 2.142 1 1 PD 
Neth W Ind Bs om ’ 1.875 “ 
Fret WwW Tm 17 1,170 1” oD 
Hait Re} of s 605 ?1 SUN ! 
Argentina SUT 62,352 232 S030 i223 1.62 1,184 
Polivia 2t 1.074 12 4d 
Praz 1.1 S1.710 t wo hte 
Chile 7 3.372 247 9.861 2h 1,11 SSO 
Colombia 32 24,448 153 6,120 ‘ 1,341 151 
I Mu é 1.40 is 6s 16 
*eru 227 16,622 104 4,476 f 2, 0H 42 
Uruguay 4) »o10 1s O76 111 
Venezuela 44 267 112 11 
Ader 
Br ludia ‘70 0,480 7 i4 oa8 1.051 
Brit Malaya i 4.048 6 12 1 a4 
Ceylon 44 ,, 282 7 0 28 6 
China r 8.971 7 2 j 32k 
lava ined Vl Jai 544 1st 1s ooo 1¢ 
Other Net I 
Indies 210 4 1 8 o-rg 
rr Indo-( na 2,232 26 { 
Hongkong 97 > ro 2 S00 81 
Iraq 10 738 ‘ 180) 1 2 
Tay 4.408 ; 13 ea o sti 
Palestine 2“ ) 225 7 190 
Persia s H40 4 Iso 
Phili ! Is | > 4 5,612 1 aH 1 ey 
Sian 18 1.320 2 s 
Syria 10 732 S 15 
Turkey Asia 2433 0 1.080 
Austra in 2.008 On 13,471 44 1.640 7.740 
Brit Oceania 2 17° 1 Th 
New Zealand “4 n.435 NZ OSS ons 
Belgian Cong 2.514 ren ,, 81 121 
Br. |} Africa ‘ 216 
Un. of 8S. Africa 173 12,035 64 2.247 2 Si 126 
Brit. W Africa ‘ S04 2» 72 
Egypt 1“ 2.519 12 32 19? 
Alwe : nel run 1m 11,200 
Other |} Africa y 1,697 4 1,08 ‘ 
Morocco 27 7,660 mo 2.250 
Mozambique ! 72 17 612 
Other P Africa 2.679 
Canary) Is s 640 10 10 
rot 21.424 $1,523,172 10,448 $591,675 3,613 $117,208 $107,116 
Shipments from the United States to: 
Hawa &5 § 5821 543 1.058 2-$ ons mai 
Port Rico 14 9,430 58 1,500 
Adding—Calculating—Billing—Tabu- 
. . 
lating—Machine Exports 
United States exports of adding, calculating, bookkeeping and billing 
machines, et« by countries in June 120 In exports inder this 
classification where the machine is driven by an electrix oter the value 
of the motor is included with the machine Parts of adding and caleu 
lating machines are not shown separately They are included under a 
general classification Other machinery ind parts of which is not 
segregated for publication By the Division of Statistics, 1 S. Depart 
ment of Commerce 
Listing Typewriter 
adding bookkeeping Non-listing 
bookkeeping billing viding 
machines nachines machines 
( ntries ‘ No No 
Austria 3 2 7 
Belgium 12 7 44 & 3,604 1H 16,018 
Bulgaria 10 1,224 
Czechoslovakia 1s SS 224 19.34 
Denmark AL 2,87 S 1,178 
Finland ‘ TR4 - 5S4 
France 1 1O.800 166 2 801 7 “7 one” “) R14 
Germany a 4.737 ha 1O.S50 10 “0 i 1 600 
Greece WW 7.560 ; 48 
Italy 1 957 27 17,000 19S Ol 
Latvia 1 2% 
Netherlands 1 riled att 19.07 " 
Norway ‘ Los 28 
Poland and Danzig 
Portugal 10 
Sov Russia in Eu w 
Spain 1 1.204 “ * 147 
Sweden 12 686 4 1 121 
Switzerland 1 512 "t 444 ‘ 66 247 
United Kingdon Sl 17.284) OH 47 1 is an 
Yugo. and Alba Ww oo 1” 
Canada 11 8.5438 “) 0.77 »4 1.455 168 
Costa Rica 7 
Guatemala ’ 
Nicaragua 1 6 
Panama 44 
Salvador 1 78 
Mexico 21 22.92 . 77 2 iM) 8 21 
Bermudas , 1 
Trinidad and Tobag l i 
Other Br. W In ' ! 
Cuba > 2856 1S l 
Neth. W. Ind ‘ 
Haiti Re} f 1 230 
Argentina 1 S11 oF 11,312 
Bolivia 7 47 
Brazil ; 2 302 ‘ +. 736 2 “40 
Chile LOTT 6 9.455 
Colombia iD 4 5 $,082 
Eeuador Hh oe4 
Britist Guiat 1 17 
Peru i 3101 
Uruguay St 7,387 
Venezuela im s 2. att 
British Malaya ‘ 2.644 
Ceylon 1 wo 
China 1 Om 
Java ind Madura 4.815 1 4) 6 SS") 
Other Net! I Ind 1 SS 
Japan 2 172 2.170 
Philippine Islands 1 7 4 1,620 14 S40 
rurkey in Asia . 6 614 
Australia 10 8.477 1.020 72 13,856 
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A 
Better FELT 


Chair Pad 


BETTER FELT.... 
PIGSKIN STRAPS.... 
| last longer 


Simplicity of design—sturdiness of con- i} TACKS and INSTRUCTIONS for attach- 


struction and economy of operation have ing to chair furnished with each pad— 
been the outstanding features of the Roto- an added selling feature. 
speed Stencil Duplicator for 17 years. 








Low in first cost yet capable of producing HY TWO QUALITIES ... all wool and woo! 
clean, sharp cut copies of typed, traced, mixed. 

drawn or ruled work which popular opinion . 

thought possible only with high priced FIVE SIZES ... to fit any chair. 


tance | | THREE COLORS ... Tan. . . Maroon 
NEW PROPOSITION FOR DEALERS || and Green. 
This efficient duplicator is now being i} Send for folder and prices to the trade. 


merchandised through dealers and the plan | 
will interest you, too. Ask us to send 


Booklet A 11 and all particulars. 
The | aa Company 

| 
ROTOSPEED Co. 1 890 Broadway mt an New York City 


DAYTON, OHIO Felt for Every Purpose, by the 


| | piece or cut to size 























- — 
> _& Ram 
So ee 
Wanted --- Visible Record = 
No. I1TIE-B om “ 
Salesmen and Dealers ~ oe a aipee 
Exclusive Agency to Experienced Men ua? a — — 
Handifax Sheets of Cards 22%” deep man nm Send 
% the cost of other Pn, — —_ — 
systems we —_ oR a = a for 
Half inch visible space “ AE - we ae Booklet 
Compact—Flexible—Simple / = * =f» ) oat 
Steel Files or Ring Binders =. —“"“ hid, _ “a 
Write for illustrated folder SH. iy “/ — tee zie: 
y? ~~ 





Se “tee ee =| To thowe with Vie / OOK SERYIES) 
rs Abpasaauacee ble Record selling —— 


SSIES Rly experience, we into this PROFIT PRODUCER 


S profitable, exclu- 


ie. ea Die | = sales agency. Service Steel Products, with a liberal profit margin, pay 
am eee | We are _ building handsome profits to any aggressive dealer. They sell 
ry ae’; oh. ae oa Handifax everywhere and serve all storage purposes—economically. 
' Sz S ¥: 7° ee : ° . ave a : 
4 mn.’ we. {afterall _ 7 Grgaasatwn Cubic Inch Storage is the biggest selling idea the industry 
[ees sd TT ; wes want more has had since the advent of steel equipment. 
mk T TT I ri ic salesmen and dealers 
eal . Is) | T , a), ™. capable of earning 





we ; 2] 4 s ove > articularly for the 
ea s eaaaaan TS 92 Sa big money—profi hown above is designed par 3 

¥ me - [Ae is "a GS ible a A te No. 111 E- B fins of electrotypes and cuts. Also suited 

: See RE \ igencies open in or fi ane plans, blueprints, charts, maps, drawings, etc 

woe ome .8 I | | many large Good oking, dust-proof, rust-proof, fire-resisting. Smooth 


ties Write top been and back. No bolts, rivets, open joints or laps 
for eur propo- ex poset | Strong, double walls of steel enameled in olive 
rig green 14 sizes, 7 styles, suited to every office, store, 
on giving and shop need 
full details as . ' 


your past 


a—<— Sell Cubic Inch Storage—it produces profits 


Ross-Gould Co. | SERVICE STEEL PRODUCTS CORP. 


448 N. Tenth Street 
St. Louis, Mo. 914 W. North Ave., Chicago (4100A) 






































RELIEVE THAT TIRED FEELING 


shions are made of a soft, re- 


Velvet Edge chair cu 
silient sponge rubber, contain thousands of air 
cells, and are covered with a good grade of heavy 
velour, finished in upholstered style. The velour 
cover protects the clothing and entirely prevents 
it from becoming shiny. Colors, blue, taupe and 
brown 
Write for Dealers’ New Fall Discounts. 
Distributors Wanted 


Buy Direct from the Manufacturer 


Velvet Edge Mfs. Company 


No. 358 Burd Bldg. Philadelphia, Pa. 


soeeeeneeas vesnesuageneeeagenaseeessuaeennenessersenngeseserseseeaperssseneeersesstenssens ve mm 








OFFICE APPLIANCES 














id 









MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


Loose Leaf Metals Co., Inc. = 


6816-6824 Arsenal Street 
ST. LOUIS, MO. 






a 


For Memo 
and Ring Book 
Metals— 
8 
8 
© 
g 
§ 

















“HOLD EVERYTHING” 


letter sheets and papers 
of all kinds, with 


—* | Graffco 
VISE 
CLIPS 


( lip 





2 Grippiag) 


Points 





Here isa Paper 
but pre 


length- 


‘ ‘ 
mpine SIdewl1se oT 


W rite 


for ¢ atalog 


GEORGE B. GRAFF CO. 


64 Washburn Ave. 


Cambridge, Mass. 








STEEL BOUND 
STORAGE BOXES 





OPEN 


The dealer who supplies this equipment to his 
trade is in the lead. STEEL BOUND BOXES 
are made in ten stock sizes for storing drafts, 
checks, deposit slips, letters, vouchers, bills, 
etc. Special sizes made to order. Papers thus 
stored are made safe from dust or muss at 


small cost. DEALERS: Write for proposition. 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago 
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Listing- lypewriter 
viding book keeping Non-listing isting 
okkeeping billing adding dding 
rT nes ! chines ma nes mac 
‘ ntries N \ Ne r 
Ne Fe nd ' ong 
I t I Africa ‘ 
Union of 3S Africa 6 5, (mit 4 2,135 
Mozambique 1 160 
Other TI Africa l 5 
294 S180 4 105 S$288.531 122 $10.22 
Shipments from the United States to S 
liawa s TLS oe s SIM) 
R 1 625 1s 10 . Oo 
Ca A D> 
meching, s ng Uv 
( iting ind tabulatir li 
ichines n hines N Ww 
( tries Né No —_— —_ 
Austria 1” s soo w N 
Belgium l 7.565 Mm 
Czechoslo cia ox 
Denmart 1210 
Finland li ¥ 
France é2 iis s S 4.58 
t-ern y | 3 10 ) 
(ire 9 Sin S 
Italy ‘ 10.727 uJ 
Netherlands 2 S25 | 7 
Poland ar Danzig 14 +.000 J 
Portugal 4.800 
Rumania 2 240) 
— Russia in Europe oo Me bed OLIVE GREEN ART STEEL 
eden ‘ 200 : 
Switzerland ty 5.411 
United Kingdom 6 23.087 1 RW 


Yugoslavia and Albania ‘ _ "480 ee: — Letter Size, 12 x 9 x 13 Inches 
Canada 227 oe - eed iaacene Cap Size, 15 x 9 x 13 Inches 
Salvador 1 we 


Mexico 1s L396 8 AGO This Letter Rack grew out of a demand by 


s ether and W. Indies » 1s large firms for a substantial rack for hold- 
Bolivia 2 5001 ing Letters, Orders, Freight Bills and many 


Chit : "490 be: other forms. Made of heavy-weight Art 
antes : é ti Steel, electrically welded together, all one 
| ES a4 ' piece, reasonably priced. Dealers, this is 


China 2% 7.050 sa a profit-getter. 


Hongkong 


Japan 1 10 
Philippins Islands 12 2.198 CURRIER MFG. CO., 61 N. W. Terminal 
Union of S&. Africa 23 2446 Minneapolis, Minn. 


Other South Africa 





rotal 97 $167,839 61 $31,885 


Shipments from the United States to 

































Hawa . S$ 2,460 
Port Rico 552 
*,* 
Writing Instrument Exports 
United States exports of writing instruments during June, 1929, by 
Division of Statistics, United States Department of Commerce 
Refillable 
pencils and Pencils Metallic pens, 
pencil Fountain pens. except metal except gold 
( ntries leads. Number Dozer Gross 
Austria $ 268 102 $ 1,467 
Relgiur 1 ae Ss My 
Bulgaria 7 
Czechoslovakia 0 TG 
Denmark $, 224 126 5 144 $8 0 
Finland 4) 1000 8 500 
Fran 765 124 1,000 30 tO) 
Germany 1.254 21 14M a 
(reece t 
Iceland ; 210 
Italy 1,40 ” 18) 
Malta, Goze and Cyprus 2 
Netherlands 1.17¢ 970 wu) St) 
Poland and Danzig 1t 
Portugal ue 
Spair iif 178 4. 1s 17¢ xO 
Sw 1 1” Son 24 
Switzerla 1 ‘ ’ nO Is 164 
nite Kingd 13,495 1 7 IS.025 $6,229 11,788 1,626 —T 
Norway it 187 
Yugoslavia and Albania 6 
Canada Oho 1,178 7.80 147,16. 27.040 3.075 1.672 
Brit. Honduras * 7 ° 
iat SR Cm bee ee STEEL FOLDING 
(juaten 7 ry ave 1.086 no: Hi MM 
Honduras 7 Is “74 2.870 1,127 122 89 
Nicaragua n27 ‘1 1.780 2.47 17 
I’a I 1 59 Sa © Toa0 8 40S one 
Salwadk ) 1°” yu pea! Hoy 
Mex © 906 7.42 860008 oe 14 16 
M elon and St. Pierr 
Is j 1,258 
Newfoundland an ae Ve a ee in All Finishes 
7 dies , 14 , 7 
Rermn 3; “ee weg MO OMe a | Wood or Upholstered Seats 
Trinidad and Tobago 2 448 $08 124 7 
Other Br. W. Ind Sf 1.982 24 (86 61 
| ae ee WARK-BEACON 
Domir i Repub! 4 14 2 2 7 
Netherland W Ind 447 l 1,202 1,818 Ww . 
' W Ind 4 115 
Haith, “Republic “6 F es STEEL FURNITURE CO 
Argentir ano §6370 6.545 19,529 2.146 “ 
Boliv 11 18 ww 18 7 
; , aX 2 a : 1410 S. Wabash Ave. CHICAGO 
( 5 10 ® THI Thad 18° 
Cs W4 11 a7 8.442 1.OO7 
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: ——-— — Refillable 
pencils = Pencils Metal pens 
enc ountain pens exce neta! excel gold 
Your trade eae — | —- —del — “tell — abe 
wuador 265 18 OTe 624 255 
Br. Guiana 6 o 1,320 115 
is different if} Surinam mo 
Peru RS on ys 6.827 76 7 : 
| Uruguay 10 - 728 jo 4 : ' 
, b ge 1 738 pe = eee | M7 377 180 
| Quite tru e—but Br. Malaya 312 “91 2201 7.344 1512 
Ceylon 22 11 313 
every office can (China 7 S71 O8ST TMNT 3 
Java and Madura 4,191 220 6,084 “> 1 
profitably use these Other Keth. B. tnd , S 8 
. ° Hongkong SHS s OS 9 660 1.0 
| convenient, easily Iraq 2 3a 
Japar 22 1 i 2 rT) 
moved stands and — 14 187 
Phi ippine Islands L586 nah oF nS 22 7,404 22 222 
| stools. An extra | Siam one ss 14 
t yp 1 st, a special Austral ' 7 4 3 12 aS S 1.42 
' tr. Oceania 172 2 142 “4 0 
’ Frene! eeania s 
writer or many New zeal 1,177 84 2.42 196 ©61,02 
| | rt frica S6 7 
other types of office of South Africa 1,816 120 1.84 78 
g 1 and runisia 16S 
worker can be ac- ao? ° a = se 
commodated. Fac- ro $66,802 8,595 $140,325 311,007 $96,852 9.270 $5,345 
posies end stores 7 S! a the United States to 
s ro noo s 518 551 $ 1,712 16 § 2 
use them also to "~ R 129 = @2 92 18146 17639 75 8 
good effect. Metal Office Furniture Exports 
Descriptive matter ne, Tab. lay tae’ Caden at Weadintion Deseret at Co 
and prices on re- ates tank . 
ind ine 
quest. a. Pe 
fire deposit office 
SEARLES and vaults furni- Othe 
ELECTRIC WELDING WORKS 4. x f juip d fix—f 
Manufacturers Be ” « i ' 
1850 Fultow St., Chicago, Lll., U.S. A. B lg - ia 2 : 
- — = — —— (zechos! {Xs ‘ 
Denmark \4 ay 0 
‘inland 7 87 1" 
7 see eenae Seeeaeanaee see see MY mn 46 . n l - 
4 . : oe EP my = $23 
leel . 
. It \ 708 12 * 
i* Netherlands S 41 47 ] 
i. Norway l 198 59 649 14s 
. a ind and Danzig 10 SU 20 HIS 
. . Portuga l 60 ‘ 
Rumania { Tiel { 4 
° SI 606 7 \ 
Swede th > 
| \- Swit ceriand ; l 11 
a United Kingdom 17 7.°%1 1% 1O,.S44 ( { ts 
S il P | Yugi lavia and 
tenc aper i - > Saern : ; 
Britis Honduras 4 
Costa Ric Lif \ ie son 
°° ~ 2 ° | uatemala l ; 9 108 1.0 
Inquiries solicited from reliable Honduras 9 6418448 is 
. | caragua : Zo l } i 
% dealers interested in building a — lan wae * : 1.174 
. - Me co l 1.277 ( S if ( 
: permanent duplicator and supply f= Newfoundland and 
. ; i H 6 Labrador 
business. Sold on exclusive plan. f Bermudas 118 
] = Jamaica ! 
. . i Trinidad and 
| Ask for information on complete | Tobago ! 
| Other sritisi 
: line including Ellams Rotary Du- . sae vane 1s 
plicator, Stencil Papers, Inks, Cor- fF ‘'ytniie 0 61 
: p . . Netherland West 
, recting Fluid and all supplies used ff indies 2 uw 
+ . . . ig ait tepublic 2 862 ‘ 
| in duplicating. . Yoo oo ) 
: Arget tir * 84 Ss] 12 i 06 
; ] Bolivia 440 ‘ a 
. | Brazil 2 1.67 " 1.1 
| MARR DUPLICATOR COMPANY § a ee 
Colombia +. 36t 143 6,49 
* Ecuador 2 2 f 
: New York San Francisco . — h Guiar bs 
. 53 Park Place 121 Second Street | §6‘Uruguay ‘1 0 136 
° . Venezuela 1.11 Lie O02 1,19 
} . Arabia l 6 
. British Indi: ; Ri 1.128 
Ellams Duplicator Co., Ltd., London, England . British Malay: ; 7 3 44 151 5804 
(Cevior y A $2 
China 3.627 064 
. ssese eee Ww wwwexe Ku seseeee Java and Madur =t S14 
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Build up your sales 
by ordering at once 


Yankee Val-U-Roll 
Adding Machine Paper 


A guaranteed roll containing 250 
lineal feet of paper. All rolls 
are 34 inches in diameter, not 
short in yardage. An _ excep- 
tional grade of paper at a 
moderate price, considering 
quality. 


Manufactured by 


Yankee Paper & Specialty Co. 
MENASHA, WIS. 


DOOOOOoCOooNoooooooooooooooOooOoOoOoOoOooooOoOoOoOODDODDODoOoOoOoOOO 
Ac jOOoOoOoOoOoOoooOoooOoCoooooooo0oooooo0o00o0ooo0oooo0o00o00000000000000 


O000 


ooo00ooo0oo0o0o0o00o000000o0o000000000 jooo0000o 











REGAL REBUILT 
ROYALS 


Trade-marked Nationally Advert ed 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Models 
All Types 


All Makes 
All Series - - 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N.Y 














S ro x KF 
©” «© 
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Good Impressions 


4 4 


You can recommend No. 2....3%x6% inches 
VICTORY Stamp Pads to No. 3....4%x7% inches 
your trade with ful! assur- me Giese inches 
ance of satisfactory service. Supplied uninked, or inked 
Made of high quality ma in red, black, blue, violet 
terial, they wear long and and green We have & 
} ge Hd mage inking sur- price-list and details of our 

spite the most severe line of stamp pads, inks, 
pounding and ~ delinaeen mucilage, paste and sealing 
Made in six sizes as follows: wax for stationers on ap- 

Junior ..2 x3% inches plication. We can furnish 

No. 0 2%x3% inches any of these items for 

No. 1....2%x4% inches your own private brand. 


| U T H E > 4 INK AND STAMP PAD 


55-57 East Park St. Newark, N. J. 
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SENECA 


PENCILS 





A REMARKABLE PENCIL 


SAMPLES GLADLY FURNISHED 


UNITED STATES PENCIL CO. 
MANUFACTURERS 


PHILADELPHIA, PA. U. S&S. A. 
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_ ae STABILO 
—=—_. Thin lead colored pencils, 24 colors 
—_ They Do NOT Break 


. VY 
MAY 


ULTIMO 


Thin lead colored pencils, 12 colors 


GOLDEN SWAN 
DRAWING 
OTHELLO 

COPYING 
FLORA 
COLORED 


FORTUNA 
DRAWING 


Prices and Samples on Request 


SWAN PENCIL CO., Inc. 


221 FOURTH AVENUE 
NEW YORK, N. Y. 


EARARARRINNII 
ww 
MMOH WN 
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BUNCH OF DATES 


The 1930 Bunch of Dates Calendars are now 
ready and we suggest early placing of orders. 
These calendars are greater sellers than ever. 
They are the only calendar of their type with 
ruled pad. Made with stands of nickel, brass, 
glass, or leather; finished in red, blue or green. 
Supplied in three different sizes. 


We also manufacture the famous Paragon 
calendars in two sizes and in addition carry a 
full line of stationer’s hardware and glassware. 


Send your orders in early—before the season 


gets too late. 


FRANK A. WEEKS MBG. CoO. 


93 JOHN ST., NEW YORK 


























Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our 
601 Without Lock catalogue 
602 With Lock and prices. 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 

















STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 
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Safes Bank 
and and 
abinets, safety Other . 
fire de posit office 
and vaults furni Other é ui A O1S C71) 
burg ar and ture metal 
Filing es proof equip— and fix— furni ; ; 
Countries Ni No ment. tures. ture for moistening envelopes, stamps, gummed labels and sealing 
Other Netherland : tape. Moistens gummed surfaces to the proper consistency nec- 
East Indies : 150 Lal essary to make quick and permanent adhesion. 
Hone Kor ‘ 1.705 O34) | P 
—-- see 14.44 ? oe ahaa = UNEXCELLED FOR SEALING ENVELOPES AND APPLY- 
‘ intung Cent eck acm . 
Palestine 31 50 ING STAMPS, single or in strips. 
a iin: dite Re - - 103 + 1 020 oa] The SUPER MOISTENER affords a permanent 
Siam _ penean 84 : en9 : ag . Rh and efficient method for sealing your mail. It 
Tur “ hm hme . ’ g 14 handles every style, shape and size of 
Australia 24 97 123 3. 305 4.294 1,216 envelope. 
French Oceania . : +: 15 PRICE It does its work quickly and neatly, apply- 
Ne Ww Zealand ; li 7 t 11 610 96S 1,798 ing just enough moisture, without soiling. 
British East Africa 29 . 1,205 Strictly sanitary and eliminates unhealthy 
t — of South a es — : $91 an , sponge cups or rollers. 
irica 7 1.04, 16 +] : ; 929 
British West —_———— There is nothing to wear out; no adjust- 
Africa 113 ments, cleaning or replacements. It will last 
Egypt 24 Nt ti 517 6 a lifetime. 
Mozambique f 224 273 
Other P. Africa 50 “a Made of stainless steel and cast iron. Fin- 
Canary Islands 60 - ished in beautiful two-tone Duco enamel. 
Malta, Gozo and 
cyprus . Manufactured and Guaranteed by 
> 
Total :,3828107,098 3,292$146,529 $54,278 $91,742$143,877 Superior Tape & Sealer Co. 
DAYTON, OHIO 
Shipments from the United States to: 
Hawa Gs 3 746 { $294 $? 487 $1.66 $7.260 
Porto Rice 2 2,08 vil) 65 1.356 4,043 
United States exports of metal furniture by countries during 
June 1929 By the Division of Statistics Department of 
( mn re 
Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
ind vaults furni Other 
burglar and ture metal 
Filine cases proof equip- and fix— furni 
(Countries No No ment tures ture 
' . . - ee of ‘ - PATENTS PENDING 
Belgiun r $902 7 $3.354 $281 3971 
Bulgaria 90 Write for dealer’s proposition 
Czechoslovaki: K° "500 62 
Denmark 3 2.869 178 
Estoni: 7 $92 
Finlane ‘ : : aiT 76 40) 
Frances 11 D1 $27 01 
rermany 11 923 IND 4 ! 
Greece 9 79 67 134 
Italy l tit ht , “7 NSA e ! 
Nether <2 gh ERE ang a nF uickasak las 
Norway 20 718 ‘ i188 ‘ 75 ° 
Poland and Danzig SN 267 * = 
Portugal [| @ 2) 8 . End Mistakes—Double Speed with 
sUMnania : eu 1.1 TT 1/ 
Spat ! 2) 92 TI 331 ik Precalculated Verified Answers 
vede! 87 Yi 4 "Tr 
Sw it Ze ‘ 1 7 106 47 
: 1K d ‘ 14.948 124 Py ery ‘ Meilicke ready-made answers to routine problems cut 
~ esas nt calculating time im half for Western Union, Western Blectric 
Aibat vo and many other users. Any employee can use Melilicke 
— = : ms. : Syetems without training. There are no keys to punch, no 
mes ah os 1146 1 : 269 39 = «6.8 64 Of levers to pull. Just turn the card and copy the answer. 
Costa I ¢ - The Meilicke line consists 
Guate { ‘ of the following devices: 
He I du is \ ; 
N rag 8 Interest Calculators 
Pa ma 9 1.20 f S64 Savings Bank Calculators 
Salvador 1 ‘54 1 Time Calculators 
Mex 939 ‘ °1 1107 g - Pay Roll Calculators 
Newfoundland Bonus Calculators 
“pk toto Unit Basis Calculators 
; os , - os Dozen Basie Calculators 
ida ob Freight Calculators 
bac S Express Calculators 
] Lic ‘ Lumber Calculators 
Trinidad Coal Calculators 
Tobag ‘ Commercial Calculators 
Other British Butter-fat Calculators 
West Indies . Yard Goods Calculators 
Cuba 9 R ‘ Discount Calculators 
Prise inl , 7 Water Bill Extenders 
pu bli : Electric Bill Extenders 
ape VN Price Checkers 
1h . Vertical Cataloging 
- ales ro Phone Indexes 
\rgenti » 4,17 f 07 fhe Dictaform for letters, 
Bolin S f t O8 paragraphs and all 
Bra 1.9 14 0 24 data. 
(| + ] } if 
( mbia 149 1.971 114 O89 2.38 653 TD 
Keuador 70 1.829 4 656 ‘ 1 26% Mellicke Systems meet every need, and specia!) Calculators 
Britis G ’ can be supplied to meet any special requirements. Let us 
Parag a , R show you without obligation how Meilicke systems can save 
Becca ‘4 4 - 1.334 » ne 43 money for your business. Write sow. 
Uruguay K 2 $33 ort 5 Agente—Some valuable territories are still ope. Write today. 
Venezuela 2 619 f » 369 267 796 
ritisl Ind ) 1.511 ) 1,266 is 1.079 146 eqs 
British Malaya.) 1 59 ; 953 Meilicke Systems, I 
metios : - 3471 nec. 
(“hina 1 ] lt Son 1. 44¢ } >zZtt ; H ; 
gle year tee . jie ee goo No.Clark St. Chicago, Illinois 
Other Netherland 
East Indies 7 435 











l can increase Your 
sales in the N. Y. market 





rg : 
s P mnuftacturers a 
thing like is 
’ act $ agent 
b s i along with 
‘ $ issions 
P sent tt 
“ 


A. R. ROHRER 
17 John Street, New York 


Acorn Personnel Service 























Lr _ 


The Famous Argus Line 


Calendar Clasps, 


Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 


Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


Pen and Pencil Clasps, 


Argus Sanitary Moisteners 


1134-44 North Kilbourn Avenue 


DEALERS 


Chicago, Ill. 


Write for beautiful counter easel 
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Th 


Says: 


Sign and Price Markers 
your neighbor 
up trade—good for them 
good for you. Fulton has 


the right thing. 


Write, phone or wire 


FULTON MAN 


for 


retailers—build 


and 
just 


Fulton Speciality Company 


Elizabeth, N. J. 





OFFIC! 


Safes 
and 


Filing i s 

Countries No No 
Hiong Kong 2 99 
Japan 20 O51 
Kwantung 
Philippine Islands 69 1,726 227 1,728 
Siam 
Turk 2 108 
Australia 5 60 R4 115 
British Oceania 3 80 
New Zealand d a 
British East 

Africa 7 162 
Union of South 

Africa 71 1,290 y 
Gold Coast 
kgeypt 
Mozambi 

I 708 $76,937 3,337$163 

Shipments from the Unite 

Haw S81 $2,778 133 $4,329 
Port Rice S2 1,865 38 2,904 


Carbons, 


United States exports of carbon paper 
filing folders nadex irds and other office forms 
By Liv Statistics ited States I 
{ 

Filing 
folder index 

ards and Carb 
other office paper 

( ntries forms Pounds 
Lust $31 S$ 340 
Belgi ‘ 106 124 235 
‘ chos \ 155 563 
lh ! 7 800 °F 
lost« 134 13 
Fir ! 
FY 4 > 
tie 6.897 \ 46 
Hungar 
Italy 67 2 is 1.355 
Latvi 59S 228 
Netherlands ) 2 2 1,51 
Norwi: 20) >| Lor 
Po it 1) x ‘1 
hKiuma 20) 52 =SS 
Spa 10 =.028 2.021 
Sw 204 1.28% ts4 
Switzerland 1 6S 1,888 2 40 
United Kingd O35 11,978 2,57 
Canada 634 16.504 S504 
I Ho I ’ 
Costa I i 101 ri 13 
Guate . x2 
liond is lt 4 
Nicarag Sv s1 126 
Pa in 2 St S2 174 
Salvador RO ‘ 4 
Me 146 297 mY 
Newfoundland id Lat "6 238 
Bermudas oo 
Barbados Ss 
Jamai S1 i2 2S 
Trinidad and Tobags 14 
Other BB. W. Indies 6S ‘1 60 
Cuba u7t 8.345 1,932 
Dominican Republ 245 17 194 
Neth. W. Indi 34 
F. W. Indies 
Haiti, Republic of ‘1 
Virgin Is. of U. S 92 
Argentina 132 1o4% 1,805 
Bolivia Me 155 600 
trazil 724 015 >, 248 
Chi 132 2.904 3,015 
Colombia 1,995 1,782 1,268 
bx idor 130 51S SI 
B. Guiana 40 
Paraguay 71 
Peru i44 271 343 
Uruguay 292 14 12 
Venezuela 26 171 163 
B. India 345 2.497 1,639 
B. Malaya 211 215 
China 11% 164 HOS 
lav ind Madura 1 t10 176 
F. Indo-China 205 14 108 
Hong Kong 4 8 
Japar a" 17.284 0.050 
Philippine Islands 1,542 1,06 79S 
Sian ' 
Australia 125 6.9% o, ON¢ 
New Zealand 209 2,132 1.4514 
Belgian Congo 10 l¢ 
Union of South Afri 1710 1 201 
Egypt rol 195 
Other F. Afri 117 
Morn li 
Other I Afr ’ 
Canary Islands 114 11] 
Liberi 

Total $45. 968 121,116 $S1,842 lo 

Shipments from the United States to 

Hawali $ 6.401 1,462 $ 1.320 
Porto Rice 2,152 "4 70 


sate 
deposit 


é 


tank 
and 
ty 


vaults 
and 
quip 
ment 


960 362 O99$104 


d States to: 


$ 177 


5.470 


typewriter 





\PPLIANCES 


Cothetr 
offic: 
furn Other 
ture metal 
and fix— furni- 
tures ture 
S08 
S65 $.292 
199 
161 >, 604 
TR 1280 
15 
y1¢ 658 
28 », 270 
44 
11.00 2.351 
Q ; 
11 
14 


318$154,162 


$4,436 $4,182 


1,059 2,362 


Ribbons and Filing Supplies Exports 


ribbons 
1929 


of 


in June 


epartment 


104 $ 


a > 700 


“YN? 


‘4 40 


169 
$21 S18 


062 
581 


H05 


is 
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WORK DISTRIBUTOR cays 
FOLDING DESK PADS Pe Bo 























Compare our quality and prices. Write for details. 
SILVER & COMPANY, 133 West Lake Street, Chicago 
aS 
c>)| AMESTYLE WANTED_2@ 
A 31 Op 
— -. | SPECIAL ORDER | A Dealer Fi 
7! DEPARTMENT in Every g 
| ¢ - ‘a y - a City 
FEY | \ ., 4 customer asks you for —— | “They fit any 
lf }—— ee na iain tee filing cabinet 
| SY | acticin "tind nie drawer” 
| ~... 5 envelope requ ined - "gp anne eae Se To sell our 
| : d TES Samp! ~ te « — a Patented 
| J prom ptly . . . Ames i es no charge | Adjustable 
[P< Filing Cabinet Partitions 
A »+ AMES SAFETY ENVELOPE CO. Sansom Street 
p mae “ | 55 Sudbury St. Boston, Mass. The SCHRAMM CO.., Philadelphia, Pa. 











ECONOMY IN TYPEWRITER RIBBONS! 


THE TYBON RIBBONER will produce a ribbon of exceptional quality in 15 sec- 






ind at a substantial saving. No ink, dirt or trouble. Extremely simple in oper- 

ition \s easy as sharpening a pencil. 

Used by scho vileges, offices, large and small, stationery stores : 
ind typewriter repairmen Machine and ribbons guaranteed. Cuircu- 
ir on request 

To the Dealer \ new and better method of merchandising rib- 
hons and carbons \ specialty possessing tremendous repeat possi- 
i] tT! “ 


Samples and particulars on request 


“HIGH QUALITY” 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 


1026 FILBERT ST. 








PHILADELPHIA, PA. 


BALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED BLUE - ORANGE - GREEN - BLACK 





Your Name Stamped on Guide Tab Without Charge 


WRITE FOR : aa 112-114 S. Calvert St., 
PARTICULARS Baltimore, Md. 
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OFFICE APPLIANCES 











OFFICE DESKS SINCE 1890 


Office and Factory: 2527 Moffat Street, Chicago 
CATALOGUE ON REQUEST 


























‘*Steel-Strong”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags 





Coin Storage Trays 
Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


Nati advertised i ing Bank Journals. 
mg oro yn 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 








“THETA DRY STENCILS | 


CARRY the most profitable proposition to dealers pos- 
sible with a consistent quality item. 


We are offering in conjunction with our PERFECT 
STENCIL a most complete line of accessories necessary 
for rebuilding and replacement on duplicating machines. 


This is offering 100% service to firms handling the 


quickest selling STENCIL in the field today. 


Stationers, typewriter dealers and office appliance service 
organizations write regarding our proposition. 


THETA | 
DRY STENCIL CORPORATION | 


175K Sth Avenue New York City 





RAIA AAAS AAAI AAA AAAI 
7 


AIR MAIL STATIONERY 


We are the designers of the new Air 
Mail stationery (envelopes, post cards, let- 
terheads, etc.), which has been approved 
by the U. S. Post Office Department. 

Being pioneers and leaders in this great 
field, we are able to give you right goods 
at the right prices. Write for samples. 


DAHLKE STATIONERY & MFG. CO. 


America’s Largest Air Mail Stationery House 


102-104-106 Carroll St., 
Buffalo, N. Y. 


BRP EEE EEE EE EE RED ME EERE 


ST SLLALLELELELLE LLL 
FORE OR a a a a 





MARVELOUS PATENTED 
HAND ENVELOPE SEALER 


Price $4.50 only. Guaranteed 5 Years 





\ ext ingenious, practical and 


Equals Work of Expensive Power 


Machines 
Banishes f messy sponges and 
health . 
ine ¢ s with the tongue. Used by 
_ Gos ? t, State and City De- 
part te; g siness offices, etc 
EXPORTER Write for special 


propositi in foreign exclusive territory. 
DISTRIBUTORS The Rede Patented 











am! => 
hell > > * 
Smith Noise & Shock Eliminator 
WITH SMITH DESK CLAMP ATTACHMENT 
Made for I ( Royal and Underwood 
I ypewriters 
When ordering state make of machine. 
Saves repair calls, does away with desk drumming, 
writers more quiet and snappy. 
With Smith Desk Clamps, the typewriter is quickly 
Metal or Wood desks without screws to mar the desk 
Sold at all offices of The L. C. Smith & Corona Typewriters, Inc 
Ask for trial 


Dealers write 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y. 


Smith, Remington, 


makes type- 


attached to 


for liberal proposition. 




















Env Sealer gives you a genuine op- 
portunity to earn unusually large income 
in exclusive and tected territory 
Writ ee trial offer. 

REDE COMPANY, 105 Winthrop Bldg., Boston, Mass. 








READEASY 


World’s Greatest Copyholder 


Made in four standard sizes: 


Desk stand ..........$3.00 
With line guide....... 4.50 
DE cccanee neue us 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. S. A. 

















ANE ee 
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PELOUZE POSTAL SCALES 


HEY tell automatically the exact amount of 

postage, in cents, required on all mail matter, 
including parcel post rates by zones. Warranted 
accurate. Beautifully finished in French gray or 
gold bronze enamel. 


MADE IN SEVERAL STYLES 


Intended for individual desk, library, office or ship- 
ping room. Dealers supplied by principal jobbers. 


ASK FOR PELOUZE SCALES 











New 


“Standard” e 
Pelouze Manufacturing Co., ,......—°—=—" 
232-342 E. Ohio St., Chicago, Illinois 
Original Manufacturers of Reliable Automatic Postal Scales. “The Best Scales to Use are Made by Pelouze.” 














BEACH’S 


7 
“Common Sense’”’ 
TRAVELERS’ 
EXPENSE BOOKS 














now contain calendars 


for the last half of 1929 > ALI-VI S IBLE —s 


and all of 1930. 
Send in your orders! 


Celluloid Envelopes with chemically welded edge 
seams. 

The Markilo Indexer Strips for Tabs. Transparent 
Signals, Celluloid Card Cases, etc. 


Samples on Request 
MARKILO CO., 936-C West 63rd Street Chicago, U. 8. A. 





























Beach Publishing Co., 1351 Book Bldg., Detroit 

















MEET THE DEMAND XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
Profitably CATALOGUE No. 600 
In A Ss ‘ ax Sila tae h 24 pages — “ .— ° FY eg toes 
n Apex, Summit, an tragood, the dealer has on all makes 0 ypewriters, ng Mac - 
three qualities of ribbons and carbons to offer aes Meee, «86S erage -Ma- 


customers which cover the whole gamut of Write, Phone or Wire for your copy today! 


demand. In the supreme test of use, Union 


Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profittably? Write us. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 







































a — = ow we = oe Se oe 
> : 
BOEHNER ‘ L O O K 7 oe coe 
7 4 
, FOR THE TRADE-MARK ; 
Improved 4 $ q 
7 sizes 4 
CARD HOLDER ; 
—the guide to qual- : 
Stationers and printers , > p . . 4 
use it to build up their pomenaes Dasma Cm. 7 ity im paper clips NO.O 4 
volume on business and LEATHER NOVELTIES > ae d b - 
personal cards. It takes > > made of rass 4 
the regular loose cards, Vacoe Bornnen ‘ 4 
holds them firm, keeps 4 or steel. > 
them clean Holds = ‘ 4 
one as securely as a 1 highly ‘ No.t q 
1! as portec occ i i —mets é § I 3 ; 

full, cane. . Imported morocco binding—metal parts Dig ‘ Sample display 
We manufacture leather novelties only—we do not compete 1 carton for Sta- , 
with engravers or printers Please mention size in asking 4 . : 
far mikoae 4 tioners. 7 
Address, Department OA, : . 

NO.2 
* > 4 
Improved Boehner Binder Co. | THE TIP TOP MFG. CO., Inc, Syracuse, N. Y. 4 
142-144 Fox Street Aurora, Illinois 2 Canadian Agents: Brown Bros., Ltd., Toronto . 
POCO BP 
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OFFICE APPLIANCES 








RIBBONS 


ESTABLIS 


Dealers 


Sansom at Tenth Street 








Inquiries Solicited 


CARBONS 


HED 1895 


Philadelphia, Penna. 













‘Thousands 
Use Harveys 
AUTOMOBILE EXPENSE 
BOOK 
Big Profits 
Get Your Share 
It Repeats 
SEND FOR A SAMPLE 
FRED W. HARVEY CoO. 


206 F. Genesee Syracuse, N. Y. 








“Make Your Show Windows 
Pay Your Rent” 

Don't Forget! Many Sales 

Sidewalk.”’ 


tre Made on the 

ONKEN TOWER Merchandi: 
Disp! rs make Window Trim 
mings Effective and Eas; 
ONKEN TOWERS are Wonder 
ful for making quick changes 
your windor 

ONKEN TOWERS have inter 
changeble eatures, Two-in-one 
ONKEN TOWER Merchandis« 
Window Displavers are made in 5 
sizes from 27" to 48° high and 12” 
to 36° Wide 

ONKEN TOWERS range in price 
from $6.00 Up and made like a 
plano 

wr nM \ 4 


THE OSCAR ONKEN CO 
624 W. 4th St., Cincinnati, O 





IDEAL 


LINOLEUM FAST SELLING 
DESK TOPS DESK PADS 
A Special Sales Plan on 


Each Line.—Dealers Making 
Big Profits. Write for details. 


IDEAL LINOLEUM TOP CO. 


109 W. Austin Ave., Chicago 








POLK’S 


Reference Book 
and Mailing List 


Orders - Inquiries 






Catalog 
Gives counts and prices 60 
on over 8.000 differ- page? 
ent lines of business 
No matter what your 
business, in this book , 
you will find the num 
ber of your prospective 


customers listed. 

Valuable information 
is also given as to 
how you can use the 
mails to secure orders 
and inquiries for your 


products or services. 
Write for Your FREE Copy 


R. L. POLK & CO., Detroit, Mich. 
‘ity Directory Publishers in the World—Maliling List 
ft 


Largest < 
Business Statistics—Producers o 


Compilers- 





Direct Mail Advertising. 


























ry. 
cece | HERE IS A 
WESTON PAPER FOR ANY USE 
THAT DESERVES THE BEST.... 
CENTENNIAL LEDGER for all 
purposes Ww here a dependable ledger 


paper of moderate price is required. 





WRITE FOR SAMPLES 


Byron Weston (ompany 








CHECK WRITER PARTS 


Price List—Also Catalogue of 100% 
Rebuilts. Send in a machine for Re- 
building. You will be satisfied with 
the job and the price. Established 1914. 


Inc. 


CHECK WRITER CO., 


NEW YORK 


Dept. O-A, 111 Nassau St. 














DALTON, MASSACHUSETTS 
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SIMONSON METAL TIP GUIDES 


For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 




















NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Send for Free Sample and 
Dealers’ Discount 


Roger A. Simonson & Co. Manufacturers 1225S. Michigan Ave., Chicago 
MARKIT TICKET PRINTER “NUTYPE” 


Every Store and Stockroom should have it NON-INFLAMMABLE 
Typewriter Type Cleanser 














= 


























I nting 
tickets 

imbering 

»ins, boxes, 

elves, etc. 

OLDERS MAY BE FASTENED TO ANY ARTICLE OR - vial ] 
SURFACE w ww - og f : ng aie , "hs , Aa as of a ow tn its eighth successful year; 2 or 4 ounce sizes. Just apply 
lasting adhesive material furnished. Made in two sizes. ping necessary. More dealers wanted, write us. 
Write for prices and discounts t Waren So. GiEsSs COMPANY 

° ° . n * & : 
HANS H. HELLESOE, 2444 Ainslie St., Chicago a 1 2 Boltmere, M4. 








CORK BULLETIN BOARDS The Dormeyer 


Telephone 
Extension 


Bracket 





— = ~ — 


wramea er 1 Only one stock 
| Sizes for trade to 





Unframed te 


CORK BULLETIN BOARD }} 


Frames | 1 fi 


Keeps phone 
and cord en- 
tirely off the 
desk. Attaches 
wherever con- 








4x6 venient. Write 
Are Oak f : iT for folder and 
|) feet prices. 
Finished £ —— 














The Mac Leod 


Dealers write for catalogue thapveiindiialaas Mfg. Co. 
N. Y. SILICATE BOOK SLATE CO. atte eget. 104 
20 VESEY STREET NEW YORK CITY ‘ es Chicage 





















AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


Standard model $20—any- 
where in the United States. 
Our principle is right, tak- 
ing away all eyestrain. 






Write for literature. 
° State agents wanted. 
—New line: Kobler 
Automatic Tape Ma- 
chine, $6.50 with 1 roll 














AZORA RUBBER CO. of tape. 
CICERO, ILLINOIS Kobler & Co. 
| THE AZORA THE AZO RA 11 W. 42nd Street 
Wace (Cross-Section View) cet, cau en tte | New York 

















MARS PE ted | RN 


| Moon Globe Trotter Luna 
Times Half Moon Memphis 
' Tribune Gladiator Multator 


Moonlight 


9.3. STAEDTLER, INC. 
53-55 WORTH SIT NEY YORK 


STAEDTLER PENCILS SINCE 1662 





“SECURITY” 


Pen and Pencil Clips 





CHAMPION 
Window or aay Hooks 










STA-FAST 
Paper Clips 


in sizes No. O, 1, 













Pencil Peint Protector, Eraser and Clip 


L.D. VAN VALKENBURG CO., Holyoke Mass., U.S.A 


SHEETS, INDEXES, BINDERS 


G. J. AIGNER CO. 


503 SO. JEFFERSON ST., CHICAGO 


Canal Station 





| 
| 
: 
| 
2 


AUTO-COPY INDEX CARDS 


spotted behind the salutation of your 
letters will copy date, name, address, 
file reference, individual for attention, 
subject matter, etc.—a saving of $10.00 
per 1000 typing labor for filling in in- 
dex cards after letters are written. 


THE STYLOGRAPH CORPORATION 
| Rochester, New York 


SS. "= Sh] => ===) 


——S>o >> 060 
=>. SS 0S s>03—0e 


OFFICE APPLIANCES 









DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
—— get MORE key 
business by selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 


Chicago Distributor, Commercial Stationery 
Company, 173 W. Madison St., Chicago, Il. 

















A Million Users Demand LISTO 


the BUSINESS PENCIL with the 
EASY-Grip and CENTER-Turn 


Made of the same non-metallic, unbreakable 
material as fine fountain pens, Listos are excep- 
tionally light ween the locked-in center-turn 
mechanis sm with no soldered parts and only one 


rivet bre vides perfect b alan e —o st operation, 
ong life—and the asy grip the 

k nurled lower barre *l combined with ‘these PRICED 
nsures a degree of relaxed writing com- LOWAT 


fort that has plac ed Listos head and § Oc 
shoulders above the rank and fil 
ads t a variety of colors —~ color combinations 


Leads all colors Address Dept. G 


LISTO PENCIL CORPORATION 
ALAMEDA, CALIFORNIA 
CHICAGO Eastern Representatives, Harold E. Seeger 
202 S. State St. Co., Inc., 343 Broadway, New York City 


“Favorite of a Million Users” 



























CTL Ty AMM 
a i Sk Pt 
———- ee See es IO eet &S = 
NO. 202 TVORDUR RULER 
IVORDUR PRODUCTS 
Write for catalog. 


Miller Bros. Pen Co. 


305 Broadway Meriden, 
N. eG Conn. 





















St. Nick Christmas Trees 
Gifts..Prizes.. Decorations.. Window Displays 
Retails 5c and up 


The Stationery Trade is rapidly realizing 
the merchandising possibilities of 
St. Nick” Christmas Trees. To decor- 
ate their stores and windows. To resell 
to offices, banks, stores, restaurants, ho- 
tels, churches, clubs, homes. 


Order Now for Christmas Delivery 
Made in U. S. A. by 


ARTHUR W. HAHN 


195 Lafayette Street New York 
Established Over 38 Years 
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Stock This Reliable Type Cleaner ! 


Clarotype leads the cleaner stenograph- 
field in type clean ers will re-order 
ers It is nationally regularly If over 

3.000 dealers make 
known and pr steac = and worth- 
ferred It ad a while profits from 
steady seller and Clarotype—you can. 
brings repeat busi- Today every sta- 
ness because it pro- tioner and type- 
vides the most effi- writer dealer should 
cient and _ simplest stock Clarotype—it 
method of thorough- is a necessity in 
ly cleaning type every office — once 
writer typ« Claro- sold it will resell 
type is the one regularly 





Recommended by Underwood Typewriter 
L. Cc. Smith and Corona Typewriters. 


THE CLAROTYPE CO.,, Inc. Soi" 

















‘THOMPSON TIME STAMPS | 


Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, ¥ 

Started,Finished,etc. Prints “hap of Paper 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. " 

Used by prominent firms all over the world. ye Ay 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 
THE THOMPSON TIME STAMP CO., Inc: 
240-2 West 23rd Street New York, N. wie 












RADIAL DISTRIBUTORS 


Efficient and economical. Will keep 
correspondence and papers always on 
hand and properly arranged. The most 
efficient desk file on the market. Made in 
four sizes. A very profitable item for 
stationers. 





Stanley 
R 


Bristow 
24 Central 
Avenue, 
West Orange, 
N. J. 





+ 
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The“WHISPER-IT”’ 


sanitary telephone mouthpiece 


' ' 
enaobdies thet 








Quick Sellers—Big Money Makers 


“Instant” Des 
ed Handy Files 
Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 


31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advtse., 
etc. The storehouse for val- 5 
uable ideas, instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
Card, Memory, “Bach Day's 
Poings.”—Girl’s 6-yr. Diary. 








Scrap Books 
Double Dummy Bridge Boards 
Write for prices and special Gestents 


W.C. Horn, Bro. & Co, ¥s:; 200 Sth Ave., New York 








Sell This 


A bathroom or health scale 
that can be sold for $12. At- 
tractive, with appealing 
lines. Colors; six-spring 
mechanism—250 lbs. capac- 
ity. This scale cannot tip. 
Write for prices on this 
popular holiday item. 


Hanson Scale Co. 


525 N. Ada St., Chicago 




















Loose Leaf Rings 


Brass 

.. —_ a Nickel Plated 

Paper FIVE SIZES 
- Inside 38 Per 10 
ee er 100 

en Easily, —1.50 “ 
—" — =: 
Securely ah Pe 0 





For loose leaf books, binding reports, blueprints, etc. 


Write for Soleanation Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Co. 


Bridgport, Cenn. 








Gardner’s Pull Tab Leather Lines 





Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 























Write for J. — pane and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 
709 Pine St. St. Louis, Me. 





MUL TAS CARD CAS 
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AMES MEANS EXCELLENT SERVICE 








Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 

If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Aes [Vfeans Fixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard St.. New York Longs, Ltd. 583 Market St., San Francisco 
79 and 80 Queen Street, London E. C. 4, England 





TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 






























An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


[f so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 





and general interest. 
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The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BE 
R 






“Biiro-Bedarf-Rundschau” 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 
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BUSHNELL ENVELOPES 
Do Not Vary in Quality 


Anywhere, anytime—pick up a BUSHNELL ENVELOPE 
and you will always find it the same. .. No ups and no | 
downs with the paper market and no scaling down in | 
quality to meet momentary competition. 


Our policy in this respect approaches its 54th year. 


ALVAH BUSHNELL COMPANY 
13th and Wood Sts. Philadelphia 
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66 7? To us “M. B” stands for “MON BUREAU” 
To you “M.B.” stands for “MORE BUSINESS” 


7 € There is no better way of introducing your goods in Europe and 
particularly in France than by advertising in MON BUREAU. 





M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
MON tion. Every progressive firm is a subscriber of 
RU REAU “M.B.” This is the reason why it is the very best 
pny medium for advertising office furniture and 
+ appliances. 
Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 
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THE AeMcee 6° MON BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 


MANAGER 
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As pioneer desk makers of Jasper, We are large enough to serve you and the 
Indiana, we can offer you the service we offer will meet the most exacting 
best in high quality desks, time requirements. Our customers are the judges 
tried and quality tested for fifty- and they have been satisfied. The Jasper 
two years. Chair line is the outstanding line. 


THE JASPER DESK CO. and JASPER CHAIR CO. | 


Desks and chairs can be purchased from us in pool cars at carload discounts, lower freight rates and SER SHATR = 
° 


the assurance that goods arrive in frst class condition, without damage. We solicit your inquiries. ( 


JASPER + INDIANA 


JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue 
CHICAGO, ILL. 
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THE AURORA “800” LINE 
is new and better 


lhere is something new and better in steel upright filing 
cabinets. It is found in the Aurora Metal Cabinet Works’ 
800 line. 

Details: The frame is formed by 
welding eight 16-gauge drawer slides 
to four 18-gauge corner posts. The 
top and dividing sheets between the 
drawers are welded to this frame and 
the 22-gauge furniture steel sides, top, 
back and bottom are securely fast- 
ened on the outside. 

The slides are the full progressive 
type, in three parts, 14 and 16 gauge 
steel is used for them. There are 
eight rollers on each. Rust-proofing 
is an exclusive feature. 


The drawer fronts are 22-gauge fur- 
niture steel. Body, liner and backs 
are 24 gauge O. P. C. R. steel. The 
followers are positive locking, operating in extra drawer channel. 
Compare these details with any other uprights. Such a com- 
parison will bear out the statement that the Aurora Steel 
hling cabinets are new and better. 


Send for full details and prices. 





AURORA METAL CABINET WORKS 


AURORA ILLINOIS 
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The 
Improved 

















PENCIL 


~always sharp 
1O¢ 


[* “The Saturday Evening Post,” August 31st, 
we first announced the Improved Scripto Pencil. 
The New Scripto combines the best features of all 





previous models, which have been so popular dur- 
ing the past six years. To these, several important 
improvements have been added. It is a better pen- 
cil, at the same low price. A strong demand has 
followed this announcement. Be prepared to meet 
it. Write for complete and attractive proposition. 


Scripto Mere. Co., ATLANTA, Ga., U.S.A 
DEPT. ©-10 


Canadian Representatives 


Wurrecaw, Dickinson & Co., Ltp., TORONTO, ONT 
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A fin ger on every department 
of your business 


A system of day-to-day control 
that keeps you posted on 
every trend 


4 kw busy-looking office . . . the 
busy-looking factory... enthu- 
siastic verbal reports from depart- 
ment heads—none of these neces- 
sarily mean that business is making 
profits. 

No matter how prosperous the 
scenery may look, it is the cold, hard 
figures from every department— 
compiled every day—that tell the 
true story of your trend. 

When an executive has all the 
vital facts and figures before him, 
posted up-to-date each day, he has 
his fingers on the safest index upon 


Elliott-Fisher —™=— 


Flat Surface Accounting-Writing Machines 
GENERAL OFFICE EQUIPMENT CORPORATION 


Division of Underwood Elliott Fisher Company 
342 Madison Avenue, New York City 


"Underwood, Elliott-Fisher, Sundstrand, Speed the World's Business’ 


which to base decisions and to 
chart future operations. 
Elliott-Fisher enables you to base 
decisions on information that is 
right up to the minute. The records 
of every department are compiled 
every day and summarized in a 
simple, concise report. This is 
placed on your desk every morning, 
and even before you open your 
morning mail, you know exactly 
where you stood the day before. 
Without interfering with your 
present accounting methods or add- 
ing a single man to your payroll, 


Elliott-Fisher combines many op- 
erations into a simple, unified plan 
of control. Thousands of executives 
depend on Elliott-Fisher. 

We should like to tell you about 
the part that Elliott- Fisher fact- 
finding machinery plays in the suc- 
cessful management of many well- 
known firms. Let us send you full 
information. Use the coupon below. 












The Elliott-Fisher 

flat surface ac- 

counting - writing 
machine 














342 Madison Avenue, New York City 


Name____ 


Address 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 
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Here’s a Gift Item That 
Converts Lookers Into Buyers 


HE Myrtle Home Desk is now entering its 

third successful year. It has sold because it 
meets a real need in every home—a practical, usable 
desk in harmony with other home furnishings. 


Myrtle Dealers know how enthusiastically it has 
been received by home owners as a Holiday gift and 
how it sells steadily the year round. Write today for 
prices and literature. Orders will be filled in the 
order received. 


MYRTLE DESK COMPANY, HIGH POINT, N. C. 


GOOD DESKS \MYRTLE /Tor 30 YEARS \ 


a | 
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The Choice of 


Big Business 


Prominent users in all lines of industry, commerce, finance, 
education and professional life have chosen Columbia steel equip- 
ment. In strength, ease of operation, adaptability, capacity, appear- 
ance and economy it met and continues to meet their exacting 
requirements. They find Columbia steel equipment a real aid in the 
efficient dispatch of office routine. This fact merits serious con- 
sideration on the part of enterprising dealers. Further information 
about Columbia products---prices, discount, terms, catalog, etc.---will 


be furnished upon request. 


Columbia Steel Equipment Company 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 





OLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 
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Accounting Machine 


ADDING - 





= OFFICE APPLIANCES 


TYPEW RITES—all descriptions from the ordi- 
nary typewriter keyboard. 
MULTIPLIES—directly and, by the depression 
of one key, prints the results. 


ADDS AND SUBTRACTS—posts ledger, state- 
ment and proof journal (or other combinations 
of records) in one operation. 


ACCUMULATES TOTALS—for distributions and 
proofs of posting. Prints totals by the depression 
of one key. 


Call the local Burroughs office for a dem- 
onstration of this new Accounting Machine. 


BURROUGHS ADDING MACHINE COMPANY 


6410 SECOND BOULEVARD, DETROIT, MICH. 


AND _ BILLING 





BOOKKEEPING - CALCULATING 





MACHINES 














‘““A Neater Letter— 
Quicker, Better” 


/ AA 
| Wy, ij 


j A | 
=a! iin Hdl {MN 
| HI TIT AVVA\\Y)) 


cay Has 





222 2° 2 2 2 
a & Aaeew & @ @, 2 @ @, P, 


- "aoe ."."- 


. 


The Woodstock Typewriter is compact, simple, sturdy, 
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... it is the versatile machine built for a long, long life / 


of Good Work... Well Done. L 


“‘“A neater letter — quicker, better’’ 


WOODSTOCK TYPEWRITER COMPANY 
ce Oe ae ee ee ee Oe oe a ee ee Ons o Oe Orv. Oa OC hamm On Or 


Represented in the British Isles by Woodstock Typewriter Company, Ltd., 46 Kingsway, W. C. 2, London, Eng. 








Assuring the Dealer of Profitable Business 


HE UNDERWOOD PORTABLE is a typewriter you can sell to an ever-widening market in your 
community. @, It carries the name of the famous Underwood Typewriter of which nearly 4,000,000 
have been sold. €, It combines every feature that makes a Portable Typewriter easy to sell. €, Its selling 
program assures an ever-increasing sale of Portable Typewriters in your community. €, Its sturdy construction 
and durable finish reflect the experience of the World’s largest and best known typewriter manufacturer. 
Every desirable feature for the convenience of the operator is included in the Underwood PortableTypewriter. 
Our Dealership Plan is attractive and profitable for you. For details write to PORTABLE DIVISION 
UNDERWOOD TYPEWRITER COMPANY, 342 MADISON AVENUE, NEW YORK, N. Y. 


UNDERWOOD 


Standard and Portable Typewriters and Bookkeeping Machines 


UNDERWOOD TYPEWRITER COMPANY 


Division of Underwood Elliott Fisher Company 
342 MADISON AVENUE, NEW YORK, N. Y. 


“Underwood, Elliott-Fisher, Sundstrand — Speed the World’s Business” 























